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Find out how to prepare your company for the scrutiny
of government regulators. Learn how your operation can
comply with new regulations. Understand the legal implica-
tions of compliance versus noncompliance. Discover the
difference between the cost of recycling finished product
residues and the cost of disposal.

Areas covered in this comprehensive guide include:
Planning, The Containment Facility, Equipment Standards,
Site Standards, Emergency Response Procedures, and more.

Call 1-800-598-6008

Outside the U.S. call 216-826-2839

Advanstar Marketing Services
7500 Old Oak Blvd. » Cleveland, OH 44130
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Questions!! Questions!!

FACT: There is no status quo in

grounds management. You
either move ahead or fall
behind.

Question: What is your profession, and what should you do about it?
Answer: If you are an institutional grounds professional or independent
landscape contractor, you belong with the full range of your fellow
professionals, as represented by the Professional Grounds Manage-
ment Society, where you are an individual, not just part of a member
organization. (PGMS is the oldest, most fully inclusive organization
of grounds professionals.)

Question: So, what are the steps to getting ahead?
Answer: Join and participate in YOUR professional society
Read Green Industry publications
Attend Educational conferences
Become certified

Let PGMS join you in your future.
We don't just expect you 1o join us for joining'’s sake. We're witally
interested in our members' futures. Let us add our expertise and
strength to you for your greater attainment

BOTTOM LINE
Your industry is moving ahead. Are you moving ahead with it” The
only way you really know is if you're involved. Tf\ou re in grounds
management, you belonF with other grounds managers, and not
trying to do everything alone

Take the first step by contacting: PGMS
120 Cockeysville Road, Suite 104
m Hunt Valley, Maryland 21031
Tel. (410) 584-9754
snomos Azt FAX (410) 584-9756




