


trace elements and dissolves 100 per 
cent in water. 

The Rudy-Patrick Company carries 
Penncross creeping bentgrass for 
greens, fairways and tees. 

ACCESSORIES 

Container Development Corp. fea-
tures Lewis Line Golf Equipment, 
including the GF20 Turf master 
precision cup cutter. Also tee mark-
ers, flags and poles, ball washers. 

Coursigns, Inc., will display plastic 
signs and stakes. 

Dewey-Carter Sign Systems Com-
pany. Instant, low-cost sign making 
kit for golf course advertising. 

S.B. Dunlop Enterprises introduces 
Shagmaster golf ball retriever. New 
concept, based on principle of rotat-
ing drums, uses modular plastic 
pegs as teeth. 

Fore-Par Mfg. Company features 
permanent tee monuments; Tee 
Towels, heavy nine-ounce towels 
personalized with the club's emblem. 

Mercury Products Corp., features 
a non-corrosive, plastic chain, in 
colors, for golf courses. 

Mr. Chain, Div. of M-R Products, 
Inc., features hazard markers, tee 
markers, plastic chain, posts, fenc-
ing for car paths and flower beds. 

Par Aide Products Company car-
ries a complete line of golf course 
greens and tee equipment, including 
ball washers, benches, flagpoles and 
flags, tee markers and cups. 
* Information unavailable at press time. 

Plasti-Chain Corp. carries Estate 
Fencing, post and chain. Made of 
easy-care polymer. 

Shur-Way Development Company, 
Inc., features the Divot-Fixer for 
repairing ball marks. The tool re-
pairs 12 ball marks a minute and 
forces new grass and roots from 
around the injured area into the 
center to hide the ball mark. Tool 
can double as a hand aerator. 

Standard Mfg. Company presents 
an eight-foot configured aluminum 
tournament flag pole in yellow. The 
Professional hole cutter features 
replaceable chrome-plated cutting 
shell, which can be removed easily 
for sharpening by three recessed 
screws. 

OTHER 

Advanced Drainage Systems, Inc., 
makes corrugated plastic drainage 
tubing. Also Drain Guard, a corru-
gated plastic tubing combined with 
a nylon screen. Designed specifical-
ly to hold back sand particles. 

The Davey Tree Expert Company, 
complete tree service organization, 
distributing Davey Tree Food and 
Lawn Food. 

•Golf *N' Country Club Services 

The Foley Mfg. Company features 
three models of precision sharpen-
ing grinders. Model 388 sharpens 
entire mower without removal of 
either reel or bed knife. Made of 
rigid cast iron and steel. Model 384 
Bed Knife Grinder for gang, fair-
way and greens mowers. One set-up 
assures properly ground bed knifes. 

Hancor, Inc., subsidiary of Han-
cock Brick & Tile Company, fea-
tures two-inch Turf-flow Corru-
gated Plastic Drainage Tubing and 
fittings for golf course greens, tees, 
sand traps and fairways. 

Kirchdorfer Irrigation, Inc., is a 
contractor of golf course irrigation 
sys tems, par t icu la r ly au tomat ic 
multi-row design. 

Lake Shore Equipment and Supply 
Company. Carries a complete line 
of replacement parts for mainte-
nance and irrigation equipment. 

Larchmont Engineering and Irriga-
tion is a consultant on use and in-
stallation of pumping stations and 
irrigation systems. 

March Irrigation and Supply Com-
pany. Display photos of its engi-
neering and contracting work. 

Mid-State Bolt and Nut Company 
offers more than 25,000 fasteners 
for repairing golf course equip-
ment. Made with zinc and gold 
Chromate. 

R&R Products manufactures high 
carbon, heat treated replacement 
blades for Ryan aerators and sod 
cutters. 

The Toro Company's Game Time 
introduces The Circle Eight panel-
ized buildings for course garage or 
pro shop. Available in two sizes: 32 
feet in diameter with 800 square 
feet, and 40 feet with 1,200 square 
feet. Assembled as single unit or as 
connecting modules . They are 
adaptable to heating, air condition-
ing, and plumbing. 

•Yankee Engineering Company 
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A ACID BREED 
OF SUPERinTEflDEDT 

Today's superintendent spends most of his time managing and convincing 
people. Growing grass? That ' s the least of his worries 

b y SHERRY CHRISTIE 
PROTURF DIV., O.M. SCOTT & SONS MARYSVILIE, OHIO 

Ten years ago superintendents were 
called greenskeepers. All the aver-
age golfer knew about them was 
that they were nice guys who always 
seemed to be out moving sprinklers 
or m o w i n g — i n e v i t a b l y , in t he 
middle of his play. 

These days, a golf course super-
intendent , just back f r o m a profes-
s ional tu r f s emina r , m a y have a 
pocketful of notes on urea-formal-
dehydes, phosphorous / l ime ratios, 
plant clones and apomict ic hybrids, 
and he may be about to go out to 
try and sell a $100,000 automat ic 
irrigation system to his manage-
ment . But to John Q. Golfer , he's 
still the head gardener , with a little 
extra s ta tus because someone saw 
him playing the course by himself 
on M o n d a y morning. 

T o d a y ' s go l f c o u r s e s u p e r i n -
tendents are better educated, bet-
ter t ra ined and more sure of them-
selves than were their predecessors. 
But, i ronical ly , the m o r e exper t 
they become, the more they end up 
sel l ing the i r exper t i se to the peo-
ple paying their salaries. 

T h e y h a v e t o . P r e s s u r e s a r e 
greater . Clubs that once shrugged 
and went along with parched brown 
f a i r w a y s , d o n ' t a n y m o r e . We l l -
traveled golfers, who might be in 
Boyne Highlands one day and Del-
ray Beach the next, have begun de-
m a n d i n g the s a m e c h a m p i o n s h i p 
s t andards at home, year -around. 

F o r t h e a v e r a g e s u p e r i n t e n d -
e n t , t h i s d e m a n d f o r e x c e l l e n c e 
means keeping his head above an 
ever r is ing f lood of soph i s t i ca t ed 
new p r o d u c t s : n i t rogen urea fer-
t i l i z e r s , n o n - m e r c u r i a l f u n g i -
cides , t r iplex g r e e n s m o w e r s and 
v e r t i c u t t e r s and a e r a t o r s . N o 
w o n d e r u n i v e r s i t i e s now o f f e r 
m a j o r s in turf m a n a g e m e n t . And 
no w o n d e r t o p s u p e r i n t e n d e n t s ' 
s a l a r i e s have doubled and t r ip led 
what they were 10 years ago. Exper-

Etchells: 
"[Superintendents'] 
salaries have almost 

doubled in five years 
The field has 

skyrocketed." 

Ellinger: 
"I f boards of directors 
and the whole country 

club philosophy continues 
as they have . . . they 

are going to be forced 
to accept unions." 

tise is necessary to manage a tight 
b u d g e t , to m a i n t a i n a p l a y a b l e 
and pho togen i c course and to be 
able to sell every m a j o r dec i s ion 
to an ever w a t c h f u l management 
commit tee . 

S u p e r i n t e n d e n t s have c h a n g e d . 
The men taking over jobs now are 
in their 20s and early 30s, are uni-
versity t ra ined, analytically minded 
and are not a f r a i d of se l l ing their 
expertise. 

At 34, Don Clemans has been in 
the business 19 years , in Ind i an -
apolis, St. Louis, Detroit and now 
at C o l u m b u s (Ohio) CC. He feels 
t ha t the golf s u p e r i n t e n d e n t ' s j o b 
is getting tougher and he is blunt 
about the reason why. 

" M a y b e 75 per cent or 85 per cent 
of the business today is not really 
growing grass, but learning how to 
c o o r d i n a t e p e o p l e and h o w t o 
convince them that you need to do 
this or that . Going out and actual-
ly doing the j o b — t h a t ' s the least of 
my worries ." 

Clemans has almost made a ca-
reer of turning golf courses a round . 
In St. Louis, he gave himself an ul-
cer working 18 to 22 hours a day on 
the j ob , pu t t ing in a q u a r t e r - m i l -
l ion-dol la r i r r iga t ion sys tem and 
supervising $756,000 worth of im-
provement in three years. At Co-
lumbus CC, which hosted the P G A 
tournament in 1964, the members 
had almost resigned themselves to 
a 100 per cent turf failure annual -
ly when C lemans arrived in 1971. 
He r e c o g n i z e d the p r o b l e m as 
c o m p a c t i o n and b roke the seven-
year losing streak by aerat ing the 
c l u b ' s 7 0 - y e a r - o l d f a i r w a y s f ive 
times last year. 

It s e e m s i n c o m p r e h e n s i b l e t o 
Clemans that clubs are more willing 
to pay for a pound of cure than an 
ounce of p reven t ive m a i n t e n a n c e . 
He th inks the u l t i m a t e a b s u r d i t y 
a l ready has a r r ived : " P e o p l e will 
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