
Pro-manager Joe Frasca (right) supervises maintenance of course, often called one of the 
finest service courses in the country. Here he talks to Superintendent Charles Plemmons. 

third down, balance in 90 days. Charge 
accounts are carried for the military. 

Professional Joe Frasca is on the prac-
tice tee early and averages giving about 
six M-hour lessons per day, six days per 
week, $3.00 the lesson. He is known to 
leathernecks around the world who owe 
him their interest in golf. He is interest-
ed in maintenance and is forever men-

tioning some new gadget he has in mind 
for cutting down on labor costs. 

On my visit there in late June he kept 
yapping about a topdressing scheme he 
had for greens. I reminded him of our 
experience several years ago when he 
bought from me a crab grass killer which 
was quickly and heavily applied to green 
No. 5. On the next day all grass had 

Continued on next page 

Mrs. Mabel Frasca manages the pro shop, and is shown here waiting on service customer. 
She orders all merchandise for the shop except golf clubs which are ordered by her husband. 



Lieut. William H. Stuckey, Informational 
Services Officer at the Base, practices puts. 
He has recently returned from the Viet Nam 
area, sports "gung-ho" haircut. 

PRO-MANAGER 
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turned completely brown. Joe looked at 
the green, quickly departed for Savannah 
and the writer lost no time retreating to 
Charlotte. Fortunately, most of the 
crabgrass was killed and the bermuda 
came back. To this day, Joe prefers that 
herbicide to more recent discoveries. 

Original planting on the greens was 
Hall's superior bermuda. This was one of 
the first courses to use an improved 
strain. It was before the Tifton hybrids 
and provided easily the finest bermuda 
putting surface available anywhere in 
the Mid-South. Only in the last few years 
were the greens changed to Tifton 328. 

Joe's operation over the years has been 
highly successful, but I wonder how 
he has survived the many changes of 
command during this period. In Joe's 
vocabulary there are not many "in-
betweens" in his rating of civilian asso-
ciates—salesmen, manufacturers and oth-

ers in the golf trade: The guy in Joe's 
language is either "top gentleman" or 
"basically a dead beat." Joe's longevity 
at Parris Island just could be accountable 
to the fact that the latter description of 
individuals is directed to civilians. 

Military supervision of the golf course 
operation comes under the Special Ser-
vices Officer, who at this time is Maj. 
R. C. Bell, plus a Golf Committee. 
Civilian personnel besides the Frascas 
includes one bookkeeper-salesgirl, two 
starter-rangers, one club cleaner, one 
porter and an auditor once each month. 
Superintendent Charlie Plemmons is sup-
plied with varying amounts of labor de-
pending on the season, but usually aver-
ages five helpers. 

Work began on the first nine holes 
shortly after World War II in a swamp 
on the island base. Today's 18-hole 
course is probably the finest service 
course in the country. Having visited the 
old nine-hole course before completion 
of the present one, a visit two years later 
made me appreciate what can be done 
in building a modern course and club-
house. Oleanders, palm trees and flower-
ing shrubs join giant oaks with dripping 
Spanish moss to give an exotic back-
ground for play. 

There's a lot to enjoy on this course 
which was designed by the late Fred 
Findlay. In covering the 6,575 yards 
from regulation tees and 7,000 yards 
from championship tees, one may see 
how the 65 record set by the late Ed 
"Pork)" Oliver and more recently the 
amateur record of 67 by "Stu" Taylor 
look good. 

Nearby fishing is also good in swampy 
waters which adjoin the course. How-
ever, this brings millions of mosquitoes 
which make play uncomfortable if not 
impossible on some occasions. Weather-
wise, however, play is year-round. The 
swamps are also useful as breeding 
grounds for the ever-present diamond-
back rattlesnakes which kept hundreds 
of marsh rabbits from eating up the 
well-kept greens. 

On a recent trip I saw a rattler on the 
fourth tee which was large enough to 
have swallowed a grown raccoon whole. 

All military personnel from any area 
are eligible to play at Parris Island. 

Continued on page 48 



superior varieties of 

MAPLES 
by Cole 

For shade, hedges, gardens, 

street and highway planting, 

or other landscape uses 

Here 's your best source o f M a p l e s — t w e n t y - o n e 
o f the best varieties avai lable in a lmost a n y size, 
shai>e, and u l t imate height you want . Cole has 
t h e m all in any q u a n t i t y you need. 

All Cole Maples are widely spaced in our 1000-
acre nursery to allow plenty of room for t o p a n d 
root development . T h e y ' r e planted, ferti l ized, 
irrigated, root-pruned, dug and packed by t h e 
most advanced m e t h o d s and mechanical equip-
m e n t available. D e p e n d on i t—you' l l get hea l thy , 
vigorous trees with the strongest roots grown. 

Wri te for a copy o f our free ca ta log , 
or ask us for a sj>ecial quotat ion on 
your needs. Wholesale only, please. 

Now you can select from 

THE COLE NURSERY CO. 

ARMSTRONG RED MAPLE. Nar-
rowest of the columnars, it matures 
at 35 to 40 feet. 

SUGAR MAPLES. A long-lived, 
upright, spreading type. Matures at 
about 65 feet. 

Phone: A /C 614-474-7531 
R . D . N o . 1, Circlevil le, Ohio 4 3 1 1 3 

Originators of Plant Specialties Since 1881 CLEVELAND NORWAY. A very vigorous, beautifully 
formed selection with rich color and thick foliage. This is a 
widely adaptable tree that is ideal for street planting. Grows 
to about 35 feet at maturity. 

* " c b L U M N A R NORWAY. Ideal for 
use in narrow tree lawns. Matures at 
QS to 40 feet. 

A COLUMNAR type maple with 
which Cole is well supplied, including 

^he Columnar Red Maple. 



40th birthday for the GCSAA 
Founding fathers' foresight has given today's 
superintendents a strong, active organization. 

By H E R B G R A F F I S 

I n reviewing their first 40 years the 
Golf Course Superintendents' Associa-
tion of America can record in esthetic 
credit, if not in cash, a multi-billion-
dollar contribution to the beautification 
of the United States. 

In the summer of 1926, John Mac-
Gregor, then greenkeeper of the Chicago 
Golf Club, was asked to represent mid-
western course men in forming a na-
tional organization. This plan was an 
outgrowth of the Cleveland Greenskeep-
ers Association, which was started in 
1923 with Fred Burkhardt as president. 

In the Chicago area there was in in-
formal organization of greenkeepers and 
pro greenkeepers. They usually came 
into the Loop or its periphery on Mon-
days to shop for pro shop supplies or 
golf course equipment and supplies. 
These golf business executives would 
have lunch, usually at a speakeasy. In 
Chicago, as in New York, now swanky 
bistros were grog shops during the Great 
Drought of the Twenties. 

The best of the Scotch from the hie-
lands of Cicero was made in stills that 
dumped their waste into creeks that ran 
through golf courses. When one knocked 
a ball into a creek and smelled a 90-proof 

splash or saw a hiccuping cow in a pas-
ture adjoining a course one knew that 
the Civil Bights of Lushes were being 
protected by reliable, accomplished and 
avaricious Sicilian pickets. 

To proceed with history; this Mac-
Gregor was a tough, canny and accom-
plished greenkeeper. John Morley, green-
keeper of the Youngstown (Ohio) CC, 
was an organizer and a green-thumbed 
man. He had been national secretary of 
the Prohibition Party. MacGregor did not 
vote that ticket. He was a temperate 
man, and concerned himself with mak-
ing grass better for golf. MacGregor's 
use of gasoline jabs from a tube to de-
stroy dandelions was a pioneering job 
that if not wholly effective was much bet-
ter than hand weeding. 

At a session in one of the Chicago 
places where assembled the golf course 
customers of John Dee, the Worthington 
Mower man and J. Oliver Johnson, the 
Toro distributor, MacGregor and Joe 
Graffis, the founder of GOLFDOM, de-
cided the Ohio fellows had a great idea. 
Joe, always looking ahead to the growth 
of golf as a business, saw how the Mor-
ley hunch of the National Association of 
Greenkeepers of America would fit into 
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The author, Herb 
Graffis, is shown here 

at left with his 
brother Joe Graffis, 

Sr. (right) and Robert 
J. Abramson, Asso-
ciate Publishers of 

GOLFDOM, at meet-
ing in Kansas City. 



Big new 

RYAN 
GREENSAIRE 

aerates 150 sq. ft 
of green 

per minute! 
• Most cores (36) per sq. ft. 

• Evenly spaced aerating 
holes on 2 centers 

• Every hole over 3" deep 

A e r a t i n g i m m e d i a t e l y r e l i e v e s c o m p a c t i o n 
so b a l l " b i t e s " on g r e e n , ro l l s t r u e . 

The self-propelled Ryan Greensaire 
will help you build your greens to 
tournament quality—and keep 
them that way—the first year you 
use it, Greensaire aerating is thor-
ough: 36,000 evenly spaced cores 
per 1,000 sq. ft.—all over 3" deep! 
Play can resume as soon as wind-

rowed cores (optional attachment) 
are raked away or cores are crumbled 
into top dressing (see photo at left). 
The Greensaire covers up to 150 sq. 
ft. per minute so the average green 
is ready for tournament play again 
in less than 2 hours. Transport 
speed is over 3 Vi mph from green 
to green. And the Greensaire has 
earned a world-wide reputation for 
superfine aerating—plus trouble-
free maintenance! 

• See how Ryan units team up to do 
• more jobs: Pulverize windrowed 

cores, remove thatch and control 
grain with a fast-working Ryan 
Ren-O-Thin or Mataway. Snap-out 
reel allows fast change from thin 
blades and narrow spacing for fine 
turf grasses to heavier blades and 
wider spacing for coarser grasses. 
See your Ryan Distributor or write: 

Manufacturers of WORLD FAMOUS turf equipment 

EQUIPMENT COMPANY 
^ ^ ^ ^ ^ ^ ^ ^ 2 0 5 5 W H I T E B E A R A V E . , S T . P A U L , M I N N . , 5 5 1 0 9 

A E R A T O R S , R E N O V A T O R S , V E R T I C A L M O W E R S , S P R E A D E R S , R O L L E R S , A N D S O D C U T T E R S 



GCSAA Executive Committee (from left): Norman W. Kramer; B. Tom Leonard; Ben K. 
Chlevin; Walter R. Boysen, vice president; James W. Brandt; Edward Roberts, president; 
L. R. Shields; John J. Spodnik, secretary-treasurer; Richard A. McLaughlin; R. C. Balke. 

GGSAA B I R T H D A Y 
Continued from page 44 

the development of GOLFDOM, which 
already had been announced as the mag-
azine of golf business. W. J . Rockefeller 
of the Inverness Club at Toledo, and 
Fred Burkhardt quickly came into the 
line-up of the founding fathers. 

Morley's club gave him a leave of ab-
sence to explore national organization 
possibilities. He, Dr. J. W. Hartshorn 
who was chairman of the Green Section 
of the Toledo Golf Association, Burk-
hardt, Rockefeller, James Muriden of 
Ridgewood GC Cincinnati, MacGregor 
and several other greenkeepers attended 
a meeting September 13, 1926 at Syl-
vania GC, Toledo, as guests of the club. 
There organization plans were made. 

Sessions were held in Chicago, Octo-
ber 22 that year at which the national 
organization outline were presented by 
Morley, MacGregor and Burkhardt. 
Western Pennsylvania greenkeepers 
gathered at Pittsburgh, Nov. 1, 1926 to 
hear the hopes of the founders. In both 
cases the assembled greenkeepers were 
for the idea and gave it regional backing 
by organizing, at Chicago, the Mid-West 
Greenkeepers Association and at Pitts-
burgh the Pittsburgh Association of 
Greenkeepers, with MacGregor as presi-
dent. John Pressler of Allegheny CC 
headed the W. Pennsylvania assembly. 

At that time New England greenkeep-
ers were rather informally organized, 
very much for the good of golf, and 
around Philadelphia course managers 
were getting together and exchanging 

information but hadn't reached the or-
ganizing stage. Although New England 
greenkeepers had a great deal to do 
with the technical advance of the pro-
fession, the group was not early in affili-
ating with the national organization. 

One of the early, and sometimes bit-
ter, problems the greenkeepers' national 
organization had to face was that of 
differences between greenkeepers and 
pro-greenkeepers. The greenkeepers or-
ganizations in numerous areas did not 
want pro-greenkeepers as members. It 
took some years before the specializing 
course managers realized that economics 
and not their personal inclinations dic-
tated an organization table that called 
for the combination job. At many medi-
um-sized clubs (and at more smaller 
clubs) a combination job meant that a 
man could make the kind of a living that 
would attract and hold valuable person-
nel in golf. 

As a matter of economic reality the 
pro-greenkeeper realized acutely that the 
better the course was, the more play it 
attracted and the better business was for 
him. He was the fellow who sensed the 
comparative economic value of the course 
maintenance specialist before the green-
keeper did and, more importantly, be-
fore club officials did. 

There were fellows such as Emil 
(Dutch) Loeffler, the pro-greenkeeper 
at famous Oakmont Club in Pittsburgh 
who had as officials the celebrated 
Fownes family. They were willing to go 
along with Dutch in experimenting with 
money, brains, trial-and-error in produc-

Continued on page 62 



NOW AVAILABLE 

LOUISE SUGGS 

EXCLUSIVE 

PRO SHOP 

COLLECTION OF 

COORDINATED 

GOLF APPAREL 

The new and brilliantly designed 
spring '67 collection of Louise Suggs 
golf apparel for women is 
now available on an exclusive 
basis to pro shops throughout 
the country. For information on 
how you may profit from this 
confined golf sportswear line of 
coordinated shirts, shorts, skirts, 
jackets and culottes, contact: 

PEDERSON, Wilton, Connecticut 
E. J. SMITH COMPANY, Charlotte, N. C. 
GOLF MART, Birmingham, Michigan 
GREAT LAKES GOLF BALL COMPANY, 

Oak Lawn, Il l inois 
WINTER DOBSON, Dallas, Texas 

or write 

L O U I S E S U G G S P R O D I V I S I O N 
David H. Smith Company 
Lynn, Massachusetts 



FOR PEOPLE 
WHO HAVE TO BE SOLD — 

W A L K E R 

E X E C U T I V E 

Gas or Electric Models 
available via direct 
delivery on our trans-
ports. 

Its smoother ride you'll discover immediately 
—its more economical operation will be ap-
parent in a few hours—its rugged durability 
you'll begin to appreciate in seasons to come. 
Whatever you most desire in a golf car or run-
about you'll find it in the Walker Jato Ex-
ecutive for '66. 

Get a demonstration now and see why there's 
no better buy for the individual, nor invest-
ment or lease program for the club than this 
handsome, all-steel value leader. 

(1) Genuine Monroe 
shock absorber floats 
you across the course. 

Wnm 
(2) Direct Drive sim-
pl ic i ty e l i m i n a t e s 
t roub lesome belts, 
chains and noisel 

(3) You can lift en-
tire battery pack out 
for exchange. Time 
saver for the club or 
fleet owner. 

F INANCING. . .LEASING 
PURCHASE AGREEMENTS 

J a t o M a n u f a c t u r i n g , Inc. 
Clay Center, Kan»«« 6 7 4 3 2 " " 1 

Send literature describing the Jato Golf Car 
for 1966. Please check one of the following: 

• individual Use Q c i u b Pro • Dealership 

A C C E N T ON M A N A G E M E N T 
Continued from page 12 

tion in a variety of fields. While five of 
the workshops scheduled for 1966 have 
already been completed, another ten will 
be held in September and October in 
such widely separated areas as Michigan 
State University, New York University, 
San Diego, California, and the University 
of British Columbia at Vancouver. The 
enrollment fee for CMAA members is 
$85, for non-members, $125. 

Few clubs today hire managers strict-
ly on the basis of education, the time is 
rapidly approaching when the title Cer-
tified Club Manager (CCM) will be a 
hallmark of professionalism in the field 
akin to CPA or CLU. It is awarded to 
members who fulfill specific requirements 
over a period of approximately ten years 
and represents a program and goal which 
has the enthusiastic backing of the Na-
tional Club Association. • 

PRO-MANAGER 
Continued from page 42 

Families of marines, including visiting 
immediate members of families, may 
play. Clubs are available to personnel 
not owning clubs. The course opens at 
8 o'clock weekdays, at 7 on weekends 
and holidays. Green fees are 75 cents 
week days, $1.00 weekends and holi-
days. Family membership is $7.00; in-
dividual, $5.00. Free clinics include one 
per year each for juniors and lady depen-
dents and two for members. 

Many important tournaments are 
played at Parris Island, among which 
have been the Interservice Golf Tourna-
ment for All Armed Forces, (the mili-
tary's answer to the National Open), and 
the All-Marine Tournament which is 
open to 250,000 Marines. Excepting 
two generals, according to Frasca, all 
commanding generals have been avid 
golfers during his 18 years there. 

Lieut. William H. Stuckey, Informa-
tional Services Officer at the Marine 
Corps Recruit Depot, mentioned the in-
creased amount of play by men return-
ing from the Far East, because the most 
lacking recreation in the Far East is golf, 
due to the scarcity of courses. Lt. Stuck-
ey's previous assignment was ISO 3rd 
Marine Division, Viet Nam. • 



PROFESSIONALS PLANT STOLONS... 
AMATEURS PLANT SEED 

The only way to obtain putting green perfection is with 
clean, pure-strain stolons. Ask any old-time golf course 
superintendent, or inspect any 6 year old green planted 
with seed. 

A million live nodes are in every bag of Warren' Stolons 
with a minimum of soil. You pay for growth potential only 
—You save on freight. 

FOR THE FINEST GREENS 
WITH PERFECT, EVEN 
TEXTURE AND COLOR... 

STOLONS 

7V<Vl>UK4 T U R F N U R S E R Y 

8 4 0 0 W. 111 th St., Palos Park, I l l inois 
Send us detai ls on beaut i fu l , hardy, vigorous greens 
and tees wi th Warren Stolons • Warren ' Sod 

F R E E L I T E R A T U R E 
• "Construct ion and P lant ing of Put t ing Greens w i th 

Creeping Bent Sod or Stolons." 
• "Genet ic Var iabi l i ty in Creeping B e n t " A s tudy of 

seed versus stolons for p lant ing put t ing greens. 

C lub N a m e 

Address 

Ci ty - S t a t e -

S u p e r i n t e n d e n t . 

WHEN BUILDING 
A PUTTING G R E E N -



Nl-w sizn F0IW8.. 

Bottom dollar. Whether your course 
is 9 or 18 holes, you'll get a lot of work 
for lowest investment with the New-
Size Ford 2000 All-Purpose tractor. 

T o p Producer! New-Size Ford 3000 
All-Purpose has the widest range of 
transmission and PTO options in its 
field. Available with gasoline or diesel 

STRONGER 
TOUGHER 
FASIR! 

New-Size Ford 2110 low-center-of-
gravity tractor. Low in investment . . . 
low in profile . . . low for easy mounting 
. . . low for safer hillside work . . . but 
high in performance. 


