
MARCH 1988, VOLUME 27, NUMBER 3 

MANAGEMENT 
F o r m e r l y W E E D S T R E E S & T U R F 

THE GREAT COVER-UP 
When the Pope visited San Francisco last fall, he appeared on a day between two 
baseball games. The athletic field managers at Candlestick Park used a special fabric 
to save the turf. 
TURFGRASS WATER USE 
Only one percent of the water applied to turfgrass is used for growth. Scientists are 
studying 'water use rate' of some turfgrass species for improved water savings. 
COVER STORY: THE REEL ANSWER TO SPIN-GRINDING 
Herein lies the evolution of reel mower blade grinding and sharpening. By looking 
back, golf course superintendents can decide which current method is best for 
them: 
HERE TODAY . . . HERE TOMORROW 
A perennial garden will bring color to the landscape year after year without the 
headaches of re-planting. 
DEADLINE TAX PLANNING 
April 15th. The date that strikes fear into the hearts of landscape contractors 
everywhere. As it fast approaches, you might want to run down this list of hints that 
can help reduce the amount of money Uncle Sam picks from your pocket. 
THATCH MANAGEMENT 
A deep build-up of thatch above the soil surface can mean trouble to turfgrass 
managers. One of the nation's foremost experts tells readers how to get rid of it. 
CORPORATE STRUCTURE 
The benefits of C corporations and S corporations are listed by business advisors 
Rudd McGary and Ed Wandtke. 
ATHLETIC FIELD DRAINAGE 
During the last decade, the Sports Turf Research Institute in England studied what 
makes a good field. 
A DIFFERENT ACCENT 
Use of ornamental grasses is spreading at a healthy rate across the U.S. Perhaps 
because they are close to being the 'perfect ornamental.' 
SULFUR IN TURF MANAGEMENT 
Use of sulfur is increasing, and not just on golf courses. Dr. Nick Christians 
examines this valuable fertilizer. 
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