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for spreading sand will account for 
75 to 80 gallons a week this winter. 

Although supplies have been at 
average levels, Coste added a som-
ber note when he talked about 
quality. "We've had poor perfor-
mance from our gasoline on occa-
sion. The quality levels seem lower, 
perhaps some additives are being 
left out. Poor starting and contin-
ued combustion after shutting off 
the engines has been trouble-
some." 

A spokesman for a major oil 
company, who declined to be 
named or have the company iden-
tified, commented on the question 
raised by Coste's findings at The 
Country Club. 

"I know of no oil company cut-
ting down on quality. The industry 
is under attack constantly these 
days. As you must be aware we're 
even having trouble convincing ev-
eryone of the reality of the short-
age, which we have warned about 
for some time. In certain parts of 
the country there are acute short-
ages. In other areas, enforced ra- ' 
tioning. Golf course operators will 
have to bear the burden along with 
all other gasoline users." Execu-
tives at other oil companies were 
not reachable for comments on 
the potential problems faced by 
golf course maintenance fleet fuel 
shortages. 

Robert Feindt, superintendent at 
the Country Club of Rochester 
(N.Y.) is on a quota system based 
on 1972 usage. Although this as-
sures steady delivery it could also 
become a problem, according to 
Feindt. "Last year we had a light 
September, which could cause us a 
problem this September, because 
our monthly quota of gasoline is 
based on 1972's consumption. If 
we went into any construction it 
could also create a problem for us. 
We use 6,800 gallons a year and 
during our busiest months, June, 
July and August, we run to 900 
gallons, delivered. We've had no 
problems on deliveries as yet. Our 

continued on page f>2 
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tage were making the rounds in 
March and April, superintendents 
prepared for it in two ways. Most im-

«. mediately, they started looking for 
backup suppliers, but as Harold 
Fredericksen of Edgewater Valley 

in La Grange, observed, "With 
everyone looking for a secondary 
supply source, all would have been 
quickly exhausted. We were lucky 
we weren't ultimately faced with 
the problem." Fredericksen never 
felt any pinch. If he had, he figures 
that it would have been alleviated 
within his own club, because sev-
eral of his members are in the fuel 
supply business. Many other super-
intendents, fortunately, are in the 
same position. 

A second way of coping with 
possible shortages would have 
been to cut back on maintenance 
programs. Several superintendents 
did this, just in case, and now are 
going along with the new routine. 
For example, Bruce Burchfield of 
Ca lumet CC reduced tee mowing 
from three or four times a week 
to two or three times and eliminated 
one weekly pass over the fairways 
with the mowers. He justifies the 
curtailed schedule, as do other su-
perintendents, by reminding mem-
bers, if they ask, that the gas situa-
tion even now could become criti-
cal in the Midwest, as it has farther 
west. 

"Actual ly," said Burchfield. 
"very few members would ever 
notice that you've cut back on main-
tenance, unless it's on the greens. It's 
only a finicky few who would detect 
it. With these people you have to 
point out the facts of life." 

If a real emergency arose, super-
intendents figure they could get 
by with one less vehicle or two. if 
they absolutely h a d l o . As it is now, 
most 18-hole courses use an aver-
age of eight vehicles, including trac-
tors and utility cars, in addition to 
mowers. Over-all gas consumption 
is probably more directly propor-
tional to course acreage than to 
the number of vehicles in operation, 
although the frequency of mowing 
has to be figured in there somewhere. 
Weather also is a factor, because 
mowing frequency is closelv tied to 
it. Because these several factors of-
fer some alternatives, supertendents 
reason that they can find a way out 
if a gas pinch ever became unusu-
ally severe. It wouldn't be easy, but 
it could be done. • 
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his supplier have told him of simi-
lar cuts. 

"We've had to supplement by 

taking cans to the service station." 
he said. " W e were lucky enough to 
find one out-of-the-way station 
that filled three 50-gallon drums 
for us. The main loss has been in 
the time required to stop the equip-
ment and go after gasoline. It 's a 
real nuisance." He uses about 
1,000 gallons a month also. 

Another Los Angeles area super-
intendent said that his supplier is 
living up to his contract, which 
calls for deliveries as necessary on 
a "keep full" basis. 

"But the price keeps going up." 
he said. "When we switched to our 
current supplier about a year ago. 
the price was about 27 cents a 
gallon, and now it's over 31 cents." 
He's another 1.000 gallon a month 
customer. He has budgeted $4,000 
for gas, oil and lubricants for the 

"1973 to 1974 fiscal year, the same 
as 1972 to 1973. when he spent less 
than $3,000, so he feels comfort-
able. 

None of the superintendents in-
terviewed by G O L F D O M could think 
of ways to fight gasoline cutbacks, 
but they all agreed this is no time 
to switch. All who have inquired 
about changing suppliers have been 
refused; the suppliers simply won't 
accept new customers. 

One of the enterprising ones 
has talked to others who are think-
ing about converting their equip-
ment to propane (liquified petro-
leum) if the gasoline hoses run any 
drier. "The rule of thumb is that 
a year's operation saves the cost 
of converting the engine to pro-
pane." he said, "and we expect our 
tractors and other equipment to 
run longer than that ." He said that 
propane users report no oil dilution 
and no contamination of the oil by 
carbon and no smog control de-
vises are required. " I 'd prefer it 
over diesel by a long way," he said. 
Natural gas is not considered a 
practical alternative in California. 

One superintendent in San Mateo 
said that he is getting all the gaso-
line he needs and has been working 
extra long hours to catch up with 
work that couldn't be done during 
the rainy spring. 

"Everybody we've talked to is 
getting plenty of gas," he said. 

That 's why it can't he reported 
with certainty that a gasoline 
shortage exists at least here in 
California. • 



PREVENT 
DISEASE 
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tanks are filled automatically, 
sometimes twice a month.'" Feindt 
reported a recent price increase of 
one penny a gallon, however, so 
the situation in western New York 
is changing, too. 

The local nature of the shortage 
problem is confined in that Merion 
in Ardmore, Pa., just 80 miles 
south of Mt. Manor GC, is facing 
price increases of three cents a gal-
lon or 10 per cent over last year. 

Richie Valentine, Merion's sup-
erintendent, has reported no deliv-
ery interruptions except once when 
he received a half tank. "During 
June, July and August we average 
1,200 gallons a month,"" Valentine 
said recently, "and when we're not 
mowing as heavily in April, May, 
September and October, we run 
about 800 gallons a month. The 
rest of the year we'll use 350 gal-
lons a month unless we have heavy 
snow plow work to do." 

World renowned Merion. host to 
the United States Open in 1934, 
1950 and 1971, will probably use 
9,000 gallons of gasoline to service 
its two 18s this year. The 10 per 
cent increase in cost will add $270 
to the club's yearly maintenance 
budget. 

"Sure, there will have to be 
price increases." a distributor in 
the Philadelphia area responded re-
cently. " O u r costs are rising too. 
Price spirals are not necessarily 
caused by shortages. Most of us 
will try to be fair and allocate our 
own supplies to our regular cus-
tomers. I don't think distributors 
should be the ones to decide who 
has priority usage of available gas-
oline." He went on to explain the 
individual aspects of each situation 
indicating there was no real pattern 
to the 'effects the shortage was hav-
ing. " I t ' s possible, I suppose," he 
added, "some distributors may con-
sider golf courses low priority us-
ers. I don't see it that way, 
though." 

The Congressional CC in Be-
thesda, Md., seems to be one of 
the hardest hit courses. Warren 
Bidwell, Congressional's superin-
tendent. was recently informed by 
his supplier he could only expect 
70 per cent of his 1972 monthly 
purchases for comparable months 
in 1973. As disastrous as that may 
seem, it's an improvement over the 

supplier's original threat of only 57 
per cent of last year's consump-
tion. 

To meet his immediate needs, 
Bidwell reported, "I just had to go 
out and buy some gasoline at re-
tail. It cost $.41 to $.42 a gallon." 
He paid $.33 a gallon wholesale 
for approximately 9,680 gallons 
consumed in 1972. 

Congressional's 27 holes, during 
peak periods in May, June, July, 
August and September, use an ave-
rage of 1,200 gallons a month. 
March, April, October and No-
vember, 650 gallons. January, Feb-
ruary and December, 220 gallons 
(Based on 1972 figures). These 
averages total 9,260 gallons. The 
remaining 420 gallons were con-
sumed during construction proj-
ects in February and September. 

Projecting Congressional's plight 
well beyond what anyone would 
like to consider at this time, if de-
liveries stopped entirely and each 
superintendent had to go the retail 
route, cost increases might prove 
truly disastrous for some opera-
tions. Specifically, a nine-hole lay-
out using an average of 3,090 gal-
lons a year would pay $247.20 
more for gasoline at the retail level 
of $.41 a gallorf. An 18-hole course 
using 6,180 gallons, $494.40! (Both 
calculations based on comparing 
$.33 a gallon wholesale and $.41 
retail.) 

Reaching down the East Coast 
to our southernmost state, we 
talked with Jim Sanders, manager 
at Pine Lakes GC in Jacksonville, 
Fla. Sanders recently has had to 
specify the number of gallons he 
needs prior to delivery, whereas in 
the past his supplier would simply 
come around and fill his tank. 

" S o far, we've had no trouble." 
Sanders explained but added . 
"Knock on wood." He has not had a 
price increase and feels the situation 
in his area is fairly stable. " I ' m keep-
ing my fingers crossed," he says. 

East Coast operators and super-
intendents may have to face the 
reality of the fuel crisis in terms of 
rising costs. It may be the only 
way to "share the burden," as the 
oil company official has suggested. 

There appears to be little that 
can be done directly to forestall 
the inevitable dry period. Budget 
planning for 1974 should take this 
into account. • 

E c o n o m i c a l , e f f e c t i v e 
® D Y R E N E b r o a d - s p e c t r u m 
f u n g i c i d e c o n t r o l s : l ea fspo t , 
leaf b l i g h t , c o p p e r spo t , s t e m 
rust , d o l l a r s p o t , b r o w n 
p a t c h , s n o w m o l d (Typhula). 

M i x e s eas i ly w i t h w a t e r ; 
n o n - c o r r o s i v e ; d y e d g r e e n t o 
b l e n d w i t h n a t u r e . 

| RESPONSEability 
to you and nature 

Division of Baychem Corporation 
Box 4913, Kansas City, Missouri 64120 

For more information circle number 191 on card 

W H E R E C A N Y O U G E T A L L T H E 

N E C E S S A R Y P R O D U C T I N F O R -

M A T I O N T O R U N A G O L F 

C O U R S E ? 

T h e G O L F D O M R e a d e r S e r v i c e 

C a r d i n t h e f r o n t o f t h i s i s s u e . 

OUTDOOR WATER COOLING, 
for golf courses, tennis courts, 

recreation areas. 

A Q U A M A S T E R 
Electric water cooler. 

The only one that operates over one 
mile (2000 yards) on underground 

115 VAC power. No high lines mar 
the beauty of the course. Uses exist-

ing 115 V power on course (Club House, 
Maintenance Building, Irr igation System). 

New patented hi-capacity cold drinking 
water system for foursome after foursome. 

S A F A R I Gas-Fired Water Coolers. 
(No electr ici ty required) 

Cold water where you want it. Costs less 
than 10< a day to operate. 

Write or call (305) 942-8076 
H. N. GEISLER CO. 

591 N.E. Fifth Street 
Pompano Beach, Fla. 33060 

For more information circle number 161 on card 



EDMUND B . A U L T L t d . 

GOLF COURSE ARCHITECT 

Seulfttccied tyieeKi 
Member 

American Society of Golf Course Architects 

National Golf Foundation 
7 9 7 9 O l d G e o r g e t o w n R o a d 

Be thesda , M a r y l a n d 2 0 0 1 4 

3 0 1 - 9 4 2 - 0 7 1 6 
301-657-4278 

For more information circle number 152 on card 

B E L L A N T E , C L A U S S , 
M I L L E R & N O L A N , INC. 

ft. 
GOLF COURSE ARCHITECTS 

M a s t e r P l a n n i n g • Site A n a l y s i s 

Pla ns Spec i f i ca t ions • S u p e r v i s i o n 

I r r i g a t i o n Systems • S t o r a g e Ponds 

Bellanfe-Clouss Bldg. 

Scranfon, Pa 18503 

717 346-8771 

Widener Building 

Phila., Pa. 19107 

215 561-1941 

For more information circle number 153 on card 

architects of the 
"PWY/8LE" 

golf course 
=George Fazio • Tom Fazio -

308 Tequesta Dr., Tequesto, Florida 33458 
Phone [305i 746 4539 

P 0 Box 9951, Philadelphia, Penn, 19118 
Phone 215 643 1265 

For mort information circle number 154 o* card 

for mort information cirdt number 1ST on card 

B o b J o r d a n 
Golf Course Constructor 

I r r i g a t i o n S y s t e m s 

"I Supervise All Work" 

235 State St., East Peoria, Il l inois 

Phone: 699-6974 or 673-1067 

For more information circle number 158 on card 

D E A N OF G O L F C O U R S E D E S I G N 

GOLF COURSE ARCHITECT 

2 5 7 2 W E S T S C O T T 

FRESNO, CALIF. 9 3 7 0 5 

PHONE ( 2 0 9 ) 4 3 9 - 6 9 2 7 

DESIGNER OF OVER 300 GOLF COURSES 

For more information circle number 160 on card 

PUTTING GREEN PERFECTION! 
IP* 

with . . . BENT GRASS STOLONS or SOD 

• Washington • Cohansey • Arl ington 
• Congressional • Toronto • Pennpar 

Phone: Area 313-437-2026 

Hiram F. Godwin & Son Inc. 
55150 Ten Mile, South Lyon, Mich. 48178 

For more information circle number 155 on card 

COMPLETE 
GOLF COURSE 

CONSTRUCTION 
Also rebuild, move tees and greens, install 
watering systems. 

I B E R I A 
EARTHMOVING SERVICE, INC. 

IBERIA, OHIO • Ph. Galion, 0. 419 468-5454 

For more information circle number 15S on card 

CONSTRUCTION COMPANY 

GOLF COURSE 
C O N S T R U C T I O N 
BY C O N T R A C T 

Since 1924! 
P-O. BOX 6 6 212 W. F A I R C H I L D 

S T . C H A R L E S , I L L . • D A N V I L L E . ILL . 
312-231-2665 217-442-2411 

For more information circle number 159 on card 

ARTHUR HILLS 
Golf Course Architect 

Tony Jacklin. Ik-sign Associate 
7351 West Bancroft, Toledo, Ohio 43617 

( 4 1 9 ) 8 4 1 - 4 5 8 0 
Box 4086, Fort Myers Beach, Florida 33931 

For more information circle number 143 on card 

(312) 
584-8200 

For more information circle number 162 on card 

A T R A D I T I O N O F D E S I G N E X C E L L E N C E 

/ 
R O B E R T T R E N T J O I M E S I N C . 

G O L F C O U R S E A R C H I T E C T S 

> 
7 CHURCH ST 

MONTCLAIR. N I 
07042 

201 744 3033 

705 FOREST AVE p 0 BOX 4121 
PALO ALTO. CALIF FORT LAUDERDALE FLA 

94301 33304 
4.5 326 3833 305 564 3422 



CMSäHED 
JOBS OPEN 

M A N A G E R — P R O . For 18 Ho le private 
golf course in Southern Florida to take full 
charge of operat ions and maintenance. 
Wr i te Box 901, c / o GOLFDOM. 

GOLF COURSE SUPERINTENDENT needed 
for seasona l nor thern c l i m a t e 18-hole 
course. Year round posit ion is avai lable 
now and housing is provided. Please send 
resume and salary history to Box 908, c / o 
GOLFDOM. 

W A N T E D : SUPERVISOR A N D GREENS 
KEEPER for Go l f Course in South Central 
Ohio. Wr i te Box 907, c / o GOLFDOM. 

ASSISTANT SUPERINTENDENT for private 
18 hole c lub, Westchester County area. 
Prac t ica l e x p e r i e n c e w i th men and 
equipment a must. $10,000 per year plus 
benefits. W r i t e Box 909, c / o GOLFDOM. 

QUALIFIED GOLF COURSE SUPERIN-
TENDENT W A N T E D : Must have experi-
ence wi th p lanning and supervising ac-
tivities concern ing gol f course mainten-
ance and construction. Wr i te Box 904, c / o 
GOLFDOM. 

QUALIFIED GOLF COURSE SUPERINTEN-
DENT W A N T E D : Must have exper ience 
with p lanning and supervising act ivi t ies 
concerning golf course maintenance and 
construction. Wr i te Box 904, c / o GOLF-
DOM. 

GOLF UMBRELLA LINE. Except ional op-
portunity. Hot selling styles. Liberal com-
missions. Contact : Allan S. Birnbaum, Vice 
President, BILT WELL UMBRELLA C O M -
PANY, INC., 350 Fifth Ave., lEmpire State 
Building! N e w York, N e w York 10001. 
Phone MU 4-7181-2. 

JOBS WANTED 

GOLF PROFESSIONAL: Husband and wife 
desire change, have exper ience in: Pro 
shop, C a r t m a i n t e n a n c e , Food, Repair 
work, Bar, Driving range, Teaching, Tour-
naments, Management , Public relat ions. 
W o u l d like to locate in Mid-West . Prefer 
no food or bar. 1972 worked 2000 hours 
each for a 7 month period Apr i l -October. 
Wr i te Box 902, c / o GOLFDOM. 

P.G.A. PRO-MGR. AVAILABLE for Conven-

tion Sales Representative or Public Rela-

tions. 25 years experience in G o l f — f o r m -
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er tour player. Wr i te Box 913, c / o GOLF-

D O M . 

PGA PRO-SUPT.—MGR. AVAILABLE. Many 
years exper ience as a teacher . Mar r ied 
with one child. Knowledge of course con-
struction. Wri te Box 911, c / o GOLFDOM. 

PRESENTLY EMPLOYED SUPT. wishes posi-
tion on 9 or 18 hole course; Desiring to 
Bui ld Prest ige and Recogn i t i on . " C a n 
D o " a t t i t ude . Immed ia te a v a i l a b i l i t y . 
W r i t e Box 910, c / o GOLFDOM. 

POSITION W A N T E D : Head Pro or 
Assistant; Age 24, High School and P.G.A. 
Business School I graduate. 10 years ex-
perience in Pro-shop. W i l l relocate im-
mediately. Wr i te Box 906, c / o GOLFDOM. 

S U P E R I N T E N D E N T , A g e 44, M a r r i e d . 
G r a d u a t e of Mary land U. Experienced 
in all phases of Gol f Course Maintenance. 
Prefer Long Island Area. Wr i te Box 914, 
c / o GOLFDOM. 

BUSINESS OPPORTUNITIES 

GOLF COURSES: W a n t to buy a g o l f 
course? Want to sell a golf course? Wri te to 
u s — w e s p e c i a l i z e in go l f course 
transactions. McKAY REALTY CO., 15553 N. 
East St., Lansing, Michigan 48906. 

REAL ESTATE 

FOR SALE TO SETTLE EST A T E — 9 - H o l e 

executive course. Automatic watering sys-

tem, at t ract ive new c lubhouse. Thriving 

business community in Midwest . Reason-

able terms for rel iable party. Wr i te Box 

905, c / o GOLFDOM. 

FOR SALE—9 Hole G o l f Course in Mid-
west, fully equipped. $200,000.00. Wr i te Box 
903, c / o GOLFDOM. 

FATHER W I T H S O N S W A N T S GOLF 

C O U R S E — 9 or 18 Holes. W r i t e Box 912, 

c / o GOLFDOM. 

PUBLIC COUNTRY CLUB. 18-hole golf 
c o u r s e , banque t r o o m a c c o m m o d a t e s 
1800, gold room - 350, grill room - 250, 3 
bars, liquor licenses, cocktai l lounge, men's 
and ladies' clubrooms and locker rooms, 
100 lockers each with showers and rest-
rooms, big pro shop, 4,000 sq. ft. pool, num-
erous o t h e r f a c i l i t i e s a n d accommo-
dat ions, 1 acres of modern buildings, 

S 

l o c a t i o n - 1 0 0 %, densely p o p u l a t e d 
(750,0001, fully improved area, interstate 
exits from any direction 3 minutes from 
club, services the Youngstown, Ohio, W a r -
ren, G e n e r a l M o t o r s , Lords town a r e a 
and 16 smal ler townsh ips , o u t s t a n d i n g 
money maker and business o p p o r t u n i -
ty. Brochure a v a i l a b l e . C a l l d i r e c t or 
w r i t e : DAVE B A R T H O L O M Y , Rea l to r , 
6940 Market Street, Youngstown, O h i o 
44512. Off . 216-758-4525. 
MIDWESTERN COURSES FOR SALE. Estab-
lished 18 hole private club in metropoli-
tan area with possible leverage and tax 
shelter for investor wi th opera t ing skills. 
Small acreage zoned multi-famiy. 9 hole 
public course with 70 acres for other 9 and 
range. Near state park. Within hour drive 
of metropol i tan areas. Grea t mom and 
dad potent ia l . $185,000 equ ipped. Don 
Dunkelberger, (913) 888-9278, J. P. MOSS 
REALTORS, (913) 648-4088. 

ANTIQUES 

3000 W O O D SHAFTS, 500 balls, 200 books 
Trophies, some each before 1900. PEM-
BLETON, G r e e n w o o d Lake, N.Y. 10925. 
914-986-2136. 

MISCELLANEOUS 

W A R N I N G ! ! ! Many lawn mower garden 
t rac tor and " s p e c i a l purpose" tires are 
being of fered as golf car tires. END YOUR 
TIRE PROBLEMS! W e sell ONLY the heav-
iest, toughest, genuine first qual i ty gol f 
ca r t i re a v a i l a b l e . 18x8:50x8, $10.00. 
18x9:50x8, $10.50. Specify rib or traction 
t read. N O R T H WEST SALES O R G A N I -
Z A T I O N , 931 Mackenz ie Drive, Sunny-
vale, Calif. 94087. 

RATES: Minimum at $13.44—20 words or 
less: additional words 81c each: in bold-
face type 91c per word. Ads Payable in Ad-
vance. 
CLOSING DATE: 10th of the month pre-
ceding issue. No classified advertising 
offering new merchandise or equipment 
will be accepted. 
Use of GOLFDOM box number counts as 
5 words. Response to these ads only 
should be addressed to the box §, c /o 
GOLFDOM, 355 Lexington Avenue, 
N.Y., N.Y. 10017. Replies are promptly 
forwarded to the advertisers. Those re-
quiring more than 10<t postage, the addi-
tional postage for forwarding must be 
supplied. 
Send ad copy and payment to: GOLF-
DOM. Attn. M. Coughlin, Class. Adv. Mgr., 
355 Lexington Ave.. N.Y. 10017. 



For information on products listed, check appropiate box, Mail page to 
GOLFDOM 235 East 45th. Street New York, New York 10017 

GOLF COURSE 
MAINTENANCE EQUIPMENT 
• Aerifying machines 
• Blowers/Sprayers 
• Edging machines 
• Hole Cutters 
• Mowers 
• Pumps 
• Rakes (trap) 
• Rollers 
• Sod cutters 
• Soil screeners 
• Soil shredders 
• Spikers 
• Sprayers 
• Spreaders 
• Sweepers 
• Sweepers-mulchers (turf) 
• Thatch cutting machines 
• Thatch cutters and vacuum removal 
• Tractors 
• Trailers (utility) 
• Trucks (utility) 

CHEMICALS 
• Algae killer (ponds) 
• Fertilizers 
• Fungicides 
• Herbicides 
• Insecticides 
• Wetting agents 

FURNISHINGS 
• Ball washers 
• Benches 
• Comfort stations 
• Course shelters 
• Flags and poles 
• Refreshment stands 
• Score Card Box (metal) 
• Signs: yardage and direction 
• Tee markers 
• Vending machines 
• Water coolers 

CONSTRUCTION AND SUPPLIES 
• Humus and peat 
• Irrigation systems and equipment 

• Lighting equipment 
• Matting-seedbed protection 
• Pipe 
• Sand 
• Seed 
• Soil conditioners 
• Stolons 
• Trees and shrubs 
• Tree care service 
• Stone Pickers 

• GOLF COURSE ARCHITECTS 

• GOLF COURSE CONSTRUCTION 

PRO SHOP 
APPAREL AND ACCESSORIES 
• Blazer crests 
• Caps and hats 
• Golf apparel (men's) 
• Golf apparel (women's) 
• Golf shoes 
• Socks 
• Sport jackets and blazers 
• Tennis apparel 
• Trophys 

GOLF EQUIPMENT AND ACCESSORIES 
• Bags 
• Bag tags 
• Balls (regular) 
• Clubhead covers 
• Clubs 
• Golf gloves 
• Golf practice devices 
• Grips 
• Pull carts 
O Graphite shafts 

FIXTURES AND EQUIPMENT 
• Bag storage racks 
• Ball washer detergents 
• Club cleaners and polishers 

• Club repair supplies 
• Floor covering (spike resistant) 
• Handicap racks 
• Handicap cards 

RANGE SUPPLIES AND EQUIPMENT 
• Balls (range) 
• Ball dispensers (coin) 
• Ball stripers 
• Ball washers (range) 
• Clubs (range) 
• Mechanical range ball retrievers 
• Practice driving nets 
• Range mats 

GOLF QIRS 
CARS. ACCESSORIES 
• Batteries 
• Battery chargers 
• Golf cars, new 
• Golf cars, reconditioned 
• Tires 

CLUBHOUSE 
FOOD, LIQUOR AND SERVICE EQUIPMENT 
• Soft drinks, mixers 
• Beer and ale 
• Liquor 
• Wines 
• Cooking equipment (mixers, slicers. juicers, sharp-

eners. scales, carts, table tops, peelers) 
• Sanitation and maintenance equipment (dishwash-

ers, disposals, steam cleaners and floor mainte-
nance equipment) 

• Holding equipment—hot and cold—(refrigeration, 
freezers, cold plates, steam tables, beverage cool-
ers. ice machines) 

• Supplies (china, glass, plastic, paper, pots and 
pans, cutlery, tools, flatwear, locker-room) 

• Furnishings (furniture, wall coverings, floor cover-
ings, lamps, decorative accessories, interior design 
consultants) 

• Lockers 
• Locks for lockers (combination—built-in-key-type 

padlocks) 
• Locker room supplies 

Is your golf course: 

• Private 
• Semi-private 
• Municipal (city, state 

or county owned) 

• Resort 
• Public 
• School 
• Company owned 

Has your course opened in the last six months? Yes 
No 

Is your course due to open in the next six months? Yes • 
No • 

Size of course 
• 9 holes • 18 holes D 27 holes • 36 

Turfed acreage of golf course and 
club grounds regularly maintained acres 

• Par 3 
• Military 
• Pitch & Putt 
• Driving Range 
• 

• 

Send information on products checked to. 

holes 

Name 

Title _ 

Club _ 

Address 

City .State Zip 
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Bodin Knits 34H 
Buckner Sprinkler Co CIII 

Certain-Teed Products 48 
Chemagro 6, 13, 19, 60, 62 
Chipman Div. of Rhodia 46 
Club Car Inc 17 
Coursigns 9 
Cushman Motors CIV 

Difini Originals CII 
Dow Chemical 36 

Eastern Golf. Co 6 
Eaton Corp 34N 

Fazio, George 63 
Fleischmann 

Distilling Corp 7 

Gilison Knitwear 34G 
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GOLFDOM 
THE B U S I N E S S M A G A Z I N E OF GOLF 

IMPORTANT: Your cooperation with the information 
below will bring GOLFDOM to those responsible for 
your club's successful operation . . . and keep them 
up-to-date on the latest and most practical ideas on 
Administration, Management, Maintenance and Serv-
ices. Please complete and mail this coupon—TODAY 
—to GOLFDOM CIRCULATION DEPT., 235 East 45 
Street, New York, N.Y. 10017. We'll see that those 
who qualify receive GOLFDOM monthly, without cost. 

Club or Court* Nam* 

Moil Address 

City State Zip 

Owner 

Other Outlet 

Stroot 

City State Zip 

President 

Other Dutios 

Stroot 

City SUto Zip 

Manager — 

O t h e r D u t i e s 

Street 

City State Zip 

Superintendent 

Other Duties 

Street 

City State Zip 

Prolessionel 

Other Duties 

Street 

City Steto Zip 

Turfed acreage of Golf Course and Club Grounds 
regularly maintained: 

Course Acres Grounds Acres 

Is your course new? NOD 
Size of Course: • » holes O U h o l e s O J 7 h o l o s • * + holes 

Is your Golf Course: • Private • Semi-privote • Municipal 

(city, steto or county owned) • Public • Par 3 • Military 

• School • Company owned • Resort 

Facilities at Course: • • Hotel DPOOI 
• Tennis Courts • Pro Shop 

If Private Club check No. of members. If semi-private 
or Public indicate No. of players per week: 

• 100 or loss • 100-200 • 200-300 • 300-400 • 500-1000 • 0»or 1000 

Your Signature Date 



• m s c r a m D i e i n a i v i d u a i con t ro l v a l v e s for m a x i m u m 
p r o g r a m f l e x i b i l i t y . 

CP-2 provides advanced central programming where 
field controllers are needed for on-course inspection and 
maintenance. Syringe and omit cycles. Watering of 
fairways, tees and greens can be completed in less than 
nine hours. 

711 is the perfect automatic in-field controller for large 
turf areas. This 11-station system features 0-60 minute 
control. Waters fairways, greens and tees in less than 
nine hours. 

The ICM series offers three systems: The 12E has 12 
control stations, the Dual 12E has two 12E units with twc 
clocks, and the 24E has 24 control stations and one 
clock, where longer watering times are permissible. 

The BR-10 delivers dependable performance at a rock 
bottom price for a dual program with ten stations. 

If you're planning new watering systems, now's the 
time to get together with the Buckner Agri-turf Division ol 
Johns-Manville. We'll take the time to figure out exactly 
what you should have. The ve'll supply it. Because we 
have more kinds of controllers, heads, valves and pipe 
than anybody in the business. 

Agri-turt Division, Johns-Manville, P.O. Box 232, Fresno, Ca. 9370? 
San Vicente C. C./Ramona, California 

* neady for play one year after start of construction. 

Now you can get 
exactly the automatic 

control you need: 
Because we make more automatic 

controllers than anybody else. 
Buckner Agri-turf Division, Johns-Manville can do more for you. 
Because we have more to work with. 
• I'd like information on Buckner automatic control systems. 
• I'd like to talk to a Buckner expert about a Buckner system. 

N a m e . T i t l e 

A d d r e s s 

C i ty _State_ 

T e l e p h o n e 


