
NEWS VIEWS 
GREEN INDUSTRY EVENTS, TRENDS AND TIPS 

Digging myself a deeper hole 

If you didn't know any better (or didn't 
look that closely), you might think the 
photo above shows a contractor work-
ing hard on a job, diligently preparing a 
site for a project. 

Take another look. 
Yup, that's me doing a passable imitation of 

an excavator operator. I'm sitting on Bobcat's 
418 excavator. The Bobcat folks invited 

journalists up to a site near their manufactur-
ing plant in Bismarck, ND, to learn about the 
company's new M-Series loaders and excava-
tors. The M-Series skid-steer and compact 
track loaders feature the most significant 
design changes ever undertaken, according to 
the company. Changes include: 
> A hydraulic system that provides more 
power to attachments and makes changes 
easier; 
> Larger fuel capacity; 
> Holes for frame-mounted counterweights 
that increase lifting performance and tractive 
effort by 15% to 20% to provide better push-
ing and digging power; and 
> Increased lighting, improved visibility and 
additional cab comfort. 

With the M-Series, Bobcat reengineered 
its compact excavators and introduced a 
couple new products, the E32 (conventional 
tail swing) and E35 (zero tail swing), which fit 
into the 3- to 4-ton weight class. The E80 is 
categorized in the 6- to 8-ton weight class. 

The machines, which offer an auto-idle 
feature to save fuel and reduce sound, feature a 
new engine, air intake, pump and valve system, 
and cooling and exhaust systems. 

For more about the company's new offer-
ings, visit Bobcat.com. 

U 

WORD 
ONTHE STREET 

Are customers delaying payment? What are you 
doing about it? Is it causing payment delays for 
materials, equipment and services received? 

"As the economy in Southwest Florida 
worsened, we experienced an increase in 
bad debts in our construction division. Our 
maintenance division has a dedicated cli-
ent base — established communities have 

managed to make payments on time; however, upstart 
communities have struggled to make payments. Working 
with these communities to reduce costs by streamlining 
services has kept our receivables stable. The established 
relationship we have with our bank has allowed us 
to pay our vendors on time and make any necessary 
purchases." — Joe Gonzalez, president/owner of Venice, 
FL-based ArtisTree Landscape Maintenance & Design 

"Good question. In 2008, we saw our 
| accounts receivable increase 2 to 2.5%. 

To combat this, we're being more vigilant 
monitoring accounts 30 days or more past 
due. Our employees are using predictive 

dialers to touch base with late pays, and we're sending 
letters to some customers who are more than 60 days 
late notifying them that their accounts will be turned 
over to collections within 10 days. These measures and 
others have helped us keep accounts receivables in 
check and keep paying our accounts payables in a timely 
manner." — Jennifer Lemcke chief operating officer, Weed 
Man USA based Oshawa, Ontario, Canada 

CLIPPING 
PBI/Gordon develops 
marketing relationship 
KANSAS CITY, MO — PBI/Gor-
don Corp, finalized agree-
ment with Mitsui Chemicals 
Agro, Tokyo, Japan, giving 
PBI/Gordon marketing rights 
to dinotefuran in the U.S. pro-
fessional turf and ornamental 
markets. PBI/Gordon also 
received EPA approval for 
T-Zone broadleaf herbicide, 
which contains triclopyr, 
sulfentrazone and phenoxies. 

JCB earns stripes 
with the U.S. Military 
SAVANNAH, GA — JCB con-
tinues supplying the U.S. Air 
Force with essential Wheel 
Loaders. The ongoing rela-
tionship resulted in 92 JCB 
Wheel Loaders in the 100hp 
and 165hp range shipped to 
date in 2009, and more than 
250 units contracted during 
the past five years. Used for 
base maintenance and to 
clear runways for B-52s in 
the U.S., the 416HT (100hp) 
and the 426HT(165hp) will 
serve various applications 
overseas. 

Contractors have new 
tool to combat pests 
WILMINGTON, DE — DuPont 
Advion insect granule has 
been registered by the U.S. 
Environmental Protection 
Agency, and state approvals 
are in progress. Pest control 
and lawn care professionals 
now have a granular formula-
tion that controls household 
and commercial pests across 
a wide range o**f applica-
tions. Advion insect granule 
is a nonrepellent bait that's 
highly attractive to a broad 
spectrum of insects including 
ants, cockroaches, silverfish, 
house and field crickets, and 
earwigs. 



BELIEVE IT 
OR NOT... 

Valley Crest throws a party for its 
60th anniversary 
Calabasas, CA — More than 700 guests 
attended a garden party to celebrate the 
60th anniversary of ValleyCrest Land-
scape Companies on June 25. 

ValleyCrest Landscape CCompanies' 
Burton S. Sperber, founder, C E O and 
chairman, and Richard A. Sperber, presi-
dent and CEO, hosted the afternoon 
event at the company's corporate campus. 

Included among the attendees were 
customers, company employees, busi-
ness partners, community members, 
friends and dignitaries such as the mayor 
of Malibu, city of Calabasas council mem-
bers, and representatives from California 
Senators Alex Padilla, and Fran Pavley, 
Assemblywoman Julia Brownley, and Los 
Angeles County Board of Supervisors Zev 
Yaroslavsky and Michael D. Antonovich. 

T h e company, which has annual rev-
enues of $1 billion, has more than 11,000 
employees and more than 100 locations 
nationwide. ValleyCrest operates six busi-
ness units and one subsidiary that deliver 
a full array of landscape services. 

Angel F Barnuevo, Jr. (center), field deputy 
for California State Senator Alex Padilla, 
delivers a procolomation honoring Valley-
Crest's Richard (left) and Burton Sperber. 

PEOPLE 
ONTHE MOVE 

Customer bites back 
In April, a man filed a lawsuit 
against Chicagoland's Lurvey 
Supply & Garden Center, claiming 
he was attacked by a snake that 
emerged f rom fieldstones sold 
by the landscaping company.The 
customer claims he was bitten 
by the snake, and as a result, 
suffered injuries to his head, body 
and limbs and was temporar-
ily unable to work. He's seeking 
more than $50,000 in damages. 
(Note: LM's Managing Editor, Dan 
Jacobs, took the accompanying 
photo while walking on a golf 
course. Jacobs wasn't attacked 
by a snake, but he was bitten by a 

The Fockele Garden Co. 
named Wade Harmening 
project manager in Hunts-
ville, AL. Harmening, who 
has 22 years of experi-
ence in landscape, main-

tenance and nursery operations in the 
Huntsville area, will oversee all company 
projects in Huntsville. He's certified in 
landscaping and the setting of landscape 
plants by the state of Alabama. 

Dow AgroSciences an-
nounces changes to 
its Turf & Ornamental 
business division. Ryan 
Messner is black belt in 
the Strategy Acceleration 

& Productivity group, 
and Maureen Clark, sales 
representative, replaced 
Messner. 

Girard Environmental Services a full-service 
landscaping company based in Seminole 
County, FL, has promoted Tim Dyer to 
branch manager of its Tampa location, 
Mike Furber to branch manager of its Mel-
bourne location and Bobby Shaw to branch 
manager of its Sanford operations. 

DuPont Professional 
Products added Adam 
Neate Turf & Ornamental 
sales representative, to 
its sales force. Neate will 
focus on West Virginia, 

Iowa, Ohio, Michigan, Wisconsin, Min-
nesota and North and South Dakota 

Lebanon Seaboard named Ken Bevillard 
director of business development for its 
consumer products division. Bevillard, 
who has more than 25 years experi-
ence in the consumer lawn and garden 
industry, previously was vice president-
North America for Hydro Industries. The 
company also named Tom Lokitus product 
manager in the consumer products 
division. 

Netafim Ltd., a world-
wide manufacturer of 
drip irrigation systems, 
promoted John Vikupitz 
to president and CEO 
of Netafim USA. Vikupitz 

succeeds Igal Aisenberg, who accepted 
the position of president and co-CEO of 
Netafim Ltd. 


