PLCAA’s stand
on pesticide use

& This is where the Professional Lawn
Care Association of America (PLCAA)
stands on pesticide application issues.

PLCAA made the following recom-
mendations in a briefing paper to par-
ticipants at its Day on the Hill in
Washington D.C. this past February:

Customer right-to-know: PLCAA’s
members endorse providing their cus-
tomers with a written, “rolling”
Customer Service Agreement, given to
customers at time of an application. It
would include the brand name or com-
mon name of the product applied; the
general reason for use as stated on the
label; the maximum concentration of
the end-use product and the rate of
application; any special instructions
relating to the use of the lawn by the
customer after the application is made;
and, on request, a copy of the product
label.

Notification registry: PLCAA sup-
ports the creation of a notification reg-
istry in each state. Anyone who pays an
initial fee and an annual renewal fee
(to be used to defray the costs of oper-
ating the registry) would be eligible to
be placed on the registry, with provi-
sions for the fee to be waived in bona
fide cases of inability to pay. State reg-
ulatory agencies would then send the
registry list to commercial and “part-
time” applicators (e.g. building mainte-
nance personnel) on a quarterly, or as-
needed basis.

Pre-application notification:
Commercial lawn care companies and
part-time applicators should pre-notify
the following people one day in
advance of intended applications: cus-
tomers (if applicable); persons on the
notification registry that are adjacent
to the customer’s property; or an
appropriate school authority.

Posting: National posting would
build public recognition of the indus-
try standard for the size and type of
signs. Commercial applicators, part-
time applicators and do-it-yourselfers
should affix a posted marker or mark-
ers at the primary point or points of
access to a property at the time of
application. Retail establishments
would be required to provide posted
markers and information on the
requirement to their customers.
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We just got tired of having to jockey a flatbed with nursery

stock and landscaping material around so our tractor could

| unload it. We started looking for a
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can unload everything from one side of the flatbed and do it

more quickly. Now we just pull the flatbed in and unload. ‘

The Bobcat was so fast and smooth, we tried it in

our landscaping operation. It worked so well

transporting stock, we quickly
added a box scraper and a
powered landscape rake. We
have the thing working in

both directions. It saves us a bunch of time.

[ just don’t know what we’d do without it. ‘

To know more about Bobcat
Articulated Loaders, find your
dealer in the Yellow Pages or

call 701-241-8700

ars are available in two capacities
led attachments and 2400 Ib. (3000 Ib. optional)
and rear mounted attachments
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