
THE FUTURE IS BRIGHT 
FOR INDUSTRIAL PARK 

LANDSCAPE CARE 
Management of industrial park 
landscapes is more a function of 
the individual tenant within the 
development, or a landscape con-
tractor hired by the tenant, than 
the developer or owner, according 
to the most recent survey by Weeds 
Trees & Turf magazine. 

More than two thirds of the sur-
vey respondents indicated total 
control over landscape planning 
and maintenance by tenants. Typ-
ically those parks where each 
building has a number of tenants 
will be managed by the owner's 
agent. Those parks where entire 
buildings are built and owned by 
individual companies will be less 
involved in landscape decisions. 

Nearly half the industrial park 
representatives indicated their 
parks are not fully developed. 
Combined with the attractiveness 
of other ventures due to high in-
terest rates, industrial parks may 
face a lag of investors in the near 
future. 

Despite a temporary slowdown, 
industrial park development is a 
practical alternative to older, more 
expensive buildings in urban cen-
ters. The idea took off in the late 
60's as the U.S. Highway System 
made suburban industrial parks not 
only accessible to truck transpor-
tation, but closer to employees. In-
dustrial parks were often supported 
by chambers of commerce to pro-
vide controlled growth while in-
creasing the tax base. 

One industrial park developer in 
St. Louis told Weeds Trees & Turf 
private industrial parks are often 
sold to tenants five to ten years 
after development. Many have been 
sponsored by private investors who 
seek a five to ten year payback. The 
attractiveness of industrial parks 
as an investment faded slightly 
under high interest rates, when 
investors were guaranteed 12 to 15 
percent without great risk. As 

money rates fall the industrial park 
once again becomes attractive. 

Other industrial parks operate 
like residential developments, 
where streets, utilities and rights-
of-way are taken over by the city 
after the development is built. 
Whether private or public, indus-
trial parks face zoning regulations 
often slanted toward "clean" in-
dustry. 

Survey respondents said com-
panies pay for landscape mainte-
nance in a monthly maintenance 
fee, directly to a landscape con-
tractor, or separate payment to the 
park staff. Each represents a third 
of the survey. The park staff may 
contract out all or a portion of the 
work. Two of the property man-
agement firms in the survey had 
landscape divisions. 

In addition to the multi-company 
park, a larger group of single-com-
pany, campus style offices exist in 
suburban areas near major cities. 
Distinguishing between the two 
types of facilities for this report 
would have limited value. Consid-
erably more research is needed to 
quantify the market. Projections 
from data we have would suggest 
there are more than 3,000 industrial 

parks in the U.S. Add the single-
company industrial campus and 
the total approaches 10,000. 

Landscape maintenance budgets 
of our respondents ranged from 
$3,000 to $1.2 million. The most 
common figure $18,000, and the av-
erage was $30,350. Projection to a 
universe of 10,000 facilities results 
in landscape maintenance ex-
penses exceeding $200 million. 

Park size ranged from four acres 
to 5,000 acres. The most common 

Tenants have 
considerable control 
over landscaping of 
their buildings. 

size was 25 acres, but the average 
was 200 acres. Half the industrial 
park respondents indicated acreage 
for future development exists in 
current parks. This would reduce 
the area intensively landscaped. 
Overall, maintenance cost ranged 
from $150 to $720 per acre. 

Nearly two-thirds of the re-
spondents are responsible for both 
interior and exterior maintenance. 
They have an average full-time staff 

Table 1 
Planning and Buying by Industrial Park Managers. 

Equipment Chemical 
Percent Percent Percent 

Month Planning Buying Buying 

January 55 65 30 
February 35 65 50 
March 40 55 100 
April 25 65 70 
May 15 30 50 
June 25 5 10 
July 40 20 5 
August 60 20 0 
September 75 30 25 
October 50 25 5 
November 35 5 15 
December 25 5 30 



of 6 w i t h p a r t - t i m e a n d s e a s o n a l 
h e l p of 2 to 5 . 

C h e m i c a l p u r c h a s e s p e r y e a r av-
eraged $ 4 , 2 5 0 for h e r b i c i d e s , $ 3 , 0 0 0 
for f e r t i l i z e r s , a n d $ 2 , 0 7 5 for in-
s e c t i c i d e s . 

I n d u s t r i a l p a r k s h a d a n a v e r a g e 
of 6 p u s h mowers , -3 r id ing m o w e r s , 
4 h a n d c a r r i e d c o m p r e s s e d a i r 
s p r a y e r s , 2 c h a i n s a w s , a n d 3 p i c k -
u p t r u c k s . Larger s p r a y u n i t s w e r e 
o w n e d b y m o r e t h a n h a l f t h e re-
s p o n d e n t s a n d a th i rd had turf aer -
i f i n g d e v i c e s . R o u g h l y h a l f t h e 
p a r k s h a d s o m e f o r m of i r r iga t ion 
to s e r v e l e s s t h a n ha l f t h e a c r e a g e . 
Almost two th irds of t h e irr igation 
s y s t e m s w e r e p r o v i d e d by t h e d e -
v e l o p e r . 

L o c a l l a n d s c a p e s u p p l y d i s t r ib -
u tors are u s e d b y t h r e e q u a r t e r s of 
t h e r e s p o n d e n t s . M o r e t h a n a t h i r d 
b o u g h t s o m e c h e m i c a l s or e q u i p -
m e n t f r o m loca l reta i l s u p p l i e r s . A 

Two thirds of the survey 
\ respondents are 

responsible for both 
interior and exterior 
maintenance. 

fifth bought some materials directly 
from the manufacturer. 
Summary 

As interest rates drop, not only 
will investors see industrial parks 
as more attractive, but companies 
seeking more efficient offices will 
become tenants or owners. The 
amount of undeveloped space in 
industrial parks may absorb the in-
itial recovery, but the concept of 
suburban industrial parks remains 
an effective alternative to rising 
leases in urban centers. 

As tenants take over parks from 
developers more landscaping work 
will be available to contractors. The 
fact that some property manage-
ment firms are creating landscape 
divisions reflects the profitability 
and potential for this market. 

Suburbs will continue to en-
courage development of clean, 
planned industrial parks to mod-
erate the tax burden on homeown-
ers. The motivation for future ex-
pansion of industrial parks exists 
today and will continue to grow. 

WTT 

to All Season 
Productivity, 

A full line of attachments 
keeps your HUSTLER 

working all year 'round. 
Thanks to its quick-hitch capability 

and 15 different attachments, your re-
turn on an investment in a HUSTLER 
tractor can be maximized. 

SPRING & SUMMER ATTACHMENTS: 
3-Way Mower Deck m u l c h e s o r d is -
charges to the side, rear or both; Coul-
ter-Type Edger for sharp, professional 
t r i m ; Crass Catcher/Compactor f o r 
clean lawns; Grass Vac (261 only); 72" 
Heavy Duty Deck; 60" Flail Mower fo r 
roadside jobs and thickly weeded areas. 

FALL & WINTER ATTACHMENTS: Ro-
tary Broom for debris or light snow; 54" 

or 60" Snow Throwers; 60" V-Blade; 
60" or 72" Dozer Blades; or 1/2 cu. yd. 
Utility Scoop. 

ROPS, ROPS/Cab, headlights, heater 
and tilt-deck trailer also are available for 
HUSTLER models. 

All HUSTLER attachments are de-
signed for total grounds maintenance 
care. The HUSTLER simply does it all! 

Call Toll Free 1-800-835-3260 
or write for FREE literature. 

EXCEL INDUSTRIES, INC. 
Box 727 / Hesston, KS 67062 

EXI 4-582 

Utility Scoop Dozer Blades 

Coulter-Type Edger 

Cultivator 
"BacVac" Crass Vacuum 

(Model 261 only) 
Grass Catcher/Compactor 
72" Heavy Duty Deck 
60" Flail Mower 

OTHER HUSTLER ATTACHMENTS 
V-Blade ROPS/Cab 
ROPS Headlights 

Snow Thrower 

Heater 
Tilt Deck Trailer 

The choice of the Pros. 

E X C E L Turf & Grounds Equipment 

Call toll free 1-800 835 3260 


