
You asked for a utility tractor that will: 
mow a six-foot swath; turn with a 24-inch inside cutting radius; 
power a variety of year round attachments; position the operator up-
front, in control of every grounds maintenance job; fill the tractor 
gap between 12 and 30 hp.; out-perform, out-maneuver anything 
in its class. You're asking for a miracle! You're asking for a . . . 

Just one day behind the wheel of the 
new Bolens GK will convince you (or 
your grounds crew) that the GK does 
everything bet ter than any convent ion-
al tractor of comparable size. We ' l l let 
you have it. Run it through every test 
you can devise . M O W G R A S S faster, 
c leaner. 72-inch rotary mower is front-
m o u n t e d , c u t s g r a s s b e f o r e w h e e l s 
press it down. In one pass you'll 
" p i v o t " around a 24-inch inside cut-
ting radius! CHANGE POWERED AT-
TACHMENTS IN MINUTES. Just un-

B E 
FIRST IN POWERED EQUIPMENT SINCE 1918 

J O B DESIGNED J O B P R O V E N 

20-66R1 

plug direct-drive power- lock , re lease 
holding pins (five). NEED M O R E REA-
S O N S ? T h e GK can be equipped with 
48-inch heavy-duty snow caster , 54-
inch snow/grader blade (with hydrau-
lically control led angling), 1-cu. yd. 
utility cart . Transport the Bo lens GK 
with drive-on transport trai ler . 

You asked for a unit that would 
make your grounds m a i n t e n a n c e job 
eas ier . You can have it for your own 
evaluat ion. For more informat ion just 
fill in the coupon. 

Bolens Division, FMC Corporation, Dept. GB-82-20 
Port Washington, Wisconsin 

Gentlemen: • Send full details on Bolens GK. 
• I'd like to try the Bolens GK 

on my own grounds. 
Name 

Address 

City 

State Zip 



continued from page 60 

the normal attrition of elections and re-
tirement from office, or even loss of in-
terest, eventually reduce management to 
a government by self serving cliques or 
short sighted individuals. 

The cure for a club that finds itself 
without effective management can be ex-
pensive in terms of disgruntled staff and 
disenchanted members, as well as in ac-
tual financial loss. It is far less expensive 
to adhere to the system of management 
best suited to your particular club, wheth-
er it be by a general manager or trium-
virate, and stick to two simple rules: 1. 
Know your manager. 2. Respect your 
manager's authority. • 

Johnny Revolta Retires 

John Revolta, professional for 31 years 
at Evanston Golf Club, Skokie, 111., re-
tired as active professional Nov. 1, 1966, 
and became Golf Professional Emeritus, 
devoting most of his time to teaching and 
playing golf. 

The veteran professional is a member 
of the PGA Hall of Fame and in 1933 
won the PGA Championship, beating 
both Walter Hagen and Tommy Armour 
in the process. He is also a past Western 
Open and Los Angeles Open champion 
plus others too numerous to mention and 
starred on two U. S. Ryder Cup teams. 

SPIKEPROOF 

GOLFTILE Interlocking Rubber Flooring 
Stays beaut i fu l under heaviest spike t raf f ic . . . won' t mar, scratch, 
chip or dent. Prevents sl ipping and sl iding. Eliminates clatter. For 
locker rooms, lounges and pro shops. Golft i le is Vz inch thick 
rubber ti le. Exclusive interlocking design makes it easy to install 
over wood or concrete, wi thout mast ic. Attractive marbleized 
colors. Write for Free Sample. 

M I T C H E L L ^ RUBBER & PLASTICS 
^ ^ Division of Royal Industries, Inc. 

2130 San F e r n a n d o Road, Los A n g e l e s , Ca l i f . 9 0 0 6 5 , Dep t . C37 
For more informat ion circle number 162 on card 



It won t nickel and dime you 
all over the lot. 

It's not the money so much as the annoyance and lost time. Your tractor goes 
down for some small repair, or simply for routine servicing. You lose production. 
• We have a better idea I New tractors built to take more punishment than you'd 
believe possible. • What's more, intervals between routine servicing now are as 
much as three times longer than they used to be. Oil filters last 300 hours. Diesel 
fuel filters have a working life of more than 1200 hours. Other vital parts are 
equally durable. • As a result, all those annoying little things that used to go 
wrong, don't go so wrong. Your new Ford keeps working when schedules are 
tight and deadlines come fast and furious. • You may still be nickeled and dimed, 
just like any other man wi th a wife and children. But, not by maintenance on 
your Ford tractor. • Ford Tractor Division, 2500 East Maple Road, Birmingham, 
Michigan 48012. 



%io<Mank1967 
New irons now in stock! 

Now your customers can enjoy the 'Crookshank' 
feel on every shot, from tee to cup. For 1967 
we've stocked a complete new line of irons to 
complement the famous 'Crookshank' woods and 
putters. • When you sell 'Crookshank', you're 
selling everything that s really new in golf club 
design. From their shockproof GEODETIC (semi-
pneumatic grips to their precisely balanced 
heads, Crookshank' golf clubs are engineered 
for distance and control no other clubs can offer. 
THESE STAINLESS STEEL CLUBS ARE N O W 
COMPARATIVELY PRICED. And there's no 
extra charge for custom specifications. • Learn 

all about the radically 
new 'Crookshank' line 
of e n g i n e e r e d golf 
equipment. Send for 
Bul let in 1 0 1 , illus-
trated at left. 

'Crookshank' micro-balanced irons, new 
this year, introduce a new principle of 
weight distr ibut ion. 1. The angled shaft 
extends through to the sole 2 This 
lets Crookshank' reduce hosei length 
by 1'/« inches, thus removing up to 2 V j 
ounces of weight from the lower shaft 
area. 3. Weight taken from the hosei 
is redistr ibuted in the blade b t h m i 
the swett spot to give you unmatched 
power and accuracy! 

True Temper Shafts. 

Sold exclusively through golf professional shops. 

'Crookshank' micro-balanced woods have strik-
ing face in l i ne w i t h sha f t so they a lways 
strike ball squarely. Available with PROSIM-
MONITE, PERSIMMON or LAMINATED heads. 

J { n g b ß u r t o n 
B O X 242 . M I D O L E F I E L O , O H I O 

Sole 'Crookshank' distributor (or the USA, Canada. Mexico and South America 

For more informat ion circle number 197 on card 



Start cutting 
tree-care costs 

now 
A Davey safe-spray application 
for your trees is a good way l o 
to start cutt ing hidden costs of 
tree care. Protects your trees from 
disease and insects that cause 
deadwood which would increase 
pruning costs. 

You save, first, by e l im ina t ing 
all ownership and maintenance 
costs of expens ive t r e e - c a r e 
equ ipmen t . 

You save because Davey ex-
perts are trained to avo id spray 
damage, damage to walks and 
grounds, and personal injury. Our 
men are ful ly insured. 

You save in the long run be-
cause Davey uses only thorough-
ly tested spray materials. 

You save wi th Davey men who 
do the j o b faster, either day or 
night, cutt ing labor cost. 

I fyou really want first-class ec-
onomical tree care—from spray-
ing to pruning and tree removal — 
you w a n t Davey, the m o d e r n 
pioneer in all tree-care service. 

Write direct to 
J. W. Joy, Sales Manager 

DAVEY TREE 
EXPERT CO. 
Kent, Ohio 4 4 2 4 0 

The Oldest and Largest 
Tree Saving Service in the World 



New format for pro biz school 
The 1967 PGA business school in St. Louis will offer a special 

curriculum for head pros, as well as assistants. 

Some years ago in an attempt to upgrade 
the golf profession, the P.G.A. started 
a school for assistant pros. This school 
was held for one week each year in Clear-
water, Florida. Completion of this course 
could be applied as the fifth year of the 
required five year apprenticeship. Here 
an aspirant pro could learn such things 
as pro shop .operation and teaching. 

The school was greeted with such en-
thusiasm from the assistant pros that one 
school could not handle all the applicants. 
For this reason, the P.G.A. started 
others in various parts of the country. 
Last year they conducted four such schools. 
The East Coast area was covered by one 

in Maryland, the West Coast in Califor-
nia and the Southwest had one in Texas, 
plus the original one in Clearwater. 

This year in an attempt to cover the 
Midwest, there will be one in St. Louis. 
Due to its central location the Education 
Committee felt this would be an ideal 
spot. It is to be held in March, from the 
12th to 17th—just before the start of the 
season for most pros. At the same time 
they thought they could try some new 
ideas. In accordance with their long 
range plan to upgrade the profession, 
they want to include the head pros as well 
as the assistants. This involves some dif-
ferent subject matter than has been of-

GOLF COURSE - DESIGN AND CONSTRUCTION 

A Complete Lump Sum Job! 

DESIGNED AND BUILT TO FIT YOUR BUDGET 

Estimates and Work Guaranteed by Bond 

CONSTRUCTION - RECONSTRUCTION - ADDITIONS 
SITE APPRAISING & PLANNING, 
inc lud ing ATHLETIC FACILITIES 

C APPY-SIMONE 
126-10 34th Avenue 

Corona, N.Y. 
212/672-9400 212/HA9-4500 516/MA 3-3238 



fered in the past business schools. 
For the St. Louis school the Education 

Committee selected Don Clarkson as Di-
rector. Don is the head pro at Old Warson 
Country Club, just outside St. Louis. A 
past president of the Eastern Missouri 
Section and presently a national vice-
president in the P. G. A., he has served 
on the staff of some of the other schools 
and is acquainted with the pro shop opera-
tion and teaching. 

After numerous meetings with the Ed-
ucation Committee, Don felt he was not 
qualified to run this school by himself. 
Don therefore enlisted the aid of Mr. 
Patrick D. Williams, head of the Small 
Business Institute at Southern Illinois 
University's Edwardsville Campus. In his 
job at the University, Mr. Williams is 
responsible for setting up and conducting 
seminars for all phases of business. He 
is familiar with all business problems. 

The schedule will include all the tech-
nical work covered in the other schools, 
plus a Business Operation series that calls 

for the head pros and assistants to cover 
different subjects. The assistants will 
cover such topics as accounting, manage-
ment principles, selling and human rela-
tions. Head pros will cover creative prob-
lem solving, management problems, com-
munications, and motivation of employees. 

At first glance some of these subjects 
seem as if they would not be of interest 
to the golf professional. Mr. Williams 
assures non-believers that every business 
man in the world needs this type of ed-
ucation. He further believes the average 
pro has no formal training in business. 
This, he feels, makes the pro's need 
greater. For this reason he intends to 
bring in experts in each field to help 
every student get as much as he can out 
of the short time available. 

The Education Committee hopes to 
come out of this school with some definite 
ideas for a long range educational pro-
gram. They hope a large group shows up 
to afford an accurate picture of the value 
of this program. • 

GOLF COURSE and 
MUNICIPAL — TRACTOR 

OPERATED - TURF 
MOWING EQUIPMENT 

HEAVY DUTY . . . 3, 5, 7, 9 and 11 GANGS AVAILABLE 
MANUALLY or HYDRAULICALLY RAISED FRAMES 

Trailer • Transport • Underslung • 3 Point Hitch 

FEATURING....Patented BULLDOG 30 Cutting Unit 
Write today . . . P. O. Box 31 . . . Olathe, Kansas . . . 66061 

SV N-MASTR A RESPECTED NAME 
Since 1901 

ANOTHER fine product of SUN-MASTR CORPORATION 0LATHE- KANSAS 

the NATION'S MOST COMPLETE LINE of TRACTOR OPERATED MOWERS 



A s k the Man From National Chemsearch 
to Prove Y o u Can 

S a v e Water & H a v e Healthier Turf With TURF-TONIC! 

Reduces soil compaction, run-off and dry spots! 
Allows water to penetrate to plant roots. 

Treated areas wet quicker, deeper, and more 
evenly. TURF-TONIC allows even dew to penetrate 
to plant roots. TURF-TONIC physically changes 
water so that it is "wetter." Actually relaxes or 
lowers the tensions of the soil to promote deeper 
root growth and reduce artificial watering. 

TURF-TONIC eliminates excessive water run-off 
and makes dry spots take moisture. 

Just one quart of TURF-TONIC mixed with 30 

gallons of water will treat 4,000 square feet of turf. 
Pomotes healthier, denser turf with far fewer prob-
lems of wilt. 

Ask the man from National Chemsearch to prove 
that you can have better turf and save water. He's 
a professional problem solver. 

Also ask him about the complete line of Chem-
search products for your golf course: CHEM-WEED 
265, TURF-CIDE, FERATE, TURF-KING, C-A-D, DEEP 
KILL, and CHEM-ESTER 123. National Chemsearch, 
P.O. Box 10087 Dallas, Texas 75207. 

nflTionmlcHEmsEflRCH 

Solving your problems, through research, since 1919. 
Dallas • St. Louis • New York • Los Angeles • Toronto 



listen 

Lis ten. . . to the world's 
quietest gasoline golf car. 
The revolutionary 1967 Harley-
Davidson is 50% quieter than 
any other c a r - 6 3 decibels. That's 
quieter than the average human 
voice. The transmission, drive 
shaft and universal joints have 
been removed: the engine is 

mounted at the rear axle. Vibration 
is reduced. DYNASTART remains 
(it's impossible to leave the engine 
idling). Call the dealer who can 
prove that, gas or electric " . . .a 
real pro always comes through." 
Harley-Davidson Motor Co., 
Milwaukee, Wisconsin. 

Harley-Davidson 



Golf outlook remains bullish 
Despite tight money, course construction stayed healthy and golf 

equipment sales and number of golfers showed steady groivth. 

By ROGER GANEM 

T h e year 1966 was unique in the field 
of golf business. In the first six months it 
was reported that golf course development 
was continuing at about the same pace as 
in 1965, the year all records were set. 
Then, with the stop-action of a well-hit 
wedge shot, the forward movement of the 
first half seemed to come to a quick 
halt. Some called it a slump, but was it? 

Last year there were 281 standard 
course openings, a far cry from the all-
time high of 346 the previous year, but it 
approximates the 292 in 1964 and the 
283 in 1961. Golf course construction 
did not reach the 200 level until I960, 
when 247 were opened for play. Thus, 
many consider the 281 new courses 
opened last year a healthy, secure sign, 
especially when one couples this with the 
record number of regulation length 
courses that saw fit to add to their facili-
ties. All in all, 122 new additions to 
existing layouts were made, about a 14% 
increase over the 104 additions in 1965. 
In Par-3 golf, 63 new courses were con-
structed in 1966 and 9 additions to ex-
isting courses were made, compared to 
a record 115 and 11, respectively, in the 
previous year. 

The year of the tight money actually 
showed important golf business gains. 

"It all indicates that going operations 
are finding it somewhat easier to obtain 
necessary financing," states Harry C. Eck-
hoff, Executive Director of the National 
Golf Foundation. "It was tight money 
that contributed to the downturn, not 
only in golf construction, but also in new 
housing, construction of commercial 
buildings and projects such as shopping 
centers, etc. The record number of courses 

that improved their existing facilities is a 
good barometer of golf's secure future. 

"This trend is continuing. Of the 281 
new regulation courses opened during 
the year, 59% were semi-private, 2 9 % 
private, 10% municipal and 2 % other, 
or collegiate, industrial, etc. For the 122 
additions opened during the same period, 
4 4 % were semi-private, 38% private, 
11% municipal and 7 % other. 

"New course construction for golf 
facilities throughout the nation in 1966 
is down 14% compared to 1965, the rec-
ord year. Our figures indicate that there 
were 532 courses (regulation, Par-3s and 
additions to existing courses) in some 
stage of construction at the end of 1966, 
compared to 622 in 1965." 

"The leading states in golf course ac-
tivity are: California with 50 courses 
under construction at the beginning of 
1967—45 are standard length courses, 5 
are par 3s; Michigan 41 total, 37 stan-
dard, 4 par 3s; Pennsylvania, 30 and 6, 
total 36; New York 23 and 5, total 28; 
Ohio is 27 and 1 for a total of 28. 

"In the planned and prospective stages 
at the start of 1967, there are 998 courses 
—both standard and par 3. Leading states 
are: Ohio, 61 standard and 13 par 3s, 
total 74. Michigan, 56 and 7, total 63. 
New York, 55 and 7, total 62. California, 
38 and 17, total 55. Pennsylvania, 40 and 
7, total 47. Texas, 43 and 3, total 46." 

In 1966 approximately 8,525,000 per-
sons played 15 rounds or more. This rep-
resents an increase of 775,000 golfers 
from the previous year. Another 1,500, 
000 played less than 15 rounds. 

New municipal courses and improve-
ments to existing municipal layouts con-


