
Notes From The Noer Facility

High Flying Field Day 1998
By Tom Schwab, Superintendent
O.J. Noer Turfgrass Research and Education Facility
University of Wisconsin-Madison

It takes an incredible amount of
effort to put on Summer Field Day.
When everything works the way you
planned and the attendees are
pleased, then the effort is worth it.
Field Day 1998 was one of those
years and is the show that future
field days will be modeled after. The
education was bountiful, the "ask the
expert" session was busy, the trade
show was large, and the whole show
was organized.

A group of ten individuals made
up the field day planning committee.
They started organizing the show
early last winter. They were Jim
Trzinski (chairman), John Stier (mas-
ter of ceremony), Audra Anderson
(office coordinator), Wayne Kussow,
Tom Harrison, Amy Sausen, George

Lunch time!

Magnin, Chad Johnson, Carl Dowse,
and myself (trade show coordinator).
Many other staff and volunteers con-
tributed long hours and lots of elbow
grease to make the show prosper,
especially in the final weeks.

Even Mother Nature did her part
to make this sixteenth annual show
stand out. The Noer Facility was
starting to show signs of wear from
not getting any precipitation for over
two weeks. Then we received 3.5
inches of rain over a three-day period
the week before the August 12th
show that made the facility shine.
The weather was in the mid-70's on
the day of the show, topping off at
about 82 degrees in mid-afternoon,
with a mild breeze and partly cloudy
skies. The nice day may have con-

Dr. Wayne Kussow on his impressive
research plots.
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tributed to the record attendance, but
we like to think that it was the great
education and trade show that
brought the crowds. Three hundred
and fifty-one attendees walked
th rough the registration tent. Th is
year's record does not include speak-
ers, workers, guests, or the almost
record-number of exhibitors.

Attendees were raring to go first
thing in the morning. John Stier wel-
comed the crowds, Assistant Dean
Doug Maxwell made opening com-
ments, and then all jumped into the
major morning event - the research
tour. Many topics were explored on
the two simultaneous research tours.
The golf turf tour topics included
Putting Green Management Tech-

(Continued on page 12)

Gregos held a grass court!

George Magnin, Dr. Leo M. Walsh (retired
dean of CALS), and Bob Erickson. Walsh
played a key role in the establishment of
the Noer Faci Iity.



(Continued from page 11)
niques, Bentgrass Plant Growth
Regulation, Chemical Methods for
Control of Anthracnose Disease, and
Competition Between Poa annua and
supina in Fairway Turf. Subjects dur-
ing the lawn, landscape and athletic
turf tour were Chemical Methods for
Pythium Control, Poa supina Mixtures
for Athletic Fields, Lawn Fertilization,
and New "Weed and Feed" Products.
Additionally a presentation on Cold
Temperature Hardiness of Ornamen-
tal Grasses and a walking tour of the
Noer Facility's environmental stew-
ardship efforts were offered.
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P.O. Box 12014, 2 TW Alexander Drive
Research Triangle Park, NC 27709

1-800-334-9745

Although these presentations are
beneficial for many people, this year
we added an "ask the expert" ses-
sion for attendees who wanted to talk
one-on-one with the researchers.
Many people come with their own
questions that are not covered in the
scheduled talks. Thus the researchers
remained on the plots to help people
with individual questions. I don't think
Wayne Kussow got a break all after-
noon as he remained on his putting
green research plots talking to people
until well after the field day ended.
Likewise most of the other
researchers had a steady flow of
questions all afternoon. I would pre-
dict this session will continue again
next year!

The other feature in the afternoon
was the near record-size trade show.
Fifty-seven exhibitors participated in
the event, one less than the record
set in 1996. An old feature that was
attempted in past years was revived
again this year. Exhibitors were given
the microphone to present informa-

The Catherine Smejkal garden is a beautiful
way to welcome visitors to the Noer Facility.

tion about their company, new prod-
ucts, or equipment innovations. They
also could demonstrate the equip-
ment in front of the crowds. Atten-
dees seemed to like the product and
equipment introduction period
because the crowds stayed to the
very end of the show this year. The
exhibitors gave favorable comments
after the show also. One vendor said
he got 13 good leads for his equip-
ment out of the show. Three other
vendors told me this was the first
time they participated in the WTA
trade show and that they will definite-
ly be back.

The vendors do so much to make
sure the field day is a success and
that money is raised for future turf-
grass research. They sponsor a very
successful silent auction every year
that seems fun for everyone. The
amount of money raised from this
year's auction and from the summer
field day isn't available as of this
writing. Based on the large atten-
dance and success of the vendors'

The brown patch evaluation work yielded
valuable information.

An aerial view of 1998 Field Day, taken over the Noer Building by Tom Schwab in a ultra-
light aircraft piloted by Dane County Sheriff Deputy Tom Kretchman. It was lunch time!
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equipment introduction period
because the crowds stayed to the
very end of the show this year. The
exhibitors gave favorable comments
after the show also. One vendor said
he got 13 good leads for his equip-
ment out of the show. Three other
vendors told me this was the first
time they participated in the WTA
trade show and that they will definite-
ly be back.

The vendors do so much to make
sure the field day is a success and
that money is raised for future turf-
grass research. They sponsor a very
successful silent auction every year
that seems fun for everyone. The
amount of money raised from this
year's auction and from the summer
field day isn't available as of this
writing. Based on the large atten-
dance and success of the vendors'
silent auction the future of turfgrass
research in Wisconsin should be
sound. Please show your gratitude to
this year's trade show exhibitors by
giving them your business through-
out the year. A list of the 1998
exhibitors follows.

All of the positive aspects of field
day mentioned above are evidence
that this year's field day was "high
flying". It was also high flying for me
as you can tell from some of the
accompanying pictures where I got to
be a passenger for a fly-over of field
day. The sheriff that directs traffic at
our summer field days is a friend of
mine who also has an airport in
Verona and a few ultralight airplanes.
It's impressive to observe, from a
birds-eye view, how the field day

FOR SALE
1989 Jacobsen LF 100 FAIRWAYMOWER • 4-wheel drive, Kubota Diesel

Excellent condition withj all brand new reel and bedknife stock.
New paint with 2,495 hours. $7,900

1986 Toro Sand Pro BUNKER RAKE
3 wheel drive brand new 14 hp engine

excellent condition with new paint • 2,175 hours $2,400
Call Scott Schaller at North Shore Golf Club if interested

(920) 739 6729

Dr. Maxwell and Dr. Stier opened field day with some early morning remarks and instructions.

Buzzing for pictures!

One stop on the research tour features the Gregos' Pythium "Chamber of Death!"
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Pilot Tom Kretchman and photog Tom
Schwab dressed warmly for the cool air
of higher altitude.

Professor John Stier had everyone's
attention on the research tour as he
discussed Supina bluegrass.



GREENSAIRE® 24-Developed for greens and other fine turf
areas, it pulls 100,000 more cores on 10,000 square feet than
the competition, making it the ultimate in greens aeration.

GA'" 30-A combination of variable core spaciiw, speed,
and precision coring. Aerate greens, tees and fai~1ys up to
a depth of 3.75 inches.

TRACAIRE®-Mount the Tracaire on any tractor with a
category "I" 3-point hitch. Cover a 6-foot aerating width
with coring, slicing or deep spoon tines.

RENOVAIRE®-Designed with the "true contour" principle
in mind, each pair of tine wheels is independently mounted to
follow the contour of the land.

We cover the hole thing
IiiJJJ
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Make Ryan" aerators a part of your hole maintenance program. For small, compact
spaces, undulating terrain or wide-open spaces, nothing aerates more effectively
than equipment from Ryan. For golf, sports or grounds aeration the only name you

\

need to know is Ryan.

Driven to be the best

Hanley Company, Inc.
641 W. Main St.
Sun Prairie, WI 53590
1-800-279-1422

Hanley



(Continued from page 13)

Doug and Martha Maxwell's farm is only a
couple of miles from the Noer Facility,
and even closer as the ultra-lite flies!

The day before field day included many
rehearsals (and some levity by the youthful
Jeff Gregos!)

1998 Summer Field Day Exhibitors
AgrEvo
Anderson-Thomas
Bayer Corp
Century Rain Aid
Cenex Land 0 Lakes
Club Car
Columbia Par Car
Complete Rental
Contree Sales
Evergreen Sod Farm
Ever Green Turf Equipment
Erb Implement
Fine Lawn
Glenn Rehbein
Great Lakes Golf
Greensmix
Growmark
Hanley Company
Hanson & Associates
Horst
lronite
J & K Sod Blades
J W Turf
Johnson & Associates
K E I
Lange-Stegmann
Lebanon
Lesco
McFarlanes

Melcher Equipment
Miller & Associates
Milorganite
Olds Seed
Par Aide Products
Pendelton Turf
Praefke Air Cooled Engines
Pro Greens of the Midwest
ProGreen Plus
Pro Lawn
PurseliNigoro
Reinders Turf & Irrigation
Rhody's Town & Country
Sales Midwest
Scotts Company
Spring Valley
Tee Shot Marketing
Terra International
Trelay Seed
Turf Partners
Tyler Enterprises
United Horticultural Supply
Vans Supply & Equipment
WINDS
Wisconsin Turf Equipment
WI Sports Turf Managers Assoc
Wolosek Landscaping
Zeneca Professional Products 'iU

TOHO

Irrigation Supply

Here's the Single Solution to Your
Irrigation Control Problems ...

The OSMAC Radio Paging Based System
consisting of

One or more RDR radio data receiver field units attached to your existing or new pedestals

and connected to your existing or new field wires. The RDR field unit allows independent

scheduling of each station. And since each RDR field unit can control up to 48 stations, it is

possible to replace multiple controller sites with one RDR.

A standard IBM compatible computer for easy yet precise, flexible and powerful centralized

control, using the OSMAC PC Timer Software.
The Central Control Station. A small, desk-top paging encoder that includes a built in radio

frequency tranceiver to provide local-area signalling to the field satellites, radio paging, two-

way communications or telephone interconnect.
One or more Portable Radios for remote control of valves, initiating pages, two-way

communications, and telephone interconnect.

Optional pagers for signalling staff or other personnel.

An optional centralized rain gauge interface is available.

ELM GROVE
13400 Watertown Plank Rd.

414-786-3301

MADISON
4618 A Tompkins Dr.

608-223-0200

APPLETON
900 Randolph Dr.

414-788-0200



Personality Profile

Club," Ray continues. "I was a grow-
in superintendent for the Wadsworth
Company, which was redoing 12
holes there. Then I continued to work
there as the superintendent for six
years after I graduated from Purdue.
So I had no other background in golf
other than working there. I had never
worked for anyone else when I was
hired as a superintendent, which is a
little unusual."

In 1972, he was named superin-
tendent at Tuckaway Country Club in
Franklin. "I had 17 seasons at Tuck-
away, and I had 15 Greater Milwau-
kee Open tournaments while I was
there. So I had my tournament expe-
rience," Ray says. "We would line up
our whole season on the GMO, make
all of our plans sort of based on the
GMO. The conditions the tournament
players wanted on the course were
what the members would want, so
there wasn't much change. We'd
probably only mow a little tighter on
the greens and let the rough grow.

"We learned to have the greens
run out of gas, run out of nitrogen,
before the tournament," he continues.
"And then we could really manage
them well. We'd time the last nitrogen
application so the plant wouldn't have
as much nitrogen left and we WOUld-
n't have to mow quite as much. It
took us quite a few years to finally
figure this out, and it's so simple."

For Ray, one of the most exciting
GMO tournaments was around 1980
when Lee Trevino beat Lee Elder in
an eight-hole playoff. "I'm sure I'll
always remember that," he says.
"You don't like to have a playoff
because then you've got to go back
out and work again! I'd rather have a
four-stroke lead when there are three
holes to go. One of the worst things
is to have to go back out and play on
a Monday, and that happened once."

He's a down-to-earth, good 01' farm boy
By Lori Ward Bocher

I've known Monroe Miller for about
10 years now, and there's one
phrase I've heard him use often.
"Lots of the people in our profession
are just good 01' farm boys at heart,"
he says with fondness, harking back
to his childhood days on the farm.

It's been true. A lot of the people
I've interviewed for the Personality
Profile have been "farm boys." But
now I've met the epitome of farm
boys in the turf business - Ray
Knapp, golf sales rep for Spring Val-
ley Turf Products.

Even before I get the tape
recorder turned on to record our
interview, he's telling me, "My wife
raises vegetables. We've got 10
acres under drip irrigation, so we're
using the system a lot this year."

It was no surprise to learn that he
was born and raised on a farm - in
Newton County, northeast Indiana.
"We had dairy cows, a beef herd,
pigs, chickens, and everything else,
like people had years ago," he points
out. "My dad came from Austria, so
I'm a first generation American. He
moved over here in about 1930 with
two brothers. One was a lawyer, the
other a farmer like Dad."

Ray Knapp

When it was time to go to college,
Ray chose an agricultural school -
Purdue University - and a pre-
veterinary medicine major. "I was in
that for two years, but I never would
have gotten into the vet school
because my grades weren't good
enough," he explains. "So I switched
to agronomy. It took me nine semes-
ters to graduate - in 1965."

First superintendent job ...
"When I was a junior at Purdue, I

worked at the Stevens Point Country

Leading products to
help keep your turf

in top condition.

Contact your
AgrEvo Sales
Professional

John Turner
(630) 462-9866

TurnerJ@wilmde.hcc.com

Read and follow label directions carefully AgrEvo USA Company. Wilmington, DE 19808. © 1997
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Still enjoys GMO ...
Ray still enjoys going to the

GMO. "I usually spend all day Thurs-
day and Friday there. I visit with
some of my customers, take a couple

mailto:TurnerJ@wilmde.hcc.com


of them out to lunch on both of those
days," he points out.

The GMO has since moved to
Brown Deer Park, and Ray likes to
stop there about once a week during
the season to help superintendent
Steve Bailey prepare for the tourna-
ment. "He's just double checking. It's
always good to check with two or
three people before you do anything.
Helps avoid problems," Ray points
out. "He checks with me and then he
might check with Danny Quast.
Danny helps Steve, too."

While Ray was at Tuckaway, the
GMO was held around the 4th of
July for many years and then moved
to the first week in September, where
it still is. But the tourney is being
moved back to early July in 1999.
"You can make an argument for
either time of the year," Ray says,
"but I believe the conditions on golf
courses are normally better in July
than in the first week in September."

His time at Tuckaway ended in
1988 when he was fired. "There's
lots of politics involved," he believes.
"But I lasted 17 seasons there, and it
was a fun 17 seasons."

Ray decided not to look for anoth-
er golf course job. "I like fertilizer. I'm

an agronomist. So I thought I'd like
the sales game," he recalls. "I'm
enjoying this more. I don't have to
put up with the labor problems and
with the other management problems
that you have as a superintendent. A
superintendent has a 7-days-a-week
job during the golf season. As a
salesman, I have my weekends plus
two or three 3-day weekends during
the summertime."

And his farm is one of the main
reasons he likes having his week-
ends in the summer. "My wife, Carol,
raises vegetables," he points out. "So
she works the Madison farmers' mar-
ket on Saturday and I go to the West
Bend and West Allis markets. That's
my second job - helping her with
the farm." The farm, which is located
just north of West Bend, is known as
Knapp's Fresh Veggies.

Sales at Spring Valley ...
In 1989, Ray joined the sales staff

of Spring Valley Turf Products.
Based in Jackson and owned by
brothers Bill and Randy Vogel, the
company manufactures turf fertilizers
and also distributes some pesticides.
An ag fertilizer division was sold six
or seven years ago, according to

Ray. Ray's market covers the golf
courses in the eastern half of Wis-
consin, plus parts of Michigan's
Upper Peninsula. The company also
sells nationally and internationally.

Ray likes the challenge of trying to
help customers who call with various
turf problems. "I've been getting about
two or three calls a day from people
who are having problems," he points
out. "They want to see me right away.
They've already done just about
everything they know how to do.
Maybe I can help them, maybe not.

"This is an unusual season in that,
right now (late July when inter-
viewed), there are unusual diseases
all over the state," he continues.
"We're getting diseases like summer
patch and take-all patch on greens.
There are grasses dying on greens
and fairways. On older courses, the
Poa annua is starting to die on fair-
ways from anthracnose or pest dis-
eases. There's going to be a lot of
overseeding on older courses this fall.

"The newer golf courses aren't
having as many problems," he adds.
"The new bluegrass and bentgrass
varieties have more disease resis-
tance and they're able to maintain
those courses better."

(Continued on page 19)
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ANY DA ~ ANY SEASON...
The Ty-Crop® MH-400 gives a full
day's work in only a few hours.
NOW OVER 600 HAPPY CUSTOMERS!

Load small topdressers and work vehicles in only 7
to 10 seconds, no wasted travel, no labor.

Attach any tow type chipper and do all your
winter clean up in a fraction of the time and cost.

Topdress large areas from 15 to 40 feet wide in
minutes using sand, lime, gypsum or compost, without
disrupting play.

Fill bunkers
and traps,
build retaining
walls ...
Perfect for
construction
and renovation
tasks. Reach
over 15 feet
from the back
of the unit.

DRAMATICALLY INCREASE
THE PRODUCTIVITY OF
YOUR STAFF - FOR LESS
THAN $20 PER DAY...

WITH THE SUPER VERSATILITY OF THE MH-400
MATERIAL DELIVERY UNIT AND QUICK ATTACH
OPTIONS - NO TOOLS REQUIRED.

Backfill ditch lines, build cart
paths, or place wood chips
and compost around trees,
plants and in flower beds.
The cross conveyor can
move in any direction.

Exceedin9 our customers
expectations ror performance and

reliability since 1978.

Tel (604) 794-7078 • Fax (604) 794-3446

1·800·845· 7249
Call today for more info or a free demo

Web: www.tycrop.com

http://www.tycrop.com


(Continued from page 17)
For years, Ray has been a mem-

ber of the WGCSA and the GCSAA.
"I was on the program at some of the
national conventions. I think that's
noteworthy," says this usually modest
man. He's also been attending the
WTA shows for Spring Valley. "And I
get over to see Jeff G regos (TOOL)
probably half a dozen times a year
with problems that my customers
have. So I communicate with him on
a regular basis - just checking with
the best."

Back to farming ...
With talk about his turf career out of

the way, Ray can get back to his
favorite subject - the farm. "We raise
20 acres of vegetables. One of our big
crops is zucchini," he points out. "We
have yellow, green and white zucchini,
which we specialize in because it's
unusual. We had five crops of zucchini
this season.

"We also have six acres of winter
squash, a couple of acres of watermel-
on, tomatoes and peppers, and a few
oddball things besides that," he contin-
ues. "We used to be in the wholesale
and restaurant markets, but now we
just specialize in the farmers' markets.

We've cut back the operation."
The Knapps also sell vegetable

plants to home gardeners in the
spring. "One of our specialties is rais-
ing over 100 varieties of pepper
plants and over 60 varieties of toma-
to plants," he explains. "So if you
want something unusual, you'll be
going to one of the farmers' markets
to look for us and get one of the heir-
loom varieties or new and improved
varieties. We have people who drive
to our farm all the way from Madison
because they know we have the stuff
they've read about or that they know
is superior to something else.

"Basically, it's my wife's operation
and I help her out with the spraying
and fertilizing," Ray continues. "She
decides what to plant, when to plant,
where to plant." He also helps sell at
the farmers' markets.

Small grains, too ...
"We have another 100 acres of

row crops. I raise four or five different
grains," Ray explains. "We sell the
grain to a fellow who's feeding a lot
of chickens, ducks and geese. And
we've got six sheep and two beef
calves that he's raising."

The farm keeps Ray busy in the

winter, too. "We heat the house with
wood that I cut from the farm," he
says. "And two winters in the last five
years we've heated the greenhouse
with wood, too. We have one of
those big outside wood burners that
you only have to feed with wood
three times a day. There's 300 gal-
lons of hot water that circulates
throughout the greenhouse."

These past two years the Knapps
have gone down to Cancun, Mexico,
in the winter. "We spend 7 to 10 days
there," Ray says with a hint of plea-
sure in his voice. "Normally we would
ski in the wintertime, but we haven't
in the last few years. As a golf course
superintendent, you can't get away in
the summer so we'd go skiing out in
the mountains in the winter."

Ray plays golf only six or eight
times a year. "And it's usually with
group outings," he adds.

Ray plans to continue in golf sales
with Spring Valley until he retires.
But you can bet this good 01' farm
boy won't retire from farming at the
same time. He'll keep right on plow-
ing and planting and fertilizing as
long as Knapp's Fresh Veggies are
in demand. 'iJJ

COLUMBIA ParCar ~

Gas & Electric Golf Cars & Utility Vehicles
• New, Used and Reconditioned
• Full Sales and Service
• Additional Cars for Special Events
• Lease Financing Available

Eagle Sponsor
of the Golf

Course Owners
of Wisconsin.

of WISCONSIN

SALES & SERVICE
3696 Burke Road • Madison, WI

(608) 249-6600

Proudly Manufactured By
Wisconsin Craftsmen



We iveThe World
ToWork d Pia)'.
You may know Club Car as the most prestigious name on the golf course.

But our Carryall Utility Vehicles are powerful enough to take on the toughest
jobs at any work site, any day of the week. So no matter ~
how hard you work or play, count on Club Car for world-
class performance and the power to drive you there.

Club Car
Oub Car, Inc.
Wisconsin Branch

4485 South Racine Avenue • New Berlin, Wise. 53146
Telephone: 414/896-9570 • Fax: 414/896-9578
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