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Petition to put pesticide restrictions on ballot 
SPRINGFIELD, M A — 

Lawn care, tree care and 
pest control companies in 
Massachusetts are closely 
monitoring the progress of an 
initiative petition aimed at re-
stricting the use of chemical 
pesticides in and around 
schools and day-care centers. 

The petition, entitled 
"An Act to Protect Chil-
dren From Exposure to 
Pesticides," is being cir-
culated by a consumer-ac-
tion group known as 
MassPirg. Professional appli-
cators, including the Massa-
chusetts Lawn Care Associa-
tion, say that the petition is 
faulty. 

Proponents must gather 
57,100 signatures by Dec. 1 
before sending the petition to 
the state legislature in Janu-
ary. The legislature has three 
choices: 1) approve the peti-

tion, 2) disapprove the peti-
tion or 3) take no action. 

Although a similar bill has 
been languishing in a legisla-
tive committee the past sev-
eral years, it's unlikely the 
lawmakers will disapprove the 
petition. A legislator probably 

wouldn't want to 
be perceived as 
being against any-
thing that would promote 
child safety, green industry 
sources tell LM. 

More likely the legislature 
would take no action, and ap-
plicators in Massachusetts are 
bracing for the measure to be 
on the November 2000 ballot. 

Among other things, the 

Did You Know? 

Recovering landscape dollars 
Landscape work appears to be a more dependable invest-
ment than a new kitchen, according to Money magazine. A 
survey of recovery value at selling time for homeowners 
shows landscaping recovers at least 100% of its value, and 
sometimes more. Here are the other results: 
Recovery Value 
Landscaping 
Kitchen remodeling 
Bathroom remodeling 
Swimming pool 

100 to 120% 

Act: requires written notifica-
tion of schools employees, 
pupils and their parents at 
least two days prior to a pesti-
cide application, requires 
posting in a common area of 
the facility and along the 
perimeter of the property at 
least two working days prior 
to an outdoor application and 
for at least 72 hours following 
the application, requires that 

each school or day care 
center in the state adopt 
and implement an inte-

grated pest management 
(IPM) plan, forbids the 

use of any pesticides clas-
sified as known, likely or 
probably human carcinogens 
for outdoor applications and 
forbids the application of 
pesticides outdoors for aes-
thetic purposes. 

Any person, including 
school personnel, who vio-
lates any of these provisions 
could be fined up to $5,000 
per day. 

Edwin McGuire, 
owner/operator of The Lawn 
Co., South Dennis, MA, tells 
LM that he expects the mea-
sure to eventually end up on 
next fall's ballot. 

"The question is: How do 
we work to defeat this?" he 
adds. "The concern is that a 
year from now we're going to 
be in a big battle or, worse 
yet, no battle at all." 

— R O N H A L L 

OPEFs Dix 
retires, 
Harley joins 
Alexandria, VA — After 
27 years leading the Out-
door Power Equipment 
Institute, President and 
CEO Dennis Dix has re-
tired, effective March 31, 
2000. Dix's key programs 
during his long tenure 
were the establishment of 
the International Outdoor 
Power Equipment Expo, 
held annually in 
Louisville, KY; legislative 
work on issues such as lia-
bility, emissions and 
noise; expanded member 
services; and purchasing 
OPEI's headquarters 
building in Alexandria. 

He will be succeeded 
by William Harley, who 
will join OPEI in early Jan-
uary, 2000. Harley's back-
ground includes 18 years 
as CEO of the National 

Utility Con-
tractors As-
sociation. 

William 
Harley 
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V I D E O S A N D L I T E R A T U R E F O R T H E G R E E N I N D U S T R Y 

A LAWN RENOVATION KIT...is now available f rom Textron Turf Care and Specialty 
Products to help professional landscapers start, promote and increase profits f rom 
lawn renovation services. The kit includes materials that exhibit how the profes-

sional landscaper 
can increase profits by offering 
lawn renovation services. For more 
information, call 888/922-TURF. 

AGGRENE HAS A NEW WEB 
SITE...with information on prod-
ucts, sales, results of field tests and 
answers to frequently asked ques-
tions. The site, which will soon 
have e-commerce capabilities, is 
geared toward landscapers and 
nurserymen searching for trade 
information. Access the site at 
www.9ggrenQ.cpm. 

THE HANDBOOK OF PEST 
MANAGEMENT,...edited by John 
Ruberson, provides information on 
the management of crop pests, 
including invertebrates, pathogens 
and vertebrates. Available at 
www.dekker.com, the book also 
includes pest management princi-
ples and techniques, current prac-
tice and fu ture technology. 

HAND SELECTED HOLLAND 
BULBS...are available from 
Netherland Bulb. The new, full-
color catalog features pricing, pho-
tos and descriptions. To receive a 
catalog, call 888/508-3763. 

A GUIDE TO SNOWTHROWERS... 
is now available from Simplicity. 
The four-color guide outlines what 
to look for in snowthrowers and 
details Simplicity's full line of 
machines. 

M O R E T R U C K . L E S S C A S H . 
.99* 
Monthly lease payment. 

So get more by paying less. 
Contact your Hino dealer today. 

A 1999 Hino gives you more performance, more efficiency, more economy, 
more comfort, and more cost-effectiveness. And now, you get it all for less 
cash—with lease rates as low as $445.99/month for a 1999 FA model with 
15,000 GVWR and a 14 ft. van body. For more details, contact your local 
Hino dealer, or to locate your nearest dealer call (914) 365-1400, or visit 
www.hinotrucksusa.com. 

HINO 
T H E Q U A L I T Y C H O I C E . 

* 51-month closed end lease for a 1999 model year Hino FA1517 with 5-speed manual transmission, all stan-
dard factory equipment and 14-ft. dry van body. First month's lease payment of $445.99 plus $100 docu-
mentation fee, total of $545.99, due at lease signing. Any tax. title, license fees or interim rent arc addition-
al. Actual lease payments may vary, depending on body and equipment installed on selected vehicle. Dealer 
establishes actual price to customer/lessee. Lessee responsible for charges of $0.15/milc for mileage in excess of 
the annual allowance of 30,000 miles, as well as turn-in charges based on vehicle condition. A turn-in fee of $375 
will apply unless lessee exercises option to purchase vehicle for agreed-upon price specified in lease (For this 
example. $15,281.) Credit approval required. Program conditions subject to change without notice. 

Optional equipment shown. 
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LA schools losing the weed war <| q n a s t j e s t invasives 
LOS ANGELES 

School officials here ex-
perimented with a heat 
wand — a propane-fueled 
rod — to kill weeds on the 
grounds of a former middle 
school this past August. 

That's how desperate 
some officials are to find a 
way to fight back the weeds 
since the district's new policy 
banning the use of pesticides 
and herbicides on school 
property. 

Actually, the policy, 
adopted in March by the Los 
Angeles Board of Education, 
phases out the use of the 
chemical products over the 

next three years. Some 
schools, however, have al-
ready abandoned their use. 

So far, the only proven 
method to control weeds in 
this massive district is to pull 
them by hand, and the dis-
trict is reportedly hiring 50 
additional gardeners to help 
with the task. 

"It's an endless job," Mau-
rice Rossini, an assistant prin-
cipal at Reseda High School, 
told the Los Angeles Times in 
late August. "You start at one 
end of the school and by the 
time you're finished, they're 
already growing back." 

STATE COLLEGE, PA. 
Invasive plants pose one of the most insidious environ-

mental threats to the United States in the 21st Century, 
claims Larry Kuhns, Ph.D., Professor of Ornamental Horti-
culture at Penn State University. 

"Compared to invasive plants and weeds, the chemical 
pollutants of the 1960s, 1970s and 1980s will be consid-
ered an easy cleanup," he says. 

Top 10 on Kuhns' "Least Wanted" list: 
1 . Tree of heaven. Huge amounts of wind-spread seeds. 
2. Multiflora rose. Introduced as a wildlife cover. 
3. Purple loosestrife. Invades wetlands, disturbed soils. 
4. Japanese knotweed. Extensive root system. 
5- Phragmites. Forms huge colonies. 
6. Canada thistle. Serious problem for farm crops. 
7 - Poison hemlock. Not related to hemlock tree. 
8. Japanese stiltgrass. Hindrance to forest regeneration. 
9- Mile-a-minute vine. Can grow 6 in. in a day. 
10-. Autumn olive. Birds spread its seeds. 

No Matter Where You Grow Turf and Ornamentals, 
VW&R Would Like to be Your Supplier. 

• Working to supply the 
products you need for 
weeds, diseases, 
insects and specialty 
chemical uses. 

• Building a team of turf 
professionals with the 
right stuff to earn your 
business. 

• VW&R has been serving 
chemical specialty 
customers since 1930. 

• Over 80 U.S. locations. 

• We will be calling on 
you soon. 

Van Waters & Rogers Inc. 
A ROYAL PAK HOED COMPANY 

Call Your Local 
VW&R Office at... 

mMBBHm 

1-800-888-4VWR 
We understand that failure is not an option for our customers 
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Preparing for the next drought 
Wilmington, DE — The 1999 Eastern drought is 
over, but the green industry learned some valu-
able lessons, reports "The Mid Atlantic Grower." 
This past Aug. 5, Delaware Governor Tom Carper 
ordered mandatory water restrictions for much of 
the state. The green industry thought the restric-
tions unfairly targeted it. As a result, industry com-
mittees, spearheaded by the Delaware Association 
of Nurserymen, are developing a "drought emer-
gency kit," with prepared letters voicing industry's 
concern over restrictions and names and ad-
dresses of public officials. Also, committees are 
working up fact sheets on water conservation and 
appropriate watering techniques for their clients. 

Last one out turn off the lights 
As millions prepare to celebrate the new millen-

nium in parties and special events, several leading 
chemical manufacturers are planning to stop their op-
erations on New Year's Eve as a precaution against any 
computer-driven accidents, say some wire reports. 

The stories cite managers from DuPont, Monsanto, Rhone-
Poulenc and Ashland Chemical saying they plan to halt operations tem-
porarily during the holiday weekend. While the manufacturers say their 
own operations are Y2K compliant, the remote possibility of other prob-
lems from utilities or other suppliers led them to make the decision. 

Since New Year's Eve falls on a Friday night, the temporary halts are 
not expected to cause financial or operating burdens of any significance. 

People & companies 
Jeff Carowitz is the new 

vice president 
of marketing 
for Hunter 
Industries. 
Carowitz will 
direct market-
ing and pro-

motional activities. 

Allentuck Landscaping 
Co. has donated its land-
scaping services to beautify 
the grounds of Casa de 
Maryland, a nonprofit com-
munity organization com-
mitted to helping Latinos 
and others with many is-
sues, including employment 
and training. 

Jim Torrey, a 20-year land-
scaping veteran, has been 
named general manager of 
Keller Outdoor Services, an 
environmental services, 
landscaping, irrigation and 
nursery company. 

Contech Construction 
Products announced an al-
liance with Synthetic In-
dustries to promote and 
distribute Pyramat High Per-
formance Turf Reinforce-
ment Mat in the U.S. 

Mitsubishi Fuso Truck of 
America promoted Jim 
McConnell to manager, na-
tional fleet sales. McConnell 
brings nearly 15 years of 
truck sales experience to the 
position. 

EPIC of Wisconsin an-
nounced the appointment 
of Kristi Mirocha to its staff 
as director of meeting coor-
dination. Mirocah will re-
search, negotiate, procure 
and facilitate all aspects of 
meeting and incentive travel 
programs. 

Melroe of Fargo, ND, pur-
chased Erskine Manufac-

turing from Wayne and Ar-
lene Gustafson, Mcintosh, 
Minn. The acquisition will 

provide Melroe with Bobcat-
branded attachments. 

Don Bollmeier has been 
selected as Redexim Char-
terhouse's salesperson of 
the year. Bollmeier is a sales 
professional 
employed by 
Horizon Turf of 
Phoenix, AZ. 

Red Dixon 
has joined 
Weathermatic as vice pres-
ident of marketing. 

FertiGator has named Ann 
Palermo chief sales officer. 

She will oversee the com-
pany's sales operations as 
they relate to the indepen-
dent sales representatives 
and wholesalers/distributors 
with which the company 
works. 

FMC's specialty products 
business expanded and re-
structured its field sales 
force and technical service 
department. 

Jacklin Seed 
has named 
Derek Shaw 
as a com-
puter support 
technician. 
Shaw will 
work in the information sys-
tems department and will 
work in all phases of techni-
cal support involving com-
puter operation at Jacklin's 
Coeur d'Alene, Idaho head-
quarters. 


