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How to Select A Pro-Grade Chain Saw 14 
O n e of the most versatile tools in the Green Industry today is the 
chain saw. Yet, few know exactly what to look for when faced with 
the decision to buy. Here's an informative look into the what to and 
what not to buy. 

Prognosis for the Wounded Tree 16 
Healing tree wounds has a history almost as old as trees themselves. 
However, arborists in an effort to discover answers continually ask 
many questions about wound dressings and the extent of wound 
damage. Dan Neely, plant pathologist at the Illinois Natural History 
Survey discusses the findings of his research in this area. 

Chain Saws In Trees 18 
The chain saw for the trimmer has increased the efficiency of this 
job tremendously. It also has increased the chances for an accident. 
Blair E. Caplinger of Nelson Tree Service discusses why chain saws 
in trees should be secured with an extra line. 

18 Steps to Safe Tree Climbing 20 
Tree climbing for the professional trimmer is as much a part of his 
trade as the saw or tree paint. Larry Holkenborg, landscape arborist 
demonstrates the safe way to climb trees that will result in fewer 
accidents and greater accomplishment of work. 

Selling A Tree Program to the City 23 
A city tree program can be a meaningful eocperience to every resi-
dent. William T. Bell describes the steps to success in selling and 
maintaining a tree program. 

On the Job In A Bucket 28 
Towers today have become an integral part of the arborist pro-
fession. Here's an in-depth look at Hi-Ranger towers as viewed by 
Fort Wayne city arborist, Ralph E. Mudrack. 
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The Cover 
Working comfortably high above the surrounding park on a Hi-Ranger tower is Allan Nyberg of Ft. Wayne, Indiana. As a member of the city parks department, he regularly uses towers in his tree trimming work. Towers have gained in popularity in recent years. Why? See the article starting on page 28 for the answer. 
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