A Commercial from yourJacobsen Distributors.

When people ask John Watson of Watson
Distributing Co., Houston, Texas, what's the best
mower for rough turf, he's got the answer right
away. It's next to him in the photo.

The Jacobsen Commercial 60.

Our customers say the Commercial 60
rotary mower is great anywhere the turf is really

rough. In parks. Schools. Housing developments.

Industrial sites. Any size area. It also puts a
professional finish on fine turf,

Here's why. Jacobsen gives the Commercial
60 real customer pleasing features. Like a husky
18 H.P. engine that lets it zip through any rough
stuff and still cut a wide 60” swath.

And there’s power to spare.

For the name of the distributor near you write: Jacobsen Turf Distributor Director

The Commercial 60 can mulch leaves or drive
an optional blade for light snow removal. And
the high-capacity 10 gallon gas tank cuts refueling
stops to a minimum.

Our customers also appreciate the hydro-
static transmission. Toe down, forward. Heel
down, reverse.

On uneven turf and slopes, the low center
of gravity gives the Commercial 60 great stability.
You get ease of operation and safety in a single
hard working mower.

Ask any of us Jacobsen Distributors about
the Commercial 60 and you'll get the same
message.

And that's the word from our sponsor.

Your Jacobsen Distributors

Before we sell it, we buy it.

v. 1721 Packard Avenue, Racine, Wisconsin 53403
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“Two-inch caterpillars blanketed
the walls of houses ... housewives
couldn't open their doors ... one
road actually became hazardous to
motorists because it was covered
with the slippery bodies of cater-
pillars!”

Rather than a scene from a science
fiction thriller, this is how Emile A.
Ollivier described what it was like to
live in one picturesque Cape Cod
community when the gypsy moth

AND
WILLINGNESS

a co-op venture in gypsy moth control

came to town. Ollivier is insect pest
superintendent and tree warden for
the Town of Orleans, Massachusetts.

The greedy gypsy moth, of course,
was no stranger to Ollivier's com-
munity, or to practically any other
wooded area of the northeast. For
several years this voracious pest has
chomped it way through millions of
acres of shade trees, defoliating often
to the point of killing them, disrupt-
ing recreational activities and gener-

ally making a supreme nuisance of
itself,

What made the problem unique in
1971, however, was that Ollivier was
virtually powerless to do anything
about controlling the pest. Spraying
with DDT, of course, was out, So, it
seemed, was spraying with any other
effective chemical. At the urging of
the Audubon Society and the Associ-
ation for the Preservation of Cape
Cod, a 90-day ban had been imposed
by the state on aerial application of
Sevin carbaryl insecticide. Since
caterpillars do all their destruction
between early May, when they hatch
from egg masses on trees, and the
end of June when they enter the
pupal stage prior to becoming
moths, the 90-day ban eliminated
any chance of control for the year.

What's more, the gypsy moth
situation appeared to be getting
worse, not better. Despite claims
that gypsy moths, given free reign,
would depopulate themselves, or
that natural controls would soon
regulate the pest without further
effort from man, the facts and figures
showed that Cape Cod could expect
an even more massive onslaught of
gypsy moths in 1972,

Ollivier's pest population growth
records, for example, showed 220
acres of woodlands infested in 1970,
1,200 acres infested in 1971, and an
estimated 5,000 acres to be infested
in 1972,

Gypsy moth egg counts told a
similar story. “We found several
acres with an egg count of 31,000 egg
masses per acre,” Ollivier said. “On
one particular tree a count of 1,923
egg masses was recorded. Each egg
mass has from 300 to 450 eggs. This
means that this one tree could pro-
duce nearly 1 million cateripllars.”

So with a ban on effective gypsy
moth insecticides, and with Federal,
state and county governments taking
a “hands off" policy on the emotion-
ally and politically-charged spraying
issue, Ollivier had a lot going against
him in his efforts to control the pest
in 1972. What he had going for him,
however, was Mrs. Jean Olmsted, a
selectwoman for the nearby town of
Brewster, a conservationist, and a
lady who had witnessed the '71 in-
festation and vowed not to let it
happen again. Mrs. Olmsted mar-
shalled the resources of Barnstable
county, which covers Cape Cod.

Organizing through a series of
local meetings, these citizens decided

Emile A. Ollivier (above left) insect
pest superintendent and tree warden
for Orleans, Mass. checks out a spray-
ing course with Dick Canning of
Chemapco, Inc. Most residents partici-
pated in the co-op program.
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that indeed, something had to be
done about the gypsy moth. And
since it was apparent that help or
financing from Federal, state or
county sources would not be forth-
coming, it was also decided that they
would have to do it themselves.

The first step was to hold a public
hearing at which the 90 day ban on
spraying was overturned. This left
just one obstacle in the pathway to
an effective spray program-—money.
Only $16,000 had been budgeted for
the year for pest control programs in
all of Barnstable county. This would
have covered only 2,000 acres. It was
estimated that at 20,000 acres were
infested.

Since no single community could
afford to do the job, it was decided
that the answer to financing lay in
banding together in a cooperative
spraying venture. Spearheaded by
Mrs. Olmstead and two other select-
men from the towns of Harwich and
Yarmouth, the cooperative program
resulted in the spraying of 22,000
acres of Cape Cod residental and rec-
reational areas encompassing six
municipalities.

The communities could afford the
program because a central source co-
ordinated the program and prices
were based on 20,000 acres instead of

small allotments. Most important,
the program was effective.

“The visible results were really
dramatic,” said Dick Canning of
Chemapco Inc., the firm contracted
to handle the program. “Our people
on the ground reported that cater-
pillars were dropping from trees
within fifteen minutes after we made
a pass in the air. One man and his
two boys were sweeping them up
with leaf rakes. As defoliation took
place, the cut-off line where we
had to stop spraying was clearly
visible from the air,” Canning re-
ported.

Residents were given the option to
have their property skipped during
the spraying by identifying the edges
of their land with red balloons pro-
vided by the pest superintendents.
Few took the offer. Larger bounda-
ries were staked off for the aerial
applicators with yellow balloons.

Proper application of the proper
material was of key importance in
the Cape Cod project. Economy and
protection of the environment were
obviously major criteria. So was
speed. In order to get effective gypsy
moth control, Canning had four
weeks to cover 22,000 acres. This
made aerial application a must.

“But even with aerial spraying,”

P
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Postcards were used by residents who
wished to have their property sprayed.
Ollivier checks these requests against
his county map.

Canning said, “we would need a fleet
of helicopters to do the job with
conventional water formulation in-
secticides.” A lower volume material
was required, and the one picked
was Sevin-4 Oil, a compound with a
sticker base that keeps the spray on
the foliage.

According to Canning, the material

(continued on page 42)

Turfkeeper handles your spraying
program without breaking your budget.

With its 100-gallon stainless steel tank, lightweight 15-foot
boom (with 5-foot foldaway wings) and 10-gallon a minute
spray rate, BEAN'S new Turfkeeper 1010GE is the low-cost
answer to golf course spraying. Easy to mount and remove
from utility vehicles, Turfkeeper is self-contained with gasoline
engine drive, mechanical agitation and Royalette pump. []
Using a PTO vehicle? Turfkeeper MF-100-G is for you. Specially
designed to maintain desired application rate despite changing
PTO RPM’S, this model is extremely lightweight for maximum
capacity for any ground condition. [] Also available is engine
drive Model MF-100-GE for utility vehicles not having PTO
drives. Both models have BEAN BONDED tanks with fibre-

JULY 1973

glass centrifugal pumps for pressures up to 60 psi. All Turf-
keeper models have outlets for optional hose and gun spraying
chores on greens, and shrubs. Turfkeepers keep your costs
down, your spray program tops. [] Get the full story on all the
BEAN spray equipment for golf course use.

For further information, write:

FMC Corporation

Agricultural Machinery Division

Jonesboro, Ark. 72401

+M

Agricultural
Machinery
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Weed control planning is the conference topic in a sesion between Travis Braun (1) and Joe
Watkins of Vogel-Ritt. They direct the firm’s service that keeps weed growth down. Small plant

sites have a great need for this service.

SMALL PLANT SITE WEED CONTROL (from page 14)

—>but will provide season-long con-
trol of weeds.

A Detroit food processor reports
saving hours and days of labor in
cutting and trimming, when the
firm went to a chemical program to
maintain a buffer, weed-free zone
around its plant, thereby helping to
reduce rodent problems.

An automotive parts firm noted
improved employee safety and ef-
ficiency in outside storage areas
with chemical weed control.

A tool and die company reported
that employee health was a factor
in their continuing interest, for
without proper weed control, poison
ivy and thorny bushes had been
overrunning parking and storage
areas.

A lumber company found that
with an economical, effective weed

control program, insurance rates
came down because fire hazards
from dead weeds were eliminated.

Trucking company managers
agreed that chemical weed control
in parking areas reduced equipment
rusting and deterioration of wooden
vans and buildings, because the
yards were no longer overrun with
shoulder-high vegetation that held
in moisture and humidity.

A small tool firm found that in-
ventory losses were cut when dense
vegetation adjacent to its plant and
storage buildings was eliminated
through an annual chemical weed
program.

The Vogel-Ritt custom weed con-
trol program is really based on two
simple but vital principles: 1) treat-
ing weed growth correctly with an
effective residual material such as

Hyvar X-L bromacil and then 2)
checking back on the treatment in
a couple of months to be sure the
customer received the kind of con-
trol which had been guaranteed. Be-
hind this program, however, there
is a lot of careful planning and de-
tail; and no one knows it better than
Travis Braun, who heads up weed
operations for the pest control firm
in Detroit.

Braun is a trained agronomist,
with degrees from Cornell and
Michigan State. He worked five
summers on farms in New York,
added herbicide marketing experi-
ence with Du Pont, and for the past
half dozen years has been building
the small plant site weed program
for Vogel-Ritt of Michigan. This
firm did its first weed control work
as much as 15 years ago; but it was
not until Braun was on the scene
in 1966 that Manager Joe Watkins
felt justified in pushing more ag-
gressively into the small plant site
weed field.

It’s clear what Braun’s know-how
and training have meant to Vogel-
Ritt customers. Every year the num-
ber of these firms has been grow-
ing.

Braun says: “We are in the small
and medium-sized plant site market,
because that’s where our equipment
and our applicator skills fit best. But
really, we serve a blue-ribbon kst
of firms in the automotive, food
processing, warehousing, machine
tool and trucking fields. We have
repeat business each year with 85 to
90 percent of our customers, and
many of them ask us to increase the
area we treat, after they see and
evaluate results in an initial year.”

Materials used by Travis Braun
and the Vogel-Ritt applicators are
quite basic. The primary residual
chemical is Hyvar X-L which con-
trols most common weeds and
grasses for extended periods. Other

(continued on page 26)

Over 100 in Operation

CARE’REE *RANSPLAN*ER

30” DIAMETER . . . for Tractors and Loaders.
Compact and lightweight for operation in close

spaces by one man.

3 curved blades provide open-end operation and

tight rounded ball.

Suitable for digging and balling, moving, plant-

ing, and root pruning.

Utilizes your present equipment without mod-

ification.
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BOX 347, WORTHINGTON, OHIO 43085

Tel. (614) 846-2665
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Leafhopper

Hairy chinch bug

Bagworms

These are only seven of the turf and ornamental pests Dursban

controls. If we had more space, we could show you another seven. Like sod webworms,
brown dog ticks, earwigs and Hyperodes weevils in turf. Or ornamental plant pests like
mites, spittlebugs, exposed thrips, white flies and many more. But our point is, DURSBAN*
insecticide is the choice of professional lawn spraymen when they need to get the job done.
DuRrsBAN insecticide is effective on a wide variety of insects—including resistant strains. And
it's effective in a wide variety of applications. It's economical because a little goes a long
way. It's non-phytotoxic, and it is biodegradable. So, if you haven’t tried it yet, it's about
time you did. Just remember to read the directions for use and follow the precautions for
safe handling on the product label.

*Trademark of The Dow Chemical Company @ DOW CH EM ICAI_ U o S .A .
*
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chemicals in the program include
spot treatment of Trysben 200 (for
woody plants like vines) along with
Ammate X as a control in areas
where desirable vegetation is close
by and Surfactant WK to increase
weed control efficiency when
growth has started. Chemicals such
as Amitrole T and Paraquat are also
used to knock down standing weeds,
while the residual materials work
primarily on roots and germinating
seeds and stop growth before it
starts.

Vogel-Ritt applicators, of course,
follow product labels carefully, us-
ing a 1.5-3 gallon rate of Hyvar X-L
to control annual weeds and grasses
such as foxtail, rye grass, wild oats,
ragweed and turkey mullein. A 3-6
gallon rate is used on perennials
such as bluegrass, quackgrass, dan-
delion, dog fennel, goldenrod, plan-
tain and wild carrot; a 6-12 gallon
rate is used on hard-to-control
perennials such as nutsedge and
horsetail.

In addition to knowing how much
product should be used to handle a
specific weed problem, the Vogel-
Ritt applicator brings equipment
knowledge and mixing and spraying
knowledge to the job, so that in a
few hours a plant maintenance man’s

weed problem is solved for the en-
suing year.

One key step, however, is the
weed control planning that precedes
any treatment on a plant site. Braun,
or one of his nine associates who call
on plant maintenance managers,
draws up a simple site plan to show
the Vogel-Ritt customer exactly
what areas will be treated and to tell
the Vogel-Ritt applicator how to
treat. The plan is a useful reference
for a post-treatment check and for a
review of the needs of this plant site
a year later. It is also the basic esti-
mating tool to help establish the
price of Vogel-Ritt service on a job.

New ideas for better service are
constantly being developed by a
weed specialist like Braun. Follow-
ing several years of trials by numer-
ous investigators, Braun is now
suggesting that there is really little
reason to concentrate applications of
residuals such as Hyvar X-L in the
spring months. A fall treatment, he
notes, will be effective for the fol-
lowing growth season, when it is
properly applied. By extending the
treatment season, Braun has been
able to get better utility out of his
equipment and thereby work to keep
overall prices down, in the face of
rising labor costs. Vogel-Ritt of

Michigan has, in effect, opened up a
fall treating season for the smaller
plant man, who may recognize that
winter cold weather will indeed con-
trol existing weeds but it will not
prevent their regrowth in the spring.
The right amount of the correct
chemical, however, will do that job
until the end of the next growing
season. And that can take a load off
the mind of maintenance men during
a busy spring or summer vacation
period.

Vogel-Ritt’'s 40 service men who
are making regular pest control ser-
vice calls throughout Michigan are in
an ideal spot to help their customers
deal with weeds as well as pests and
insects. They simply ask for help
from their own firm’s weed control
division; and Braun and his associ-
ates are ready — to make a call,
draw up a plan, schedule a weed
treatment, and follow-up with a
post-treatment site check.

“This kind of service is something
a smaller plant man really appreci-
ates,” observes Braun. “We have
found it helps our customer solve a
tough problem — and one that can
lead to a municipal citation when a
city ordinance is violated while it is
overlooked or ignored.” We have

(continued on page 28)

ALPINE SERIES

WORK AT HEIGHTS UP TO71 FT.

.

ALPINE MODELS are two units
in one! Now, you can reach up-
and-over objects otherwise
difficult or impossible to reach
— work all the way to vertical
heights of 71 ft.; horizontal
reach to 45 ft.! Get
technical data today.
Write DEPT. WT-6.
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OR CALL (AREA CODE 614) 363-1951

CORRECT MANUFACTURING CORP.

HUGHES KEENAN DIVISION
P.O. Box 689

See us at the ISTC for a demonstration

Off-Road Model 16TOR

FMC CORPORATION
WAYNE DIVISION

r----------------------q

You can quickly turn fallen branches, brush and other wooden
pests into useful mulch with the Wayne Brush Chipper.

What makes this one so different from other chippers?

An exclusive six-sided disposable bed knife with 50% more life
expectancy than competitive four-edged blades.

A dynamically balanced rotor that's machined from a solid forging.

A 318 cubic inch V-8 that has the muscle to properly do the job.

And Wayne offers a hydraulic safety brake to meet the requirement
of the U.S. Forestry Service.

Write for the facts and a personal demonstration.

g
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1201 East Lexington Street * Pomona, California * (714) 629-4071
R o o o o o o o o
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It Blows...It Dusts...and It Sprays...Better!

Because lt’'sa STIHL!
" B S\ A1 RS > ENEP - N

% S
'\'4&»'3‘51‘ R

Thisisthe STIHL S

It blows, dusts and sprays dry and liquid
chemicals, etc. to kill weeds and insects;

to fight plant and tree diseases and to perform
many related jobs in the garden, on the farm
and in nurseries.

It has also proven very versatile for spraying
at construction jobs, blowing leaves and
debris in sport stadiums, parks and recreation

~

G-17 Mist-Blower tha

:

»

-

t Everyone is Talking About!

areas, in spraying cattle and dairy buildings
and many new uses are being discovered
every day.

You'll be amazed at its perfect balance and
ease of handling and also at its very, very
easy price. See for yourself. It's a STIHL!
»Newest from the Makers of the World’s
Finest Chain Saws«

®
Z~>Wl STIHL American, Inc.

107 Baver Dr.
Oakland, N.J. 07436

7364 Lee Industrial Boulevard
Mableton (Atlanta), Georgia 30059
Code 404-941-1730

23962 Clawiter Road
Hayward, California 94541
Code 415-785-9100
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Weed contrast outside Detroit plant is seen in treated area (foreground) and un-
treated overgrown area behind parked car. Hyvar X-L bromacil weed killer keeps

weeds down for a full season.

concentrated on plant areas that in-
volve anywhere from a half-acre to
perhaps three acres of vegetation. We
have helped eliminate mosquito-
breeding areas and chemically trim-
med weed and grass growth from
fences, buildings, rail sidings and
walls. We have helped auto dealers
keep weeds out of parking lots; and
the results a customer sees, as in a

paper company recently, usually en-
courage him to extend the first year’s
treatment. But sometimes our cus-
tomer may want to take a program
beyond where we feel he ought to go.

“When a man wants to go too far
too fast, we may tell him to hold up,
even though the delay costs us short-
term business. We want to be sure—
not sorry — about our work. Last

year, for example, we discouraged
one firm from broadcasting residual
materials over an area as large as a
football field. We simply thought
that his plan would not be desirable
from an environmental view, for the
area was surrounded with resi-
dences, and we did not want to
establish a miniature dust bowl.”

Training plays a big part in the
success Vogel-Ritt has had in devel-
oping a small plant weed service
program. Braun and Watkins have
turned to a Du Pont industrial weed
control specialist, Clinton B. Harris,
for help in this area. Harris concen-
trated first on applicator know-how,
and he has also established weed
control principles in annual sessions
with Vogel-Ritt’'s weed representa-
tives.

“This type of training helps build
individual competence and confi-
dence,” notes manager Watkins.
“When we upgrade our thinking, we
find chances for new service. And
that’s what our business has always
been all about. We're getting our
sales people out in the field to work
with our applicators, so they will
develop more knowledge to service
the needs of small and medium-
sizzed plant people. (]

“Rotary Massage”

Shower Bath Head

Patented

THE GREATEST

SHOWER ON EARTH! )
Postpaid -

$199%5 (add 5% tax in Caiit) \ ]

All-Brass, Chrome-plated \=|

(Mother-of-Pearl cone)

Full, rotating water streams

adjust from brisk to gentle

massage. Exhilarating! Fits all

shower outlets. Chrome-plated, $29.95.
Gold-plated, $39.95. Beautifully pack-
aged. Money-back guarantee. Ask
your local dealer, or order direct.’

RAIN JET CORP., 301 S. Flower St.

Burbank, California 91503, Dept. S82

Do-It-Yourself
Underground Sprinklers

J & ;408'57"0"'1
i rdinary
Patterns available Sprinklers

Save Money and Labor. Fewer heads
require less pipe, fittings and installation
time.

RAIN JET'S patented rotary, pop-up
pendulum action provides even coverage
for any size area. Sold Nationally.

SEND FOR FREE ““HOW TO INSTALL" BROCHURE

RAIN JET CORP., 301 S. Flower St.
Burbank, California 91503, Dept. SS

"Showers of Diamonds”

Do-It-Yourself
Fountains by RAIN JET
Sparkling elegance! Water droplets
are sculptured into a rotating crystal
chandelier. Patented. Our “Junior
Jet Set” includes a choice of
fountain patterns for use with your
pump in your pool. Custom Foun-
tain Heads from $17.75. Send for
brochure with do-it-yourself foun-
tain items.

RAIN JET CORP., 301 S. Flower St.
Burbank, Calif. 91503 Dept. FYK
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Harold Martinez, Department of Parks and Recreation for Inglewood, California, says his Limb-Loppers last up to 12 years.

“This Limb-Lopper
is 10 years young.”

Ten years young, and still going strong.

Equipment for the city of Inglewood, California, is
amortized over a 7 year period, but Harold Martinez,
Street Tree Foreman, often finds his Limb-Loppers lasting
as long as 12 years.

He has found that Limb-Lopper saves him up to 50%
in man-hours. By not having to replace his equipment
nearly so often, Mr. Martinez saves plenty on his budget.

Ask your representative about the Limb-Lopper line of
power pruners and saws. Check the rugged durability, power,
performance, and handling ease for yourself. If you want
more reasons why Harold Martinez specifies Limb-Lopper,
clip our request form or call us at (213) 945-1077.

[] Have a Limb-Lopper representative contact me.
[] Send me more information about the Limb-
Lopper line of power pruning equipment.

I

l

Name |
Title |
Address :
|

I

I

I

1

City State Zip

* Limb Lopper Co., Inc. 11845 Burke St.
Santa Fe Springs, California 90670
Limb-Lopper Phone (213) 945-1077
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SECURITY
IN YOUR BUSINESS

(from page 18)

sitive pneumatic signal tubes placed
across the road in front of the work-
shop can also be used. In more so-
phisticated operations, investment
in a closed-circuit television cam-
era may be just the item to guard
a truckload of expensive turf pro-
tection chemicals.

Cooperative business plan. En-
gage with several local firms who
are in the same area as yours to
periodically check on all businesses.
Being helpfully nosey may prevent
a burglary. Then too, should a
neighboring owner find a crime tak-
ing place, he can use his own busi-
ness telephone to alert the police.

Identify your property. This is of
prime importance. Make note of
serial numbers of large and small
items. Keep these in a security vault
or lockbox. Buy a set of marking
dies and stamp each item with a
code, name or other identifying
mark. It's worth the investment! In
certain areas these ccdes can be
filed with local police. For vehicles,
it’'s not a bad idea to make a small
inconspicuous mark somewhere on

the vehicle, preferably on the un-
derside. It could mean the differ-
ence between ownership and loss
if a vehicle is recovered which re-
sembles the one you are missing.

Be suspicious. We are our broth-
er's keeper, but today you must
take measures to insure that your
brother keeps only what is his, and
not yours. Individuals found in the
work area should be firmly escorted
off the property. Establish rules that
no friends of employees are allowed
to visit. Don’t loan a chain saw to
the neighbor of a client. He may be
a neighbor who is moving out of the
state tomorrow.

There’s nothing wrong with ques-
tioning people as to their intentions,
especially if they have your equip-
ment in their hands. Speaking of
equipment, don’t permit your equip-
ment to be used on off-duty hours
at an employee’s place of residence.
It quickly has a habit of inadver-
tently becoming lost or misplaced.
If your operation is small, consider
permitting employees to bring their
items to your shop area and use
tools, etc. as one firm in Maryland
does.

Inside job. As much as we don’t
expect it nor look for it, there is a
certain amount of burglary that

takes place by employees, them-
selves. A tree climber may switch
a new saddle for a personally owned
but used saddle gained by previous
employment. A chain saw in need
of repairs suddenly and mysterious-
ly disappears. Or a hank of manila
rope wears out too fast. Yes, the
substitution game is crafty and em-
ployees can become professionals at
it. One employer recently said that
he was being robbed “blind” from
within his company. How do you
put a stop to it?

One way, although not necessarily
the best, is to label and mark every
item in your inventory. Make lists
of items carried in trucks and make
drivers responsible for their being
there. For chemicals, assign the dis-
tribution to a foreman who keeps
all pesticides under lock and key.
Provide work clothes and lockers.
This discourages driving home from
the last job. Have employees park
their vehicles in front of the office
and away from the work area.

Another way to reduce employee
pilfering in areas where high value
items are located is by bonding.
While this may be satisfactory for
some, others in the “Green Industry”
find that it discourages potential

(continued on page 32)
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FEATURES
make HI-RANGER®

E W

& Delavan foam spray
equipment reduces
drift up to 60%

=
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even better!

#32210 Gun available with straight stream

Already No. 1, now
HI-RANGER moves out
far ahead with design
features that give
owners and operators
the safest, most pro-
ductive personnel
towers for any over-
head work. Get the
facts. Send for your
new “5F"” Catalog to-
day...you will appre-
ciate what we can do
for you.

DFA nozzle for up to 60 ft. reach, or with
off-center nozzle for swath spraying (up
to 19 ft.).

#32646 Gun available with 36" or 48" extensions

and type DF tip for short-range spot spraying,

or with DFA nozzle (no extension) for low
volume, long-throw spraying.

Standard for Vehicle-Mount-

e o
8 R a—
ed Elevating and Rotating e R ——

Work Platforms ANSI A92.2- -
1969,” as required by the Type DF nozzle tip Type DFA nozzle
Williams-Steiger Occupa- for spray rigs or for either of the

tional Safety and Health Act #32646 gun (above). above guns.
of 1970; Part 1910, Occupa-
tional Safety and Health
Standards; Section 1910.67.

e

MOBILE AERIAL TOWERS, INC. « Dept. N « 2314 BOWSER AVE. « FORT WAYNE, IND. 46803

HI-RANGER Aerial Towers
meet the “American National

= R

Type DFOC off-
center nozzle for
#32210 gun.

Now, with low-drift Dela-Foam spray products, you can
spray with safety on those days of low to moderate
winds. Foam spraying also has other advantages to offer.
Send for free catalog and price list.

DELAVAN

MANUFACTURING CO.

WEST DES MOINES, IOWA, 50265 - PHONE (515) 274-1561 ‘

FREE
CATALOG

\_
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