
Also, notice the pattern of damage on 
the individual plant and plant parts. 
Diplodia tip blight of pine generally starts 
on the lower parts of the pine, spreading 
upward over the years due to splash of 
spores which cause new infections. 

Dutch elm disease generally starts 
with flagging of upper branches where 
elm bark beetles have transmitted the 
fungus to vascular tissue of upper tree 
branches. 
Rule 3: Learn the symptom profile. 

An easy trap is to make a diagnosis on 
the basis of only one symptom. 
Diagnosis is not that simple. 

For example, new leaves curling on a 
crabapple can be due to many different 
causes: aphid feeding, powdery mildew 
disease, growth regulator herbicide 
injury, moisture stress. Take the next 
step and match the symptom with fur-
ther evidence. Unfurl the leaf to look for 
the aphids or their white cast skins. 
Look for evidence of powdery mildew 
with your hand lens. 

Recognize that many problems have a 
whole set of characteristic symptoms. 
Verticillium wilt of maple causes leaf 
wilting and browning, dieback of branch-
es (often one at a time), and discolored 
streakings in the wood. Each symptom 
alone is not sufficient for good diagnosis. 
But with a full profile of all the above 
symptoms you have enough to suspect 
verticillium wilt, which can then be veri-
fied by fungal isolation in the laboratory. 
Rule 4: Perspective is valuable. 

You can probably find at least one 
pest or disease problem on any tree. 
That does not mean that the maple blad-
der gall mite on the silver maple or the 
oak leaf blister on the red oak is impor-
tant to plant health. This is a crucial per-
spective to relate to customers. 

This brings us to an important real-
ization. Although insects, mites and dis-
eases harm trees, the majority of tree 

Diplodia tip blight of pine: the pattern of 
damage is on new growth each spring, 
and gradually spreads over the years from 
lower to upper branches. 

Powdery mildew on London planetree: 
note typical powdery white fungal 
growth and less typical (for powdery 
mildew) leaf distortion. 

problems aren't caused by pests. They're 
caused by environmental and cultural 
factors such as drainage, improper plant 
siting (particularly in terms of sun and 
wind exposure), construction damage, 
storm damage, improper pruning, 
drought, and winter damage. 

Be aware that if you do not constant-
ly work at it, you will lose prospective. If 
you focus on only one symptom, if you 
always look for the easy answer like an 
identifiable leaf spot when the real prob-
lem is root decline, if you diagnose tree 
decline by simply asking if the customer 
has a lawn care service—you will not 
only be wrong most of the time, you will 
also soon lose the ability to even know 
what you are seeing. 
Rule 5: Timing is everything. 

One of the challenges of diagnosis is 
properly factoring time into the equation. 

Large, older trees that decline five 

years after a new subdivision is put in 
are often dying from soil compaction by 
construction equipment, changes in soil 
grade which bury root systems, and out-
right root destruction by trenching. 
These trees do not typically fall 
overnight from this abuse. 

Rarely does a customer want to hear 
about the role of these earlier stresses, 
that droughts stressed the tree, that a 
tree has been declining for years. Never-
theless, it's often true. 

Try to be proactive by keeping records 
and informing customers of existing con-
ditions when you start maintaining their 
trees. Set proper expectations based on a 
clear-headed estimate of tree health and 
the underlying history of the plants you 
will maintain. Estimate if tree health is 
declining by measuring annual growth 
increments using the bud scale scars. 

Take your time when diagnosing. 
Everyone wants an instant answer, and 
someone is always willing to give one. 
However, step back, look for the pattern 
of damage, assemble the symptom pro-
file, factor in what might have happened 
on the planting site in the past, and ask 
as many questions as possible. 
Rule 6: Nothing is surefire. 

The best diagnosticians, the best hor-
ticulturists, learn every time they go 
onto a landscape. There are always new 
things to learn about plants. Diagnosis is 
both an art and a science. There are the 
occasional "gimmes," but more often 
than not, your diagnosis will not be 
proven or certain. 

A more reasonable goal is to arrive at 
the best evaluation of cause and effect 
from what is almost always incomplete 
information. LM 

—The author is horticulture spe-
cialist with The Ohio State University 
Extension. He made this presentation 

at the Indiana State Lawn Care 
Association Summer Field Days in 



S U P P L I E R S CORNER 

Paul Zarlengo is new director 
of sales and marketing, and 
technical services support at 
CLC Labs, Westerville, Ohio. 
Zarlengo, who was appointed 
by CLC president Dr. Chuck 
Darrah, was a sales representa-
tive for O.M. Scotts and Ben-
ham Chemicals. 

Jerry Shadley is new vice presi-
dent of sales and marketing 
for Homelite, a subsidiary of 
Deere & Co. David Walker is 
new vice president of opera-
tions; and Stephen Peace is 
new manager of advertising 
and communications. 

DowElanco strengthened its 
commitment to the turf and 
ornamental industry by cre-
ating two new sales districts. 
"We've enacted these 
changes to provide better, 
faster and more efficient ser-
vice to current and future 
customers," says sales man-
ager Gary Denhart. "The 
T&O marketplace is an im-
portant business for us." The 
company also named Dan 
Bouck to replace Mark Ur-
banowski as product commu-
nications manager for its turf 
& ornamental and technical 
products. 

Stephen Guide, president of 
Fullerton, California's Guise & 
Associates, is a new Netlon 
North American distributor. He 
will assume the rights to dis-
tribute the Netlon Advanced 
(athletic) Turf system in the Pa-
cific Northwest and the South-
east. 

Aquatrols expanded its inter-
national sales force with the 
addition of Nick Gadd as inter-
national accounts manager. He 
comes from the largest distrib-
utor of specialty chemicals and 
chemical application equip-
ment in the United Kingdom. 

Kubota has launched an inten-
sive new safety campaign pro-
moting the use of roll-over 
protective structures (ROPS) 
and seat belts. As part of the 
campaign, Kubota is getting 
the word out to new tractor 
buyers about the importance 
of ROPS and asking owners of 
older model Kubota tractors 
without ROPS to consider buy-
ing a ROPS package at a very 
competitive cost. 

Randy Lail and Rob Sosnowski 
have assumed new positions at 
Stihl Southeast. Lail is new vice 
president of finance and re-
sources; Sosnowski is district 
manager for south Florida. 
Other appointments: Russ 
Happney to industrial products 
manager, Shari Noble and AI 
Taylor to sales representatives. 

A new powder paint being 
used by Ransomes America 
will reduce waste and air pol-
lution as it is applied to mow-
ers and other Cushman/Ryan 
equipment. Ransomes has also 
announced that it has become 
a primary supplier to the Na-
tional Golf Course Owners As-
sociation's "Smart Buy" pro-
gram. The NGCOA is the 
fastest-growing trade associa-
tion in the golf industry. 

Pursell Industries and the J.R. 
Simplot Co. have joined to-
gether to manufacture and 
market fertilizers for the turf-
grass and nursery markets. The 
two companies will offer prod-
ucts to the western U.S., 
Hawaii, western Canada, Mex-
ico and Pacific Rim countries 
including Australia and New 
Zealand. 

Info centei I ¡ 
V I D E O S A N D L I T E R A T U R E FOR THE G R E E N I N D U S T R Y 
CHAINSAW SAFETY...Leam basic chainsaw safety in an easy-to-understand video format from 
Progress Products. Topics include protective dress and safety gear, body position, fueling, and pro-
tection from vibration, blade kickback, pinching causes and prevention, and cutting techniques. 
Free handout with test and answers. To order: send check or purchase order ($64.95) to Progress 
Products, P.O. Box 29018, Thornton, C O 80229 or phone (303) 289-7740. 

FLOWER STUFF...The Flower Council of Holland's catalog of horticultural reference materials is 
free for the asking. Included in the full-color catalog are photo descriptions, garden plant photo 
identification books, posters, training kits and videos. Send your request to Public Relations Mar-
keting, P.O. Box 749, Glenwood Landing, NY 11547. 

TREE ROOTS..."Root Injury and Tree Health" is a video (and companion booklet) from the Inter-
national Society of Arboriculture. It is ideal for arborists to use to promote proper practices to 
homeowners associations, developers, builders and garden clubs. Price is $35 ($25 for ISA mem-
bers) plus $5 shipping in the U.S. Fax Visa/Mastercard orders with expiration date to (217) 355-
9516 or phone Robbin Kopp at (217) 355-9411. 

ENTREPRENEURIAL SUCCESS...Decision-making for the entrepreneur is discussed in a new book 
from Merritt Publishing. "Make Up Your Mind: Entrepreneurs Talk About Decision-Making" de-
scribes common themes and recurring patterns in what 60 entrepreneurs said about their own 
strategic decision-making, including keys to success like "standing up for what you believe in" and 
"seeing change as normal." The 374-page book is $19.95. To order, phone (800) 638-7597. 

BUSINESS PLANS...The American Association of Nurserymen is selling "The Successful Business 
Plan: Secrets & Strategies" for just $18 ($22 for non-members) plus $3.50 shipping. One hundred 
fifty-nine tips from 15 insiders are included, along with worksheets, sample plan guides and the 
Abrams Method of flow-through financials. Write AAN, 1250 I St., NW, Suite 500, Washington, 
D C 20005 or phone (202) 789-2900. 



Rain Bird, whose irrigation sys-
tems are used at seven of Golf 
Digest's top 10 golf courses in 
America, adds Wendi Abrams 
as national sales manager. She 
will be responsible for all do-
mestic sales in Rain Bird's Golf 
Division. 

Tony Chatman is new engi-
neering services manager at 
Snapper. He will be responsi-
ble for engineering computer 
systems, the company's per-
sonal computer network and 
peripheral gear. 

The new product manager for 
Briggs & Stratton's Large En-
gine Division is David Mauer. 
He will develop product plans 
and be product liaison be-
tween engineering sales divi-
sions and customers. 

Hunter Industries adds Neil 
Struikmans as regional sales 
and service representative for 
central California and Cita 
Berthelsen as regional sales and 
service rep for the west central 
Plains states. Hunter, based in 
San Marcos, Calif., sells irriga-
tion products in 32 countries. 

Griffin Corp. reports that nurs-
ery products treated with the 
company's Spin Out root 
growth regulator are now 
available to landscape contrac-
tors. The company says plants 
treated with the product es-
tablish quickly in the landscape 
and become fuller and health-
ier in less time. Spin Out in-
hibits the growth of the root 
tips when they reach the sides 
of the treated container, pro-
moting lateral and secondary 
root growth. 

Events 
NOVEMBER 

$ - 1 0 : Northern California Golf Super-
intendents Institute, Doubletree Hotel, 
Santa Rosa, Calif. Phone: (916) 626-0931. 

12-15 : Carolinas Golf Course Superin-
tendents Conference & Show, Radisson 

Resort at Kingston Plantation, Myrtle 
Beach, S.C. Phone: (800) 476-4272 or 
(803) 653-3617. 

13-Dec . 1 Accident Prevention/OHSA 
Compliance seminars, Toledo, Cincin-
nati, Columbus and Cleveland, Ohio; Balti-
more, Md.; Arlington and Virginia Beach, 
Roanoke and Richmond, Va.; Charleston, 
W.Va. Phone for dates: (800) 821-3919 or 
(913) 345-2140. 

16: Integrated Pest Management in 
Landscaping, Holiday Inn, Toms River, 
N.J. Phone: Deborah Smith-Fiola, (908) 
349-1246. 

1 6 - 1 8 Tree Care Industry Expo, Indiana 

Convention Center, Indianapolis. Phone: 
(800) 733-2622. 

16-19 International Golf Show and Golf 
Course Europe, Pabellón de Cristal, 
Madrid, Spain. Phone: (011) 34-1 350-1564. 

21: New Jersey Environmental Semi-
nar, Fiddler's Elbow Country Club, Bed-
minster, N.J. Phone: liona Gray, (201) 
595-7172. 

2 7 - 2 9 : North Central Turfgrass Expo, 
Pheasant Run Resort, St. Charles, 111. 
Phone: Illinois Turfgrass Foundation, (312) 
201-0101. 

2 8 - D e c . 15 Bargaining with Vendors 
and Suppliers seminars, Akron, Cleve-
land, Columbus, Cincinnati and Toledo, 
Ohio; Richmond and Virginia Beach, Va.; 
Washington, D.C.; Baltimore; Atlanta; 
Charlotte and Research Triangle Park, 
N.C.; Columbia, S.C. Phone for dates: 
(800) 255-4141. 

29-30 Rhode Island Turfgrass Show & 
Conference, Rhode Island Convention 
Center, Providence. Phone: Melissa Her-
man, (401) 847-7666. 

DECEMBER 
I-7 National Arborist Association Re-
gional Workshops, Atlanta, St. Louis and 
Portland, Ore. Phone: NAA, (800) 733-2622. 

2 Profit Producing seminar, Holiday 

Inn, Rockville Centre, N.Y. Phone: Green-
pro Services, (800) 645-6464. 

4-! Environmental Reporting and 
Recordkeeping, San Francisco, Calif. 
Phone: Government Institutes Inc., (301) 
921-2345. 

4-7 Georgia Turfgrass Conference, At-

lanta. Phone: Dr. Gil Landry, (404) 228-
7300. 

5-8: Ohio Turfgrass Foundation Re-
gional Conference & Show, Columbus, 

Ohio. Phone: (614) 261-6750. 

6-7: Developing a Golf Course Com-
munity, Crystal Sands Crowne Plaza Re-
sort, Hilton Head Island, S.C. Phone: (212) 
661-8740. 

6-8: Rocky Mountain Turf Conference 
& Trade Show, Currigan Hall, Denver. 
Phone: Julia Marie, (303) 688-3440. 

8 - 9 : Southern Turf & Landscape Expo, 
Central Florida Fairgrounds, Orlando, Fla. 
Phone: (800) 853-5593. 

10-12 : Restoration (landscape preser-
vation) Conference, Hilton & Towers, 
San Francisco. Phone: (617) 933-9699. 

I I - 1 3 : Texas Turfgrass Conference & 
Show, Houston. Phone: Shirley Duble, 
(409) 693-1656. 

11-13: Environmental Audits Course, 
Santa Fe, N.M. Phone: Government Insti-
tutes Inc., (301) 921-2345. 



PRODUCT REVIEW 

Water recycling solutions 
for golf/turf industry applications 

The Ultrasorb Model GC2, an advanced water recycling sys-
tem for light duty golf and turf wash rack maintenance opera-
tions, decontaminates water. 

The Model GC2 collects contaminated water from your 
wash pad and processes it through RGF's Proprietary Catalytic 

Oxidation 
Process, which 
actually oxidizes 
the contaminants 
to harmless car-
bon dioxide and 
water. 

The Model 
GC2 has several 
options: a grass 
catcher, a detach-
able control 
panel, a program-
mable auto back-

flush unit and a high-volume pressure wash station. Its H.I.P. 
Multi-Media filter is designed to safely absorb herbicides, insec-
ticides and fungicides. Its flow rate is up to 16 gpm with a 750-
gallon built-in polytank. 

Circle 191 

Power mulcher needs 
no technical adjustments 

The easy-to-operate, patented direct drive design of the 
TM7-30 Power Mulcher from Reinco eliminates the need 
for the operator to make adjustments to belts or clutches. 

The machine replaces manual distribution of stray and 
hay with an automatic discharge in ranges of up to 60 feet. 
The discharge chute rotates 360 degrees to assure even distri-
bution of up to five tons per hour of any quality straw or hay. 
It features a heavy duty construction that is mounted onto a 
steel frame with a convenient lift ring, locking bracket and 
nest for easy transport. 
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Boom mower has new hydraulic 
system that's efficient, powerful 

The Machete is the new generation of boom mowers, claims its 
manufacturer, Alamo. It is built stronger and has more power than 
any boom mower on the market today, Alamo says. 

By using a closed-look hydraulic system (rather than open-loop 
hydraulics), the entire system is more efficient and produces less 
heat. The piston pump and motor will achieve 96 percent efficiency, 
Alamo contends, because more energy is transmitted to the system's 
mechanical elements and less oil is lost to slippage. 

The Machete's blade bar is reinforced with three 7/8-inch thick 
leaves, and the spindle housing is attached to the deck with eight 
5/8-inch bolts. 

The operator can control all boom movements with a single joy-
stick and dipper arm. Other features: Teflon impregnated bearings, 
heavier hydraulic hoses, 1 1/2-inch chrome-plated pins at all pivot 
points on the boom and 17-gallon hydraulic fluid reserve tank. 

Circle 192 



Correction 
In the August product 

announcement for the 
Lady Bug all-purpose turf 
and ornamental spray ma-
chine, two errors were 
made. 

First, application rates 
can be attained by chang-
ing nozzles, pressure or 
speed (not "speed of 
spray"). Second, quick en-
gine checks can be made 
by removing the rear reel 
(not the rear wheel). 

LM regrets any incon-
veniences these errors 
may have caused. 

Mower does slopes, 20 other work functions 
The Power Trac 184 riding 

rotary mower, equipped with 
an 18 hp Briggs IC 2-cylinder 
gas engine, can mow up to a 
30-degree slope with its 48-
inch cutting deck. 

Other features: 
• More than 20 different at-

tachments that can be changed 
within seconds using quick-
change pins and hydraulic cou-
plers. Attachments include: 
snow blade, trencher, post-
hole digger, stump cutter, 
power sweeper, fertilizer and 
salt spreader, rake, tiller, 18-
inch disc edger. 

• Hydraulically-powered 
arms controlled by a joystick 
for lift and tilt functions. 

• Two-toe treadle that con-
trols forward and reverse func-
tions. Hydrostatic breaking is 
applied when the treadle is in 
the center position. 

• Ability to articulate 45 de-

grees in each direction and os-
cillate 12 degrees in each direc-
tion, ensuring that the wheels 
remain grounded, even in 
rough terrain. 
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Engine feeds power-hungry 
attachments to tractors 

Bigger mowing decks, lawn vacuums, mulching mowers and 
snow blowers are just a few of the power-hungry attachments 
today's commercial tractors are being made to carry. Kohler's 
new vertical shaft Command 25 hp V-Twin engine is designed to 

feed these increasing 
demands, without 
the overpowering 
bulk of a diesel or liq-
uid-cooled engine. 

The air-cooled 
Command 25 vertical 
is a blend of the Com-
mand 25 horizontal 
and the Command 22 
vertical technologies. 

The 725cc Com-
mand 25 vertical produces 39.5 lbs. ft. of torque (at 2500 rpm) and 
features Kohler's Power-Bore cylinders that give longer cylinder 
life, increased power, superior oil control and reduced exhaust 
emissions. 

A specially-designed oil cooler helps maintain the lowest pos-
sible oil temperature, reducing oil breakdown during lengthy 
duty cycles and extending oil change intervals. 
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New aerator is f« 
Turfco Manufacturing's 

new Pro Series Aerator is 
wider with eight rows of tines 
to give you excellent hillside 
stability. Yet the balance and 
controls make it easier to op-
erate, Turfco says. 

The Pro Series has sealed 
bearings, solid steel axles, cov-
ered chain, box frame and 

iter and wider 
separate throttle/clutch con-
trols. Chain maintenance is re-
duced to twice a season, and 
the self-aligning bearings are 
ag quality for long life. 

The Pro Series Aerator has 
the most dense aeration pat-
tern for an aerator of this de-
sign. 
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>PRODUCT REVIEW 

Ten ways to add vertical shaft power, quick starts, proper speeds 

All 10 models Centura Power Plus 
vertical shaft engines from Tecumseh 
Products feature a quick-start fuel 
primer and an electronic capacitor dis-
charge ignition system for quick starts 
with lower pulling speeds. A mechanical 
governor adjusts mowing speed to cut-
ting loads. 

In addition, the Centura line offers 
these features on specific models: 

Model 35 includes a conical paper 
air filter system. 

Model 38 features an automotive 
style oil fill tube, dipstick and trim ring. 

Models 40 and 40 Special have a 

ramp compression release. Model 40 
also has a deluxe styled recoil trim ring. 
Models 40DX and 45DX have a re-
tractable pin compression release, spe-
cial dipstick anststylized fuel tank. 

Models 50 and 55LX have a two-
stage paper oval air cleaner system and 
a sculptured 1.5-quart wrap-around 
fuel tank with high oil fill and dipstick. 

Models 50 XL/C and 55XL/C are 
extra-life commercial models. The LEV 
inverted port engines have a cast iron 
cylinder sleeve and a three-stage air 
cleaner with poly foam pre-cleaner. 
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Clean, quiet engines environmentally safe, even with high horsepower 
A complete series of advanced design industrial diesel engines 

named Clean and Silent (C&S) is manufactured by Yanmar Diesel 
America. 

The new TNE series engines were developed to meet the envi-
ronmental requirements of the 1990s. Based on the company's 

former TN diesel 
range, the TNE se-
ries consists of 10 
different bore-
and-stroke, four-
cycle, water-
cooled families 
with horsepower 
ranges from 11.7 
to 62 and speeds 
from 3000 to 3600 
rpm. 

The complete 
TNE range delivers 
both low levels of 
exhaust and noise 
emissions; all mod-
els under 25 hp 
are certified to 

1995 CARB emissions standards. Low weight-to-horsepower ratios 
are another feature, along with a 10 percent increase in output 
per cylinder over TN engines. 

To achieve the improved, certifiable levels of emissions perfor-
mance, increased power density and low noise levels, Yanmar's 

engineering teams made major design changes. Result: noise 

emissions reduced more than 3 dB(A) on the predominantly direct 

injection engines. 
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Competitively-priced irrigation 
controller powered by old Sol 

The all-new Trope-M solar-powered irrigation controller is 

a six-valve control that is now priced competitively with stan-

dard AC units. 

Only three rotary knobs permanently set all watering func-

tions. The hybrid design also incorporates a digital readout for 

time and time re-

maining for water-

ing. Among the 

knob selections 

are odd/even 

days; water, wait 

water (WWW) and 

budgeting. 

The Trope-M is 

stocked by se-

lected irrigation 

distributors na-

tionwide. 
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AD I N D E X 

Tough terrain off-road hauler a great runabout 
The J-93 Hauler from Kimball Prod-

ucts is designed for tough-terrain hauling 
and maintenance work. It's an ideal run-
about vehicle for race tracks, parks, 
campgrounds and construction sites, the 
company says. 

The J-93 is powered by a 
Briggs & Stratton 16 hp over-
head valve twin engine cou-
pled to a three-speed trans-
mission with infinite speed 
ranges in all three gears. 

The machine has a 
49x40x11-inch deep dump 
box capable of handling up to 
700 lbs. The double-acting 
dump box tailgate extends for 
longer loads, opens for faster 
unloading. An optional 
power dump is available. 

Options include all-weather vinyl cap, 
dozer blade, utility winch, all-terrain 
Stryker tires, Turf Buster tires for lawns 
and golf fairways, re-coil starter and inter-
nal, front-expanding hydraulic drum 
brakes. 
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107 Great Salt Lake 

Minerals Corp 29 
108 General 

Motors Corp 22-23 
109 Grasshopper Co 3 
110 Gravely Intl CV4 
132 Grò Tec, Ine 16L 
133 Howard Johnson's 

Enterprises 11L 
135 Lebanon Chemical . . 5L 
134 Knox 15L 
111 Melroe Co.-Bobcat . . . 9 
112 Nextel 

Communications . . . . 11 
113 Ohio Turfgrass 

Foundation 17 
120 PLCAA 15 
136 Regal Chemical 

Corp 8L 
121 RISE 11 
114 Sandoz Agro 

Ine 24L-25L 
115 Sandoz Agro Inc. IL-16L 
116 Tee-2-Green Corp. CV2 
117 Turfco 31L 
137 Vigoro 2L 
118 Walker Mfg 29L 
119 Wells Cargo 33L 

This index is provided as an addi-
tional service. The publisher does 
not assume any liability for errors or 
omissions. 



Every month the Market Showcase offers 
the readers of Landscape Management 
a complete and up-to-date section of the 
products and services you're looking for. 
Check it out every month, or you might 
miss out. 

FOR ADVERTISING INFORMATION 
AND AD PLACEMENT. CONTACT: 

Stephanie Stiggers-Smith 216-891-2719 
1-800-225-4569 (ext. 719) 

Fax 216-826-2865 

For all ads under S250. payment must be 
received by the classfied closing date. VISA. 
MASTERCARD. & AMERICAN EXPRESS 
accepted. Send to: Advanstar Marketing 
Services, 7500 Old Oak Blvd., Cleveland. OH 
44130. 
Send blind box replies to: Landscape 
Management. 131 W. First St.. Duluth, MN 
55802 (Include box number in address.) 

EQUIPMENT FOR SALE FOR SALE 

n a m . T R E E 
S P A D E 

Lightweight , Va r i ab l e S i z e Rootba l l (16" - 28") . 
Available in 4 models (towable, bucket mount, 3 pt. 
and skid steer). 

MID DAKOTA CORP. 
Box 728 • Garrison, ND 58540 

P h o n e ( 7 0 1 ) 3 3 7 - 5 6 1 9 o r 1 - 8 0 0 - 3 2 7 - 7 1 5 4 
GSA Contract No GS-00F-5442A 

Circle No. 305 on Reader Inquiry Card 

PICKUP INSERT DUMPER 
For FREE brochure, call toll free 24 hr. 

1-800-755-3867 
WE SHIP NATIONWIDE 

SOFTWARE 

M TRIMS for Windows 
The World's Most Popular 

Grounds Management Software Is now 
available for Mlcrosofí Windows. 

TRIMS for Windows Includes: 
• Budgets & Expenses Tracking 
• Inventory & Purchase Orders 
• Personnel & Labor Activity Records 
• Equipment Maint. & Work Orders 
• Chemical & Fertilizer Records 
• Irrigation & Weather 
• Fuel Reporting 
• Event Scheduling 
• TRIMS DrawView for site plans 

LANDSCAPE DESIGN KIT 3 
48 rubber stamp tree, shrub. & plant symboisimore 
1/8' scale Stamp sues range 1/4* to i 3/4* 
$77.50 • $5 «/h ViSAMasterCard. or mos sapped 
ne*t day Checks delay shipment 3 weeks No cod's 
CA add 7 75% Sales Tax 
AMERICAN STAMP CO. 
12290 Rismg Rd . Dept LM95S 
Wilton. CA 95693 
Voce/FAX (916) 687-7102 Ff** ••<*•*30 «W 

F R E E L a n d s c a p e Des ign B o o k wi th your L D K order. 

F R E E 
LANOSCAPE 

DESIGN BOOK 
WITH YOUR 

LDK 3 ORDER 

YOU CAN STAKE UP TO 20 TREES 
PER HOUR WITH THE TREE 
SAVER™ TREE STAKE KITS 
Our unique rubberized tree anchoring 
system saves time & money, grows 
stronger root systems and helps 
protect you from injury liability. 
Call today for a F R E E product sample. 

1-800-833-5323 
Lawson Landscape 

A Division of 
Lawson & Lawson. Inc. 
35 Industnal Dnve. 
P.O. Box 1784. 
Martinsville. IN 46151 

STAKE 
KITS I 

Creative curb 
Concrete Curb & 

iMndscape Border 
Equipment 

Create 
Beautiful 

Concrete Borders & Curbs 
for Less than Half the Cost 

of Conventional Methods! 
• Add on to your services/profits 
• Low maintenance/easy to use 
• Self-propelled, electric or gas powered 
• Create various shapes and sizes 
• Durable curbing is freeze/thaw tolerant 
23042 Alcalde #C • Laguna Hills, CA 92653 

(714) 587-8488 • (800) 292-3488 • FAX:(714) 951-2656 

Need Subscription 
Information? 

Call 800-346-0085« ext 477 

BORDER 
MARKERS 

A Professional Marker 
for Outlining Driveways, 
Roads, Parking Lots, 
Construction Sites, Etc. 
• Flexes upon impacting 
• Covered in soft foam 
• Highly reflective 
• Quick installation 
• 24" & 36" above ground 

lengths 
• Light & heavy duty models 
• Many colors & custom 

lettenng 

Call 
(617) 862-1343" 

Manufactured By: C P C , P . O . BOX 4 4 2 , 
DEPT . L M , LEXINGTON, M A 0 2 1 7 3 

COMMERCIAL INSURANCE 
FOR LAWN CARE FIRMS 

"GREEN INDUSTRY SPECIALISTS" 
M.F.P. Insurance Agency is dedi-
cated to providing comprehensive 
insurance programs to the Green 
Industry at competitive prices. We 
back up this dedication with a staff 
of professionals who understand 
every facet of your business, from 
marketing to customer service. We 
know how to properly insure your 
company whether you're a sole 
proprietor or a multi-state opera-
tion. 

Just as your customers look to you 
for lawn care advice, people come 
to us for insurance advice because 
they do not want to become insur-
ance experts themselves. If you 
want good advice, the right cover-
age, and competitive rates, please 
contact: 

Richard P. Bersnak, President 

Jill A. Leonard, V.P. 

1-800-886-2398 
FAX: 614-221-2203 

M.F.P. Insurance Agency, Inc. 
50 West Broad Street, Suite 3200 

Columbus, OH 43215-5917 

TRIMS Software International 
3110 N. 19th Ave. - Suite 190 

Phoenix. AZ 85015 
For More Information Call: 

(800) 608-7467 or (602) 277-0067 



EDUCATIONAL OPPORTUNITIES MISCELLANEOUS 

Become a CERTIFIED 
TURFGRASS PROFESSIONAL 

Train at home; master up-to-date 
turfgrass management practices and 
procedures. Covers 14 topics for all 
regions of U.S. Certification by The 
University of Georgia and PLCAA. 

Contact Karen Bishop, 
1-800-542-8097, UGA, 
Georgia Center, 191. 

-Athens. GA 30602-
3603, for a brochure. 

Learn LANDSCAPING 
• TRAIN AT HOME for an exciting hobby or profitable career. Start your I 
• own spare or full time contracting business, work in the gardeiVnursery | 

field or landscape your own property - we show you how. Diploma 
| awarded FREE BROCHURE descnbes opportunities No salesmen io4| 

| W r i t e o r c a l l t o d a y ! 1 - 8 0 0 - 3 2 6 - 9 2 2 1 
Lifetime Career Schools, Dept. LF01X6 

I 101 Harrison St., Archbald, PA 18403 
a Mmmtomf. D»t»nc« Eoucaoon & TraJr̂ na Counc* | 

Customer Service Concerns? 
S 

I 800-346-0085, ext 477 
Circle No. 302 on Reader Inquiry Card 

H i L ' l . l - W J d G O L F c o u r s e 
M A R K E T P L A C E management 

Reach over 
2 1 , 0 0 0 key m a r k e t 

decision makers 
in t h e n e w 

Landscape Management 
GOLF COURSE 
MARKETPLACE 

Call Stephanie Stiggers-Smith at 
800-225-4569 ext. 719 

or reach her by fax 216-826-2865. 

FOR SALE 

TURBO TURF 
HYURO SEEDING SYSTEMS 

13 Seed-mulch-fertilize 
13 Faster germination 
IS Lower seeding costs 
(3 1 man operation 
0 N o messy straw 
0 Units start @ S1295 

FORM FREERYBM SEERIRRIRFR PACK CALL 
BADGER ASSOCIATES 

1108 THIRD AVE. NEW BRIGHTON PA 15066 
800 822-3437 

30'x40'xl0' 
$4,459 

Build it yourself and save MONEY 5,000 sizes, all bolt-together ALL 
STEEL BUILDINGS. Call today for a price quote and a brochure. 

i u - ; k i t a o i - : b u i l d i n g s y s t i - : m s 
8 0 0 - 6 4 3 - 5 5 5 5 

MARKET SHOWCASE & 
CLASSIFED ADVERTISING 

For all ads under $250, payment must be 
received by the class-ified closing date. We 
accept VISA, MASTERCARD & AMERICAN 
EXPRESS. Credit card orders are accepted by 
phone. 

ISSUES CLOSING DATES 
December 11-10 

1996 Closing Dates 
January 12-7 
February 1-8 
March 2-8 
April 3-7 
May 4-8 
June 5-8 
July 6-6 

August 7-8 
September 8-8 
October 9-6 

November 10-10 
(Call rep for date confirmation.) 

SEND AD COPY WITH PREPAYMENT TO: 
Stephanie Stiggers-Smith 
Landscape Management 

7500 Old Oak Blvd., Cleveland, OH 44310 
for more information, call Stephanie: 
1-800-225-4569 or 216-891-2719 

Fax: 216-826-2865 

r r m m z i 
management 

For all ads under $250, payment must be received by the classified closing date. We accept Visa, Mastercard & American Express. Credit card orders are 
accepted by phone. Send ad copy with payment to Stephanie Stiggers-Smith, LANDSCAPE MANAGEMENT, 7500 Old Oak Blvd., Cleveland, OH 44130 or 
call 216-891-2719. Fax Number 216- 826-2865. 
BOX NUMBER REPLIES: Mail box number replies to: LANDSCAPE MANAGEMENT, Classitied Ad Department, 131 W. 1st St., Duluth, MN 55802-2065. Please 
include box number in address. 

B U S I N E S S O P P O R T U N I T I E S E D U C A T I O N A L O P P O R T U N I T I E S 

FREE! LAWN AND PEST CONTROL SUR-
VIVAL CATALOG. Non-Compete Agree-
ments, Equipment Assignment, Office Forms, 
Contracts, Sales Letters. A + BB 1505 S.E. 
Elm St., High Springs, Florida 32643. Voice-
24HRS. 1-800-308-4522 ext. 3 12/95 

CLASSIFIEDS WORK! 

NOW...LEARN PROFESSIONAL LANDSCAPING 
AND GARDENING AT HOME! Accredited program 
provides thorough training in all phases of commer-
cial and residential landscaping. Diploma awarded. 
Free brochure describes program and opportunities 
in detail. Call 1-800-326-9221 or write Lifetime 
Career Schools, Dept: LF0115, 101 Harrison 
Street, Archbald, PA 18403. 12/95 

Two year AAS degree program in Golf Course 
Superintending, Irrigation Management, Landscape 
Contracting and Park Supervision. Fully accredited, 
VA approved, expanded learing facilities, new 
equipment. Graduate placement assistance avail-
able. For information contact Golf Course Opera-
tions/Landscape Technology Department, Western 
Texas College, Synder, TX 79549. 12/95 



Landscape design & maintenance company. 
Established for 10 years servicing Metro Detroit. 
Excellent growth potential. Well established 
accounts. Includes all equipment. Gross sales in 
1994 over 390.000.00. Asking 140.000.00. Write 
Landscaping Services, P.O. Box 24015, Detroit, Ml 
48224-0015. 12/95 

COMPLETE NURSERY, RETAIL SALES and MAIN-
TENANCE BUSINESS in PIEDMONT. NORTH CAR-
OLINA... HIGH GROWTH RETIREMENT and 
RESORT AREA. On busy highway. Thriving and 
growing. Owner will stay for transition. Call John McK-
eithen, Gouger, O'Neal & Saunders, Inc., 800-672-
2228 or 910-692-2696. 11/95 

BUCKET TRUCK: Hi Ranger 65', 57', 50'. Sky-
workers with chip boxes. Asplundh bucket trucks 
with chip boxes. Asplundh brush chippers. Bean 55 
gal. sprayers. Pete Mainka Enterprises, 633 Cecilia 
Drive, Pewaukee, Wl 53072. 800-597-8283. 12 95 

SPYDERS- New/Used/Rebuilt. Full line of replace-
ment parts and update kits. Kubota, Ruggerini, and 
Kohler engines & parts. Nichols-Fairfield torque 
hubs. We repair and rebuild Spyder hydraulic 
pumps and motors. FAST SERVICE. Call or write: 
Mobile Lift Parts Inc., 5402 Edgewood Rd., Crystal 
Lake, IL 60012. (800)397-7509, FAX (815)455-
7366. 12/95 

2 Low profile fiberglass chemlawn bodies 1200 gal. 
tank split 400/800 w/200 gal. torpedo tank, 3 hose 
reels complete with dual pumps, excellent condi-
tion. $2,950.00 each. Call Cavalier Equipment 540-
992-3355, Fax 540-992-2150. 12/95 

BUCKET TRUCKS : Straight Stick, Corner 
Mount and Knuckle Boom Cranes. Brush Chip-
pers: New Morbark Disc and Drum Style. New 
Rayco Stump grinders. Best prices anywhere. 
Used Chippers: Asplundh, Morbark, etc. 2 to 8 
usually in stock. Sprayers, Dumps, Stakes, Log 
Loaders, Crew Cab Chip Box Dumps, Railroad 
Trucks, 50 in stock. Sold as-is or reconditioned. 
We also buy your surplus equipment. Opdyke's, 
Hatfield (Philadelphia Area). 215-721-4444. 

12/95 

W H O L E S A L E D I S T R I B U T O R 

Needed to market environmentally friendly, liquid, 
slow-release fertilizer products direct from manu-
facturer. Ken Franke, P.O. Box 123, Plato, MN 
55370; 800-832-9635. 11/95 

SALES POSITION, We seek a sales person for 
S/Central New England. Minimum 3 to 5 years experi-
ence within green industry required. Golf, Turf, Land-
scape and or retail backround prefered/helpful. Send 
resume to: Sales Manager, Agriturf Inc., 59 Dwight St., 
Hatfield, MA 01038 or call 413-247-5687. 12/95 

Atlantic Plantscapes Opportunities: We are current-
ly seeking key people to work interior and/or exterior. 
We offer competitive salary, excellent benefits and 
unlimited opportunities in our: Richmond, VA; Hamp-
ton Road, Virginia Beach, VA; and Research Triangle, 
Raleigh, NC offices. Please call, fax or mail us a 
resume. Atlantic Plantscapes, 1400B Nowell Rd., 
Raleigh, NC 26717. Phone 919-233-2930. Fax 919-
233-2941. 11/95 

MAINTENANCE SUPERVISORS, ACCOUNT MAN-
AGERS; One of the nation's largest landscape man-
agement companies looking for experienced mainte-
nance and irrigation supervisors in No. California mar-
ket. We're seeking energetic, creative, team oriented 
people. Excellent growth opportunities and benefits 
package. Please mail or fax resume to: Environmental 
Care, Inc., 825 Mabury Rd.. San Jose, CA 95133. Fax 
(408)437-1817. 11/95 

LANDSCAPE DESIGN Come join Hermes Land-
scaping and be among the best. Our designers 
have been providing top quality design services for 
residential and commercial properties in Kansas 
City for over 30 years and we are currently seeking 
talented individuals to join our team. Responsibili-
ties include all aspects of design, sales and project 
management. Excellent earning potential plus full 
benefits. If interested please call or send resume to 
Tracy Strohm at Hermes Landscaping, Inc., 12421 
Santa Fe Trail Drive, Lenexa, Kansas 66215. 
(913)88-2400 EOE. 11/95 

Hillenmeyer Nurseries, a premier 150 year- old land-
scape company located in beautiful Lexington, Ken-
tucky is in need of a top-notch floriculturist to design 
imaginative color beds, and oversee planting and 
flower maintenance. A floriculture or related degree 
and 4 years experience with annuals, perennials and 
ornamental grasses is desireable. Send resumes to 
Bruce at 2370 Sandersville Rd., Lexington, KY 40511. 
EOE 12/95 

MAINTENANCE MANAGERS & SUPERVISORS: 
One of the nation's largest and fastest growing full ser-
vice landscape companies has an immediate need for 
experienced maintenance managers and superinten-
dents, as well as entry level maintenance supervisors 
in the Midwest, Southwest, Mid-Atlantic, Northeast and 
Southeast states. The company seeks energetic, team 
oriented college graduates with proven leadership, 
communication and interpersonal skills. The company 
offers full-time positions, excellent advancement 
opportunities and exceptional compensation and ben-
efits with an industry leader celebrating more than 50 
years of uncompromising customer service. For imme-
diate confidential consideration, please send or fax 
your resume to: The Brickman Group, Ltd., Corporate 
Office, 375 S. Flowers Mill Road, Langhorne, PA 
19047, 215-757-9630, EOE 11/95 

Landscape Maintenance Foreman-KT Enterprises, 
Inc., a large Northern VA landscaping firm, is currently 
seeking highly qualified individuals to supervise within 
our commercial maintenance division. Candidates 
must have strong supervisory skills, solid horticulture 
background. CDL licensing and certified pesticide 
applicator license. Excellent wages, complete benefit 
package, 401 (k) retirement plan and unlimited 
advancement. Submit resume with salary history to: 
Human Resources Department, 4001 Westfax Drive, 
Chantilly, VA 22021. (703)222-0449, fax (703)222-
0578. EEO/AAP 11/95 

Landscape Installation and Maintenance 
Award winning regional based company seek-
ing quality supervisors and foremen with lead-
ership skills for our Columbus branch. Experi-
ence in grounds maintenance and/or installa-
tion a must. Small engine repair knowledge, 
lawn and tree care license, or irrigation experi-
ence a plus. These year round positions are 
available for immediate start. We offer top pay, 
medical and dental benefits, 401k and more. 
Send resume to P R O L A W N P R O S C A P E , 
11488 Deerfield Rd., Blue Ash, Ohio 45242. 

11/95 

Looking for the right opportunity? Join a win-
ning team in Cleveland and Columbus, Ohio. 
If your expertise is Landscape Architecture, 
Design or Maintenance Sales, Estimating or 
Supervision, send us your resume or call 
(216)357-8400. Yardmaster Landscape Archi-
tects and Contractors, 1447 N. Ridge Road, 
Painesville, Ohio 44077. 12/95 

Wanted: Turfgrass specialist or qualified 
salesman with more than three years sales 
experience to cover the Midwest for a leading 
nationwide turfgrass company. Serious 
inquiries write or fax Rick Myers at 1490 
Industrial Way, S.W., Albany, OR 97321-3372. 
(503)926-0665. 11/95 

Searching for the right employee? Time for a 
new position? Contact Florapersonnel, Inc., 
international search and placement firm for the 
landscape, irrigation industries and allied trades. 
Confidential. Fee paid by employer. Floraperson-
nel. Inc., 2180 W. 434, Suite 6152, Longwood, FL 
32779-5008. Phone: (407)682-5151 Fax: (407)682-
2318. TF 

T h e next ad closing for 

LANDSCAPE MANAGEMENT is 

Nov- 10, 1995 
FOR THE DECEMBER 1995 ISSUE. 

GANG MOWER Jacobsen F-10, 1967, 7 gang, 5 
blade. Priced at $6,500.00, phone Moore Equip-
ment 514-333-1212, John Moore. 12/95 

REINCO HYDROGRASSERS and power mulchers 
in stock. Opdyke Inc., (Philadelphia Area) 215-721-
4444. 12/95 

Reserve Ad Space in The Next Issue by calling Stephanie Stiggers-Smith: 216-891-2670 


