
Even this will not help over-
come past shortages, he notes. "In 
addition, the competition for invest-
ment funds from nuclear power, 
coal conversion, and a number of 
other industrial projects makes it 
unlikely that the fertilizer industry 
will attract all the new capital it 
needs. 

"Another bott leneck," Ewell 
says, "is the world's relatively small 
pool of engineers qualified to design 
and build large-scale fertilizer facil-
ities." Only about 4,000 to 5,000 
engineers are properly prepared, he 
estimates, and these must be spread 
over other industries as well. 

While fertilizer will continue to 
be in short supply, the actual 
amount produced will rise, he says. 
During the next few years, capac-
ities will increase at about seven per-
cent a year, and by the turn of the 
century the industry will rank 
second only to petroleum in tonnage 
of production. 

The problem is that demand will 
rise even faster. And in underdevel-
oped countries, where population is 
growing most rapidly, the problem 
will be magnified. 

Ewell calculates that a country 
must build a new 1,000-ton-a-day 
ammonia plant (the basis of the fer-
tilizer industry) for every increase of 
six million people. For a country 
like India, he explains, this means an 
additional two and a half plants a 
year, just to keep pace. 

Shigo Receives Award 
Dr. Alex Shigo has been given an 

Award of Achievement by the New 
York State Arborists Association. 
His work has received attention 
among his peers at universities and 
in governmental agencies, and he is 
recognized internationally for his 
contributions to the field of tree 
research. 

New Jersey Sod Industry 
Triples in Last Decade 

New Jersey's sod industry has 
tripled in size during the last decade, 
according to Roy M. Atkinson, 
head of the state's certified sod 
program. 

Atkinson has conducted a sur-
vey of the sod industry every three 
years since 1965. The latest shows 
that New Jersey growers now have a 
total of 5,837 acres in sod produc-

tion, compared with 2,997 acres in 
1965 and 5,050 acres in 1971. 

The 1974 survey shows 33 active 
sod producers in New Jersey. Seven-
teen are growing less than 50 acres; 
two, between 50 and 99 acres; nine, 
between 100 and 499 acres; four, be-
tween 500 and 1,000 acres; and one, 
more than 1,000 acres. Five grow-
ers are producing 58 percent of the 
total sod sold. Twelve growers have 
been in business more than 10 years 
and one producer has been selling 
sod for 37 years. 

Three years ago Atkinson found 
that 66 percent of the acreage was 

devoted to growing one variety of 
Kentucky bluegrass. Today, 66 per-
cent is in blends of more than one 
variety of bluegrass, 26 percent 
planted to one variety and 7 percent 
in mixtures of species. 

Asked where they marketed their 
sod, 26 of the growers said they sold 
directly to homeowners, 25 to land-
scapes and 22 to garden centers. 
Other markets were industry and 
golf courses. 

Almost unanimously, sod pro-
ducers believe that their industry 
will expand in the future; only one 
grower anticipated a decline. 

THE BECK SOD-O-MATK 
PERFORMS IN SNOW 
COVERED MICHIGAN 

At Beck Manufacturing recently, we received a letter from Bill Schultz 
of Roseville, Michigan. Mr. Schultz tells us: "The harvester worked well 
after plowing the snow in November and December. We were cutting 
in stripped-out peat bogs about eight feet below road level." 
For more information on the Beck Sod-O-Matic is a proven system, no 
matter where or when you sod. For more information, write Box 752, 
Auburn, Alabama 36830. 

IMI 
MANUFACTURING CO. 



Mail Order Weed Science 
Dr. Harold Alley, University of 

Wyoming, has published a 13-lesson 
cor respondence course enti t led 
Weed Science and Technology. The 
course emphasizes use and mode of 
action of herbicides. 

Chapters in the bound study 
book also cover environmental im-
plications of weed control, plus 
registration and safe application of 
herbicides. Three examinations, in-
cluding a final, are mailed during 
the course. The syllabus contains a 
weed science glossary, herbicide 
compendium and index. For more 
i n f o r m a t i o n c o n t a c t : C o r r e -
spondence Study Department, Uni-
versity of Wyoming, Laramie, Wy. 
82071. 

Toro Company has initiated a mobile service concept designed to aliminate costly 
down-time for turf maintenance equipment. These mobile units, fully equipped and 
staffed by factory-trained specialists, provide emergency as well as scheduled ser-
vice for turf equipment users. 

N e m a t o d e f / r a / ; / page 31) 

exist with 25 pounds of DBCP per 
acre on fairways and 36 pounds on 
greens. 

How about repeat treatments? A 
superintendent manager who is 
growing grass for a golf course has 
to grow good grass. If he is having 
n e m a t o d e p r o b l e m s a n d he 
fumigates, he is going to grow better 
grass. Once he starts growing better 
grass, he can't take a chance of hav-
ing it go bad, so he treats as needed. 

"1 think a club can pay for the 
cost of the injection and material 
with savings from water, fertilizer 
and other chemicals need in trying 
to solve the problem. We can 
definitely see this in stress periods 
during hot summer months. You 
can usually walk to the spot where 
the fumigation occurred because 
that is where the grass is greener," 
Horn explained. 

Yancey believes he can save up 
to 50 per cent in fertilizer. Through 
January, Yancey said he had not fer-
tilized the Ocala course since early 
last summer. Normally he has to 
apply it three times a year in 
northern Florida, while it was 
necessary every month in southern 
Florida. 

While this discussion covers 
primarily Florida, Horn serves 
widely as a consultant, mainly in the 
South where the nematode problem 
is apparently more severe. However, 
Horn believes nematodes exist in 
more northern golf courses than is 
generally realized. Research into the 
problem in the North has been 

g g t e green, 
f ^ o i s t u r e 

resistant, light, 
g i t e i g h , inexpensive 

S U P E R F L E X O N one. 

2 sec. quiz: 
Which irrigation cover will look better in your turf? 

Quiz fast and easy? As easy as installing 
thermoplastic boxes with our exclusive "ever-
green" covers. 

That's why thousands are in use today coast-to-
coast. Bought for their benefits. Blending beautifully 
with their turf. 

Take the next easy step. Write today for complete 
details to AMETEK, Plymouth Plastics Division, 
502 Indiana Avenue, Sheboygan, Wisconsin 53801. 

Choose — 
pits (round) or 
boxes (rectangular). 
Both available with 
cosmetic "ever-green" 
covers. 

AMETEK 



When you talk GRASS, you're really 
talking about a combination of several 
important characteristics. 

Strong disease resistance. Aggressive 
root development. Good color. Excellent 
turf performance. 

At E. F. Burlingham & Sons, we know. 
Because we've spent the last 70 years 
continually upgrading and developing 
new and better varieties for your use* 

The results speak for themselves. 
In 1962, a distinctively new Kentucky 
Bluegrass variety was developed through 
a special breeding project at Rutgers 
University. The name of the Bluegrass: 
Bonnieblue. 

We recognized its potential and 
conducted further testing. In trials across 
the country over a 5-year period, 
Bonnieblue consistently ranked among 
the highest in overall turf quality. 

It proved to maintain a rich dark green 
color over a long growing season. 
Showed good rhizome and tiller 
development. Low growth with excellent 
density. Best of all, an outstanding 
resistance to leaf spot, Fusarium blight, 
stripe smut, rust and snow mold. 

Bonnieblue from E. F. Burlingham & 
Sons. Just one of many reasons why... 
when you talk about GRASS, you talk 
about Burlingham. 

E. F. Burlingham & Sons, P.O. Box 
217, Forest Grove, OR 97116. Phone: 
(503) 357-2141; Telex: 36-0274; 
Cable: Burlingham. 

E.E BURLINGHAM & SONS 

m 
TV 

* B o n n i e b l u e , M a j e s t i c . S y d s p o r t a n d B i r k a K e n t u c k y B l u e g r a s s e s a n d K o k e t C h e w i n g s F e s c u e . 

For M o r e D e t a i l s C i rc le ( 1 6 2 ) o n Rep ly C a r d 



The initial response to the injection will be browning at the sight of application. The 
turf usually closes in completely in 4 to 8 weeks. 

Nematodes (from page 52) 

limited, primarily because of the 
belief that lower temperatures and a 
shorter growing season limit the op-
portunity of the nematode colony to 
build up. Perry has conducted some 
research that indicated significant 
nematode problems do occur on 
greens and fairways in the Midwest. 

Vigorous turf provides the best 
weed control anywhere, and a 

healthy turf is within reach of 
e v e r y o n e , H o r n c o n c l u d e d . 
Nematode eradication is part of the 
insurance package. 

Trees (from page 20) 

such as ammonium sulfate, sulfur, 
aluminum sulfate or culfuric acid. 

Iron sprays will green up the 

foliage with which it makes contact. 
However, leaves that develop after 
the treatment are generally yellow. 
Sprays containing chelates are gen-
erally unsightly and therefore not 
too desirable. Treatments used to 
change the pH of the soil are slow 
with the exception of the sulfuric 
acid treatment which is rather 
critical and must be applied with 
caution. The best results have been 
obtained by the use of soil treat-
ments, particularly with the use of 
iron chelates. However, these reme-
dies have not been without their dis-
appointments. Presently, the sug-
gested treatment is the use of iron 
chelates or iron sequestrians adapt-
ed for use on alkaline soils. These 
products should be applied in early 
spring before or just after growth 
starts and at concentrations recom-
mended by the manufacturers. 

The use of iron-containing cap-
sules inserted into the trunk of chlo-
rotic trees has also shown promise. 
A number of holes are bored into 
the trunk of the chlorotic tree, with 
the aid of a high speed drill. The 
holes should be deep enough so that 

(continued on page 56) 

You can handle more 
hose, handle it faster, 
easier and with great-
er safety when you 
install Hannay reels on 
your spray equipment. 
Reel handling will 
keep your hose in 
service longer, too. 
Choose your reels 
from the widest selec-
tion of sizes and re-
wind options for stan-
dard or high pressure 
service. They're all 
described in Catalog 
H-6612-ID. Send for 
your copy. 

HANNAY 

C L I F F O R D B H A N N A Y A S O N . I N C . . 
W E S T E R L O . N E W Y O R K 12193 

PRINCETON 

Models available in 16", 20", and 24" cutting widths. 
Our Harvester cuts and palletizes slab sod at a 
minimum cost and with maximum employee efficiency. 

THE LEADER IN CUSTOM-DESIGNED 
EQUIPMENT FOR THE SOD INDUSTRY 

PRINCETON MFG. CO. 
2 6 2 5 Johnstown Road 

COLUMBUS, O H I O 4 3 2 1 9 
Tel. ( 6 1 4 ) 4 7 5 - 8 5 2 0 



ratedT 
for overall 
performance 

(People on the move) 
GAIL C. OLSEN, named director of customer service 
for the pipe and plastics group of Certain-teed Products 
Corp. Olsen will be responsible for all customer service 
and billing functions within the group. 

* * * 

CLEMENS C. OTTEN, joins Ciba-Geigy's agricul-
tural division as a market planning specialist. In other 
company moves VERNON WILBUR SEIM named 
field research representative in the northeast region. He 
will be responsible for research and development pro-
grams in Ohio and Kentucky. BOBBY JOE (BOB) 
CONNER, promoted to research specialist. His new 
position will involve researching plant growth regulators 
and micronutrients. 

* * * 

JOHN C. KRUG, appointed general service manager for 
Jacobsen Manufacturing Co. He replaces ROY PAUR, 
who retired after 47 years with the Racine firm. * * * 

GERALD C. OGREN, promoted to factory manager for 
Ryan Equipment Co. EDWARD E. SQUIRE, named 
material control manager. KEITH H. RHODES, hired 
as engineering manager for the turf care products divi-
sion. Rhodes was previously employed with J.I. Case. 

* * * 
ROBERT W. BENNETT and SHERMAN K. REED, 
elected vice presidents of FMC Corp. Bennett will re-
main manager of the agricultural chemical division and 
Reed will continue as chemical group technology direc-
tor. 

* * * 

EUGENE E. TAYLOR, promoted to director of the 
marketing agricultural business group of Velsicol 
Chemical Corp. His responsibilities include advertising, 
promotion, merchandising, market planning and 
market research. 

* * * 

BILL W. LINGREN, joins ICI America Inc., as a 
technical sales representative in the marketing depart-
ment of its' agricultural chemicals division. 

* * * 

NEAL D. CRANE, elected vice president of Allegheny 
Ludlum Industries, Inc. He will be responsible for the 
consumer products group and chairman of the board of 
Jacobsen Manufacturing Co. FRED W. SCHNEIDER, 
elected president of Jacobsen. Schneider has been presi-
dent of the Lockwood Corp. since 1968. 

* * * 

P. C. DUSSOL, appointed divisional director of materi-
als for the outdoor power equipment division of the 
Toro Company. Dussol will coordinate production and 
inventory controls. 

* * * 

CECIL E. BAYLOR, assumes the new position of man-
ager of the agricultural staff of the Vistron Corp. JACK 
W. BROWN, promoted to manager of agricultural ser-
vices. TOM P. CHRISTEN, named manager of em-
ployee relations and advertising for the company's agri-
cultural chemicals division. HAROLD W. PAULSON, 
named manager of sales operations at the Lima, Ohio, 
headquarters. 

. . M A N v W 
M A D E 

Adelphi 
Z L K E N T U C K Y • BLUEGRASS 

( U . S . P l a n t P a t e n t N o . 3 1 5 0 ) 

NOW SETS U.S. GOVERNMENT* 
STANDARDS FOR THE 

DARK GREEN COLOR OF 
ALL FUTURE BLUEGRASSES! 

• S o u r c e : P l a n t V a r i e t y P r o t e c t i o n O f f i c e , U . S . D e p t . o f A g r i c u l t u r e 

In 10 years of man-controlled parentage breeding and 
over 7 years of university and field testing, "Adelphi" 
has earned a top rating for overall performance. 
"Adelphi" offers the features most wanted in turf. Pro-
fessionals and home gardeners, alike, are making it the 
most widely accepted and universally acclaimed blue-
grass in 30 years. 
For good looks throughout the entire growing season 
...excellent density... good disease resistance and 
tolerance to moderately close mowing, i t 's. . .MAN-
MADE "Adelphi " . . .A FIRST IN TURF! 

For Details Contact: 

J & L A D I K E S , Inc . 
Jamaica, N. Y. 11423 

J O N A T H A N G R E E N & S O N S 
Kearny, N.J. 07032 

N O R T H R U P , K I N G & C O . 
Minneapolis, Minn. 55413 

V A U G H A N ' S S E E D C O . 
B o u n d B r o o k , N . J . 0 8 8 0 5 • D o w n e r s G r o v e , I I I . 6 0 5 1 5 



Trees [from page 54) 

the capsules when inserted will be 
situated in the sapwood with the 
head of the capsules flush with the 
cambium. This will allow the iron 
citrate to be dissolved in the sap and 
translocated to the leaves. Capsules 
inserted during the early stages of 
growth have produced positive 
results in 10 days or less. 

Information for the correction of 
manganese deficiency is not as 
readily available since Mn deficien-
cy of ornamental trees is not too 
common. But the use of manganese 
sprays has been effective in "green-
ing up" the foliage. However, the 
use of manganese chelates injected 
into the soil in the spring should 
produce more lasting results. 

Trees in well maintained turf 
areas are probably not starving to 
death. But in areas where turf is be-
ing irrigated with water that has a 
high pH, it is possible that certain 
species of trees may be lacking in 
iron or manganese. These deficien-
cies can be corrected by the use of 
Fe or Mn chelates or by inserting 
iron-containing capsules into the 
trunks of trees. 

BONDS {from page 16) 

In order to satisfy itself that you 
can perform a surety must inquire 
into and satisfy itself as to your: 

1. Background and history 
2. Your organization 
3. Your equipment or the avail-

ability of equipment 
4. Your business acumen 
5. The adequacy of your profes-

sional, i.e. legal, accounting, 
etc., advice 

6. Your cost records and internal 
accounting system 

Similarly, in reviewing your 
ability to pay your bills the surety 
must satisfy itself as to: 

1. Your credit history or how you 
have paid your bills in the past 

2. Your available bank credit 
3. Your corporate or personal 

finances 
Since your ability to perform, 

once questioned, is rarely tested on a 
regular basis the emphasis in the 
long run rests on your continuing 
ability to pay your bills and finance 
new work. The more financial data 
you furnish a good surety the more 
confidence you will engender. 

For instance, your fiscal finan-

cial reports are going to carry more 
weight than your interim financial 
reports. There are a lot of reasons 
for this but it all boils down to the 
fact that if you have really made a 
profit you will have to pay a tax on 
it. If you are paying taxes you are 
making money. Now, there are four 
methods of recognizing income, 
namely; 

Cash 
Accrual 
Percentage of Completion 
Completed Contract 
You can be on one method for 

taxes and another for credit. This is 
fine. But at the end of your fiscal 
year the surety can review your 
reported and unreported profits, 
determine what tax might be due on 
your unreported profit and arrive at 
an honest net worth or working 
capital for your company. The 
figure which they arrive at should 
not be what determines the amount 
of surety credit you receive but it 
will help them to determine your 
ability to pay your bills and finance 
new work. 

Scheduling in a financial state-
ment is almost a prerequisite since 

(continued on next page) 

S P R A Y I N G S Y S T E M S C O . 

Teejefr. 
S P R A Y N O Z Z L E S 
A N D A C C E S S O R I E S 

LINE and 
SUCTION STRAINERS 

Vari Spacing. Spl i t -
Eyelet and Hose 
Shank BODIES and 
NOZZLES 

SPRAY GUNS 

Over 800 
INTERCHANGEABLE SPRAY TIP TYPES AND CAPACITIES... 
tapered edge, even and wide angle flat spray . . . hollow 
and full cone . . . disc type hollow and full cone. . . and 
flow regulators. The most complete line for spraying 
herbicides, insecticides, fungicides, liquid fertilizers and 
foam solutions. All materials. For complete information 
write for Catalog 35 ... and for foam spraying 
^ ask for Data Sheets 13602 and 13626. 

SPRAYING SYSTEMS CO. 
North Ave. at Schmale Rd., Wheaton , III. 60187 
Te lephone: 312 665-5000 / Telex No. 72-8409 

P R O M P T S H I P M E N T F R O M S T O C K 

HI RANGER for MORE JOBS 
Model 4E-35PI Hi-Ranger speeds operators to many overhead 
jobs . . . lighting and signal maintenance, power lines, road 
and street signs, painting and repairs . . . quickly and more 
productively. Available as truck, track vehicle, or lift-truck 
mounted. Exceeds utility requirements, to 69 KV. 

• Exclusive one-hand 3 D control 
• Automatic platform levelling 
• 8 T 0 y 2 " max. insulation gap 
• Many mounting options 
• Fast operating 
• 8 ' 6 " stowed height 

(on truck pictured) 

S A F E R . . . 
HI-RANGER Aerial Towers meet the 
"American National Standard for 
Vehicle-Mounted Elevating and 
Rotating Work Platforms ANSI 
A92.2-1969," as required by the 
Williams-Steiger Occupational 
Safety and Health Act of 1970; Part 
1910. Occupational Safety and 
Health Standards; Section 1910.67; 
Part 1926. Safety and Health Regu-
lations for Construction; Sections 
1926.451 (f). 1926 556, 1926 952 

(b). and 1926.955 (e). as 
applicable. 

Write for 
"4E Data" 

H I - R A N G E R 

MOBILE AERIAL TOWERS, INC. • Dept. N • 2314 BOWSER AVE. • FORT WAYNE. I NO. 46803 

F o r M o r e D e t a i l s C i r c l e ( 1 1 9 ) o n R e p l y C a r d 



( classifieds ) 
W h e n a n s w e r i n g a d s w h e r e b o x n u m b e r o n l y 

is g i v e n , p l e a s e a d d r e s s as f o l l o w s : Box n u m b e r , 
e / o W e e d s Trees a n d T u r f , 9 8 0 0 D e t r o i t A v e . , 
C l e v e l a n d , O h i o 4 4 1 0 2 . 

Rates: A l l c lass i f i ca t ions 5 0 4 p e r w o r d . Box 
n u m b e r , $ 1 . A l l c l a s s i f i e d a d s must b e r e c e i v e d 
b y Pub l i sher t h e 10 th o f t h e m o n t h p r e c e d i n g p u b -
l i c a t i o n d a t e a n d b e a c c o m p a n i e d b y cash or 
m o n e y o r d e r c o v e r i n g f u l l p a y m e n t . 

FOR S A L E 
DOUBLE EDGE sod cutter blades. Will fit 
any Ryan sod culler. Works like double edge 
razor blade. Culs much more sod per blade. 
Made lo boll on bolh ways. $24.00 plus 
poslage. New aulomal ie sod loaders for 
direcl loading lo pallets, t rucks or trailers. N o 
workers needed on ground . Bolh products 
developed and designed b> Hadfield. Write or 
call Glen Hadfie ld , 4643 Sherwood, Oxford , 
Michigan 48031. Phone 313 628-2000. 

SOD BLADES for Ryan, Brouwer, Beck. 12" 
to 18" heavy dulv — $15.95, 24" — $17.95. 
Cut -of f blades 12", 15", 16", 18" — $6.00, 
20", 24", 26" — $8.00. All prices 1 .O.B. fac-
tory. Please wrile for complete li terature. 
Money back guarantee . R & R Products , 
3334 L. Milber, Tucson, Arizona 85714. 
Phone 602 889-3593. 

4-FITCHBURG BRUSH CHIPPERS, six 
inch by 12 inch, mounted on trailers with 
I ord six engines — $2,000 each. Henkcls and 
M c C o y , 4 n c . , Rising Sun, Mary land 21911. 

ARPS stump cutter teeth, lop quality and best 
price in U.S.A. , D. J. Andrews, Inc., 17 Silver 
St., Rochester , New York 14611. Call 716 
235-1230. 

U S E D E Q U I P M E N T 
FOR SALE: Sprayers: used and new; 
hydraulic and mist, all makes; Royal 20, 35, 
and 55 pumps . Used rotomisl parts , big dis-
count! Phone 313 665-5338 or 313 662-3507. 
Write: Ralph Mcl ar land, 209 Pleasant Place, 
Ann Arbor , Michigan 48103. 

FOR SALE Ryan sod cutters, 1-3 years old. 
"Big J " Sod harvester, Daymon sod rollers. 
1 rank Deak Son 1 arms, R l , Union Grove , 
Wise. 53162. Phone 414 895-2446. 

5 GANG ROSEMAN Mowers, $500.00; 7 
gang Roscman $900, all rebuilt and sharpen-
ed. Lllis I oulkes. Phone 414 326-5267. 

S E E D S 

L A W N S E E D S 
Wholesa le . Full l ine of quality grasses. Fescues. 

Ryegrasses and Bluegrass varieties Including Fylk-
Ing. Nugget and Glade . 

Wr i te today or call collect for pr ice quotat ions. 
(216) 7 5 3 - 2 2 5 9 

OLIGER SEED COMPANY 
Box 3765 Akron, Ohio 44314 

S O D QUALITY Merion Seed for discrimin-
ating growers. I y Iking, Delta, Park, New-
port , Nugget , Adelphi, Cheri , G lade and 
Baron bluegrasses as well as fine fescues. Also 
Manha t t an fine leaved rye grass. We will 
custom mix to your specifications. Michigan 
Stale Seed Co. , Div. of Vaughan-Jackl in 
Corp . , G r a n d Ledge, Michigan 48837. Phone 
No . 5I7 627-2164. 

H E L P W A N T E D 
TREE SURGEON-Salesman-Supervisor. B.S. 
p lus 5 years 1 ieid Exper ience . Overa l l 

knowledge of private, municipal and utility 
field. Hospital izat ion, vacation, company 
vehicle. Salary plus. Send resume and photo-
graph lo James W. Taylor Tree Surgery, P.O. 
Box 311, Waiden, N .Y. 12586. 

Industry Salesman 
We want a man who can work inde-

pendently and is knowledgable in the 
commerc ia l turfgrass Industry. 
Must have exper ience and proven 
sales ability. 

30 weeks air travel yearly, balance in 
office. All weekends at home. 

Qualif ied man can start at $20,000 
yearly. Travel expenses paid. 

Send resume In conf idence today. We 
will call you. 
Our staff is aware of this ad. 

Write WTT, Box 119, 9800 Detroit Ave., 
Cleveland, Ohio 44102. 

DISTRIBUTORS for D. J. Andrews, Inc. 
s lump culler teeth, pockets and bolls. Best 
wholesale and retail price in U.S.A. Add to 
this exclusive area, local advertising at our ex-
pense, etc., and you have our story. D. J. An-
drews, Inc., 17 Silver St., Rochester , N .Y. 
I46I I. Call 7 I6 235-I230, or 7 I6 436-15I5. 

M I S C E L L A N E O U S 
TREE APPRAISALS, Surveys, loss eval-
uat ions and expert consultat ion services. Tor 
names of members of the American Society of 
Consul t ing Arborists , Inc., th roughout the 
country , contact: Lxeeulive Director ASCA, 
12 Lakcvicw Ave., Mill town, New Jersey 
08850. 

B O N D S (from page 56) 

the supporting schedules tell what 
goes into the make up of the balance 
sheet items. And, if we had to pick 
out one schedule in particular as be-
ing most important we would pick a 
schedule of work in process which 
tells wha^ profits have been earned 
on jobs, what the status of the job is 
and what profits are yet to be earn-
ed. 

The final item a surety must con-
sider in evaluating a surety case is 
the job itself. What is the job? Is it in 
line with what you normally do? 
Can you finance it? How much of 
the work will be done by sub-
contractors? How much of the work 
is straight material purchase? How 
are you to be paid? How does the 
scheduling of the work fit in with 
your other work? 

Some general do's and don'ts in 
dealing with sureties and in the con-
duct of your business: 

1. Use good professional outside 
help and let your outside ad-
visors help each other for your 
benefit. 

2. Value your surety just as you 
would your bank. 
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C e r t a i n - T e e d 26 
C h i p m a n D i v . , R h o d i a , I n c . . . 1 7 , 19 
H o w a r d S. C r a n e , l n c 4 6 
Creat ive Sales , l n c 41 
D i a m o n d S h a m r o c k C o r p 5 
E. I. D u P o n t de N e m o u r s 

& C o . , Ine 3rd c o v e r 
E l y m o D i v . , Ke l tec , Ine 9 
E M C C o r p 3, 28 
G r a n b e r g Ind 29 
G r e a t L a k e s B i o c h e m i c a l C o 38 
C l i f f o r d B. H a n n a y & S o n , Inc. .54 
Hercu les , Inc. 

. . . 24, 29, 30, 32 , 38, 39 , 40 , 45 , 4 6 
Internat ional Sp ike , Ine 13 
Jackl in Seed C o 10 
J a c o b s e n 2 n d cover 
Lely 5 0 
L o l l s Pedigreed Seed C o . 4 th c o v e r 
M - B C o m p a n y 21 
3 M C o m p a n y 41 
M o b i l e Aeria l T o w e r s , Ine 56 
N a l c o C h e m i c a l C o 23 
N u n e s M a n u f a c t u r i n g 4 8 
P e n n w a l t C h e m i c a l C o 4 3 
Pr inceton M f g . C o 54 
R a l s t o n Purina C o 36 
R o y e r E o u n d r y & M a c h i n e 12 
Safe ty Tes t & E q u i p m e n t 27 
O . M . Scot t & S o n s 35 
T h e S n o w C o m p a n y 8 
Spray ing S y s t e m s C o 56 
S t a n f o r d Seed C o 4 6 
T h e T o r o C o m p a n y 7 
T u c o P r o d u c t s 47 
T w i n City Seed C o 6 
W a n d e l l s o f U r b a n a 31 
W h i t n e y - D i c k i n s o n S e e d s 58 
W i s c o n s i n M a r i n e , Ine 4 3 

3. Communicate with your sure-
ty. Keep them informed and if 
you do not like what they tell 
you ask questions. Both of you 
will probably learn something. 

4. Cooperate with your surety. 
5. Dedicate yourself to gen-

erating profits and to the 
growth of your company. 
Don't bleed the company. Let 
it grow. 

IRRIGATION 
a specia l issue 

next m o n t h in W T T 



Sod , 
Growers 
Here's Your I 
Chance To Test 

UttrjCIFISF< 

BLUEQRASS 

Against Your Best 

Seeing is believing 
and we want you to 
see Galaxy's unbeliev-
ably beautiful green 
winter color, its strong 
spring performance, 
its superior turf quality 
and density and so 
much more, that the 
only way to convince 
you is to let you try 
it yourself. 

Just write to us on 
your letterhead and 
we'll rush you a free 
sample for testing, 
packed in a profes-
sional quality rain 
gauge. 

You'll receive enough 
Galaxy for a 50-square 
foot test plot. Not 
enough to make a 
million bucks, but 
enough to let you see 
how Galaxy outper-
forms your best 
bluegrass. Send to: 

W H I T N E Y - D I C K I N S O N 
S E E D S , I N C . 

52 Leslie St.. Buffalo, NY 14211 

For M o r e D e t a i l s C i r c l e ( 1 3 5 ) o n R e p l y C a r d 

I M 

trimmings 
• It IM I I ! • I I ! • •• ^ 

LOVE CONQUERS ALL. A young 
Georgia couple stood before the 
Justice of the Peace and repeated 
vows and exchanged rings which 
bound them in matrimony. The 
scene was witnessed by a well-
wishing throng of 100-150 persons. 
The setting was the No. 9 green of 
the Northwood Golf and Country 
Club in Lawrenceville, Ga. 

Unusual, this wedding on a golf 
green? Not really. And yet, unusual 
because of all the participants. 

The Justice of the Peace walked 
onto the green and stationed him-
self at the flagstick. A procession of 
five, blue and white s t reamer 
bedecked golf cars drove up from 
the south end of the clubhouse, 
headed north in front of the Pro 
Shop and dining room turned west 
down the car path to the level of the 
green, circled it, and one by one the 
cars deposited their passengers to 
join the Justice of the Peace. First, 
the groom stepped out, then in 
order, the flower girl and ring 
bearer, the mother of the bride and 
the mother and father of the groom. 
Then to the strains of "We've Only 
Just Begun" sung by a soloist, the 
father led the radiant bride down the 
steps to the green and placed her 
hand into that of the groom. Each 
promised to love and honor the 
other and the Justice pronounced 
them man and wife. 

Unique, you say? Yes, because 
each of the participants is intimately 
connected with golf at Northwood 
Club. The bride is the daughter of 
the mas t e r m e c h a n i c on the 
maintenance staff. The groom is 
assis tant golf course super in-
tendent. The Justice of the Peace is 
N o r t h w o o d ' s c o u r s e s u p e r i n -
tendent and the groom's boss'. 
The soloist is the daughter of North-
wood's club manager. 

DID YOU KNOW that the average 
18-hole golf course can provide the 
oxygen required by a town of 7,000 
people? Philip A. Wogan, chairman 
of the Environmental Impact Com-
mittee of the American Society of 
Golf Course Architects, pointed out 
that golf courses have also been used 
to recreate areas of beauty where 
former scars once existed — sanitary 
landfills, strip mines and gravel pits. 

"In many densely-populated areas, 
the golf course also serves to 
modera te the effects of noise 
pollution." The Society is finding 
that many environmental changes 
aren't harmful to an area, but mere-
ly change its character. 

GESUNDHEIT! EPA scientists are 
studing fish "coughs", a naturally-
occurring phenomena which has 
stirred the interest of the agency's 
water qual i ty specialists . The 
coughing, which is actually a normal 
gill-clearing process to remove 
debris which has settled on the gills, 
is a natural action for many fish, in-
cluding all species of trout and 
salmon. "The ultimate use of our 
findings," said an EPA biologist, 
"could be a system for keeping tabs 
on concentrations of complex in-
dustrial wastes entering lakes and 
streams from waste treatment plants 
and industry. A sudden increase in 
fish coughs within a given body of 
water could trigger an alarm to warn 
plant personnel that potentially 
damaging effluent is leaving the 
plant." I wonder how you say help 
in fish? 

HOW BIG is the turfgrass business 
in Virginia? According to a 1973 
report on a turfgrass survey con-
ducted by the Virginia cooperative 
crop reporting service, turfgrass in 
Virginia is a $524 million industry. 
This includes $68 million spent for 
maintenance; over 58 million hours 
of unpaid family labor for the year 
valued at $94 million; new area es-
tablishment costing over $27 million 
and a replacement value for equip-
ment of $333 million. Included in 
the replacement value for equip-
ment is over $63 million for new 
equipment purchased. Commis-
sioner S. Mason Carbuagh of the 
Virginia Department of Agriculture 
and Commerce notes that the total 
va lue of t u r f g r a s s c a n n o t be 
measured in monetary terms, since it 
encompasses an intangible aesthetic 
value for property and human 
welfare. 

PEANUT BUTTER EATERS are 
becoming bigger consumers. Con-
sumption of peanut butter and 
peanut but ter sandwiches has 
topped 600 million pounds, accord-
ing to the Georgia Peanut Com-
mission who keeps tabs on these 
things. The demand for peanut 
products is at an all time high. Not 
since the end of WW II has the con-
sumption rate increased so fast. 



"The course looks great 
this summer" 

"And he seems 
to be spraying less often 

than before." 

This summer, give your members two things they will really 
appreciate. A green, healthy playing surface and far less 
interference from spraying equipment. 
You can, if you take the second step in the Du Pont T e r s a n ^ 
1-2-3 Disease Control Program and start spraying T e r s a n 1991 
on your tees, fairways and greens now. It does an outstanding 
job of controlling Dollar Spot and Large Brown Patch. Used as 
directed, it can actually stop these summer turf diseases before 
they have a chance to damage your turf. 
On greens and tees you reduce spraying time sharply, because 
you apply T e r s a n 1 9 9 1 only every 1 0 to 1 4 days. This Du Pont 
fungicide combines preventive and curative (eradicant) properties 
for better, longer-lasting disease control. 
With this second step in the T e r s a n 1-2-3 Program, along with the 
first and third steps taken in the spring and fall, you control all 
major turf diseases on all turf grasses all season long. (Should 
conditions for Pythium occur, at any time, an application of 
T e r s a n SP will prevent or eradicate it.) 
The T e r s a n 1-2-3 Program is effective, economical and complete. 
For details and a supply of T e r s a n turf fungicides, contact your 
golf course supplier today. 
With any chemical, follow labeling instructions and warnings carefully. 

TERSAN 1-2-3 DISEASE CONTROL PROGRAM 


