
Long Term Sun Exposure 
Increases Risk of Skin Cancer 

By GREG HUBBARD 
Manitou Ridge Golf Course 

After 25 years in the golf 
business, I can appreciate 
its special charms. A life en-
joying the outdoors, breath-
ing fresh air and smelling 
freshly mown grass are the 
benefits of this special life. 
Days spent under the sun 
either working or playing on 
the course have become com-
monplace and necessary to 
do my job. My Scandinavian 
heritage of blond hair, fair 
skin and blue eyes predi-
sposed me towards possible 
health problems like skin 
cancer, but these difficulties 
seemed a long ways away. 

I wasn't aware of any problems un-
til a recent visit to my physician. Af-
ter an extensive physical, he asked 
about a pearly, waxy growth that ap-
peared next to my right eye. This spot 
was often troublesome, a sore that 
never healed. Nothing to worry about, 
he said. A precautionary visit to a 
dermatologist would probably be in 
order for a person with my long term 
sun exposure. 

As the dermatologist looked me 
over, a look of concern spread from his 
face to mine. That troublesome spot, 
along with others on my face and 
scalp, looked suspiciously like skin 
cancer and would require treatment. 
He would use cryosurgery or liquid 
nitrogen to freeze and kill these 
problem areas. With any luck, this 
would resolve my difficulties. 

One month later, I returned back to 
the dermatologist. Many of the areas 
seemed better. Yet, even I could iden-
tify that same problem area next to 
my eye by this persistent scaly and 
flaky skin. The symptoms of skin 
cancer were evident and had not 
responded to the first treatment. A bi-
opsy of this suspicious lesion would 
have to be taken and examined. Sur-

Tbpical cream's effect on pre-cancerous cells. 

ely there couldn't be a problem. My 
apprehension increaed as I waited for 
the results and one week later, they 
would confirm my fears. The most 
common form of skin cancer, basal 
carcinoma, was present and I would 
have to undergo further treatment to 
prevent its spread to other parts of my 
body. Another visit to the dermatolo-
gist would have to be made for more 
treatment. 

With another visit, the cancer was 
successfully excised following a quick, 
painless procedure in my dermatolo-
gist's office. I was initially relieved to 
have this problem behind me, but was 
quickly informed that further treat-
ment was necessary, not to remove 
more cancerous tissue, but to help pre-
vent the spread of these lesions in the 
future. 

Years of sun exposure had taken its 
toll and other damage was still 
present and needed to be treated. Sca-
ly, small red spots, hardly noticeable 
except upon close inspection, were 
still present. These actinic keratoses 
or precancerous skin cells would need 
to be treated in order to prevent the 
occurrence of future skin problems. 
Upon review, the dermatologist 

recommended the use of a 
topical, fluoride-based 
cream to be applied twice 
daily for three weeks. The 
fluorine in this cream would 
be quickly absorbed by the 
faster growing precancerous 
cells, causing them to ex-
plode like broadleaf weeds 
react to weedkiller. Though 
my face would be red and 
sore for this period, the up-
per epidermal layer and its 
troublesome spots would be 
removed and replaced by 
new skin, hopefully prevent-
ing further problems. My 
face would look bad for a 

month, but winter was a good time to 
experience the effects of this treat-
ment. At least I could hide indoors 
which I readily did, avoiding compa-
ny and friends. 

These procedures were successful in 
controlling my skin cancer problems. 
But like a fungus, control, not eradi-
cation, is the operative word. For 
years of abuse under the sun may 
take years to cure and I will live with 
the threat of these problems and 
perhaps some even worse in the fu-
ture. Left unchecked, skin cancer can 
be the source for more serious, life 
threatening cancers as they move or 
metastasize throughout the body. If 
caught early, such as mine, the treat-
ment success rate is over 95%. If ig-
nored, the problem can be deadly. 

The purpose of this dialogue is to in-
crease your awareness of skin cancer 
and its treatment. Our lifestyle and 
environment seem to be causing an 
increase in the incidence of skin 
cancer problems today. I was lucky 
and had two knowing doctors who 
quickly identified and treated these 
problems. If you have light hair, a fair 
complexion, blue eyes, or long term 

(Continued on Page 13) 



We're Right on Par for What You Need! 
Applications for All Areas of the Game. 

Soil Solutions! 
from Fioratine 

CalpHlex-
The Economical, Highly Soluble 
Calcium Chelate for Managing: 

. Calcium Deficiency 

. Magnesium Excess 

. pH Balance 

. Sodium Build-Up 

Maxiplex-
The Concentrated Liquid Humic 
Acid for Better Management of: 

. Compaction 

. Nutrient Tie-Up 

. Leaching 

. Hot Spots 
Fioratine Products Group 
129 S Main, Collierville, TN 38017 
(901) 853-2898 

#1 in BioStimulants 

JUST FOR THE 
HEALTH OF IT! 

*ASTRON PLUS *PER "4" MAX PLUS 
* KNIFE PLUS * RENAISSANCE 

and other patented hormone 
balanced auxiliary nutrient 

compounds promoting 
improvements in turfgrass: 

*Root Development 
"Stress Resistance & Recovery 

'Health & Quality 

Decidedly Different in 
Design & Performance 

Biological Water Clarifier 

• Eliminates Murky Water 
• Eliminates Odors 
• Controls Algae Bloom 
• Removes Surface Scum 

PROUD 

Platinum Tee Club 

to our many turfgrass 
management friends 

F LO RATI NE 
Creative Solutions for 

Turfgrass Managemen 

179 So. Main/Colliervilte. TN 38017 
(901) 853-2898 

For More Information Call Dan or Rick at 612-934-1205 
Superior Tech Products 80 W 78th St, Suite 135 Chanhassen, MN 55317 

FIORATINE PRODUCTS 



Hazeltine Member-Grounds Crew Event 
Raises Funds For Trans Turf Scholars 

An unusual Memorial Day golf 
tournament involving members of 
Hazeltine National Golf Club and 14 
grounds crew staff not only proved to 
be an ei\joyable event for all con-
cerned, but it also raised $575 for the 
Trans-Mississippi Turf Scholarship 
Fund/Minnesota Project. 

Created by Hazeltine members Tim 
Andersen and Mark Polich, both fre-
quent participants in Trans-
Mississippi competitions, the tourna-
ment successfully expanded commu-
nication between members and the 

By RALPH TURTINEN 
Trans-Mississippi Golf Association 

maintenance staff. All sorts of main-
tenance questions were asked and an-
swered. 

Grounds crew staffer Mark Semm 
further celebrated the day as one to 
remember by scoring a hole-in-one 
with an 8-iron on the 156-yard 17th. 

Fourteen Hazeltine members joined 
the 14 staffers to compete in the best 
two out of four balls net event, with 
the title going to Head Golf Course 
Superintendent Jim Nicol, staffer 
Mark Storby and Hazeltine members 
A1 Olson and Kent Molde with a daz-

MGCSA 1997-98 DUES ARE DUE! 
IF YOU NEED A NEW DUES FORM, PLEASE 
CALL THE MGCSA OFFICE AT 612/473-0557 

OR TOLL FREE 1-800-MGCSA-27 

HAZELTINE WINNERS from left, were members Kent Molde and A1 Olson with 
Head Superintendent Jim Nicol and staff member Mark Storby. 

Long Term Sun Exposure 
Increases Risk of Skin Cancer— 
(Continued from Page 11) 

exposure to the sun, annual examinations by a dermatologist are prudent and 
necessary. Seek treatment and it can be easily defeated. In the meantime, sun-
screen, wide brim hats, long sleeves and an increased awareness go a long way 
to preventing possible skin cancer problems. 

Mark Semm 
Aces the 17th hole at Hazeltine 

zling 14-under score in very windy 
weather. Low score was posted by 
Reed Mackenzie, who has chaired U.S 
Open competition on this course, with 
a 75. 

Seventy-five dollar gift certificates, 
donated by Andersen and Polich, were 
presented to Nicol and Storby and 
congratulations went to Olson and 
Molde at an ei\jpyable evening buffet. 

Entry fee for members to partici-
pate in this "Old Tbm Morris Keeper 
of the Greens Memorial fIburnament,, 

was a $25 contribution to the Trans-
Mississippi Turf Scholarship Fund/ 
Minnesota Project, which works with 
the Minnesota Golf Course Superin-
tendents' Association to raise scholar-
ship funds. 

GROUNDS CREW: Jim Nicol, 
CGCS, Mark Storby, Rick Hallman, 
Stan Giesen, Joe Maloney, Blair 
Hawkins, Chris Halvorson, Dave 
Nestberg, Jeff Schmidt, Mark Semm, 
Steve Frisch, Tim Daft, Keith Conway 
and Jim Hinton. 

MEMBER PLASTERS: A1 Olson, 
Kent Molde, Tim Andersen, Tim 
Rainey, Charlie Rooney, Cal Kuh-
lman, Bill Travis, Reed Mackenzie, 
Bob Fischer, Jack Meusey, Craig Hoff, 
Dick Putnam, Bob Leaf and James 
Meusey. 

ALSO CONTRIBUTING: Charlie 
Rapp, John Ponterio, Jim Lieske, Matt 
Cookson, Ibm Davis, Dave Dokmo, 
Mark Polich, John Brand and John 
Winberg. 



Why 

SUPERIOR PRODUCTION. The Silent Storm Variable 
Frequency Drive pump station combines efficiency and 
simplicity to save you up to 50% on your power bills 
and countless hours in maintenance to your pump 
station and entire irrigation system. 

INDUSTRY LEADERSHIP. FLOWTRONEX PSI is the 
world's largest pump station manufacturer, with more 
installations than all of our competitors combined. 

WORLDWIDE SERVICE. Using the revolutionary FlowNet 
service network, FLOWTRONEX PSI is able to provide 24-
hour support and fast on-site service when you need it. 

Whatever your needs: 
•Variable Frequency Drive or Conventional 
•Vertical Turbine or Horizontal Centrifugal 
•Prefabricated or Retrofit 

DISTRIBUTING CO. 
Contact: Dean Chaltas at 
612-475-2200 Ext. 224 
MTI Distributing Co. 
14900 21st Ave. N. 
Plymouth, M N 55447 



Ol' Keller Makes 
Big Comeback 

By GARY OLSON 
St. Paul Pioneer Press 

About two years ago, gol-
fers from Keller Golf Course 
suggested a review of their 
course might be helpful. No 
praise was necessary, or ex-
pected. 

The once-proud golf scene 
no longer lived up to its repu-
tation. Not even close. Too 
many summers of good inten-
tions hadn't kept pace with 
the quality daily-fee courses 
that had sprung up around 
the Ramsey County course in 
Maplewood. 

If the weary, frustrated and 
just plain angry golfers had 
been a lynch mob, they would 
have failed miserably. They 
had way too much rope from 
too many years of the give-
'em-enough-and-they'll-hang-
themselves approach. 

Before Keller could be 
revisited to judge the depth of 
the despair, the county boss-
es stepped outside their promote-
from-within policy and hired Paul 
Diegnau, an honest-to-goodness 
greens superintendent, a guy with 
nearly a decade of experience grow-
ing great grass at the River Falls 
(Wis.) Country Club. 

Even the most impatient among the 
unhappy golfers begged to give him 
a chance. 

Now, these same golfers are invit-
ing their friends to come back. Keller 
is back on its feet, perhaps still not 
as proud as it once was, but better 
than it has been in a long, long time 
and moving steadily toward the golf 
course it used to be. 

"It's a treat to play," Rod Magnu-
son, a regular among the state's top 
senior golfers, said. "It's not a secret 

Keller GC's superintendent Paul Diegnau. 

that we had a lot of problems. Now, 
we're in good shape. Excellent. 
Amazing. 

"To me, the best sign is that the 
good golfers are coming back on 
weekends. They stay here to play 
when there are a lot of options." 

George Kappas, another of Keller's 
better golfers and a member of its 
men's club for 34 years, said the 
course is in the best shape it has been 
in 20 years. 

"All of the good players used to look 
for somewhere else to play," he said. 
"Now, hardly any of us do. There's 
grass on the tees, the ball sits up in 
the fairways and the greens are so 
good..." 

No golf course in Minnesota can 
brag of its history the way Keller can. 

It was host to the St. Paul 
Open from 1930 to '68, the 
PGA Championship in '32 
and '54, the LPGA Patty 
Berg Classic from '73 to '80, 
the Western Open in '49 and 
the 1931 National Public 
Links. 

It would seem simple to 
heap all the praise for 
Keller's recovery on the 
broad shoulders of Diegnau 
but he's the first to say that 
would be too simple. 

"A lot of work was done be-
fore I came here that we're 
getting credit for now," said 
Diegnau, well into his second 
golf season. 

"I decided to come to work 
here because of Keller's his-
tory and its great layout. It's 
neat when you see the pic-
tures from the past in the 
clubhouse. Keller has had a 
special place in Minnesota's 

golf history; we want it to be again. 
"We're not where we want to be, 

but we've made progress." 
One of the problems Keller has had 

to deal with is the changing expecta-
tions of today's golfers. After they 
play Willingers, Bunker Hills, The 
Wilds, Rush Creek and Edinburgh 
USA, among several quality daily-
fees courses in the area, they expect 
more at their home course. 

"We have the history, we have the 
layout and now we have a product we 
can be excited about again," said pro 
Tom Purcell, in his 19th summer at 
Keller. "You could have Dale Car-
negie in the pro shop and a great chef 
in the clubhouse, but what will bring 
people back to Keller is the golf 
course." 



WAREHOUSE SALES INC. 
RainBird has been irrigating golf courses throughout the country for over six decades. The 
decade of the nineties will bring even more successes simply because our overall commitment to 
quality products for EVERY application in golf, as well as legendary service to the superintendent. 

Please review, if you will, the following list of products. Whatever a superintendent's needs, we 
have the application. 

• Computerized water management systems, 
central control systems & stand alone satellites. 

• Electric AND hydraulic control options for all systems. 
• 12-, 16-, 24-station satellites/32-, 40-, and 48 station satellites. 
• The industry's only "satellite-less" computer control systems. 
• Valve-in-head (electric and hydraulic), or block systems 
• Automatic (adjustable) pressure-regulated sprinkler heads 
• Gear drive AND impact drive rotors. 
• Plastic AND brass valves 
• 50 - 150 PSI systems 
• Adjustable arc part-circle models on all rotor series. 
• Stainless steel pedestals for all satellites (composite standard) 
• Weather stations, sensors and monitors. 
• Remote control devices (Radio, Computer, Phone, etc.) 
• Pump Station equipment and VFD Control Panels. 
• Allied Products (pipe, fittings, wire, valve boxes, etc.) 

If you are interested in, or have any questions about this information, or anything regarding 
RainBird Golf, please give us a call at (800) 422-1487 

Thank you very much for your support over the years. 
Cordially, 
P & H WAREHOUSE SALES, INC. RAIN-BIRD SALES, INC. GOLF 

PLYMOUTH EAGAN ST.CLOUD SIOUX FALLS 
9835 10th Ave. N. 1971 Seneca Road 415 Sundial Drive 2303 W. 50th St. 

Plymouth, MN 55441 Eagan, MN 55122 Waite Park, MN 56387 Sioux Falls, SD 57105 
612-542-1188 612-687-0282 320-259-6448 605-357-9577 

FAX 612-546-7515 FAX 612-687-0382 FAX 320-259-0165 FAX 605-357-9960 

RAIN-BIRD GOLF 



Survey Reinforces GCSAA's 
Stance on Alternative Spikes 

(Reprinted with permission from GCSAA's June 1997 issue Newsline magazine) 

A survey of GCSAA members indi-
cates that 94% of superintendents 
support the use of alternative spikes, 
and that within two years, nearly half 
of all courses will ban metal spikes. 

The survey, distributed to 1,085 at-
tendees of an educational seminar 
luncheon at the 1997 conference and 
show in Las Vegas, collected data on 
a variety of issues, including existing 
alternative-spike policies, factors 
relating to the development of a poli-
cy, effective sources of information on 
the issue and the effects of a spikeless 
policy on maintenance areas. 

GCSAA's alternative-spike posi-
tion, which was announced at the Las 
Vegas conference and show, is that 
" . . .facilities should consider requir-
ing the use of these alternatives." 

The position also states that "while 
it is the responsibility of each golf 
course to determine what policy is 
best for their facility, GCSAA is com-
mitted to facilitating the develop-
ment of these policies through the 
accumulation and dissemination of 
information. As a result, it is in the 
best interest of facilities to consult 
with the golf course superintendent 
before making a decision.. ." 

Survey results provide useful infor-
mation about existing attitudes on al-
ternative spikes and the establish-
ment of alternative-spike policies. For 
example, findings show it may be eas-
ier to implement policies at private 
facilities. Forty-five percent of respon-
dents from private clubs have an 
alternative-spikes policy, and 30% en-
courage alternative spikes. Only 13% 
of other respondents (from daily-fee, 
municipal and resort facilities) have 
an alternative-spikes policy, and 39% 
encourage alternative spikes. 

Superintendents also rated the po-
sitions of others at their facilities, and 
they indicate many are "strongly for" 

alternative spikes: 70% of own-
ers/leadership groups, 65% of profes-
sionals, 65% of green committees, 
52% of club managers and 43% of 
memberships. 

In addition, the survey showed: 
• The playability of the putting sur-

face and the quality of the turf are the 
most important reasons for switching 
to alternative spikes. 

• GCSAA and the USGA are the 
primary sources of information on 
this issue. Thirty-eight percent of 
respondents cite Golf Course Manage-
ment magazine as the most effective 
GCSAA source. 

• Superintendents rated them-
selves and golf professionals as the 
most influential in establishing a 

Greens playability 
Beauty/condition of greens 
Tee playability 
Practices to avoid slipping 
Need for special signage 
Greens mowing schedule 
Fertilizer application to greens 
Greens maintenance costs 
Tees maintenance costs 
Tees mowing schedule 
Fertilizer application to tees 

policy. 
• Nearly half of respondents indi-

cate a belief that the brand of alter-
native spike makes a difference to 
turf quality. 

• The responsibility for changeover 
costs rests with either golfers (40%) 
or facilities (35%). 

GCSAA has prepared an informa-
tion packet on this issue, as well as 
a "white paper" that provides back-
ground information and examines 
agronomic issues, golfer issues, cur-
rent trends and GCSAA's policy. This 
information will also be available on 
GCSAA's Web site. To request a 
packet, contact the information serv-
ices department at 800/472-7878, ext. 
600. 
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Source: GCSAA's "Alternative Spike Policies: A Membership Survey" 

Effects of Alternative Spikes 
On Maintenance Areas 



Crown Ilf Crumb Rubber Topdressing 
Is Advanced Technology for an Age-Old Problem 

For years turf managers have sought a solution and an effective product to use on high-wear areas. 

Crown I I I Benefits: 
• Reduces turfgrass wear • Lengthens growing season 
• Lessens resodding cost • Conserves water 
• Insulates against winterkill • Reduces soil compaction 

Professional Turf Managers 
Love This Product! 

"In 1996 we didn't have to resod or use any ropes where 
we had used Crown III. I'll be buying more this year." 

— Dale Caldwell CGCS 
Minneapolis Golf Club 

"The soccer coaches have commented on how well 
the grass in the goal areas is holding up." 

— Bill Randies 
Vanderbilt University — Tennessee 

"I think Crown III is a tool which should 
be in every turfgrass manager's tool kit." 

— Don Follett 
Sun Devil Stadium — Arizona 

Advanced Technology 
Crown III crumb rubber top dressing was developed and patented by Dr. Trey Rogers and Tim Vanini at 
Michigan State University. It is non-abrasive, minimizes injury to sensitive crown tissue, and reduces scar-
ring of the grass blade. The rubber absorbs and dissipates the impact from traffic, reducing any underlying 
soil compaction. As a topdressing, crumb rubber insulates and creates an evaporation barrier. It is ideas 
for wear spots on golf courses, athletic fields, parks and other high traffic areas. 

Leitner Company 
• Specializing in Soils For Turf Maintenance a n d Construct ion 

• Distributor of Sand a n d Aggregate Products 
• Distributor of Crown III C r u m b Rubber Topdressing 

Representative for International Sports Turf Research Center, Inc. Olathe, Kansas 
Developer of the ISTRC System for Soil Testing and Analysis 

Mike Leitner 
945 Randolph Avenue, St. Paul, Miinnesota 55102 • (612) 291-2655 

PROUD SUPPORTER OF RESEARCH AND EDUCATION THROUGH THE MGCSA 



Metro Area Golf Courses 
Springing Back to Life 

By GARY OLSON 
St. Paul Pioneer Press 

Mother Nature must not be a golfer. 
Winter was brutal on the grass that 

carpets area golf courses, and spring 
was certainly no picnic for the guys 
who care for it. Until recently, there 
was barely enough warm weather to 
grow the grass that survived. 

Jack MacKenzie, the greens su-
perintendent at North Oaks Golf 
Club, began preparing his members 
last November for what they should 
expect when the snow finally melted. 
It seemed inevitable. 

"Nearly all the problems you've 
heard about his spring can be traced 
back to that rainstorm in mid-
November," MacKenzie said. "On 
Nov. 15, the temperature was about 
50 degrees and we got 3 to SV2 inches 
of rain. By Nov. 18, it had turned to 
ice, and the temperature had dropped 
to 18 degrees." 

It created a problem, called crown 
hydration, with which many golfers 
have become familiar this spring. It 
caused the saturated plant cells to 
burst. 

"Where there was standing water, 
the chances were pretty good that 
you'd find a problem in the spring," 
MacKenzie said. "We had a fair 
amount of damage, but the level of ac-
ceptance today is considerably differ-
ent from what it was in the 1960s and 
'70s. Our golfers have come to expect 
nearly perfect conditions, and for a 
few, their tolerance has dropped. 

"When everything goes good, 
Mother Nature and I work in tandem. 
But when a few things go wrong, 
there are some golfers who think 
Mother Nature still does her job but 
that I've botched mine. 

"Superintendents have become 
smarter — you need to know more 
than water runs downhill — because 

our golfers expect more. Mother Na-
ture continues to be the limiting 
element." 

The degrees of higher learning that 
greenskeepers hang on the walls of 
what used to be called the equipment 
shacks didn't impress Mother Nature. 
Brown splotches dotted fairways and 
greens with varying degrees of seri-
ousness at North Oaks, White Bear 
Yacht Club, Dellwood and Stillwater. 

"We could have removed the snow 
from our greens earlier in the winter, 
but that would have exposed them to 
the cold," said Marlin Murphy, the 
grounds superintendent at Stillwater 
Country Club, relieved that golfers fi-
nally have resumed play on the 12 
damaged greens. 

'I think about half of our problems 
came from that early rain and quick 
freeze and about half came from a 
mid-February thaw that was followed 
by another freeze. 

"We're fortunate that our members 
are the type of golfers who voted to 

close our greens to give 'em a chance 
to recover. 

St. Cloud Country Club had exten-
sive damage to 17 of its 18 greens, 
and members there are still putting 
on temporary greens. The spring 
thaw-freeze is believed to be the 
cause. 

Hastings Country Club escaped 
nearly all the damage many area 
courses suffered, but greens superin-
tendent Tom Feriancek isn't crowing. 

"I've been where some of these guys 
are, and it's no fun," he said. "When 
you escape a winter like the one we 
just had, there's a good feeling about 
the condition of the course that you're 
able to provide for your members. But 
there's also a sense of relief. There's 
a feeling you may have dodged a 
bullet. 

"Everybody does the right things to 
prepare their courses for winter — 
blanket their greens, spray to guard 
against snow mold — but no matter 
what you do, you're still vulnerable." 

Professional Tree & Turf Equipment of Minnesota 
SPRA YING EQUIPMENT AND PARTS 

• ARBORIST TOOLS 
• BACK PACK SPRAYERS 
• ENGINES 
• FITTINGS AND VALVES 
• HOSE REELS 
• POLY TANKS 
• PUMPS 
• ROOT FEDERS 
• COMPUTERIZED SPRAYER CONTROLS 
• SPRAY GUNS AND WANDS 
• SPRAY TIPS 
• SPREADERS 
• SAFETY EQUIPMENT 

CUSTOM BUILT SPRAYERS: 
Truckster Lawn Care 
Trailer Sprayers H y d r o s e e d i n g 
Tree Sprayers ATV Sprayers 

Phone: 53984 CSAH 20 Fax: 
(888) 243-3599 Paynesville, MN 56362 (320) 243-3569 



ASK FOR FREE '97 TURF CATALOG!! 

GREENSAIRE® 24 —Developed for greens and other fine turf 
areas, it pulls 100,000 more cores on 10,000 square feet than 
the competition, making it the ultimate in greens aeration. 

GA™ 30 —A combination of variable core spacing, speed, 
and precision coring. Aerate greens, tees and fairways up to 
a depth of 3.75 inches. 

G A™ 60 AERATOR—Has proven to be more effective than any 
competing tractor-pulled reciprocating fairway aerator on the 
market. 

RENOVAIRE®—Designed with the "true contour" principle 
in mind, each pair of tine wheels is independently mounted to 
follow the contour of the land. 

We cover the hole thing 
Make Ryan® aerators a part of your hole maintenance program. For small, 
compact spaces, undulating terrain or wide-open spaces, nothing aerates more 
effectively than equipment from Ryan. For golf, sports or grounds aeration the 
only name you need to know is Ryan and Cushman. C l _ J T j H f t / i / V I M 

=RANSOMES 
Call today... 

(612) 333-3487 or 
Toll Free 1 (800) 759-5343 

for a free on site demonstration. 

RYAN 
For The Best Results 

Authorized Factory Dealer Since 1949 

2909 E. FRANKLIN AVE., MINNEAPOLIS, MN 55406 • (612) 333-3487 • TOLL FREE 1-800-759-5343 • FAX: (612) 333-b903 

CUSHMAN 
TURF-CARE 
EQUIPMENT 


