144
Cutting Height as Low as....

144
Frequency of Cut as Close as..

the

10 BLADE HIGH SPEED REEL: For the os

finer groomed creeping Bent in the North R EMAN

and the new improved fairway Bents and o cu O

Bermudas in warmer climates. L - T M WER
EVEN DISTRIBUTION OF
CLIPPINGS: With new scraper-
deflector, grass clippings are evenly

distributed, eliminating bunching,
dropping and windrowing.

Cﬁ PREVENTATIVE MATTING

AND THATCH CONTROL: 2
Presents a preventative control of ROSEMAN 7%" DIAMETER REEL WITH 10

thatch and matting by cutting as CHROME-NICKEL ALLOY STEEL BLADES
low as % inch with a 4 inch fre-
quency of cut.

ELIMINATES SCALPING ON

MOUNDS: The 26 inch cutting

swath of each unit gives greater

flexibility. No ‘‘ribbed appearance.”
\ Smoother, more uniform cut.

AVAILABLE in Hollow Roller or
Rear Wheel Drive. 3, 5, 7 and 9
gangs.

Gives Putting Green Appearance
to Fairways, Aprons and Tees!/

ROSEMAN % _' ROLLER DRIVE
and ROSEMAN REAR WHEEL DRIVE

MOWER
CORP.
Nation-Wide Sales and Service. 2300 W. LAKE AVE. « GLENVIEW, ILLINOIS

For more information circle number 213 on card



With a two-way radio
system key personnel can
go anywhere on the
course and still maintain
contact with each other.
Such a system can also
mean the difference
between life and death,
as one Dellwood CC
member found out

By JOHN E. STRAUB

General Manager. Dellwood CC

New City. New York
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In 1965 Dellwood CC in New
City, N.Y., installed an automatic

irrigation system. Overseeing the
installation on the
sented many problems to gen-
eral manager John Straub. But
the biggest

course pre-

headache was that
he found himself out of touck
with his own department heads.
A citizen’s band radio base station,
situated at the club switchboard,
was installed and a smaller unit
was put into Straub’s golf car.
When he needed
someone needed him, he simply
called the central telephone oper-
ator who relayed questions and

someone or

messages. Straub would answer
by radio. If the discussion proved

lengthy, he simply went to one of

three phones that are positioned
on the farthest reaches of the
course.

The next year, the radio sys-
tem was expanded. Superinten-
dent Jerry Scufa had a radio in-
stalled in his truck, a move he felt
necessary because of the increas-
ing number of trips which had to
be made to the clubhouse for con-
sultations. At the time,
radios were added to the main-
tenance man’s truck and to the
ranger’s golf car. A small walkie-
talkie was also installed at the
starter’s desk on the first tee. As a

same
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result of the installations a com-
munications network was estab-
lished that
personnel to talk with each other

enabled essential
as well as with the base station
switchboard.

To make the system effective
as a direct service to his members,
Straub announced in the club
newspaper that he wanted some
physicians who would volunteer
their services in the event of an
emergency. The club would in
turn pass along the calls from the
various doctors’ answering services
and their subsequent instructions
to the services or to the hospital.

This volunteer system has
worked out
for both the club and its members

exceptionally well

Radio installations at Dellwood CC include:
1. Physician member’s car

2. Base station at switchboard

3. Maintenance shop truck

1. Superintendent’s car

3. Manager's car

GCOMMUNIGATION

and has been used several times.
Straub recalls, “In one particular
instance, one of our members suf-
fered a heart attack while playing
on our 5th fairway. Our ranger,
whose golf car is distinctively
painted, was summoned by the
other members of the foursome.
He immediately called the base
station for police and ambulance
aid. At the same time he sum-
moned a member doctor on the
course and myself. We were told
that if a delay had been caused by
a frantic search for a physician or

a long trip to a phone, this mem-
ber might not have made it. In-
cidentally, all golf cars and trucks
equipped with two-way radios
also carry a complete first-aid kit
as well as oxygen.”

which the
radio equipment has played a

Another area in

vital part at Dellwood is during
emergency maintenance problems,
especially when the maintenance
man is away from his shop at-
tending to a routine job. With the
communications system, contacting
him becomes an easy matter.
Straub has found that finding
superintendent Scufa has become
easier since the installation of the
radio equipment. “His responsi-

Continued
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INSTANT COMMUNICATION

Continued
bilities cover over 200 acres at
Dellwood,”” Straub says. “Where
I used to have to ride hill and dale
over the front nine and then the
back nine to find him, it is now a
simple matter of calling him on
the radio after which we generally
meet in a mutually convenient
place.”

Straub is not the only one who
enjoys the benefits of long-distance
communicating. Jerry Scufa uses
the radio to check out the course’s
irrigation system. He can, by
parking his truck next to one of
the control stations, manually
activate the controls while carry-
ing on a discussion with his
mechanic, who in turn uses a
walkie-talkie. On very busy days
the starter and the ranger keep
in close touch via radio. The back
nine are not visible from the
starter’s station on the first tee.
The ranger advises the starter
when there is an opening on the
back nine. The starter can then

Operating a citizen’s band
radio requires a CB class li-
cense and call letters. An appli-
cant must be a U.S. citizen
and be 18 years old. Fill out
and send, along with $8, form
No. 505 to the Federal Com-
munications Commission.
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Radio communication also is available to Dell-
wood’s course ranger (left) and starter (right).

relieve the pressure on the first
tee by sending a foursome or more
off to the 10th or 12th. He also
requests the ranger to contact
members or guests when they
have urgent telephone calls. The
calls are transmitted to them
while they are playing.

Besides being able to reach key
people instantly, Straub cites in-
creased mobility as a benefit of the
radio system. “Waiting around
the clubhouse” for business ap-
pointments is ancient history.
Straub can now go anywhere on the
course knowing that he can be
contacted or messages relayed to
him. “It’s difficult for me to
understand how I managed to do
my work before ‘instant commun-
ication,” ”’ comments Straub.

“Installing the system costs
about $1,000. The base station
and antenna cost $200 and each
unit (four in all) costs $125. The
walkie-talkies cost about $30
each.” Of course prices will vary
if more sophisticated equipment
is used.

Dellwood’s radio system has
been in use for four years. The
relatively small expenditure in
equipment has been paid off many
times over in increased efficiency
for employees and services to mem-
bers. For the man whose life was
saved through the combined ef-
forts of men and equipment, he’s

just thankful the system was

there when he needed it. a

TALK TO THESE
BUCKNER DEALERS
ABOUT THE CP-2

Alabama: MOBILE—McGowin-Lyons Hard-
ware & Supply Co. (205) 432-8721. Ari-
zona: PHOENIX—Turf Irrigation and Wa-
ter Works Supply (602) 276-2451. TUCSON
—Keenan Pipe and Supply Co. (606) 792-
3000. Arkansas: LITTLE ROCK — Capital
Equipment Co. (501) 372-7115. Califor-
nia: BAKERSFIELD—Kern Turf Supply Inc.
(805) 327-4048. FRESNO—Controlled Irri-
gation (209) 222-4843. LOS ANGELES —
American Sprinkler & Supply (213) 223-
2424, SACRAMENTO — Ewing Turf Prod-
ucts (916) 922-5618. SAN LEANDRO —
Ewing Turf Products (415) 357-9530.
SANTA MARIA—B & B Supply Co. (805)
925-1828. Colorado: DENVER—The War-
ner Co. Inc. (303) 355-7371. GRAND
JUNCTION—Colorado Western Distribut-
ing Co. (303) 242-0556. Connecticut:
HARTFORD — Hartford Equipment Co.
(203) 527-1142, Delaware: CHERRY HILL,
N.J.—Lewis W. Barton Co. (609) 429-
6500. Florida: FORT LAUDERDALE — Pe-
ninsular Supply Co. (305) 524-3611.
HAVANA — Russell Daniel Irrigation Co.
(305) 539-6136. TAMPA — Southern Mill
Creek Products (£13) 626-2111. Georgia:
ATHENS — Russe | Daniel Irrigation Co.
(404) 543-0168. lllinois: ADDISON —
Sprinkler Irrigation Supply (312) 629-
7730. Indiana: ADDISON, |Il.—Sprinkier
Irrigation Supply (312) 629-7730. Ken-
tucky: LOUISVILLE — Irrigation Supply
Company (502) 585-4305. Louisiana: NEW
ORLEANS—Southern Specialty Sales Co.
(504) 486-6101. Maryland: SIMPSON-
VILLE — Lewis W. Barton Co. (301) 531-
5051. Massachusetts: WEST NEWTON —
The Clapper Co. (617) 244-7900. Michi-
gan: ROYAL OAK — Sprinkler Irrigation
Supply (313) 548-7272. Minnesota: MIN-
NEAPOLIS — Milsco Eng. Inc. (612) 724-
3655. Missouri: KANSAS CITY — U.S.
Supply Co. (816) 842-9720. ST. LOUIS —
Bechman Dist. Co. (314) 993-4490. Ne-
braska: OMAHA—Big Bear Equipment Co.
(402) 393-2220. Nevada: NORTH LAS VEG-
AS—Las Vegas Fertilizer Co. Inc. (702)
649-1551. RENO—Arlington Nursery (702)
323-4463. New Jersey: CHERRY HILL —
Lewis W. Barton Co. (609) 429-6500.
UNION—Halco Chemical Co. (201) 686-
6122. New Mexico: ALBUQUERQUE — Al-
buquerque Chemical Co. (505) 247-2331.
New York: GLEN HEAD, L.|.—Halco Chem-
ical Co. (516) 676-2727. LATHAM—Grass-
land Equipment & Irrigation (518) 785-
5841. North Carolina: CHARLOTTE—E. J.
Smith & Sons Co. (704) 333-4141. Ohio:
COVINGTON—Springler Irrigation (513)
473-7567. Oklahoma: TULSA—Southwest
Irrigation Co, (918) 627-7272. Oregon: EU-
GENE—United Pipe & Supply Co. (503)
688-6511. PORTLAND — United Pipe &
Supply Co. (503) 281-0058. Pennsylvania:
CHERRY HILL, N.J.—Lewis W. Barton Co.
(609) 429-6500. PITTSBURGH—E. H. Grif-
fith, Inc. (412) 271-3365. Tennessee:
KNOXVILLE — Knox Valve & Fitting Co.
(615) 588-7475. NASHVILLE—Ernest Har-
dison Seed Co. (615) 256-2659. Texas:
EL PASO—Momsen, Dunnegan, Ryan (915)
533-1621. DALLAS — Goldthwaite's of
Texas, Inc. (214) 827-0586. FORT WORTH
—Goldthwaite's of Texas, Inc. (817) 335-
5478. HOUSTON—Goldthwaite's of Texas,
Inc. (713) 666-4233. SAN ANTONIO —
Goldthwaite’s of Texas, Inc. (512) 824-
7357. Utah: SALT LAKE CITY — Conely
Company (801) 484-5208. Virginia: RICH-
MOND—Lewis W. Barton Co. (703) 288-
2962. Washington: SEATTLE — Polson
Company (206) 622-2891. SPOKANE —
Polson Company (509) 327-9571. Wiscon-
sin: ADDISON, IIl.—Sprinkler Irrigation
Supply (312) 629-7730. Canada: VANCOU-
VER—Pacific Irrigation Ltd. (604) 682-
6132,
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“Total control” is here.

With the Buckner CP-2 Dual Central
Programmer, up to 600 individual
sprinkler stations can be controlled
from one location. The CP-2 can be
operated automatically, semi-auto-
matically or manually with 14-day
programming.

Syringe an 18-hole golf course

in less than an hour.

Only with the Buckner CP-2 Dual
Central Programmer do you get an
infinitely adjustable syringe cycle
(1.7 to 5.0 minutes). You can over-
ride all programmed timing to sy-
ringe for dew or frost control with
the flick of a switch. An 18-hole
course can be in playing condition
in less than an hour. This feature
alone makes other central program-
mers seem like crude prototypes.

Sophistication means
simplification.

The CP-2 is the ultimate in sophis-
tication. It controls up to 30 Field
Controllers from each of two sepa-
rate and independent sets of con-
trols. It offers adjustable station
timing, O to 60 minutes, for different
soil and turf conditions; instant
“off"” of all stations when “omit"” is
desired; automatic starting and
stopping of pumps. An automatic
rain switch is available.

This sophistication in the CP-2 Dual
Central Programmer led to the de-
sign of a less complex, low cost field
controller, the FC-10. The FC-10
simply activates up to 10 stations
at the command of the central pro-
grammer for the programmed time.

Compare Central Control
with conventional design.
On a typical 18-hole course, a con-
ventional automatic system would

require 12 No. 711EP controllers to
operate 143 automatic valves. Each
valve on the greens and tees would
be on a separate station, but two of
the fairway valves would be mani-
folded together on each station.
Each controller would have its own
timing program.

The same course, with a CP-2 sys-
tem, has 23 FC-10 Field Controllers,
reducing the distance between valve
and controller. All Field Controllers
are wired, by a 2-wire system, into
the CP-2 Central Programmer,
where operation is controlled.

The superintendent can quickly and
easily check every sprinkler from the
Field Controllers, because they are
closer to the valves.

FC-10 FIELD CONTROLLER

A CP-2 system costs $530 less.

The CP-2 system costs less to install
on this course for several reasons.
First, because the FC-10 Field Con-
trollers are simpler, they are less
expensive. And because they can be
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installed closer to the sprinklers
they control, more than 40,000 feet
less control wire was needed in this
installation. So the total installation
cost was $530 less than for the con-
ventional system.

A CP-2 Central Control system costs
less to operate, too, because it re-
quires less time, less manpower.
“Total control” is achieved by one
man, from one place. There's no
need to make the rounds of remote
controllers, except for occasional in-
spection. You apply water only when
you need it, only in the quantity
required.

We can show you the advantages of
having a Buckner CP-2 Dual Central
Program system. Send in the cou-
pon, and we'll arrange a demonstra-
tion.

A Division of General Sprinkler Corp.
909 W. Nielsen Ave., P.0. Box 232
Fresno, CA 93708

Here's my name and phone number,
Please arrange a demonstration of
the CP-2 Dual Central Programmer.

NAME L]

TITLE

CLUB

TELEPHONE

ADDRESS

CITY/STATEJZIP

3
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Good golf requires perfect
greens. And perfect greens re-
quire care —the kind of care
West Point Products provide.
Precision equipment like this
threesome — just part of West
Point's Complete Line designed
to prove that we really care for
your course.

m The West Point VC-5
Verti-Cut® (right) is a precision
vertical mowing machine de-
veloped by West Point as the
ultimate solution to “‘grain™ and
thatch development. Thirty
razor-sharp vertical blades (60
cutting tips) revolving at high
speed slice flattened, grain-
producing grass blades in 19”
swaths. And, this popular ma-

chine also promotes finer turf-
grass by helping control weeds
and diseases . . . by making fer-
tilizers and top dressing more
effective. A unique anti-scalping
roller permits micro-depth ad-
justment of the blades. Request
Bulletin 6840 for complete
details.

® The West Point MC-5A
Vertifiertm (left) is the ideal aeri-
fier for relieving green compac-
tion. It cuts clean cores at a
good clip—100 feet per minute
in 16” swaths—so that you can
easily cover 10,000 square feet
in an hour. High speed tines cut
and remove cores while special
rubber “flexi-pads' prevent turf
damage. The catcher attach-
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ment keeps cores off the green
and, to speed the job, a hy-
draulic lifting device permits
rapid, even turning without
scuffing the turf. Request Bul-

letin 6891 for complete details.

m The West Point PD-2 Power
Drag!™ is a real time-saver for
matting top dressing into
greens. This three-gang rig
makes it possible for one man
to mat a green in 142 the time,
taking a wide 9%z’ swath. Each
mat is made of flexible ribbon
steel, heavily galvanized in a
unique continuous crimp pat-
tern. This special design pro-
vides an exclusive swirling
action that works top dressing
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and fertilizer right down to the
soil surface. And, the mats fold
together conveniently for easy
transportation and storage. Re-

uest Bulletin 6858 for com-

plete details.

HAHN LAWN AND
TURF PRODUCTS
A Division of Kearney-National, Inc.

Dept. G-470
EVANSVILLE, INDIANA 47717




Wherever golf is played . . . ™

Par Aide matched furniture makes the big dif-

ference in appearance and comfort. End frames

are cast of high grade non-corrosive aluminum

alloy. Back and seat slats are grade “A” treated FOR COMPLETE LINE OF PAR AIDE GREENS

redwood. Wide choice of end frame colors. High AND TEES EQUIPMENT—WRITE FOR CATALOG

impact plastic covering on boards is optional. PAR AIDE PRODUCTS COMPANY
296 NORTH PASCAL STREET e ST. PAUL, MINNESOTA 55104
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The missed two-foot putt and the recurrence of that
PA old slice will not be the only causes for depressing 3
L conversation this season at the 19th hole of country
1 clubs in the urban areas of the United States and
Canada. X
More and more, individual members are becoming
preoccupied with a possible threat to the very exis-
tence of their clubs presented by alarmingly spiraling
property taxes.
There was a sharpening awareness of this situation
during 1969 as hard-pressed municipalities, particu- 4
larly in the so-called “‘megalopolis” areas, developed
, sources of increased revenue through revised or rein-
f forced assessing practices in relation to golf courses.
With strict application of what is generally called
the “fair and full cash value™ concept, authorities
jolted some clubs with bills that represented a jump o
of anywhere from twice to five times the figure for
the preceding year.
Spiraling property taxes Valuation in these cases was based on what the
golf property would fetch at a maximum in the open
are threatening the existence market in purchase by a building developer.
One private course with a layout of approximately #
of many golf 120 acres, near Boston, has been assessed at $7,000
an acre.

““And that,” a club official has said, ruefully, “is
thinking of pulling up stakes and not too much less than the entire property cost when |
the course was built in 1900.”

N moving to the Unsurprisingly, there has been nervous talk in
X some clubs of pulling up flagsticks and ball washers »
country where the tax climate and moving the whole operation miles out into the
country where land values, hopefully, would be much A
lower. This could seem like an over-reaction, but it :
is not so far-fetched.

Members of the LaSalle club, in the Montreal area, .

; e inevitable by selling their
riting, they had not made a

-

i courses. In fact, some are
l

might be more favorable

) . :
4 —_— : attitude a ASSOCI-
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finite stirrings of action in what might be regarded as
an obviously well-mannered revolt of the country
clubs.

The brightest, favorable precedent in the striving
for some relief through what is most often called
“green belt” legislation was provided last year by the
Minnesota Golf Assn.

Under the leadership of its president, Norm An-
derson, the association began discussions on real es-
tate property tax problems in mid-January of last
year. Discussion was transformed into galvanic ac-
tion late the next month after a tax “*bomb”™ exploded
on the Minneapolis GC.

Officers of Minneapolis GC were rocked when
they learned that valuation of open space land used
for the golf course was increased from $3,200 to
$16,200 an acre, with a tax increase from $26,000 to
$112,000 per annum.

There ensued a stepped-up series of meetings and
conferences, some spaced only days apart, and the is-
suance of circular letters to member clubs. By early
April, an ad hoc committee had drawn up a proposed
bill which eventually became known as the ““Minne-
sota Open Space Property Tax Law.”

With rather surprising rapidity, the bill, with
some minor revisions, was passed both by the House
and Senate on May 19 and was signed by Governor
Harold LeVander on June 9.

The Minnesota bill might well serve as a model for
the country club crusaders in other states.

In Section I, it notes that the previous *‘system of
ad valorem taxation’ in the state did not provide “‘an
equitable basis for taxation of certain private outdoor
recreational, open space and park land property and
has resulted in excessive taxes on some of these lands.

“Therefore,”” the bill went on, *‘it is hereby de-
clared that the public policy of this state would be
best served by equalizing tax burdens upon (these
properties) . . . through appropriate taxing measures
to encourage private development of these lands
which would otherwise have to be provided by gov-
ernmental authority.”

The Menacing

In providing for such relief, the bill essentially de-
crees that assessors shall not consider the value of
the real estate if it were converted to commercial, in-
dustrial, residential or seasonal residential use. Under
the bill, qualified clubs or organizations are required
to make application for deferment of taxes and as-
sessment at least 60 days prior to January 2 of each
year.

The Minnesota legislation is being studied intently
in other states, most notably in Massachusetts where
taxation has been a traditional preoccupation ever
since some of the lodge brothers dressed up in feath-
ers and war paint and dumped that tea into Boston
Harbor all those years ago.

The mood is sustained through this generation be-
cause Massachusetts not only has a personal income
tax, a sales tax and an automobile excise tax, but also
one of the highest compulsory auto insurance rates
in the nation. It has gotten so disgruntled citizens
have taken to calling the place *Tax-achusetts.™

Property taxes have provoked another howl in the
past few years because of the application of what is
commonly called **100 per cent valuation™ but termed
by the experts as the ‘‘full and fair cash valuation™
principle. There is really nothing new or retributive
about this to country clubs or anyone else. It always
was inherent in state regulations, but was activated
by what lawyers called a landmark decision in 1965
by the State Supreme Court in the case of Shoppers
World vs. the Assessors of Framingham.

It was the custom through the years in Massachu-
setts to hit business properties for a full 1 per cent in
taxes, but to shade this considerably for owners of
private property. Communities were forced under the
1965 decision to revise their valuation practices.
Some understandably lagged in complying, but there
was more general observance in 1969.

This was when the golf courses started to feel the
blow after being accorded what was probably favor-
able consideration for many years. As the impact was
felt, Henry Wischusen, president of the Massachu-
setts Golf Assn., appointed a study committee.

Continued

Property Tax

BY TOM FITZGERALD
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PROPERTY TAX

Continued

As its head, he appointed the as-
sociation’s counsel, Andrew F.
Bailey, who has obviously high
qualifications not only as a special-
ist in tax law, but as co-author of
a two-volume work entitled
“*Massachusetts Taxation.” Bailey
and his committee take a soberly
objective view of the plight of the
clubs as they marshall facts from
club representatives.

“The assessors have no recourse
in view of that 1965 decision,”’
Bailey said. *“They must impose
valuation at maximum market
price. However, there are some in-
equities in the application.”

Although there are other simi-
lar cases, one instance cited is that
of a club in Norfolk County whose
golf property is divided between
two towns. One town tripled the
tax bill; the other raised it only by
10 per cent.

“There is something more dis-
turbing,” Bailey said. “Essenti-
ally, country clubs are being penal-
ized unfairly in many places. In
addition to the value of the golf
course land, in relation to adjoin-
ing private properties, assessors
are tacking on added valuation for
improvements to the land with
such things as putting greens and
sand traps.

**I consider this hardly fair,”” he
said, “‘because these features of a
course would represent no value to
a developer who is interested in the
raw land and would plow them up
in preparing his operations.”

There will be a proposal on the
November ballot in Massachusetts
to provide special classifications in
property taxation. Even the golf
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people privately are rather skepti-
cal of its chances for success, be-
cause of the old business versus
private property conflict.

If the proposal does pass, Bailey
says that the golf association
should stage an organized cam-
paign to have a relieving classifica-
tion for golf courses as community
assets for a number of reasons, in-
cluding the great advantage they
present in providing a desirable
“green belt in ever more thickly
populated areas.”

Essentially, the same reasoning
is being developed by a study com-
mittee of the Province of Quebec
Golf Assn. which is drawing up a
bill to be presented to the legisla-
tive assembly of the province. As
mentioned earlier, courses in the
general vicinity of Montreal have
been hit particularly hard by sky-
rocketing taxes.

The Quebec association proposes
that any land used as a golf course
and which has an acre of “more
than sixty arpents or more, be-
longing to an association or corpo-
ration without pecuniary gains,
having at least one hundred mem-
bers or shareholders, shall not be
taxed at a value of more than five
hundred dollars an arpent.” (**Ar-

pent” is an old French unit of land

measure, very close to an acre, still
used in Quebec Province.)

The success of the legislative ef-
fort in Minnesota and the proceed-
ing campaigns in Massachusetts
and Quebec undoubtedly will be
emulated in other areas.

If they do not meet with at least
some success, competent golf au-
thorities believe there could be an
inevitable phase-out of private
country clubs with championship
courses within relatively easy ac-
cess of major cities. O

Beleagured Ohio
Courses Strike Back

Ohio’s private and semi-pri-
vate golf courses have also
felt the tax squeeze, but in
this case, it is more like
strangulation, according to
owners. Valuation for assess-
ment of some courses in some
counties of Ohio has doubled
or tripled.

Real estate taxes in Ohio
are collected under an 1803
law which evaluates proper-
ty under “‘true value in mon-
ey’ and which instructs ap-
praisers to evaluate at
*‘highest and best use.” The
last statement has been cor-
rected by the Ohio Supreme
Court to read: ‘“highest and
probable use.”

Private country clubs, as a
result of the reappraisals,
now being completed, have
had to increase dues up to
$100 per member per year to
meet increased tax assess-
ments. And owners of fee
courses, open to the public,
are going to have to raise
daily fees.

Another area of contention
is the lack of a set pattern for
taxing. Whereas one club’s
taxes were reduced, another
club will be taxed five times
higher.

Heading the fight to hold
taxes down is the Outdoor
Recreation Assn., which has
hired a counselor to repre-
sent them. In addition, a
committee has met with
Govenor Rhodes and Lt.
Governor Brown to discuss
the problem. There are plans
to meet again, supposedly,
after the governor has had
time to research the land tax
question. !

All golf course owners in
Ohio have been urged to join
ORA to seek a solution to
the problem.



