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IPA purchases conference rights

The Interior Plantscape Association has purchased all right and title to
the IPA Annual Conference and Trade Show from Conference Man-
agement Corporation of Norwalk, CT. IPA and CMC had been partners
in a joint venture to produce the past three IPA shows. The IPA Board of
Directors made the purchase of their rights to the show a top priority for
1982. The goal was achieved through a grass roots effort. The actual pur-
chase was accomplished with financial support from the membership,
the Board and the IPA's Growers and Suppliers.

Conference Management Corporation specializes in the production
and management of conferences and trade shows on a national basis.
Although the IPA professional staff has always been actively involved
in speaker selection and course offerings, as well as brochure develop-
ment for the show, CMC has taken the responsibility of contracting with
exhibitors and running the actual event from registration set up to take
down. The Association will now take over those duties.

It has always been the intention of the Association to work towards
purchasing the rights of this annual event.

Arizona show expanded to two days

The Arizona Landscape Contractors Association will present Gary
Driggs, president of the Phoenix-based Western Savings and Loan Asso-
ciation as its keynote speaker at the 4th Annual Irrigation Conference
and Trade Exhibit May 6 and 7 at the Ramada Inn East, Phoenix.

More than 600 are expected to attend the conference, making it the
largest horticultural irrigation event of its kind in Arizona.

The expansion to a two-day format is expected to make the confer-
ence attract more Arizonans and Southern Californians.

According to Association Executive Director Dick Lambert, the ex-
pansion will allow a greater variety of exhibits to be presented, which is
expected to attract a larger than ever number of irrigation contractors,
landscape maintenance contractors, city employees and property man-
agement professionals.

Highlights of the show will be outdoor exhibits and demonstrations
by major manufacturers of equipment including tractors, backhoes and
new irrigation tools and equipment.

For more information, contact the Arizona Landscape Contractors As-
sociation at PO Box 27312, Tempe, AZ, 85282, (602) 968-8179.

Students compete in Dallas

Students from more than 20 colleges and universities made the 1983 Stu-
dent Field Day the largest on record according to Debra Dennis, admin-
istrative assistant, Associated Landscape Contractors of America.

The students competed in various landscape design and construction
events. Potential employers attended the competition to look for future
employees.

Events included weed, disease, and insect identification; business
problem solving; surveying; equipment operation and repair; irrigation
design and assembly; and salesmenship.

Interior leaders look to future

More than 40 growers, suppliers, and contractors in the interior land-
scape market met recently to chart the course for the interior plantscape
industry. The Interior Plantscape Association has just published a report
of the meeting, calling it White Paper from the Leaders of the Industry.
Continued on page 102
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NEWS from page 12

scape & Irrigation Inc., Orange, and
vice presidents Dennis Buccola of
Buccola Landscaping Inc., Anaheim;
Lee Prichard of Industrial Turf Inc.,
Laguna Hills; and Art Torres of Art
Torres Landscaping Inc., Encinitas.

Derryl Montague of Imperial Land-
scape Co. is the new secretary-
treasurer.

Other directors voted to the 1983
CLIC board are Klaus Ahlers, Carlacio
Landscape Inc., Placentia; John
Carlson, Carlson Landscaping, Foun-
tain Valley; and Chuck Johnson,

Neville Laatsch

California Landscape Inc., Canoga
Park.

The California Landscape & Irriga-
tion Council Inc., is a nonprofit trade
association of union-affiliated land-
scape and irrigation contractors. Its
members specialize in large-scale
commercial, industrial and public
works projects in Southern California.

TURF

Full Circle, Inc.
acquires Merit

Full Circle, Inc., Madras, OR, has ac-
quired exclusive production and mar-
keting rights to Merit Kentucky
Bluegrass from International Seeds,
Inc., Halsey, OR, according to Full Cir-
cle Product Manager Jim Steinke.

“This is the first time we've acquired
exclusive production and marketing
rights to a grass,” said Steinke.

O.M Scot & Sons hold the patent to
the seed.

Steinke told WEEDS TREES &
TURF Merit has been tested exten-
sively and has consistently rated high
in a five-year rial in New Jersey, a
three year test in Ohio, in the 1972
NE-57 trials and in the National



THE NEW BROUWER
1500 Sod Harvester
Does It All

e s

WITH AUTO-STEER

* Low labour costs — for large and small operations.
* Cuts to irrigation pipes, ditches and fences.

¢ Quality cut — less top soil — operates off uncut turf.
* New roof and rubber conveyor mats.

* New Auto-Steer saves 2-3 pallets per acre.

* No strips or even strips for regrowth.

* New Uniblade for economical sharp cut.

¢ Will Roll-Slab-Fold, 15-16-18-24 in.

THE NEW BROUWER
2000 Sod Harvester
Has It All

<.

WITH PALLET DISPENSER

* New pivoting cutter head for more uniform sod.

* Small tractor maneuverability — excellent flotation.

* Operates off the uncut turf — prevents tracking.

* Less than 8 ft. wide for road transport.

¢ Controlled pallet level and 4 wall piling cavity for easy and
neatly stacked pallets.

* Optional pallet dispenser for effortless empty pallet
reloading.

* Roll or slab, 16-18-24 in. width.

* Auto-Steer and canopy standard features.

BROUWER

TURF EQUIPMENT LIMITED

7320 Haggerty Rd./Canton, MI. U.S.A. 48187 Telephone (313) 459-3700

Woodbine Avenue/Keswick, Ontario, Canada L4P 3E9
Telex 065-24161 Telephone: (416) 476-4311
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LANDSCAPE LOG from page 22

shrubs. With either B&B or container grown trees, the root
system has not been disturbed to the point where trans-
planting success should be dramatically reduced. It still
must be stressed, though, that early planting during April
will, except for pines, result in an even higher percentage of
transplant success.

By early May, turf has started to grow aggressively. With
that period of active growth, lawn care should take prece-
dence. Care and continuous mowing, that is never allowing
the grass to get taller than ¥ the height you intend to set the
mower e.g. mowing height 212" cut when the grass reaches
3% ", is paramount. If this mowing frequency can be
maintained, then all clippings can be returned to the soil
and fertilizer requirements can be dramatically reduced.

In areas that are particularly difficult to mow, e.g. along
highways and steep banks, May is the prime month to apply
growth retardants, e.g. Embark. If the growth retardant is
applied during May in this type of area, mowing frequency
will be minimized, e.g. in low maintenance areas for up to 8
weeks.

Annuals, or bedding plants, should be planted as soon as
the soil warms after the danger of the last frost, e.g. frost-
free date for Midland, Michigan is May 25. Annuals, such
as geraniums, begonias, impatiens, marigolds, provide 4-6
months of continuous color with little or no maintenance.

There was a great rise in popularity of bedding plants
during the '60’s and '70’s. The result of current breeding is
disease-free, reasonably low maintenance varieties of
nicotiana, marigolds, impatiens, begonias, annual phlox, or,
of course, seed geraniums. The color and texture afforded
by bedding plants last for such a long period of time that
they should be high priority.

Generally speaking, bedding plants require more mainte-
nance than simple ground covers but not as much mainte-
nance as turf.

Aquatic pond management is an emerging science with
only broad guidelines developed. Presently, depth control,
fringe or interface plantings, nutrient manipulation, and
harvesting of unwanted plants are the first levels of man-
agement of weeds. Aquatic herbicide applications should
be used as one of the last resorts as they often kill or sup-
press all aquatic plants in the pond as well as making the
water unsatisfactory for irrigation and/or terrestrial plants.
Generally speaking, aquatic plants are not controlled chem-
ically until the water temperature reaches 65°F. This high
water temperature exists after some growth has already
commenced. One should carefully assess the total effects of
herbicide application to be sure that one is not creating a
new problem. WTT

LANDSCAPE UPDATE frompage 16

Participants considered such topics as phenomenal
growth rate, chief executive officer seminar programs, fi-
nancial management, effective Washington representation,
the consumer market and the role of the allied professional.

The Interior Plantscaping Association was formed in 1979
and, beginning its fifth year, it currently has 750 members.
Even with the recession of the past two years, the interior
plantscaping profession continues to grow at a rate of 15
percent annually. It is estimated that between 5,000 to 10,000
businesses are involved in interior plantscaping in the
United States. It was also estimated that the growth rate for
plantscaping businesses would taper off to a still healthy 10
percent over the next five years. The use of plants in the
commercial environment is here to stay.

continued on page 104



TRIM
YOUR
LABOR
com o000

... with Atrinal® the spray that
keeps your shrubs the way you
trimmed them.

Just trim once in the spring.
Then spray once with Atrinal.
(Where the growing season is
longer, you may want to spray
again in early fall.) Now hang up
your pruning shears for the rest
of the year.

Atrinal systemic growth reg-
ulator inhibits apical bud growth,
promoting lateral branching for
lusher, fuller plants that keep
their shape. Atrinal can also be
used to suppress flowering and
fruit set of ornamental olives and
certain other species. And appli-
cation is safe and easy.

For more information, write
for the Atrinal Landscape Main-
tenance brochure.

Atrinal
Maag, Inc.
P.O. Box 2408

Tuscaloosa, Alabama 35403
205/758-1186

Atrinal can also be used for
nursery and greenhouse crops.
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LANDSCAPE UPDATE from page 102

The role of the Association was
given close scrutiny. Education is the
primary concern of plantscapers and
the Association that represents them.
The assembly found a Chief Executive
Officer seminar series should be im-
plemented in which experienced in-
dustry professionals will address so-
phisticated financial management
topics. Educational ties should be
strengthened with allied trades, grow-
ers and suppliers through liaison
committees. To implement this, the
IPA Board of Directors recently ap-
proved such a liaison Advisory
Committee and is currently seeking
representatives from allied trades to
participate.

Second to education in importance
was publications. The committee saw
the need for developing handbooks
dealing with marketing and financial
management,

Also, as the interior plantscape in-
dustry grows in number and influence,
it will become crucial to have effective
representation in Washington. Gov-
ernment relations is a new, but
growing, area of concern for IPA and
its members.

As a fourth area of responsibility,
IPA decided it should concern itself

with the establishment of professional
credibility through accreditation. To
this end, the Leaders of the Industry
Assembly support an expanded pro-
gram of certification through the Na-
tional Council of Interior Horticultural
Certification program (NCIHC).

As a final area of responsibility, the
Association should function as a refer-
ence source, liaison with allied trades
and information bank for each IPA
member.

Marketing and public relations
zeroed in on the two major market-
places: commercial and residential.
The outcome of the lengthy discussion
was that optimal awareness still lies
with the individual member firm to de-
velop aggressive, high-performance
sales programs as follow-up to the sup-
port they receive from the [.P.A.

Under bidding and specifying,
education, or the lack of it, was pin-
pointed as a crucial concern in the bid-
ding process. The Assembly saw a
need for educating design profes-
sionals, those who normally write
specifications, as to the availability of
a product, procedural steps, mechani-
cal requirements from the plant-
scaper’s point of view and general hor-
ticultural requirements.

LANDSCAPE CONTRACTORS
NURSERIES
% GROUNDS KEEPERS

ALL SEASON PRODUCTIVITY

to serve you.

... throughout the nation people like
yourself are finding that Wells Cargo quality trailers are an easy, economical,
efficient way to handle their jobs. You can haul nursery stock, fertilizer, seed,
sprayers, implements, mowers . .. everything your job requires in a TOTE
WAGON or EXPRESS WAGON equipped with a ball-type coupler. Steel struc-
tured for maximum life and minimum maintenance. There is a capacity to fill
your needs from 1-ton to 5-ton. Tell us your requirements and we will supply
specifications and prices on a trailer to do the job for you. We have manufacturing,
sales & service facilities in IN, GA, TX, & UT and a national network of dealers

For Prices & FREE lllustrated Brochure

CALL NOW!

TOLL FREE 1-800-348-7553

or Write

Wells Cargo, Inc.
P.O. Box 728-473
Elkhart, Indiana 46515
(219)264-9661
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