i
Wit \

- o » . [\

REENSAIRE
24

foot swath at speeds up to 10 mph.
Add weight trays which can carry
up to 200 pounds each, and you’ll
get maximum penetration in even
the most heavily compacted areas.

The Renovaire will adapt to
various soil conditions by doubling
the tines, or by changing tines: cor-
ing tines for regular soil, slicing
tines for drier soil, and open spoon
tines for areas needing renovation.
So, you can use your Renovaire
throughout the year, and take the
Ryan touch to every part of your
golf course.

EUYAN

A full line of Ryan reliability.
The Ryan line of dependable,
work-proven performers also in-
cludes the Greensaire 16; the dura-
ble Jr. Sod Cutter; the Ren-O-Thin®
III and IV with interchangeable
reels, perfect for breaking up cores
and dethatching greens and tees;
and the Mataway® heavy-duty
power rake, now with an Over-
seeder, lets you dethatch or deep
slice, overseed, or do both at the
same time. All are designed to
provide years of heavy use with few
repairs. All are backed by a name
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synonymous with great golf course
maintenance.

Ryan. The company that’s been
bringing out the best in golf course
superintendents around the world
for over 30 years.

For more information or a free
demonstration of the Ryan Touch
on your golf course, contact the
Ryan dealer nearest you today. Or
call: 402-475-9581.

RYAN
BUILT TO LAST

6083 Cushman, OMC-Lincoln, P.O. Box 82409, Lincoln, NE 68501

©) Outboard Marine Corporation, 1987. All rights reserved
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tional Bazaar near the Princess reg-
ularly picks the nuts off the resort’s

lychee trees for use in their specialty
dishes.

No chemical controversy

Island landscaping is similar to the
tropical areas of Florida, but Russell
says differences do exist. The biggest
is the soil.

“Culturally, their soil’s great com-
pared to ours,” he says. Most soil on
the property is a specially mixed com-
bination of sand, peat moss and “lots
of fertilizer.” Russell uses a slow-re-
lease sulfur-coated 10-10-10 in the
mix.

He fertilizes turf four times a year
using a sulfur-coated 32-16-4. Last
year, Russell aerated for the first time.
“Isaw a bigimprovement, but we only
went one way,” he says. “We're going
to do it again.”

Turf diseases are rare, which may
be because of the constant climate.
Temperatures rarely drop below the
50s at night or above 90 degrees dur-
ing the day.

Although snails sometimes give
him problems, Russell applies insec-

ticides only as needed. “The more you
spray, it gives the pests a chance to
build up resistance.”

When he does treat the area, he
uses Sevin, diazinon or Dursban gran-
ules. Royal palms, many of which
were wiped out by lethal yellow , are
sprayed three times a year.

The Bahamas does not have any
agency similar to EPA. Chemical bar-
rels are disposed of at the city dump.
And should a chemical, such as
diazinon, be banned in the states,
Russell says it may still be possible to
get it in the Bahamas.

But living on an island does create
problems in getting equipment. Most
of the equipment used in Freeport is
Jacobsen, so that parts can be ex-
changed between the golf courses and
hotels. Russell, however, also praises
his Bobcat rotary mowers and Toro
riding mower.

Russell works closely with the
Princess’ golf course superintendent
Shervin Bastian in sharing both
equipment and turf knowledge.

The two golf courses compromise
seven miles of land adjacent to the hotel.
But, then, that’s another story. LM

A FLORAL TRIBUTE

continued from page 39

three years. This spring Saun-
ders plans to renovate the
oleander beds.

Disease israrein the gardens,
but “those darn chinch bugs”
are another problem, says Saun-
ders. He treats them with
Dursban, diazinon or ethion.
Cutworms also give him prob-
lems after frequent rains.

The combination of rain and
frequent irrigation in the sum-
mer makes fertilizer a must.
Saunders uses Milorganite in
hanging baskets and 6-6-6 prod-
uct on the other plants.

He uses Roundup on the
walkways to keep them clear of
weeds.

The traffic through the gar-
dens creates some problems for
Saunders. On Tuesdays, tours
of more than a thousand people
traipse through the gardens.

But despite the traffic, the
gardens remain a colorful place
of peace and beauty.

— Heide Aungst

Club Gar’s New Garryall Il Will Out- Tough Any

Utility Vehicle In The Field

__Qut-Perform

Everything about the new Carryall |l - the body, truck

bed, power and drive train, accessories - has been
designed with exclusive Club Car features to enhance
performance, durability, reliability and safety. The
Carryall Il will out-perform competitors in every category.

e,

With the largest pickup bed (50" x 50" x 11"") and
biggest gross payload (one-half ton) in the industry, plus a
standard trailer hitch with a towing capacity of 1,000 Ibs., the

Carryall Il becomes the most functional, practical and econom-

ical vehicle around.

__Out-Last

Club Car exclusives like the Rust-Free Aluminum Pickup Bed &
Frame*, heavy duty front bumper and side rub rails and Double
Wall Pickup Bed Construction* of lightweight durable alumi-
num allows for a longer, more productive life span.

__Out-Pull

ClubCar’s 4 Cycle/341 cc Engine*®, the largest in the industry,
gives the Carryall |l the power to haul 2 ton loads without

stress and vibrations.

The Carryall Il is designed to maneuver in tight aisles
and small spaces with aclearance of 20.8", the tightest
in the industry.

*Carryall Il Exclusive Features.

(CubCar |}

P.O. Box 4658, Augusta, Georgia 30907-0658 U.S.A.
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That's Treflan® It controls annual grasses
and broadleaf weeds so effectively, it could
easily pass as an “expensive” preemergence
herbicide

But don't let the expensive look fool you
The fact is, Treflan is the lowest-priced herbi-
cide there is for established ornamentals
At less than $1 per 1,000 square feet, nothing
beats Treflan on price or weed control
Nothing

Treflan is labeled for use on more than 175

Weed control that only looks
expen5|ve. Circle No. 124 on Reader Inquiry Card

different varieties of ornamentals. Just spread
it on evenly and water or rake it in. It’s that
easy to get expensive-looking, full-season
weed control. Treflan is also available in
quarts and gallons

Call your Elanco distributor today. Or write

nco Products Company
on of Eli Lilly and Company




LANDSCAPE MANAGEMENT

LANDSCAPE MANAGER
OF THE YEAR

LANDSCAPE
MANAGEMENT magazine
and the Professional
Grounds Management
Society present their
first Landscape
Manager of the Year
award.

by Jeff Sobul, assistant editor

he drum roll, please!
I Ladies and gentleman,
LANDSCAPE MANAGEMENT'S
first Landscape Manager of the Year is
Michael Ray Hugg, landscape super-
visor for Metro National Corporation,
Houston.

The innovative Hugg has been
landscape supervisor since joining
Metro National seven years ago. He
oversees a staff of 22, adding eight
during peak season.

That staff is responsible for 19 com-
pany properties from apartments to
hospitals and 11 city street esplanades.

On-the-job innovation

Hugg is innovative, having designed a
very efficient computerized sprinkler
system tied into one of the company’s
energy management systems. “The
automatic controller is replaced by
tying the wires into a series of multi-
plexer boards depending on how
many stations the system has, which
in turn is tied into the building’s en-
ergy management panel.”

With this system, Hugg has the
ability to set and change start dates
and times from a portable computerin
his office. “I can also turn any sprink-
ler system that is tied into an energy
management system on or off without

Metro National pays for all
construction and maintenance of five
city esplanades.




THE WATER
MANAGEMENT

A Winning Line-up from
Rain Bird

Water management is no longer just a hit or miss game played only
in the minors. Today, it's the real thing, and to be a winner you need
real products.

Rain Bird has the largest selection of water management products
in the irrigation industry. Controllers. Valves. Rotors. Sprayheads.
Nozzles. Sensors. Each designed to give major league performance.
The cause is too important to accept anything less.

RAIN I BIRD

For more information contact:
Rain Bird Sales, Inc., Turf Division
145 No. Grand Avenue, Glendora, CA 91740
Circle No. 150 on Reader Inquiry Card




leaving my office,” he adds.

“I have almost unlimited power in
start times. If a station normally has a
20-minute run time on a conventional
clock,” he explains, “I can have that
station run two minutes at a time,
with 10 different start times if I want
to.” This eliminates wasted water due
to runoff and saves money, he says.

The operation runs through facili-
ties management software and a
modem used to access any sprinkler
system in the company thatis tied into
an energy management system. For
this, Hugg credits Metro National’s
construction management, which sets
up the energy mangement programs.
“The operation is similar to golf
course irrigation programs run by
computer,” he says, “but with many
more options and capabilities.”

While the Houston area does expe-
rience drought conditions at times,
Hugg says the local government has
not set a permanent restriction on
water usage. But, he adds, “I look for
that to hit our area in the not too dis-
tant future.”

Successful schedule

This efficency has resulted in an effec-
tive turf maintenance schedule
which Hugg developed for use on all
of the property his staff maintains.

“The preventative pesticide pro-
gram takes care of most of the prob-
lems,” he says. “We go back and spot
treat where necessary.”

His program includes fertilizing
five times yearly. The first applica-
tion, in early spring, is done in combi-
nation with atrazine for pre-
emergence weed control on the St.
Augustinegrass which covers all of
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1987 Landscape Manager of the
Year: Michael Hugg.

the company's property.

An application in early June is sup-
plemented with Dursban to take care
of the first wave of chinchbugs, which
Hugg calls a major problem.

In mid-July, he lays down Oftanol
granules to finish off the chinchbugs
and prevent grubs. His crews spot
treat with liquid Oftanol if areas show
signs of grub activity.

His fungicide program includes
three applications of Chipco 26019,
one every 28 days beginning in Sep-
tember. This takes care of the brown
patch that occasionally attacks the
turf. His ornamental care schedule in-
cludes two applications a year of a
pre-emergence herbicide. The com-
pany employs one full-time sprayer to
make all these applications.

Hard times
Unfortunately, Hugg can’t do a lot of

the things he'd like, even though his
work is good enough to have won four
PGMS awards in 1985. Economically,
Houston relies heavily on dollars
from the oil and petroleum industry.
With crude oil prices falling during
the past five years, the oil companies
have hiton hard times. As a result, the
city economy has shrunk.

Metro National has felt some of this
depression, which has forced it to cut
back on its budget somewhat. Hugg
has to present a pretty good case to get

\ additional funds. He says that the

company has been adding new prop-
erty which he and his staff will have to
maintain. He needs more labor but
doesn’t expect to get it.

“We have to compete with outside
companies, yet we spend more than
they do,” he says. But Hugg does find a
benefit from the lean times. After the
labor cuts were made, he found his
department ran more efficiently.

Meeting personal goals
Hugg lists a number of important fu-
ture personal goals. They include
obtaining a nursery license in order to
buy plant materials wholesale; taking
advantage of volume and early order
discount programs when buying
chemicals and fertilizers; setting up
an in-house mechanic shop for daily
maintenance and repairs of equip-
ment; doing all of Metro National’s
new and renovation landscape con-
struction in-house at cost; doing a ma-
jority of landscape design work to
save the company landscape architect
fees; and setting up in-house inter-
iorscape maintenance and construc-
tion.

Hugg and Metro Landscape re-

A special trim crew is
needed to trim
shrubbery of four
apartment complexes
on four corners of two
streets.



e TSt

......

- ——— - -

5 e
S

-

- ~
-

e

Circle No. 154 on Reader Inquiry Card

~~~~~

Insect and mite protection
from tee to green.

MAVRIK AQUAFLOW® Insecticide is a broad
spectrum insecticide and miticide—in fact, it eliminates
practically every problem except divots.

MAVRIK goes after pests that live in turf, in shrubs,
in trees. It kills chinch bugs, sod webworms, mites,
cutworms, leaf feeding caterpillars, aphids, whiteflies,
leaf beetles and others.

There has never been a single product that handles
so many pests, while being so safe to plants, convenient
to use and easy to apply. MAVRIK is a non-restricted
material, and it has been tested on more than a hundred
ornamental species without a report of any phytotoxicity.

MAVRIK is a water-based flowable, so it’s easy to
mix. There is little residue-and no odor—you can use it
Friday afternoon and the members won't get their noses
out of joint over the weekend. After a spray has dried,
it's easy on bees. And it won't harm bird species.

You won't find the convenience and broad spectrum
coverage of MAVRIK in any other product. And since
MAVRIK is available at your local distributor, all you have
to do is ask for it.

&Y AMMUNITION
N YOU NEED.

SANDOZCROP PROTECTION

Use pesticides effectively. Read and follow label directions carefully
© 1987 Sandoz Crop Protection Corporation
MAVRIK and MAVRIK AQUAFLOW are trademarks of Sandoz, Ltd



There’s nothing like a steep slope to give
you a new slant on front mower performance.
Especially when you compare a John
Deere front mower to the leading
competition.
So what makes a John Deere front mower
climb better? A combination of two things.
Sure a lot of front mowers have what
they call a traction assist device. But only
John Deere has a true differential lock for
positive pulling power.

Standard equipment on
the F930 and F935
(optional on the F910,
F912, and F915), John
Deere’s exclusive hydrau-
lic weight transfer valve
lets you shift the weight

of the deck to the drive
wheels for added traction
on the go.

Only John Deere gives you a
true locking differential for
posttive two-wheel trac-

tion assist in shppery
conditions.

It’s also true
that some front
mowers have
weight trans-
fer control.
But once
again only
John Deere puts the control at your finger-
tips. So you can hydraulically dial in more
traction on the go.

And since a John Deere lets you
engage both these features at the
same time, our front mowers give
you the most efficient pulling power
in the business.

Power that adapts to a lot of everyday




John Deere’s view
of front mower performance
slightly different from the
%eld by the competition.

is
view

jobs, too. Like mowing in wet conditions.

Or pulling straight along sidehills.

And because king of the hill isn’t the only
game in town, a John
Deere front mower
comes with a lot of
exclusive features a
flatlander will appreci-
ate, too.

Take our power
steering for example.

Two pedal speed and
direction control helps
reduce fatigue. Pro-
vides steadier, less
jerky speed control on
rough ground com-
pared to heel and toe,
single pedal units.

No other front mower
gives you two turn
lock-to-lock steering
with such ease. Such
control in tight areas.

Two turn lock-to-lock
power steening gives John
Deere front mowers
highly responsive control
for excellent maneuver-
ability in tight areas.
Circle No

Or compare our straight forward two-
pedal speed and direction control to some of
the backward controls you've been behind.

The more you compare, the more you'll see
that when it comes to front mower performance,
we're doing more than spinning our wheels.

Ask your dealer for a demonstration soon.

Nothing Runs [ ) 2=
Like a Deere®

\ JOHN DEERE )

. 116 on Reader Inquiry Card



sumed interiorscape maintenance in
January after having subcontracted to
an outside firm for two years. He
hopes to take the Interior Horticulture
Certification exam soon. Technically,
he says, he is not eligible to take the
exam. A certain amount of time doing
the interior work is required before
the exam can be taken. After he is
back into it for a while, though, he
says he will take the test.

Hugg lists his most important ac-
complishment in the past year as “re-
designing plans for Spring Shadows
Pines, a nursing home, that a land-
scape architect had drawn but the
owner of our company was unhappy
with. I added in a lot of azaleas and
annuals for color. I also directed the
landscape construction for the four-
acre facility.”

Working with a crowd

“Metro National has nine different
property managers who I have to cater
to,” Hugg says. "I also maintain the
homes of 12 executives of the com-
pany who all have their personal
tastes. Everyone, including myself,
has their own ideas and desires, but
many times all is overridden by the

Hugg found a benefit
from the lean times:
after labor cuts were
made, his department
ran more efficiently.

owner of the company, who has the
final word.”

Fortunately, Hugg says he has run
into few problems with his super-
visors. “The good thing is, all of the
property managers work for the same
company,” he adds.

Looking ahead
In the next five years, Hugg wants to
put all inventories and maintenance
schedules on computer. He only re-
cently has had a computer put into
his office, but plans on computeriz-
ing inventories and schedules this
year.

During the past year, Hugg has

been working on a feasibility study of
costs to build greenhouses and hire a
grower for growing annuals and inter-
iorscape color programs in-house.
“But I haven’t convinced myself that
it’s worth it.” The study was borne out
of frustration from not having the
plants there when they were needed,
he says. It might be just as cheap to
continue buying from outside
growers anyway, he adds. Even if
Hugg finds it cost-effective for the
company to have its own greenhouse,
he would still have to convince com-
pany management.

If financially possible, he would
also like to open a nursery re-whole-
sale distribution center and a retail
garden center on Metro National land.
Last year Metro National seriously
thought about building a golf course
on some of its land, Hugg says. “The
owner decided to table the idea, pri-
marily because of the economy,” he
notes. “If the economy improves and
the idea is reborn again, I hope to con-
tribute to the design and outline and
implement a maintenance program.”

And almost certainly, bring in
more awards for himself and the com-
pany. LM

sweeps both turf and pavement

TURF VAC.

The only sweepers with unique all-vacuum
design that operate on both turf or pave-
ment, wet or dry. Safe, powerful air picks up
bottles, cans, as well as fine clippings to re-
duce thatch build-up.

» Sweeping widths from 4’ to 30"

* 6" x 10’ hand intake hose available.

*» Hard surface filtration.

* No fingers or brushes to wear out—
picks up by air only.

* Ground dump & power lift dump.

» Tow type or self-propelled.

* PTO models available.

g

COREMASTER CM-4. Designed to lift cores off golf greens and tees
without disturbing grass. Sweeps 48" wide, with 16 HP Kohler engine.

; &\ |

Write for brochures/distributor in your area.

" TURF VAC CORPORATION

&5 P.O. Box 90129, Long Beach, CA 90809
£ Telephone: (213) 426-9376

MODEL 80

Sweeps 48" wide. 3
wheels for short turn-
ing radius.

MODEL FM-10

Sweeps 116" wide. Both
engine and PTO models
available.

MODEL FMB
Easy manual con-
trol alternates left/
right on-the-go
discharge.

Circle No. 163 on Reader Inquiry Card
50 LANDSCAPE MANAGEMENT/APRIL 1987



