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YOU CAN'T AFFORD ELECTRIC CARS THAT WONT GO AT LET'S BE PRACTICAL. Golf car rentals are a charges than any other golf car. The batteries in 
course's largest single source of income. You CLUB CAR are lasting 2V2 times longer than they 

LEAST 72 GOLFING HOLES BETWEEN BATTERY CHARGES can't afford a golf car that can be rented only will in any other golf cars. 
once a day. You can't afford to deep-cycle your ,„„„,, __ , 
batteries to get that second round You MUST SW TCH ™ GASOLINE POWERED (we do not 
have a golf car that will go 72 holes or more be- I™1«5 same °r Sood r

J
eason

L
s) * Vou can t get at 

tween charges to assure getting 36 holes with- lea,st two S°lf,n8 ro"nds w,th S^6 CAR Wlth°ut 

out discharging batteries below the critical 50% reduci"8 the specific gravity below 1.210. Pay 
reserve yourself with a demonstration. This should give 

you a charge — because it's free. 
WHY 72 HOLES, IF 36 HOLES IS ALL YOU 
CAN PLAY IN ONE DAY? 
Golf car batteries contain about 400 cycles of 
life. Experts agree batteries should never be dis-
charged below a 50% reserve. Batteries charged 
at this point use V2 cycle and give 2 x 400, or 800 
charges. It takes 4 times more out of batteries to 
deep-cycle them below a 50% reserve. If you 
operate golf cars when the batteries show a spe-
cific gravity reading of 1.210 or lower you lose 
2 full cycles and after only 200 battery charges 
they must be replaced at a cost of about $125 
per golf car. 

PROEIT IS THE NAME OF THE GAME and CLUB 
CAR has proven to be the profit machine by 
going two and one half times further between 



favorite wildflowers for sunny, 
dry locations is Asclepias tube-
rosa, orange milkweed, a peren-
nial that requires no attention. 

Your question is provocative 
and stimulating. Perhaps our read-
ers will supply examples of fea-
tures at their courses so that we 
can publish a follow-up. 

Q.—At our club we are consider-
ing the purchase of an hydraulic 
seeder. Recently we have heard 
that there have been poor results 
from the use of this type of 
equipment, especially when seed-
ing in connection with the use of 
wood pulp. Can you help us in 
our thinking? (Maryland) 

A.—Hydraulic seeding with the 
use of wood cellulose pulp has 
produced enough failures to cause 
us to stop and take a second look. 
When the " O n e - s h o t " method is 
used the tank is loaded with ev-
erything required; seed, lime-
stone, fertilizer, inoculant [if a 
legume is included) and wood 
pulp. T h e agitated s lurry is 
sprayed on the area and the job 
is considered finished. Seed ger-
minates easily and quickly in the 
wood pulp. If rain falls frequently, 
or if the area can be irrigated, 
success is assured. But, if the 
seed germinates in the pulp, then 
dry weather ensues, the wood 
pulp mat dries and draws away 
from the soil. The isolated seed-
lings can not strike roots into 
the soil and—another failure is 
recorded. 

Our firm recommendation is to 
follow the "Two-step M e t h o d . " 
Step 1. Load the tank with seed, 
limestone, fertilizer and 200 lbs. 
per acre of wood pulp to " g l u e " 
the seed to the soil. Step 2. Fol-
low at once with a full-rate ap-
plication of mulch (1000-1200 lbs. 
of wood cellulose pulp or 2 tons 
clean straw per acre). This cov-
ers the seed to keep it cool and 
moist where, when it germinates, 
the roots strike into the soil 
at once. 

Some contractors refuse to ap-
ply limestone thru the pump—they 
claim that it ruins the pump. Cal-
cium is essential where Ca-defi-
cient wood pulp is employed. 
This could be another reason for 
disappointments. • 
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THE RAIN BIRD BRAINBIRD 
Rain Bird makes many more prod-
ucts for sprinkler systems than the 
familiar heads,you know. 

Like our new RC-8 Rain-Clox 
electronic contro l ler —the brain 
that tells the Birds when to water. 
Reliability is one of its most impor-
tant features. 

Here are more: Dual program 
— 6 lawn stations, 2 shrub. 14-day 
cycle. Any station can be el imi-
nated f rom a cycle before the reg-
ular day is due and you can water 

any individual station out of the 
cycle the same way. Two mount-
ings: wall or pedestal. 

This bird saves labor costs—and 
landscaping, because the amount 
of watering is not control led by 
unskilled labor. And the Rain Clox 
is smartly styled —winner of indus-
trial design awards. 

Your Rain Bird distributor has 
more information. 

Or write us: Rain Bird, Glendora, 
California 91740 



RANGER-23 
THE THREE SEATER WITH TWENTY THREE FEET 

Now you can have everything 
you've ever wanted in a mobile work cart. It's called RANGER-23. 

Holds Over 23 Cubic Feet of Anything 
The big RANGER-23 has a rated capacity of 23 cubic feet and can carry much 

more. This is nearly twice as great as most carriers! And isn't this what you 
buy them for in the first place? Look at what RANGER-23 will carry . . . 

3 Greensmowers and 3 Men 
1 Spiker, 1 Greensmower and 3 Men 

1 Vertical Mower, 1 Greensmower and 3 Men -
20 Bags of Fertilizer and 3 Men 

And it's so loadable! One man does it quickly, easily. 
It's got the heaviest gauge steel ramp-loading tailgate in the business. 

Carrier floor is only 8 inches from the ground. 

And It's So Dependable 
You can service it, maintain it, adjust it, or fix it (seldom required) with a dime 
store wrench and a screwdriver. Anyone who has ever struggled to service a 
transmission or a differential will love the RANGER-23 (which has neither. Just 
a simple friction clutch requiring no maintenance). So unless you've got a lot 
of time and a staff of trained mechanics with nothing else to do but fix work 
vehicles . . . you'd better bet on RANGER-23. Send for literature. Ask your 
distributor for a demonstration 

CAT mnrn i n fn rms t i nn n r r l n nnmhor 1 A ̂  r>n rarH 



Accent on 
manaoement 

b» Ken Emerson 

Should your club 
Be tax exempt? 

IMearly every golf club, at one 
time or another, has seriously 
questioned the advisability of re-
taining its non-profit, tax exempt 
status. 

The review usually comes about 
as the result of one of several 
lines of reasoning. Either the club 
would like to be able to adopt a 
more liberal "outside business" 
policy; wants to sell or lease a 
portion of its property, or reasons 
that since it is not making a pro-
fit anyway, why worry about 
retaining its exemption. 

While it may be true that some 
clubs might logically choose to 
relinquish their non-profit exemp-
tions , such rationalizing can be the 
result of too hasty an examination 
of the problem. 

Before a club decides to relin-
quish its tax exemptions it should 
carefully analyze its purpose for 
being a private club in the first 
place. 

Most private clubs are granted 
their exemption as non-profit, 
social and recreational organiza-
tions under section 501 (c) 7 of 
the Internal Revenue Serv ice 
Code. 

This section of the code grants 
private golf clubs their exemp-
tions when they are organized 
purely for pleasure, recreation, 
and other non-profit purposes; 
when no part of their net earn-
ings inure to individual members; 
and when the facility is main-
tained for the use of the member-
ship and supported by member-
ship dues, fees, and assessments. 

Admittedly the section is broad 
and some of the wording vague, 
but since most problems relating 

to non-profit status are governed 
by its restrictions we should take 
a close look at some IRS inter-
pretations. 

The most troublesome area, in 
this respect, is the amount of 
outside, non-member business a 
club can accept before it jeapor-
dizes its tax exempt status. Cer-
tainly, if a club's primary function 
is to serve its members, any non-
member use is incidental. But how 
"incidental" can this use be? 

In an effort to clarify this point, 
IRS has issued a number of state-
ments. None has received more 
attention than Revenue Procedure 
64-36—often refered to as the 
" 5 % Rule" . 

Rev. Proc. 64-36 was issued to 
provide, not a " r u l e , " but a 
guideline for determining the ef-
fect of non-member use of a club's 
facilities. 

Should a club's non-member 
income exceed the guidelines, it 
does not mean that there will be 
an automatic loss of exemption. 
It does mean that the agent should 
continue with his audit to deter-
mine the purpose and frequency 
of non-member use. 

The club could also lose its 
exemption with less than 5 per 
cent of its income from non-
member sources if the club, for 
instance, has actively solicited 
non-member use in competition 
with tax paying business, or has 
realized a profit as a result of this 
revenue. 

Such a profit need not neces-
sarily be in the form of a money 
dividend. It could also take the 
form of a dues reduction. 

A profit might also be assumed 
if it could be determined that the 
non-member business made it un-
necessary to raise dues. 

In addition to revenues from 

non-member use of a club's facil-
ities, there is also the problem of 
selling or leasing club property. 

Generally speaking a single sale 
of club securities or real estate 
will not endanger a club's exemp-
tion. IRS has issued several rul-
ings on this aspect of non-member 
income and they generally hold 
that a one-time transaction, in-
cidental to the general purpose of 
the club, will not jeapordize a 
club's non-profit status. 

There is an important exception 
to this rule. 

When the sale of club property 
is made in disregard of the pur-
pose for which the club was 
formed—made with the obvious 
intent of making a profit, exemp-
tion will likely be denied. 

Whether or not a club retains a 
non-profit status depends there-
fore, on its understanding of its 
purpose as a club and on the 
manner in which it tries to fulfill 
that purpose. 

A well-run private club should 
not lose money. Its members can 
expect their profits in one of two 
forms. Either in services in which 
they all share, or in dollars. If it 
is the latter, and there is a mem-
ber choice, then they must expect 
to pay taxes on those dollars. 

In the same way, a club can 
either cater exclusively to mem-
bers and guests or it can expand 
its services to include a greater 
or lesser portion of the public. 
If a club serves the public on 
more than an incidental basis, 
then it must assume the responsi-
bilities of those businesses that 
cater to the public. 

There is nothing morally wrong 
with either philosophy. It is sim-
ply a matter of member policy as 
to which course a particular club 
will follow. 



To keep your golfers comfortable, mother them a little. 
Leave JOHNSON'S Baby Powder* in the locker room. 

Or near the showers. Anyplace they can find it. 
JOHNSON'S Baby Powder dries up perspiration and 

leaves a cool feeling. It keeps clothes from chafing and * 
feeling sticky. Matter of fact, it makes golfers feel 
comfortable all over. So comfortable their scores 
might even drop. Then you'd feel good, too. 

Be a mother to your members. 

•If your regular supplier doesn't handle JOHNSON'S Baby Powdtr^wrt 
Johnson & Johnson, New Brunswick, New Jersey*08?03. 



Now you can reduce your golf car maintenance 
man-hour overhead/save on battery 
replacements/cut your losses and 
increase your fleet-operations profits. 
Because... 
POWER WATCH is the first solid-state, fully automatic battery 
charger. Built-in circuit breaker; no moving parts. 
Fully guaranteed. Safe. 

POWER WATCH is easy to operate—so simple it is duffer-
and fool-proof. No timers or charge-rate controls to set; no 
hydrometer needed. (Eliminates necessity to measure battery 
condition before charging.) All this means lower-cost, 
unskilled help can handle! 

POWER WATCH brings batteries back to full life, safely, 
automatically—after deep-cycling, golf car drain. 

POWER WATCH monitors battery energy and keeps batteries 
at peak power. No battery electrolyte "boil-off"—no 
under-or over-charging. Power Watch increases 
total battery life. 

Further details, features and specifications are covered In our reply 
to your inquiry. Write, telephone, or send Golfdom Reader Service Card. 

This is It! ** 
POWER WATCH-the finest, most 
versatile charger/monitor 
designed and engineered for golf 
car batteries. Compact: 6V2 " x 
7V2"x IIV2"—24 lbs. 

All American Engineering Company 
Commercial Products Division, P.O. Box 3126, Wilmington, Delaware 19804 Telephone: (302) 999-0576 



Wherever golf is played... 
The Par Aide spike brush guard rail assembly is 
designed to provide maximum safety and con-
venience to the golfer while cleaning spikes. 
Constructed of VA" steel tubing. Available in 
single or double accessory groups. 

FOR COMPLETE LINE OF PAR AIDE GREENS 
AND TEES EQUIPMENT—WRITE FOR CATALOG 

P A R A I D E P R O D U C T S C O M P A N Y 
296 NORTH PASCAL STREET • ST. PAUL, MINNESOTA 55104 



First choice in specialized 
power equipment to help 
you cut your turf care costs 

RYAN SOD C U T T E R followed by world s 
first mechanized sod rolling machine. 

V I B R A T O R Y ROLLAIRE applies up to 3A ton 
pressure. Self-propelled. 

M O T O R A I R E C O R I N G A E R A T O R complete-
ly aerates average home lawn in an hour. 

RYAN EQUIPMENT above (left to right): Tractor-drawn RENOVAIRE for aerating large areas; 
SPIKEAIRE power disc spiker; MATAWAY power rake or vertical mower; SPREAD-RITE 
top-dresser, fertilizer spreader; and GREENSAIRE coring aerator. 

With specialized R Y A N power equip-
ment you can plan a year-around 
turf maintenance program which 
will decrease your total turf care 
costs while giving you better turf. 

Golf-course proved, golf course 
approved, R Y A N equipment helps 
you to grow grass mechanically . . . 
by promoting complete utilization of 
air, water, fertilizer, and disease and 
pest control chemicals. 

Mechanical aeration relieves com-
paction and stimulates healthy plant 
growth. Power raking or vertical 
mowing quickly removes thatch and 
pulverizes cores after aerating. 
Mechanical spreading, rolling and 

sod cutting make fast, easy work of 
formerly back-breaking jobs. 

Now in world-wide use, the R Y A N 
line of equipment includes tools for 
most every specialized turf care job. 
The illustrations show some of the 
ways these rugged, powered tools 
can help you build and maintain 
greener, healthier turf. 

First choice of knowledgeable golf 
course superintendents and other 
professional turf men, the R Y A N line 
is sure to include one or more ma-
chines that will surely cut your costs. 

More complete details are shown 
in our 24-page "Guide to Greener 
Grass". Please send for a free copy. 

EQUIPMENT COMPANY 
2055 White Bear Avenue/St. Paul, Minn. 55109 

World-Wide Safes and Service by the Leading Turf Equipment Distributors 

For more information circle number 205 on card 



Turforass 
research review 
by Dr. James B. Beard 

Latest developments 
In new grasses 

There are a number of new turf-
grass varieties which have recent-
ly been released or will be re-
leased in the near future. The 
purpose of this article is to bring 
together a summarization of the 
origin, development, adaptation, 
characteristics, and management 
requirements of many of these 
newly developed turfgrass varie-
ties. This information was ob-
tained from the originating insti-
tution or company. Some of the 
varieties have not been widely 
tested throughout the United 
States. Therefore, it is suggested 
that the reader confer with his 
own state agriculture experiment 
station concerning the perfor-
mance of a specific variety which 
he is interested in under the soil 
and environmental conditions of 
his area. 
Name: 
KINGSTOWN VELVENT BENT-
GRASS (Agrostis canina L.) 

Development: Selection made at 
the University of Rhode Island in 
1929 from a back cross of Piper 
velvet bentgrass. The variety was 
released in 1963 and seed was 
commercially available in 1964. 
It has been under evaluation in 
Rhode Island since the early 
1930's. It was not tested else-
where until smut free seed was 
obtained in 1964. It is currently 
in test at sites in northern United 
States and Europe. 

Adaptation: Kingstown is adapt-
ed to New England, northern 
United States, Canada and north-
ern Europe. It has excellent win-
ter hardiness and very good shade 
tolerance, especially when asso-
ciated with wet soil conditions. 
The drought tolerance of Kings-

town is good, being comparable 
to most bents. It is not adapted 
to areas having high summer 
temperatures. 

Characteristics: Kingstown has 
a semi-brilliant, dark green color 
and an erect growth habit with 
profuse tillering. The density ex-
ceeds that of any creeping or 
colonial bentgrass. It is finer tex-
tured than either the colonial or 
creeping bentgrasses. The estab-
lishment rate of Kingstown is 
slightly slower than Penncross 
and the thatching tendency is 
high. It has good resistance to 
most diseases. The wear toler-
ance is moderate and the rapidity 
of recovery is slow. During the 
winter, Kingstown goes dormant 
and has a brown color. 

Use and Management Require-
ments: Kingstown is the only 
pure selection of velvet bentgrass 
that is commercial ly available 
from seed. It is recommended for 
use on golf greens, hobby lawns 
and shade mixtures. The recom-
mended management require-
ments for Kingstown include a 
cutting height of between 3/16 
and 1/2 inch and a low fertility 
requirement somewhere between 
three and four pounds of nitrogen 
per 1,000 square feet per year as 
a maximum. Kingstown should be 
watered as other bentgrasses. Be-
cause of its fineness and great 
density it tends to thatch unless 
topdressed fairly frequently. The 
mowing qualities are excellent. 
Name: 
BOREAL RED FESCUE 
(Festuca rubra L.) 

Development: Selection made 
by C.R. Elliott of Canadian For-
age Seeds Project, Canada Depart-
ment of Agriculture. The original 
selection was made from com-
mercial red fescue seed fields in 
northern Alberta which had ori-

ginally been seeded to the Olds 
variety some ten to fifteen years 
earlier. It is a polycross. The vari-
ety was released February 16, 
1966, under Canadian license No. 
1022 and the seed was commer-
cially available in January of 1968. 

Adaptation: Boreal is adapted 
to the northern climatic regions 
similar to that of most creeping 
red fescue varieties. Its winter 
hardiness is significantly superior 
to Pennlawn. Boreal tends to be 
darker green during the winter. 

Characteristics: Boreal has a 
darker green color than Pennlawn 
and is also more rapid in estab-
lishment. Its growth habit and 
texture are similar to Pennlawn. 
It excells in seedling vigor and 
establishment and tends to have 
a stronger creeping root system 
than most other commercial ly 
available varieties, including 
Pennlawn. The mowing quality 
and disease resistance of Boreal 
is comparable to Pennlawn under 
the conditions of northern Al-
berta. 

Use and Management Require-
ments: Boreal is a general pur-
pose variety for turf use. The 
management requirements are 
similar to most common red fes-
cue varieties. 
Name: 
KENBLUE KENTUCKY BLUE-
GRASS fPoa pratensis L.) 

Development: Selection made 
by R.C. Buckner of the Kentucky 
Agricultural Experiment Station 
and the United States Department 
of Agriculture, ARS. Kenblue is 
a blend of seeds from farms lo-
cated in central Kentucky. The 
fields from which the seed was 
selected were over eight and un-
der fifteen years of age and had 
been established with Kentucky 
grown seeds for numerous gen-
erations. 
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Adaptation: Kenblue is adapted 
to the northern, cool humid re-
gion of midwesternUnited States. 
Its cold, heat, drought and shade 
tolerance is similar to or slightly 
better than turfs seeded to com-
mon Kentucky bluegrass of Ken-
tucky origin. 

Characteristics: The establish-
ment vigor, density, color, growth 
habit, texture and disease toler-
ance of Kenblue is similar to or 
slightly better than turfs seeded 
to common Kentucky bluegrass 
of Kentucky origin. At Lexington, 
Kentucky, Kenblue has shown 
some tolerance to sod webworm 
injury in comparison to Merion 
and Newport. 

Use and Management Require-
ments: Kenblue is a general pur-
pose variety for turf use. The 
use and management require-
ments of Kenblue are similar to 
that of turfs seeded to common 
Kentucky bluegrass of Kentucky 
origin. 
Name: 
P R A T O K E N T U C K Y BLUE-
GRASS (Poa pratensis L.) 

Development: Original selection 
was made by D.J. Van der Have 
of Holland. The variety was re-
leased in the United States in 
1964 by Northrup, King and Co. 
and is now commercially avail-
able. The original selection was 
made from a collection of plants 
from eastern Holland. The initial 
testing of Prato began in the 
United States in 1956. It has been 
evaluated from the east coast to 
the west coast. 

Adaptation: Prato is adapted to 
the bluegrass region of the United 
States and Canada. The winter 
hardiness and heat tolerance of 
Prato are satisfactory while the 
shade tolerance is average. 

C h a r a c t e r i s t i c s : Prato has a 
bright, medium green color and 
a relatively fine leaf texture. Pra-
to possesses prolific tillering with 
an a b o v e average number of 
leaves per tiller. Under turf con-
ditions the leaves are medium 
narrow with the lower leaves 
tending to be prostrate and below 
the mowing height. The rhizome 
vigor is moderate with relatively 
short internodes. The establish-
ment rate of Prato is intermediate 
between Merion and Park Ken-

tucky bluegrass. The thatching 
tendency of Prato under high 
management is above average. 
Prato is tolerant to several spe-
cies of HeJminthsporium and re-
sists "melting out" and thinning 
of turf. It possesses some toler-
ance to rust and mildew but is 
susceptible to stripe smut, al-
though not as susceptible as Mer-
ion, Prato has above average 
wear tolerance, very satisfactory 
for high intensity use areas. 

Use and Management Require-
ments: Prato is recommended for 
use in blends with other fine tex-
tured turfgrasses. Prato will per-
form well under both short and 
high mowing heights. It requires 
an average fertility level. The wa-
ter requirements are also average. 
Mowing quality is satisfactory. 
Name: 
ARCTARED RED FESCUE 
(Festuca rubra L.) 

Development: S e l e c t i o n made 
by H.J. Hodgson, J .G. Dickson, 
R.L. Taylor, L.G. Klebasadel, and 
A.C. Wilton of the Alaska Agri-
cultural Experiment Station. The 
original selection was from a sin-
gle plant collection made in Ma-
tanuska Valley near Palmer, Alas-
ka in 1957 . The var ie ty was 
released February 1, 1966, and a 
limited quantity of seed will be 
available in 1969. The variety has 
been under evaluation for turf 
use the past ten years at Matan-
uska Valley, and five years at 
Tanana Valley, College, Alaska. 

Adaptation: Arctared is well 
adapted to Alaska but only limited 
information is available for other 
areas. The outstanding charac-
teristic of Arctared is its superior 
winter hardiness in comparison 
to other commercial varieties test-
ed including Olds and Pennlawn. 

Characteristics: Arctared pos-
sesses very rapid germination and 
establishment. It produces a dense 
medium texture turf with a med-
ium green color which is some-
what lighter than Duraturf. It 
begins growth earlier in the spring 
than any variety tested. No dis-
eases have been observed on the 
variety at Palmer, Alaska. 

Use and Management Require-
ments: Arctared is adapted to a 
wide range of different turf uses 
in Alaska. • 

HERE ARE YOUR 
BUCKNER PROFESSIONALS 
ALABAMA 
McGowin-Lyons Hardware 

& Supply Company 
Mobile (205) HE 2-8721 

ARIZONA 
Keenan Pipe and Supply 

Co. 
Tucson (606) 792-3000 
Turf Irrigation & Water 

Works Supply 
Phoenix (602) 276-2451 

ARKANSAS 
Capital Equipment Co. 
Lit t le Rock (501) FR 2-7115 

CALIFORNIA 
American Sprinkler & 

Supply 
Los Angeles (213) 223-2424 
Controlled Irrigation 
Fresno (209) 222-4843 
Emerald Irrigation Supply 

Co. 
Salinas (408) 422-9026 
Ewing Turf Products 
San Leandro (415) 357-9530 
Ewing Turf Products 
Sacramento (916) 922-5618 
Irrigation & Plumbing 

Supply 
Santa Maria (805) 

WA 2-3512 
Kern Turf Supply, Inc. 
Bakersfield (805) FA 7-4048 

COLORADO 
Colorado Western 

Distributing Co. 
Grand Junction 

(303) 242-0556 
The Warner Company, Inc. 
Denver (303) FL 5-7371 

C O N N E C T I C U T 
Hartford Equipment 

Company 
Hartford (203) JA 7-1142 

FLORIDA 
Russell Daniel Irrigation 

Co. 
Hialeah (305) 888-6901 
Hector Turf & Garden 

Supply 
Miami (305) OX 1-8800 
Peninsular Supply 

Company 
Fort Lauderdale 

(305) 524-3611 
Southern Mill Creek 

Products 
Tampa (813) 626-2111 

GEORGIA 
Russell Daniel Irrigation 

Co. 

Athens (404) LI 6-0168 

I LL INOIS Sprinkler Irrigation Supply Glen Ellyn (312) 469-8730 

I N D I A N A 
Sprinkler Irrigation Supply 
Glen Ellyn, III. 

(312) 469-8730 

KENTUCKY 
Irrigation Supply Company 
Louisville (502) 585-4840 

M A R Y L A N D 
Lewis W. Barton Company 
Simpsonville 531-5051 

MASSACHUSETTS 
The Clapper Company 
West Newton 

(617) Bl 4-7900 

M I C H I G A N 
Sprinkler Irrigation Supply 
Royal Oak (313) LI 8-7272 

MISSOURI 
Bechmann Distributing 

Company 
St. Louis (314) WY 3-4490 
A. E. Robison, Inc. 
Kansas City 

(816) BA 1-3990 

NEBRASKA 
Big Bear Equipment, Inc. 
Omaha (402) 393-2220 

NEVADA 
Arlington Nursery 
Reno (702) FA 3-4463 
Las Vegas Fertilizer Co., 

Inc. 
North Las Vegas 

(702) 649-1551 

NEW JERSEY 
Lewis W. Barton Company 
Haddonfield 

(609) HA 9-6500 
Halco Chemical Company 
Kenilworth (201) BR 6-3298 

NEW MEXICO 
Albuquerque Chemical 

Company 
Albuquerque 

(505) 247-2321 

NEW YORK 
Grassland Equipment & 

Irrigation 
Latham (518) ST 5-5841 
Halco Chemical Company 
Glen Head, L. I. 

(516) OR 6-2727 

NORTH CAROLINA 
E. J. Smith 8. Sons, Co. 
Charlotte (702) 333-4141 

OHIO 
Sprinkler Irrigation Supply 
Covington (513) 473-7567 

OKLAHOMA 
Southwest Irrigation 

Company 
Tulsa (918) NA 7-7272 

OREGON 
United Pipe & Supply Co. 
Eugene (503) 688-6511 
United Pipe & Supply Co. 
Portland (503) 281-0058 

TENNESSEE 
Ernest Hardison Seed Co. 
Nashville (615) AL 6-2659 
Uticon Co., Inc. 
Memphis (901) 391-9093 

TEXAS 
Goldthwaite's of Texas, 

Inc. 
Dallas, Fort Worth, 

Houston, San Antonio 
Momsen, Dunnegan, Ryan 
El Paso (915) 533-1621 

UTAH 
Conely Company 
Salt Lake City 

(801) HU 4-5208 

VIRGINIA 
R. P. Johnson Sons, Inc. 
Wytheville (703) 228-2136 

WASHINGTON 
Poison Company 
Seattle (206) MA 2-2891 
Poison Company 
Spokane (509) FA 7-9571 

WEST V IRGIN IA 
Young Feed and Seed Co. 
Charleston (304) Dl 2-2104 

W I S C O N S I N 
Sprinkler Irrigation Supply 
Glen Ellyn, III. 

(312) 469-8730 

M I N N E S O T A CANADA 
Milsco Engineering Inc. Pacific Irrigation Ltd. 
Minneapolis (612) 724-3655 Vancouver (604) 682-6132 


