
tires filled with water, calcium or an an-
tifreeze solution. Always use a valve cap
to prevent loss of air.

Tread Wear and Cutting Due to
Spinning

Tractor tires with insufficient wheel
weights or excessive inflation pressure
will wear the tread bars rough, or will
snag and cut the bars when subjected to
severe service on abrasive surfaces. Sud-
den engagement of the clutch in starting
also causes this type of tread wear. Tread
bars are cut and worn on the leading or
forward edge. Addition of wheel
weights, adjustment of air pressure to
recommendations, decreasing of draft
load, and proper operating procedures
will remedy this condition.

Repairs
Sometimes a tire may be damaged

and require repair. It is advisable to in-
spect tires before starting each morning
as a part of the daily maintenance rou-
tine. There are several types of injuries
which may require different treatment.
Sidewall or tread rubber may be cut
through exposing the fabric. If a tire is
punctured by a large nail or something
similar, a rubber repair plug should be
inserted from the inside. The tire may
be cut from running over a sharp object,
or it is possible to break the cord body
of the tire when it strikes an obstruction
on the ground. While an operator may
be able to make repairs to the tire tem-
porarily, a qualified mechanic or tire re-
pair service should be called for a
permanent repair.

Where car tires are concerned, the
Rubber Manufacturers Association of
Washington, D.C. has an interesting way
to promote tire care. Their advertisement
reads, Be Tire Smart, Play Your PART.
The letters denote pressure, alignment,
rotation and tread. Interested in more tire
trivia? Check out their web site at
www.rma.org .•

Sources
• Greaseless guide to car care,

Mary Jackson, 1995
• The Rubber Manufacturers

Association

ORFAISTA Joint Education Workshop
OCTOBER 23, 2002, MOLD-MASTERS SPORTSPLEX, HALTON HILLS

AGENDA ACTIVITIES

CorporateNendor Display Set-up
Registration/Refreshments & Meet Exhibitors
Session #1: Integrated Pest Management

Refreshment Break
Session #2: Maximizing Your Equipment

Lunch

7:00 - 8:00 am
8:00 - 9:00 am
9:00 - 10:30 am

10:30 - 11:00 am
11:00 - 12:30 pm

12:30 - 1:00 pm

Integrated Pest Management
As communities become more aware, more concerned and wanting more of a say in
the care and control of their environment, municipalities are having to answer some
tough questions. Whether the driving force is political or ecological, the debate will
take place and resolutions will be reached. Where does the quality of turf fit in? Through
proper turf management techniques, you can give the grass a fighting chance against
weeds and insects. Alternatives to chemical weed and insect control will be discussed.

Maximizing Your Equipment
When starting up an IPM Program, the investment in equipment will seem large. How-
ever, by getting to know the equipment available and what it can do year round you can
maximize your budget dollars by multi-tasking your purchases. With so many types of
aerators, topdressing and overseeding, which one is right for you? Know the task,
know the equipment, know its abilities.

Display Information
In addition to delegates, both ORFA and STA Corporate Members are cordially invited
to attend the Regional Information Session on a first come, first serve basis to display
products and/or services. NOTE: Please keep in mind that this is a parks and sports turf
session and you should consider this to determine whether or not your company's
products/services will fit the mix.

Registration Information
Further details and a registration form may be obtained at www.orfa.com (Calendar)
or by contacting: 1) Ontario Recreation Facilities Association Inc. at 402-1185 Eglinton
Avenue East, North York, ON M3C 3C6, Phone: 416.426.7062, Fax: 416.426.7385
Email: info@orfa.com or 2) Sports Turf Association, 328 Victoria Road South, Guelph,
ON NIH 6H8, Phone: 519.763.9431, Fax: 519.766.1704. Email: sta@gti.uoguelph.ca.
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Press Releases
NEWS FROM THE SPORTS TURF INDUSTRY ... HUNTER, NU-GRO AND RITIENHOUSE ANNOUNCEMENTS

Hunter Names Dean Armstrong
New Sales Manager for Eastern
Canada

Dean Armstrong has been named the
new Hunter Industries' Sales Manager for
eastern Canada, reported Michael
Cucchiara, Hunter Vice President for
Sales.

Armstrong will be based in Guelph,
Ontario, and will be responsible for On-
tario, Quebec and the Maritime Provinces.

He will coordinate all local sales sup-
port and product introductions for the
Hunter residential and commercial lines
of irrigation equipment, along with Hunter
golf products. He will also conduct train-
ing programs and regional presentations.

Hunter manufactures a complete line
of water management equipment for turf
and landscape, including rotors, spray
heads, valves and central control systems.

Armstrong will liaise with professional
distributors, irrigation contractors and
landscape specifiers.

Prior to joining Hunter, Armstrong han-
dled sales and marketing for Vanden
Bussche Irrigation, a distribution firm with
locations in Ontario. He also worked with
Blue Jay Sprinkler Systems in commer-
cial sales and franchising.

Armstrong is a member of the execu-
tive committee for the Landscape Ontario
Irrigation Commodity Group and a mem-
ber of the CGSA. He received a Bachelor
of Commerce degree from the University
of Guelph in Ontario.

Hunter Industries is headquartered in
San Marcos, California, and has offices
throughout the world.

Nu-Gro Corporation signs letter of
intent with Turf Care Products

Both companies announced recently
that they have signed a letter of intent that
appoints Turf Care as a key distributor of
Nu-Gro's golf course and lawn care prod-
ucts in Ontario.

"Turf Care's commitment to the green
industry is in sync with Nu-Gro's, mak-
ing them a natural fit to distribute our
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broad range of golf
course and lawn care
products," said Rob
Field, Director of Sales
and Marketing, Nu-Gro
Corporation. "The peo-
ple at Turf Care are pro-
ponents of our corporate
commitment to provid-
ing this industry with the
highest degree of qual-
ity," he said.

"Our strategy is to seek out and pursue
the strongest course of action for future
growth, the health of the company and the
industry as a whole. We pride ourselves
on our customers' satisfaction, and the
lasting relationships we have built in the
industry. This new partnership with Turf
Care is right in line with that thinking,"
said Field.

"Turf Care and its entire staff are look-
ing forward to delivering an outstanding
combination of best of class products and
customer service as a result of this alli-
ance," said Bob Golden, Vice President,
Sales for Turf Care. "Our partnership with
Nu-Gro is in keeping with Turf Care's
philosophy of service excellence to the
green industry," added Golden.

About Tuif Care
Turf Care Products Canada Limited

(www.turfcare.ca) was originally founded
in 1975 to provide sales and service of the
Toro Company's line of outdoor products
for Ontario. Since then, the company has
expanded its product line to include E-Z-
Go, Yamaha, Finance Options, as well as
several other well respected products. In
addition, Turf Care's agronomic division
provides the highest quality of fertilizers,
micronutrients and plant protection prod-
ucts to the green industry.

About Nu-Gro
Nu-Gro (www.nu-gro.com)is Canada's

leading supplier of fertilizer, pest control,
ice melter, and horticultural products to
the lawn and garden and professional

markets. It is also the world's largest mer-
chant manufacturer and marketer of con-
trolled release nitrogen products.

Nu-Gro markets consumer lawn and
garden products under Wilson, C-I-L,
Vigoro, So-Green, Hillview and Alaskan
brands, as well as the natural organic
Green Earth brand. This strong product
mix provides customers with a full range
of horticultural products that meet every
gardening need. Nu-Gro also markets turf
products, pest control and ice melter prod-
ucts to professional applicators, protect-
ing and beautifying golf courses, homes,
parks, restaurants and many other com-
mercial products.

Waycool Evaporative Cooler
from Rittenhouse

It is the same model used by profes-
sional sports teams. This unit is excellent
for larger areas where a heavier duty, more
permanent installation is in order. It is
great for garden centres, hotels and resorts,
movie production sites, sports teams, fac-
tories, outdoor patios, golf tournaments,
rental and farm buildings.

This is the best evaporative cooler on
the market. It costs less than 50 cents a
day to operate. The unique design dramati-
cally outperforms all other portable
evaporative coolers. There are two mod-
els to choose from, 1/3 HP, which blows
air up to 65' and the 1 HP model that blows
up to 100', For more information, visit
www.rittenhouse.ca or call 1-800-461-
1041. •

http://www.rittenhouse.ca


• Quick germination in higher yields.

• Easy to calibrate.
• Minimum surface disturbance.
• Sowing varieties include (but not limited to)
All types of seed, Grain, Pesticide &
Fertilizer Prills, Pelletized Lime, Diazinon 5.

• Coverage Rates: 41bs - 5001bs/ acre.
• Ensure seed/soil contact while maintaining
constant seed depth.

• Save 25% of seed with accurate
calibration.

Seeding is Believing
The Quick Slit Seeder follows the ground contours accurately and plants seeds at
a constant depth in its own prepared mini seedbed. This unit is also a cultural tool
in that it acts as a grass root pruner by cutting or breaking the grass plant roots.
For the survival of the grass plant, it must immediately put all of its resources into

growing new roots, resulting in stronger plants with better root structures.

41 Kelfield Street, Rexdale, Ontario, Canada
CON 1-800-325-4871 USA 1-800-665-2696

www.sportsturfmagic.com

Turf Drainage
Systems Ltd.

• Complete Design and Installation

• Specializing in Slit Drain Systems for Sports

Fields and Golf Courses

• Drainage Specialists for over 25 years

• Automatic Laser Controlled Equipment

• Guaranteed to Provide the Results You Need

Contact U5:

33839 Saintsbury Line, P.O. Box 237, Lucan, ON NOM 2JO

• E-mail: tdsturf@on.aibn.com

• Website: www.tdsdrainage.com

• Office: 519-227-0731 • Mobile: 519-878-8918

• Fax: 519-227-1670

Proud Members of (GSA. OGSA • STA

Balancing Nature

Managing Water
Designing for Results

Leading Edge
Design &
Consulting
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