
Show Business 
W e c a m e , w e s a w a n d w e c o n q u e r e d . 
N o w w e ' r e f i l i ng our repor t on w h a t w e n t d o w n 

S h o w in A t l an ta 
STAFF 

Editors note: Thankfully, Hotlanta wasn't cold. You just 
dorit know what you're gonna get, weather-wise, in 
February in Atlanta. Despite a lousy economy and low 
attendance, we had a good time at the show. We suspect 
most everyone did. (But we have a feeling the GCSAA 

won't be back to the city anytime soon — if ever.) Here's our report: 

Pistol Pete 
The show s last day may have included 
its best seminar, "Current Issues in Golf: 
Preparation for Major Golf Events," 
which featured architect Pete Dye; golf 
instructor Dave Pelz; superintendent 
Paul Latshaw Jr. of Oak Hill CC in 
Rochester, N.Y., site of this years PGA 
Championship; and superintendent 
Dave Ward of Olympia Fields (111.) CC, 
site of this years U.S. Open. 

Dye, who received the GCSAAs Old 
Tom Morris Award, showed no signs 
that he was recovering from recent 
colon cancer surgery. The 77-year-old 
was as spunky as ever, especially when 
talking about new golf balls. Take it 
away, Pete: 

"The ball is going further for the good 
player, but its not going an inch further 
for Maple Smith, who tees off on Tues-
day morning and hits the ball 135 yards. 
Martha Burk ought to yell at the golf 
course manufacturers who are discrimi-
nating against all those women who play 
your golf courses. She should quit wor-

d u r i n g t h e Big 
BY THE G O L F D O M 

GCSAAIP 
REPORT 

Pete Dye (right) appeared as spunky as 
ever during a "Current Issues in Golf" 
seminar, which also featured superinten-
dent Paul Latshaw Jr. 

rying about getting someone in Augusta. 
Hooties made a mess of that anyhow." 

Girls Talk 
How can women turf professionals ef-
fectively contribute to their own career 
success and to the success of other 
women in the field? And what kinds of 

Continued on page 82 

Payin' Your Dues 
The big show wasn' t w i thout — no big 
surpr ise here - plenty of news f rom the 
GCSAA. 

A s expected, voters passed a 
$ 5 0 increase to bump G C S A A dues to 
$ 3 0 0 next year. G C S A A C E O Steve 
M o n a said the increase will garner an ad-
dit ional $ 8 0 0 , 0 0 0 in annual revenue. 

Speak ing of revenue, M o n a revealed 
to reporters dur ing the show that the as-
sociat ion f i red its f inancial advisor, Sa-
lomon Smi th Barney last summer. It has 
hired Ennis, Knupp & Associates. The 
G C S A A reported a bot tom- l ine loss of 
$ 8 0 2 , 0 0 0 last year. 

M o n a expects Ennis, Knupp & Asso -
ciates to take a more hands-on approach 
wi th GCSAA's investments and to be 
more involved wi th its investment strat-
egy - someth ing Sa lomon Smi th Barney 
didn't do it, said new G C S A A president 
Jon Maddern, cert i f ied super in tendent of 
Elk Ridge G C in Atlanta, Mich. 

Overall a t tendance for t he show was 
18,164, down f rom 2 0 , 6 1 3 visitors last 
year in Orlando. A total of 7 0 1 exhibitors 
covered 2 4 5 , 2 0 0 square feet of f loor 
space in Atlanta, down f rom 7 2 9 ex-
hibitors w h o covered 2 7 3 , 2 0 0 square 
feet in Orlando. 

Bu t an upbeat M o n a found a silver 
l ining in the at tendance, even though it 
was down. H e said the 6 , 0 4 5 buyers this 
year was abou t equal t o last year's a t ten-
dance of buyers, wh ich was important to 
exhibitors. 

M o n a sounded upbeat about the 
handful of cit ies the G C S A A will a t tend 
in the next several years. H e expects at-
tendance to increase next year in San 
Diego and the fo l lowing year in Orlando. 

The G C S A A and the Nat ional Golf 
Course Owners Associat ion also made it 
off icial tha t they will comb ine their t rade 
shows beginn ing in 2 0 0 5 in Orlando. 



lìlìSAA Show Quotables 
" S o m e h o w there 's th is fee l ing tha t 
we ' ve f o rgo t ten w h e r e we ' ve c o m e 
f rom, and w e don ' t t h i nk abou t the l i t t le 
guys, w h i c h is to ta l ly false. Every dec i -
s ion w e make is based on h o w it w i l l 
a f f ec t l i t t le guys." 

—Jon Maddern, new GCSAA 

of Elk Ridge GC in Atlanta, Mich. 

" I t 's therapy fo r me. That 's w h y I 
stil l ta lk about it." 

— Capt. AlHaynes, keynote speaker at 
GCSAA s Golf General Session, on why 
he continues to recount the events of 
July 19, 1989, when the United Air-
lines flight he piloted crash-landed. 

"Wi l l you sell us some USGA le t terhead?" 

—A superintendent to a USGA 
agronomist during a seminar empha-
sizing that green committees seem to 
trust USGA Green Section members 
more than they trust their own 
superintendents. 

"When , at 16,1 in fo rmed my bewi ldered 
parents tha t I had decided to go to 
col lege to become a super in tendent , 
they looked at m e as if they had 
suddenly realized the i r daughter 
was deve lopmen ta l ^ challenged." 

— Ann Weaver, certified superinten-
dent of Capital City Golf in 
Sacramento, Calif, on joining 
the business. 

Landscape Management 

mm With products like this 14-gallon 
I sprayer, Forestry Suppliers is the 

T one-stop source for golf superin-
tendents, landscape managers, and 
other outdoor turf professionals. 
On our web site or in our 650+ page 

¡ r free catalog, you'll find pruners, 
shovels, work gloves, insect repel-
lents... just about anything you need 

a to be more productive and more 
prof i tab le! 
I Log onto www.forestry-

jliers.com or call the number 
w to get your free catalog 

| today! 
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@ ® 0 o o o Outdoor Wear Sprayers Pruners Insect Repellent Gloves Tree Protectors Herbicides 
Page 560 Page 176 Page 162 Page 558 Page 530 Page 127 Page 192 

If you need it 
out there, 
its in here» 

^Forestry Suppliers, Inc. 
www.forestry-suppliers.com 

Sales 800-647-5368 
Catalog Request: 800-360-7788 

©2003 Forestry Suppliers, Inc. All rights reserved. 

When your job is the outdoors, your work is only as 
good as the tools you use. That's why Forestry Suppliers 
features more than 9,000 top-quality products geared 
especially to outdoor professionals. Every product we 
sell comes with the best technical support and customer 
service in the business, and each is backed by a 100% 
Satisfaction Guarantee! 
Check us out for yourself. Give us a call or log on to 
www.forestry-suppliers.com to get your own copy of our 
latest 650 + page catalog today. 

Continued from page 81 
initiatives might the GCSAA undertake 
to facilitate that? These were the chal-
lenges laid down by moderator Andrea 
Bakalyar at the start of the "Women-Led 
Success" panel discussion. 

The four women superintendents on 
the panel were: 

• Bakalyar, superintendent of The 
Wee Course at Williams Creek in 
Knoxville, Tenn.; 

• Debbie Amirault, superintendent 
of Mayfair Golf & CC in Edmonton, 
Alberta; 

• Kathy An taya, certified superin-
tendent, formerly with the USGA Green 
Sections Northeast Region; and 

• Ann Weaver, certified superinten-
dent of Capital City Golf in Sacramento, 
Calif. 

Bakalyar emphasized the importance 
of active networking, relating how, in an 
effort to feel less isolated among a nearly 
all-male class, she founded the student 
GCSAA chapter at the University of 
Maryland's turf program and became ac-
tive in the GCSAAs national-level stu-
dent committees. These activities put 

Continued on page 84 

A New Look 
Karl Danneberge r , Oh io S ta te Univers i ty 
tu r fg rass spec ia l is t a n d Golfdom's ch ie f 
sc i ence editor, to ld supe r i n tenden ts t o 
avoid "mechan is t ic " app roaches t o t u r f -
g rass m a n a g e m e n t "If you u n d e r s t a n d 
t h e under ly ing pr inc ip les o f t u r fg rass 
ecosys tems , des ign ing a m a n a g e m e n t 
p r o g r a m is pre t ty simple," he said. 

Dannebe rge r ' s basic t h rus t w a s t o 
avoid look ing fo r c o o k b o o k so lu t ions 
a n d t o b e c o m e m o r e fami l iar w i t h w h a t 
m a k e s t h e tu r fg rass t ick. H i g h o n his list 
o f pr ior i t ies is t o unde rs tand h o w in te-
g ra ted pes t m a n a g e m e n t wo rks . "If y o u 
unde rs tand t h e under ly ing pr inciples, 
y o u don ' t n e e d t o wo r r y a b o u t m e c h a -
nist ic management , " D a n n e b e r g e r said. 

This m e a n s real izing tha t d i f f e ren t 
so lu t ions wi l l (or wi l l not ) w o r k f o r d i f fe r -
e n t var iet ies o f grass, in shady or sunny 
areas o f a g reen , a t d i f fe ren t t i m e s o f 
t h e s e a s o n or w i t h d i f fe ren t pests. 

http://www.forestry-suppliers.com
http://www.forestry-suppliers.com


They saved us a lot of erosion problems, big time 

" W e tried hydroseeding some areas, but it takes so long. And yes, we could have 
bought sod, but it's very very expensive - and time intensive too. So we used 
a rotary spreader, and put the seed out in about I /10 of the time that it would 
have taken us to hydroseed it. Then we covered the seed with North American 
Green's DS75 erosion control blankets. They are great because once you roll 
them out you just put a couple of sprinklers on and then you can basically forget 
about them. They held water really well and helped disburse the rain. W e got 
the grasses we wanted, and they saved us a lot of erosion problems, big time." 

Kris "KD" Davis, Cimarron Hills Course Superintendent 
Georgetown TX 

Cimarron Hills, a Jack 
Nicholas signature golf 
course, was completed i 
April 2002. Course 
superintendent Kris 
"KD" Davis then began 
working to re vegetate 
native grasses on the 
outer corridor, while 
avoiding potential 
erosion problems along 
the feathered edges of 
the sand-capped course 

Whether you need temporary erosion control or permanent turf reinforcement, the GreenSP™ soil protection series can 
help you solve your toughest problems. For more information, call I -800-772-2040 

14649 Highway 41 North • Evansville, IN 47725 • www.greensp.com 

A D IV I S ION OF N O R T H A M E R I C A N G R E E N 
NORTH 

AMERICAN 
GREEN 

CIRCLE NO. 136 

Soil Protection Series 



S u p e r i n t e n d e n t ' s V i d e o W o r k s h o p : H e l p s r e d u c e r i sk o f pe r sona l i n j u r y 
and m a i n t e n a n c e mishaps • Teaches pe rsona l r espons ib i l i t y 

P r o m o t e s p ro fess iona l i sm • Prov ides w r i t t e n d o c u m e n t a t i o n o f t r a i n i n g 
C h o o s e f r o m 2 6 t i t l es - most also available in Spanish. 

Order online at www.svwonline.com 
or call 800-938-4330 

S V W / E P I C o f W i s c o n s i n , I n c . * 3 0 1 4 E. P rogress D r i v e « W e s t B e n d . W I 

Continued from page 82 
Bakalyar in touch with many experi-
enced professionals, including The Hon-
ors Course's David Stone, who recog-
nized her potential and became an active 
mentor early in her career. Stone hired 
Bakalyar as an assistant superintendent 
and served as the image of the kind of 
superintendent and the kind of person 
Bakalyar wanted to become. 

"Image goes way beyond what you 
wear," Bakalyar said. "Image has to do with 
who you are and what attitudes you've 
decided to adopt toward challenges." 

On the Road Again 
It's been a long and fruitful road for 
the USGA Green Section. Jim Snow, na-
tional director of the program, took at-
tendees back to the old days during his 
presentation, "The Turf Advisory Ser-
vice: 50 Years on the Road." Snow's pre-
sentation was part of the USGA Green 
Section Educational Conference. 

The superintendents holding the hardware are the first recipients of Bolfdom's Keepers of 
the Green awards, sponsored by Fioratine Products. The gentlemen are (left to right): Fred 
Biggers, Kurt Thuemmel, Mike Wooten and Brian Darrock. They're flanked by Bill Byrnes, 
president of Fioratine (far left), and Pat Jones, publisher of Eolfdom (far right). They were 
honored at a Fioratine reception during the show. 

Things have changed, but many 
things have remained the same with 
the Green Section, Snow said. Back in 
the 1950s, superintendents subscribed 
to the Green Section's service for many 
of the same reasons they do today — 
to establish long-range plans and pre-
ventative maintenance programs; to 
use as a sounding board for ideas; and 
to provide a communication link be-

tween superintendents and course 
officials. 

Snow also threw out some amazing 
statistics at the conclusion of his speech. 
For instance, USGA agronomists have 
logged more than 75,000 visits to golf 
courses and driven more than 16 million 
miles to get to courses in the past 50 years. 

Here's to more visits and miles in the 
next 50. 

Using S V W To Train Your Crew... 
$95.00 

"We Teach Common Sense!" 

http://www.svwonline.com


Yes, that's really Dan Carrothers, vice 
president of Bayer Environmental 
Sciences' Chipco Professional Products. 
But is that really actor Jack Nicholson 
in his trademark black sunglasses 
standing next to Carrothers? (No) Both 
were on hand at Bayer's packed 
reception Friday night during the show. 

Ambitious Audubon 
Audubon International launched two 
new programs at its Environmental 
Leadership Summit held during the 
show, designed to grow the organization 
and expand its influence beyond the golf 
industry. 

The first program is designed to get 
50 percent of golf courses to sign up for 
Audubon Internationals Cooperative Sanc-
tuary program in the next five years. The 
second plan even more ambitiously hopes 
to create Cooperative Sanctuary com-
munities throughout the United States. 

"The golf industry has an opportu-
nity to be the leader in transforming the 
United States into a country that values 
sustainable development," said Ron 
Dodson, president of Audubon Inter-
national. "We hope to be at the forefront 
of that movement." 

Resisting Dollar Spot 
Michigan State University turfgrass researcher Joe Vargas says it's t ime the industry 
turns its attention to developing bentgrasses that are resistant to dollar spo t Vargas 
spoke at Seed Research of Oregon's annual distributor's luncheon during the show. 

"Resistant bentgrasses are necessary, and w e need to stop looking at just immunity!' 
Vargas said. "We're in a critical time, and w e need to get some bentgrasses that are 
resistant to dollar spot" 

Vargas showed slides of bentgrass ridden with dollar s p o t H e pointed to patches of 
turf that seemed f ree of the disease whi le it f lourished around them. H e said turf experts 
need to study those patches that seem resistant to dollar spo t 

Rock 'n Roll and Briggs & Stratton 
The press room at the Georgia World 
Congress Center pulsated with a driving 
rock beat as journalists gathered before 
a Briggs & Stratton press conference. 

"Is that Lynryd Skynyrd I hear?" one 
editor asked. "Actually, it's Briggs & 
Stratton music," Schmaderer said. 

Schmaderer went on to explain that 
Briggs & Stratton wanted to create its 
own music to get the editors hopping be-
fore its press conference. Kent Lammert, 
another Swanson Russell associate, wrote 

Continued on page 86 

C I R C L E N O . 1 3 8 

D o n ' t c r i t i c i z e y o u r i r r i g a t i o n system f o r y o u r c o n t i n u i n g 
w a t e r m a n a g e m e n t p r o b l e m s . It 's n o t y o u r system's f a u l t - i t 's 
y o u r so i l . T h a t w h o l e w a t e r r e p e l l e n c y t h i n g . T h e w a t e r m a y be 
d e l i v e r e d f lawless ly , b u t w h a t d o y o u d o t o e n s u r e it ge ts in t h e 
so i l w h e r e it b e l o n g s ? N e v e r fear , A q u a t r o l s has t h e s o l u t i o n . 
D i s p a t c h i n j e c t a b l e s u r f a c t a n t o p t i m i z e s y o u r i r r i g a t i o n e f fo r ts 
by g e t t i n g t h e w a t e r i n to t h e r o o t z o n e u n i f o r m l y , m i n i m i z i n g 
r u n o f f a n d e v a p o r a t i o n . N o t o n l y w i l l y o u ge t m o r e u n i f o r m 
tu r f c o n d i t i o n s , y o u ' l l a l s o r e d u c e o v e r a l l w a t e r c o n s u m p t i o n . 

W h a t a r e y o u w a i t i n g f o r ? O p t i m i z e . 

pUATROLS 
5 N. Olney Ave. • Cherry Hill, NJ 08003 • USA • (800) 257-7797 • www.aquatrols.com 

http://www.aquatrols.com


Continued from page 85 

the song, called Trust the Power, which 
highlighted Briggs & Strattons market-
ing slogan for the new Briggs & Stratton 
Commercial Power Group. 

Then the company hired a Lincoln, 
Neb.-based band called The V Twins 
to record the song, hoping the rock 

anthem would energize the editors be-
fore they listened to the company's 
pitch. 

Judging by the large number of heads 
bobbing up and down to the beat, they 
were successful. • 

Golfdoms Larry Aylward, Frank H. 
Andorka Jr., Lynne Brakeman and 

Read and follow all label directions. Cleary logo, 3 3 3 6 and Spectro are t rademarks of 
Cleary Chemical Corporat ion. © 2 0 0 3 Cleary Chemical Corporat ion. 

Face Off: Superintendent 
Challenges Gold Medal Grappler 
By Frank H. Andorka J r , Managing Editor 

Superintendent 
John Fulling Jr. 
(left) and gold 
medalist Rulon 
Gardner go at it. 

It was billed as a 
smackdown match 
between Syngenta 

Professional Products 
and 2 0 0 0 Olympic 
Greco-Roman wrest l ing 
gold medalist Rulon Gardner. It a lmost 
ended up as a victory for cert i f ied superin-
tendent John Fulling Jr. f rom Kalamazoo 
(Mich.) CC. 

Gardner spoke at the invitation-only 
Syngenta get- together during the G C S A A 
show in A t lan ta His motivational speech 
emphasized the importance of persever-
ance and hard work. As he recounted his 
gold-medal winning match wi th the Russ-
ian wrestler (who hadn't been defeated in 
13 years before Gardner beat him), he 
called for a volunteer f rom the audience so 
he could demonstrate his winning move. 
Fulling was easily the audience's choice. 

Fulling, tall, muscular and bigger than 
Gardner, looked like he might be an Olympic 
wrestler himself. After engaging the superin-
tendent in a clench and demonstrating his 
medal-winning move, Gardner asked the 
crowd if it wanted to see them wrestle for 
real. The crowd shouted for more. 

So Fulling and Gardner faced off and 
clenched. As they grappled and their ties 
f lew up in the air, Fulling got the upper hand. 
He clenched Gardner's white shirt so tightly 
he tore a hole in it, eliciting a gasp f rom the 
crowd. Could there be more in the making? 

Actually, no. Fulling, in his excitement, 
overextended himself. Gardner, quick as a 
cat, extricated himself with the def t moves 
that made him an Olympic champion. Both 
men breathed heavily as they recovered 
f rom the impromptu match. A w a g f rom the 
audience asked Fulling what he had done 
to almost get the victory. 

His chest heaving, Fulling said, "When I 
start breathing again, I'll let you know" 

The crowd erupted in laughter. 

Cleary's 3336™and 
Spectro™ - Real, 
Consistent Control 
Bentgrass Dead Spot is be ing iden t i f i ed 
on more and more Bentgrass greens across the US. 
It may look l ike bal l m a r k in jury, bu t it 's a new fungal d isease 
tha t can d o ser ious damage. 
Trial resul ts have been m i xed excep t for Cleary 's 3336™ 
and Spectro™ fungic ides. Research at ma jo r univers i t ies 
showed t ha t 3 3 3 6 and Spec t ro p rov ided exce l lent 
p reventa t ive con t ro l of Bentgrass Dead Spot . 
Cleary 's 3 3 3 6 and Spec t ro - For Real and 
Cons is tent Con t ro l of Bentgrass Dead Spot . 
For more i n fo rma t i on a b o u t Cleary 's 
Solutions Programs, call 1 - 8 0 0 - 5 2 4 - 1 6 6 2 . 
www.clearychemical.com 

CLEARY 

http://www.clearychemical.com
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THE OLD 
RELIABLE! 
SURF-SIDE 37 

22YEARS 
& C O U N T I N G ! 

Regular user for 
well over twenty years. 

YEARLY PROGRAM 
Generally, my first appli-
cation is late March / early 
April. My last application is 
around Thanksgiving (have to 
go skiing after that)! 

GREENS & TEES 4-oz / M Surf-Side 
on a regular basis, that being every 2 to 
4 weeks depending on the time of year, 
disease pressure (Little league Practice) etc. 

FAIRWAYS 2-oz / M on a regular basis, that being every 3 to 4 weeks 
depending on time of year, disease pressure, etc, 

DISEASE PROGRAM We average 5 to 7 fairway sprays a year and put 2-gals 
Surf-Side in the 160 gal. sprayer. On greens and tees we average 8 to 10 sprays 

a year and put 1-gal. Surf-Side 37 in the 100 gal. sprayer. 

HYDROPHOBIC SOILS Any area of the Golf Course not up to par gets a DRENCH of 
5-gals. Surf-Side in 160 gals, put out with hand gun watered-in. This brings the areas 
under control and enhances rewetting dramatically. 

LOCALIZED DRY SPOTS I've put up to 12-oz Surf-Side 37 in 2-gals. water and poured it on 
the LDS. It's best to first core the area with a soil probe. It's a "no brainer" for Superintendents fighting LDS. 

SUPERINTENDENTS MUST ADAPT RATES TO INDIVIDUAL GOLF COURSE CONDITIONS 

S U R F - S I D E P E L L E T (99% Active) 
"Turns syringing into an art form" 

1 - 8 0 0 - 4 0 1 - 0 4 1 1 • F A X : 2 1 5 - 8 3 6 - 4 9 9 2 
MONTCO PRODUCTS CORPORATION BOX 404 AMBLER, PA 19002 

ZAP! D E F G A M E R 
Controls Foam In Your Spray Tank 



Real-Life Solutions 
• M U L T I T A S K I N G F A I R W A Y T O P D R E S S E R S 

Doing Double (and Sometimes Triple) Duty 
Many superintendents blanch at the expense of buying 

a fairway topdresser. But innovative superintendents 

are finding new ways to use these machines that 

defray the costs 

BY F R A N K H. A N D O R R A JR . , M A N A G I N G EDITOR 

Jim McNair, certi-
fied superintendent 
of Orchard Beach 
CC in Aurora, 111., 
never expected to 

get so much use out of his 
fairway topdresser. The piece 
of equipment cost him a 
pretty penny, but he felt it was 
worth it to keep the fairways 
from becoming rock hard and 
prevent a thatch layer from 
building up. 

What he discovered, 
however, is that he could 
use the topdresser in ways 
he'd never dreamed possi-
ble. He used it to fill in 
bunkers during a recent 
renovation. He uses it as a 
mobile feeder station to fill 
his smaller machines for 

topdressing greens. With its 
balloon tires, he's even able 
to use it as a general pur-
pose dump truck to move 
materials around the course 
without destroying turf the 
way his more conventional 
dump truck does. 

"I didn't see all these ad-
vantages when I first 
considered buying it," Mc-
Nair says. "But now that we 
have one, it's changed the 
way we care for our course. 
I'm also sure we'll find new 
uses for it that I haven't even 
thought of yet." 

McNair's experience 
mirrors that of other super-
intendents who purchased a 
fairway topdresser for one 
purpose, only to discover its 
myriad uses afterward. In 
an era where budgets are 
tight and superintendents 
are being asked to do more 
with less, a multitasking 
topdresser could be one of 
the most useful tools a 
superintendent can own. 

The issue 
It's not an easy decision for 
superintendents to present 
plans to a green committee 
or an owner to purchase a 
fairway topdresser, says 
Scott Kinkead, vice presi-

dent of Turfco Manufactur-
ing, a Minneapolis-based 
manufacturer of turf equip-
ment, including fairway 
topdressers. 

"For the frequency of 
fairway topdressing, it's typ-
ically a larger investment 
than most clubs are willing 
to make," Kinkead says. 
"So superintendents are 
looking for a machine that 
will do more than just top-
dress fairways." 

Kinkead says most 
superintendents are able to 
use his company's machines 
as all-around material han-
dlers, which increases their 
usefulness to a golf course. 
The CR-10 has high-
flotation tires and a cross 
conveyor attachment that 
makes it useful in multiple 
applications, like bunker 
renovations, trench-filling 
during irrigation projects 
and tee construction. 

"These are jobs that are 
usually labor-intensive and 

You can use your fairway 
topdresser to move materials 
around your course without 
doing damage to the turf 
underneath. 

include multiple workers 
with shovels trying to move 
material around," Kinkead 
says. "If you can save time 
and labor from using one 
machine, the monetary sav-
ings will hit your bottom 
line." 

Bunker building 
As Quarry Hills GC is 
being built in Quincy, 
Mass., (the first nine holes 
are projected to open this 
summer), superintendent 
Dan Bastille has the oppor-
tunity to fill his mainte-
nance facility with the 
equipment of his choice. To 
build the soil profile he 
wanted (the course is being 
built on an old landfill), 
Bastille knew he wanted to 

Continued on page 92 

Issue 
How can superintendents 
justify purchasing a fairway 
topdresser that may only be 
used a few times a year? 

Solution 
Find other uses for the 
machine, from using it as a 
mobile fill unit for greens 
topdressers to filling 
bunkers during 
reconstruction. 



Introducing the most advanced chemistry in herbicides— 
QuickSilver, for extremely fast control of post-emergent 
broadleaf weeds, including tough-to-control weeds such as 
clover and thistle. But even though QuickSilver is tough on 
broadleafs, it is soft on sensitive turf varieties, such as 
Bermuda and St. Augustine Grasses. Which makes 
QuickSilver the smart alternative to clopyralid. 

Just add a few drops to your tank mixture and youll see plant 
response within 24-48 hours. That's because QuickSilver 
blocks chlorophyll synthesis causing the release of peroxides 
that result in rapid plant cell degradation. And because of its 
excellent range of effectiveness across wide temperature 
ranges, it's suitable for many regions across the U.S. 

•FMC 
O 2003 FMC Corporation. The FMC logo is a registered trademark of FMC Corporation. 
QuickSilver is a trademark of FMC Corporation. Always read and follow labe! directions. 

What's more, QuickSilver is applied in extremely low 
quantities—just 0.55 to 2.1 oz/acre. That's lower than 
other herbicides on the market. 

That means less herbicide released into the environment. 
Less herbicide to store. And less visits to customer sites. 

For more information, contact our Customer Satisfaction 
Center at 1-800-321-1 FMC, or visit: www.fmc-apgspec.com 

The only things smarter than our products 

are the people that use them. 

¿rQuickSilver 
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The new Toro® riding greensmower cutting unit. 
i ) 

With its die-cast design, easy dual-point adjustment, and bedbar i 

. an ideal cut, as low as 1/16 inch, time after time. Contact your ) 




