
The conventional wisdom on grub control is shifting from 

a curative to a preventive approach. Fortunately, MACH 2" 

Turf Insecticide offers effective preventive grub control with 

a powerful curative component as well. 

Apply MACH 2 once before egg-hatch to prevent grubs all 

season long. Or apply shortly after egg-hatch to cure grubs up 

through the second instar. Make the choice that suits your 

schedule and resource availability. 

And don't worry about watering MACH 2 in immediately. 

Unlike other products that degrade on the surface in a single 

day, MACH 2 can wait 2 weeks or more for your customers—or 
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mother nature—to water it in without sacrificing effectiveness. 

Prevent or cure. Unmatched irrigation flexibility. Effective 

control with an award-winning environmental profile. Only 

MACH 2 truly gives you the best of all possible worlds. 

For more information, call 1 -888-764-6432 

ext. R3107, or visit our website at w w w . m a d i - 2 . c o m . 

iflACH 2 
T U R F I N S E C T I C I D E 

IT'S ALL YOU NEED 
TO PREVENT OR CURE. 

®/RohMid L.L.C. Company ©2000 
Always read and follow label directions. PRESIDENTIAL GREEN CHEMISTRY CHALLENGE WINNER 

http://www.madi-2.com
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JOHN DEERE 

There's more to landscaping than 

moving dirt. That's why the John 

Deere 53- to 82-hp Skid Steers 

can tackle any job. Armed with 

a patented vertical lift and 

unobstructed 360-degree view, 

these task masters have the reach 

and visibility to get the job done. 

Add to that a full line of 

Deere-backed Worksite Pro® 

attachments and you've got 

muscle of a whole work crew. 

Arrive at every jobsite prepared. 

See your John Deere dealer about 

a 200 Series Skid Steer (call 1-800-

537-8223 for the dealer near you). 



events 
WHAT, WHEN & WHERE 

M A N A G E M E N T 

VISIT US ON THE WORLD WIDE WEB: www.landscapemanagement.net 

P r o n d m p p o r t e r of t h e s e g r e e n i n d n i t r y p r o f e n i o n a l o r g a n i z a t i o n ! : 

August 
16 MNLA Summer Field Day 
Grand Rapids, Ml; 800/879-6652; 
www.mnla.org 

17-19 WALP Retreat I Coeur 
d'Alene, ID; 800/833-2186 

17-19 Nursery/Landscape 
Expo I Dallas, TX; 512/280-5182; 
www.txnla.prg 

17-19 ALCA Design/Build 
Workshop I Atlanta, GA; 
800/395-2522 

18 Certified Landscape 
Technician Exam I Joliet, IL; 
Sponsored by the Illinois 
Landscape Contractors 
Association; 630/472-2851 

19-25 International Garden 
Centre Tour I New 
York/Baltimore; 202/789-5980, 
x3010 

2 1 Cornell University Field 
Day I Ithaca, NY; 800/873-8873 

22 Trees and Utilities 
Seminar I Alexandria, LA; 
888/448-7337 

24-26 Farwest Show and 
Ornamentals Northwest 
Seminars I Portland, OR; 
800/342-6401; www.nurs-
eryguide.com 

25-29 American 
Phytopathological Society 
Annual Convention I Salt Lake 
City, UT; www.apsnet.org 

25 Landscape Expo I Alberta, 
Canada; 780/489-1991 

29-1 CalScape Expo I San 
Diego, CA; 707/462-2276; 
www.cipaweb.org 

3 1 International Turf & 
Golfing Conference and 
Expo/Dalian, China; 718/539-
4321 

September 
5-8 42nd Western Region 
Annual Meeting of the 
International Plant 
Propagators' Society I 
Seattle, WA; 360/687-5842 

9-11 ANLA Legislative 
Conference I Washington, DC; 
www.anla.org 

11-12 MFPA Annual 
Summer Educational 
Meeting I Walled Lake, Ml; 
517/482-5530 

12 Hampton Roads 
Agricultural Research and 
Extension Center Annual 
Field Day / Virginia Beach, VA; 
757/363-3906 

13 Southwest Palm Seminar 
Yorba Linda, CA; Sponsored by 
California State University; 
909/880-5977 

13-14 Southwest 
Horticultural Trade Show & 
Conference / Phoenix, AZ; 
480/966-1610. www.azna.org 

AUA 

AN^LA 
American Nurtcry t* 
Landscape Auociaiinn 

Associated Landscape Contractors of America 
150 Elden Street, Suite 270 
Herndon, VA 20170 
703/736-9666 
www.alca.org 

American Nursery & Landscape Association 
1250 I St. NW, Suite 500, 
Washington, DC 20005 
202/789-2900 

Independent Turf and Ornamental 
Distributors Association 
25250 Seeley Road 
Novi, Ml 48375 
248/476-5457 

THE OFFICIAL PUBLICATION OF 

American Society of Irrigation Consultants 
P.O. Box 426 
Byron, CA 94514-0426 
925/516-1124 

i Member 

M 

PgMS 

Manager's Association 

BTOCA 

The Irrigation Association 
8260 Willow Oaks Corporate Dr. Suite 120 
Fairfax, VA 22031-4513 
703/573-3551 
www.irrigation.org 

National Arfoorist Association 
3 Perimeter Road, Unit 1 
Manchester, NH 03103 
603-314-5380 
www.natlarb.com 

Ohio Turfgrass Foundation 
1100-H Brandywine Blvd., 
PO Box 3388 
Zanesville, OH 43702-3388 
888/683-3445 

The Outdoor Power Equipment Institute 
341 South Patrick St. 
Old Town Alexandria, Va. 22314 
703/549-7600 
opei.mow.org 

Professional Grounds Management Society 
720 Light Street 
Baltimore, MD 21230 
410/752-3318 

Professional Lawn Care Association of America 
1000 Johnson Ferry Rd., NE, Suite C-135 
Marietta, GA 30068-2112 
770/977-5222 
www.plcaa.org 

Responsible Industry for a Sound Environment 
1156 15th St. NW, Suite 400 
Washington, DC 20005 
202/872-3860 
www.acpa.org/rise 

Sports Turf Managers Association 
1375 Rolling Hills Loop 
Council Bluffs, IA 51503-8552 
712/366-2669;800/323-3875 
www.aip.com/stma 

Turf and Ornamental Communicators Association 
P.O. Box 156 
New Prague, MN 56071 
612/758-5811 
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THERE'S NO 
RANGE OF CONTROL LIKE 

THE DRIVE RANGE: 
CRARGRASS 

FOXTAIL 
TORPEDOGRASS 
DOLLARWEED 
SPEEDWELL 

CLOVER 
DANDELION 
DINDWEED 

SIGNALGRASS 
Drive 75 DF postemergent herbicide is the shortest distance between broadleaf and grassy weed 

^gS^ control. From crabgrass and foxtail to clover and dandelion. Drive eliminates troublesome weeds 

f m in a variety of turf species. In fact, you can even seed or overseed many varieties of turf 
I immediately after application. And Drive keeps weeds under control for 30 to 45 days, in some 
> cases for more than 3 months, with a single application. So join the Drive for turf protection today. 

Call 1-800-545-9525 or visit www.turffacts.com. Always read and follow label directions. 

BASF PROFESSKHiAL TURF 

Closing the distance between grassy and broadleaf weed control. 
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BASF 

http://www.turffacts.com
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Follow the Leader. 
There are many reasons Echo chain saws are the choice of 
professionals. For some, it's our Pro-Fire electronic ignition, high 
RPM and power-to-weight ratio or our all-position diaphragm 
carburetor. For others, it's the fact that Echo chain saws are backed 
by the strongest warranty in the industry. But there's something 
everyone agrees on. Echo chain saws start easily, run smoothly and 
make quick work of the toughest jobs - every hard-working day. 

The longest running, hardest working, most powerful outdoor 
power equipment in the landscaping business! 

For more information, call 1-800-432-ECH0 (3246) or 
visit us at www.echo-usa.com. 

KitecHa 
The Pro Performance Team 

http://www.echo-usa.com




the strength 

your good judgment 
Will tell you to select 

turf type 
ff Has 

of the blades 

and durability 

the tolerance 
to drought & disease 

the quality! 

mm 

L o o k for the g rown in O r e g o n label. It puts all 
others in a lower class. A lush, healthy d e e p 
green turf is your reward for selecting superior 
seed . T h e world 's leading turf grass breeders 
have been perfect ing it for more than 2 0 years. 
T h e tough, vibrant turf will no t on l y tolerate drought, 
but survive co ld winters. 

I I i t • • • •• 
i 

T A I I TALL 
H cccn ic PcbCUE 

c r r r v r n r v n a d t r a v 

C 
FROM O R E G O N 

W h e n y o u select Turf T y p e Tall Fescue seed f rom O r e g o n y o u 
can be sure y o u will en joy you r 4 g o o d j udgmen t " decis ion 
year after year. 

Oregon Tall 
Fescue Commission 
1193 Royvonne, Suite 11 

Salem, O R 97302 
503-585-1157 

Tall Fescue seed from Oregon 
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BY SUE GIBSON / EXECUTIVE EDITOR 

His business runs him 

Which is worse: too little work or 
too much? I suspect most of 
you think not having enough is 
worse, and you're right — it's 
horrible to scramble for busi-
ness. In fact, it's a direct cause 
of many sorry practices: 

• low-balling to "buy" business (and usually, un-
profitable work). 

• taking jobs outside your core business (construc-
tion, if you do maintenance, for example). This wreaks 
havoc on your costs, systems and customer or supplier 
relationships. 

• accepting jobs that are too big but promise lots of 
money. These usually escalate into a nightmare of sur-
prising costs, stresses and schedule crunches. 

• adding new services unrelated to landscape. 
These may compound your operating problems. 

• entering a new niche without understanding it, 
like adding a new branch or jumping from residential 
to commercial. You may be in for nasty cost, competi-
tion and operating surprises. 

There's probably a direct correlation between the 
rate that cash flow ebbs away and the number of mis-
takes contractors make to correct it. In many cases, 
those quick solutions become long-lasting headaches. 

He's out of control 
I just had a conversation with a frustrated landscape in-
stallation contractor who is frantic for help. Just this year, 
he's added employees and taken on several new land-
scape installation jobs, as well as adding construction 
work that is not landscape related. He's doing a time-
consuming installation at cost for "family," plus other 
miscellaneous jobs to give his employees work and keep 
his business going. He doesn't have time to create the 
designs he likes because he's on a treadmill every day, 
"running" his business. 

Find your COre Strength, then find how to get 
professiona help to make it profitable 

But his problem is that his business is running him, 
he's working seven days most weeks, and he's burning 
out as fast as a Fourth of July firecracker. 

Have you over-extended yourself? You may be 
doing it to "keep the business running," and, of course, 
it's great when the money keeps rolling in. 

But ask yourself if can you do this more simply, more 
profitably and more enjoyably. You can, if you focus. 
Working yourself to a frazzle is not the best lifestyle, espe-
cially if you want to be creative and profitable. If the goal 
of a business is to be an organization doing good work and 
sustaining itself for the long haul, is this how it's done? 

K.I.S.S. 
If you're over-extended, force yourself to take a few days 
to regroup. Discover what you do best and how you can 
be profitable at that one thing. Most landscape organiza-
tions do not need 15 different services to maintain them-
selves — one or two (done well) suffices very well. 

Find your core strength, then find how to get profes-
sional help to make it profitable. Local government and 
industry organizations offer lots of free advice, or you can 
pay accountants, attorneys and consultants for more spe-
cific help. 

Do yourself a favor and simplify your operations. 
Get help making those few good things work. You'll 
be surprised at how satisfying that can be. 

Contact Sue at 440/891-
2729 or e-mail at sgib-
son@advanstar.com 

mailto:son@advanstar.com
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November 10-13,2001 

The National Expo for Lawn & Landscape Professionals 

You're Invited to the 12th Annual GIE 
November 10 - 1 3 , 2001 

Tampa Convention Center • Tampa, Florida 

• 6,000-plus Industry 
Professionals 

• 80% of GIE attendees are 
owners, presidents, 
manasers, and supervisors 

• 86% of attendees 
recommend or make final 
purchasing decisions 

S h o w S c h e d u l e 

CONFERENCES 
November 10 - 13,2001 

PRODUCT FIELD DAY 
November 11,2001 

TRADE SHOW 
November 12 - 13,2001 

• Two Trade Show Days 

• Over 90 Companies 
Represented at the 
Product Field Day 

• Three Green Industry 
Educational Conferences 

• New Feature... Interior 
Landscape Pavillion 

"The GIE has it all; we bring representatives 
from our company every year* 

- G I E 2000 Attendee 

FOR HOUSING AND 
TRAVEL INFORMATION 

Call Travel Worldwide Network at 
(800) 631-9675 or e-mail them at 

travworldnet@mindspring.com 

(A 

o 
in 

VI 

P g M S 
Professional Grounds Management Society 

(800 ) 609-7467 • www.pgms.org 

A L G A 
Associated Landscape Contractors of America 

(800) 395-2522 • www.alca.org 

w •PLCAA 
Professional Lawn Care Association of America 

(800) 458-3466 • www.plcaa.org 

"Overall, the GIE Show in Indianapolis 
was the smoothest run, friendliest 

staffed show I had done in five years! 
There were no problems from start to 

finish. Thank you * 
— GIE 2000 Exhibitor 

YES! I want to know more about GIE 2001. 
• Send me information on exhibiting my products! 
• Send me information on attending conferences & show! 

Contact: 
Title: 
Company: 
Address: 
City/State/Zip: 
Phone: ( ) 
E-Mail: 

Fax: (-

& Clip and send to: 
GIE, 1000 Johnson Ferry Rd., NE, Suite C-135, Marietta, GA 30068-2112 
Fax: 770/579-3835 Phone: 770/973-2019 Email: info@gieonline.com 

To exhibit call toll-free: 1 - 8 8 8 - 3 0 3 - 3 6 8 5 / www.gieonl ine.com 
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