
GREEN INDUSTRY NEWS 

Former students honor Dr. Bill Daniel 
The Dr. Bill Daniel era at Purdue Uni-
versity is over and a new era begins, 
the recent Midwest Regional Turf 
Conference signaled. 

Participants, many of them former 
students, braved blustery March 
weather to fete (sometimes humor-
ously) Daniel who, during a 34-year 
stint in central Indiana, carved a repu-
tation as "Mr. Turf" of the Midwest 
and, together with Melvin Robey, in-
vented the Prescription Athletic Turf 
system in 1972. 

Daniel, honored at two dinners 
(the first, a get-together with former 
students, the second a more formal 
affair in the Purdue Memorial Union), 
capped his career as an educator and 
researcher at Purdue. Daniel retired 
from that university April 30. 

"He is a great mentor," says Ted 
Woehrle, former president of the 
GCSAA and Daniel's first student in 
1950. "He taught me how to think 
and how to ask t h e q u e s t i o n 
'why?' . " 

Woehrle's comments echoed those 
of many former students in a bit-
tersweet dinner at The Trails on the 
banks of the flood-swollen Wabash. 
The light-hearted affair, emceed by 
Dr. Jim Beard of Texas A&M, another 
Boilermaker grad, took on the appear-
ance of a "Who's Who in Turf" 

"There were people there from all 
fields in the turf industry," Dr. Terry 
Riordan, U. of Nebraska notes. 
"That 's just one indication of the 
work he's done. He's had quite an im-

pact on my career and on the careers 
of many people." Dr. Riordan is one of 
15 former students Daniel helped 
guide to Ph.Ds. 

continued on page 18 

New ASLA headquarters in 
Washington D.C. 

ASSOCIATIONS 

ASLA settles into 
new historic home 
A four-year effort to buy an historic 
building in Washington D.C. paid off 
for the American Society of Land-
scape Architects (ASLA). 

The ASLA recently took title to its 
headquarters, a turn-of-the-century 
townhouse, after raising $400,000 for 
the down payment. The Society began 
the drive to acquire the Victorian-
style structure at 1733 Connecticut 
Ave. in 1980 when it signed a long-
term lease with an option to purchase. 
In 1981, ASLA staff members began 
working in the extensively remod-
eled townhouse. 

Says ASLA President Robert H. 
Mortensen: "All of our members can 
share a real sense of accomplish-
ment." Nearly 3,000 individual mem-
bers, 600 firms, and most of the ASLA 
chapters and some suppliers contri-
buted to the building fund. 

In 1982, the Washington Metro-
politan chapter of the American In-
stitute of Architects recognized the 
ASLA building for its first award for 
achievement of excellence in historic 
p r e s e r v a t i o n and a r c h i t e c t u r a l 
design. 

The ASLA has used its headquart-
rs in the nation's capital to expand and 
consolidate its operations. The Soci-
ety's staff has grown from seven to 30 
in just seven years, and The Land-
scape Architecture Foundation is 
now also located at that address. 
Members of the Society's publishing 
staff, which produces the periodicals 
Landscape Architecture and Garden 
Design, moved from Louisville to the 
D.C. headquarters last year. 

The American Society of Land-
scape Architects is a voluntary pro-
f e s s i o n a l s o c i e t y s e r v i n g the 
landscape a r c h i t e c t s across the 
country. Started in 1899 by 11 land-
scape architects, it now numbers 
over 7,000 members. 

WT&T Executive Editor Bruce Shank honors Daniel as "Man of the Year. 



Midwest next boom 
for irrigation 
Much of the water-rich Midwest re-
mains almost virgin territory for 
home irrigation systems. That could 
be changing in the not-to-distant 
future. 

Representatives from Rain Bird 
and Toro Irrigation told attendees at 
the recent Reinders Turf & Irrigation 
Conference that irrigation will take 
on increased importance, even in 
areas where it is now uncommon, as 

home owners realize the value of 
w e l l - m a i n t a i n e d l a w n s a n d 
landscapes. 

"Irrigation awareness is growing 
by leaps and bounds," said Don 
Bulmer, district sales manager of Toro 
Irrigation. "The growth of irrigation is 
staggering." 

Bulmer explained that 52 percent 
of single family residences in South-
ern California possess irrigation sys-
tems, but in the Midwest the figure 
drops to about 3 percent. 

Bulmer, pointing to the phe-
nomenal growth in the past decade of 

such amenities as automobile air con-
ditioning and central air in homes, 
predicted 40 to 50 percent of all homes 
will have irrigation by the year 2005. 

Water conservation, however, will 
remain a concern of irr igation 
companies. 

"Water is becoming a very scarce 
commodity in many parts of the coun-
try," Rain Bird's Desi Williamson 
added. He said products like elec-
tronic "rain checks", which shut a 
system down during a rain, and 
"moisture sensor inhibitors", which 
keep a system from operating until 
there's a need, indicate the growing 
sophistication of irrigation systems. 

ASSOCIATION 

GCSAA outlines 
mid-year conference 
The Hoosier Dome in Indianapolis, 
IN, is the site of the 1985 GCSAA Mid-
Year Conference and Show. The date 
is Sept. 19-24. 

Says GCSAA President Eugene D. 
Baston: "GCSAA members have ex-
pressed a need for information that 
will assist them in training their own 
staffs. With this conference, we will 
be answering those needs." 

On the GCSAA agenda are seven 
education seminars, staff technician 
training courses, a golf/turfgrass mar-
ket research workshop, a turfgrass re-
search conference, and a national golf 
championship to benefit turfgrass 
research. 

The staff technic ian training 
courses will be "hands on" with the 
involvement of manufacturers. They 
will focus on equipment repair, irriga-
tion equipment operation, pesticide 
safety and applications, and golf car 
repair and maintenance. 

In addition, 20 of the nation's lead-
ing scientists are expected to present 
updates on all major turfgrass re-
search being funded with GCSAA's 
support. 

A national "selling and buying" 
type exhibition trade show is planned 
in conjunction with the conference 
and an outside turfgrass equipment 
demonstration. 

"September is an excellent time for 
manufacturers and distributors for 
golf course equipment and supplies to 
demonstrate their products as this is 
the time of the year when golf course 
managers plan purchases," Baston 
adds. "We believe this mid-year con-
ference will be very beneficial to our 
members and to our advertisers and 
distributors." 

A one-day golf championship will 
be played with the proceeds going to 
turfgrass research. 

W h y take chances? There's a new tall 
fescue whose superior turf quality, 
disease resistance and dark green 
color make it a 
breed apart from 
the others. 

Call or write for the 
distributor nearest you 

Mustang's high seedling vigor and 
excellent heat and drought resistance 
make it the one you can bet on. 

So, d o n ' t try 
your luck—try 
Mustang. 
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GOVERNMENT 

Groundwater scare spreads 
Concern over contamination of groundwater in New York, 
Florida and New Jersey is spreading to other states, the most 
recent being Connecticut . T h e Connecticut Tree Protective 
Association sent a legislative alert out to arborists and land-
s c a p e s in late February to help counteract overzealous state 
l a w m a k e r s e x c i t e d by recent groundwater contaminat ion 
stories. 

Industry members get concerned when state laws venture 
too far from national ones. In this case, two bills are in question. 
One requires monthly reports to the Connecticut Department 
of Environmental Protection and posting of job sites. Another 
would allow the state to change the classification of a pesticide 
regardless of Federal action. 

Seed label laws come to terms 
'Noxious ' or 'undesirable ' makes a big difference to seed com-
panies in Pennsylvania and other Atlantic states. 

Afraid of different labelling requirements for each state, 
people like Adikes ' Bob Russell are opposed to new state seed 
label laws. Others, l ike Penn State University's Dr. Joe Duich, 
feel stronger laws will improve the overall image of seed from 
reputable companies. 

T h e biggest problem may be the states don't talk to each 
other when formulating their regulations, or do they? Progress 
has been made through regional regulatory officials, helping 
change the terminology of 'noxious' , required by state laws on 
seed labels, to 'undesirable ' . But the battle is not over, even 
with the change in terminology. It should be a hot topic at the 
American Seed Trade Association meeting this summer. 

Reclamation laws may fall short 
When abandoned mine reclamation funds expire in 1992, thou-
sands of acres of scarred lands will remain, according to a 
recent report by the Tennessee Valley Authority. 

Not only are the lands scarred, but they pour nearly 2,400 
tons of sediment per square mile per year into Tennessee Val-
ley waterways alone. T h e T V A report states, " T h e abandoned 
mine problem will not go away; rather it will, in many cases, 
become more critical and costly to solve." 

T h e Federal Reclamation laws were first implemented in 
1977. T h e y represented a great opportunity for landscape con-
tractors, but much of this potential was lost as mining com-
panies battled the laws in court. 

T V A has developed a report, Orphans of the Valley, to de-
scribe the seriousness of reclamation laws falling short. 

ASSOCIATION 

Florida nurserymen 
seek bad check law 
T h e F l o r i d a N u r s e r y m e n and 
Growers Association is pressing the 
state legislature there to stiffen bad 
check laws. If successful, the familiar 
refrain "the check is in the mail"— 
particularly if it's a bad check—might 
not be so common. 

"From a commercial standpoint, 
this issue of bad checks is a big prob-
lem," Allen Bernard, executive vice 
president of the FNGA, tells Weeds 
Trees & Turf. "Our effort is a move to 
put some teeth into the law." 

Current Florida law almost re-
quires a check to be signed in front of a 
merchant before the drawer can be 
prosecuted for writing a bad check. 
Therefore prosecution arising from 
checks delivered by deliverymen or 
through the mail is rare. The problem 
of postdated checks has also caused 
dissatisfaction with present laws. 

The FGNA is asking the legislature 
to rewrite the statute to allow busi-
nesses to create a check cashing card 
file for each customer which would in-
clude name, address, telephone num-
ber and signature of that customer. The 
card could be used as a basis of identi-
fication for the check writer—the main 
stumbling block to prosecution in the 
present law. Postdated checks would be 
eliminated as well. 

"Even with these changes very few 
would ever be prosecuted," Bernard 
adds. "But the threat of prosecution 
might get them to pay, and that's 
really the intent of it all." 

A draft of the FNGA proposal, 
which is gaining support from other 
non-related industries, is in legis-
lative committee. 

ATHLETIC FIELDS 

Toma speaks, crowd 
big at Sports Institute 
The Sports Turf Institute, held in 
March at California State Polytechnic 
University, Pomona, doubled in size 
from its inaugural meeting last year. 

Show organizer Professor Kent 
Kurtz started with the conference last 
year based on requests received by 
the University for assistance with 
both professional and school fields. 
The first show last May attracted more 
than 250 field managers and 8 exhibi-
tors. This year's show drew more than 
550 field managers and 30 exhibitors. 
It also attracted stadium management 
from the Rose Bowl, San Diego Sta-
dium, Anaheim Stadium and the Los 
Angeles Coliseum. 

Well-known sports field expert 
continued on page 84 



DANIEL from page 8 

Although many of the students 
stretched their remembrances of their 
former professor for a chuckle, the 
thanks were heartfelt. 

"One of the real strong points that 
separate him from other professors is 
his sincere interest in his students, 
even when they leave Purdue." says 
Charlie Tadge, superintendent of 
M a v f i e l d C o u n t r y C l u b n e a r 
Cleveland and a 1958 Purdue grad. 
"He keeps track of his students and 
has helped many of us in our careers." 

At a dinner in the Purdue Mem-
orial Union the following night Bruce 
Shank, executive editor of Weeds 
Trees 6r Turf magazine, presented 
Daniel with the publication's "Man of 
the Year" Award. He is the fourth re-
cipient of the award. Previously hon-
ored by the magazine were: Dr. Fred 
Grau, Monty Moncrief, and A1 Radko. 

Filling the void in Purdue's Depart-
ment of Agronomy left by Daniel's re-
tirement promises to be a tall order. 
Members of a university search com-
mittee met soon after the conference 
to solidify a job description for a 
"quality" replacement. 

"We hope to attract somebody 
that's already out in the professional 

ranks," a university spokesperson, 
says. "We think it's an attractive 
enough situation to advertise at the 
associate professor level." 

As for Daniel, looking fit and trim 
at the conference, retirement from ac-
ademia probably means a greater in-
volvement with the promotion and 
marketing of his PAT system for ath-
letic fields. 

GOLF 

Fiber covers 
can save turf 
Dr. John Roberts says golf course man-
agers in the North should recognize 
fiber turf covers as a valuable "tool" in 
maintaining greens on their courses. 
They can be of particular value in the 
period between the spring thaw and 
the opening of a course for play. 

Roberts of the University of New 
Hampshire says spun-bonded, poly-
ester covers used on New England 
courses helped in four ways: 
1 by reducing dessication 
2 by speeding spring green-up 
3 by keeping unwanted traffic off 
greens 
4 by hastening seed germination rates 
by as much as 10 days. 

Although several materials were 
tested, Roberts says the most effective 
seems to be a translucent material 
weighingone ounce and costing about 
five cents per sq. meter. This material 
(Reemay by DuPont) allows light to 
reach the turf, encouraging "normal" 
growth, he points out. 

Roberts made these comments at 
the recent Midwest Regional Turf 
Conference at Purdue University. 

EDUCATION 

Toro funds endowment; 
announces competition 
Good news from Toro Irrigation for 
the landscape industry. 

Toro, through an endowment 
fund, is financing a course book on 
irrigation. The California-based com-
pany is making direct contributions 
totalling $50,000 over five years to the 
program. Interest from the fund is ear-
marked for use by The Landscape 
Architecture Foundation, Wash-
ington D.C., in putting together the 
irrigation reference book (in the for-
mat of the LAF "Handbook" series). 
Other educational materials will be 
funded from the endowment. 

continued on page 84 

Mow over 2 acres an hour with Dixie Chopper 
Here's how.,. 
Big 50"self -cleaning deck takes a big bite out of your 
mowing and lets you cut grass fast—up to 6.5 mph. 
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TOM A SPEAKS from page 16 

George Toma from the Kansas City 
Chiefs keynoted the conference. 
Toma fascinated the crowd with 140 
slides of his experiences with both 
natural and artificial turf. "We face 
tremendous roadblocks at t imes." 
Toma admitted. "Only long hours, 
creative problem solving, and our 
crews get us through. We are a family 
and we have to stick together and 
grow." 

Specialists in drainage, chemicals, 
soils, and irrigation gave both the 
basics and their tips to the Institute 

Sports Turf Institute '85. 

attendees. For four hours speakers 
shared their experiences so others 
could learn. 

This year's Institute was sponsored 
by the Sports Turf Manager's Associa-
tion (STMA), a non-profit professional 

organization Kurtz serves voluntarily 
as executive secretary. 

"STMA has arranged major re-
gional seminars in 1986 in conjunc-
t i o n w i t h t h e G o l f C o u r s e 
S u p e r i n t e n d e n t s Assoc ia t ion of 
America conference in San Francisco 
and the new Landscape Exposition in 
Valley Forge, PA," Kurtz said. In addi-
tion to the Institute, Kurtz hopes to 
develop seminars in the Chicago area 
and in Florida. 

STMA has a bimonthly newsletter 
and a membership binder containing 
field specifications, membership ros-
ter, and product catalog sheets. Dues 
range from $20 to $100 per year. Inter-
ested persons should contact Kent 
Kurtz, STMA, 1458 N. Euclid, Ontario, 
CA 91764. 

Kurtz is co-authoring a book with 
Dr. William Daniel on sports turf man-
agement to be published in 1986 by 
Prentice Hall. 

TO RO from page 18 

Courtland P. Paul, president of the 
ASLA, is teaming with Toro's Rick 
Robins, landscape architects Bob Cloud 
and Cal Olsen, and university pro-
fessors John Roberts and Jot Carpenter 

on an editorial committee. 
In a related matter, Toro announces 

a Landscape Advancement Awards 
Competition to recognize landscape 
professionals utilizing innovative irri-
gation techniques. 

Landscape architects, architectural 
engineers, and other landscape profes-
sionals are eligible to compete for one of 
four $500 cash prizes. Toro says it will 
contribute a $2,500 donation in each of 
the winner's names to the endowment 
fund. The first presentation of these 
awards will be Oct. 11-15 at the 1985 
ASLA show in Cincinnati, OH. Submis-
sions for the 1985 awards will be ac-
cepted through July 15. 

For more information contact 
Sherry Barndollar, executive director 
LAF, 1733 Connecticut Ave., Wash-
ington, D.C. 20009. (202) 223-6229. 

TURFGRASS 

Lofts extends Baron 
contract through 1989 
Lofts Inc., Bound Brook, NJ, will con-
tinue to be the exclusive U.S. source 
of Baron Kentucky bluegrass at least 
through 1989, Jon Loft, president of 
the company, announces following 
his recent trip to Holland. 

Melroe will give you up to $800 tc 

Free bucket offer good on 
purchase of new 1600 Articulated 
and 2000 Articulated Melroe Bobcats only. 

112 North University Drive • Fargo. North Dakota 56102 



Loft and Bert Barenbrug, Arnhem, 
Holland, extended their Baron con-
tract through the 1989 harvest. Lofts 
Inc. and Barenbrug entered into their 
initial agreement almost 15 years ago 
when Lofts introduced Baron to the 
U.S. turf market. Baron's U.S. plant 
patent number expires May 23, 1989. 

INDUSTRY 

Chipco Ronstar WP 
registered for turf 
Chipco Ronstar WP is now EPA regis-
tered for turf, but won't be marketed 
until 1986 because of the timing of the 
registration, Rhone-Poulenc Inc. 
reports. 

"We will use 1985 to demonstrate 
the excellent preemergent weed con-
trol of Chipco Ronstar WP to the turf 
professionals," says Chipco Product 
Manager Dan Stahl. 

Chipco Ronstar WP is a wettable 
powder formulation of the widely 
used turf and ornamental pre-emer-
gent herbicide Chipco Ronstar G. 

Although the registration for 
Ronstar WP is for turf only, Stahl re-
ports, "we already have a program for 
expanding the label and we have put 
that program into action." 

PROPELLER 
WATER METERS 
FOR IRRIGATION 

• Durable - Hold up in severest water 
conditions 

• Accurate - Meet or exceed AWWA 
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Discover a Landscaping Worksaver! 
Between now and June 30, 1985, 
you can discover a real worksaver, 
timesaver and moneysaver of up to 
$800.00. With the purchase of a new 
*1600 or 2000 Articulated Melroe 
Bobcat loader, Melroe will provide 
a "FREE BUCKET' (valued up 
to $800.00). 
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"Discovery Savers Certificate" in this 
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$800.00 in additional savings... 
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Offer Expires June 30, 1985. 
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Turf ring spot 
control difficult 
The appearance of ring spots in turf 
still has researchers puzzled, al-
though progress is being made in con-
trolling it, says Dr. Gayle Worf of the 
University of Wisconsin. 

The unpredictable response of ring 
spot, commonly called Fusarium 
blight, to traditional treatment is 
causing researchers to literally put 
the disease under the microscope. 

Worf, who spoke at the recent Re-
inders Turf and Irrigation Conference 
near Milwaukee, says control of 
Fusarium blight is complicated be-
cause it appears to be two (or more) 
diseases with almost identical symp-
toms. Research points to nectrotic 
ring spot (NRS) and summer patch as 
appearing as "twins", Worf notes. 

His research in Wisconsin indi-
cates NRS is usually a mid-summer 
disease that occurs primarily on blue-
grass that is two to eight years old. 
NRS does not appear to be affected by 
aerification, removal of thatch, or by 

#lathe MODEL 12 
P.T.O. CHIPPER 
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DEPENDABLE 
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changing the pH of the soil. Nor does it 
appear that NRS is caused by the ap-
plication of herbicides. 

O v e r s e e d i n g with p e r e n n i a l 
ryegrass will give affected turf a more 
pleasing appearance since NRS at-
tacks bluegrass. But Worf says the 
best way to battle NRS might be to 
maintain sensible fertilization and ir-
rigation programs. "Over a period of 
time, if you can keep the turf alive, the 
plants are going to heal themselves," 
he adds. 

Some varieties of bluegrass (Adel-
phi, Majestic, Merion, Midnight, My-
stic, Park, Vantage, and Wabash) ap-
pear to be more tolerant of NRS than 
others, his Wisconsin test plots 
suggest. 

INDUSTRY 

Scotts starts 
lawn care division 
O.M. Scott & Sons, Inc. has set up a 
special division for marketing its 
products to professional lawn care 
companies. 

The new division will be headed 
by Ron Gagne, a 16-year veteran of 
Scott's Pro Turf Division. 

"The lawn care industry had not 

Premier Cut 
Buy the 1985 Turf King at the rollback price! 

Cash in on the current Turf King rollback to the 1981 price, while 
enjoying all the latest features: Power-driven reels; hydrostatic traction 
with foot-operated treadle to match mowing speeds to terrain; ±25° 
vertically articulated reels for a smooth, quality cut; a 14-hp, cast-
iron engine; hinged hood for easy service access; and a cushioned 
seat and fixed sulky for a secure, comfortable ride. 

Turf King . . . in 76-inch and 84-inch sizes. For a premier cut 
Available only at your participating Jacobsen Distributor. Offer expires 
August 1,1985. 

Jacobsen Division of Textron Inc., 1721 P&ckard Avenue, Racine, 
Wisconsin 53403. 
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Engineered from the ground up. ©Jacobsen Division 
of Textron Ine 1985 



been getting the attention it should 
have, mostly because we recruit our 
sales force from golf courses," says 
Gagne. "So our strength has been 
mostly with the golf courses. 

"But after the PLCAA in Tampa 
last November, we decided to re-
organize the Pro Turf Division and 
open a sales force specializing in pro-
fessional lawn care and to develop a 
product line especially for that mar-
ket." 

The new division consists of five 
people, including Gagne. It will be ex-
panded in October. 

"Starting in January wasn't real 
good timing for this season," Gagne 
admits. "So this is a building year for 
us, a time that we're using to learn 
how to better serve the industry." 

INDUSTRY 

Estech to manufacture 
IBDU at Alabama site 
IB Chemical Company, Bucks, AL, 
should begin manufacturing IBDU, 
isobutylidene diurea, for Estech later 
this year. IBDU, a high nitrogen, slow-
release fertilizer, is distributed ex-
clusively in North America by Estech, 
and is used in the formulation of that 
company's Par Ex turf fertilizers. 

Par Ex Sales Manager Irven Stacy 
says healthy sales "required the need 
for (IBDU) production facilities in the 
U.S." 

BUSINESS 

New 'custom' lawn care 
service well received 
W.R. Grace & Co. Agricultural Chemi-
cals Group, longtime plant food 
maker, has apparently found a place 
in the professional lawn care market. 
It's one-year-old Wondergro Custom 
Lawn Service is now established in 
Southern Indiana. 

"We 've got plenty to keep us 
busy," Mike DeGroff, service center 
manager for the service, tells Weeds 
Trees Er Turf. "We'll be expanding into 
Louisville this year." 

Wondergro, based in New Albany, 
IN, presently employs a staff of six 
lawn care "specialists," each with a 
fully equipped service truck. Switch-
board operators receive inquiries on 
several special lines. The service 
stresses the "custom" nature of its 
services in a campaign of outdoor, 
newspaper, radio, and direct mail 
advertisements. 

Grace's entry into the lawn care 
business was spurred by the success 
of its line of seasonal lawn care prod-
ucts, Grace officials report. 

SEED 

Jack Hertwig, 73, 
dies on assignment 
Longtime turf industry representative 
Jack Hertwig died Feb. 26 in Manama, 
Bahrein. He was in the Persian Gulf na-
tion as part of a joint American Seed 
Tradesman Association/Foreign Agri-
cultural Service team of turf experts. 

Hertwig was on assignment for In-
the time of his death. Before joining 

ternational Seeds, Inc., Halsey, OR, at 
that company in 1981 as a consultant, 
he worked 25 years with Germain's 
Seed, Los Angeles. For many years he 
headed that company's Golf Course 
Division. 

Hertwig, a longtime member of the 
Golf Course Superintendents Associ-
ation of America and Pacific Seed-
men's Association, is survived by his 
wife Barbara, sons Joe and Tom, 
d a u g h t e r K a t h y , a n d t h r e e 
grandchildren. 
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NEW — WORK SAVING, TIME SAVING 
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Levels & Fills — GREAT SEED BED! 
AS A DE-THATCHER — Scarifies, aerates as it rakes thatch 

in to w ind row for easy p ickup. 
•A th l e t i c F ie lds «Parks «Beaches «Race Tracks 

•Commerc ia l & Residential Development «Land Reclamat ion 

•NEW! MINI-HARLEY STONE PICKER! 
For sma l l area manuver ing -
half size of o ther Har leys! 
Pick 1/2" to 14" s tone - fas t ! 

Brochures — Video — Contact: 

ti enmae 
(701)252-9300 • 1-800-437-9779 • Dealer Inquiries Invited 

Lebanon pin-points markets 
The management of Lebanon Chemical—blending input from sales, mar-
keting, and production—recently fashioned a major marketing 
reorganization to increase its market share in the professional turf and 
lawn care industry. Spearheading Lebanon's drive to make Lebanon 
more "market oriented" are: (seated from left), Ed Price, Harry Mathis, 
and Paul Mengle; (standing) Bill Nist, Randy Rogers, and Charlie Pen-
dlebury. Price and Mathis share reponsibility for the lawn care market; 
Nist for the private label market as well as expanding market penetration 
of existing product lines; Pendlebury new product development and 
cooperative university projects; and Rogers new programs for the golf 
course market. Lebanon, which has doubled its business in professional 
turf products since 1981, calls the marketing effort "New Directions '86." 

For Information Contact Your 
Nearest Ransomes Distributor 
EAST 
Brodner Equipment, Inc. (Upstate NV) 
Rochester. NY 14606. 716/247-5218 

The Clapper Co. (ME. VT, Rl & Eastern MA) 
West Newton. MA 02165. 617/244-7900 

Conaway, Inc. (MD, Northern VA & 
Washington D C.) 
Laurel. MD 20707. 301/953-9220 

Conaway, Inc. (Western & Central PA) 
Lawrence. PA 15055. 412/341-6447 

EDM Distributors, Inc. (CT. VT & 
Western MA) 
Agawam, MA 01001, 413/786-6977 

Ross Lawn Equipment (Upstate NY) 
Tonawanda. NY 14150. 716/691-7642 

Steven Willand, Inc. (NJ. NY. LI & Eastern PA) 
Fairfield, NJ 07006, 201/227-5656 

SOUTH 
Chemical & Turf Specialty Co., Inc. 
(TX & OK) 
Garland. TX 75041. 214/271-4549 

Ransomes Florida, Inc. (Southern FL) 
West Palm Beach. FL 33406. 305 689-4788 

E. J. Smith & Sons Co. (NC. SC & VA) 
Charlotte. NC 28266. 704/394-3361 

South Central Turf Equipment (MS & LA) 
Jackson. MS 39209, 601/922-7437 

Stovall & Company, Inc. (GA & AL) 
Atlanta. GA 30318. 404/352-1555 

Tennessee Outdoor Power, Inc. (TN) 
La Vergne. TN 37086. 615/793-6052 

Turf & Industrial Eqt. Co. (Northern FL) 
Winter Springs. FL 32708 305/327-2220 

MIDWEST 
Baker Vehicle Systems, Inc. 
(Northern OH) 
Macedonia, OH 44056. 216/467-2250 

Brentom Lawn & Turf Corp. (KY & Southern IN) 
Louisville. KY 40207. 502/895-8687 

Conniff's Power Equipment, Inc. (IN & 
Southern OH) 
Richmond. IN 47347. 317/935-2344 

General Turf & Grounds Equipment Co. 
(KS & MO) 
Columbia. MO 65205, 314/445-6609 

Grass Roots Turf Equipment Co. (IA & NE) 
Des Moines. IA 50321, 515/223-5980 

Hanley Equipment, Inc. (Wl) 
Sun Prairie. Wl 53590. 608/837-5111 

Ideal Mower Sales (Ml & Western OH) 
Ferndale, Ml 48220. 313/541-4200 

Kaye Corporation (MN. ND & SD) 
Mankato. MN 56001. 507/345-5083 

Olsen Distributing Company (IL) 
Barrington. IL 60010, 312/381-9333 

WEST 
Colorado Outdoor Power Equip., Inc. 
(CO. WY & NM) 
Denver. CO 80223, 303/733-4651 

Highland Equipment Co. (UT) 
Salt Lake City. UT 84103. 801/364-9445 

Huber Incorporated (AZ) 
Phoenix. AZ 85016. 602/955-1731 

Jenkins Machinery Company (CA. NV & HI) 
Concord. CA 94520, 415/685-6685 

Turf-Go Northwest (WA. OR & AK) 
Seattle, WA 98036, 206/771-4885 

CANADA 
Consolidated Western Ind. Co., Ltd. 
(Alta & Sask) 
Edmonton. Alta T5S 1H4, 403/484-7181 

G. C. Duke Equipment Ltd. (Ont, Que & Maritime 
Provinces) 
Burlington, Ont L7S 1W6. 416/637-5216 

Par Equipment Ltd. (Man) 
Winnipeg, Man R3E 3J8. 204/775-8988 

Rollins Machinery Ltd. (B.C.) 
Vancouver. B.C. V5T 1H8, 604/874-6404 

R A N S O M E S 


