
WHOLESALE GROWER 

WHOLESALE GROWERS EXCEED 
ONE BILLION DOLLARS IN SALES 
The wholesale grower and the sod 
producer are the farmers of the 
Green Industry. T h e i r problems 
closely resemble those of agricul-
ture; business is weather dependent, 
cash flow and labor needs are 
seasonal, and equipment and supply 
costs are much greater than the 
average small business. 

The wholesale grower, the sub-
ject of this^survey, is constantly 
searching for ways to beat mother 
nature. Mechanization, new plant 
cultivars, and improved growing 
techniques are utilized to boost pro-
ductivity and hold down prices in 
the face of rising costs. 

WEEDS T R E E S & T U R F dis-
covered a number of changes taking 
place within the wholesale nursery 
industry. Short digging seasons have 
plagued northern growers for three 
years. Consequently, more northern 
growers see containerizing as a solu-
tion to poor field conditions. Re-
search into hardier, more disease re-
sistant species and cultivars is being 
sought and encouraged. Regional 
surveys are underway to reveal 
unpopular varieties and discover 
new ones so growers can concen-
trate on popular plants. One result of 
specialization and identification of 
popular varieties may be increased 
competition. However, an increas-
ing demand for plant material ap-
pears to be counterbalancing the ef-
fects of competition. A national mar-
keting program sponsored by the 
American Association of Nursery-
men has the goal of increasing the 
demand significantly. 

To obtain specific data on the 
wholesale grower, WEEDS TREES & 
TURF surveyed 936 firms in the 
United States. A total of 207 returned 
the questionnaires for a 22 percent 
return. The Horticultural Research 
Institute, Inc., has placed the size of 
the market at approximately 5,000 
firms with 70,000 full-time and an ad-
ditional 70,000 seasonal employees. 

More than 70 percent of the 
wholesale growers are also involved 
in retailing. Forty-four percent also 
do exterior landscaping and 17 per-

Concerns of wholesale growers. 

Concern 

Labor Costs 
Government Regulations 
Supply Costs 
Labor Skill 
Property Taxes 
Labor Supply 
Competition 
Local Market 
Conditions 

Involvement with other 
types of businesses. 
Type Percentage 

of Respondents 

Retail nursery 70.6 
Exterior Landscaping 44 
Interior Landscaping 17 
Lawn Care 15 
Tree Care 15 
Sod Production 6 
Plant Breeding 1 

Percentage of Growers Showing Concern 
Major Minor No Concern 

73 23 4 
72 24 4 
66 33 1 
48 40 20 
48 44 7 
41 39 20 
29 50 21 

23 48 29 

Cost Projected to 5,000 Firms 

$109 million 
$ 40 million 
$34.3 million 
$20.4 million 
$11.4 million 
$10.4 million 
$10.3 million 

Annual expenditures for various types of supplies. 
Item Average Annual Cost 

Containers $21,814 
Fertilizer $ 8,133 
Soil Amendments $ 6,869 
Seed $ 4,073 
Pesticides $ 2,288 
Herbicides $ 2,078 
Fungicides $ 2,055 



THE 
SCHMIDT 

"CUSTOMIZED 
CANOPY" 
TREE 

Quality never before offered 
in a bare root tree. 

The "Customized Canopy" developed by J. Frank Schmidt 
& Son Company employs pruning techniques that 
produce a tree with a straight leader and evenly spaced branches. 
The strength and beauty of a mature tree depends upon 
the symmetry of its canopy. This in turn depends upon the 
primary limb structure. 
Schmidt's "Customized Canopy" provides this structure so subtly 
that clearance beneath the lowest branch can be increased 
without destroying the skeletal integrity. 
Investigate the Schmidt tree — write for 1978-79 catalog. 

J. F R A N K S C H M I D T & S O N C O . 

9500 S.E. 327th Avenue 
Boring, Oregon - 97009 
(503) 663-4128 

cent do interior landscaping. Fifteen 
percent of the firms do lawn care 
and tree care. Only one percent in-
dicated they do plant propagation. 

Nearly two-thirds of the respon-
dents distribute products in their 
region only. The average number of 
acres in production is 122 with a 
range of one to 1,600 acres. The 
average number of acres occupied 
by greenhouses is 1.5 acres. 

The growers were asked what 
percentage of total acreage is used 
for container stock, shade and fruit 
trees, and field grown shrubs and 
evergreens. They were also asked 
whether or not they plan to increase, 
decrease or maintain production in 
the three areas. 

The growers reported an average 
of 17 percent of their acreage is used 
for container stock and nearly 60 
percent plan to increase this area of 
their business. Six percent plan to 
decrease container stock production. 

The respondents have an average 
of 35 percent of their acreage for the 
production of shade and fruit trees. 
Only 42 percent said they plan to in-
crease shade and fruit tree pro-
duction. Another 42 percent plan to 
maintain production and 16 percent 
expect to decrease tree production. 

The largest amount of acreage is 
used for growing field-grown shrubs 
and evergreens, 48 percent. Like 
container stock, nearly 60 percent of 
the growers expect to increase pro-
duction. T w e l v e percent plan a 
decrease and 31 percent expect to 
maintain production. 

WEEDS T R E E S & T U R F calcu-
lated the average gross revenue of a 
wholesale grower to be $519,853 
based upon responses ranging from 
$1,000 to $15 million. The median of 
the range was $230,000. Projecting a 
total industry gross from a universe 
of 5,000 firms and the median gives 
$1.15 billion, or projected from the 
average (mean), $2.5 billion. 

Taking the computation one step 
further by assuming a markup of 
300% at the retail level, growers in 
the United States produce plant 
material valued at the retail level for 
$3.45 billion (median) or $7.5 billion 
(mean). The Horticultural Research 
Institute, Inc., estimated the value of 
plant stock at the retail level in 1975 
to be $2.7 billion. 

When asked about the direction 
of profits and sales in 1977, three-
fourths of the growers indicated 
sales had increased, but only 43 per-
cent said profits increased. In fact, 
30 percent reported a drop in profits 
while only 13 percent reported a 
drop in sales. 



Growers say labor costs, supply 
costs, and government regulations 
are of most concern . R e c e n t mini-
mum wage legislation is making 
seasonal labor " m o r e e x p e n s i v e . " 
Labor skill and property taxes are 
concerns of near ly hal f the respon-
dents. At the present t ime, growers 
do not see competi t ion as a m a j o r 
concern. 

G r o w e r s d e s c r i b e d s e a s o n a l 
labor force makeup as 66 percent 
local labor, 23 percent students, and 
11 percent migrant farm workers . 
Forty-one percent indicated labor 
supply was a problem. 

Expenditures for supplies , b a s e d 
upon averages for various mater ia ls , 
total an average of $54,125 per year . 
This f i g u r e d o e s n o t i n c l u d e 
expenditures for f ix tures or equip-
ment. The greatest single e x p e n s e is 
for containers, fo l lowed by ferti l -
izer, soil amendments , seed, pesti-
cides and herb ic ides . 

The growers l isted the average 
value of greenhouses as $52,114 and 
the a v e r a g e v a l u e of i r r i g a t i o n 
systems as $33,095. 

E q u i p m e n t i n v e n t o r i e s o f 
growers indicated signif icant pur-
chases of t rac tors , m i s t b l o w e r s , 
b o o m s p r a y e r s , c o m p r e s s i o n 
sprayers, carts and wagons, and roto-
t i l l e r s . B a s e d u p o n a v e r a g e s , 
growers own a total of 33,000 trac-
tors, 65,000 carts and wagons, 14,400 
ro to t i l l e r s , 1 0 , 7 5 0 c o m p r e s s i o n 
sprayers, 8,250 boom sprayers , and 
6,500 mistblowers . 

T h e A m e r i c a n A s s o c i a t i o n of 
Nurserymen has recent ly devised a 
plan to i n c r e a s e the d e m a n d for 
plant mater ia ls on a nat ional sca le . It 
is a voluntary program of contri -
butions b a s e d on a percentage of the 
wholesale growers sales . Ca l led the 
National Market ing Counci l (NMC), 
the group wi l l do b a s i c m a r k e t 
research into customer p r e f e r e n c e s 
and then c rea te and institute a mass 
media campaign for the ent i re G r e e n 
Industry. 

W E E D S T R E E S & T U R F sup-
ports the idea and sees it as a pro-
gram worthy of support. W e pol led 
the growers in the survey about the 
NMC. Unfortunate ly , only 32 per-
cent said they plan to par t ic ipate in 
NMC and only 16 percent thought 
their customers w e r e in teres ted in 
contributing to NMC. This hope-
fully will change as word gets out 
about N M C . I n t e r e s t e d p e r s o n s 
should contact the A m e r i c a n Associ-
ation of Nurserymen, 230 Southern 
Building, Washington, D.C. 20005. 
The NMC will benef i t e v e r y o n e in-
volved in growing, landscaping and 
maintaining plants. WTT 

Number of pieces of equipment owned by wholesale growers. 
Type Average Per Firm Total for 5,000 firms 

(Projected) 

Tractors 6.6 33,000 
Wagons 6.1 30,300 
Push Carts 4.4 22,000 
Motor Carts 2.6 13,000 
Rototillers 2.9 14,400 
Boom Sprayers 1.7 8,250 
Mistblowers 1.3 6,500 
Compression Sprayers 2.15 10,750 

mitts s merrill 
SUISIOIAIY 

fujalco] 

Dept. WTT 52, 109 McCoskry St., Saginaw, Michigan 48601 
Circle 109 on free information card 

Applying engineering designs which "Sound Conditioned"* our industrial scrap 
reduction machinery, Mitts & Merrill can modify our brush chippers for low noise 
levels. At the same time, those engineering features which have made Mitts & 
Merrill the leader for years have been retained. 

•Copyright Mitts & Merrill. Inc., 1973, 1974, 1975. All rights reserved. 

Staggered knife pattern, for years a Mitts 
& Merrill feature, has always resulted in 
a lower noise level. First, by segmenting 
the noise source. Second, th rough 
smoother cutting action. Third, by pro-
ducing smaller chips. 

Optional torque converters and the heavi-
est steel cylinder — even without an 
external flywheel — combine to give 
positive cutting action under the most 
rugged conditions. Isolates the engine 
from shock. Minimizes maintenance. 

Plus • Positive safety-lock pin for greater operator safety • Swing-away, folding feed chute 
protects cutting chamber; allows Instant access and increases maneuverability • Heavy 
duty construction includes coil spring, torsion-type suspension, and box tubular steel frame. 

/ / Sound Conditioned" 
M &M Brush 
Ck 

for... 
less noise... 
more efficiency 


