
2.8°/o 1.3°/o 1.2V. 1.1V. 

Aerators 

$15.3 million 

6.0V. 

Other 
equipment 

$32 million 

I 

2.2V. 1.2V. 

Sprayers 

$12.5 million $6.6 million 

1.0V. 

Spreaders 

$5.7 million 

.6°/. 

Trailers 

6.4V. 

Other 
equipment 

$3.7 million $36.6 million 

Public Non-regulation 

1969 1970 1969 1970 

68.4% 
50.0%] 

j. 61.5% 
11.5% J 

33.3% 
50.0%] 

I 83.3% 
33.3% J 

21.0% 23.1% 66.7% 16.7%. 

5.3% 15.4% 0% 0% 

5.3% 
0 % ] 

\ 0% 
0%J 

0% 
0 % ] 

[ 0% 
0%j 

0% 0% 0% 0% 
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Balan's 
best 
salesman. . . 
...is the course 
that's using it... 
all over! 
It's the strongest way we know to 
prove what we've been saying all 
a long. . . that Balan® is really 
effective in the prevention and 
control of annual weedgrasses. Balan 
is inexpensive, weatherproof, easy to 
apply, and does not leave any 
unwanted residue . . . it's all true ! 

Ask your distributor salesman to 
help you work out a full-course 
program. 

Elanco Products Company 
A division of Eli Lilly and Company 
Dept. E-455 

Indianapolis Ind. 46206, U.S.A. 

(Treflan®—trifluralin, E lanco) 
(Balan®—benefin, E lanco) 
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Types of Irrigation Systems Presently Installed 

Response by course 
size 

Course size Automatic Semi-automatic Manual 

9-hole 11.4% 16.2% 72.4% 

18-hole or more 23.1% 27.2% 49.7% 

Non-regulation • 50.0% 50.0% 

Response by course 
type 

Course Automatic Semi-automatic Manual 

Private 17.2% 20.4% 62.4% 

Semi-private 15.4% 26.9% 57.7% 

Hotel/Resort 41.7% 33.3% 25.0% 

Public 25.9% 22.2% 51.9% 

*No response in this category 

Average Investment to Date for Equipment 

9-hole 18-hole or more Non-regulation 

1969 1970 1969 1970 1969 1970 

Irrigation equipment $9,400 $9,300 $45,700 $52,100 $6,000 $11,800 

Tractors $4,300 $4,200 $11,200 $10,400 $7,400 $ 3,800 

Mowers $4,500 $4,300 $10,900 $11,800 $4,500 $ 2,600 

Trucks $2,200 $1,700 $ 4,500 $ 4,600 $3,000 $ 1,200 

Small utility vehicles $1,200 $1,300 $ 4,300 $ 3,500 $1,200 $ 1,000 

Sprayers $ 940 $ 820 $ 2,400 $ 1,800 $ 780 $ 590 

Aerators $ 900 $ 890 $ 2,400 $ 2,200 $ 580 $ 1,400 

Shredders $ 420 $ 400 $ 960 $ 990 $1,000 $ 400 

Spreaders $ 440 $ 390 $ 870 $ 800 $ 470 $ 330 

S pikers $ 500 $ 530 $ 700 $ 850 $ 590 $ 350 

Trailers $ 220 $ 250 $ 720 $ 530 $ 290 $ 150 

Other equipment $1,500 $2,500 $ 5,800 $ 5,500 $ 500 $ 500 



HAUL SAFELY OWr pr FAIRWAYS 
with CHAMPION DOO-ALL TRAILERS 

A rugged chassis on 
Terra-Tires, with 
removable, 
interchangeable 
1 cu. yd. hopper and 
big flat bed 

Trash of 
all kinds 

Sacks of seed, 
fertilizer, etc. 

Debris from all 
parts of course 

Setting out benches, shelters, etc. 

Carrying loads up to 5,000 pounds, 
these unique trailers cradle the weight on 
Terra-Tires across a 48-inch width to pro-
tect your fine turf from ruts. Keep your 
crews working more days. Handle a 
hundred-and-one hauling jobs with an 
easy change from roll-dump hopper to flat 
bed as needed. For big hauls, like rebuild-
ing tees or greens, we make a 2 cu. yd. 
hopper model that treats your turf the 
same gentle way. 

WRITE FOR FULL DETAILS OR 
SEE YOUR EQUIPMENT JOBBER 

THE CHAMPION COMPANY 
Establ ished 1878 

Springfield, Ohio 45501 
610 16th Street, Oakland, Calif. 94612 

856 Millwood Road, Toronto 17, Ontario 



CLUB 
MANAGERS 

. . . are struggling to meet ever increasing operating 
expenditures and property taxes 
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Club managers were unable to match the percentage rise 
in 1970 operating expenditures with increased food and 
beverage sa les and h i g h e r green fees income. 
G O L F D O M ' s Third Annual Research and Marketing 
Study found that total operating expenditures in 1970 
(exclusive of payroll and pro shop operations) leaped 
40.1 per cent over the 1969 total to $1 .15 billion, and 
managers estimate another 13 percent increase this year. 

On the income side of the f inancial account , gross 
receipts from liquor sales at private and semi-private clubs 
moved up only 1.2 per cent and food sales did only slightly 
better with an 8.8 per cent increase. At least managers 
had the weather on their side in 1970, and revenue from 
green fees climbed 23.1 per cent to $374 .6 million. 

T h e difference in the lengths of seasons at private and 
semi-private clubs showed up in liquor and food sales. Pri-
vate clubs reported average liquor sales of $ 7 2 , 5 0 0 and av-
erage food sales of $ 1 3 8 , 7 0 0 . Semi-private clubs trailed far 
behind with averages on liquor and food sales of $ 2 7 , 5 0 0 
and $ 4 2 , 7 0 0 , respectively. However, some 75 per cent of 
the private club managers indicated that their clubhouse 
facilities are open year-round. Only 30 per cent of the semi-
private club managers reported a year-round season. 

T h e economic climate in 1970 also appeared to hold 

back some clubhouse improvement programs. • Average 
expenditures for such improvements fell 7 per cent from 
the 1969 figure to $ 2 0 , 0 0 0 . Managers estimated an in-
crease in 1971 to an average of $ 2 5 , 2 0 0 . However, this 
still is some distance from the 1968 level of $28 ,300 . 

Property taxes are growing thorns in the financial pic-
ture. Private, semi-private and hotel/resort facilit ies 
combined were paying out $ 1 2 0 . 6 million in property 
taxes in 1 9 7 0 — a staggering 61 per cent increase over the 
1965 total. 

Looking at the manager's personal financial status, 
7 2 . 1 per cent of the respondents reported salaries in 
ranges above $ 1 0 , 0 0 0 . T h e greatest part of this group 
were in the three brackets, $ 1 0 , 0 0 0 to $12 ,500 , $12,501 to 
$ 1 5 , 0 0 0 and $15 ,001 to $20 ,000 . T h e percentages drop 
off sharply in the two highest brackets , $ 2 0 , 0 0 0 to 
$ 2 5 , 0 0 0 and $ 2 5 , 0 0 0 plus. 

For these salaries, managers supervise the usage and 
m a i n t e n a n c e of c l u b h o u s e e q u i p m e n t and a p p o i n t -
ments that represent a total investment of almost $ 7 3 3 
million. Broken down this sum includes $301 .4 million 
worth of furniture, $ 2 6 9 . 2 million in kitchen equipment 
and $ 1 6 2 . 3 million in carpeting, drapes and other club-
house appointments. • 

Manager's 

Liquor gross receipts 

Average and national totals 57 

National grand totals 57 

Liquor purchase budgets 
Average and national totals 57 

National grand totals 57 

Food gross receipts 
Average and national totals 58 

National grand totals 58 

Food purchase budgets 
Average and national totals 58 

National grand totals 58 

Revenue from green fees 
Average and national totals 59 

and Graphs 

National grand totals 59 

Operating expenditures 
Average and national totals 60 

National grand totals 60 

Taxes on club property 
Average 60 

National grand totals 60 

Expenditures for clubhouse improvements 
Average 61 

National grand totals 61 

Evaluation of equipment and appointments 
Average, national totals, national grand totals 61 

Managers' salaries (each course type) 62 

Managers' salaries (all course types) 62 



Managers 
continuad 

Gross Receipts from Liquor* Sales 
(Private and Semi-private Facilities)** 

Course type Average per facility National totals 

Private 

1968 $74,000 $276.6 million 

1969 $79,100 $295.8 million 

1970 $72,500 $286.7 million 

Semi-private 

1968 $18,800 $ 67.3 million 

1969 $23,400 $ 83.6 million 

1970 $27,500 $ 97.2 million 

' Includes hard liquor, wines and beer. 
**Hotel/Resort and public facilities have been excluded from 
this portion of the study because the disparity among their 
food and liquor facilities makes averages and national totals 
unreliable. 

Gross Receipts from Liquor* Sales 
(Private and Semi-private Facilities) 

National Grand Totals 
$500 mi l l ion 

1968 1969 
343.9 mil l ion $379.4 mi l l ion 

' Includes hard liquor, wines and beer. 

Liquor* Purchase Budgets 
(Private and Semi-private Facilities) 

National Grand Totals 
$200 mi l l ion 

Liquor* Purchase Budgets 
(Private and Semi-private Facilities)** 

Course type Average per facility National totals 

Private 

Budget 1969 $27,400 $102.5 mill ion 

Budget 1970 $29,400 $110 mill ion 

Budget 1971 $29,700 $117.2 mill ion 

Semi-private 

Budget 1969 $ 9,300 $33 million 

Budget 1970 $ 9,700 $34.6 mill ion 

Budget 1971 $18,000 $63.4 mill ion 

' Includes hard liquor, wines and beer. 
**Hotel/Resort and public-facilities have been excluded from 
this portion of the study because the disparity among their 
food and liquor facilities makes averages and national totals 
unreliable. 

1969 1970 1971 
$135.5 mi l l ion $144.6 mil l ion $180.6 mi l l ion 

' Includes hard l iquor, wines and beer. 
(Continued) 



Managers 

Gross Receipts from Food Sales 
(Private and Semi-private Facilities)* 

Course type Average per facility National totals 

Private 

1968 $136,000 $508.3 million 

1969 $139,100 $519.8 million 

1970 $138,700 $548.1 million 

Semi-private 

1968 $ 32,000 $114.7 million 

1969 $ 34,300 $122.7 million 

1970 $ 42,700 $150.9 million 

* Hote l /Resor t and public faci l i t ies have been excluded 
f rom this port ion of the study because the dispari ty among 
their food and liquor faci l i t ies makes averages and nation-
al totals unrel iable. 

Food Purchase Budgets 
(Private and Semi-private Facilities)* 

National Grand Totals 
$420 million 

up 14.9»/. 
from 1970 

up 11.6% 
from 1969 

Gross Receipts from Food Sales 
(Private and Semi-private Facilities) 

National Grand Totals 
$800 million 

1968 1969 
$623 million $642.5 million 

Food Purchase Budgets 
(Private and Semi-private Facilities)* 

Course type Average per facility National totals 

Private 

Budget 1969 $51,700 $193.2 million 

Budget 1970 $78,000 $291.4 million 

Budget 1971 $83,800 $331.2 million 

Semi-private 

Budget 1969 $ 8,000 $ 28.8 million 

Budget 1970 $15,700 $ 56.3 million 

Budget 1971 $19,400 $ 68.4 million 

* Hote l /Resor t and public faci l i t ies have been excluded 
f rom this portion of the study because the disparity among 
their food and liquor faci l i t ies makes averages and nation-
al totals unrel iable. 

1969 1970 1971 
$222 million $347.7 million $399.6 million 

*Hotel /Resort and public faci l i t ies have been ex-
cluded from this portion of the study because the 
disparity among their food and liquor facil i t ies 
makes averages and national totals unreliable. 



Revenue from Green Fees 

Course type Average per facility National totals 

Private* 

1968 $14,400 $54 million 

1969 $15,000 $56.1 million 

1970 $14,200 $56.3 million 

Semi-private 

1968 $38,900 $139.4 million 

1969 $42,600 $152.5 mill ion 

1970 $61,200 $216.2 million 

Hotel/Resort 

1968 $37,500 $15 million 

1969 $39,500 $15.8 mill ion 

1970 $69,900 $28 mill ion 

Public 

1968 $63,600 $74.5 mill ion 

1969 $68,300 $80 million 

1970 $61,900 $74.2 million 

*The figures noted for private courses would generally con 
stltute guest fees. 

Revenue from Green Fees 
National Grand Totals 

$400 mi l l i on 

1969 
$304.4 mi l l ion 

Notes: This club manager study does 
not include non-regulation courses 
(par-three, executive, etc.) because the 
number of such courses with complete 
dining and clubhouse facilities are 
few. Therefore, when the terms 
United States golf facilities and 
nation's golf facilities are used, it 
should be understood that we are 
referring to regulation golf facilities 
only. 

The term golf facility refers to an 
entire golf establishment. Therefore, a 
club with two or more courses is 
considered to be one golf facility, be-
cause the courses are under the same 
management and share the same club-
house, pro shop and other club facili-
ties. Figures reflect this definition. 

Figures in many cases have been 
broken down by the following course 
types: private, semi-private, hotel/re-
sort and public. For purposes of the 
survey, GOLFDOM has defined 
semi-private as a private, daily fee fa-
cility; hotel/resort as a facility 
owned and operated by a hotel or 
resort, and public as a municipal 
course or any other facility that does 
not represent private interests. 

Figures in the millions have been 
rounded to the nearest hundred thou-
sand dollars; figures in the thousands 
have been rounded to the nearest hun-
dred dollars, and figures in the hun-
dreds have been rounded to the 
nearest ten dollars. Therefore rounded 
national totals, when added, may not 
precisely agree with the national 
grand totals, because these are the 
sums of the unrounded figures. 
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Operating Expenditures" 

Course type Average per facility National totals 

Private 

1968 $161,700 $604.4 million 

1969 $152,500 $570.1 million 

1970 $217,400 $859.2 million 

Budget 1971 $253,700 $1 billion 

Semi-private 

1968 $ 42,400 $152 million 

1969 $ 56,300 $201.6 million 

1970 $ 66,600 $235.1 million 

Budget 1971 $ 73,600 $259.9 million 

Hotel/Resort 

1968 $ 11,600 $4.6 million 

1969 $ 13,900 $5.6 million 

1970 $ 13,900 $5.6 million 

Budget 1971 $ 42,300 $16.9 million 

Public 

1968 $ 32,000 $37.5 million 

1969 $ 35,300 $41.3 million 

1970 $ 44,000 $52.8 million 

Budget 1971 $ 16,200 $19.4 million 

'Excludes payroll and pro shop operations. 

$2 billion 

Operating Expenditures' 
National Grand Totals 

Actual Taxes Paid 
on Club Property 

National Grand Totals 
$130 million 

Average Actual Taxes 
Paid on Club Property 

Course Actual taxes Current 
type paid 5 years ago taxes 

Private $13,900 $23,200 

Semi-private $ 3,800 $ 5,700 

Resort $16,200 $21,800 

1968 1969 
$798.5 million $818.6 million 

'Exc ludes payroll and pro shop operations. 

Budget 1971 
$1.30 billion 




