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NEW CULTIVARS ›

Sage advice
‘Summer Jewel Red,’ a Salvia coccinea bred 

by Takii & Co. Ltd, was consistently rated 

“superior” or “above average” by the AAS 

judges because of its early and generous fl ower 

blossoms, continuing from spring to autumn. Each 

dwarf and densely branching plant of this humming-

bird sage grows to 20 in. tall. The bright red fl ower 

spikes are covered with half-inch blooms, acting as a 

magnet for hummingbirds. Goldfi nches also swarm the 

plant for seeds. Even the leaves add beauty with their 

fi ner-textured, dark-green color. Expect long season 

performance and superior holding ability in both wind 

and rain, especially in full-sun containers, mixed beds 

and borders where uniformity is desired. Takii.com 

Purple reign
PanAmerican Seed’s Ornamental Pepper 

Purple Flash combines striking coloration 

with an interesting plant architecture 

and heat tolerance to enhance 

in-ground plantings and mixed 

containers. Purple Flash grows 

with a layered, scaffolding habit to 

create an exotic look. Leaves are 

almost black, with pops of bright 

purple foliage. The small fruit is 

glossy, black and hot to the taste. It 

performs best under high light and warm 

temperatures. PanAmSeed.com

Must-have color
It’s offi cial: Honeysuckle is the Color of the 

Year for 2011, according to the Pantone 

Color Research Institute. With that in mind, 

Anthony Tesselaar International turns the 

spotlight on its Flower Carpet Coral ground-

cover rose. It blooms in profusion from late 

spring through fall and exhibits natural disease 

resistance in the landscape. The honeysuckle-

hued petals don’t fade in the sun, but rather 

darken over time to a deep reddish-coral. The 

fl owers are arrayed in large clusters of about 

25 blossoms. Throughout the bloom season, 

the plant continues to look fresh with glossy 

green leaves unmarred by spent blossoms as 

its petals fall away after fl owers have peaked, 

according to the company. Tesselaar.com

Singing the blues
Viola cornuta ‘Shangri-La Marina’ F1 

from Tokita Seed is an early-fl owering, 

mounding viola in a vibrant new color for 

this type. In trials, the 6-in.-tall plants 

kept a low-growing mounding habit. 

Colorful and prolifi c 1.25-in. blooms 

have light-blue petals with a velvety 

dark-blue face that is surrounded by a 

narrow white border. Flower color is a 

consistent deep marina blue throughout 

the season. This vigorous, frost-tolerant 

biennial provides a solid mat of fall color 

until covered with snow, followed by a 

recovery in spring. Grow in full sun as 

a low edging in the landscape bed or in 

hanging baskets and pots. 

TokitaSeed.co.jp/eng

2011 Plant Select winner 
Discovered and introduced by David Salman 

of High Country Gardens, ‘Blonde Ambition’ 

Bouteloua gracilis PPAF ornamental grass 

offers big, showy chartreuse fl owers, held 

horizontally 2.5 to 3 ft. above the leaves. These 

fl ag-like fl owers rise up out of the blue-green 

foliage in mid-summer and are held on stiff, 

weather-resistant stems. It also provides win-

ter interest, as the stems of seed heads 

pop up even after a heavy snow 

and remain standing through 

winter, giving the grass 6 to 8 

months of garden color and 

texture. It was recognized 

as a winning choice by Plant 

Select, a cooperative program 

among the Denver Botanic Gar-

dens, Colorado State University and 

the regional Green Industry that evaluates and 

recommends trees, shrubs and perennials for 

performance in the Rocky Mountain and Great 

Plains states. This hardy grass grows in a wide 

range of soil types and is ideal for low-mainte-

nance landscapes. HighCountryGardens.com
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EXTEND YOUR BUSINESS  »
ADD-ONBIZ

For the love of  lighting

PH
O

TO
 C

O
U

R
TE

SY
: T

O
M

M
Y 

H
ER

R
EN

, T
H

E 
LI

G
H

TI
N

G
 G

EE
K

Herren reveals  

the finished 

project at night 

for full effect.

T OMMY HERREN HAD ALMOST thrown in the towel 
when he finally saw the light. He was frustrated 
with the direction his landscape business was 
headed. But he knew he loved doing landscape 

lighting. That’s when the big idea struck. He could turn 
that service into a full-time career. 

Herren, now “head geek” (owner) of The Lighting 
Geek in Antelope, CA, says he hasn’t looked back since. 
It’s what he was meant to do.

“I think the biggest thing is having a passion for your 
work,” he says. “People see through it if 
you’re just going through the motions to do 
what you can to make money. If you’re truly 
sincere about what you’re doing, and not 
just putting on an act, you will succeed.”

STEPS TOWARD SUCCESS
Early on, Herren says, there were several 
manufacturers who helped him. One of the 
first things he recommends to other contrac-
tors starting out is to look for support. 

“Find a brand you believe in, go to that 
sales rep and tell them you’re starting this 
service,” he suggests. “There’s a lot more 
support in this segment than people realize.”

The second step, says Herren, is to get 
a demo kit. “It doesn’t have to be anything 
fancy. It could even be things you already 
have, such as used fixtures that need to be 
repaired. The power behind a demo kit is 
proving to a client what you can do.”

Use the power of light to draw in your 
customers, Herren continues. “One thing 
I learned very early on is that it’s difficult 
to talk about a lighting plan and get your 
clients to picture it in their heads the 
way you do, especially if it’s something 
they’ve never seen before. You need to 
show them.”

That’s also why photography is such a 
powerful tool in the lighting industry, says 
Herren. He suggests purchasing a decent 
camera and building a portfolio of work to 
show new clients.

THE JOURNEY 
Herren views the sales process as a journey, and he 
walks clients through the lighting possibilities. That’s why 
he says the No. 1 mistake he’s witnessed new contrac-
tors make is leaving a catalog behind. 

“That’s the first thing new guys do, and it’s a big 
mistake,” he says. “It’s like handing someone a catalog of 
cars and saying ‘Go pick one.’ They hired you because they 
don’t know anything about lighting, and they don’t know 
what’s best or what they want.”

Also part of the journey is a 
successful marketing plan. Herren 
says too often, contractors’ biggest 
marketing mistakes center on the 
fact they don’t know their clients. He 
suggests learning the demographic 
you’re looking to reach before making 
any major marketing efforts. 

The first year he invested every-
thing he made into marketing. “You 
can’t do it by only word of mouth,” 
he says. “Word of mouth is when 
you’re doing a lot of work and people 
keep talking, but what happens 
when you aren’t doing a lot of work 
anymore? I can’t tell you how many 
people have fallen hard in these hard 
times because they relied on word of 
mouth alone.” 

Herren says when the job’s com-
plete, he makes a big deal out of the 
reveal, and that has resulted in a lot of 
happy clients and good referrals, too. 
He brings the clients outside in the 
dark and presses a button to light up 
the whole scene. 

“What happens next I call the 
‘OMG Factor,’” says Herren. “Their 
yard being done perfectly is emotional 
for the client. That’s one of my favorite 
moments.” 

The author is a freelance writer with six years of 
experience covering landscaping.

BY CASEY PAYTON

  SERVICE 
       SNAPSHOT»
COMPANY NAME: 
The Lighting Geek

HEADQUARTERS: Antelope, CA

WHY LIGHTING? “A film exec 
once said you can make a 
movie without actors, but you 
can’t make it without lighting. 
Without lighting, you can’t 
do anything. It’s more than 
the icing on the cake. It’s a 
necessity.”

INITIAL INVESTMENT: “For 
around $1,500 you could have 
the tools — outside of market-
ing — to start this service. 
A voltmeter, wire strippers, 
four-in-one screwdriver, wire 
staples, knee pads, a good 
flashlight, a good headlight, 
and a demo kit are the must-
haves to start out with.”

INVESTMENT RECOUP TIME: 
“The tools could be recouped 
in one job. But there’s a lot 
more to growing the service.”

WHY CUSTOMERS LIKE IT: 
“It’s emotional.”

Passion breeds success for a business 
owner who transformed his lighting  
service into a full-time gig.
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L
ESS TIME. LESS LABOR. 
Fewer overhead costs. 
These days, it seems 
every company must do 
more with less. While 
“less” is the operative 
word, it’s the “more” 

that counts. More effi ciency. More 
productivity. And most importantly, 
more profi t. 

To get more, companies are becom-
ing more resourceful. The snow and ice 
management business is no stranger to 
the effi ciency crunch, as it’s had to be 
more effi cient every year to keep up with 
everything from government liability 
regulations to skyrocketing salt prices. 
The outside business environment, 
combined with other factors, makes it 
crucial to not just plow snow, but to plow 
it thoroughly and effectively. Whether 
you’ve been in the plowing business 
for one month or 10 years, there have 
never been more reasons to re-examine 
effi ciencies in your operation.

Acquiring the proper snow plow is 
among the most important steps in 
starting up or improving a snow and 
ice management operation. The right 
plow will move more snow, increase 
operator ease and safety, and reduce 
repair expenses — not to mention 
costly downtime. In addition, the right 

plow has a positive impact on the life of 
the machine powering it, whether it’s a 
small skid steer or larger loader. 

Many contractors get hung up on 
size. But it’s more than a matter of 
size; snow plows now offer numerous 
advancements and features designed 
to maximize effi ciency.

With so many options, from differ-
ent moldboard and hitch designs to 
cutting blades and side panels, deciding 
on features can be overwhelming. But 
evaluating how each feature can improve 
your bottom line will help you choose the 
right plow.

Sizing it up
Snow plows are available in many styles 
and sizes. Equipment-mounted plows, 
commonly referred to as containment 
plows or box plows, typically range in 
size from 6 ft. for smaller machines such 
as skid steers to 30 ft. for larger equip-
ment such as wheel loaders.

Plow size primarily affects how 
much snow is removed and with what 
precision. Longer, one-piece contain-
ment plows move larger quantities of 
snow the fi rst time but leave a lot behind 
because they ride on the highest ground.

A FLURRY 
OF

 choices

GUIDE

How to select the 
proper snowplow 
for your equipment.
BY RANDY STRAIT

continued on page 55

Containment plows, or 
snow pushers, typically 
include side panels to 
keep snow contained, 
reducing the need for 
follow-up plowing as 
well as potential damage.
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It’s all about getting more done. In scoop modes, the BLIZZARD® 8100 

POWER PLOW® adjustable-wing snowplow is 30% wider than an 8'2" 

V-plow. And in windrow mode, you can use the full blade without spilloff.  

 Power-up more profit with a versatile POWER PLOW snowplow.

Compact

Straight Blade

WIDE PASS™

Expanded Straight Blade

BUCKET BLADE™

Scoop Mode

Windrow

Position

 Visit the new blizzardplows.com

Financing Available
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No pavement is completely level. 
Roads tend to be higher in the center 
and gradually slope downward on each 
side; parking lots have both raised and 
depressed areas throughout. A longer 
plow rests at the highest point on a 
surface floating over lower areas, which 
might mean leaving behind inches of 
snow that require follow-up plowing.

On the other hand, a shorter plow is 
more concentrated and precise. Opera-
tors are able to better target areas and 
clear more snow with less follow-up. 
Shorter plows are also ideally suited 
for common, smaller pieces of equip-
ment in a fleet, such as skid steers and 
compact loaders. 

But smaller plows mean more 
passes are needed to remove the same 
amount of snow. Outsourcing or adding 
a pick-up plow to handle follow-ups 
might be required, as shorter plows still 
miss small areas like dips in roads or 
parking lots.

Independent and group effort
Sectional moldboard designs consist 
of several pieces that together form 
one large surface area, allowing large 
amounts of snow to be removed in a 
single pass. What’s unique about these 
styles is the way the sections operate to 
also provide precise, efficient removal.

Nearly every plow on the mar-

ket offers a trip edge feature. As an 
obstacle is encountered, the plow 
“trips,” or lifts slightly to clear the object 
without damaging the plow. But when 
the plow lifts up, it misses a whole pile 
of snow. Sectional moldboard plows 
offer the same concept, but on an 
individual basis. Rather than the whole 
plow width tripping, only the individual 
section encountering an obstacle 
trips, leaving virtually no snow behind 
and eliminating the need for follow-up 
plowing. Not only does this reduce fuel 
and labor costs, plowing a clean lot the 
first time will also eliminate any liability 
issues and costs resulting from slip-
and-fall claims. 

The independent movement of 
each “mini plow” provides further 
efficiency and plowing precision by 
essentially letting the entire plow 
contour to any given surface. On 
sloped roads, the outer pieces rest at 
lower points, while those toward the 
center rise up as the pavement does. 
The same is true in parking lots. As 
the plow approaches a depressed or 
elevated area, the section will respond 
to the change in elevation and adjust 
itself accordingly. This ensures virtually 
no snow is left behind, and essen-
tially eliminates the need for a pick-up 
mounted plow or salting.

In addition to providing better 
clearing performance, the individual 

tripping action helps prevent damage 
to the plow and machine if a small 
obstacle is encountered. For larger, 
rigid objects such as curbs, consider 
a plow with mechanical side panels to 
help prevent damage.

Panel of experts
Most containment-style plows are built 
with side panels, or wings, attached to 
both ends of the moldboard. The panels 
keep snow contained and prevent it 
from rolling off the sides, but they also 
pose major challenges.

Imagine a loader plowing full speed 
on a city street using a model with 
fixed side panels. The snow is deep and 
blowing across both lanes, so the driver 
can’t see that he’s approaching a con-
crete median on his left side. When he 
eventually hits it, something will absorb 
the impact, whether it’s the plow, the 
machine — or the operator.

To address this serious problem, 
some manufacturers offer plows with 
mechanical side panels, which respond 
to impact from major obstructions such 
as curbs and medians. Rather than hit 
these objects head-on, the side panels 
lift up and go over them, clearing even 
tall obstacles and reducing damage to 
the equipment, plow and, most impor-
tantly, the operator.

Get hitched
Newer hitch designs take stress off the 
operator and enhance the life of plow 
components. Plows are picked up and 
dropped down hundreds of times each 
night. Typical hitch designs force the 
operator to manually adjust the plow 
each time it’s dropped, making for a 
time-consuming, frustrating process, 
especially for inexperienced operators. 
Newer “drop-and-go” hitch designs 
adjust the plow automatically. The hitch 
design ensures the plow will lie cor-
rectly, extending plow life and ensuring 
a clean surface.

These hitches also let the plow and 
machine move independently of one 
another. As stated, rarely is pavement 
perfectly level. 

Newer “drop-and-go” hitch designs 
enhance the life of plow components 
and let the plow and machine ride 
evenly along the pavement.

continued from page 53

55MAY 2011  |  LANDSCAPEMANAGEMENT.NET



Take a parking lot, for example. 
Because the plow leads the way, it’s 
going to reach a raised point in the pave-
ment before the machine does. Nor-
mally in this situation, the plow will rest 
on the higher ground and lean slightly 
forward. The action lifts the machine up 
off its front wheels, creating drag, while 

putting weight on only two tires. Over 
time, this will result in uneven tire wear 
and more frequent replacement issues.

With newer hitches, the plow can 
lift up and adjust to the pavement 
while the machine stays balanced on 
all four tires, keeping even wear on the 
tires and the plow. Especially when 

combined with sectional moldboard 
styles, this movement further lets the 
plow continuously adjust to changes 
in the pavement for optimum plowing 
efficiency and reduces the need for 
follow-up plowing.

These types of hitch designs also 
prevent premature wear on the plow’s 
shoes. Side panels, whether fixed 
or mechanical, include smooth, flat 
pieces called shoes that ride along the 
surface. Commonly made of steel, 
the shoes are designed to last several 
years. But their lifespan can be cut 
short with premature wear, a common 
occurrence with typical hitch designs 
that require manual adjustment. “Drop-
and-go” styles are designed to lay flat 
and ensure the shoes do as well, lead-
ing to even wear and less replacement 
for the operator.

Together, these features significantly 
enhance performance and minimize 
maintenance expense. But the plow 
cutting edge affects both the machine’s 
performance and the plow’s total 
lifecycle cost, and should therefore be 
carefully considered. 

Cutting edge counts
Every plow has a cutting edge. 
Designed to scrape and clean away 
compacted snow and ice, cutting edges 
further reduce the need for re-plowing 
and salting. 

Ideal for cutting through and scrap-
ing snow and ice, steel cutting edges 
prove to be more effective and more 
durable than rubber options. On the 
down side, replacement of steel edges 
can be significantly more expensive, 
but that shouldn’t necessarily be a 
deterrent. Together with sectional mold-
boards, steel cutting edges are effective 
and can be replaced in one section 
rather than across the entire length 
of the plow. This significantly reduces 
maintenance costs, while providing all 
the benefits of the steel edge. LM

STRAIT is president of Arctic Snow & Ice 
Control Products (ArcticSnowAndIce.com).

A penny saved is a penny earned. But how does saving 
up to 680,000 pennies – $6,800 – per vehicle/per year 
sound for your operation? 

L E A D E R S  I N  I C E  C O N T R O L

1-800-SALTERS • snowexproducts.com

Patented auger drive systems ensure continuous flow.

Independently controlled auger and spinner speeds.

No pulleys, sprockets, belts or chains.

REPLACEABLE TAILGATE

DE-ICING SPRAYERS

ACCUSPRAY

UTILITY

TAILGATE

PRO

V-MAXX

Visit us in booth #828 at the SIMA show.

SNOW + ICE GUIDE
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Parallel design
Henke’s new Parallel Lift Plow is designed 

to remain parallel to the ground in transport 

or in angling positions. It can be completely 

removed from the truck hydraulically, 

leaving only a fl at plate. The truck hitch and 

power reversing and lifting mechanisms 

remain with the plow. The plow features an 

inverted “J” shaped, 43-in. high moldboard 

with 10 vertical ribs. The moldboard is 

available in steel or polymer in 10-, 11- and 

12-ft. lengths. HenkeMfg.com

Electric start
Ariens’ Sno-Tek single-stage snow thrower is powered by a 

205cc Briggs and Stratton engine and features a 22-in. clearing 

path. A Quick Chute defl ector rotates 200 degrees, so operators 

can keep snow off previously cleared areas. The single-stage 

Sno-Tek is easy to start, and the aluminized Lo-Tone muffl er 

resists corrosion while minimizing noise. The 86-lb. unit can 

discharge snow up to 40 ft. and features a two-year limited 

consumer warranty. Ariens.com

Multi-tasking machines
The Gravely Rapid M and Rapid E two-wheel tractors are 

powerful all-in-one machines, featuring fi ve different attach-

ments: snow blower, blade, brush, mowing deck and car 

pusher. Both models feature a hydrostatic drive system and 

pistol-grip controls to make operation easy. Operator-friendly 

controls and handle with tool-less height adjustments and 

side-to-side adjustments helps to make short work of any 

job. Available with a two-year warranty. Ariens.com

Sales: 800.334.3388 • Williamston, NC 
www.reddickequipment.com

200 Gallon 
Fiberglass 

Space-Saver 
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Adaptable plow
With its ability to switch between a rubber edge and steel trip edge, the new Switchblade containment plow can 

handle changing weather and jobsite conditions without having to change plows. Its steel edge features Pro-Tech’s 

patented IST technology, which includes a steel edge mounted on a specially blended memory urethane. 

When an obstruction is hit, the edge fl exes and snaps back to its original angle in a smooth, 

non-shocking trip action. Because the new design uses a cutting edge that spans the entire 

width of the unit, the Switchblade eliminates snow trails at its sides. A total of 12 models 

are available. ProTechCorp.com

Save time and 
energy
John Deere’s Frontier SB2176 snow 

blower has a quick-attach feature, 

allowing operators to mount the blower 

without removing the John Deere 400 

Series’ loader. The blower is driven by 

an independent, hydraulic three-point 

hydraulic power pack that attaches to 

the rear of the tractor. Self-contained 

and driven by the tractor’s rear PTO, it is 

also Category 1- and iMatch-compatible. 

It features a 76-in. working width and 

automatic auger speed control to prevent 

clogs. Six anti-scalp wheels are located 

at all four corners and the front center 

position of the deck. The cutting edge is 

replaceable, and the steel skid shoes are 

adjustable and replaceable. Deere.com

Tow-behind
SnowEx’s new SP-7000 Tow Pro spreader features 

a 1.4-cu.-yd. capacity. It tows behind tractors and 

UTVs with a lawn and garden hitch, eliminating the 

need to mount a large spreader in the truck bed. This 

helps maximize the truck’s utility by freeing the bed 

to carry additional spreading materials or peripheral 

pieces of equipment, such as walk-behind spreaders 

and snow blowers. It’s designed for treating parking 

lots and garages, college campuses, private road-

ways, and other off-highway uses. With an 18-in., 

stainless steel spinner, the unit can  spread material 

up to 30 ft. wide. For maximum control of the spread 

pattern, the spinner can 

be tilted between 0° and 

15° downward. 

TrynexFactory.com

Zero-turn 
maneuverability
Grasshopper’s zero-turn FrontMount 

power units serve as the heart of a com-

plete snow removal system comprises 

commercial snowthrowers, dozer blades 

(pictured), rotary brooms and V-plows. 

Applying zero-turn maneuverability to 

snow removal saves time and labor so 

each operator can accomplish more 

work in less time. Grasshopper’s exclu-

sive QuikConverter implement system 

lets you install and remove implements 

in minutes without tools. An optional 

winter enclosure (for 700 and 900 

Series) and 16,000 BTU/hr heater (for 

liquid-cooled models) protect operator 

from the elements for enhanced comfort 

and effi ciency. ThrowMoreSnow.com

Move large 
volumes
The Boss BX-12 is the fi rst box plow designed for professionals seeking to remove large volumes of 

snow in a single pass. Easily attaching to a loader or backhoe, it features a 12-ft.-wide sectioned trip 

edge, featuring segmented cutting edges that allow each 8-in. cutting edge segment to trip individually. 

This keeps the remaining cutting edges in contact with the surface and pushing snow for maximum 

effi ciency. Articulating end plates are self-leveling to keep the scraping edge surface closely in contact 

with the pavement, reducing wear and tear on the shoe heel and the impact felt when an obstruction is 

struck. During plowing operations, the Quickhitch system’s vertical hitch fl oat lets the box plow slide up 

and down, also reducing wear and tear on the tractor, operator and plow. BossPlow.com

Clean sweep
Ranging in width from 96 to 120 in., Case Construction Equipment’s new angle brooms enable Case 

wheel loaders to sweep streets and parking lots, clean up jobsites and remove snow from jobsites. 

Angle broom models are available for Case 521D and E, 621D and E, 721D and E, and 821E wheel 

loaders. The brooms feature durable poly-wire brushes, broom heads that adjust 30° left or right and 

an integrated nozzle for applications requiring water for dust control. The brooms attach to the CNH 

Quick Coupler (JRB-compatible) for wheel loaders. Quick-change hydraulic fi ttings enable the operator 

to attach and detach the broom without disrupting hydraulic lines.  CaseCE.com



Financing Available

“In our condo complexes we have to carry snow over hills and around corners. With the 

WIDE-OUT you can angle the blade and contain the snow even around corners. You can’t 

do that with a V-plow. So what used to be a one-hour job, is now a 30-minute job. We can 

do 10-11 properties in the same time it used to take to do 6-7 properties. I guarantee you 

I can plow twice as fast.”

Kale Christman // The Ground Specialists // Valparaiso, IN

“Since I upgraded my old V-Plow to a WIDE-OUT, I’m able to finish my jobs at least 20% 

faster. When you can use 80% of the blade versus half, and angle the blade to carry snow 

around corners without spilling off, it makes a big difference. Next year I plan to upgrade 

another truck with a WIDE-OUT.”

Paul Kiedrowski // Oconomowoc Lawn // Oconomowoc, WI

“The best thing about the WIDE-OUT is that beginners are more efficient right from the 

start. Especially when it comes to containing snow between cars in busy parking lots. 

According to our numbers, we’re 35% more efficient, so for every three trucks we outfit 

with a WIDE-OUT, it’s like getting a fourth truck and driver free. And that makes us 

more profitable. Period.”

Shannon Shaw // Pinnacle Property Maintenance // Columbus, OH

WIDE-OUT™ ADJUSTABLE WING SNOWPLOW:

AN UPGRADE THAT PAYS FOR ITSELF

www.westernplows.com



* DISCOVER ALL THE REASONS AT FISHERPLOWS.COM

THERE’S A REASON THAT  

7 OUT OF 10 PLOWS  

IN NEW ENGLAND  

ARE A FISHER.*

financing available


