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WE OVERNIGHT IT. 

powder formulation are low-odor in addition to being 

high-power. DYLOX. When you need it, you really need 

it. Isn't it nice to know it's there if you do? To find out more, 

contact Bayer Corporation, Garden & Professional Care, Box 49*3, 
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SEND YOUR 
QUESTIONS TO: 

"Ask the Expert" 
Landscape Management 

7500 Old Oak Blvd. 
Cleveland, OH 44130 

Please allow two to three 
months for an answer to 
appear in the magazine. 

We've got the Poa annua blues 
What can we do to manage Poa 

annua (annual bluegrass)? 
- O H I O 

Annual bluegrass thrives in 
shaded, compacted, and poorly 
drained areas. Improve growing 
conditions to promote the de-
sirable turfgrass growth. Proper 
fertilizing, watering, mowing 
and aerating will benefit desir-
able turfgrass and make it better 
able to compete with oppor-
tune weed plant infestation. 

In areas where the Poa 
annua problem is severe, con-
sider treating with non-selective 
herbicides such as Roundup or 
Finale, and reseed. 

There are some other chemi-
cal strategies that may be more 
suitable for particular sites. For 
instance, consider using growth 
regulators such as Primo f rom 
Novartis, T G R from Scotts, or 
Cutless from D o w Agro-
Sciences. These growth regula-
tors help suppress annual blue-
grass by allowing desirable 
turfgrass to compete for light, 
space, nutrients. Reports also 
indicate that Primo is a foliar 
absorbed product and improves 
turfgrass color and quality. 

Another option is to use a 
herbicide like Prograss from 
AgrEvo which is capable of 
eliminating annual bluegrass 
from turfgrass areas. Prograss is 
intended for use on ornamental 
turf sites such as golf courses, 
parks and lawns. It shouldn't be 
mixed with liquid fertilizers or 
other pesticides. Don ' t apply 
Prograss within eight weeks fol-

lowing the application of a 
plant growth regulator. T h e 
spray mixture should not stand 
in tank over night, the label 
states. As always, read and fol-
low label directions. 

Fungicides such as Rubigan 
from D o w AgroSciences can 
also indirectly help manage the 
problem . Rubigan will suppress 
the seed head formation of an-
nual bluegrass, reducing the in-
festation in the fu ture years. 

Reports also indicate that 
the Chipco Ronstar brand of 
oxadiazon herbicide from 
Rhone-Poulenc, can also effec-
tively help manage Poa annua. 
Ronstar is a preemergent herbi-
cide which can help manage 
problem grassy weeds such as 
crabgrass or goosegrass, as well 
as annual bluegrass weeds. Re-
portedly, one application in the 
late summer or early fall will 
help manage annual bluegrass 
for the season wi thout the need 
for repeated applications or the 
risk of phytotoxicity. 

Herbicides in packets are handy 
I have been using the non-selec-

tive herbicide Roundup in the pow-
der packet for many years. It's easy 
to mix in a hand-held sprayer. Is 
there a product for selective weed 
control that comes in a packet like 
Roundup? 

- M I C H I G A N 

I am familiar with a product 
called Dissolve from Riverdale 
Co. that comes in packets and is 
for selective weed control. 
However, they are not small 
packets. 

Dissolve herbicide comes in 
either 251b. ( 1 0 x 2 ^ - l b . pack-
ets) or 5 lb. (8 x 10-ounce pack-
ets). These packets are designed 
to be mixed with several gallons 
of water for treating large areas. 
This water-soluble product is a 
three-way postemergent selec-
tive herbicide containing the 
amines of 2, 4-D, Mecoprop 
and Dichloroprop for use on 
golf courses, parks, highway, 
sod farms, ornamental turf 
lawns and similar non-crop 
areas. It controls a number of 
common weeds including some 
that are considered difficult to 
manage. 

According to the label, a 2lA-
lb. packet will treat from 
43,000 to 58,000 sq. ft. (1 to 
1 lA acres) of cool season turf-
grasses. For warm season turf-
grasses, it can be used over 1 lA 
to 2 acres. 

For best results, target the 
applications when weeds are 
growing. Spring and fall are 
generally the best t imes to treat. 

The label suggests that expo-
sure to moisture before mixing 
may cause water-soluble bags to 
rupture. Take all the precau-
tions and follow mixing guide-
lines as specified in the label. 

For more about weed control 
see our weed control guides 

which begin on page 42. —ed. 



Rugged and dependable, 
this hydraulic digger 

hooks up to your front 
loader mount. IT! 

HYDRAULIC DIGGER 
WITH DANUSER DIGGERS 

8900 
HYDRAULIC DIGGER 
Danuser's newest 
addition, for skid-steer, 
front loader or Category I 
or II 3-point hitch mount. 

Retrofit safety 
guards are 
available for all 
older Danuser 
diggers. 

The G20/40, for 20 to 
40 HP Category I tractors, 
is recognized as the 
strongest in its class. 
Its heavy-duty counterpart, 
the F8 (not shown), is 
designed for use with 
Category I or II tractors. 

PTO DIGGERS 
MODELS G20/a0 & F8 

Not only are Danuser diggers built to work harder than the 
competition, they're also built to outlast them. That's 
because Danuser diggers are constructed of high-grade 
material and machined to precise tolerances. Whether you 
require hydraulic or PTO operation, there's an affordably 
priced Danuser to match your needs. For over 50 years, 
landscapers, farmers and contractors have looked to 
Danuser, the industry leader in digging equipment. HYDRAULIC DIGGER 

This hydraulic digger easily 
hooks up to a Category I 

3-point hitch mount. 

Danuser Now Offers 
an Exclusive Line 
of Chipper/Mulch Systems! Made i n t h e U.S.A. 

• Since 1910 " 

SAFETY FIRST: 
Read and understand your owner's manual. Make sure all guards and shields are in place. Retrofit safety guards 
are available for all older Danuser diggers. Never hold or pull down the gear housing. For additional down force, 
buy the Danuser 500 pound down pressure kit. Only the operator should be within 25 ft. of digging operation. 
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DANUSER 
Q u a l i t y & I n n o v a t i o n 
500 E. Third Street, Fulton, MO 65251-0368 
TEL: 573-642-2246 FAX: 573-642-2240 



HOT T O P I C S 

Brickman to expand Investments to 
increase service to commercial accounts 
As large corporations and significant property management 

associations continue to "outsource" their landscaping needs, 

the industry itself is responding by offering services at re-

gional and national levels. The Brickman Group Ltd. has 

arranged a partnership with two large financial in-
stitutions to fund major expansion efforts into the 
next century. 

"We can provide national or regional service at 
a reduced price, which helps us stand out in this 
highly fragmented business dominated by small, 
local companies," explains Scott Brickman, who 
now becomes president and chief executive offi-
cer of the Langhome, PA-based operation. 

"This transition is a positive step in the contin-
uing evolution of The Brickman Group as a na-
tional leader in our industry," says Dick Brick-
man, Scott's father, w h o moves up to chairman 
after 40 years as president and CEO. 

The exact terms of the investment plans are 
not being disclosed, bu t the financing will be pro-
vided by First Chicago Equity Capital and Conti-
nental Illinois Venture Corp. 

Most of the company's expansion is expected 
to involve increasing its current staffing levels. 
"The foundation of our business has been internal 
growth," says Scott Brickman. "It's really not 
going to be different than anything we've done 
over the years," he points out. "We've been grow-
ing regionally for years—we just have a different 
ownership structure (now)." 

The goals do not exclude the purchase of ex-
isting firms in various markets, bu t the growth 
thrust is likely to remain in-house. The annual in-
ternal growth rate has been holding steady at 20 
percent. "Our biggest limitations are people," 
Scott confides."Sales is not the challenge—it's de-
veloping good management people." 

Buying other landscape companies remains a vi-
able strategy, but any actual deals will depend upon 

specific situations. "We'll be doing acquisitions as 
opportunities present themselves," Scott notes. "It's 
really not that scientific," he reveals, "we enter new 
markets as opportunities present themselves." 

That being said, Brickman invites business own-
ers to make a pitch if they are so inclined. "If people 
are interested in selling we're interested in talking to 
them, but we're under no pressure to do anything." 

Founded in 1939, The Brickman Group gener-
ates annual revenues of about $100 million. Its 45 
branches in the Midwest and on the East Coast 
cover numerous commercial accounts for corpora-
tions such as McDonald's, IBM, Motorola and 
properties under the management of LaSalle Part-
ners, Trammel Crow and Liberty Property Trust. 

"We can now take advantage of two growing 
trends in our industry," says Scott, "toward out-
sourcing of corporate services and toward prop-
erty management consolidation by Real Estate In-
vestment Trusts and other national property 
managers." 

Dick Brickman, 65, son of company founder 
Theodore Brickman Sr., observes that "this invest-
ment ensures that The Brickman Group will con-
tinue to provide high-quality landscaping services 
to our customers across the east and Midwest. Im-
portantly," he adds, "this partnership will enable 
us to expand our services across the country." 

Brickman's day-to-day management opera-
tions will remain the same as the investment 
groups will have seats on the corporation's board 
of directors. "We're backing the management 
team (already in place)," says Chris Perry, presi-
dent of Continental, which is a subsidiary of 
BankAmerica Corp. 

"They're looking to us to grow the business— 
we're the experts," explains Scott Brickman. 
"They have connections that can open doors for 
us, which is good," says Scott. "They have sub-
stantial financial analysis capabilities," he adds. 
"But it's really not going to change the way we do 
business." 

—by James E. Guyette 
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PREVENT GRUBS. 
STOP THEM IN 
THEIR TRACKS. 

OR MAKE SURE IT'S 
NOT EVEN AN ISSUE. 

Now you can control grubs preventatively or 

curatively. With a single application. Only with new 

MACH 2™ Turf Insecticide. 

MACH 2 is a powerful killer with a new 

chemistry that accelerates the molting process 

of target insects. 

Just hours after ingesting MACH 2™, the insect 

stops feeding. Then it dies beneath the surface in 2 

to 3 weeks. It's that simple. 

With MACH 2™Turf Insectiside, you'll kill target 

enemy insects all season long. Grubs. Cutworms. 

Armyworms. Sod webworms. Plus, odorless 

MACH 2™ is easy to apply. You don't even have 

to water it in immediately. 

So don't let grubs control your grounds, or your 

schedule. Depend on MACH 2™ Turf Insecticide. 

It's all you need to prevent or cure. 

For more information or for the distributor 

nearest you, call 1 -888-764-6432. 

MACH 2 
TURF INSECTICIDE 

ALL YOU NEED 
TO PREVENT OR CURE. 
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>HOT TOPICS 

Herbicide resistance 
confirmed in Poa annua 

ANAHEIM, CALIF.—Herbicide 
resistance has been identified in some 
weeds in some locations bu t there's 
no need for concern just yet, said Dr. 
Fred Yelverton at Nor th Carolina 
State University. 

"I don ' t say this is going to be a 
t remendous problem, bu t we're see-

Yelverton reported on herbicide-resistant 
Poa at Rhone-Poulenc press conference. 

ing new cases pop up," Yelverton said 
at a press conference sponsored by 
Rhone-Poulenc in February in con-
junction with the G C S A A Trade 
Show & Conference here. 

Yelverton, w h o is with the Crop 
Science Dept . at NCSU, said he's 
identified four golf courses in North 
Carolina with populations of Poa 
annua (annual bluegrass) resistant to 
the herbicide simazine, and to all 
other herbicides in the triazine family. 
There are probably more examples in 
North Carolina, he said. 

Simazine-resistant annual bluegrass 
has also been reported in Mississippi. 
Simazine is commonly used to control 

Poa annua in non-overseeded 
bermudagrass fairways of southern 
golf courses. Yelverton said that in the 
four locations that he's investigated, 
simazine was used continuously for 
seven years or more for Poa control. 

"Herbicides do not cause genetic 
changes in the plant that lead to resis-
tance," stressed Yelverton. "It's noth-
ing bu t a selection pressure that goes 
on over time. You're selecting for that 
wild-type plant that is out there in 
that population." 

There are also reports of particular 
areas of goosegrass and crabgrass that 
are suspected of being resistant to par-
ticular herbicides, he added. 

Yelverton said tha t turfgrass man-
agers can delay herbicide resistance in 
weeds by rotating herbicides. H e said 
products like Ronstar 
or Barricade can also 
effectively control 
annual bluegrass. 

H e also touched 
on annual bluegrass 
control in bermuda-
grass overseeded with 
perennial rye. Initial 
findings suggest that 
turfgrass managers 
can control Poa, 
wi thout damaging 
the rye seedlings, 
with either Ronstar 
or Balan about eight 
weeks prior to over-
seeding. The rates still 
need to be worked 
out though, he said. 

LESCO builds NE 
presence 

CLEVELAND, O H I O — L E S C O , Inc., 
is increasing its presence in the Northeast 
by acquiring the specific assets of two pri-
vately owned companies—Agriturf, Inc., 
in Hatfield, Mass., and Cadwell & Jones, in 
Manchester, Conn. Lesco said it's acquir-
ing the professional turf care segments of 
the two businesses, including lawn and golf 
course turf maintenance. Terms of the all-
cash transactions were not disclosed. 

These transactions will provide Lesco 
with its first N e w England manufacturing 
facility. The Cleveland-based company 
plans to consolidate its new business oper-
ations in Hatfield, where it will acquire 
11.8 acres of land, including Agriturf s fer-
tilizer blending plant and a warehouse for 
distribution. 

L E S C O expects the consolidation to be 
complete by the t ime the 1998 season 
starts. In the longer term, the Hatfield fa-
cilities will be expanded, it reported. 

Seed demand up after El Nino? 
W e t weather conditions across the US this winter may 

cause increased demand for turfgrass seed, as landscapers, 
lawn care professionals and golf course superintendents 
begin to assess their needs. 

The windy, rainy weather that accompanies the El Nino 
warming pattern could affect American's turf and gardens, 
reports Pennington Seed. Strong storms can cause land-
scape problems such as flooding, broken tree limbs and ero-
sion. Plants may become waterlogged, topsoil and hillsides 
have been washed away in parts of California and trees can 
fall. 

"The greatest effect of El Nino this past year has un-
doubtedly been in the Northeast," says Ronnie Stapp, se-
nior vice president of Pennington's Seed Division. 

"I would expect that the ice storms will result in a need 
for overseeding, because ice is the most devastating ele-
men t to turf and gardens." 







Break the spirit of any cutworm, sod webworm 

or armyworm with Conserve* SC turf and 

ornamental insect control. It controls tough 

pests as effectively as any synthetic. In fact, 

symptoms appear within minutes of contact 

or ingestion, putting an immediate end to 

plant damage. And, s ince Conserve is 

derived from a naturally occurring organism, 

it also helps control your worries about 

chemical applications and the environment. 

Learn more about Conserve. It's Changing the 

Nature of Insect Control.™ Call 1-800-255-3726. 

Conserve. The end of the line for insect pests. 

^ I)uw AgroSciences 

Conserves 
N a t ^ e C3* be MotUer.™ 

www.dowagro.com 
Always read and follow label directions. */™Trademark of Dow AgroSciences LLC 

http://www.dowagro.com


I\lew Chemical Class 
of Insect Control 

T| urf and ornamental 

professionals know it 
takes a unique combina-
tion of nature and nur-

ture to create a beautiful land-
scape. Now, a new spinosyn 
chemical class offers a pest 
management tool derived from 
a naturally occurring organism 
for their IPM programs. It's an 
innovation pairing high efficacy 
with a profile that can save 
time, money and environmen-
tal concern. 

Known as Conserve* SC 
(suspension concentrate) turf 

and ornamental insect con-

of a wide variety of 
tough insect pests, in-
cluding sod web-
worms, cutworms, 
armyworms, and or-
namental pests like 
leafminers and thrips. 

Derived from the 
fermentation of a nat-
urally occurring or-
ganism, Conserve of-
fers rapid control at 
very low rates. Plant 
damage ceases imme-
diately, and control is 
evident in one to 
three days. 

At the same time, it has a 
profile that includes: 

A "Caution" signal word, in-
dicating reduced risk. 

A four-hour WPS reentry 
interval. 

Conserve can also be used 
without worry about phytotox-
icity on all turfgrasses and most 
ornamentals. 

Conserve should be applied 
when insect pests are young 
and vulnerable — just prior to 
the point of turf or ornamental 
damage. When pests are ex-
posed to it through ingestion or 
contact, it acts on their nervous 
system's nicotinic acetylcholine 
receptors, stops their feeding 
on plant materials and quickly 
eliminates them. 

Its unique mode of action 
makes it an excellent product 
for use with IPM programs or 
rotation programs designed to 

fight resistance. All this with-
out sacrificing efficacy or effi-
ciency. 

For more information about 
Conserve, contact your Dow 
AgroSciences representative or 
the Customer Information 
Center at 1.800.255.3726. 

"Trademark of Dow Agro-
Sciences LLC 


