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BY BALAKRISHNA RAO 

Mystery growth 
We take care of several large properties 
with trees on them. On some of the 
trunks, there's a mostly green, some-
times white fungus which appears to 
be mostly on the bark. It's not very 
thick and it grows in circular patterns. 
What are these and how do we get rid 
of them? 

— IL 

Rased on your description of the growth on 
the tree trunk, the problem appears to be 
related to lichens. Lichens are the result of 
symbiotic association of certain fungi with 
certain algae. These lichens produce the 
circular green and white growth and don't 
cause harm to trees. They're mainly an aes-
thetic concern, growing on tree trunks to 
take shelter there. 

There's no practical solution to manage 
these lichens. They tend to establish in a 
cool and moist environment. Check 
whether or not the trunks remain wet for a 
long period of time from overhead sprin-
kler watering. Monitoring and avoiding this 
type of watering, plus improving air circu-
lation underneath the bark by selective 
pruning, might help the problem. 

Proper sod installation 
How should you prepare the ground to 
be sodded to avoid creating a soil inter-
face? Also, what's the best time of year 
to seed turf grass in our area? 

— Ml 

Prepare the soil prior to sod installation or 
seeding. If this isn't done, the result may be 
a soil interface, which occurs when two dis-
tinctly different soils come in direct contact. 

This is common when a peat-grown sod is 
laid directly on heavy clay and compacted 
soil. Water won't pass uniformly through an 
interface. If water doesn't penetrate, neither 
will roots. 

To prepare the soil for seeding or sod-
ding, cultivate it and remove large stones 
and foreign objects like tree roots. Till or-
ganic matter into the top six to eight 
inches of the soil to provide a transitional 
soil between the underlying soil and sod. 
Never "layer" soil or amending agents, 
since this could also create an interface. 
Make sure the area is graded properly for 
proper drainage and water flow. Any po-
tential "sink type" low areas should be cor-
rected. Prior to cultivation, conduct soil 
pH and texture analysis tests, and provide 
corrections as needed. Correcting pH and 
amending the soil with phosphorous is eas-
ier while cultivating or tilling the area. 

Rake the area by hand or with proper 
equipment. Apply starter fertilizer as needed. 
This tilling, raking and grading operation 
should minimize the compaction, water 
drainage and potential interface problem. 

Also, consider obtaining sod with little or 
no thatch. Excess thatch, when dry, can cause 
a hydrophobic (repel water) condition and 
lead to run off of water and poor root estab-
lishment. After proper turfgrass establish-
ment, aerify the turfgrass to minimize poten-
tial interface and rooting problems. 

In your area, the turfgrass can be seeded 
in spring and/or fall. Seeding in fall around 
Labor Day is better than in spring since the 
temperature is cooler and there's plenty of 
moisture. Also, there are less weed prob-
lems to deal with. Seeding in spring is 
okay, but recognize that the subsequent 
temperature may be high with low mois-
ture and isn't favorable for proper seed ger-

mination and turfgrass establishment. 
There's also a greater potential for weed 
establishment and competition. 

Tussock tussle 
Last year we saw some feeding activity 
from tussock moths on cherry trees along 
the street. We're thinking of using Bt to 
manage them. How well will this work? 
When is the best time to treat for them? 

— OH 

Yes, Bacillus thurungiensis (Bt) products 
such as Dipel DF or Foray 48-B can be used 
to manage the tussock moth problem. Bt 
works best when applied on young larvae. 
As the larvae get older and larger, they be-
come difficult to manage with Bt. You may 
have to use some pyrethroid such as Talstar, 
Deltagard or other insecticides. 

Tussock moths can defoliate trees partially 
or skeletonize trees during feedings. Depend-
ing upon the type of tussock moths you have, 
there may be one to two generations per year. 
The white marked tussock moths, common 
in your area, have two generations per year, 
while the pale tussock moths have one gener-
ation. Their names are based on the appear-
ance of the adult moth, so monitor the adult 
moth activity for further identification. 

As far as managing the tussock moth, 
consider treating with the Bt of your 
choice around mid-May or when dog-
woods are blooming. Reportedly, the dog-
wood blooming period 
coincides with tus-
sock moth emer-
gence and activity. 
Again, treat as 
needed in mid- to 
late August. 

Manager of Research and Technical Development for the Davey Tree Expert Co., Kent, Ohio 
SEND YOUR QUESTIONS TO: "Ask the Expert" Landscape Management; 7500 Old Oak Blvd.; Cleveland, OH 44130, 

or email: sporter@advanstar.com. Please allow two to three months for an answer to appear. | 

mailto:sporter@advanstar.com
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On the rail 
L.B. Plastics' new aesthetically-pleasing 
SheerView glass railing system assures an opti-
mum view for design/build contractors' resi-
dential and multi-family customers. Compatible 
with the company's 3250 Series railing system, 
it comes with a high impact extruded PVC 
frame and durable four-ft. sections of see-
through glass. Ideal for porches, balconies, 
docks, decks and walkways. 
For more information contact LB Plastics at 
800/752-7739 or www.ibplastics.com I 
circle no. 250 

Steady as she goes 
Kaltec of Minnesota's new Forkster line of 
skid-steer attachments provides a safe and 
stable lifting media by providing load-stabi-
lizing wheels on the lifting chassis. Its arms 
are adjustable from 44 to 88 in., and it can 
articulate 15 degrees left and right. The 
2500 has a lift capacity of 2,500 lbs. and lift 
height of 8 ft., while the 3300 has 3,300 
lbs. of lifting capacity. 
For more information contact Kaltec at 
763/557-4941 /circle no. 253 

Grind it up 
Vermeer's HG525 trailer-mounted horizontal 
feed grinder for large-scale reduction and recy-
cling of green waste and storm debris features 
a turbo-charged and air-to-air charge-cooled 
C15 ATAAC 525-hp Tier II Caterpillar engine. A 
36-in. diameter hydraulic floating feed roller 
can apply constant down pressure on various-
sized materials. 

Bug off 
Environmetrics Systems' BugBarrier Tree Band 
eliminates the need for chemical pesticides 
against crawling and climbing insects. A dense, 
flexible, fiber barrier is wrapped around the 
trunk to fill bark crevices and cut off insects' es-
cape route. The inside of the film barrier is 
sticky to stop bugs dead in their tracks. 
For more information contact Environmetrics 
Systems at 888/276-4104 or www.environ-
metrics.ca I circle no. 251 

A real cut-up 
John Deere's two new additions to its Pro-Series 
chain saws, the CS46 and CS52, feature 
45.01 cc and 51.7cc engines with 3 and 3.4 hp, 
respectively. Powerhead weights are 10.8 lbs. 
and 11 lbs. A two-ring piston and closed port 
cylinder provide higher compression and more 
power, and Deere claims the saws' compensat-
ing carburetors can last triple the average time 
between cleanings. 
For more information contact John Deere at 
800/537-8233 or www.johndeere.com I 
circle no. 252 

For more information contact Vermeer at 
888/837-6337/circle no. 254 

Go configure 
Flowtronex says its new pumping system 
"Configurator" technology reduces the time 
required to specify and configure pumping sys-
tems for applications from 10 to 900 gpm. The 
company's landscape division offers FloBoy 
skid-mounted, prefabricated pump and control 
packages for a variety of applications. 
For more information contact Flowtronex 
at 800/786-7480 or 
www.flowtronex com I circle no. 255 

Rolling 
The 2003 Chevy Express and GMC Savana 
full-size van lineup features three "industry 
firsts" for the full-size van segment: all-
wheel drive models, left-hand side 60/40 
entry/load door availability, and side access 
panels on Express Access and Savana Pro 
models. Also featured are V-8 engines, fast 
acceleration, and a maximum payload rating 

of 2,430 lbs. 
For more information contact Chevy-
GMC at www.gmfleet.com I 

circle no. 256 

Eye of the tiger 
Scag's Sabre Tooth Tiger zero-turn 
mower is now even better with a re-en-
gineered main frame, lower center-of-
gravity, and wide, balanced stability. Also 
featured is more leg room, an easier-to-

operate cutter deck lift system, and wider front 
caster wheels. The mower zooms at 10.5 mph 
with a 31-hp Briggs Vanguard liquid-cooled gas 
or turbo-diesel engine. 
For more information con-
tact Scag at 
www5cag.com/ 

circle no. 257 
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events 
W H A T , W H E N & W H E R E 

June 
14-1 5 Landscapes for 
Living & Learning I Greenville, 
SC; 864/294-2186; www.fur-
man.edu/hortsym 

July 
11-14 AN LA Convention & 
Executive Learning Retreat I 
San Diego, CA; 202/789-2900 

15-16 Summer Express 
Short Course I Chattanooga, 
TN; Chattanooga Association of 

Landscape Professionals; 
423/886-8874 

17-18 OPE Dealer 
Convention I Louisville, KY; 
800/558-8767 

17-19 Turfgrass 
Producers International 
Summer Convention and 
Field Day I Ft. Collins, CO; 
800/405-8873 

19-21 International Lawn, 
Garden & Power Equipment 
Expo I Louisville, KY; 800/558-
8767 

22-23 PLCAA Legislative 
Day on the Hill & Arlington 
Renewal Project I Washington, 
DC; 800/458-3466; 
www.plcaa.org 

23 Midwest Regional Turf 
Field Day I West Lafayette, IN; 
765/494-8039 

23-25 Penn Allied Nursery 
Trade Show I Fort Washington, 
PA; 717/238-1673 

30-31 Virginia Turf Council 
Field Day I Blacksburg, VA; 
540/942-8873 

August 
2 Southern Nursery 
Association 2002 I Atlanta, 
GA; 770/953-3311; 
www.sna.org 

7 Illinois Landscape 
Contractors Association 
Summer Field Day I 
Hampshire, IL; 630/472-2851; 
www.ilca.net 

13 Michigan Turfgrass 
Field Day I Lansing, Ml; 
517/321-1660 

The # 1 magazine in the industry brings you the 
most practical and useful web site in the industry 

www.LandscapeManagement.net 

Golfdoifi 

Find out why thousands of 
landscape professionals log onto 
www.landscapemanagement.net 
every day. 
For more information, contact John Payne, Group 
Publisher, at 800-225-4569; fax: 440-891-2675; 
e-mail: jpayne@advanstar.com. 

M A N A G E M E N T 

I F ACVANSTAR LANDSCAPE GROUP 

http://www.plcaa.org
http://www.sna.org
http://www.ilca.net
http://www.LandscapeManagement.net
http://www.landscapemanagement.net
mailto:jpayne@advanstar.com


TREE RinG TM 

Portable, Dependable, Durable 
Drought Insurance... One 'Drip' at a Time 
more Reliable than Rain, more Targeted, 

more Effective than a Sprinkler 
Regular 

Junior 

10 Gal. 25 Gal. 

UIATER...'THE' most 
Critical Factor 
Affecting the 

Success or Failure of 
a Transplant! 

For Information & Ordering... 
1-800-441-3573 

Circle No. 141 

Professional Results! 

I ^ h e improved PeCo Pro-12 vacuum system. Shown on 
an Encore machine, but designed to custom fit 

A virtually all commercial Z turn mowers on the market 
today! All PeCo vacs have a self contained power unit that 
does not rob engine power from the mower. Featuring a fully 
mounted tapered aluminum box with obstruction free 
dumping from the seat. Each unit comes with a counter 
balance weight and a throttle kit for complete from the seat 
operation. Engine options range from a standard Briggs & 
Stratton 5.5 Hp to a 7 Hp Yanmar diesel with electric start. 
PeCo vacs, always efficient, always affordable. 

SEE YOUR DEALER TODAY! 

800-438-5823 
100 Airport Rd. • Arden, NC 28704 
peco@ioa.com 

S A V E B I O $ $ $ 

) ired - W holesale Pricing 
Higher Segment er Life 

jumbo 
- 10mm 
Segment 

Great for Cured Concrete 
Bricb, Blocb, Pavers 

Super Turbo-Seg 
4" - $ 19.00 
7" - $ 39.00 
10" - $ 50.00 
12" - $ 89.00 
14" - $ 99.00 
16" - $150.00 
20" - $199.00 

Jumbo 
10mm 

Segment 

SuperSeg 

Great for Cured Concrete 
Blocb, Pavers 

4" 
7" 
10" 
12" 
14" 
20" 

$ 10.00 
$ 19.00 
$ 40.00 
$ 69.00 
$ 79.00 
$199.00 

Family Owned and Operated 
Open 7 Days a Week 

1-800-285-0163 
Email: QDTblades@aol.com 

QUALITY DIAMOND TOOLS! 

VISA 
" N A M E S A Y S I T A L L " 

www.quaiitydiamondtools.com 
Circle No. 143 

• Edge or trim at any angle from horizontal to vertical with 
one quick adjustment. 

» Can be adapted to virtually any mower deck 

• Easily folds out of the way for transportation, and will not 
extend the deck width! 

• Mount is spring loaded to swing away from obstacles for 
added safety. 

• Increase productivity for all zero turn mowers. 

LEADER IN TURF CARE INNOVATIONS 
For more information, contact your local PECO dealer today 

1-800-438-5823 
www.lawnvac.com 

mailto:peco@ioa.com
mailto:QDTblades@aol.com
http://www.quaiitydiamondtools.com
http://www.lawnvac.com
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COMPACT WALKER TRACTOR MEETS 
INDUSTRY'S LARGEST DECK 

Walker Manufacturing Company, producers of compact riding 
mowers, introduces the industry's first 74" Side Discharge Deck 
- the largest cutting deck for a mid-size tractor. 

Although it is Walker's first four-bladed design, this larger deck 
has many of the same features used on other Walker gear-
driven decks. The narrow, tunnel design of the in-line, timed 
blades offers a true finish cut, aids in scalp resistance and gives 
the same powerful, clean discharge pattern that Walker side 
discharge operators have enjoyed for years. The combination 
of Walker's full-floating deck suspension and castering gauge 
wheels at the back of the deck help hold the contours of the 
terrain and also help prevent scalping. Just like all other Walker 
decks, the DSD74 tilts up to 9 0 ° for easy blade and deck 
maintenance. Available Spring 2002. 

The Most Trusted 
Name In Zero-Turn 

1-765-CHOPPER 
www.dixiechopper.com 

Circle No. 145 Circle No. 147 

The Swedish 
Solution! 

NOW MADE IN THE USA 

tskydd 
A N I M A L R E P E L L E N T 

D E E R • R A B B I T S • E L K 

Take their word for it... 
We've tried everything from deer damage hunting permits 
to FIVE other types of spray deterrents and nothing works 
as well as Plantskydd. —Skip Kuchenbuch, Farm Manager 

Willow Spring Tree Farm, Radford, VA 

We've been using Plantskydd for almost two years now with 
95% efficacy. We've even started to replant species we had 
given up on. —Steve Sandeen, Head Gardener 

College of the Redwoods, Eureka, CA 

SUBSCRIBE TO 
OUR FREE 

NEWSLETTER 

For testimonials, field trial results, FAQ's and location of the 
dealer nearest you, visit our website: 
www.treeworld.com or www.plantskydd.com 

CALL TOLL FREE 1-800-252-6051 
E m a i l : info®treeworld.com 

P r i m a r y A g e n t 

REE WORLD 
10 N. Gates Ave., Lackawanna (Buffalo) NY, 14218 USA 

www.forestry-suppliers.com 

Circle No.. 152 

If you need it out there... 

It 's in here. 
Log onto www.forestry-suppliers.com or call 800.360.7788 

to get your free 600+ page catalog today! 

A Forestry Suppliers, Inc. 
• MORE THAN THE NAME IMPLIES' 

©2002 Forestry Suppliers. Inc. All nghts reserved 02-0022C 

Weaver-
Tree Oimbtng 

Saddles 
Page 134 

LaMotte 
Deluxe Turf Lab 

Page 197 

Oakton* 
Double Junction 

Waterproof pH Testr 
B 246 

http://www.walkermowers.com
http://www.dixiechopper.com
http://www.treeworld.com
http://www.plantskydd.com
http://www.forestry-suppliers.com
http://www.forestry-suppliers.com


Advanced growing solutions 

Plant Survival Essentials 

Four (4) Critical"Plant Survival Essentials"... 
In 1 Convenient, Cost-Effective Planting Package! 

Circle No. 149 

IS 4000Z FERRIS 

61- or 72-inch cutting width 
27 hp LC Kawasaki or 31 hp Daihatsu engine 
All-new four-wheel (front and rear) IS® 
Independent Suspension 
Twin A-section hydro drive belts 
Adjustable, 360-degree rotating anti-scalp rollers 
Foot-operated deck lift 
Unmatched two-year front-to-rear warranty 

Call us today at (800) 933-6175 or visit our website at 

www.fferrisindustries.com for your closest Ferris Dealer. 

Ferris Industries The Commercial Mower Specialist 
IS is a registered trademark of Ferris Industries, a Simplicity company. All rights reserved. 

PARKING LOT SWEEPER 
Call today for free information on starting a sweeping business. 

(800) 345-1246 
• How to charge for sweeping? • What is the profit potential? 
• What does it cost to run a sweeper? • How to find sweeping customers? 

• General sweeping information. 

MODEL 1600 
3 Yard Gasoline 

Vacuum Sweeper 

Basic 
Sweeper Price 

$13,950.00 

Sweeper Mounts On Your Truck! 
WWW.MASCOSWEEPERS.COM 
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Cutter 's Choice 
2008 East 33rd Street, Erie PA, 16514 

Lawnmower parts including blades, 
belts, wheels, air filters, oil filters and 
internal engine parts! 

Chainsaw parts including guide bars, 
sprockets, saw chain, sharpening 
accessories and safety wear. 

Trimmer parts including trimmer line, 
brushcutter blades, air filters and 
replacement heads. 

Tree care supplies including loppers, 
pruners, pruning saws, tree saddles, 
climbing line and gaffs. 

1 888 288 8371 
www.cutterschoice.com 

ALL-PURPOSE 
T/o PLunnnG GRMIULES 

#7. 2-3-2 NATURAL ORGANIC FERTILIZER 
#2. ENDO-ECTOMYCORRHIZAL FUNGI 
#3. ADVANCED POLYMER GEL 
#4. BIO-PLEX BIO-STIMULANT 

More Information & Ordering 
1-800-441-3573 

http://www.fferrisindustries.com
http://WWW.MASCOSWEEPERS.COM
http://www.cutterschoice.com


C L A S S I F I E D S H O W C A S E 

Business For Sale (Cont'd) | Business Opps (Cont'd) 

For ads under $250, payment must be received 
by classified closing date. VISA, MASTERCARD, 
and AMERICAN EXPRESS accepted. 
Send to: Advanstar Marketing Services, 
7500 Old Oak Blvd., Cleveland, OH 44130. 
Advertising Information: LESLIE ZOLA, 
1-800-225-4569 x2670 or 440-891-2670, 
Fax: 440-826-2865, Email: lzola@advanstar.com 

Bird Control 

SE*B*G0NE ! 

• Repells Geeje 
and Ducks ' 

• Simple 
ana easy-spray 
right on tfie 
grass ! 

• One Gallon covers 
one acre I 

• Geese hate the 
taste ! 
EPA Approved ! 

B i r d * B * G o n e , Inc. 
We ARE ft* Bird Control Specwlish I 

M S CaTbm^n-'mS isOb<rdbgoo« com 
We accept Visa & Mastercard ! 
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Business For Sale 

L O N G ESTABLISHED N U R S E R Y 
IN A F F L U E N T C O M M U N I T Y 
Features Include: 
Approximately six acres with 

• Buildings & Facilities 
• Nursery Equipment 
• Shade Houses 
• Wholesale Annuals/Flowers Nursery 
• Contract Growers 

Asking $695,000 
Please reply to e-mail: 

jschwiering@norrisandcompany.net 

LAS VEGAS. NEVADA 
Full Service C o m m e r c i a l 

L a n d s c a p e C o m p a n y 
Complete with Nursery and Greenhouses! 

Established Business for 25 Years 
Prime Las Vegas Real Estate 

GREAT CASH FLOW! 
$1,950,000 

Call Mike Webster, Broker: 702-870-2199 

L A N D S C A P E 
C O N S T R U C T I O N C O M P A N Y 

Well Es tab l i shed 
20-year L a n d s c a p e C o m p a n y 
Boston, Massachuse t t s A r e a . 

Annual volume $3.1 million PLUS! 
Company breakdown: 

• 70% Construction 
• 20% Maintenance 
• 10% Snow Operations 

Well-managed and organized operation 
with a meticulous fleet. Will sell with or 
without the Real Estate, which has all the 

necessary provisions for repairs and parking. 
The 2002 backlog to date is over $2 million! 

Contact WINOKUR ASSOCIATED 
Mr. Robert R. Meara: 1-508-747-3004 ext. 228 

Business Opportunities 

C O N K L I N P R O D U C T S 
OPPORTUNITY! 

Use/market, new technology liquid 
slow-release fertilizer, micro-nutrients, 

adjuvants, drift control, seed treatments, etc. 
BUY DIRECT FROM MANUFACTURER. 

FREE Catalog - 800-832-9*35 
Fax: 320-238-2390 

Email: kmfranke@hutchtel.net 

LAWN PROFESS IONALS. . . 

Improve Your 
Opportunities for Success! 

— BIDDING STRATEGIES AND MORE — 
Take advantage of our experience! The information 
contained in these manuals has taken our lawn service 
from 9 to nearly 700 accounts. Receive special pric-
ing when you order four or more manuals: 
• Bidding & Contracts $47.95 
• Marketing & Sales S39.95 
• 20 Letters For Success $29.95 
• Contracts & Goals $39.95 
• De-Icing & Snow Removal $39.95 
• Estimating Guide: 

Residential & Commercial $34.95 
• Selling & Referrals $44.95 
• Telephone Techniques 

(Not a Telemarketing Manual) $24.95 

Profits Unlimited 
"Your Key to Success" 

800-845-0499 
www.profitsareus.com | £ | ^ ^ ^^^ 
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j j 
jjMiptijiy 

The Best in Synthetic Golf Facilities 

We will TRAIN YOU to be SUCCESSFUL 
in the Backyard Putting Green Business 

Call t he Putt ing Green Pros 
Toll Free 8 7 7 - 8 8 1 - 8 4 7 7 

w w w . t h e p u t t i n g g r e e n c o m p a n y . c o m 

FREE APPRAISAL • No BROKER FEES 
S E L L I N G Y O U R B U S I N E S S ? 

Professional Business Consultants 
can obtain offers from Qualified Buyers 

without disclosing your identity. 
Consultant's Fees are paid by the buyer. 

C A L L : 7 0 8 - 7 4 4 - 6 7 1 5 
Fax:630-910-8100 

Put the Dynamics of Classifieds to Work for You! 
Call Leslie Zola at 800-225-4569 x2670 or Email: lzola@advanstar.com 

mailto:lzola@advanstar.com
mailto:jschwiering@norrisandcompany.net
mailto:kmfranke@hutchtel.net
http://www.profitsareus.com
http://www.theputtinggreencompany.com
mailto:lzola@advanstar.com

