THE MARKET

WEEDS TREES & TURF
SURVEYS THE CONTRACT
APPLICATION MARKETY

WEEDS TREES & TURF con-
ducted a readership survey of our
readers involved in the contract ap-
plicator business. Of those readers,
87% were involved in ground ap-
plication of chemicals. Six percent
did aerial application and seven per-
cent were involved in both ground
and aerial.

We found that our readers in this
category handle approximately 3,-
000,000 accounts, covering some 380,-
000,000 acres. The annual gross
revenue from contract spray ap-
plication was projected to be 921,-
000,000. The median was $40,000 in a
range of answers from $300-
$10,000,000.

The businesses themselves
ranged in age from new to 70 years,
with the average age being 17 years.

Most of these businesses have 1-3
employees, however, some employ
as many as 200. The average annual
salary of these people was $12,040.
This figure was inflated somewhat
by single owners of companies, who
tended to pay themselves very well.
The median salary was $10,500.

Sixty-eight percent of the em-
ployees were company trained. Only
22% of the employees were college
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trained, with 3% being trained by
the state extension service and five
percent trained by the owner of the
company, himself.

In asking how many full-time em-
ployees had passed a state or federal
certification test for restricted
chemical application, we got
answers most often in the range of
one to five. There was no pattern to
the responses, however. Some com-
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panies would have no certified em-
ployees, some would have all cer-
tified, some had only a fraction cer-
tified. '

Equipment value was projected
to be $504,000,000 with a range of
$200 to $4,000,000 worth of equip-
ment owned by any one contractor.

Annual chemical expenditures
are projected as $205,486,000 or
roughly 22% of gross revenue. An-

nual equipment expenditure pro-
jections could not be made due to a
lack of responses to this question.
The varied periods of useful life of
equipment also made such a projec-
tion unreliable.

Survey results were obtained by
estimating the contract applicator
market at a modest 4,333 firms.




