Heavy hitters tackle key water issues

FAIRFAX, VA—Influential experts on
water will meet here in September to
discuss water issues that will shape
many landscape management strategies
over the next millennium.

It's the third such meeting initiat-
ed by the Fairfax, VA-based
Irrigation Association, in an effort to
establish a dialogue among the water
industry’s heavy hitters.

Irrigation Association Executive
Director Tom Kimmell says the na-
tion’s biggest water users and those
who treat and deliver water discovered
at the first meeting that they’re “not
exactly on the same page.” But subse-
quent meetings have broken down
barriers. “This has allowed us a forum
to talk about what'’s going on, to find
out what the hot spots are and to try
and find solutions,” Kimmell says.

Philip Kuehl, Ph.D., who has
served as moderator from Westat
Inc., says water user associations and
water suppliers — groups like the
American Water Works Association

and the Water Environment Federa-
tion — explored common interests at
the second meeting, determining if
and how they can work together.
They're discussing potential water
problems, solutions and identifying
the most important water-related is-
sues. Among the top 22 water-related
issues identified:

» Why the public continues to

have misconceptions about where
water comes from and where it goes

» How the care, custody and con-

trol of water will become a national
issue

» Why the use of reclaimed water

will increase to meet demands

» Why a central focal point for

water issues, policy and data doesn’t
exist

» Why the implementation of

Best Management Practices is limited
by insufficient funding, technical re-
sources and the lack of incentives.

David Minor samples political life

Fort Worth, TX — For a while, friends
and family of David Minor thought he
would be the newest member of Fort
Worth's City Council. But it was not to
be. Minor, most recently divisional vice
president for TruGreen-ChemLawn'’s
Southwest Division, threw his hat into
the political ring soon after leaving the
company this spring.

“I jumped into the dance about three
weeks behind the others,” Minor ex-
plained to Landscape Management. “In
the first poll, we had only 16% support,
but four weeks later, we had 42%."” De-
spite the growing support, Minor lost

getting into a runoff election by just 27
votes.

Minor said he thought politics would
be a natural interest for him, because “I
like being involved with people, I like
helping to find solutions and I like public
speaking.” Although the ferocity of the
nonpartisan council race surprised him,
Minor says he got several “positives”
from the experience.

Since politics may not be in his fu-
ture, Minor is now looking for other
business and speaking opportunities.
“I'm still serving in an advisory capacity
for TruGreen-ChemLawn. They have
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California to get new methyl
bromide rules

SACRAMENTO, CA—In mid March, a
judge ordered California to adopt new
regulations regarding the use of
the fumigant methyl bromide.
The ruling was the result of a
lawsuit brought by four environ-
mental groups which charged
that state officials were endan-
gering public health by failing to
sufficiently control methyl bro-
mide on farms.

They further claimed that the
California Department of Pesti-
cide Regulation didn‘t develop regulations
for the chemical, based on a 1989 law. (In-
stead the department had established
over 400 pages of guidelines.)

New Deere plant to
manufacture Gators

RICHMOND, VA—A new 300,00-sq.ft.
complex is slated for construction here to
meet the demand for the Gator® line of
utility vehicles from John Deere World-
wide Commercial and Consumer Equip-
ment Division. The plant, which will em-
ploy more than 300 people, is expected to
be on line by the summer of 2000.

In addition to manufacturing, the com-
plex will include a major design and engi-
neering component and the sales and
marketing group.

Mystery of the missing palms
MIAMI, FL—A Miami-Dade County parks
director is being asked to explain the ab-
sence of over 3,200 coconut palms valued
at about $1.5 million. The director was in-
dicted in May when park workers couldn‘t
account for the palms on public park prop-
erty on Key Biscayne. The trees had been
purchased from a local nursery using a
grant from the Federal Emergency Man-
agement Agency following Hurricane An-
drew in 1992.

been really good to me,” he added.
What's next? “I might buy another

business. The skills we learn are transfer-

able and I see it as business is business.”
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to save salmon
threaten landscape

maintenance practices

hat do salmon have to do with chemical lawn and landscape cz
Plenty, claim officials in the Pacific Northwest, who are considering
in the Paczﬁc banning the insecticide diazinon. You've got to be kidding, say
landscape company owners, who believe they’re being blindsided.

Northwest? Water use

When it comes to water, the green industry never knows when or
di sputes have some where the next controversy will erupt.

i But after being pointed to as “the bad guys” in almost every local or regional water flap,
surprising eff ects on lawn and landscape pros are starting to get their act together — even when the contro-
our industry. versy seems as unlikely as one focusing on the depleted salmon population in Oregon and

Washington states.
The issue surfaced when the U.S. Geological Survey cited pesticides, including diazi-
By MIKE PERRAULT/ non, as contributing to the salmon's decline. It pointed to urban use of pesticides and fer-

Associate Editor tilizers as possible causes, prompting King County officials to consider a diazinon ban.
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But Heather Hansen,
a spokesperson for
Washington Friends of
Farms and Forests, an or-
ganization representing
landscapers, urban appli-
cators and other pesti-
cide users, claims the
county’s efforts to tie
salmon declines to diazi-
non and other pesticides
are not based on scien-
tific evidence. She has
confronted city and
county officials before
about unfounded pollu-
tion claims.
Regs under discussion

What is certain is that
salmon protection is an
issue that can galvanize
environmental groups to
push for more hard-line
regulations, landscape
professionals concede.
After Washington's gov-
ernor launched a “Save
the Salmon” campaign,
Seattle ran a full-page
newspaper ad outlining
five ways to protect

salmon, including elimi-

nating lawn chemicals. Such groups as People for
Puget Sound, the Washington Toxics Coalition and
the Rainier Audubon Society are demanding the

city discontinue pesticide use by Jan. 1, 2002.

Environmentalists have cast a wider net, but

they're being challenged head-on. A proposal by

one group in King County, WA, to “canopy the

county with trees and get rid of turf” was shelved
after the Washington Association of Landscape Pro-
fessionals (WALP) got involved and pointed out

many practical and agronomic pitfalls of the plan,

says Jeffrey Ricks, WALP president-elect and opera-
tor of Horticulture Plus Inc., Vancouver, WA.
Seattle and King County officials see the pilot

program as one more step in the collaborative effort

to address environmental concerns. “I applaud
WALP for being bold enough to take this step,” says

Carl Woestwin, landscape programs project man-
ager for Seattle Public Utilities.

That cooperation has not come painlessly, notes
Annette Frahm, communications planner for King
County Department of Natural Resources. She re-
calls the first meeting in which some landscape in-
dustry representatives were nothing short of “hos-
tile.” But, she adds, initial talks with other industries
weren't any different.

“When we first met with dentists, they didn’t
want to talk about mercury being a hazardous
waste,” she says. “That’s nothing new to us.”

“Some of it has been very positive and cordial,
and some of it has been more difficult,” adds Carl
Woestwin of Seattle Public Utilities.

Shedding “us vs. them”

The need for landscape professionals to have a
voice in the Puget Sound area may be more impor-
tant than ever. “The fish issue is bigger than the
Spotted White Owl issue,” says Peter Dervin, execu-
tive director of the WALP. “Every part of this region
is affected by water and salmon migration. They’re
talking about tearing out dams on the Columbia
River. That's how big of an issue this is.”

The potential threat to salmon from chemicals
leaching into tributaries has cast more light on water
quality, and Washington's population growth adds
another dimension as of-
ficials scrutinize every-
thing from water quality
to solid waste systems.

For the landscape in-
dustry, it has raised new
concerns about grass
clippings and waste.
“The questions have be-
come, ‘Where do we go
with this stuff, where are
we going to dump it?"”"
Dervin says.

The city and county have focused on irrigation
conservation, grass clippings, recycling and proper
use of fertilizer, pesticides and other chemicals.
“Their programs have been targeted to the residen-
tial customer, the person who pays the utility bill,”
Dervin says. “Over the last year or two, they've been
trying to get the landscape industry involved.”

It can only help us

“There has always been this us vs. them mental-
ity,” says Brian Skinner, president of Seattle-based
Skinner Landscape Service Inc. “We have to get
away from that kind of thinking.” That's why he is

continued on page 18
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Controversy over the
decline of local salmon

like those spawning
here erupted into a
very public water qual-
ity flap, which soon af-
fected landscape and
lawn care operations.
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Former foes solve

Jeffrey Ricks isn‘t all wet when he talks of
serious drought in usually soggy Seattle.
“It's hard to think of a drought right now
when I'm almost drowning,” quips Ricks,
president of Horticulture Plus Inc., Vancou-
ver, WA. Yet Seattle’s drought in the early
1990s was no laughing matter. It pitted
green industry professionals against Seattle
Public Utilities and King County, as water
availability dropped.

“It was a dust bowl around here, devas-
tating to the industry,” recalls Brian Skinner,
president of Seattle-based Skinner Land-
scape Service Inc.

City and county officials charged that
lawns and plants were sucking the water
supply dry, then they ordered spigots shut
off. Green industry professionals claimed
the city had mismanaged its water supply.
Animosity built, says Peter Dervin, executive
director of the Washington Association of
Landscape Professionals (WALP). “The indus-
try got up in arms and said, ‘How can you
do this to us?"”

Smoking the peace pipe

But in the eight years since the con-
frontation, the two camps have overcome
significant hurdles to collaborate on volun-
tary, proactive environmental initiatives
aimed at ensuring water availability and
quality. A search for solutions began with
the formation of a Green Industry Council
and continued in cooperative efforts to de-
velop a natural lawn care program and a
water contingency plan.

Now, there’s a pilot program in the
works to educate and test certified land-
scape technicians about environmental
stewardship. Some say it's a model program;
others in the industry complain it gives local
government too much say in how the indus-
try’s own professionals teach and employ
management strategies.

Landscape professionals in Washington
aren't alone. Other industry associations and
firms nationwide are eyeing cooperative en-
vironmental initiatives, seeking out decision-
making or advisory roles and entering into
voluntary partnerships. Programs include:

water woes

P Water Use Summit — This ambitious
but largely behind-the-scenes effort to es-
tablish a dialogue between nationwide
water users and controllers of water is spear-
headed by the Irrigation Association. "Our
feeling is irrigation (including agriculture) is
the biggest user of water, but we don’t con-
trol the water,” says Tom Kimmell, IA’s exec-
utive director.

“We wanted to get with the people who
treat and deliver water to ensure we're on
the same page. Our fear was that everybody
would end up protecting their own turf.”

Two meetings (a third is scheduled for
September) have included the Associated
Landscape Contractors Association and
more than a dozen heavy hitters in the
water industry.

P> Pairing with EPA — Jonathan Boyar,
Watch All Inc.’s marketing director, sought
out the EPA’s Partners for Change program
to help define environmentally friendly ap-
proaches to its customers. Watch All Inc.,
Weymouth, MA, provides lawn care, IPM and
structural damage repair. Boyar saw the EPA
program as an opportunity to showcase its
environmental endeavors, from its “Good,
Bugs, Bad Bugs” school seminars to innova-
tive pest control and recycling efforts.

P Water-Wise Council — After a public
utility in Georgia proposed shutting off
water to landscapers during a drought, the
Georgia Green Industry Association secured
a place for members on the Georgia Water
Wise Council. Now they sit alongside univer-
sity faculty, state EPA officials and utility per-
sonnel to manage water issues.

P Active participation — Professional
Lawn Care Association of America has part-
nered with the EPA’s Pesticide Environmental
Stewardship Program to improve water qual-
ity education, and a Green Industry Advisory
Committee in Florida now meets monthly
with the Southwest Florida Management Dis-
trict, to oversee water use and regulate irri-
gation scheduling in 16 counties.

Partner or perish

When a regional water board in Reno,

NV, tried to ban turf from all new commer-
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continued from page 15

WALP's certified landscape technician
maintenance core chairman. He believes
landscape professionals need to educate
themselves, and the pilot program in-
cludes an important environmental aspect
in the education process.

Skinner believes the program'’s pro-
posed environmentally friendly mainte-
nance strategies can benefit individual
landscape companies. “If we use proper
techniques, we can use less product,” he
says. “No one’s saying you can'’t use fertil-
izers. They're saying let’s get soil tests, let's
find out what we need instead of dumping
fertilizer on the turf and having 40% or
50% of it wash away into the water table.”

Whether it’s fertilizer application or
water use, Dervin says the issues aren't
going away. “If we don't address those is-
sues in a proactive manner, we're going to
be a negative target for everybody wanting
to regulate this stuff. If we look atitasa
negative — as the government imposing
regulations on us again — that’s just sour
grapes. If we look at it as a business oppor-
tunity, then we have options. Some clients
are willing to pay for their landscape com-
panies to be environmentally friendly.” LM

cial landscape installations two years ago,
the Nevada Landscape Association re-
sponded quickly. It hired lawyers, sought
the expertise of well-known turf professor
James Beard, Ph.D., worked out a conserva-
tion plan and arranged monthly meetings
so landscape professionals could have a say
about water availability and quality issues.

In another case, ALCA sent nine letters to
the Greensboro (NC) City Council, prompt-
ing officials to modify water restriction ordi-
nances on behalf of landscape professionals.

Legislation to protect watersheds, rivers
and aquifers will only get more intense as
competition for water increases, predicts
Peter Gleick, Ph.D., president of the Pacific
Institute and expert on global water policy.
The changing dynamics will lead to what
Gleick calls a “Blue Revolution.” O
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Changes in treatment
choices mean that it’s
essential to know what
your options are and
how to make them work
for you.

By NANCY STAIRS/
Technical Editor

Lhe times are a changin’,
from how you buy to
how you hire, from how
you market to how you
bill. Some changes are
good, some seem to be more work than
they're worth and some seem to make
things more difficult. But whether you ap-
prove or disapprove, change keeps coming
and it makes it hard to know how to react.

In the green industry, a major force for
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wave

Broccolo Tree and Lawn Care scouts for predatory insects, like these lady beetle larvae. The
population levels of both pest and predator are considered when determining treatment.

change is the expected loss of some con-
ventional chemicals and the advent of less
toxic alternatives.

Bio-what?

Some of the newer chemical products
seem to be called “biologicals,” “biora-
tionals” or “biologically based.” Some of
these new products — and those being
fast-tracked by the U.S. Environmental
Protection Agency as part of Food Quality
Protection Act (FQPA) — are going to
have characteristics that may affect how
you do business:

P shorter residuals

P reduced toxicity

P more specific to targets

P sometimes higher cost.

What does this mean? It means your
treatment costs are likely to get more ex-
pensive and you will have to time treat-
ments even more carefully. You may also
have to increase the number of treatments

to get control. For example, borer control
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on woody plants would require two to
three applications with Talstar® or
Turcam® to cover the same 30 to 50 days
as Dursban® or lindane.

But don’t start wringing your hands just
yet. As you learn about these new products
and what they can do, you may discover
that, by incorporating them into your pro-
grams, you can serve a wider range of cus-
tomers as your focus shifts from applica-
tion delivery to providing service and
information.

Ride the wave

The movement towards biological-
based materials is nothing new. Some of
you have tried different products over the
years and have returned to the tried and
true. Others have embraced the use of less-
toxic materials or lower, carefully timed
applications, finding ways to use them sat-
isfactorily. Many of you market your ser-
vices as “integrated pest management”

(IPM).



