
EDUCATION 

WSNA deals out $5600 
in scholarship funds 
The Washington State Nurserymen's 
As soc i a t i o n ( W S N A ) r ecen t l y 
a w a r d e d e i g h t s t u d e n t s i n 
horiticulture, landscape architecture, 
and related fields a total of $5,600 in 
scholarships and research grants for 
this school year. 

Stephen Mark Nordeen, a Wash-
ington certified nurseryman and 
employee of Edmonds Garden Center, 
Daniel Ray Snipes, a horticulture stu-
dent, Mary E. Auld, a third year land-
scape architecture student , and 
Elaine Montague, in her final year of 
horticulture and business studies, all 
received $800 scholarships. Nordeen 
attends Western Washington Univer-
sity, Mary Auld the University of 
Washington, and Snipes and Miss 
Montague Washington State. 

The latest recipient of the WSNA 
Northwest Chapter's Jim Brown 
Memorial Scholarship (established in 
honor of Jim Brown, the blind founder 
of Wayfarer Nursery, who died in 
1978) is David M. Hulings, a student 
at Edmonds Community College. 

Receiving $300 scholarships were 
Nancy Sakagami and Steve Swartz, 

For a job well done 
Jon Loft, chairman of Lofts Inc., presents a check for $65,232.26 to Rutgers 
University representing the royalties on the 1983 harvested turfgrass seed 
developed by that university, including RAM I and Mystic Kentucky 
bluegrasses, and five perennial ryegrasses—Palmer, Repell, Diplomat, 
Yorktown, and Yorktown II. Loft credited the unusually high royalties to 
the increased demand for high-quality turfgrasses. Pictured with Loft (1 to 
r) are Dr. R. Hurley of Lofts, and Drs. H. Indyk, R. Duell, C. Reed Funk, 
L.A. Douglas, and R. Engel all of Rutgers. 

Move Package Chip 
It! It! Iti 

Vcrmccr 
Tree Spades 
Powerful, hydraulically-
controlled, tree-moving 
machines that transplant 
and package trees/shrubs 
. . . in minutes! 
• 2-8" diameter trees 
• One man operation 
• Short tower design for 

greater access 
• Fully curved steel spade 
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Vermeer 
TS-32 Tree Spade 
Designed specifically for 
tree packaging operations. 
Simple three-spade system 
forms neat, clean "tree 
package" for easy hand-
ling/burlaping/balling. 
• Adapts to both loader and 

tractor (with Cat. II, 3-pt. 
hitch) 

• Short tower design with 
powerful chain reduction 
drive system. 

Circle No. 156 

Vermeer1600 
Brush Chipper 
Toughest, most powerful 
brush chipper on the 
street today. Built for high 
production volume with 
solid, heavy-duty construc-
tion throughout. 
• Instant Feed stop. Cuts off 

access to rotor in .5 of a 
second. 

• Convenient sales and service 
centers ail over North Amenca. 
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Trench 
It! 

Vermeer 
V-440 Trencher 
Rugged, rigid-frame, 4-
wheel drive trencher. Out-
standing digging torque. 
Most powerful trencher 
boom in its class. Compact. 
Streamlined. Built to handle 
a heavy diet of work. 
• Digging capacities: 6-12 

inches wide, down to 60 
inches deep 

• Vibratory plow, backhoe, 
dozer blade, reel carrier 
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Vermeer 
V-3018 Plow! 
Without tearing up beautiful 
lawns or finished surfaces. 
It's the new Vermeer V-3018 
Plow! Rugged, rigid frame. 
Four-wheel drive. Air-cooled 
gas or diesel engine. 
• Installs cable or flexible tubing 

(up to 1" diameter) at depths 
of 14" or 18" deep. 

• Converts to trencher in 
minutes! 
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A New Generation 
•In Iowa, call (515) 628-3141 



both of South Seattle Community Col-
lege, and Roger D. Anderson at Clark 
College. 

AWARD 

Dow's Chapman 
honored for articles 
Douglas J. Chapman, horticulturist-
administrator at Dow Gardens and a 

member of the Weeds Trees 6r Turf 
editorial board, picked up the 
Author's Citation for 1984 from the 
I n t e r n a t i o n a l S o c i e t y of 
Arboriculture at a recent meeting at 
the Chateau Frontenac in Quebec 
City, Quebec. 

During the past three years Chap-
man has had articles published in 
numerous scientific and commodity 
publications, including: Internationa] 
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Society of Arboriculture, Interana-
tional Plant Propagators Society, 
American Nurseryman, Weeds Trees 
6r Turf, American Horticulture Society, 
Purdue University, American Society 
for Horticulture Scientists, and 
Arborists Journal. 

The articles have dealt with some 
of the research conducted at Dow Gar-
dens, Midland, MI, in the areas of 
propagation, provenance, plant adap-
tation, new plant introductions, and 
integrated plant management. 

Chapman has been at the Dow Gar-
dens since March 1975 with his main 
research concentrating on the devel-
opment, propagation, and introduc-
tion of new woody ornamental trees 
and shrubs in the Great Lakes region. 

ASSOCIATIONS 

ASPA midwinter confab 
slated for Disney World 
The Contemporary Hotel on the 
Walt Disney World Complex, just 
outside of Orlando, FL, is the site of 
the American Sod Producers Asso-
ciation's (ASPA) 1985 Midwinter 
Conference, and ASPA officials cau-
tion that early hotel reservations 
will be necessary because of the pop-
ularity of the hotel. The room reser-
vation deadline is Dec. 16, which is 
45 days prior to the actual meeting 
set for Jan. 30-Feb. 1. 

In a related matter, the ASPA five-
point code of ethics is being dis-
tributed to members in plaque form. 

The broad-ranging code was 
approved by the organization's 13-
member board of trustees earlier this 
year and was introduced in plaque 
form during the summer convention 
and field days. 

Inquiries concerning the mid-
winter conference and the plaque can 
be directed to ASPA offices, 4415 West 
Harrison, Hillside, IL 60162, or phone 
(312)449-2890. 



Originality of concept sets the . . . 

DOUBLED EDGED 
KNIVES. 

SAFETY CONTROL 
BAR TO STOP OR 
REVERSE FEED 
SYSTEM> 

HINGED HOOD HALF 
FOR QUICK ACCESS 
WITH REINFORCED 
HINGE AND HOOD PIN 

HEAVY DUTY 
BALANCED CHIPPER 
DISC WITH FUEL 
SAVING STAGGERED 
KNIFE DESIGN 

SWIVEL DISCHARGE 
WITH ADJUSTABLE 
DEFLECTOR 

ANTI-KICKBACK 
HYDRAULIC 
POWERED 
FEED WHEEL 
SYSTEM. 

7 GAUGE TOP 
- HOOD HOUSING 

WITH 1/4" TOP BAND 

ADJUSTABLE 
TOWING HEIGHT 

FEEDWHEEL CLEANER 
BARS TO ELIMINATE 
MATERIAL WRAPPING 

ADJUSTABLE FACE 
HARDENED ANVIL 

DUAL DOWN 
PRESSURE SPRINGS 
AND A 2 X 8 X 26" 
SOLID STEEL 
PIVOT ARM 

6000« SUSPENSION 
WITH D RANGE TIRES 

EEGER BEEVER CHIPPER 

STANDARD FOR THE INDUSTRY! 
•SAFER 

Meets ANSI 
recommendations 

•QUIETER 
Less noise exposure 

• MORE ECONOMICAL 
Change knives in 15 minutes-
uses 20 to 30 percent less fuel 
-easy, low cost maintenance 

Innovation has been a tradition with Morbark for more than a 
quarter of a century. In 1958, we introduced the world s first portable 
pulpwood debarker. We grew with the industry by always being alert 
to the needs of our customers. In 1970, we introduced the first 
portable whole tree chipper that would consume whole trees, 
branches and all and convert them to uniform dimensional chips in a 
matter of seconds. The success of the whole tree chipper brought 
the demand for the "Eeger Beever" brush and whole tree chipper 
for a market that had struggled for decades with less than adquate 
tools. The improvements, added efficiency and enhanced economic 
benefits made available by the disc type whole tree and brush 
chipper has found an appreciative and receptive clientel. Private 
tree companies, utilities, contractors and others in the trade have 
found this to be a dependable and reliable machine. 

We are complimented by those who would try to imitate the highest 
standards of the original. If you compare honestly and carefully 
weighing feature for feature, you'll find that none can match the 
excellence of the MORBARK "EEGER BEEVER ' ! . . . not even the 
price! 

M O R B A R K INDUSTRIIS INC. 
P.O. Box 1000 • Winn, Michigan 4889b • (517) 866-2381 



GOVERNMENT 
DISTRIBUTORS 

Supreme Court asked to hear 
Bureau of Land Management ban 
As reported in the August issue, the Pesticide Public Policy 

Foundation (3PF) has pinpointed a spraying ban on land in 

Oregon and Washington managed by the Bureau of Land Man-

agement (BLM) as "the most significant pesticide issue con-

fronting the Green Industry". This dispute over "worst case" 

analysis prior to spraying, has stopped all contract spraying in 

these areas and threatens to stop spraying in other BLM areas. 

The Department of Justice has asked the Supreme Court to 

review a Circuit Appeals Court ruling supporting the worst 

case procedure, since it is a matter of conflicting pesticide 

regulations. 

The original ban was achieved in a suit by the Southern 

Oregon Citizens Against Toxic Sprays, Inc. They won the case 

through the Ninth Circuit Court of Appeals, the Court ruling in 

favor the National Environmental Policy Act (NEPA) over 

FIFRA. NEPA uses worst case analysis while FIFRA uses risk 

versus benefit analysis for approving pesticide use. 

EPA to tighten label regulations on 
bird killing granulars, advertising 
Wildlife consumption of granular pesticides and advertising 

claims will face greater regulation under new amendments to 

FIFRA proposed by EPA. 

Certain granular pesticides have allegedly been toxic to 
feeding birds and other wildlife. These products would carry a 
restricted use classification. 

EPA also wants to police advertising of restricted use 

pesticides. The proposal would probably be similar to Food and 

Drug Administration regulations focusing on claims of use, 

efficacy, and safety. 

More restricted use training likely 
EPA's Adminstrator's Pesticide Advisory Committee is hitting 

the question of direct supervision of restricted use pesticide 

applicators hard. Members of the Committee range in opinion 

from "on site" supervision to extra training, but not necessarily 

certification. 

One membef called direct supervision "impractical", rec-

ommending varying levels of training for different pesticide 

classifications instead. The representative from the National 

Campaign Against Misuse of Pesticides claimed certification 

was no more difficult than taking a driver's licence examina-

tion. 

Lesco goes public, 
plans open house 
More than 600,000 shares of Lesco, 
Inc. (formerly Lakeshore Equipment 
and Supply Company) stock became 
available for purchase August 29, at 
an initial price of $11 per share. 

The public offering has been 
expected since last fall when the 
national distributor of landscape and 
golf course supplies occupied new 
headquarters in Rocky River, OH. 

Persons desiring a prospectus for 
the common shares of Lesco Inc. 
should contact MacDonald & Com-
pany Securit ies, 2100 Central 
National Bank, Cleveland, OH 44114. 

The colonial-style headquarters 
building has been completely reno-
vated and an open house has been 
scheduled for November 29,1984. 

Those interested in attending the 
open house, which is open to every-
one working in the Green Industry, 
should contact Barbara Betz, Lesco, 
Inc., 20005 Lake Rd., Rocky River, OH 
44116. (216)333-9250. 

TREES 

Shigo warns effects 
of improper pruning 
Poor pruning is one of the number one 
culprits of injury to trees, according to 
Dr. Alex Shigo of the USDA Forest 
Service, Durham, New Hampshire. 

Shigo, one of the key speakers at 
this year's Professional Grounds Man-
agement Society annual conference in 
Worcester, MA, in October, told a 
packed room of professional grounds 
managers that neglect, poor care, and 
poor pruning are a tree's worst 
enemies. 

"Nature does everything short of 
putting blinking lights on how a tree 
should be pruned," he said. "Nature 
comes with a set of instructions that 
are seldom heeded." 

Shigo, one of the foremost plant 
pathologists in the country and a fre-
quent international tree consultant, 
drove home the idea that a tree is a 
"compartmentalized" organism with 
many "boundaries." 

"There is absolutely no way a tree 
can heal a wound," explained Shigo. 
"They set boundaries around the 
infected tissue that compartmen-
talizes it, but doesn't heal it." 

Shigo passed out brochures on 
proper tree pruning at the conference. 
Additional copies can be secured by 
writing the Northeastern Forest 
Experiment Station, 370 Reed Road, 
Broomall, PA 19008. 



It pays to spray»••economically! 
Introducing LESCO Three-Way Selective Herbicide* 

For single-application broadleaf weed con-
trol, the triple-action effectiveness of 2,4-D, 
MCPP and dicamba is tough to beat. Now 
you can get that reliable three-way control 
from LESCO — and at a lower price than you 
have been paying for the same herbicide 
combination. And LESCO Three-Way elimi-
nates the inconvenience and inefficiency of 
tank mixing — you save time and money. 

This newest quality herbicide from LESCO is 
available in five-gallon, 30-gallon and 55-
gallon containers. In most areas, bulk ship-
ment by tanker truck or tote tank can also be 
arranged. 

LESCO just made broadleaf weed control 
more convenient and less expensive. To 
order or to find out more about LESCO Three-
Way Selective Herbicide, call toll free. 

(800) 321-5325 
NATIONWIDE 

(800) 362-7413 
IN OHIO 

LESCO, Inc., 20005 Lake Road, Rocky River, Ohio 44116 • (216) 333-9250 
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Vui're responsible 
for a course worth millions. 

Sod webworms should be the 
least of your worries. 

Whats it going to be this year? 
The usual sod webworms, 

billbugs, chinchbugs and grubs? 
Or perhaps nasty surprises like 
armyworms or cutworms? 

As if this time of year isn't busy 
enough without insect problems, 
that's when they hit you. 

SEVIN® brand SLcarbaryl 
insecticide hits them back. Hard. 

Without clogged nozzles or 
tank-mix problems. Without cor-
roding equipment. And without 
protective gloves or masks. 

As a water-based sprayable 
formulation, SEVIN® brand SL is 
easy to handle, mix and dispose of. 
So with the time available for appli-
cation, you spend more time spray-
ing. Less time re-filling. 

Tried, tested, trusted 

SEVIN® brand SL carbaryl liquid 
effectively controls over 25 common 
turf insects, including sod 
webworms, white grubs, 
chinchbugs, billbugs, 
crickets, even ants, ticks 
and fleas. 

SEVIN® brand 
carbaryl kills insects on con-
tact as well as by ingestion. 
So you get extended resid-
ual action whether pests 

are feeding or not. And SEVIN® 
brand carbaryl gives you the peace 
of mind that comes from knowing 
it's used for insect control on pets, 
poultry and even some game birds. 

So it's ideal for insect control in 
golf courses, parks, and other recrea-
tional turf areas used by people. 

In fact, you can put greens, fair-
ways and otner golf course areas 
treated with SEVIN® brand SL back 
into play as soon as the spray is dry. 

You keep more turf area in use. 
And to the people who play your 
course, that s important. 

Dependable SEVEN® brand 

SEVIN® brand carbaryl is bio-
degradable in the environment. 
And there's no harsh odor to 
annoy players. 

SEVIN® brand carbaryl insecti-
cide is registered not just for turf 
but also trees, shrubs, and flowers. 

So you don't need to 
keep track of a large 
inventory of different 
insecticides. 

Ask your turf chem-
icals supplier about 
SEVIN®brand SLcar-
baryl insecticide. It can 
help put your pest prob-
lems into perspective. 

From the turf care group at Union Carbide 

Always read and follow instructions on label.©1984 Union Carbide Agricultural Products Company, Inc. SEVIN* Brand Carbaryl Insecticide is a registered trademark of Union Carbide 



SNOW REMOVAL 
A Big Part of Full-Service 
Landscape Management 
by Ron Hall, assistant editor 

Full service is a term heard more 

and more today from landscape 
ma i n t enance compan ies . Snow 
removal, although seasonal, is a grow-
ing part of full service landscape man-
agement. 

Readers have discovered by using 
the same sound business practices 
they use for growing season indus-
tries (and much of the same equip-
ment too) they can build a lucrative 
off-season business. 

Maintenance contractors some-
times don't have a choice. Snow 
removal is an integral part of the year-
round condominium and apartment 
maintenance accounts they worked 
so hard to get. They HAVE to provide 
professional snow removal. 

WT&T talked to Green Industry 
businessmen from across the nation 
and learned that whether they push 
snow for that all-important winter 
cash flow or as part of their regular 
maintenance tasks, there are several 
factors that determine their success. 
Three kept popping up: planning, 
equipment, personnel. 

Bill McGee of Smith Lawn and 
Tree, Kansas City, MO, thinks plan-
ning is a major reason why his com-
pany is successful in providing snow 
removal for 43 commercial locations 
in his area. He wants his employees to 
know their territories and duties long 
before snow flies. 

"We take our men out and let them 
look at all of our areas, usually some-
t ime in October , " McGee says. 
Besides acquainting the men to their 
routes and duties, this pre-season tour 
can pinpoint potential problems, like 
shrubbery or landscaping that's likely 
to get covered and possibly mangled 
by machinery. 

Each of Smith Lawn and Tree's 
four-wheel-drive trucks contains a 
12-page booklet giving locations and 
the types of equipment to use for par-
ticular jobs, and many of Smith 
Lawn's trucks are equipped with two-
way radios. "We do this so that if 
somebody not familiar with the route 
has to do the work, he'll know what to 
do," McGee explains. 

The Kansas City firm uses 16 pieces 
of equipment in its snow removal bat-
tles, including a small fleet of four-
wheel-drive trucks with plows, one 
John Deere tractor with a blade, and 
two Hustlers which double as riding 
mowers in the summer. When the 
snow falls the Excel Hustlers are 
equipped with cabs, heaters, wind-
shield wipers, and blades to work in 
and around sidewalks and touch-up 
areas. 

Other companies also provide 
accessories to turn what is generally 
regarded as summer equipment into 



This new, exclusive Clean Crop® Dacthal formula has many 
advantages over liquid and wettable powder. The 75% 
water dispersible granules flow easily and completely from the 
container with no pre-mixing, no dusty measuring or con-
tainer disposal problems. It's freeze-proof and stores stable for 
years. And unlike the others, it comes in handy 25-pound 
bags. Get Clean Crop Confidence with new Dacthal WDG, an 
exciting, new formulation of an old standby pre-emergent 
herbicide. For more helpful information call 1-800-228-0096, 
or 1-800-642-TURF in Nebraska. 

UAP 
Special Products 
RO. Box 37800 

Omaha, NE 68137 
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Dacthal is a registered trademark of SDS Biotech Corporation. 



snow fighting machinery. 
For instance, Bunton recently 

announced optional attachments for 
its turf tractors, including an insu-
lated cab with windshield wiper and 
defroster. Blades and snow throwers 
are available for the Bunton tractors, 
attachments other manufacturers 
usually offer for their turf tractors as 
well. 

Although Bob Coles at Minnehaha 
Falls Nursery, Minneapolis, provides 
both snow removal and hauling, the 
hauling generates more cash and is 
generally easier on his equipment. He 
charges on an hourly basis and han-
dles such commercial accounts as 

A Ford tractor mounted with a 
Sweepster broom makes short work of 
snow along a driveway. 

hospitals, government buildings, and 
businesses. 

Coles uses a total of 15 pieces of 
equipment in his snow business, 
including pickups and two-ton trucks 
equipped with Western plows. 

Wear and tear 
Wear and tear on equipment and 
higher insurance premiums should be 
carefully considered by those plan-
ning to offer snow removal for profit, 
he cautions. 

Jim Moren, facility manager for 
Beachill Development Company, 
deals with an average of 50 inches of 
snow annually in Manchester, NH. At 
the 320-unit Beachill complex, just 40 
miles from the At lant ic coast, 
blankets of wind-driven snow off the 
ocean create a big problem in 18 park-
ing lots and 11 miles of sidewalks. 

"We get a lot of heavy, wet snow 
and that's the hardest to remove," 
Moren says. "Anybody can remove 
that dry stuff." 

Moren attacks snow with an arse-
nal of versatile machinery, often the 
same he uses during his summer 
maintenance duties. He just adapts 

their use from summer to winter by 
adding the necessary attachments. 

The heart of his snow removal 
effort is a pair of 17-hp, four-wheel-
drive Kubota tractors equipped with 
class A hitches (the same used on farm 
equipment). In the summer the trac-
tors can be fitted with a backhoe, 
rototiller, or lawnmower, and in the 
winter with plows. "I'm not saying 
they'll do everything perfectly," 
Moren says, "but they're versatile 
pieces of equipment." 

For clearing sidewalks to the indi-
vidual housing units Moren uses four 
8-hp Simplicity snow blowers which 
he describes as "the best on the mar-
ket." 

Bob Nagel of Bob's Lawn Service in 
Eden Prairie, MN, a suburb of Min-
neapolis, uses John Deere snow blow-
ers, a Bobcat, and seven Ford trucks 
with Western snow plows to service 
his snow accounts who became cus-
tomers as a natural extension of his 
lawn care business. "It just kind of fell 
in place," Nagel says of his 10-year-old 
snow removal business. 

Like Nagel, Craig Christenson of 
Midwest Turf in Wayzata, MN, uses a 
a V4-ton Ford pickup equipped with a 
Western plow. Many of Christenson's 
snow removal customers are also 
lawn maintenance customers. 

"A lot of people want service 12 
months of the year and they want to 
deal with one person instead of a lot of 
different people," Christenson says. 
"So, if you're willing to expand your-
self, you open yourself up to a bigger 
market. If things start to get too big, we 
subcontract some of it out." 

Some of the largest accounts in the 
northeastern Ohio city of Akron are 
handled by Fred Azar whose land-
scaping and snow removal businesses 
are only six years old. Azar believes in 
getting the most out of his equipment, 
so he preaches maintenance. 

"In changing from landscaping to 
snow removal I have to make sure 
everything is tuned up and in perfect 
working condition. Breakdowns are 
usually more annoying and more 
expensive in winter," he says. 

The heart of Azar's operation is 16 
four-wheel-drive dump and pickup 
trucks and an assortment of front 
loaders and tractors he also uses in his 
landscaping business. "That way 
they're not sitting around all winter," 
he explains. "They're out there mak-
ing me money." 

Among his 75 accounts is Akron 
City Hospital with its helioport which 
Azar must keep free of ice (he uses an 
alcohol-based solution) and miles of 
sidewalks which he assaults with an 
army of 15 Toro snow blowers. 

"There isn't one special manufac-

turer I buy from," Azar says. "I want 
the best I can get because when 
you've got business rolling and some-
thing needs to be opened up, you have 
to be ready. I can serve my clients 
better by offering the best quality I can 
and that means that I have to have the 
best equipment I can get." 

But getting the best equipment 
money can buy is often a difficult 
decision because of competing fea-
tures on similar products from major 
manufacturers. 

For instance, John Deere, Sim-
plicity, and Cilson Brothers all 
recently introduced walk-behind 
snowthrowers with 5-hp engines, big 
enough for most walkways and driv-
eways but maneuverable enough for 
homeowners. Professional snow 
removers generally use 8-or-10 hp 
heavy-duty models. 

The new, walk-behind snow-
throwers, the John Deere 524, the 
Simplicity 555, and Cilson, which is 
offering one model with a 4-hp 
Tecumseh and the other with as 5-hp 
Briggs & Stratton engine, give prospec-
tive buyers a lot to think about in just 
that one size. 

The competition is just as keen in 
other types of snow removal equip-
ment and purchasers say they end up 
favoring those lines that are easiest to 
maintain and offer the best dealer ser-
vice. 

Bob Sutz of Sutz & Sons Corrective 
Landscape says he uses John Deere 
tractors in both landscaping and snow 
removal because of the service he's 
received from his dealer. Sutz, of 
West Seneca, NY, just outside of Buf-
falo, bought his first John Deere trac-
tor several years ago and now uses 
four: 318 and 650 models equipped 
with front-mount blowers, and 1050 
and 1250 models with loaders and 3-
point hitch snow blowers. 

Sutz, no rookie snow jockey, has 
been in business since 1970 and prior to 
that drove a snow plow for the town-
ship. Most of his accounts are small 
plazas and large restaurants, and he 
suggests that businessmen should plan 
for snow when they build. 

For instance, improperly placed 
planters and landscaping could cost a 
businessman an extra $300 to $500 a 
winter. "If we're on the job an extra 40 
or 50 minutes working around some-
thing each time we go out it's going to 
cost more," Sutz says. 

"When they bring in architects to 
design these businesses they could 
reduce their snow removal 10 to 20 
percent if they had somebody that did 
commercial snow plowing come in 
and show them some of the things 
they should look out for." 

continued on page 86 


