
ASSOCIATIONS 

ALCA picks Dennis 
from its own staff 
FALLS CHURCH, Va. — 
Debra Dennis has been pro-
moted to executive director 
of the Associated Land-
scape Contractors of Amer-
ica (ALCA). She was chosen 
by a thorough and highly 
competitive process, ac-
cording to ALCA president 
Ron Kujawa. 

"We narrowed the final 
list to four outstanding can-
didates, " notes Kujawa. 
"Debra Dennis went into 
the race as a darkhorse at 
best, but she just stood out. 
She emerged as very strong, 
energetic and competitive, 
and was a strong unan-
imous choice." 

Interviews with the four 
finalists were conducted by 
a seven-person search com-
mittee at the Green Team 
Conference in St. Louis. 
Each interview lasted no 

R O C H E S T E R , N.Y. — 
Pesticide regulations will 
continue to be a problem for 
professional landscapers. 
They'll have a better go of it 
if they understand and 
comply with that legisla-
tion, become more politi-
cally involved, support 
product research and fol-
low integrated pest man-
agement (IPM) practices. 

That ' s the advice of 
lames Wilmott, extension 
agent for New Y o r k ' s 
Monroe County, speaking 
at the recent New York 
State Turfgrass Association 
meeting here. 

"There are more situa-
t ions o c c u r i n g , " says 
Wilmott, "in which land-
scape managers have been 
told by administrators to 
stop using pesticides en-
t i re ly . In less e x t r e m e 
cases, people have been 

less than two hours. 
" M o s t organiza t ions 

would take an easy way 
out. We didn't," says Ku-
jawa. "The membership ex-
pended a great deal of time 
and personal effort on be-
half of the organization." 

During her 10 years with 
ALCA, Dennis has served 
in a variety of positions, 
most recently as staff liai-
son to s ix a s s o c i a t i o n 
committees. 

The new executive di-
rector is a 1979 graduate of 
the University of Georgia. 
One of her first goals will be 
to build on ALCA programs 
and services for the mem-
bership, ultimately leading 
to an improved image for 
landscape contractors. 

"If we strive to improve 
the image, it can only help 
bring more people into the 

Wilmott: Diplomacy works 

told they can use pesticides 
o n l y w h e n t h e y a r e 
needed." 

To best understand state 
and local laws, Wilmott 
suggests meetings with lo-
cal enforcement officials as 
the best way to establish 
both a personal and profes-

Dennis: Improve image 

profession," the new direc-
tor believes. 

Dennis 's selection as 
successor to Terry Peters 
will signal new directions 
for t h e o r g a n i z a t i o n . 
"We're doing some re-orga-
nization and we've got 
some exciting plans," Ku-
jawa says. "Our key people 
have agreed to stay. They 
and our state association 
c o u n c i l s are very e x -
cited." • 

sional relationship. 
"This shows you have a 

willingness to comply," 
says Wilmott. "And, the of-
ficer is probably going to 
take it much more lightly if 
you have some small viola-
tion of regulations. It's good 
to e s t a b l i s h t h a t r e -
lationship." 

Wilmott believes politi-
cal involvement has kept 
the legislators at bay to a 
great degree. "Imagine," he 
says, "where we'd be now if 
it weren't for groups like 
the Green Council, NYSTA, 
or the GCSAA." Lack of in-
dustry defense strategies 
would have left companies 
open to the hurricane-like 
force of unbridled leg-
islation. 

Wilmott says Integrated 
Pest Management (IPM) 
practices "are being en-

continued on page 12 

LANDSCAPING 

Wo wild flowers/ 
neighbors tell 
Cleveland man 
SHAKER HTS., Ohio — A 
dispute began in this afflu-
ent Cleveland suburb re-
c e n t l y o v e r a m a n ' s 
decision to turn his front 
yard into a wildf lower 
lawn. 

Joseph Gyurgyik, owner 
of Shaker Landscaping, 
seeded his 12,500 sq. ft. yard 
in the spring with cosmos, 
poppies, black-eyed Susans 
and about 75 other species, 
both annual and perennial. 
Some of his neighbors are 
now complaining that the 
yard is an eyesore, will 
draw rodents and spread to 
other yards via airborne 
seeds. 

In response to com-
plaints, city officials are 
moving to more clearly de-
fine a zoning law that calls 
for "appropriate" landscap-
ing. However, as of Novem-
ber 18, they were unable to 
devise an appropriate rul-
ing, simply because many 
groomed yards contain at 
least a few of the unwanted 
plantings. 

Councilman David Goss 
and other of f i c ia ls say 
Gyurgyik's yard is not ap-
propriate, but they're not 
sure why. 

"You know this yard is 
bad when you see it, but the 
question is where to draw 
the line," says Mayor Ste-
phen Alfred. 

" I don't think they're 
going to be able to come to a 
c o m p r o m i s e , " predic t s 
Gyurgyik. " T h e y might 
outlaw the flowers I have in 
my front yard, but then half 
of Shaker Heights (home-
owners) will be in vio-
lation." 

Gyurgyik says he has re-
ceived compliments about 
his yard from some neigh-
bors who think it is some-
thing new and different. 
The local paper also ran a 
few letters from persons 
who see nothing wrong 
with G y u r g y i k ' s p lant 
selection. 

Gyurgyik says he will 
appeal any zoning order not 
in his favor. • 

REGULATIONS 

On local compliance: 
going that extra yard 



I P M from page 11 
couraged more often in 
school districts and other 
properties around New 
York State. Keep your supe-
riors informed, maximize 
pest-tolerant landscape de-
sign and encourage plant 

health through use of IPM 
procedures. 

"There is no question," 
he says, "that regulation of 
pesticides will be the domi-
nant feature in your neigh-
b o r h o o d s . IPM is the 
answer to the problem." • 

The Scandinavians began their tour at facobsen headquar-
ters in Racine, Wise, and at the University of Minnesota. 

G O L F 

Scandinavian 
supers visit 
U.S. courses 
RACINE, Wise. — More 
than 90 golf course superin-
tendents from Europe's 
Scandinavian countries re-
cently toured the United 
States, thanks to the Euro-
pean distributor for U.S. 
equipment manufacturer 
J a c o b s e n D i v i s i o n of 
Textron. 

After a stop at Jacobsen 
and the University of Min-
nesota, the group then flew 
to Miami and Orlando, Fla. 
During that portion of the 
trip, the supers played golf 
at Doral Country Club's 
Gold Course and the new 

course at Grand Cypress. 
During their trip, the su-

perintendents also got a 
close-up look at mainte-
nance techniques used by 
t h e i r North A m e r i c a n 
counterparts. 

"The purpose of this trip 
was to educate the Scan-
dinavians on what's being 
done in the United States," 
says Neils-Erik Brems, who 
distributes Jacobsen prod-
ucts in Denmark. "They 
can then go back and edu-
cate their boards of direc-
tors or greens committees 
on what can be done to im-
prove their courses." 

Sweden alone has an es-
timated 200,000 golfers, 
Brems says. And the num-
ber of courses in Denmark 
is expected to jump from 60 
to 100 by the year 2000. • 

L o w - C o s t Keeps Turf 
in top condition! 

The proven low cost way to 
keep golf courses, athletic f i e l d s ^ 
ball diamonds, and all turf areas in top"* 
condition. Crumbles and scatters cores 

ging, brings up thatch, prepares 
seedbed without disrupting existing growth. 
Aerates to stimulate growth, scarifies to improve 
moisture penetration. No maintenance. Maintains 
cinder tracks. 4 to 42 ft. widths. Adjustable penetration. 
No maintenance. Satisfaction guaranteed. 

For FREE literature, testimonials, prices, phone toll-tree 1-800/435-9630. 

P.O. Box 427-LM1, Gibson City, IL 60936 (In IL call 217/784-4266) 

SHORT curs 
ALL-PRO SOD. . .Evergreen Sod Farm in 

Peotone, 111. has two All-Pros on its side, ac-
cording to one of its print advertisements: Boss 
111 bluegrass sod blend and Chicago Bears all-
pro strong safety Dave Duerson. Evergreen vice 
president Dean Hupe met Duerson's agent on a 
plane trip, says Evergreen office and sales man-
ager Linda LeSage. Hupe offered Duerson free 
sod for his new home north of Chicago in return 
for his cooperation with the ad. "Dave is a super 
person, very down to earth," relates LeSage, 
who with her son has visited Duerson's home a 
few times. Evergreen grows sod for Wrigley 
Field, Comiskey Park and Milwaukee County 
Stadium. The company is also growing sod for 
the Chicago White Sox' new stadium. 

MULTI-LINGUAL...Dr. Alex Shigo is enjoying 
international success with his tree books, he 
tells L A N D S C A P E M A N A G E M E N T . His "New Tree 
Health," a 12-page booklet with 13 full-color 
drawings, is now available in English, Dutch, 
French, Italian and Spanish. Those ($3 each), 
plus his new 192-page book "Tree Pruning, a 
Worldwide Photo Guide" ($39), are available 
from Shigo & Trees Associates, 4 Denbow Rd., 
Durham, NH 03824. Shigo says his next project 
is a 12-page folding booklet called "Caring for 
Young Trees From Nurseries to Landscapes." 

LYME DISEASE LINGERS.. .The reality of 
continued Lyme disease problems remains, 
notes Walter Shroeder of the New York State 
Pesticide Applicators Association. "I would ad-
vise that everyone develop a strategy of dealing 
with it," writes Shroeder. "There has been a 
multitude of incidents where the Lyme disease 
tick was transported into the city by child, 
adult or pet, after a jaunt in the woods . " 
Shroeder believes virtually all rodents can 
serve as the host for the bacteria, not just the 
deer mouse. "In California, it was found that 
lizards can serve as a host for the spirochete for 
a disease similar to Lyme disease." 

HITTING ROCK BOTTOM . . .Public regard for 
pesticide use has hit an all-time low, said Dr. 
Jim Wilkinson, e x e c u t i v e di rec tor of the 
Pesticide Public Policy Foundation at a recent 
Missouri Valley Turfgrass Association meet-
ing. "Those of us using pesticides for non-agri-
cultural purposes are going to face even greater 
chal lenges down the road. Environmental 
groups know they can use the pesticide issue to 
their financial advantage . " Wilkinson sees 
stormy weather ahead as the EPA finishes its 
national survey of pesticide residues in well 
water, expands endangered species and wild-
life protection regulation, and as landfills near 
capacity. 



POUNDS OF 

TYPE 

BENTGRASS 

KENTUCKY 
BLUEGRASS 

FESCUE 

RYEGRASS 
PERENNIAL 

MIXTURE 

The Ryan® Mataway® 
Overseeder is simply better. 

Better results begin with the 
basics, like seed calibration. An 
easy-to-read chart on the Mataway 
Overseeder tells you the exact set-
ting for pounds of seed needed per 
1,000 sq. ft. Just look it up, load it 
up, select setting, and you're ready 
to go. 

Two-inch spacing between 
rows gives you a dense pattern for 
one-pass application. Gandy® pre-
cision metering and an easily re-
moved disc-type seed delivery 
system places the seed directly 
into the slits for uniform seed/soil 
contact allowing maximum 
germination. 

The result is a lusher, thicker 
lawn. 

The Ryan Mataway Overseeder 
gives you the flexibility to power 
rake, overseed, or to do both at the 
same time. Call today or contact 
your nearest Ryan dealer for more 
information and a free test drive 
demonstration. 

Call toll free 1-800-228-4444 
for all the details. 

R Y A N 
B U I L T T O L A S T 

9034 Cushman, P.O. Box 82409, Lincoln, NE 68501 
© Outboard Marine Corporation. 1987. All rights reserved. 

The art of application 
for maximum germination. 

SEED PER 1000 SQ. 

SEED 
BRAND 

PENNEAGLE 
PENNCR0S 
ASPEN 
RUGBY 
PARADE 
SCALDIS H 
RUBY CRE 



Introducing Cutless: 
A new kind of turf growth regulator 

that gives your course a bottom line boost-

More playability. 



This is where per-
fect lies start on your 
fairway. New Cutless 
50W from Elanco. 

Unlike other turf 
growth regulators, new 
Cutless doesn't stop the 
development of warm 
and cool season turf-
grass. Instead, it 
reduces or slows your turfgrass's growth rate by 
shortening the internodes of the growth stem with no 
adverse effects on their roots. The result is improved 
turf quality and more playable fairways. 

With Cutless, your turfgrass appears 
thicker and stronger for a denser, more consistent 
playing surface. Golf balls just naturally sit up better. 

Cutless also reduces your water use, resulting in 
less turf wilt. And lower irrigation costs. 

But Cutless does more than that. Much more. 
It also gives your turf a rich, darker green color. 

Because Cutless-
treated grass grows at a 
slower rate, there's also 
a dramatic reduction in 
clippings. Up to 50% less. 
With less mowing fre-
quency. Also up to 50% 
less. You not only save 
time and labor costs, you 

can also manage your hard-to-mow areas more 
efficiently. 

Here's another added benefit with Cutless. As 
your turfgrass grows up thicker and more competi-
tive, there's less room for troublesome weeds to 
interfere. Cutless also helps crowd out Fba annua 
for conversion to a more desirable turfgrass such 
as bentgrass. 

1. Sprig of grass in normal state. 
2. Seven to 10 days after Cutless application, mowed sprig some-

times exhibits slight discoloration of treated area and leaf 
tip browning. 

3. Growth reduction peaks between third and eighth weeks, ac-
companied by darker green coloration and increased tillering. 

Don't just take our word for Cutless. Take it 
from Scott Niven: 

Toe reduced clippings 30 
to 50% when we mow 
fairways. My guys don't 
have to empty the baskets 
as much, so we save time 
and money on labor But 
I think the best advantage 
is the reduction in the 
amount of water you 
have using Cutless. It's 
a marked difference. 

Initially you get so 
little discoloration with 
Cutless that a golfer 
would never notice it. But 
after 4 weeks, the differ-

ence was between night and day on how dark green 
the Cutless turf was. 

uCutless helped us convert from 80% Pba annua 
to over 95% bentgrass within five years. But I'm just 
as impressed with how Cutless creates a much thicker 
turf. It makes the grass as tough as nails, helps the 
ball sit up higher for our golfers." 

Scott Niven 
Superintendent, Stanwich Club 
Greenwich, Conn. 

Find out more about 
giving your course more 
payability with Cutless. 
See your Elanco distribute 
Or for a free brochure, cal 
toll-free: 1-800-352-6776. 

Elanco Products Company 
A Division of Eli Lilly 
and Company 
Dept. EM-455, Indianapolis, IN 46285 U.J 
Cutless®—(flurprimidol. Elanco) 

Circle No. 110 on Reader Inquiry Card 



CONFERENCES 

Green Team's final bow 
draws 450 landscapers 

P O A W E S T B B • 
I DEERE TEAM CHAMPIONSHIP 

Deere champions 
Golf course superintendent Toby Strahan was on the win-
ning team from the Country Club of Louisiana at )ohn 
Deere's team golf championship held at PGA West, Palm 
Springs, late last year. Members of the winning team were 
(from left) Deere distributor Howard Ruiz of Sunshine 
Equipment, Strahan, club president Ben Skillman, club 
manager Luis Romero and PGA pro Dean Alexander. Each 
amateur won a championship ring and $100 gift certificate. 

ST. LOUIS — The Green 
T e a m C o n f e r e n c e and 
Trade Show bowed out of 
its current format last No-
vember by attracting 450 
landscape and grounds 
managers. 

Starting this year, the 
Green Team event joins the 
Professional Lawn Care As-
s o c i a t i o n of A m e r i c a ' s 
show to become the Green 
Industry Expo. 

Highlights were the an-
nual "Breakfast of Cham-
pions" and well-attended 
addresses by Dr. Dayna 
Waitley, Dr. Alex Shigo and 
Frank Ross. 

The Associated Land-
scape Contractors of Amer-
ica presented Environ-
m e n t a l I m p r o v e m e n t 
Awards, and more than 70 
companies participated in 
the trade show. 

Two special President's 
Awards were presented by 
the Professional Grounds 

Management Society: to 
Anne Seaman for dedicated 
service and to the Missouri 
Botanic Garden for hor-
ticultural excellence. 

The Landscape Manager 
of the Year award, co-spon-
sored by the PGMS and 
LANDSCAPE MANAGEMENT 
magazine, was given to 
Morris L. Martin, vice pres-
ident of the Landscape Di-
vision at the Alfred L. 
Simpson Co., Atlanta, Ga. 

Elected as PGMS officers 
were: president Ted Shull 
of Kettering (Ohio) Medical 
Center; first vice president 
Tom Smith of Spring Grove 
Cemetery, Cincinnati; sec-
ond vice president John Ab-
ernethy Jr. of Lenoir (N.C.) 
cemeteries, and treasurer 
John M i c h a l k o of Case 
Western Reserve Univer-
sity, Cleveland. 

Directors elected were 
Doyle Watson of B e l l e 
M e a d e C o u n t r y C l u b , 

Nashvil le , Tenn. ; Larry 
Ward of the Medical Col-
lege of Georgia, Augusta 

and Paul Thomas of Tow-
son ( M d . ) S t a t e U n i -
versity. • 



P R O D U C T S 

Green industry 
gets insecticide 
MIDLAND, Mich. — Pag-
eant DF, the green in-
dustry's first dry flowable 
insecticide, has received 
EPA approval. It is avail-
able for sale next month, 
according to sources at 
DowElanco here. 

"Pageant DF is a unique 
broad-spectrum tree and 
s h r u b i n s e c t i c i d e dif -
ferentiated by its excellent 
activity on worms, scale 
and aphids," says market-
ing manager Rob Peterson. 

Pageant DF was specifi-
cally formulated for the 
tree and shrub care market. 
It combines water-disper-
sable granule technology 
with convenient, disposa-
b l e p a c k a g i n g . T h i s 
f o r m u l a t i o n o f fe rs im-
proved handling benefits: 
less dust, less residue in the 
container, excellent pour-
ability, easy measuring, 
less applicator exposure 
and minimal agitation. 

"It has all the features 

needed for the '90s," Peter-
son says. • 

L A N D S C A P I N G 

Michigan giants 
merge companies 
PONTIAC, Mich. — Re-
i n h o l d L a n d s c a p e and 
Vidosh Inc. have merged to 
become Reinhold & Vidosh, 
Michigan's largest profes-
sional landscape service 
and supplier. 

" R e i n h o l d Landscape 
has always been committed 

Sawka Vidosh 
to i m p r o v i n g , " s a y s 
Melanie Reinhold Sawka, 
president of Reinhold & 
Vidosh. "We believe our 
merger will strengthen our 
services while maintaining 
the same standards of ex-
c e l l e n c e that have dis-
tinguished our company for 
over half a century." 

Operations will expand 
to regional office locations 
in Michigan, Tennessee 
and Florida. The new com-
pany will retain all current 
levels of staff and manager-
ial positions. 

"That we are our own 
primary source of land-
scape materials, equipment 
and management guaran-
tees our ability to operate 
on an unprecedented na-
tional level , " says chair-
man Donn Vidosh. • 

Corrections 
Two errors appeared in 
October's "Pocket Guide 
to Landscape Manage-
ment" in the cool-season 
weed control section. 

On page 11, Dow's 
Turf lon (tr ic lopyr) is 
mis-labelled Garlon. On 
page 9, methyl bromide 
is branded Dowfume, 
which is no longer avail-
able to the landscape 
market. In addition, Tor-
don (picloram) should 
not be included, but 
Confront (clopyralid/ 

triclopyr) and Acclaim 
( f e n x a p r o p - e t h y l ) 
should be. 

LANDSCAPE MANAGE-
MENT apologizes for any 
inconvenience these in-
advertent errors caused. 

Finally, our October 
article on Minute Grass 
listed only an address in 
France. Cancel your pas-
sport applications—we 
now have the address of 
the U.S. supplier of the 
pre-grown grass: 11685 
Ventura Boulevard, Stu-
dio City, CA 91604; (818) 
766-2661 or (213) 877-
0864. • 

Consumer Products Division, 
Stanford Seed Company, 
R.R. #1, Box 405, 
Muddy Creek Road, 
Denver, PA 17517 

©Stanford Seed, 1989 

Kentucky 
Bluegrass 

up in 7 days. 
Introducing PRIMESTAN . . . exclusive from Stanford 

Seed. Plant on a Monday and see the green in one week or 
less. 

See dramatically improved germination that delivers 
thicker, lusher, greener lawns FAST! PRIMESTAN is the state-
of-the-art osmoconditioning process which brings seed to an 
animated state . . . waiting for water, warmth and oxygen. 
PRIMESTAN is not a seed coating process and is unlike other 
processes you may have heard about. 

The seed chosen for PRIMESTAN must be among the 
very best available. Stanford Seed has chosen the bold, dark, 
and hardy semi-dwarf variety, Gnome Kentucky Bluegrass to 
introduce PRIMESTAN . . . available straight or in three 
specially formulated mixtures—Premium, Sunny and Shady. 

PRIMESTAN Gnome . . . Kentucky Bluegrass up in 7 
days. Prove it yourself. Write us for your PRIMESTAN Data 
Pack. PRIMESTAN Gnome now available. See your Stanford 
Seed representative or turf supplier. 



ATHLETIC TURF 

Don Marshall 

Are you professional? 
We all talk about being professionals. Don Marshall, 
director of golf and stadium operations for the city of 
Anaheim, Calif., wonders how often professionalism 
is truly practiced in the athletic turf and golf 
industries. 

Speaking at the New York State Turfgrass Associ-
ation exposition in Rochester, N.Y., Marshall fired a 
few well-aimed salvos at what he thinks is a lack of 
true professionalism in the green industry. 

According to Marshall, this deficit is caused by a 
number of trends: 

• P r o d u c t e n d o r -
sements; 

• So-called "consul-
tants" who accept pay-
ment for imparting the 
most basic turf knowl-
edge; and 

• The bias that Mar-
shall believes exists to-
ward veteran turf pro-
f e s s i o n a l s who have 
never received GCSAA 
certification or similar 
scholastic honors. 

"My generation," ex-
plains Marshall , " h a s 
nothing upon which to 
hang our careers other than hard work applied to the 
best of our ability in a professional manner. 

"Being high profile or putting out a great public 
relations spin will not create the professional," says 
Marshall. "Such may serve to hide a few inept ones 
for a while but it is not a solution to an image prob-
lem. In many ways it accentuates it." 

Marshall admits that sports turf management is 
far from being an exact science. But regardless of all 
the degrees or permits a person might have, "you use 
your own knowledge base to make the best possible 
judgement, including asking for qualified help when 
you're indecisive. If you expand this knowledge base 
and exercise an honest work ethic, I say you make it 
as a professional." 

Payment for consultation is wrong, asserts Mar-
shall, "when the knowledge (the consultant is) im-
parting is so basic, it is in the public domain," and 
"when (the consultant is) using (his or her) position 
for personal gain rather than that of the employer." 

"How many times have you run into a situation in 
which a consultant comes in and lists six pieces of 
equipment that are needed? Now it becomes impor-
tant, and suddenly the equipment appears. But the 
poor super operating the place has asked for it for 
years," Marshall observes. 

"There will always be a few of us who—by virtue 
of our coincidental successes and personalities— 
will become a head above of the rest in the public 
eye," concludes Marshall. "They shall be recognized 
as outstanding in their fields. The rest of us will be 
happiest by merely standing out in our fields." 

Fertilize putting greens, fairways a n d general turf 

a r e a s — w h i l e y o u control crabgrass a n d poa a n n u a — 

with C o u n t y C l u b 1 9 - 4 - 6 with Betasan. T h i s superior 

h o m o g e n e o u s fertilizer with 3 units of W I N a n d 3 . 6 % 

Betasan herbicide d o e s t w o jobs in one operation for 

m a x i m u m efficiency! A n d for straight pre-emergence 

control, try L e b a n o n Betasan 7 G or L e b a n o n Betasan 

4 E . F r o m the source for p r e m i u m quality turf 

p r o d u c t s - y o u r local L e b a n o n distributor. 

A division of Lebanon Chemical Corporation 

BETASAN * is the Registered Trademark of ICI Americas, Inc. 

! ONE BAG. 
TWO JOBS. 

THREE 
CHEERS! 



If you Ve looking 
for a rider that 
performs like a 
Bunton walker, 
the search is over. 

Over thirty years ago Bunton set 
the standard for commercial 
mowing with the introduction of an 
"out-front" mowing deck. Since 
then, others have copied the 
concept on riding mowers, but only 
now, after years of development 
and testing, has the concept been 
applied to a Bunton quality mower. 

The 61" Bunton rider is built for 
longevity, performance and 
efficiency. The result is a rider 
that has the features and rugged 
construction you expect from 
Bunton. If you've been waiting for 
a rider that performs like a Bunton 
walker, call us for the name of a 
Bunton dealer near you. 

assures that the 
transmission is in the 
selected gear. A simple 
toggle switch raises and 
lowers the cutting deck 
from the operator's seat 
for clearing curbs and 
easy maintenance. 

The American made 
18 hp Onan engine 
option makes the perfect 
combination for long life 
and reliable performance, 
It has fully pressurized 
lubrication and made in 
America serviceability. 

duty, 10 gauge steel. 
The positive chain steering 
system and electric cutter 
deck lift eliminate the 
maintenance costs and 
problems of cables and 
hydraulic systems. 

The superior Peerless 
transaxle has five forward 
ground speeds and reverse, 
with a unique shift linkage that 

BUNTON CO. 
P.O. Box 33247 
Louisville, KY 40232 
Phone: 502-966-0550 
Fax: 502-966-0564 

automatically declutches the 
transmission to "shift-on-the-go" 
without causing wear to the 
shift keys and gears. 

Operator efficiency is 
improved with the unique 
instrument console providing 
"finger-tip99 control of blade 
engagement, ground speed and 
engine speed. A shift quadrant 

The Bunton details 
make the difference. 

To maximize 
life and minimize 
maintenance, the 
Bunton 61" cutter 
deck and power 
unit are built with 
reinforced heavy-



For a var ie 

Perennial Ryegrass 
This advance generation turf-type 

perennial ryegrass is setting new stan-
dards for quality, color, and performance. 
Its dark green color, fine leaf texture, 
and environmental tolerance gives you 
beautiful and functional results, while 
its high seed count stretches your grass 
seed dollar. Use Fiesta II straight or in 
Futura 2000 where it is blended with 
Blazer II and Dasher II perennial rye-
grasses. A genetically superior combina-
tion for perennial turf in the North and 
overseeding in the South. 

B A N F 
Kentucky Bluegrass 

Banff is a vigorous dwarf variety that 
was discovered on the Banff Springs Golf 
Course in Alberta, Canada. There, Banff 
survived twenty years of continual heavy 
watering, repeated attacks from snow 
mold, and close mowing on a putting 
green. Just imagine what it could do for 
you. Banff establishes quickly and forms 
a disease resistant, cold tolerant, dark 
green turf. 

Touchdown 
KENTUCKY BLUEGRASS 

Since Touchdown's discovery by the 
late Tom Rewinsky on the National Golf 
Links of America on Long Island, this 
elite bluegrass has become the top choice 
of sod producers. Its aggressive growth 
habit and rapid establishment crowds 
out weeds and Poa annua while develop-
ing an even, dark green turf. 

Mustang is the tall fescue that looks 
like bluegrass. Its finer texture, darker 
green color, and wear and drought toler-
ance have made it the choice for sports 
field, sod, park, and home lawn use. Mus-
tang is available straight or in TEAM -
a three-way turf-type tall fescue blend 
that also contains Maverick II and 
Thoroughbred. 

POA TRIVIALIS 
Colt is an Oregon produced variety 

that offers you domestic seed production 
benefits. It combines superior turf per-
formance and turf quality with genetic 
adaptation to North American growing 
conditions. It is dark green, shade toler-
ant, disease resistant, and very winter 
hardy. Colt is a vigorous, low-growing 
variety that has excellent overseeding 
qualities. 

For the fourth consecutive year Victory 
was the highest rated commercially avail-
able chewings fescue in the national Fine 
Fescue Trials. Victory is a low growing, 
shade tolerant variety that has possibly 
the darkest green color of any other 
chewings fescue. It exhibits superior uni-
formity and disease resistance, too. If 
you like picking winners, pick Victory. 


