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tion that architects are “in on"” the loot in the
Public designs. His phrases: “belongs to the
people” and “a game of the masses” clearly
identify his philosophy.

Congratulations for printing the “right” side
in the two letters by Hall and Prozan. Prozan is
right on the nail when he says “we pay taxes to
support him".

Andrew J. Watson, President
EECO, Inc.

An open letter
from Dr. Hurdzan

Thank you for your readership, your
enthusiasm for golf, and your efforts to
express your thoughts on the industry. This
column was intended to be a written dialogue
and the printing of your letters makes it so.
However, rather than condemning Mr. Morris
and GOLF BUSINESS, | should think that you
would rather thank him for the opportunity to
read and express a different point of view.

As to your personal disagreements with my
perceptions of the golf business, | would like to
address _those by reiterating my main points
again on government golf. First, golf course
construction is stagnating because many
private and corporate investors feel the return
does not justify the investment. Proof of this is
that according to National Golf Foundation

statistics only 62 golf courses had opened
through the end of September for 1979 and
their figures show only about 80 to open in

1980 (this is down considerably from the 350-
400 golf courses per year of a few years ago).
Of those 62, a high percentage were govern-
ment golf courses. Consider also that we have
no way of knowing how many golf courses
may have closed last year. However, it should
be clear that the net effect is that the hundreds
of golf superintendents who graduate each
year and the hundreds of apprentice golf pros
will find it increasingly harder to find a position
if golf continues to slow down, not to mention
the impact on all golf suppliers.

Also remember that government intrusion
into the golf market started back about 85
years ago when James Roosevelt, New York
City Park Commissioner, built the first public
golf course in America. Van Cortland Park was
built in 1895 and every golf course built before
that time was for the private wealthy interests.

As for the free enterprise system, | can only
say that | have owned four businesses of my
own. But it is not infallible. If greens fees were
to be set at the discretion of the individual who
was strongly profit motivated, then this price
may deny many the opportunity to experience
golf. My father grew up in a coal camp in West
Virginia during the depression, and the
municipal golf courses there were his only
chance as a boy to caddy or work to earn
money for his family. His exposure to golf gave
him a chance to get out of a life in the mines,

and his golfing ability that he learned has
benefited him for the past 50 years. Had those
government supported golf courses not ex-
isted during that time and throughout the 40’s,
50's, 60's and 70's, he and many other people
would have been economically denied the
benefits and pleasures of golf.

| assure you that | am of the same political
persuasion as you except that | see problems
with a strict free enterprise system. Witness the
high profits of the oil companies while many
Americans must decide to “eat or heat".

Lastly, | do not believe that every municipal
golf course should make money nor should
they be a tax drain. If a government golf
course has such a deplorable income record,
then an outside consultant should be retained
to study and revise the management system.
However, it is the purpose of government to
provide for the health, safety and welfare of its
constituents and this includes recreation.
Whether it is ball fields and picnic areas,
public hunting, fishing, boat ramps or camp-
ing sites, it is imperative that recreation be pro-
vided for all people regardless of their back-
grounds or economic situation.

Thank you again for your interest on the
subject for | believe we are both concerned
about the game; we just have different
perceptions.

Michael J. Hurdzan
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By Dan McNamara, HHH Horticultural

TREES AND SHRUBS FOR WESTERN GARDENS. Gordon
Courtright. 1979 Timber Press. 239pp., illus. $42.50

Here is a practical visual dictionary of all the plants obtainable
from seven of the largest wholesale nurseries in California and the
Northwest, omitting those which are closely related to or visually
indistinguishable variations of others. Of the 771 color plates,
practically all are of specimen plants, five to 15 years old, and
standing alone, so that their true form and habit can be readily
appreciated. Only a small handful—primarily vines and hedge

Poor Man’s Golf Course Designer & Builder

18 Hole First Class Golf Course
For Less Than $200,000?

| DO MY OWN DESIGN & CONSTRUCTION
40 YEARS EXPERIENCE.

FULL WATER SYSTEM, (Semi Auto Fairways, Greens, Tees). | install my
own watering system. | do not build cheap golf courses. Only the price is
cheap. Our golf course is completely wholesale. We only receive a small
fee. On the job every day, start to finish.

Box 9, Mays Landing, N.J. 08330
717-962-2970

I go anywhere ® Renovations ® Help with promotions
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lawn genie’

Pick-Up. Moy

Mow smoothly and pick up
clippings in one pass! The
rugged, versatile Lawn Genie ¥
thatches lawns, verti-cuts
greens, tees and fairways,
sweeps leaves, wades
through high weeds and
empties easily from the
tractor. It's the pick-up
mower that cleans, mows
and sweeps.

36", 60", 72" cutting widths -
with or without loading hopper.

Mathews Company
BOX 70, CRYSTAL LAKE, IL 60014, PHONE: 815-459-2210
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plants—are shown in closeups covering about one square foot of
foliage.

The book has six major sections—dividing the plants by typical
height and type: Low, Medium and Tall Growing Shrubs, Trees,
Vines and Conifers. In addition to these major divisions, there are
many other valuable features: a simple planting guide gives a clue
to the general soil conditions preferred for each plant; tempera-
ture ratings (approximate, of course) for each plant, by Zone,
from three to ten; a botanical index which includes, as well as the
plate number, both the botanical name where nursery practice
differs from that of the botanist; and a second cross index with
common names alphabetized to help where the botanical name is
not known. On top of all this, there are lists of plants by flower
color, for fragrance, for seashore plantings, and for use in dry or
damp places.

Gordon Courtright is a practical nurseryman with over 40 years
of experience, and he has written a practical book for the superin-
tendent to select landscape plants from—a book written in the
language of a nursery catalog rather than of the botanists.

The illustrations for the most part are of excellent quality, while
the descriptions give preferred uses and individual quirks that
make plant selection an easier matter than usual. Beautifully
printed on a semi-gloss paper, and in a binding made to last, this
is @ book every plantsman should have in his library, even at a
price that causes a small gulp . .. it's worth it.

PLANTS FOR GROUND-COVER. Graham Stuart Thomas. Lon-
don. J.M. Dent xxv + 273 pp., 72 pp lllustrations, 32 in full color.

To many of us, “ground-cover” signifies only pachysandra, ivy
and vinca, which, delightful as they may be in small doses, and
satisfactory as they are for many purposes, are just the beginn-
ings of ground cover.

Golf courses, like public parks, and the surrounding public and
industrial buildings, have many areas which are put into grass
simply because nothing else has been suggested. Yet, amenity
horticulture, as the British put it, is as necessary and desirable
there as in our private gardens.

As we all know, a stretch of close-mown turf is a pretty thing.
With a contrast, even in just the height of mowing, it can become
beautiful. Ground covers, in some variety, offer an easy means to
provide low-maintenance plantings to provide more contrast—in
color, in form, and in texture— especially around the Clubhouse
areas. They can control weeds on hills, in marshy areas, where
tree roots and rocks make mowing hazardous, and in those
places where soil and light conditions make turf impractical.

It has become the fashion these days to pass over English gar-
dening and horticultural books as being impractical for this coun-
try because cultural conditions are so different, and detailed
directions for specific plants do not apply here. It seems to me,
though, that there is far more difference between, for instance,
Oregon and Arizona or Texas than between England and Mis-
souri or lllinois! We can make adjustments to climatic conditions
for plants quite easily; adjusting our ways of thinking is a lot
harder.

Thomas lists and discusses here literally hundreds of
plants—woody, climbers, and herbaceous—to give wide choices
for any part of the United States. He lists them by use, by pre-
ferred habitat, and by soil requirements. He points out, not just
their favorable aspects, but the difficulties which they can cause,
as well. This book, though written for the amateur, is an
authoritative reference for the professional groundskeeper, the
landscape architect, and, yes, the Golf Course Superintendent.

Graham Thomas, by the way, is a top notch plantsman himself,
awarded the Victoria Medal of Honour and the RHS Veitch
Memorial Medal. He has been official Gardens Adviser to the
National Trust, which administers many of Britain's finest estate
gardens.
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When answering ads where box number only
is given, please address as follows: Box num-
ber, % Golf Business, Dorothy Lowe, Box
6951, Cleveland, Ohio 44101.

Rates: All classifications 65¢ per word. Box
numbers add $1 for mailing. All classified ads
must be received by the Publisher before the
10th of the month preceding publication and
be accompanied by cash or money order
covering full payment.

Mail ad copy to Dorothy Lowe, Golf Business,
Box 6951, Cleveland, Ohio 44101.

BUSINESS OPPORTUNITIES

WANT TO BUY OR SELL a golf course? Ex:
clusively golf course transactions and ap-
praisals. McKay Golf & Country Club Pro-
perties, 15553 N. East St., Lansing, Michigan
48906. Phone 517 484-7726.

FOR SALE

SCENIC NINE HOLE golf course and all
equipment. Located in central Maine. Large
clubhouse, snack bar and cart storage, $120,-
000.00. Owner will finance. (New two apart-
ment house available). Box 208, Golf
Business, Box 6951, Cleveland, Ohio 44101.

FOR SALE: Challenging 9 hole executive plus
9 hole regulation golf courses (118 acres);
beautiful brick clubhouse with pro shop; full
service restaurant and supper club (100
seating) and D-5 bar (30 capacity); 2 tennis
courts; maintenance building; cart building; 4
ponds, irrigation system, 17 electric carts, all
stock and equipment included. Optional 3
bedroom brick residence. Located in city
limits near Brown County Airport and rapidly
developing area, 40 miles east of Cincinnati.
Owner will finance, 20% down, balance 10%
interest. Call 513 378-4113 or write Bends
Realty, 4838 S.R. 125E, Georgetown, Ohio
45121 for details.

USED EQUIPMENT

USED GOLF CARS FOR SALE. 3 and 4
wheel, gas or electric, any make or model.
Best prices. Will deliver in quantities of 10 or
20 per load. Call us now for your immediate or

future requirements. Mid-Atlantic Equipment
Corp., 420 Penn Street, Spring City, PA
19475. 215 948-5205.

POSITION WANTED

GOLF COURSE SUPERINTENDENT: Turf
management school plus 6 years of suc-
cessful experience as superintendent. Excel-
lent reference letters. Resume on request.
Prefer 18 hole course but will consider 9 holes
if 9 months or more work. Prefer central New
York but not a must. Write: Don Myers, P.O.
Box 62, Bridgeport, New York 13030.

HELP WANTED

RONALD FREAM PARTNERSHIP
Golf Course Architecture
Irrigation System Engineering

P.O. Box 1823
Santa Rosa, California 95402
Melbourne Palm Springs Singapore

AMBITIOUS PERSON or husband and wife
combination to manage or operate snack bar,
pro shop and all golf related activities at a
municipal 18 hole, 9 hole par 3 golf course for
the Waukegan Park District. PGA member ac-
cepted but not required. Send resume to:
Jerome M. Zwolak, Waukegan Park District,
2830 Grand Avenue, Waukegan, lllinois
60085.

MISCELLANEOUS

BALL BARRIER NETTING: GF/2, made of
olefin fibers. 25 feet high. Keeps balls from
straying where you don't want them to. J.A.
Cissel Company, Inc., P.O. Box 339, Farm-
ingdale, New Jersey 07727. 800 631-2234.

KNOW pH INSTANTLY. Patented electronic
tester, portable, handheld. For soil, liquids,
etc. $22.00 postpaid. Details free. A & H
Marketing, Dept. J4, 8325 Dru Ave., S.E.,
Albuquerque, NM. 87108. Phone 505 266-
4821.

EMBLEMS-PATCHES: Embroidered em-
blems your design. Shoulder patches guaran-
teed. Free unbeatable quotation 5 or 500.
Stadri, 3720 Inverrary Drive, Lauderhill 2A,
FLA 33319. Call 305 739-1217.

If your company is selling a service to the golf
course market you can now get your company
name and service in front of your total golf
market potential for less than $19.00 per
month.

Send check or money order to Dorothy Lowe,
Golf Business Directory Section, 9800 Detroit
Ave., Cleveland, Ohio 44102.

One column inch ads monthly (12 issues) for
one year, $225.00; two inch ads monthly for
one year, $375.00.

ASSOCIATIONS

Michigan Association of
Public Golf Courses
15553 N. East St.
Lansing, M| 48906
517/484-7726

Promoting public golf through cooperative action. If
you operate a public golf course in Michigan, call or
write now for membership information.

Oregon Golf Course Owners Association
905 NW. Springhill Dr., Albany, OR 97321
503/928-8338

Promoting public golf and excellence in private-
enterprise course operations. Any private owner
in Oregon welcome to quarterly meetings. Call or
write for details.

GOLF COURSE ARCHITECTS

THOMSON WOLVERIDGE FREAM
& ASSOCIATES
Golf Course Architecture
Irrigation System Engineering
2 Old Town, Los Gatos, California 95030
(408) 354-83240
London

Melbourne Jakarta
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ADVERTISING SALES OFFICES

ATLANTA: 3091 Maple Dr., Ste. 312,
Atlanta, GA 30305 (phone 404/233-1817)
JAMES R. BROOKS

National sales manager

CHICAGO: 333 North Michigan Ave., Room 808
Chicago, IL 60611 (phone 312/236-9425)

JOE GUARISE

Midwestern manager

SEATTLE: 1333 NW. Norcross

Seattle, WA 98177 (phone 206/363-2864
ROBERT A. MIEROW

Northwestern manager
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There just isn’t
another

sod cutter
built like Ryan’s.

This is the Ryan® Jr.
Sod Cutter. The latest
in a line that started 24
years ago. Naturally,
we've made quite a few
improvements since
then, but today’s Jr. Sod
Cutter delivers the
same, everyday
dependability and
reliable performance
that made our first
model so popular.
Here’s why.

(1) It has simple,
one-man operation;
(2) Hand lever

heavy-duty gear box is
built to last year after

year; (6) Self-propelled
action lets you cut up

to 135 feet of sod

per minute.

With operating costs
getting higher all the
time, you need to get
the most out of every
hour’s wage you pay.
That takes a depend-
able crew, using depend-
able equipment. -

N _ @
controls set the cutting Ryan Jr. Sod
depth up to 2%2"; (3) A Cutter.
rugged 7-hp engine Ask your Ryan dealer

for a demonstration,
and see for yourself
how we build a sod
cutter. 80-CUR-5

.~ The
Jr.Sod
Cutter

RYAN

TURF-CARE
EQUIPMENT

Day-In, Day-Out
Performance.

3004 Cushman
P.O. Box 82409
Lincoln, NE 68501
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delivers plenty of
power; (4) You can
choose 12" or 18"
width models; (5) Its

Designer’s forum in the
November issue raised quite
a fuss. I got several letters
suggesting that Dr. Hurdzan
was not “‘a very nice guy'. I
happen to know Dr. Hurdzan
personally and could only
“4 wish that every person
involved with golf had his
dedication to every aspect of
golf. However, as he stated in
his open letter in Readers
forum, the column was
designed to generate healthy
controversy, and indeed it

has.

I would like to point out a couple of facts gleaned from the
November/December 1979 National Golf Foundation Golf
Market Report. Statistics show that the average golfer “is a
mature adult with a sound education, better than average
income, a genuine passion for the game as indicated by his
frequency of play and willingness to spend generously for
his recreation.” That speaks quite eloquently for the
modern golfer, a fellow you would be proud to have on your
course. However, it is a little foreboding when it is
generalized into: “All of which makes him not unlike his
private club predecessor of early America when golf was a
game of the classes rather than the masses."”

Now, it would seem to me that, in order to support all of
the public courses, golf would have to be a game of the
masses. Is it a message that course construction is slowing
down? The subject is definitely worth a lot of thought and a
lot of lively discussion. GOLF BUSINESS will keep printing
everyone's thoughts as long as they come in and are rele-
vant.

GOLF BUSINESS is going to have a booth at the GCSAA
show. I'm hoping that many of you will stop by and let us
know your feelings about the magazine. We welcome
constructive criticism and a pat on the back will get you a
drinking buddy. The show is going to be bigger and better
than ever and I know I'm going to have a good time and
learn something in the process.

We've included the program and a listing of exhibitors at
the show to help you plan. There will be a lot to cover in five
days. Take the magazine to the show with you. We think it
will be useful.

The second part of the replacement parts discussion is in
this issue. The third and final will be in the March issue
along with another article on golf course landscaping by '
French and Korbobo. If you don't make it to the show, or our
booth, write something on the Reader Forum card and mail
it in. Write something on it and mail it anyway,

L

M4



IN GOLF CARS, AS IN GOLE, THE DIFFERENCE ISTHE

AtHarley-Davidsorf, we've meticulously crafted
one of the industry's finest gas cars. We've just
as carefully crafted something else—America’s
only true dealer network. To you, that means
close-by, immediate service...the ability to re-
spond quickly to the needs of your course and
its members. And it means never having to

deal with a "regional sales office” during a crisis.

So call your dealer today. He'll give you
the details on our prestigious three and four
wheel gas cars, and our unique support ser-

| ABILITY IO PRODUC UNDER PRESSURE.

vices. Details like bucket seats engineered
without seams, so water can't collect and
linger. No-rust fiberglass bodies that retain
their original elegance for years. With an
engine specifically designed and built by
Harley-Davidson for the special power, quiet
and comfort demands of the golf course.

Let him explain everything: from fleet
planning and financing through our exten-

sive warranty. After all, odds -
AN =

are this one's a local call.
Harley-Davidson
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