
SOD INDUSTRY SECTION 

WTT Survey Shows Sod Industry Headed 
for Vast Expansion, Increased Sales 

America's sod growing indus-
try stands at the foot of a giant 
ladder which leads to new levels 
of expansion. This is the concen-
sus of state agriculture depart-
ments, sod growers' associations, 
and many individuals engaged in 
the burgeoning professional turf 
business. 

Prior to the introduction of the 
monthly Sod Industry Section in 
July, Weeds Trees and Turj in-
stituted an extensive preliminary 
survey of sod growers to de-
t e r m i n e t h e e x t e n t of their 
o p e r a t i o n s , as w e l l as their 
needs and plans. Research into 
all 50 states turned up a vast 
spectrum of information—much 
of it diverse and even contradic-
tory. But the survey did point 
out some definite trends in the 
sod growers' community. And 
it helped WTT begin a deeper, 
more probing investigation of 
the sod industry, an investigation 
currently underway which will, 
eventually, report the details and 
scope of the heretofore virtually 
unexplored sod business. 

If nothing else, the initial sur-

vey proved that many industry 
members really know little of 
the extent of American sod pro-
duction. Many state agencies 
tend to underestimate their own 
state's sod production, claiming 
that much of the sod used in that 
state originates elsewhere. For 
example, one Wyoming exten-
sion agent claims that "There 
has been an increase in the past 
three years of sod shipped in 
from Colorado, Nebraska, and 
South Dakota." Yet an official 
of the South Dakota Department 
of Agriculture reports, "There 
are no commercial sod producers 
in the state." 
Communicat ions Lacking 

This seeming c o n t r a d i c t i o n 
does not really imply controversy 
between the states. It reflects, 
instead, the general lack of com-
munications and i n f o r m a t i o n 
within the sod industry, a rela-
tively common occurrence. 

Few states require certification 
of sod growers, so there is often 
no official source of data. Since 
today there are only a limited 

number of large sod producing 
companies in any one state, there 
are few state sod growers' asso-
ciations. Even state or regional 
turf associations do not have 
complete information about sod 
growers among their member-
ship. 

Does all this mean, then, that 
America's sod industry is in a 
disorganized and rudimentary 
shambles? Not at all. It merely 
shows that sod production in the 
U.S. is in a germinative stage of 
development. As a small Ohio 
grower put it, "New companies 
are springing up all over." 

"New" is one of the most com-
mon words in the sod industry's 
vocabulary. "We are so new that 
it is difficult to determine dollar 
value (in the industry)," the 
Connecticut Cooperative Exten-
sion Service reports. 

Ohio Extension Agronomist 
Don W. Griffis reinforces this 
opinion when he bluntly states, 
"Each day we hear of another 
sod producer in business or plan-
ning to go into the business . . . . 
Without a knowledge of the 

New Bentgrass Assn. "Off iT Running" in Oregon 

Conferr ing officers for new Exeter Bentgrass Assn. in Albany, 
Ore., are, from left: Fenn Emerson, secretary-treasurer, Albany; 
Bill Rose, president, Woodburn; and Loren Hoven, vice-president, 
from Jefferson. 

Bill Rose of Woodburn, Ore., has hoisted the 
flag to announce operations are now underway 
for the recently formed Exeter Bentgrass Assn. 
in Albany, Ore. 

Rose was recently named president of this 
organization, which plans to promote better 
understanding of Exeter bentgrass, to maintain 
genetic purity of grass, and to assist in dissem-
ination of information about the value and use 
of this new seed. 

Exeter, developed and tested in Rhode Island, 
has proved to be an outstanding turfgrass, Rose 
says. A limited supply of seed will be available 
for consumer use this season. 

Further information is available by writing 
to Exeter Bentgrass Assn., P. O. Box 356, Al-
bany, Ore. 
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volume of business of these, I 
could not estimate with any ac-
curacy the economic size of the 
sod industry. I am sure it is a 
sizeable industry, perhaps an un-
recognized industry." 

This picture, nebulous as it is, 
mirrors tabulated knowledge on 
the sod industry; known facts are 
virtually nonexistent. "Informa-
tion on the sod industry is lack-
ing not only for the country as a 
whole but within the states 
themselves," Henry W. Indyk, 
N.J. Extension Officer capsul-
ized. "At present, this is a rap-
idly growing industry and any 
s t a t i s t i c s compiled would be-
come outdated rather quickly." 
1,000 Sod Farms 

Preliminary returns from early 
studies led WTTs research staff 
to project that about 105,000 
acres are planted to sod on about 
1,000 farms across the nation. 
(WTT estimates the average 
farm has 84 acres and each state 
has slightly more than 20 farms.) 

Reports indicate, though, that 
there is no such thing as the 

Light- and medium-duty mowing is accomplished quickly when 5-ft . LBS-5 is teamed up with 
4-ft. HS model of Mott hammer-knife mowers. This arrangement gives the operator a cutting swath 
of 8'/J feet employing smaller, lower-powered tractor for greater operat ional economy. Free-
swinging flails have patented, self-cleaning cutting angle which also fo ld back when meeting with 
an obstruction and lessens tendency to throw stones or other objects that may be hidden on 
ground. Renovating and leaf mulching attachments are avai lable as opt ional equipment. Complete 
information on this equipment may be obtained from Mott Corp., 500 Shawmut Ave., La Grange, III. 

"average sod farm." Producers 
include nurseries which plant 
small plots to sod, farmers who 
cut up pasturelands and sell the 
turf, and large professional sod 
growers who conduct research 
and develop species. The table 
below, of sample figures from 
rep resen ta t ive states, empha-
sizes the variations. The repre-
sentative data below show the 
reported minimum number of 
farms in each state and the mini-
mum total acreage.* 

State Farms Acreage 
Arizona 5 75 Arkansas 10 100 Florida 46 12,000 Georgia 33 300 Illinois 50 5,588 Maryland 250 7,000 Michigan 100 15,000 New York 20 3,410 Pennsylvania 10 1,000 
•Based on estimates from officials in various states. 

Conservative estimates put the 
sod industry's income at $100 
million annually. But reports 
from individual states hint that 

SOLUBLE 
FERTILIZERS 

Completely chelated all purpose feeds 

Contain all necessary trace elements in a completely avai lable 
form. - - Contain very effective color tracers - - Contain effec-
tive penetrating agents. - -

Ideal for all types of foliar, turf and root feeding. 

Compatible with all commonly used spray materials. 

The finest soluble fertilizers ever made! Try them and see! 

Inquire from your jobber or write direct to us 
for further information. 

M O C K . . Specialist in 
GRASS SEED 

To The Sod Grower 
Merion Bluegrass, other Bluegrass, Fescues,— 
no matter what your requirements, Mock Seed 
Company has select lots of extra quality grass 
seed. More than ten years ago, when the in-
fant sod industry was demanding seed free of 
bentgrass, poa annua, timothy, and other 
pesky crop grasses, Mock was able to supply. 
And we still are, despite the fact that the in-
dustry has become a lusty, vigorous man. 
Write, or phone collect for latest quotations on 
identical lots of Mock's Seed for Sod. 

MOCK SEED COMPANY 
Pittsburgh, Pa. 15230 

Area Code 412, phone 281-3193 ROBERT B. PETERS CO., INC. 
2 8 3 3 P E N N S Y L V A N I A S T . A L L E N T 0 W N , P A . 



this guess may be exceedingly 
low. 

James B. Beard, assistant pro-
fessor of crop science at Mich-
igan State University, believes 
that Michigan's sod industry 
alone approaches $50 million in 
annual revenue. Elwyn Deal of 
the Maryland Extension Service 
estimates that state's annual dol-
lar volume in sod to be about $2 
million. Florida claims to have 
an $11 million capital investment 
in the sod industry. Massachu-
setts typifies states with little or 
no sod production where sales of 
sod shipped in from other areas 
still reaches several hundred 
thousand dollars. 
Regional Prices Va ry 

If the variations in aggregate 
figures seem wide, the differ-
ences in sod prices are even more 
extreme. An Ohio sod grower 

Cyclone Spreader/Seeder Out 
A new Model 99 pull-type 

b r o a d c a s t spreader/seeder de-
signed to give the same spread-
ing results as o l d e r C y c l o n e 
Model B is now being marketed 
by The Cyclone Seeder Co. 

Hopper capacity is 100 pounds 
of average material; it is con-
structed of galvanized steel and 
f i n i s h e d in b a k e d e n a m e l . 
Spreading mechanism consisting 
of feed guides, rotary agitator, 
and control cable is made of 
stainless steel. 

Designed for spreading ferti-
lizer, seed, granular herbicides, 

reports that Merion bluegrass 
sells for from 65c to $1.00 per 
sq. yd. and the price is rising as 
demand goes up and supplies 
fall. He adds that bentgrass mar-
kets for about $1.85 per sq. yd. 

T h e s e p r i c e s f o r n o r t h e r n 
strains contrast s i g n i f i c a n t l y 
with the prices of southern 
grasses as reported in a 1963 
Florida study. St. augustinegrass 
then cost less than 25c per sq. 
yd., bermudagrass was 38c per 
sq. yd., and zoysiagrass sold for 
67c per sq. yd. In all regions the 
primary market for sod includes 
landscape contractors and home-
owners as well as golf courses 
and some industrial accounts. 

With this wide fluctuation in 
size, volume, and prices, the 
reasons for the lack of mutual 
understanding become clearer. 
Some states (Florida and Wis-
consin, for example) exempt sod 

granular insecticides, ice melt-
ers, soil conditioners, etc., Model 
99 can achieve a spread width 
up to 10 feet, depending on the 
material being dispensed. 

Another spreader, Model 100, 
is a new push-type spreader/ 
s e e d e r a n d is equipped w i t h 
wheelbarrow-type handles for 
manual operation. It has the 
same features as the pull-type. 
Spreading mechanisms of both 
machines are ground driven. 

Applicators interested in ob-
taining more information on 
these products can write to the 
company at Urbana, Indiana. 

from the definition of nursery 
stock. An Iowa horticulturist 
notes that in his state there is 
more acreage sold from pasture 
grown sod than from nursery 
grown sod. Reports from the 
Pacific Northwest indicate that 
sod production is relatively small 
because climate conditions us-
ually favor good growth from 
seed-planted lawns. 

These varied reports again af-
firm the substantial lack of com-
munication within the industry. 
And this Sod Industry Section 
seeks to fill the void in what is 
obviously a growing field. 
Vast Potent ial Marke t 

Sod uses are many. WTT's in-
troductory survey uncovered sod 
p r o d u c e r s w h o se l l to golf 
courses, parks, highway depart-
ments, and o t h e r i n d u s t r i a l / 
municipal/institutional markets. 
One New Hampshire grower pro-
vides the sod used at Boston's 
Fenway Park stadium. Even in 
t h e N o r t h w e s t w h e r e seed-
planted lawns flourish, Norman 
Goetze of the Oregon State Uni-
versity extension service specu-
lates a "real potential for the sod 
industry because of the difficulty 
in maintaining (turf) on heavy 
wear areas such as golf course 
tees and football fields." 

The future is bright for the 
multimillion dollar sod industry 
in America. The comment of 
a New E n g l a n d agronomist 
wraps up feeling across the na-
tion. "Frankly," he confided, 
"there is a market for more sod 
growers in this area if someone 
is interested in growing grass sod 
under good conditions." 

And that is the purpose of this 
new Sod Industry Section: to 
help both present and potential 
sod growers develop their busi-
nesses. Future editions will in-
clude studies of preferred grass 
species, seeding and fertility 
rates, weed control practices, and 
market development tips. There 
will also be "portraits" of lead-
ing sod producers. 

Sod growers have asked WTT 
about turf equipment, seed mix-
tures for specific areas, trade 
associations, and business prac-
tices. Coming issues will answer 
these and other questions im-
portant to the sod grower. As 

This Cyclone Model 9 9 is a new pull-type broadcast spreader/seeder designed to spread 
fert i l izer, seed, and other materials without stripes and double overlaps. Cyclone makes a 
manual model also. 



HARDIE 
results of the current WTT pro-
duction and sod industry surveys 
are compiled, a more distinct 
image of the American sod busi-
ness will emerge. WTT stands 
ready to record the action as the 
expanding industry begins to 
climb its giant ladder into turf 
s i g n i f i c a n c e . Comments from 
readers will be most welcome. 

Dutch Elm Disease Spreading 
Westward, Pathologist Warns 

Dutch elm disease, which has 
caused widespread havoc in the 
Midwest, is steadily inching far-
ther west, according to a recent 
warning by Dr. L. E. Dickins, 
extension plant p a t h o l o g i s t at 
Colorado State University, Fort 
Collins. 

The dreaded malady already 
has spread i n t o mos t e a s t e r n 
Kansas counties, and a number 
of cases are reported for the first 
time in eastern Nebraska coun-
ties, the doctor points out. 

Although this westward move-
ment may take some time, "we 
cannot overemphasize the poten-
tial h a z a r d to ou r elms," Dr. 
Dickins cautions. 

There are no known cures for 
the menace, the pathologist ex-
plained, but a number of pre-
ventive measures are known: 

(1) Control native and Euro-
pean elm bark beetles which car-
ry the fungus; (2) assure tree's 
health by proper pruning, ferti-
lization, and watering; (3) clean 
up old elm wood piles, and strip 
bark from logs and stumps to 
prevent bark beetle buildup; (4) 

burn all dead elm trees; and (5) 
use mixed plantings with resist-
ant tree species to reduce disease 
hazards. 

A symptom of Dutch elm dis-
ease is wilting or flagging of one 
or more branches high in a tree's 
c r o w n . S a p w o o d of w i l t e d 
b r a n c h e s b e c o m e s b r o w n -
streaked, and leaves will proba-
bly fall prematurely. 

Dickins says these symptoms 
are not always reliable, there-
fore s u s p e c t e d i n f e s t a t i o n s 
should be confirmed by labora-
tory analysis. He asks that all 
such specimens in Colorado be 
mailed to him at the Fort Collins 
campus. Select wilted, but still 
living branches, % in. or more 
in diameter, and wrap them in 
foil before mailing. 

GSCAA Moves Offices to III. 
H e a d q u a r t e r s of the Golf 

Course Superintendents Associa-
tion of America were moved to 
Des Piaines in suburban Chica-
go, 111., on July 1. The old offices 
at J a c k s o n v i l l e Beach, Fla., 
closed. 

L. R. (Bob) Shields Jr., presi-
dent of GCSAA, announced that 
the new a d d r e s s is 3158 Des 
Piaines Ave., Des Piaines, 111. 
60018. The new telephone num-
ber is (312) 824-6147. 

"We are moving our base of 
operations to Des Piaines to a 
more geographically central lo-
cation to p r o v i d e better and 
faster service to our members," 
Shields told WTT. 

A new ground s p r a y e r f o r a p p l y i n g i n v e r t e m u l s i o n s has been deve loped by the M inneso ta 
Wanner Co., M inneapo l i s . Exact p ropor t i ons of water a n d brush k i l ler a re m ixed in a small 
chamber in spray gun under pressure, p roduc ing a very viscous wh i te mix tu re wh ich is also very 
adhesive. This process deve lops such des i rab le results as con t ro l led d rop le t size a n d heavy vis-
cosity that does not l end itself to d r i f t in f o rm of f o g or mist; it cannot be washed o f f by ra in . Its 
white color makes it easy to observe wh i l e a p p l i c a t i o n is in process acco rd ing to company . Comple te 
information is o b t a i n a b l e f rom Kent W a n n e r , M inneso ta W a n n e r Co., 5145 Eden Ave. , M inneapo l i s . 

HAS THE RIGHT 
SPRAYER FOR YOU 

Aeromist Sprayer-Duster 

15-30 gal . Town & Country 
Hardie has just the sprayer for your 
particular job, whether it be for mos-
quito control; combatting Dutch Elm 
disease; nursery work; contract lawn, 
tree & shrubbery service . . . What-
ever your need may be . . . write to 
Hardie today, or call your local Har-
die Dealer for more information or 
an on-the-spot demonstration. 

I HARDIE SPRAYERS 
I 4200 WUsohickon Avenu*, Dept. PC 
j Philadelphia 29, Pa. 1 

j • Have a Hardi* Salesman call on m*. 
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A D I V I S I O N O F 

UNIVERSAL ® AMERICAN 
C O R P O R A T I O N 

Model 99 
50-100 gal . Skid-Trailer 


