Our New
Spiketuft Carpet
made of 100% continuous
filament A.C.E. nylon

{ ALLIED

is so tough,
we guarantee
every square inch

=

‘o o ¥y P

against every
golfer
who walks over it.
For Three Full Years.

L
Monarch Carpet Mills
Chamblee, Georgia
For more information circle number 250 on card



SUPPLEMENT FOR INSURANCE PROTECTION

which operate the swimming pool,
the fairway irrigation systems and
the switchboard against electrical
shorting or burning out. The
country club’s refrigeration sys-
tems and air conditioning system
may also be insured under this
policy.

Although these objects would
not normally explode, other losses
insured would include cracking,
crushing inward, tearing asunder
or bulging of the insured object.

It is important to clarify that
when a boiler loss occurs, it must
be the result of a sudden and ac-
cidental occurrence. The boiler
policy is not expected to cover
losses which result from wear and
tear, deterioration or corrosion. If
these conditions become evident to
a boiler inspector, he will advise
the insured to replace the de-
fective part or section.

Country clubs in which winter
sports activities include ski lifts
will schedule the lift for the valu-
able inspection service rendered in
the interests of safety. Other coun-
try clubs schedule golf course
trams and elevated lifts for the
same safety inspection service.

A boiler and machinery policy
may also be extended by endorse-
ment to cover loss of the use of
the premises if an insured object
is suddenly and accidentally ren-
dered inoperative by an insured
peril. For example, if a heating
boiler explodes and no heat can
be provided for the clubhouse, the
club would be reimbursed for its
loss of earnings from the dining
room and cocktail lounge.

Usually, this reimbursement is
provided on a daily indemnity ba-
sis. A country club might elect to
purchase $300 per day for total
prevention of business for say 100
days when loss is caused by such
an accident.

In order to reduce the cost for
this coverage, the endorsement
may be written so that the cover-
age will take effect after the third

62 o GOLFDOM/1969 JUNE

continued

day of the accident. This is a form
of deductible as a country club
usually can stand the loss of three
day’s income.

When the refrigerating system
is insured, the country club can
also purchase consequential dam-
age insurance to cover food spoil-
age from lack of power to main-
tain the system. The country club
must determine its potential food
spoilage loss and purchase a sep-
erate amount of coverage against
this contingency.

This coverage is limited to acci-
dental losses resulting from an ob-
ject insured under the basic policy
which are on the premises and is
not construed to cover spoilage
due to or resulting from power
failure which occurs off the prem-
ises, for example, by a public
utility.

Theft losses

Two other important forms of
insurance which every country
club should consider are burglary
insurance for its personal prop-
erty and its money and securities,
and insurance against losses re-
sulting from dishonest acts by
employees.

The foregoing exposures can be
all insured under a popular con-
tract known as the comprehensive
dishonesty, disappearance and de-
struction insurance with the mer-
cantile open stock burglary and
mercantile open stock theft en-
dorsement attached.

This combination indemnifies
the country club for fraudulent or
dishonest acts committed by em-
ployees; loss of money and secur-
ities while within or outside the
premises when caused by some-
one other than employees; loss
due to the accepting in good faith,
in exchange for merchandise,
money or service, counterfeit pa-
per currency or money orders; and
depositors forgery coverage due to
forgery or alteration of country
club checks or drafts by someone

other than an employee.

When mercantile open stock
burglary and theft coverage is at-
tached to the policy, the country
club is protected against losses to
furniture, equipment and mer-
chandise which are contained
within the clubhouse or other
buildings on premises which are
designated.

There is a distinction which
must be clarified between burgla-
ry and theft insurance. Burglary
coverage responds when a loss oc-
curs during hours when the
premises are not open for business
and are securely locked and the
burglar clearly left evidence that
he forcibly entered the premises;
whereas theft insurance responds
when the premises are open for
business and it can be clearly es-
tablished that the property was
taken by other than an employee.

Employee theft, if clearly deter-
mined, would be covered under
the dishonesty section of the pol-
icy, but in no event can a country
club expect claim payment if the
only evidence of missing property
is the shortage of inventory.

For the lonely country club, re-
mote from police protection, it is
unlikely that burglary or theft in-
surance will be provided by an in-
surance company. Underwriters
tread with care upon the expo-
sures which they will cover, par-
ticularly where remote settings
permit burglaries to occur without
much chance of discovery.

There are various insuring con-
ditions and exclusions which a
country club must understand
when purchasing these coverages,
lest they find that they are not in-
sured due to failure to comply
with the policies.

Golf car protection

Country clubs may insure their
golf cars against loss of or physical
damage to the car under an inland
marine mobile property floater
form. This policy may provide
“named perils” coverage or ‘‘all
risk” coverage. The latter is

continued on page 74



R|de the blg Goodyear balloon

It keeps golf cars from making a bad impression.

You can cut down turf damage when you equip
your golf cars with Goodyear's big, easy-rolling,
low-pressure Terra-Tires.

A fully loaded car with Terra-Tires exerts
only about eight pounds of pressure per square
inch. Walking pressure under the heel of a shoe

GOODy

can be as much as 24 pounds per square inch.
Get the big balloons on your course and take
the pressure off.
For moreinformation, write: Terra-Tire Dept.,

The Goodyear Tire & Rubber Company, Akron,
Ohio 44316.

'YEAR

Terra-Tire—T.M. The Goodyear Tire & Rubber Company, Akron, Ohio

For more information circle number 231 on card
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| Revolutionary new solid-state

I range ball construction,

i, Almost impossible to cut, crack, break,
chip, peel, smash, nick or smile.

: Triple coated with velvet-white

7 polyurethane enamel.

'/ l' Wash them, scrub them, the more

. you wash the brighter they get.

Red Striped. Satisfaction guaranteed.
g 72 dozen per case. Shipped F.O.B.
Warehouse Queens, N.Y.

For complete information write or phone

KABRIKO

/

51 Madison Avenue, New York, New York, 685-5998
World’s Largest Overseas Manufacturer of Range Balls

For more information circle number 219 on card

FOR 40 YEARS THE WORLD'S FINEST
AUTOMATIC GOLF
PRACTICE TEE.

®
Manufacturers of
wire golf pails, ball
scoops, and golf
mats. GAS-FIRED Drinking Fountains
E) and Water Coolers
No capital investment required — ELECTRIC Drinking Fountains
PAR-TEES available on lease only. No Moving Parts to Wear Out...
No Motors to Burn Out!
SAFARI (DEPT. G)
591 N.E. 5th Street, Pompano Beach
Florida 33060
Phone (305) 942-8076

For more information circle number 200 on card

SPECIALISTS IN

COLD WATER
DRINKING
EQUIPMENT

L J
PAR-TEE, INC.
4373 N. Eiston Ave.
Chicago, Ill. 60641

For more information circle number 173 on card

What makes a Golfball Roll ?@‘,85 ANSER

THE GEAR PICTURE TELLS THE STORY. HERE IS

Ping Putters do not press the ball down,
o and thus eliminate unwanted deflections

from small obstructions such as spike

marks, gross clippings, depressions efc.

ALL PING PUTTERS
TURN THIS WAY

THE BALL ROLLS THIS WAY

ETIDD ) 6.

The weight is below the center and KARSTEN MANUFACTURING CORPORATION
lifts the ball ot contact to produce P.O.Box 9006 *  Phoenix, Arzona 85029
OVERSPIN, Areo Code 602 943.7243

FOR THOSE WHO WANT TO PLAY THEIR BEST

T
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LITERATURE

A Perfect Lawn the Easy Way
By Paul Voykin

Rand McNally & Company
405 Park Ave.

New York, N.Y.

53.95

Paul Voykin, the superintendent
of the Briarwood CC, Deerfield,
I1l., has done what every turfman
who loves his work would like to
do: written a book on lawnman-
ship. Most works of this type
emanate from academic or com-
mercial sources; the former are
usually too technical for the lay-
man, and the latter tend to slant
toward the “product.” This book
has neither of these handicaps.
“A Perfect Lawn the Easy Way”
is a readable book that should
give aid and comfort to the be-
fuddled homeowner and a handy
reference text for the profes-
sional turfman.

The form of the book is re-
laxed in the manner of an expert
giving advice over the back fence.
The first chapter is headed
March and April, and the book
progresses in this fashion through
the season.

The repeated references to the
golf course superintendent may
increase the visitor traffic in su-
perintendents’ offices this season,
so it might be prudent to have a
personal copy of Paul Voykin’s
volume on your bookshelf for
quick reference.

“A  Perfect Lawn the Easy
Way” has been chosen as a Gar-
den Club book of the month and
is available in paperback, retail-
ing for $1.95.

—Bill Smanrt



Pargo’s on Easy Street...

. . . in Garland, Texas. And on N. Wabash in
Chicago. And on DeForest in Long Beach. And
on E. Hawthorne Circle in Hollywood, Florida.

From home base in Charlotte, North Carolina,
Columbia Car Corporation maintains four fac-
tory distribution points and a team of close to
80 dealers scattered throughout-all fifty states
and Canada. With almost overnight access to
complete service and maintenance facilities,

not to mention available inventory, the Pargo
fleet of golf and industrial cars is as close as
your morning shave.

And, what you're close to is America’s fore-
most line of electric vehicles. Proven to be top
sellers at courses around the country, Pargo
provides the ultimate in dependability and low
operating cost. If profit is important, let Pargo
put you on Easy street.

4300 RALEIGH STREET | CHARLOTTE, N. C. 28205 | 704/596-6550

203 N. WABASH AVE.
CHICAGO, ILLINOIS
312/263-4837

804 EASY STREET
GARLAND, TEXAS
214/231-1806

1512 E. HAWTHORNE CIRCLE
HOLLYWOOD, FLORIDA

1120 DE FOREST AVE.
LONG BEACH, CALIFORNIA

305/989-4163 213/435-0242

Some dealer areas still available.

For more information circle number 134 on card
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Prizes - Gifts * Awards

#9) it's an award--
_ We hauve il!”
‘e ¥ Largest selection
i available in
‘ ! Trophies ¢

Plagues *» Medals
Holloware *
Pewter « Sterling
§ Golf Jewelry
Charms ¢ Pins »
Novelties ¢
Favors »
Mementos

L3

Enter Lane’s
Hole-In-One
Sweepstakes
and win $200
cash. Write for
details and watch
for our 1969 Golf
Prize catalog.

Let Lane show you how to
create greater profits in '69.

EDWIN W. LANE CO.
Dept. GD
32 W. Randolph St.
Chicago, lllincis 60601
(312) 782-2371

For more information circle number 220 on card

(California Length)
AS LOW AS

$415

PER
THOUSAND

GOLF PENCILS

AS LOW AS

9(0c Per cross

YORK GOLF, INC.

Box 183, Dobbs Ferry, N.Y.

For more information circle number 179 on card

GOLF

NATION-WIDE DISTRIBUTORS
FOR OVER 30 YEARS
OF
GOLF SHOP-DRIVING RANGE
PAR 3 & MINIATURE COURSE
SUPPLIES
SEND FOR CATALOG:

NORTHERN
GOLF BALL CO.

2350 W. ROSCOE ST.
CHICAGO, ILLINOIS 60618

For more information circle number 184 on card
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‘AN OUNCE OF
PREVENTION. .. "
continued from page 40

As armed robbery is a direct
threat to life as well as to loss of
income, many devices have been
developed to deter or, at least,
deal with this act. One such de-
vice is again the electrical alarm
system in which the manager is
the one to trip the signal by but-
ton, pressure or foot pad. The
alarm sounds at a distance and
quickly summons the police or
protective service.

Prevent shoplifting

Store layout and design
e place cash register near exit
o install shelves for parcels cus-
tomers bring into the store
« small, inexpensive items should
be displayed near the cashier
or behind the counter, expen-
sive items in locked cases
e eliminate cross aisles where
possible
e cut tops and bottoms off dress-
ing-room doors
e light store properly

Merchandise arrangement
» do not stack merchandise above
eye level
 eliminate blind spots in store
displays

Visible deterrents
» anti-shoplifting signs
«» photographic surveillance sys-
tem with signs *calling atten-
tion to it
« uniformed guard

Sales policies

e attach labels firmly so that
they cannot be switched

e mark price tags in ink, never
pencil

 allow customers no more than
two or three small items with-
in reach at a time

o customers should have no
more than three or four gar-
ments in a dressing room at
one time

e staple or tape bag after com-
pleting sale

» peak sales force should coin-
cide with peak traffic periods

Employee pilfering is one thing
that is a common problem to all
pro shops. Most of the managers
interviewed by Gorrpom were re-
luctant to discuss this matter, but
this crime is on the increase in
every retail establishment—pro
golf shops being no exception.
(The Small Business Administra-
tion in 1966 reported that dis-
honest ~employees
two-thirds of all retail thievery.)
A good way to check on suspected
employee pilfering, as with shop-
lifting, is by keeping a tight in-
ventory on all items. If pilfering
is taking place it will probably
show up in this way. However,
this method does not necessarily
point a finger at the guilty party.
Unless he is caught, the losses
are most likely to continue. One
shop dealt with this problem by
hiring a special detective dis-
guised as a part-time salesman.
The detective was able to discov-
er the pilferer and, because of his
legal training, was able to build a
strong case against the employee.
This is probably the best answer
when this problem occurs.

As mentioned earlier, pro shop
losses from crime are rising each
year. Although no shop could
give the exact amount of money
lost, two claimed burglaries in ex-
cess of $10,000 worth of merchan-
dise. A few losses over $10,000
could spell disaster for both the
large and the small pro shop.

Unfortunately, the advice and
methods suggested by our inves-
tigation deal primarily with pre-
vention rather than cure mainly
because there seems to be no sure
remedy for the current rash of
crimes. Measures that deter the
crime itself or prevent added loss
or injury while the crime is being
committed seem to be, at present,
the safest and most reliable meth-
ods of dealing with these prob-
lems in the pro shops. =]

account for

Mr. Day, a frequent contributor
to Gorrpom, is a free-lance writer
living in New York City.



BIRNAM WOOD GOLF CLUB

The beautiful Birnam Wood Golf Club is located in the incomparable
Montecito area of Santa Barbara, California. Wooded homesites
surround the 18 hole Championship golf course. The course designed
by Robert Trent Jones is not long — just 6180 yards — but called by
many of the Pros who have played there “the toughest short

course in the country.”

Shown below is the fleet of 30 new Cushman golf cars. Trojan “217"
golf car batteries were chosen as the original equipment battery.

TROJAN
“MILEAGE MASTER” GOLF CAR BATTERIES

TROJAN BATTERY COMPANY « 944 ANN STREET « SANTA FE SPRINGS, CALIFORNIA 90670

For more information circle number 164 on card



DDT PANIC

continued from page 44
of DDT and other insecticides.
However, except in the immedi-
ate area of the lake, the watershed
around Chicago is to the west. If
any bodies of water are suffering
from runoff of Chicago’s DDT,
it is rivers such as the Des
Plaines, Fox and Illinois and pos-
sibly the Mississippi. “If Lake
Michigan is polluted,” Williams
observes, ‘“‘the state of Michigan
must be the culprit.”

One of the few superintendents
in the Chicago district who uses
DDT as a ground pesticide is
Harold Frederickson of Edgewood
Valley in LaGrange. He originally
used it exclusively in trying to
eliminate fruit flies. However, the
flies seemingly developed immun-
ity to it and for the last two or
three years, Frederickson has
been alternating four malathion
and four DDT treatments annu-
ally. And, with good results. The

Edgewood Valley superintendent
also had his elms sprayed with
DDT this spring, as he has done
in past years. He suspects that
the reports of widespread slaugh-
ter of the bird population due to
chemicals is exaggerated by nat-
uralists, conservationists and oth-
ers in their effort to win strong
public support for the anti-insec-
ticide legislation they espouse.
Frederickson has seen very few
dead birds on the course on which
he has worked in the last seven
or eight years and neither have
the people with whom he has
been associated. And, he points
out, people who work around a
golf course are more likely to see
them than almost anyone else.
Superintendents say they have
received very few complaints about
their use of DDT from people
living in the vicinity of the course.
However, some of their neighbors
become quite shaken up when
they see and hear a helicopter

overhead. But it’s the noise and
not the spraying that scares them.
Nobody has accused any of the
superintendents of indiscriminate
use of DDT, and probably won’t,
because the superintendent is un-
doubtedly the one person who
follows the book when measuring
out insecticide that goes into a
solution. If there really is a sur-
feit of DDT in the soil and water,
it probably has been put there by
people who don’t know that they
must adhere precisely to instruc-
tions when ladling out doses. It
is the uninitiated who tend to do
the overkilling.

One Chicago superintendent is
convinced that birds, fish and
wildlife aren’t menaced by DDT
nearly as much as people who
own automobiles. That is Paul
Frankowski of Beverly CC. Last
fall when his course was sprayed
for Dutch Elm disease, the DDT
drifted onto a busy street that

continued on page 70

o N Completely new pofented

prlnap e lets

Dedoes l“l‘ll

AERATOR

Remove 296 Plugs

Per R evoluhon

Pluggers make clean holes
up to three inches deep

e Plugs are removed, passed
completely through plugger
tubes, and evenly distributed

e Pluggers will not tear up turf
because they pivot

e Plugger tubes are made of
tempered aircraft-quality steel

another first from

DEDOES INDUSTRIES INC.

2070 W. 11 MILE RD. + BERKLEY, MICHIGAN + 48072
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Utilizes hydraulic system

of any standard tractor

® Makes use of standard 3-point hydrau-
lic arms to shift weight from rear tractor
wheels to aerator unit

e Uses weight of tractor to force pluggers
into ground

e Aerator unit can be raised or lowered

in seconds for passing over driveways and
easy transportation

e Requires no special equipment

Easily, quickly and

economically repaired

e Special design assures extraordinary
reliability and durability

e Each aerator unit is made up of individ-
val spring steel rims which are complete
units in themselves

e All parts are remarkably inexpensive
and can be quickly replaced at nominal
cost

GUARANTEED FOR ONE YEAR AGAINST
ALL MECHANICAL DEFECTS

TAKES A LITTLE TIME FOR DELIVERY

BUT IT'S WELL WORTH IT

For more information circle number 187 on card

DON'T BUY ANYTHING ELSE UNTIL YOU SEE IT...
OR AT LEAST SEND FOR INFORMATION
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Wherever golf i1s played . ..

The Par Aide spike brush guard rail assembly is
designed to provide maximum safety and con-
venience to the golfer while cleaning spikes.
Constructed of 1%” steel tubing. Available in FOR COMPLETE LINE OF PAR AIDE GREENS

X AND TEES EQUIPMENT—WRITE FOR CATALOG
single or double accessory groups.

PAR AIDE PRODUCTS COMPANY
296 NORTH PASCAL STREET e ST. PAUL, MINNESOTA 55104

X o

For more information circle number 255 on card




AGRI-SYSTEMS

OF

TEXAS, Inc.

DR. MARVIN H. FERGUSON, President

GOLF COURSE
CONSTRUCTION SUPERVISION

IRRIGATION SERVICE

CONSULTING SERVICES

SOIL TESTING
FOR
GOLF GREEN CONSTRUCTION

WriteTo: or Call:

Bryan, Texas

For more information circle number 258 on card

USES BILL & QUARTERS
Ask us ‘‘How to Set Up
a Profitable Practice Area"
GOLF EVERY DAY AT
A PROFIT
MECHANICAL & ELECTRIC

Cut this COUPON! |
Learn to Cut Out worry l
and Down on l
grass cutting costs|
Send Coupon I

rotary and
'd like the

. + « Gnd also on
Manco-Locke highwi
name of closest dealer tfoo.

(name) (street)

e 620 hacCokle A S W
Cos. ve., 5
|@""‘  INC. Couth Chariston, W. Vs, '
— — ——— —— ——

For more information circle number 223 on card
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DDT PANIC
continued from page 68

intersects the Beverly layout.
There was an immediate com-
plaint from quite a large group
of irate motorists. The police
were called in and Paul was
placed in 30-minute custody, but
it was one of those technical ar-
rests with no charges being filed.
The upshot was that the Beverly
ground crew had to clean 20 cars.
The maintenance employees found
that soap and water alone don’t
wash off DDT; it takes a wax
job.

Some  superintendents who
switched from DDT to methoxy-

chlor this spring say they did so
because momentarily they ex-
pected a state law to be passed
requiring it. Officials at a few
clubs thought it was a good neigh-
bor gesture that they should
make, considering that the cost
of the changeover wasn’t prohib-
itive. Quite a few superintendents
feel that DDT will be ruled out
for a few years, then reinstated
when the beetles and bugs rapidly
multiply again and re-infest the
land. Then the hue and cry will
come from the opposite direction
and the anti-insecticide forces will
be outshouted. If DDT isn’t
brought back, something just as
effective will have to be. a

HIRING A SUPERINTENDENT
continued from page 50

will get in touch with him.

Should the applicant be a likely
prospect, resume the interview
and discuss your needs, the area
of responsibility, to whom he will
be responsible, condition of the
course and equipment, annual
budget, special problems and fi-
nally, salary range.

It is a seller’s market for good
superintendents, and you may
now be faced with selling what
you are offering. No man worth
his hire will accept vague prom-
ises such as merit raises of
unspecified amounts at some un-
specified date, a “‘sizable” Christ-
mas bonus and items that will be
taken into consideration at some
future time. A good superinten-
dent will be a good businessman
(he will be spending your money)
and will expect specific and accu-
rate information. In addition to
salary (he will likely know the
job’s potential), there are fringe
benefits that for tax or personal
reasons can offer special induce-
ment. Some cost the club little or
nothing.

These benefits include:housing
and utilities, housing allowance,
room and board, medical plan,
pension plan, cost of living in-

creases, club membership or use
of club facilities, meals free or at
cost, expenses to local, state and
national conferences and meetings,
pay while on reserve duty, gas and
oil for personal car, use of club
vehicle off the property, Christ-
mas or incentive bonus, and life
insurance.

It seems hardly necessary to re-
mind anyone that most of these
items are offered in industry,
guaranteed by labor unions and
enjoyed by the armed forces of
the United States.

I have not mentioned vacation
time, though an exceptionally long
winter vacation would come un-
der the same heading.

The following is from the
GCSAA Professional Code and de-
serves your attention.

1. Seek counsel for local chap-
ters when applying for a position
in a new district.

2. Recommend only GCSAA
members.

3. Ascertain the salary levels in
the district in which you are seek-
ing employment; then uphold that
level.

4. Be sure the position of golf
course superintendent is open be-
fore making an application.

5. If possible, talk with the man
who last or now holds the position
of golf course superintendent. [





