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Convert to automatic 



irrigation without taking a bath 
Toro has just introduced a new system that lets 

you install automatic irrigation without digging up 
your turf. So that means you don't have to dig 
down into your pocket to afford the conversion. 

Toro's new MPC® concept uses hydro-
mechanical operation to control the sprinklers. 
And that turns the tide of rising irrigation system 
costs by doing away with new trenches and the 
installation of control wires or tubing. An MPC 
system simply responds to controlled pressure sig-
nals transmitted through your existing piping. 

With an MPC system golfers play right through 
installation. In fact, your own crews can do most of 
the work of converting your quick coupler system. 

Automatic irrigation pays off. In healthier, 
heartier turf. Better greens. And knowing that 
every night the watering will be done exactly right. 
With nobody around to get wet. 

If an MPC system sounds hard to believe, you 
haven't heard anything until you find out how little 
the cost will be for your course. Call our Golf 
Course Marketing Manager, John Skidgel, today. 
His 24-hour number is 714-359-0701. One thing's for 
sure. You won't get soaked. 

The Toro Company, Irrigation Division, P.O. Box 
489, Riverside, CA 92502 International Telex: 676-490. 

TORO r® 

IRRIGATION DIVISION 

Circle 130 on free information card 

°The Toro Company 1979 
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O U T L O O K 

The more we try to gauge trends in 

the economy the more we realize 

how unpred ic tab le our complex 

economy is. It is complexity that is 

p r e v e n t i n g s e v e r e p r o b l e m s 

currently. 

That is not to say many are not 

being severely hurt by conditions at 

present. Hundreds of thousands of 

auto workers will tell you that. But 

the Green Industries may get just' a 

light shower rather than a monsoon. 

Nonresidential construction con-

tracts are holding their own so far. 

Architects are keeping busy and 

even expanding in the Sun Belt. Non-

residential landscape construction 

will benefit from winter contracts 

for a year or more. Highway con-

struction has received a helping 

hand by a recent surge in Federal 

dollars. Erosion control and highway 

maintenance contractors will get a 

boost eventually from this news. 

The maintenance contractor faces 

the toughest challenge with fertilizer 

prices jumping 15 to 20 percent, gas-

oline prices likely to rise another 30 

percent, and similar price hikes for 

other petrochemicals and supplies. 

A recent survey by ALCA provides 

a d d i t i o n a l c a u s e fo r c o n c e r n 

because the average profit of land-

scape contractors was 4.24 percent. 

There is not much fat to work with. 

ALCA also reports average liabilities 

of $321,000 on assets of $520,000, 

$171,000 of these fixed assets. Capital 

averaged $197,000. 

It is critical that everyone in the 

Green Industry get a handle on his 

books. Taking jobs for a loss just to 

get cash flow or to showoff may be a 

fatal mistake in a tight year such as 

this. Jobs should be priced in-

dividually, carefully, and with all 

overhead considered. 

Business consultant Warren Purdy 

gave an excellent talk on costs at the 

ALCA show last-month. I'd recom-

mend that local associations arrange 

financial management seminars as 

soon as possible to help their mem-

bers keep dry in 1980. 

wm 
LETTERS 

On the front cover of the December 

issue the caption for the tree illus-

t ra ted was Buckeye or Ho r se 

Chestnut. These two are as different 

as the silver and sugar maples. The 

Oh io buckeye (Aesculus glabra) has 

smaller greenish yellow upright pan-

icle six-in. high flowers, is more 

roundheaded and broader , five 

leaflets and palmately compound, 

colors up a good orange in autumn 

and the winter terminal buds are 

clean. 

W h e r e a s the ho rse ches t nu t 

(Aesculus hippocastanum) usually 

has seven leaflets also palmately 

compound , poor fall color, very 

susceptible to leaf scorch, more up-

right, very sticky buds in winter and 

whitish flowers with red and yellow 

throated 10- to 12-in. flower clusters. 

Dr . L.C. C h a d w i c k , Professor 

Emeritus of Horticulture at Oh io 

State University, is very emphatic in 

the d i f ferent ia t ion of these two 

species. 

Dick Sebian, Grounds Construction 

Foreman 

S.U.N.Y. Buffalo, NY 

Thank you for your correction. The 
fact that one is considerably more 
susceptible to leaf scorch is worth 
the attention of anyone who 
specifies trees for low maintenance 
landscapes. By the way, Dr. Chad-
wick has been writing Doug Chap-
man regularly on Doug's tree 
selection series. He still is emphatic 
on differentiation of trees according 
to hardiness, disease resistance, and 
proper use of trees in landscapes. 

Why isn't there more emphas is 

placed on certification of landscaper 

skills? It is now being done in the 

automotive industry to weed out the 

schlock work. 

K.S., Germantown, M D 

Your point is well taken by the ex-
ecutives of both the Professional 
Crounds Management Society and 
the Associated Landscape Contrac-
tors who are viewing such programs. 
There has been some resistance to 
certification in certain states due to 
ineffectiveness by government agen-
cies and their enforcement. The 
association method of certification 
seems to be preferred. PGMS has 
just begun accepting application for 
certification. Interested persons 
should contact PGMS, Allen 
Shulder, 19 Hawthorne Ave., Pikes-
ville, MD 21208, 301-653-2742. 
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On the greens,the fairways...all around the links, 
inside the clubhouse and under all the sinks 

DURSBAN2E is the one insecticide that works, DURSBAN* 2E 
Insecticide is ideal for broad spectrum, multi-purpose 
insect control everywhere around the club. Outside, 
DURSBAN 2E gives you unsurpassed control of turf 
pests like chinch bugs, sod webworms and cutworms, 
plus ticks, chiggers and mosquitoes. It even wipes out 
bagworms and many other ornamental plant pests. In-

side, it cleans up the toughest roach problems, and 
keeps working to rid your buildings and restaurant 
areas of insect pests. Ask your supplier about the one 
insecticide that really works, DURSBAN 2E. Just be 
sure to follow all the directions and precautions on the 
label. Agricultural Products Department, Midland, 
Michigan 48640. 

Circle 152 on free information card 

DOW CHEMICAL U.S.A. 
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A L C A growth evident at annual meet ing 

W W 
GREEN 

INDUSTRY 
NEWS 

. v 1 

Des ign /Bu i ld received the greatest attendance of all the educational sessions. Interiorscaping 
was next in popularity. 

The growth in membersh ip and 

market diversity of the Associated 

Landscape Contractors of America 

was clearly evident during ALCA's 

annual meeting in San Diego in 

February. 

M o r e t h a n 750 c o n t r a c t o r s 

attended, a dramatic increase in 

at tendence from the 1979 show. 

More than 40 exhibitors had booths. 

An equipment demonstration in a 

field next to the Town and Country 

Hotel provided an effective and 

d r a m a t i c d i s p l a y of t r a c t o r s , 

trenchers, tr imming equipment and 

hydrau l i c mu lch ing and seeding 

machinery. 

Perhaps the most noticeable dif-

ference in educational sessions was 

the presence of many interiorscape 

contractors and designers which also 

mean t a greater percentage of 

women delegates. This group of 

specialized contractors listened in-

tently to all business sessions. 

The location of the show attracted 

a large number of family members. 

It may have also provided competi-

tion for some of the sessions which 

had surpris ingly low at tendance 

even though the subjects were rec-

ommended by ALCA members them-

selves. 

Concurrent sessions, as many as 

four at once, gave delegates a wide 

choice of topics. To show the diver-

sity of topics covered, these are some 

of the specific market areas covered: 

design/bui ld, interiorscaping, ero-

sion control, irrigation, maintenance, 

lawn care, and basic contracting. 

In addition to these there were ses-

s ions on c o m m u n i c a t i o n s , a n d 

bidding and costing. The sessions 

began with the keynote presentation 

by Mike Vance on Creative Think-

ing. 

Sixty-four landscape projects, in-

cluding three outside the United 

States, were honored during the En-

vironmental Improvement Award 

ceremonies at the meeting. There 

were 11 grand awards, 17 merit 

awards and 33 awards of distinction. 

Included in the awards were two 

from the United Kingdom, one from 

Saudi Arabia, and nine for interior-

scape projects. 

Grand Award winners included: 

R e s i d e n t i a l - Parson and Wewerka 

Continues on page 12 
An early morning fog burned off in time for a whole morning of equipment demonstrations next 
to the convention center. 



Vegetation Problems? 

Spike lasts longer than most other herbicides 
with fewer pounds per acre! 
When applied in accordance with label directions, commercial field use has 
proven that Spike remains effective longer than other products tested, 
preventing regrowth and permitting lower application rates in succeeding years. 

Spike resists lateral movement! 
Spike is non-volatile, control stays where it is needed instead of "shifting" into 
unwanted areas, enabling specific placement. 

Spike gets many vines, brambles and woody plants! 
Years of commercial use have proven Spike's effectiveness against a wide 
spectrum of undesirable and unwanted vegetation, especially the tough perennials 
tenacious vines, and so called hard to control species, like mullein, pigweed, 
curley dock, and kochia. 

Spike gets many of the brush species 
the others leave behind! 
The most persistent vegetation control problem is b r u s h . Spike helps solve that 
problem almost any time of year... and Spike is really tough on white oak, white 
ash, and big leaf maples. 

Spike provides versatility and easy application! 
Commercial use has proven equal effectiveness for both of Spike's principal 
product forms . . . wettable powder for spray application, or granular for 
mechanical application. 

Wherever weed and brush control is the problem . . . in storage yards, 
parking areas, tank yards, around buildings and warehouses, along road 
shoulders, fence rows, ditchbanks and railroad spurs . . . the ideal remedy is 
SPIKE. It d o e s what it p r o m i s e s ! 

Order Spike from your Elanco Distributor today. Spike should be the 
f o u n d a t i o n of your vegetation control program. 

Also available as a granular form in 50 lb. bags and a convenient to use 
dispenser box. 

S P I K E is a registered 
t rademark for 

Elanco Products 
Tebuthiuron To avoid killing desirable vegetation, read label before application. 

Elanco Products Company, A Division of Eli Lilly and Company, Dept. E-455, Indianapolis, Indiana 46206 U.S.A. 




