Great Wood Shots
Are Hit Off Agrico Fairways

That’s because golf superintendents rely on Agrico Country Club
Fertilizers for the tough job of helping keep big fairways smooth, thick
and weed-free.

Golfers just naturally feel more confident when using wood or iron
shots on thick, plush fairways. It brings out the best in their game. . .
keeps them enthusiastic about your course. A golf superintendent’s dream.

Write us about Agrico’s Custom-Tailored Golf Course Program.
Maybe we can make your dream come true.

AGRICO COUNTRY
CLUB FERTILIZERS

AGRICO Chemical Company, Memphis, Tenn. 38117
Division of Continental Oil Company « Phone (301) 682-1561
Sales Office: Carteret, N, J. 07008 « Phone (201) 541.5171

For more intormation circle number 181 on card




ZEROTO
SEVENTYTWO
INS§ HOURS

Non-stop. Day in and day out li ko a golf fanatic; it doesn’t know batteries, you're charging rent.
If your customers could squeeze when to quit Isn‘t that what golf cars are all about?
seventy-two holes into one ‘\N‘mc‘rv means whenever you've got  Call or write Columbia Car Corpo-

golfing, they can sc a customer for a car, you've got a ration, Post Office Box 5544, Char-

car for a customer lotte, North Carolina

Which means, inst ging 9820’5,704/59646550 @a’l?(?

information circle number 280 on card

one golf car
Yours. If it's

For more




 ETTERS
TO

THE
EDITOR

The debate goes on

When I read George Hurd’s let-
ter in GoLFDOM’s August, 1969,
issue and an article (April, 1969,
issue) by Bill Smart, glorifying
the title greenkeeper, and as my
good friend, George, mentioned,
we ‘debated the question often, I
just felt I had to answer his letter
and state at least one good reason.

In 1950, as'a director of our
national organization, I was asked
by the then president to be the
chairman of our first policy com-
mittee. To start the:ball rolling, I
sent a list of questions to every
local in the association. One ques-
tion was as follows.

“What does the name ‘green-
keeper’ mean? I quote from the
United States Golf Assn. Manual,
page 7: ‘Instruct your greenkeep-
er that for 10 days immediately
before the competition..." and
on page 8: ‘Arrange for green-
keepers to take care of putting
greens and sand traps while play
is on.” Even the USGA does not
differentiate between the man in
charge and the laborers. Should we
forget the title greenkeeper com-
pletely?”’

My point was and still is that a
title should differentiate between
the man in charge of the golf
course and the workmen (green-
keepers).

I might add that I only wish
every man in charge of a golf
course had a George Hurd for a
chairman. Regardless of title, he
was always my good friend and
still is. (I hope.)

Leonard Strong
Center Valley, Pa.

for action people!

Anytime, anywhere—DiFini is a natural for action golfers and
their kind of action. Exclusive color coordinates, mix-and-match
ensembles, all styled in that comfort fit design so uniquely
DiFini. Ask your pro about these latest high flying fashions—
all action, all new, all you!

(Left) She's lining up the action in a coordinated double knit duo of
stretch knit Dacron® polyester. Her ““Action D" slip-on skirt is a DiFini
original, worn with a full fashion “knit de knit" top.

(Center) She scores in shorter length Nassau walking shorts topped
by a semi-scoop neck boucle shell in Dacron® polyester.

(Right) He's going “Continental” in white-on-white silky Trevira poly-
ester doubleknit slacks, color-coordinated with his action fitted shirt of
extra fine gauge Trevira polyester.

All styles are free swing tailored for maximum comfort
and machine washable.
At better Pro Shops and leading Resort Shops everywhere

L L L
v (S
ORIGINALS and KNITWEAR

NEW YORK, N.Y. 10454
You don't have to play golf to wear DiFini
but it will help your game to look DiFini

For more information circle number 232 on card
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Only a totally new find in artificial grass has made
possible for Teleos Industries to create the Fairway-Swinger,
~«the finest indoor-outdoor golf practice mat to come upon the
golfing scene. A mat so durable and well designed,
an unconditional money-back g:u;n\mlcc. Made principally of
Poly-Vinyl-Dene-Chloride (PVDC) this tough.

mat is engineered to absorb the fiber-pur

it carries

rugged grass

inishing blows of your

most powerful iron shots, and still

maintain its shape, resiliance and

near perfect grass-like
texture.
reasons
way-Swinger
coming
in golf. Packaged in a col-
orful display box it sells it-
self* and is a thoughtful
and practical gift to golf-
Pros and In-
structors indicate
their students
Fairway-Swinger are

why the Fair-
is fast be-

a top selling item

ers. (;\\”
using

among their best grass —
mat customers. Golfers, especially beginners, are encouraged
to practice their swing, stance, and form with the Fairway-
Swinger. At home or the office there is a golf course handy
with *“‘the GOLF COURSE IN A BOX™. Enthusiasm among
students stimulates new interest among non-playing friends
and family and results in more lessons, additional Pro-Shop
sales and higher profits. Indoor Golf Schools report the Fair-
way-Swinger has become an indispensible part of teaching
programs and home practice. Driving Ranges have climbed
aboard the Fairway-Swinger bandwagon and say it wears
slowly, evenly, develops no pockets and is highly resistant to
the corrosive effects of mildew and dampness. Whether used
with or without combination range set mats, the
Fairway-Swinger is a money saver and profit maker. Referred
“Marriage Saver” the Fairway-Swinger has proven

or college
to as the
» -

For more information on the amazing

new Fairway-Swinger write or phone
(516) 368-6680

golf course

aFa\rmay-qumger*

GOLF PRACTICE MAT

These are a few \,

FAIRWA-SWINGER @ WNDOOR & OUTDOOR PROFESSIONAL GOLF PRACTICE MAT

hox

to be the cure for The Screaming Wife Syndrome. It’s an easy
and inexpensive solution to the problems of damaged living
room carpets, scratched floors and divots in the lawn. If you
are a Golf Pro, Instructor or Range Owner, now is the time
to become a part of the growing family of Fairway-Swinger
dealers across the country who know the meaning of quality.
Watch for another soon-to-be-announced golfing break-
through from Teleos Industries—the
Galaxy T-10,the golf cage “that re-
turns the ball”. A
unique and revolu-
tionary concept in the
compact golf cage
market the Galaxy
T-10 stands alone in
styling, function and
& dependability. Galaxy
§ makes all other cages
% with its excit-
ing new features like
the ball return, Weath-

Mressos 4L

obsolete.

er-Rife Netting, ener-
gy absorbing baffle,

all weather durability and *safety first™ styling. Designed for
long wear and convenience, Galaxy T-10 is leading
the way into the golfing 70’s. And when combined with
Fairway-Swinger, it gives every Golf Pro, Range Owner, In-
structor and Athletic Director an unbeatable golf package.
UNCONDITIONAL MONEY-BACK GUARANTEE

Teleos Industries is so confident the Fairway-Swinger is the
finest grass mat ever developed, we will refund your purchase
price if you are not completely satisfied. All returns must be
made within 10 days of receipt of merchandise and in its
original display box.

comfort,

FAIRWAY SWINGERS: SIZE COST
FSB5200 5" x 20" $ 8.95
FSB6400 6" x 24" $10.95
FSB1024 10" x 24" $15.95

TELEOS INDUSTRIES CORP.
35 Doyle Court
East Northport, New York 11731

For more information circle number 264 on card
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Of golf babies and
champions

Now the wail of the cry babies is
loud in the land. In heartening, in-
telligent contrast is a message that
makes news that the sports sec-
tions of newspapers, sports mag-
azines and other so-called instru-
ments of information have missed.

The good words of which all
golfers of sound mind and body
can be proud, were in the farewell
address of Hord Hardin, retiring
president of the United States Golf
Assn. He told the USGA annual
meeting delegates something about
a menacing trend in golf.

“Golf has remained the charm-
ing, challenging, even frustrating
game it is because wise men have
fought off the constant harrassment
of those who would change it—
soften it—make it a game of less
demanding skill. I cannot recall a
single suggestion in my 13 years of
committee service which was aimed
at making the game harder.”

‘‘Aimed at making the game
harder!’’ That means aimed at
making the game so it determines
genuine champions. The bellyach-
ing is laughable. A genuine cham-
pion isn’t afraid to have his cham-
pionship qualifications tested by
demonstrations of his skill. The
USGA, Professional Golfers’ Assn.
and the Masters have so many ex-

emptions one is inclined to wonder
who’s left to qualify with a ball and
clubs. Still, golfers who are sup-
posed to have superior skill howl
like infants for more exemptions.

The exemptions have cheapened
championships as far as valid tests
of competence are concerned. Late -
ly, the kingergarten league pros
have been moaning in print and
blaming Joe Dey because they have
to play or cruise six days a week.
Nothing could show more sharply
why the lads are bushers.

Tournament golf should heed
Hardins’ warning and beware of
becoming like other merely mer-
cenary sports that have become
trades of high earning, but inferior
in public service and entertainment.

Home pros aren’t sympathetic
to the boys on the fringes of the big
time. Those professionals who
make good know that there is no
substitute for demonstrated merit
in making a living. Tournament
youngsters and some of the older
ones, too, can’t escape that test.

One part of the annual Green
Committee Seminar of the Chicago
District Golf Assn. was devoted to
*‘Keeping membership appraised of
green committee decisions.” That
is a subject which accounts for con -
siderable bellyaching about super-
intendents. Yet the possibility often
exists that the green committee
rather than the superintendent pri-
marily is to blame for defects in
course conditions.

CDGA officials involved in ex-
ploring this situation are Don
Johnson of Medinah, Ralph Pe-
terson of River Forest, Ken
Klehr of Ridgemoor and North
Shore, Bob Owen of Flossmor
and Ridge, Dave Root of Gary,
Bob Van Nest of LaGrange and
Ralph Janetz of Park Ridge. Per-
haps the discussion they engineered
will develop a program of member
information that will be useful to
clubs. But the chance is remote.

Over many years in golf business
I’ve seen hundreds of campaigns for
member understanding get a lot of
talk, planning and hope from earn-
est green committee members but

only a little brief action and slight,
Continued on page 16

BERT DARGIE
SOLD OVER

Write for a free
brochure.

mf;@ ’ g
GOLF CO., INC.

2665 BROAD AVENUE
MEMPHIS, TENNESSEE 38112

For more information circle number 193 on card
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Continued from page 15

if any, beneficial result.

At a public course not in good
condition players are somewhat re-
signed unless the layout is in terri-
ble shape. When a fee course is not
well-kept players stay away and the
course owner goes into the red.
Golfers at all sorts of pay-places

wish they belonged to private clubs
where playing conditions are sup-
posedly perfect.

But at too many private clubs
when courses are unattractive it
isn’t altogether the fault of the su-
perintendent or the green commit-
tee, but of careless, uneducated or
hopelessly sloppy members. What
can a committee do to ‘‘appraise”’
a member that he or she is the cause

New Invention..

RANGE

BALLS W
22¢ EACH

Revolutionary new solid-state
range ball construction,

chip, peel, smash, nick or smile.
Triple coated with velvet-white
polyurethane enamel.

Wash them, scrub them, the more
you wash the brighter they get.

72 dozen per case. Shipped F.O.B.
Warehouse Jersey City, N.J.

For complete information

write or phone
KABRIKO

51 MADISON AVENUE,

N.Y., N.Y. 10010

PHONE: 685-5998

World’s Largest Overseas
Manufacturer of
Range Balls

.

ANDESTRUCTIBLE)

Almost impossible to cut, crack, break,

Red Striped. Satisfaction guaranteed.

@)

For more information circle number 165 on card
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of easily preventable unsightliness
on the course?

When you've been around to a
great many clubs during many
years you learn that the quality of a
club is invariably, accurately indi-
cated by the appearance of its
course and locker rooms.

If greens are pock-marked by
unrepaired pitch shots and have
cigarette butts scattered on them
and if the tee areas are littered with
bottles, cans, package wrappings
and other trash, even though
trash containers are handy, what’s
that do for the *““class’ of the club’s
membership?

Could people responsible for this
disorder have the slightest interest
in “Green Committee Decisions”?
They are the sort who insist on
playing on thawing greens, driving
golf cars in the wrong places and
when the ground is soggy, leaving
unraked footprints in the bunkers
and otherwise fouling a course.

Don’t say it out loud but there
also are course superintendents
who are good hard workers and ex-
cellent grass nurses, yet don’t get
much ahead in their profession be -
cause they are sloppy.

Their tees stay chopped for days,
divots are scattered like brown raw
blobs. It used to be a player’s job
to replace divots but now it’s usu-
ally the practice at first-class
courses to repair divots with soil,
seed and fertilizer applied by the
maintenance staff.

Are sloppy edges of traps and
weedy traps the result of inade -
quately informed members or of
green committee’s neglect in super -
vising course appearance or a su-
perintendent’s tendency to excuse
sloppiness by labor and budget
shortages? Or is it failure to direct
available labor so it will make him
and his course look good? Are
streams and ponds polluted, weedy
and generally looking like sections
of sewers instead of beautiful ele-
ments of the course picture? The
clean -ups effect wonderful improve-
ments on courses, in natural fea-
tures and in paint jobs. Whose fault
is it when the course makes the

members look bad?
Continued on pagel8



THREE CHEERS

for a REALLY BIG PRO SHOP PROMOTION!

Red and white . . . all-white . . . blue and white . . . the colors of the season! Official
Staff Models, with all the extras golfers want! Nationally advertised in full color pages
in the big golf magazines! Exciting display materials for the Pro Shop: red, white and
blue bunting . . . badges . .. mailing pieces . . . counter displays!

See your ETONIC man for more details. And
be sure you have these colorful golf shoes in
the shop early. Your players will be looking
for them! '\

CHARLES A. EATON CO., Brockton, Mass. 02403
Fine Bootmakers Since 1876 T

For more information circle number 279 on card
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Aspon
lets your

 grass
grow free

With Aspon protection, lawns

and turf grow free from

chinch bug damage. Free from

unsightly brown patches

of grass caused by their feeding.

Chinch bugs can damage grass

before you know they are

there. These tiny insects work

Jjust at ground level, at the

base of the plant, and suck the life

out of healthy grass.

Irregular dying areas that appear

In warm weather is

one sign of possible infestation

Aspon is one of the most

outstanding chinch bug control

products. Apply Aspon as soon as
ou detect their presence

You get quick initial

action plus long-lasting control.

Aspon is recommended by

leading grounds maintenance

experts...has been

successfully used by homeowners,

golf course superintendents and

commercial lawn care specialists.
spon is easy to handle and use.

Itis not highly toxic and does

not persist in the environment

Check instructions concerning

watering before and after

treatment. Usually, one to two

applications a year will do the job.

This season, save your lawns

and turf from chinch bug

damage with Aspon insecticide.

For best results, use Aspon correctly
by following label directions carefully
Stauffer Chemical Company,
Agricultural Chemical Division,

Dept. HD, 299 Park Avenue,

New York, NY 10017

Stauffer

CHEMICALS

Aspon from

GRAFFIS
P e —

Continued from page 16

Tournament pros on TV deserve
thanks of golfers in general for two
excellent jobs. One is in repairing
ball-marks on greens. It’s a valu-
able example. The other is the viv-
id schooling in the Rules of Golf
that’s done by Jack Tuthill, the
tournament division field boss. Ar-
rangement of the picture problem
and Tuthill’s wording make rules
so understandable some viewers
may even begin playing golf by the
rules. In some cases I've seen and
heard on TV Tuthill tells the rules
better than the wording in the rule
book.

Award of a British “Club Pro-
fessional of the Year™ prize in Brit-
ain had one veteran, A.S. Watson
of Barnard Castle, Durham, recall -
ing his work 50 years ago:

*“As professional and greenkeep-
er at this then nine-hole course, |
cleaned the clubhouse, including
the windows, everyday and saw
that there was a supply of clean
towels available. In the summer I
cut the greens, tees and grass bunk -
ers, at first with a hand mower,
walking over 30 miles a week. I
had to catch the farmer’s horse be -
fore I could cut the fairways. I
cleaned up after the sheep, cattle
and horses, took the green fees and
dues, tried to help the members and
boys from the local school to be-
come golfers, filled sand boxes with
sea sand before wooden tees came
into use. In the winter I overhauled
and cleaned the drainage system
(very important). I also carried
hundreds and hundreds of gallons
of water in three -gallon cans until I
thought my arms were coming out
of their sockets.

“I played off a handicap of two
but after all this I found that golf
and work did not mix and decided
to work by designing and laying
out an extra nine holes, with the
help of two boys and total labor
cost of the equivalent of about
$500. I also painted the outside of
the clubhouse.”

That’s the way to hold a job,
friends. O



...IT STILL IS!

The Ryan Spread-Rite is the most versatile spreader
on the market. This self-propelled machine evenly
spreads pulverized or screened top dressing, sand or
salt (for icy walks and drives), most any material. . .
fine or coarse.

All controls are within easy reach of the operator.
For example, he can control and vary the thickness of
the spread (up to }2”), and operate clutch, agitator
and throttle all while he’s operating the machine.
Steering is effortless.

It can top dress, drag or brush in material in one
easy operation. It levels, controls thatch and grain.
Takes just one man to do the job.

A rugged, revolving agitator breaks up the lumps
and feeds material to the metering gate. It’s designed
for easy, thorough clean-up and is gentle to the turf.

The typical, complete Ryan Turf-Care Fleet in-
cludes Sod Cutters, Rollaire, Ren-O-Thin, Mataway,
Greensaire, Grounds Groomer and Tracaire. These Ryan
products help to build better turf around the world.

For information about the Spread-Rite and other
fine Ryan turf-care products, write for the new “Turf
Equipment” catalog.

Top dressing
used to be
a drag

A large dragmat may be attached to do two operations at one
time. Or, brushes may be added to the drag section for brushing
in top dressing.

RYAN EQUIPMENT COMPANY
2055 White Bear Avenue
St. Paul, Minnesota 55109
Telephone 612-777-7461
SUBSIDIARY OF OUTBOARD MARINE CORP.
For more information circle number 192 on card



We Couldn't Photograph
the 3. Most Beautiful Features
of Caroche

Price: far below the published list price for other four-wheel
cars.

Weight 840 |bs.(with batteries ), well under that of three-wheel
golf cars and 200 to 500 Ibs. lighter than other four-wheel cars.

Braking system independent of the transmission: Caroche is

the first golf car to employ both automotive type hydraulic

wheel brakes and a mechanical braking system on both rear

wheels. The hydraulic wheel brakes and mechanical system
operate independently of the transmission.

These are three important reasons the beauty of Caroche is
more than skin-deep. Call or write for a demonstration and
you'll discover many more.

C anoche

What a golf car should be.

N 7 o W AL A
4 cl.ua CAR X
INCORPORATED

203 NORTON ST.  P.O. BOX 897
AUGUSTA, GA. 30903 (404) 798-8687

[0 We'd like a CLUB CAR demonstration.

NAME

CLUB

ADDRESS

O e e = COUNI—
STATE ZIP

Limited Number of Distributorships
Available. Write for Details.

— — — — — — — . s . e, S
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