
Woodhill Country Club Noted 
For Environmental Excellence 

Woodhill Country Club in Wayzata, Minnesota has 
achieved designation as a "Certified Audubon Cooperative 
Sanctuary" by the Audubon Cooperative Sanctuary Sys-
tem, a program of the Audubon Socity of New York and en-
dorsed by the United States Golf Association. Woodhill 
Country Club is the fourth golf course in Minnesota and 
sixtieth in the nation to receive the honor. 

Woodhill joined the program in 1993 which provides in-
formation and guidance to golf courses to help them 
preserve and enhance wildlife habitat and protect natural 
resources. 

"Woodhill Country Club has shown a strong commit-
ment to its environmental program. They are to be com-
mended for their efforts to provide a sanctuary for wildlife 
on the golf course property," said Maria Briggs, staff 
ecologist for the Audubon Society of New York. 

"To reach certification a club must demonstrate that 
they are maintaining a high degree of environmental qual-
ity in a number of areas," explained Briggs. These 
categories include Environmental Planning, Wildlife and 
Habitat Enhancement, Integrated Pest Management, 
Water Conservation and Water Quality Management. 

"Our goal," says Golf Course Superintendent Rick 

Fredericksen, "is to provide a golf course that has an abun-
dance of natural habitat to provide food and cover for wild-
life. Several areas on the golf course grounds have been 
converted to prairie grasses and flowers that will provide 
this type of natural habitat. The sanctuary program assists 
us in developing these natural areas and provides informa-
tion on environmentally friendly maintenance procedures. 

Preventive Maintenance— 
(Continued from Page 12) 

if your well efficiency has dropped 25%, from 40 to 30 for 
example from initial construction or from the latest well 
work, you should undertake some rehabilitation. If you let 
your efficiency deteriorate further, you run a significant 
risk of permanent damage to the well. As you can see, ear-
ly recognition of a well that is losing efficiency is critical 
to returning that well to optimum production capacity at 
the least possible cost. 

In the next issue of Hole Notes, I intend to discuss pump 
maintenance and what are some of the critical symptoms 
of a pump system that requires repair. 

QUALITY CONTRACTING - QUALITY SERVICE - QUALITY RESULTS 

VERTI-DRAIN ! WE GET RESULTS! 
HERE'S HOW WE DO IT! 

Deep tine lifting fractures 
subsoil to restore soil porosity 

and promote root growth. 
• #1 U.S. Contractor and Distributor 
• 12 Years Experience—Results You Can Count On 
• Out-Performs All Other Deep Aerators 
• Customer Satisfaction & Convenience Is Our Focus 

Result is porous, well-draining, 
deeply rooted greens that 

maximize topical applications. 

1-800-748-7497 
BEST BUILT, BEST BACKED, BEST BUY 

FOR YOUR CONTRACTING DOLLAR! 
TRUST YOUR TURF TO US 

QUALITY CONTRACTING - QUALITY SERVICE - QUALITY RESULTS 
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TEE-TO-GREEN QUALITY 
FROM JOHN DEERE 

2653 
Hydaulic reel drive, exceptional climbing 
ability, and 26-inch cutting units let 
you mow where others can't. 

GATOR VEHICLES* 
Your best choice for utility hauling 

with 4- and 6-wheel low-ground-
pressure models available. 

321.5/3235 
Both deliver ground-hugging fairway 
performance with five John Deere-
manufactured 22-inch cutting units. 

3365 
Five 30-inch cutting units combine to 
deliver a quality cut over wide areas— 
from fairways to roughs. 

1200A 
New design features more power, more 
comfort, more attachments, and less noise 

X800 
True utility performance with your 
choice of sprayer, spreader, and cargo 
box configurations. 

220 
This new walk-behind features an operator-
presence safety system, new engine, and 
11-bladed reel. 

2243 
and diesel models both feature 18-
hp engines and John Deere cutting 
units, for exceptional quality of cut. 

NOTHING RUNS LIKE A DEERE® 

Polfus Implement 
1409 Hwy. 64 East 

New Ridimond, WI 
Call for Demonstration 

(612) 439-6776 or (715) 246-6565 



Minnesota Superintendent Receives 
Professional Certification 

R. Drew Demorest, superintendent of Marshall Golf Club, 
has been designated a Certified Golf Course Superinten-
dent (CGCS) by the Golf Course Superintendents Associa-
tion of American (GCSAA). 

Demorest has been superintendent of the Marshall Golf 
Club, Marshall, Minnesota, course since 1989. 

GCSAA instituted the certification program in 1971 to 
recognize outstanding and progressive superintendents. 
More than 1,400 active GCSAA members currently hold 
"CGCS" status. 

lb become certified, a candidate must have five years' ex-
perience as a golf course superintendent, be employed in 
that capacity and meet specific educational requirements 

of college credit or continuing units. The candidate must 
then pass a rigorous six-hour examination covering 
knowledge of GCSAA and its certification program; the 
rules of golf; turfgrass management; pest management, 
safety and compliance; and financial and organizational 
management. 

As part of the certification process, an on-site inspection 
of Demorest's golf course operation was conducted by two 
certified golf course superintendents: Tedd Evans, CGCS, 
of Brookings Country Club, Brookings, South Dakota, and 
Steve Harrer, CGCS, of Minnehaha Country Club, Sioux 
Falls, South Dakota. 

1996 MGCSA 
MONTHLY MEETINGS 

Wednesday, March 13 
MINI-SEMINAR 

Ramada Plaza—Minnetonka 

Monday, April 15 
SOURTHERN HILLS GOLF CLUB 
Host Superintendent: Martin Terveer 

Monday, May 13 
BENSON GOLF CLUB 

Host Superintendent: Dave Sime 

Monday, June 10 
HEADWATER'S COUNTRY CLUB 
Host Superintendent: Mark Fossum 

Monday, July 8 
IZATY'S GOLF & YACHT CLUB 

GARSKE SCHOLARSHIP SCRAMBLE 
Host Superintendent: Steve Schumacher 

Monday, August 12 
ST. CROIX NATIONAL 

MGCSA CHAMPIONSHIP 
Host Superintendent: Kevin Clunis 

Sunday, September 15 
MADDEN'S ON GULL LAKE 

STODOLA RESEARCH SCRAMBLE 
Host Superintendent: Scott Hoffman 

Monday, October 7 
FOX HOLLOW GOLF COURSE 

Host Superintendent: Chuck Molinari 

Wed.-Fri., December 11, 12 & 13 
MTGF ANNUAL CONFERENCE 

Minneapolis Convention Center 

Par Ex® 
introduces 
a family of 
mid-sized 

fertilizer 
grades 

designed 
to meet 

the needs 
of today's 

closely-
mowed 

turf. 

par ex 
• THE EX STANDS FOR EXCELLENCE 
Par Ex® and IBDU® are registered trade-
marks of Vigoro Industries, Inc. 

WHY MID-SIZE 
GRADES FOR 
CLOSELY-
MOWED TURF? 
BECAUSE fa i rway -s i zed 
particles are too largeto apply 
to closely-mowed turf. 

BECAUSE g r e e n s - s i z e d 
products can be difficult to 
spread. 

BECAUSE IBDU0 is the most 
rel iable, most consistent 
sou rce of s l ow- re l ease 
nitrogen. 

For more information contact: 

Precision Turf & Chemicals 
7728 Commerce Circle 
Greenfield, MN 55373 

612/559-5293 

Ken Quandt 
Territory Manager 

West Allis, Wl 
414/327-3993 



Bob and Leah Distel talk with Boots Fuller 
at the Minnesota gathering in Orlando 

Specializing in 

Re-Design & Construction 
of Golf Courses 

Consultants 
Project Management 

Contact: 
Gerald "Gary" Rohling 

817 Gates Avenue 
Elk River, MN 55330 

(612) 441-5127 
Fax (612) 441-3851 

MEMBERSHIP REPORT 
NEW MEMBERS-JANUARY 16, 1996 Class 
Barry R. Waters E 
222 Otis Avenue #8, St. Paul, MN 55104 H: 612-644-5991 

David Sime, Membership Chairman 

CORRUGATED POLYETHYLENE PIPE 

CALL FOR A FREE CATALOG 
and the distributor nearest you. 

Prinsco pipe 
will keep your greens 

and fairways dryl-
and always 

ready to play. 

PRINSCO ino 
Manufacturer of GOLDFLO Dual-Wall and 
GOLDLINE Corrugated Polyethylene Pipe 

800-992-1725 



Human Resources and Public Relations 
Committee Updates 

By Rob Panuska 
Waseca Lakeside Club 

I have been appointed the chairman of both the Human 
Resources and Public Relations committees of the MGCSA 
board for 1996. While these two committees are treated 
separately, they are both closely related in their functions 
and purposes. Human Resources includes issues that af-
fect our jobs and people and public relations involves is-
sues that affect how others view us and our jobs. 

We will continue the work that was started last year 
by Bill Cox on the MGCSA member survey. The first infor-
mation from that survey on salaries and budgets was 
presented at our January meeting at Woodhill. Those 
results are available by calling Scott Turtinen at the office. 
Our goal this year is to computerize the entire survey to 
make the information more accessible and meaningful. If 
you are a class A or B superintendent and did not return 
a survey, please call Scott and fill one out. Only those who 
send in a completed survey will be able to receive the com-
plete results. 

The major work we will bring to the board this year is 
regarding health insurance for our members. Kevin Clu-
nis has been working with this over the past year and will 
continue to gather information and work with the program. 
We know there is strong interest on this issue form the sur-
vey you filled out last year, so watch your Hole Notes for 
further details. 

Public Relations Hits the Ground Running 

On January 12, Fred Taylor from Mankato Golf Club 
and myself had the opportunity to represent the MGCSA 
at a Minnesota PGA secion crackerbarrel session at the 
Mendakota Country Club. About 45 golf pro's and assis-
tants were in attendance. Fred and I concentrated our dis-
cussion on the working relationship between a pro and 
superintendent. You might ask "what relationship," our 
point exactly. Communication and understanding can lead 
to respect for each other and reduce conflicts in our daily 
work. The group was enlightened about our perspective on 
their jobs, and they learned from us where our pressures 
come from. Look for more joint education in the future from 
both groups. 

Our next event took place in mid-February at the Metro-
dome. The MGCSA was represented at the Minnesota Golf 
Show. This is a premier opportunity for us to reach out to 
the general golfing public and explain the importance of 
our role in their game. A special thanks to the MGCSA 
members who helped out manning the booth over the three-
day show. 

Other PR information of interest, this being the politi-
cal season, not for hunting, but for communicating to your 

legislators your concerns at the local, state and national 
levels. It is important to keep informed about the issues 
before the various levels of government. The Minnesota 
legislature has been in session since early January. If you 
would like information about committee schedules and 
agendas, legislators' names and phone numbers you can 
call the House information office at (612) 296-2146 or 
800-657-3550 and the Senate information office at (612) 
296-0504.1 encourage you to write, call or better yet visit 
your legislators at the capitol and express your concerns. 
Volunteer to provide them with information about our work 
and industry; you never know when a "hot" issue may arise 

If you would like more information or help with a pub-
lic relations effort, please do not hesitate to call me. I would 
be glad to help you out. My goal is to have some informa-
tion regarding human resources and public rleations in 
each edition of Hole Notes. If you have done some things 
at your course along these lines, please let me know so that 
we can let others know what works and what doesn't. 

Stomp 
Outlrie 
Competition. 

Win the battle against 
troublesome weeds, insects 
and turf diseases with 
Lebanon control products. 
Lebanon control products 
have the premium 
herbicides, insecticides and 
fungicides you need for 
superior results. Materials 
are precisely sized for even, 
easy application. Call your local Lebanon distributor 
or 1-800-233-0628 for more information. 

FRANK BADEN 
Territory Manager 
Bettendorf, Iowa 
(319) 332-9288 

• Lebanon Balan 2.5G 
• Lebanon Team 2G 
• Lebanon Tupersan 4.6G 
• Lebanon Treflan 5G 
• Lebanon Broadleaf Killer Trimec 
• Lebanon Diazinon 5G 
• Lebanon Dursban 2.32G 
• Lebanon Dylox 6.2G 
• Lebanon Oftanol 1.5G 
• Lebanon Sevin 7G 
• Lebanon Turcam 1.5G 
• Lebanon Bayleton 1G 
• Lebanon Daconil 5G 



CLASSIFIEDS 
FOR SALE 

1980 7-gang Reel Master with 
hydraulic transport frame and tractor. 

6,000 hrs. 
$8,000 or BEST OFFER 

Contact: DAVE SIME 
Benson Golf Club 

(612) 843-2109 or (612) 843-4117 

FOR SALE 
• Tbro VT3 and Tbro VT4 Controllers (1988 & 1989 Models) 

also: Surge Control Box ($800) 
also: Tbro LTC Controller — Three years old ($600) 

EXCELLENT CONDITION 
Equipped with pedestals — Most controllers have footings 

Recently serviced for lightning protection 
Approximately 15 VT4s ($450 ea.) & 30 VT3s ($400 ea.) 

Available Fall '95 and Spring '96 
• 2 Core Pulverizers for Ibro Aerators ($950 ea.) 

EXCELLENT CONDITION 
Contact: CARY FEMRITE 

Pebble Creek 

(612) 261-4656 

MEMBER SUPERINTENDENTS MAY RUN CLASSIFIED ADS 
FREE OF CHARGE.. JUST FAX THE OFFICE AT 612-473-0576 

FOR SALE 
(2) Foley Reel & Bedknife Grinders 

$350.00 each or both for $600.00 
Contact Mark at Island View 

(612) 442-2160 

WANTED 
Jacobsen Walking Greens Mowers 

Contact Mark at Island View 

(612) 442-2160 

WANTED 
Reasonably priced Ball Retriever 

Contact: Hengel Construction 

(218) 746-3355 

FOR SALE 
• 20 Litter Caddies Garbage Cans, 30 gal. with base .$30.00/ea. 
• 9 Litter Caddies Garbage Cans, 9 gal. with spike $7.00/ea. 
• 11 Bayco Kooler-Aid Stands, 2 yrs. old $95.00/ea. 
• Ditch Witch R65 Trencher Max 6," w/front blade $3000.00 
• 5-gang Spartan Mower, 1989 $2500.00 
• 2 Lesco 500, converted to triplex, 7-blade reels ....$1500.00 ea. 

(set up for tees) 
• 33 - 670 Series Sprinklers, drive assemblies w/noz...$40.00/ea. 
• 20 Rakes, yellow wooded handles $2.00/ea. 

BEST OFFER ON EACH ITEM WELCOMED 
Brackett's Crossing Country Club 

Contact: Tbm Proshek / Brad Harne 

435-2543 

FOR SALE 
1984 Ransome 180 

Reconditioned, sharpened, ready to go. 
$1,000 or make offer 

Contact: Curt Pickar, Tartan Park 

(612) 736-8793 

FOR SALE 
(1) 10 ft. Lalstec Articulator $4500.00 
(1) Jacobsen Blitzer 7-gang Rough Unit $2500.00 

Contact: 
MAJESTIC OAKS 

(612) 755-6530 

FOR SALE 
Wittek-6 Basket Range Ball Picker with A-frame bumper 
attachment $750.00 

1976 Tbro Greensmaster 3 reconditioned model. Comes with 
three quick adjust green to tee height cutting units 

$1200.00 
1987 Foley Bedknife Grinder Model 384 $400.00 

Call Charlie Pooch 
Les Bolstad University of Minnesota Golf Course 

(612) 627-4138 

FOR SALE 
1991 Tbro GM345 with 72 inch deck. 

2100 hours - VERY GOOD CONDITION 
Includes Mulching Deck 

$7,300.00 
Contact: 

Troy or Len 
Hudson Country Club 

(715) 386-9262 



WAREHOUSE SALES INC. 
• Maxi V, Maxi Basic, Maxi Freedom, 

Computerized and Linksmaster, 
Central Control Systems. 

• Solid State and Electro-Mechanical 
Satellite Systems. 

• Gear or Impact Driven Sprinklers, 
Valve-in-Head, Stopamatic, Electric 
and Hydraulic. 

• Brass and Plastic Zone Valves, 
Electric and Hydraulic 

• Pump Station Equipment VFD and 
Conventional Technology, New or Retro-fit. 

• Piping, Fittings, Wire, Valves, Boxes, etc. 

For Information on New Installations 
or Upgrading Your ExistingSystem, 

CALL (800) 422-1487 
P & H Warehouse Sales, Inc. 

Distributors of Quality Turf Irrigation Products 
Since 1968 

RAIN-BIRD GOLF 

PLYMOUTH 
9835 10th Avenue North 

Plymouth, Minnesota 55441 
612-542-1188 

FAX 612-546-7515 

EAGAN 
1971 Seneca Road 

Eagan. Minnesota 55122 
612-687-0282 

FAX 612-687-0382 

ST. CLOUD 
415 Sundial Dr. 

Waite Park. Minnesota 56387 
612-259-6448 

FAX 612-259-0165 

WASHED BENTGRASS TURF 
Minnesota's best washed Bentgrass supplier. 

Washed Turf 

Bentgrass, Poa Supina 
and Kentucky Bluegrass 

Turf Available 
GLENN f 

Jr^EHBElN 
M C O M P A N I E S 

Turf Operations 
Harris, MN 55032 

612/674-7937 

Contact us about golf course construction and soil mixes. 
Blaine office: 612/784-0657 

Fax: 612/784-6001 



Tree Survey— 
(Continued from Page 16) 
deface or kill the tree. If the larvae are treated when small, 
Malathion or Sevin are effective chemical controls. If the 
larvae have eaten for 3-5 days, they are resistant to the 
chemicals. Thus, the three day window of opportunity oc-
curs at a time when golf course personnel are already 
stretched with work responsibilities. The need to scout and 
spray for one more problem is unappealing. My advice. If 
someone offers you a truck load of 6' black hill spruce for 
FREE, point them down the road. 

8) Populus tremuloides - Aspen is a fast-growing tree 
with widespread distribution throughout the United States. 
The short life of the tree creates a non-stop task of tree 
removal and replanting. Particularly when a new golf 
course has been carved into mature forests of aspen, the 
maintenance can be exhausting and expensive. Trees that 
were once shielded in the forest are exposed to strong winds. 
Every storm delivers branches and trees to the ground. The 
solution is to admit that the aspen are a temporary tree 
stand and interplant with higher quality, more ornamen-
tal, trees. 

9) Malus cultivars - Crabapples provide vivid color 
at a time when Minnesotans are craving spring. Some of 
the older varieties become almost defoliated by mid-
summer due to disease. Improved cultivars have substan-
tially reduced this problem. Interplant an assortment of 
new varieties to insure future success. 

10) Tilia cordata 'Greenspire' - Greenspire Littleleaf 
Linden is a nice shade tree that has consistently performed 
well. No major problems have surfaced to date. However, 

the numbers of greenspire lindens being planted are so 
great that when, and if, an epidemic should occur, the 
monoculture will be impacted. 

11) The nursery industry has established criteria for 
determining the quality of a young tree. The price breaks 
offered for poor quality plant material can be a fiscal temp-
tation too great to resist. Everyone loves a bargain! 
However, a poor quality tree after fifty years of main-
tenance, is just a poor quality tree. A premium grade tree 
with the same attention, yields a specimen tree. The "I 
saved $50!" is short-term thinking. 

12) Question 12 is the most important one of the 
survey. If the responses to 1-11 are perfect, all of the time, 
work and money can be negated by a bad answer to num-
ber 12. Insects, diseases, fertilizer, deer, water and more are 
blamed for plant material attrition. But all of the 
specialists in the world cannot cure the number one rea-
son for tree fatalities on golf courses - damaged bark. 

Some golf courses are equipment rodeos. Rodeo 
description: Riders on expensive horses are judged on the 
speed and closeness that they can navigate around barrels 
on an obstacle course. Substitute the underlined words with 
these replacements: drivers, mowers, trees, golf. In both 
scenarios, if the barrel or tree get hit enough times, replac-
ment will be necessary. The situation is preventable. On 
new plantings add a 5' ring of mulch at the base of trees. 
(The mulch is free . . . chop the dead trees.) 

With so much attention given to turf maintenance, it's 
easy to forget the trees on the course. But remember, they're 
an important component of the play of the course, and the 
natural beauty so important to golfers. Any questions or 
comments? Call 1-800-626-6429. 

TWIN CITY 
SWINGER 

(612) 535-1955 
\,INC. 

ARTICULATES TO 
SAVE THE TURF! 

OSCILLATES 

SAVES THE LABOR 

OPTIONS: 
DUAL WHEELS 

BRUSH GRAPPLE 
BRUSH MOWER 
SN0WBL0WER 

SWEEPER 

NEW, 
USED 

PARTS & 
RENT, SERVICE 

LEASE 
OR BUY! 



Ice Alert— 
(Continued from Page 9) 

ice" is exposed to sunlight, it would probably be prudent 
to break up the ice or melt through it to create avenues 
for air exchange. 

* Remember, the soil thaws from the top down and from 
deep in the soil up toward the surface. The most crucial time 
is when there is a residual zone of frost between 4" and 
8" below the soil surface. This usually results in the top 
few inches above the frost layer being saturated and can 
result in problems unless the water has run off before the 
soil surface thaws. 

Please do not hesitate to call either Brad Pedersen at 
624-7407 or 507-835-3620, or Don White at 624-9206 or 
Troy Carson at 624-4907 if you think we can help. 

Best wishes for a good year and please keep us posted 
as to how things go. 

— Spring Bull Session —i 
The Spring Bull Session, usually taking place at 

Alexandria Golf Club, will be held this spring at 
Detroit C.C. in Detroit Lakes on Monday, March 18. 

An informal meeting will start at 9 a.m. and run 
until 2 p.m. Coffee and doughnuts available with 
lunch on your own. Come with questions and be ready 
for a good "round table" discussion. 

All superintendents are invited. Contact Brad 
Klein at 218-847-8070 for more information. 

Paskvan Consulting 
Route 1 Box 77A 

Akeley, MN 56433 
218-652-3542 

Fax 218-652-2949 
Where Success is Never an Accident 

Specialists in Soil and Plant Nutrition 
Tailored to Golf Courses and Sports Turf 

Services Provided: 

Complete inventory of the soils on the course or job site 
Sampling,analyzing,delivery and interpretation of the results to eliminate 

guesswork 
Help find corrective fertilizer materials to save money 
Physical analysis on sand-soil-peat to determine proper mixing for greens 
and topdressing 
Fast turn around time, yet quality is never compromised 

10% Discount On 
"Spring Green Up" 

Products Until April 30 
* Increase Root Depth and Mass 
* Build Carbohydrate Reserves for 

Summer Stress Management 

Bio MP 5-3-2 
Carbohydrate Based Soil Conditioner 

Enhances Root System 
Multi-purpose 6-0-0 

Improves Soil Fertility Characterstics, Resulting 
In Increased Nutrient Retention 

Tuff Greens 0-0-13 
Potassium Source with Calcium and Silica 

For Increased Wear Tolerance and Green Speed 
Turf Iron 12-0-0 

w/Humic Acid. An Excellent Organic Chelator of Fe 
Potassium 0-0-30 

Builds Stem Strength 
Increases Plant Durability 

Calcium and Magnesium 
Increases Stress Tolerance in Plant 

Turf Plex VI 12-3-9 Granular Organic 
w/56% WIN includes Ca, S, Mg Fe, Mn and Zn 

Liquid Products May Be Sprayed 
Or Injected Through Irrigation 

ADDITIONAL PRODUCTS QUALIFY FOR DISCOUNT 

FOR MORE INFORMATION 

DISTRIBUTING CO. 

PLYMOUTH HEADQUARTERS FARGO BRANCH 
Butch Greeninger Dan Evavold 

14900 Twenty-first Ave. No. 4310 Main Avenue 
Plymouth, MN 55447-4655 Fargo, North Dakota 58104 

(612) 475-2200 Ext. 202 (701) 281-0775 
1-800-362-3665 1-800-782-1031 



EDITOR'S 
CORNER 

By Tbm Párent River Oaks Golf Course 

I want to take this opportunity to thank the member-
ship for electing me to the MGCSA Board of Directors. I 
am honored by your support. In my role as editor I will 
strive to bring you a magazine that will help you in the 
day-to-day management of your golf courses. My main goal 
is to increase the number of original articles written for 
our magazine. We will still reprint materials from other 
newsletters that the committee feels are pertinent. To ac-
complish this goal, we need input from you. If you have in-
formation that you feel would be useful to the membership 
or have learned something in discussions with members 
of the academia, write it down! Don't worry about syntax 
or spelling and commas; that's what editors are for. * * * * 

In talking with many of you I have the impression 
that you feel that the working of the board is a mysterious 
lofty tower. In fact it is fairly routine. I do feel that there 
needs to be more communication of what the board actual-
ly does. In the future we will try to keep you abreast of the 
activities of the various committees. In the two board meet-
ings I have attended, it rapidly became clear to me the time 
spent on our behalf by the members of the board that I, 
for one, was never aware of. 

The executive committee, in particular, is involved with 
representing our profession in state government and the 
GCSAA. Many hours are spent away from their jobs and 
families to represent us as a group for which they receive 
little credit. This is in part due to lack of communiacation 
of their activities to you the membership. In the future we 
will try to keep you up to date. Please feel free to call any 
of us if you have any questions. 

* * * * 

Over the last two years I have spent considerable time 
researching the role of beneficial microorganisms in the 
soil. This has been a fascinating subject and a lot of fun. 
In doing so I have made many contacts, some of which have 
resulted in my involvement in the sale or formulation of 
products used in our industry. I feel that there could be 
some perceived conflict of interest in my desire to share 
what I have learned with the membership. 

As a result, some of the articles I have written for fu-
ture issues could be seen as self-serving. I have strived to 
keep my articles as generic as possible to prevent this im-
pression. If you, the membership, feel there is a conflict, 
I will stop. 

I would also like to institute a monthly article en-
titled "One Guy's Opinión," a title changed for gender cor-
rectness as necessary. There are many ideas in our industry 
that have been around so long that we don't take a second 

look at them. This column is intended to spark a debate. 
This month's article is on sand topdressing native soil 
greens. Most likely it will not be looked on favorably by 
top dressing suppliers. It is not intended to anger anyone, 
and if it does, I apologize in advance. With any luck it will 
stimulate someone to write a rebuttal on the benefits of 
sand topdressing native soil greens and rip my opinions to 
shreds. That is what this column is for. I hope you will not 
get tired of my opinion because of the flood of articles writ-
ten for this column. 

Again, thank you all for your vote of confidence. 

Member-Generated Articles 
Articles written by members are the key to the suc-

cess of a publication such as Hole Notes. We listen to 
each other's ideas and trust each other's common sense 
and advice, aso why not share it? 

An experience of a superintendent at one golf course 
may be of use to a fellow superintendent at another 
course. Hole Notes needs you to put down those 
thoughts on paper and welcomes your suggestions for 
articles. 

Please contact the Hole Notes/MGCSA office at: 
612/473-0557 • Toll Free 800-642-7227 • Fax 612/473-0576 

GOLF COURSE 
Product of the Month 

PROFESSIONAL 
TOOLS 

CHAIN SAW 
CS-3450 

Regular Price 
$329 .99 

Sale Price 

$27999 
MAKE FAST WORK OF 
TOUGH JOBS 
• Powerful 33.4 cc two-cycle engine 
• Lightweight—just over 7 lbs. (without bar & chain) 
• Pro-Fire® Electronic Ignition for easy starts 
• Vibration reduction system for user comfort 
• Automatic, chain oiler 

POWER BLOWER 
PB-4600 Regular Price 

$449.1 

CRANK UP THE POWER! 
• Commercial duty Echo 44.0 cc 

dual-piston ring engine with 
Pro-Fire® Electronic 
Ignition for fast, easy starts 

• Maximum air speed: 180 mph 
• Weighs only 22.3 pounds 
• Covered by 2-year, 5-year and 

lifetime warranties 
• 90-day commercial warranty 

Sale Price 

$399" 
S e e your local Echo dealer or call 1-800-432-ECHQ 

for nearest dealer location 


