
•  Highly Concentrated

•  Long lasting, affordable turf colorant.

•  Improves the visual quality and presentation of turf.

•  Reduces oxidative stress during exposure to high heat.

•  An excellent, cost effective alternative to overseeding.

Toll Free (888) 246-8873 • Fax (208) 673-6342

P.O. Box 128  •  Albion, ID  83311

facebook.com/griggbros  •  www.griggbros.com

*University Research has shown that tank mixing GreenPig™ with Grigg Brothers

Fairphyte® can improve turf performance and quality during summer stress.

Visit us at

GIS Booth #507.
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SEE WHAT’S NEW

AT STANDARD GOLF

IN 2012

SNEAK A PEEK!



CENTENNIAL TEE 

CONSOLES 

Enhance the brand and 
tradition of the world’s 
premier golf courses.

 Precision-cast oval or crest-shaped 

markers – bronze or aluminum.

 Options include ball washer 

mounting brackets (w/hardware) and 

complementary multi-colored signage 

(w/hardware) 

 to display 

layout for 

each hole.

Ball washer
sold

separately.

GREEN LINE

FAIRWAY SIGNS 

 Single- or double-sided signage with 

5" (13 cm) galvanized screw-in stakes.

 Tough, long-lasting laminated 

material.

 Outstanding fade-resistance. 

A NEW HIGHER STANDARD

IN EVENT FLAGS
 Rich, full color, photo-quality reproduction 

 at just $13.33 per fl ag!
 Every fl ag can be customized at no additional cost! 

 (Minimum orders of nine.)

 Simply email your artwork to art@standardgolf.com 

 to see if you qualify for FREE artwork setup; or better 

 yet give us a call 1-866-743-9773.

 Economical. Versatile. Vibrant.

 Designed for use in events. Limited 30-day warranty.  

NOW IT’S EVEN EASIER TO ORDER, CALL SG EXPRESS

(SEE BACK PAGE FOR ORDERING INFORMATION)
866-743-9773



 |   |  www.standardgolf.com

DELUXE

SCRUSHER
® & HANDLE 

 Three separate bottom brushes now  

 with softer, longer-lasting nylon bristles. 

 Wider design with extra space between 

lower bristles prevents buildup. 

 Durable cast aluminum, powder-coated 

base included. 

 Optional Deluxe Scrusher handle helps 

players maintain more stability and 

balance.

SHORT GAME   

TARGET SYSTEM 

 Economical solution for lessons or   
 special events.

 Easily adjustable hoop targets expand 
from 4 to 7 feet (1.2 m x 2.1 m) in 
diameter. 

 Heavy-duty polyethylene distance 
markers come in 10-yard increments.

CART RAKES
Convenient, economical, time-saving 

bunker rakes designed specifi cally for 

carts.

 Shorter 48” (122 cm) handle and 15” 

(38 cm) high-impact plastic head fi ts 

most golf cart bagwells.

A NEW HIGHER STANDARD 

IN CUSTOMIZED FLAGS
 Full-color printing capabilities create photo-quality 

logo reproduction.

 More versatile and economical when compared to 

traditional screen printed or embroidery processes.

 Maximum UV resistant material helps 

 maintain long-lasting color.

 Exclusive quadruple-stitched edges extend fl ag life. 



STANDARD GOLF COMPANY

6620 Nordic Drive
P.O. Box 68
Cedar Falls, Iowa 50613, USA

TWO WAYS 

TO GET THE 

BEST VALUE 

ON YOUR GOLF COURSE 

ACCESSORY PURCHASES. 

CONTACT YOUR TRUSTED

STANDARD GOLF 

DISTRIBUTOR 

… OR CALL SG EXPRESS 

(866-743-9773)

(or visit standardgolf.com) 

WHAT’S SG EXPRESS?
 A HOTLINE AND ONLINE SERVICE you can use to place golf course 

accessory orders or ask questions immediately from your shop, on the  

course … anywhere. 

 EASY TO USE.  Experienced production and logistics pros at the factory 

support you every step of the way. 

 ACCESS TO THE WORLD’S LARGEST WAREHOUSE of golf course 

accessories and the world’s most complete line.

 SPEED. In-stock inventory usually ships within 48 hours.

HOW DOES IT WORK? SIMPLY.

1.  CALL SG Express at 866-743-9773

 or …

2.  ORDER ONLINE by clicking on the SG Express logo on the newly updated 

home page at standardgolf.com. (Need online help? Simply call us and we’ll 

walk you through the process.)

3.  Orders will be processed through your favorite distributor. Don’t have a  

Standard Golf distributor? We’ll help you fi nd the best one located nearby.

  LET’S GET STARTED.

CONTACT SG EXPRESS TODAY AND SAVE!

Save time. Save money. Hear about special 

orders and new innovative products before 

they’re even announced or advertised. 

And be sure to mention the mousepad 

off er to your SG Express representative 

during registration and get your own 

FREE SG EXPRESS MOUSEPAD. 

Phone: 319-266-2638
Fax: 319-266-9627
E-mail: info@standardgolf.com
www.standardgolf.com  |  

 |  

1-866-743-9773

FAST. DEPENDABLE. PROFESSIONAL … ALWAYS.

1-866-743-9773www.standardgolf.com

Joanie & Bonnie

SG Express 

REAL PEOPLE. REAL SERVICE.  

TOTAL CUSTOMER SATISFACTION.



Turf M.D.
■ THE DOCTOR IS IN THE HOUSE

W
inter overseeding, the 
process where a cool 
season turfgrass species 
is seeded into a warm 
season turf prior to enter-
ing dormancy to provide 

a temporary turf cover, is a fascinating look at 
extreme plant competition and the ensuing 
winners and losers that influences a successful 
winter overseeding program. 

The winter overseeding process begins in late 
summer or early to mid-fall on a warm season 
turf with seeding and subsequent germination 
of the cool season turfgrass species. Seedlings 
emerge at a density considerably higher than 
what would be expected when seeding to estab-
lish a more permanent turf due to the higher 
seeding rate associated with winter overseeding. 
As these seedlings grow and begin to develop the 
competitive juices among the seedlings begin to 
flow. As the battle begins to heat up, the rules of 
engagement or competition are laid out by the 
concept of density dependency.  

Density dependence refers to increasing 
death rate as the population increases. We can 
see the impact of density dependency through 
the process of winter overseeding to spring tran-
sition. Starting with fall overseeding the seeds 
germinate and emerge. Upon emergence, the 
seedlings are like little islands unto themselves; 
there is little interaction with the adjacent seed-
lings (neighbors). As the seedlings grow they 
come into contact with their neighbors.

As the seedlings become more interactive 
with their neighbors, seedling development 
is arrested. In other words, the plants become 
overcrowded. In response to the crowding, plant 
development slows to the point where the plants 
remain in a juvenile state for an extended period 
of time. Interestingly, plants appear to have 
an internal sensing mechanism related to the 
quality of light that is absorbed that tells them 
how close their neighbors are. In response, plant 
growth and development slows.

The advantage to arrested development or 
juvenile state associated with the high density of 
plants allows for an overseeded turfgrass like pe-
rennial ryegrass to be mowed at a green’s height 
of cut for the winter season. Mowing at such a 

height would not be possible for permanently 
established perennial ryegrass turf.

Once established, the overseeded green does 
not remain constant. Death of weaker indi-
vidual plants begins to occur as the stronger or 
fitter plants begin to develop. The development 
of the more fit plants at the expense of weaker 
ones is more obvious at moderately higher over-
seeding rates.  

After fall overseeding, visually the turf ap-
pears to have high density and a fine texture. As 
the season progresses, the turf becomes coarser 
in texture and less dense yet still appears to be a 
uniform green color. Why? In the overseeded 
turf the more fit plants are developing and get-
ting bigger, while weaker or less fit plants are 
disappearing.

A question often posed for spring transition 
is, it better to seed at a high or relatively low 
overseeding rate?  

It depends on what type of transition you 
prefer. As mentioned, at high seeding rates 
growth is stunted and plants remain in a juvenile 
state longer compared to a relatively lower seed-
ing rate. Juvenile plants are more susceptible to 
environmental stresses. So as temperatures warm 
in the spring combined with some potential 
moisture stress, the higher seeding rate will tran-
sition quicker than the lower seeding rate. 

Additionally, the environmental conditions 
present during fall impacts seedling establish-
ment. High populations of juvenile plants are 
susceptible to diseases. If the winter overseeding 
is done prior to the optimum time, environmen-
tal conditions may exist that enhance the likeli-
hood of seedling diseases like pythium.

Karl Danneberger, Ph.D., Golfdom’s science edi-
tor and a professor at The Ohio State University, 
can be reached at danneberger.1@osu.edu. 

Once established 

the Overseeded 

green dOes nOt 

remain cOnstant. 

death Of weaker 

individual plants 

begins tO Occur 

as the strOnger 

plants begin tO 

develOp.  

Plant vs. Plant: 
The Invisible War
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The Guy’s 
  Got Guts   (and Goats!)

Continued on page 16
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PAUL 
CHOJNACKY 
KEEPS 
PASATIEMPO 
GOLF CLUB 
A STEP 
AHEAD

B Y  S E T H  J O N E S
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The native grasses under Paul 
Chojnacky’s feet crunch with 
each step. The golf course su-

perintendent at Pasatiempo Golf 
Club in Santa Cruz, Calif., knows 

the grasses are still alive, despite the 
way they look and the fact that only 

1/10th of an inch of rain fell in the month 
of December. 

These crunchy native grasses are a stark 
contrast to what was in this same area of the 
course just two seasons ago. Two seasons ago, 
this area was irrigated turfgrass. 

Not anymore. 
“There are some homeowners who have 

lived here for the last 30 years, they think 
we don’t know what we’re doing. That it’s 
just a bunch of weeds and that we’re killing 
all the grass. You hear those comments all 
the time,” he says. 

He tugs on some of the grass to show that 
there is resistance in the roots, that these grasses 
are indeed alive. It’ll take time to establish all of 
these native areas. The health of this grass re-
ally isn’t in his hands anymore. With no irriga-
tion lines in the area, it’s really in God’s hands 
now, and maybe, hopefully, the spirit of Dr. 
Alister MacKenzie, who lived on the course.

The payoff if the grasses hold on — and 
Chojnacky is confident they will — is that it 
will return the 1929 Alister MacKenzie design 
even closer to its original look, something Pa-
satiempo strives to achieve on a daily basis.

“The way golf is moving, especially in the 
state of California where water resources are 
so limited, this is definitely the future,” Cho-

jnacky says, eyeing the yellowed native grasses. 
“There are going to be more courses that have 
to do this. We’re just a step ahead… which is 
a good place to be.”

Forward thinking and action
There were many things that earned Cho-
jnacky (pronounced shu-nos-kee) the honor 
of being named the recipient of the inaugu-
ral Herb Graffis Business Person of the Year 
award, named after the man who founded 
Golfdom magazine (see sidebar) back in 1927, 
two years before Pasatiempo opened for play.

The award is meant for someone in the 
golf industry who, through forward thinking 
and action, made their golf operation more 
successful. Chojnacky’s accomplishments at 
Pasatiempo made him an easy pick. 

Consider some of the ideas and plans he’s 
implemented and overseen: As far as we can 
tell, he was the first superintendent to utilize 
goats to clear brush in canyons, an inexpensive 
alternative to using manual labor or chemi-
cals; he has implemented a plan removing 25 
acres of irrigated land from the course, creat-
ing a savings of $150,000 annually; he is in 
the midst of creating a new water storage sys-
tem on the course to help relieve the course of 
its total dependence on city water; and he is 
striving to keep Pasatiempo the most faithful 
MacKenzie course in the world.

“Every day he has shareholder members 
and public players he’s trying to satisfy. It’s 
a course with 80 years of history and a reno-
vation program to implement. He’s trying to 



(and Goats!)(and Goats!)
The Guy’s 
  Got Guts   (and Goats!)
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The Herb Graffis Business Person of the Year award is named in honor of Golfdom’s founder, World Golf Hall of Fame member Herb 
Graffis. Graffis was one of the first people to look at golf as a business when he and his brother Joe founded Golfdom in 1927. With 
his foresight, Graffis helped advance the game in numerous ways, from co-founding the National Golf Foundation and founding the 
Golf Writers Association of America to his work advocating on behalf of superintendents and helping elevate their profile. It is in all 
due respect that we present this award in Mr. Graffis’ honor.



And the Winner Is...

maintain old Poa greens. He’s trying to secure 
long-term water,” D. Scott Hoyt, general 
manager at Pasatiempo and a 35-year veteran 
of the golf industry, says of Chojnacky. “I’m 
not sure another golf course would throw this 
much at a superintendent and ask him to be 
successful day in and day out.”

Chojnacky thrives in a unique business 
model — Pasatiempo is privately owned, yet 
also relies on high-end public play. 

“The expectations are extremely high there, 
the place is unlike anywhere I’ve ever been. 
There is a high-end private and a high-end 
public aspect, and there needs to be a bal-
ance,” says Josh Lewis, former assistant su-
perintendent of the course, now at Chambers 
Bay Golf Course in University Place, Wash. 
“That’s probably the toughest part of the job 
— keeping the private folks happy yet getting 
the public players to come back. Paul being 
a people-person is necessary… having a psy-
chology degree helps him at times.”

“He’s always trying new things — aeration, 
native grasses, goats, ways to run a water treat-
ment plant through the course, overcoming 
the water restrictions,” says Brian Boyer, su-
perintendent at nearby Cinnabar Hills Golf 
Club. “He’s a new-school superintendent with 
old-school knowledge.”

Got your goat
Chojnacky made waves in the industry back in 
2010 for his use of goats on the golf course to 
clear overgrowth in steep canyons. He remem-
bered goats being used to clear brush back in 
his home state of Wyoming, and wondered if 
it would work on a golf course.

“I brought (the idea) to a greens commit-
tee meeting, and I remember being worried 
they’d laugh,” Chojnacky recalls. “The meet-
ing was on a Wednesday afternoon. The next 
morning, everyone was asking me, ‘When are 
the goats coming?’”

Chojnacky did some research on the in-
ternet to find some local goats. Based on the 

Continued from page 14

“We’re just 
a step 
ahead...
which is a 
good place 
to be.”

MORE VALUE 
For above and below ground insect  
control use Mallet® and Menace®.

MORE EFFECTIVE PROTECTION  
Promote healthy turf all season long with  
TM+IP, T-Methyl and Propiconazole.  

MORE CHOICE 
Brown patch, dollar spot? Take your 
pick from our full line of fungicides.

From tee to green, trust Nufarm to give you more performance and value for 
your maintenance dollar.

More where it matters most. 

MORE EASE 
Non-turf areas stay clean for months 
with one shot of ‘stay-put’ ProDeuce®.

©2012 Nufarm. Important: Always read and follow label instructions. 

Mallet®, Menace®, Millennium™ and ProDeuce® are trademarks of Nufarm.

Collaborate. Create. Succeed.  
www.nufarm.com/usto

MORE CONFIDENCE 
Clover, thistle and hundreds of other tough 
weeds melt away with Millennium™ Ultra2. 



steep terrain, the company asked 
for $1,200 per acre cleared, lead-
ing to a $15,000 bill. Chojnacky 
did the comparison, and figured it 
would have cost $110,000 to have 
had his crew perform the same 
task. It also would have taken four 
years. The goats finished off the job 
in 10 weeks.

“It was also a big entertainment 
factor for our members. They loved 
it,” Chojnacky says with a smile.

With the canyons now cleared, 
the course more closely resembles 
what MacKenzie created. Previ-
ously the depth of the canyons was 
masked by the overgrowth and 
sightlines were compromised. A more open 
course now greets players, thanks to the goats.

Reducing irrigated turf
The overgrown canyons were a prob-
lem, but they paled in comparison to the 

course’s water issues. 
Pasatiempo currently has one water source, 

and that’s drinking water from the city of 
Santa Cruz. The cost of irrigating the turf 
was a “ridiculous amount,” Chojnacky says: 

Continued on page 18

Chojnacky looked to weed-eating 
goats when he needed to clear 
overgrowth in Pasatiempo’s 
steep canyons.
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control use Mallet® and Menace®.

MORE EFFECTIVE PROTECTION  
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TM+IP, T-Methyl and Propiconazole.  
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©2012 Nufarm. Important: Always read and follow label instructions. 

Mallet®, Menace®, Millennium™ and ProDeuce® are trademarks of Nufarm.

Collaborate. Create. Succeed.  
www.nufarm.com/usto

MORE CONFIDENCE 
Clover, thistle and hundreds of other tough 
weeds melt away with Millennium™ Ultra2. 



And the Winner Is...

18      Golfdom    Januar y  2012

$2,500 per acre foot. “That’s some of the most 
expensive water in the country, definitely in 
the state of California,” he says.

Plus, if water restrictions come up, the 
course is at the mercy of the city. In the sum-
mer of 2009 the course was told it had to cut 
back 30 percent of its water usage. If it didn’t 
respond, the city could fine it or even shut the 
water off, Chojnacky says.

The club was spending $85,000 a month 
during the dry months to keep the course 
green. The club happily approved a plan to 
reduce the amount of irrigated turf from 100 
acres to 70 acres. Areas clearly out of play were 
selected to go back to natural, another move 
MacKenzie would appreciate.

“You’re going to save by not having to 
water, first and foremost. (Also,) not having 
to fertilize, it’s a lot less labor, and you don’t 
have to go out there and spray,” Chojnacky 
says. “It equals a saving of about $150,000 a 
year, most of it in water savings.”

Investing in water
Chojnacky and the team at Pasatiempo didn’t 
want to stop there when it came to water sav-
ings. As Chojnacky says, being a step ahead is 
a good place to be.

The course is working with the city of 
Santa Cruz and neighboring Scotts Valley to 
store up to 1 million gallons of water on the 
course. The plan is to one day irrigate turf with 
a combination of fresh city water, well water 
and effluent water.

Chojnacky estimates the course will save 40 

Continued from page 17

Chojnacky has rejuvenated 
Pasatiempo’s native grasses 
and reduced the amount 
of irrigated turf on the golf 
course, saving the club 
$150,000 annually.

P
H

O
TO

 B
Y

: S
E

TH
 J

O
N

E
S

» Reduced irrigated 
areas of the golf course 
with new irrigation system, 
saving $150,000 annually
» First to utilize goats 

on a golf course, saving 
his course $95,000
» Working with the 

City of Santa Cruz to 

create a new water stor-
age area to enable the 
course to keep its own 
water and face fewer 
water restrictions
» Tasked with mak-

ing Pasatiempo the most 
intact Alister MacKenzie 
design in the world
» Keeps a regular blog 

updating golfers about 

course conditions 
(www.pasatiempomainte-
nance.com)
» His willingness to 

share his insight as evi-
denced by presenting at 
the recent Symposium on 
Affordable Golf in North 
Carolina and hosting the 
2010 Northern California 
Field Day

Why we chose Chojnacky
Last Fall, Golfdom asked 
readers to nominate candidates 
for the first ever Herb Graffis 
Business Person of the Year 
Award. We had a lot of great 
candidates, but one stood 
above them all. Here’s a run-
down of some of the things that 
made us select Chojnacky: 



to 45 million gallons of water a year. Plus, Pa-
satiempo looks forward to not relying so much 
on the city for such a valuable asset.

“Right now we’re 100 percent reliable on 
the city of Santa Cruz,” Hoyt says. “As soon 
as they have a cutback due to a water short-
age, we’re the lowest on their totem pole, no 
matter the meetings we’ve had with the city 
officials and the water officials. We just can’t 
convince them we’re a business — to them, 
we’re just a golf course.”

The new water collections system occupies 
a lot of Chojnacky and Hoyt's time.

“It was probably the No. 1 task that (the 
club) has tasked for me to accomplish when 
they brought me here,” says Hoyt, who has 
been at the course for eight months. He pre-
viously was at Cinnabar Hills for 13 years. 
“We’re dealing with two different cities, two 
different water boards, multiple water con-
sulting teams, we’re going to have to put in 
a pump station and storage tanks… it’s a 
huge project.”

Getting results
There are more reasons Golfdom chose Cho-
jnacky, including his excellent blog (www.pa-
satiempomaintenance.com), his willingness to 
share his insights with fellow superintendents 
(Chojnacky spoke at the recent Symposium on 
Affordable Golf in North Carolina and hosted 
the 2010 Northern California Field Day,) and 
his desire to see his colleagues succeed (former 
assistant Lewis said Chojnacky was always fo-
cused on his career development).

From goats to reduced turf, it’s clear our 
Graffis BPOTY is a gutsy guy, maybe even a 
risk-taker. But are they really risks?

“I wouldn’t say Paul is a risk-taker because 
I think he knows everything that’s going to 
happen,” says Boyer. “It may seem like a risk 
to you and I, but he’s confident in his abilities 
that he will get the results he wants.”

Chojnacky gets results. And he also gets 
one more award for the trophy case.

"It's a surprise," Chojnacky says of winning 
the award. "But it's certainly appreciated." ◾

CALL FOR NOMINATIONS
If you know of someone who 
should be considered for the 2013 
Herb Graffis Business Person of 
the Year award, don’t hesitate, 
nominate them today! The winner 
will get an expenses-paid trip to 
the 2013 Golf Industry Show as 
well as a cover story in Golfdom 
magazine. Make your nomina-
tion by visiting http://www.golfdom.
com/awards/business-award. Don’t 
worry, the nomination form is lim-
ited to 500 words, so nominations 
can be made quickly and easily.

Clover, thistle and over 250 other broadleaf weeds disappear with one 

application of Millennium
™

 Ultra2. With ‘meltdown’ and residual control, 

it keeps turf clean and pristine for weeks, and can be applied virtually 

any time for maximum flexibility. That’s how Nufarm brings you more 

control  – and more confidence. Ask your distributor for Millennium Ultra2.

More control.

©2012 Nufarm. Important: Always read and follow label 

instructions. Millennium™ is a trademark of Nufarm.

More where it matters most.  
www.nufarm.com/usto
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As golfers’ time 
and money dry up, 
practice is becoming a 
popular game changer.
B Y  B E T H  G E R A C I
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R
emember when golfers whiled 
away full days at the club? 
We realize you might have to 
go back a ways. Because golf-
ers today either are pinching 
pennies or pinched for time. 
In response, they’re setting 
their sights less on a round 

of 18 and more on the driving range target flag.
As the average golfer’s habits evolve, golf clubs 

must adapt or be left behind. That’s why they 
are rushing to invest in chipping areas, target 
greens and anything else that makes for better… 
(gulp!)… practice. In fact, it appears that practice 
has never been so much fun, or so important to 
clubs’ futures.




