
Wherever golf is played... 
Par Aide matched furniture makes the big difference in appearance and 

comfort. End frames are cast of high grade non-corrosive aluminum alloy. 

Back and seat slats are grade "A" treated redwood. Wide choice of end frame 

colors. High impact plastic covering on boards is optional. 

F O R C O M P L E T E L I N E O F P A R A I D E G R E E N S 
A N D T E E S E Q U I P M E N T — W R I T E F O R C A T A L O G 

PAR A IDE P R O D U C T S C O M P A N Y 
296 NORTH PASCAL STREET • ST. PAUL, MINNESOTA 55104 



Superintendents say — "We need a fa i rway 

Verti-Groove machine that cleans as it renovates." 

The 

Master Verti-Groove 
with 

Catch-Master does 

both — at the same 

time. And it takes 

only one man to do it. 
As part of West Point's "formula for fall" — 

all West Point Equipment is designed for one man to do a complete job better—faster. 

Write for full information 

WEST POINT PRODUCTS CORPORATION West Point, Pa. 

feet long. Two of the three fingers are 
always blocked off with the two-foot pipe, 
which is painted yellow, so that golfers 
can enter or leave the path via only one 
finger. One of the pipe barriers is changed 
every day so that traffic is diverted from 
one path to another. In this way, the turf 
at the end of any of the three fingers is 
not subject to day-in, day-out wear. 

Slit-Trench Drainage 
BY WALTER R. BOYSEN 

Supt., Sequoyah CC, Oakland, Calif. 

Clearing up troublesome wet areas on 
courses can be done inexpensively by the 
slit-trench drainage method. 

I use a Davis "Pup" to cut a ditch of 
about three- or four-inch width, and 18 
inch depth, from the spot where the wa-
ter collects to an area where it can be 
dispersed or drained off. The bottom of 
the trench is filled with about four 
inches of pea gravel. Then, reject quality 
plastic pipe of small diameter (from 1 
to ins.) is placed atop the gravel after 
}4-inch holes, about six inches apart, are 

drilled into it. After the pipe is installed, 
the remainder of the ditch is filled with 
more gravel. 

This is not an original idea. I picked 
it up from another supt. while attending 
one of the local turf conferences. I use it 
extensively on my course as a substitute 
for the older and more expensive method 
of clay tile drainage. 

Minnesota Show and Conference 
A turf equipment show and demonstra-

tion, jointly sponsored by the Minnesota 
GCSA and the University of Minnesota 
horticulture department, will be held Oct. 
5-6 at the State Fair grounds in St. Paul. 
The 38th annual Minnesota GCSA turf 
conference will be held Nov. 17-18 in 
the Normandy Hotel, Minneapolis. 

Florida Turf Conference 
The 13th annual University of Florida 

turf management conference will be held 
Oct. 5-7 at the Ramada Inn, Gainesville. 
Florida Turfgrass Association officers for 
1965-66 will be elected during the con-
ference. Grenville C. Horn and Wally 
Anderson are co-chairmen. 
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Velsicol yives you the answers 
to fall and winter turf problems 

No. 1—curly dock. No. 2—knotweed. 
No. 3—common chickweed. Kill these 
and other turf weeds right down to their 
deepest roots with Banvel® D-4S. This new 
herbicide attacks through roots and foliage 
to destroy the complete plant. Effective in 
warm or cool weather. Excellent for hard-to-
kill winter broadleaf annuals. 

No. 4—snow mold. No. 5—brown patch. 
To prevent or cure these or other turf dis-
eases, apply Velsicol® "2-1" fungicide. The 
new "2-1" formulation provides immediate, 
spontaneous wetting action, excellent sus-
pension stability, and less foaming action. 
Mix with water, or apply dry, mixed with 
sand or compost. 

No. 6—copper spot. No. 7—Pythium. 
No. 8—dollar spot. Velsicol® Memmi .8EC 
is a new liquid mercurial fungicide that 
makes it easy to control these and many 
other turf diseases. Memmi .8EC mixes in 
minutes, needs no constant agitation, won't 
clog nozzles, and leaves no sediment in the 
spray tankl 

No.9—green renovation. Use Pestmaster® 
Soil Fumigant-1 to kill weeds, weed seeds, 
obnoxious grasses, nematodes and insects 
in all stages of life when renovating or 
establishing new greens. Clean, efficient 
and economical. Packed in convenient 1 -lb. 
cans for use with Jiffy opener and saran 
tubing. 

ask 1 • 
Velsicol 

'u o h ; ° ^ m * , 0 G-95 ! 

J 
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Carlyle Golf Club Quarry Tile.. • combines the beauty and 
durability of ceramic quarry tile with rippled non-slip surface. In a variety of rich colors, 
6 " x6 " x 1/2"in size, for new floors or resurfacing. Contact your ceramic tile contractor 
or write direct. The Carlyle Tile Company, Ironton, Ohio; or 
Jordan Tile Mfg. Co., 909 Railroad St., Corona, Calif., 91720. 

Front Yard Maintenance 
(Continued from page 48) 

Water is not one of Sunset Oaks' head-
aches, except when it refuses to go into 
the ground. The development owns a lake 
that holds 3V2 million gallons and has 
free flowing wells to replenish it. On a 
long summer day, the course may use as 
much as 1.7 million gallons on the fair-
ways, applied through a quick-coupler 
system. Sprinklers at the greens are oper-
ated automatically. 

Sun and Wind Hurt 
The climate is nearly as devilish for 

Uhland as the soil. The incessant sun 

bakes the shallow soil throughout the long 

summer days, often with assistance from 

stiff winds. Frost nips the tender grasses 

in the winter when heavy cloud layers 

often last for weeks. 

Fairways were seeded to a 40-60 High-

land bent and red fescue mix in December, 

1962. Six months later the course was 

playable. In October of 1963 the first 

major tournament, the Porky Oliver 

Open, was held. A year later the Camellia 

Open was held. 

Greens are Seaside bent over 14 inches 

of washed sand. They average 10,000 

square feet. In spite of obstacles, Sunset 

Oaks management was able to reduce its 

maintenance budget for 1965 to $85,000 

from the $100,000 allotted last year. 

3-Phase Junior Program 
(Continued from page 32) 

ment (Medal) play of 4 holes on each 
date to determine the Junior cham-
pions. 

An entrance fee of $2.00 will be 
charged for each person enrolling in 
the program. Money collected will be 
returned to the participants in the form 
of prizes and refreshments at the end 
of the tournament. 

Parents who desire to enroll their 
children in the program should sub-
mit their names and ages to the pro-
fessional as soon as possible and no 
later than June 18. 

Junior Golf Committee 



Merchandising Hypnotism 
(Continued from page 30) 

trick is to catch a person's eye with a 
carefully placed bright color and then 
lead him on to looking at the rest of the 
merchandise on the shelf or in the case." 

Suggestion leads the golfer this far. 
He may then spot something that he has 
intended to buy, or Benning or one of 
his assistants may point out something 
that stirs his fancy. Selling, or the theory 
behind sales, is that simple at the New 
Jersey club. 

Checks on Game 
The Plainfield pro feels that there is 

one other way in which suggestion can 
be used in making sales, although at best 
it is only indirect. It consists of no more 
than checking once a week as to how a 
person is playing. This may result in 
some quite lengthy discussions, but it 
shouldn't be forgotten that when a per-
son starts talking about his game, the 
conversation usually can be steered to a 
possible need for new clubs or for tak-
ing lessons. 

"You can drop a hundred suggestions 
into a conversation when you are discuss-
ing clubs with a member," Benning re-
marks. "And most of us should be filling 
in more of our time with lessons. There's 
a big leak in lesson revenue simply be-
cause we aren't going after this business." 

Four Years in Training 
A onetime caddie who later captained 

the Purdue University golf team while 
taking a degree in Economics at the In-
diana school, Benning has been in golf 
since 1960. He deferred his entry into the 
field until after he did a three-year hitch 
in the Marine Corps and worked as many 
years in real estate and industrial sales. 
From 1960 until 1964, he traveled the 
apprenticeship circuit from Davton, O. 
to Clendale, Calif, to West Caldwell. 
N.J. and spent a winter at Thunderbird 
in Palm Springs. He worked for Tom 
Foree, Jim Swagerty, Wes Ellis and Claude 
Harmon. All taught him a great deal 
about merchandising and Ellis and Har-
mon, both noted players, showed him the 
tricks of teaching. Benning furthered his 
golf education by playing the U.S. winter 

tour two seasons and the Caribbean tour 
in 1964. 

Benning's ideas about running a shop 
have been borrowed directly, or are vari-
ations on the things he learned from the 
above mentioned pros. He notes that all 
these men have one thing in common — 
they insist that a shop's success is con-
tingent on how bright and fresh it looks 
and the kind of service the pro and his 
staff are willing to give. 

Service Never Wears Thin 
"These fellows haven't done anything 

to revolutionize golf merchandising," says 
Bob Benning, "but they certainly have a 
thorough understanding of its fundamen-
tals. One, in particular, used to talk about 
service. He said that among pros the 
word itself is overworked, but too many 
don't have a real concept of what it means. 
The thing to remember, this man empha-
sized, is that if you give it unstintingly it 
will never wear thin with members. That 
may be the best lesson I learned during 
my apprenticeship." 

One other thing that Benning learned 
during his four apprentice years is that 
the pros he worked under insisted on 
getting the best possible assistants, and 
then gave them broad responsibilities 
after it was seen that they were going 
to work out satisfactorily. Bob copied 
their lead. As already has been implied, 
an assistant such as Chuck Genter is hard 
to improve upon. Quality in the pro staff 
at Plainfield doesn't stop with him be-
cause Benning has another very capable 
aide in Louis Don Aruma, the caddie-
master, who has been at the club for 
40 years. A fellow like Don Aruma is 
particularly valuable because he is com-
pletely familiar with the likes, dislikes, 
whims, etc. of the members and can 
flash the pro signals as to how to proceed 
in handling them. Don Anima, too, has 
been around long enough to know where 
to get cash for trade-in clubs when it may 
seem that it is almost impossible to give 
them away. 

Organize Par 3 Group 
An association of Ohio Par 3 owners 

and operators is being organized by Karl 
Kushin, pro at Imperial GC, Mansfield, 
to seek relief from heavy taxes that are 
being imposed on recreational businesses. 

September, 1965 75 



Specialists in Golf Course 
Construction Since 1924! 

GOLF COURSE CONSTRUCTION BY CONTRACT 
For further information, write or call 

CONSTRUCTION COMPANY 
GOLF COURSE BUILDERS 

Mailing address P.O. Box 66, St. Charles, III. . 584-0315 & 584-6641 

BATAVIA, ILL. • 879-3843 DANVILLE, ILL • 442-2411 

GREENSKEEPER! 
locate tile lines QUICKLY 
with new professional 
grade T I L E P R O B E 

• pinpoints position - depth 
• 4 8 " selected steel rod 
• solid steel handle 
• stainless steel tip 
• all parts replaceable 

Our new, improved TILE PROBE 
features a '/ j" machined stainless 
steel tip threaded to a 3/s" high 
strength steel shaft. The specially 
designed tip removes all the friction 
from the shaft . . . Makes probing 
underground easier and faster . . . 
Developed and sold over a 10 year 
period to plumbing and sewer 
contractors . . . REMEMBER, you push 
ONLY the TIP! 

TILE PROBE CO. 
P.O. Box 158 

Roselle, Illinois 60172 

Driving Range Operators 
and Distributors 

We specialize in rebuilding golf 
balls with all new materials, and a 
new cured tough cover. Satisfaction 
guaranteed. 

W A Y N E GOLF BALL CO. 
31117 Little Mack Ave. 

Roseville, Michigan 

Spyglass Hill 
(Continued from page 26) 

further discourage the gambling brand 
of shotmaker, a long lake guards the 
right front of the green and an oversized 
bunker the left front, with a narrow fair-
way of 20 yards in between. Hanna quips, 
"Jones thought of building a high bridge 
on this hole so the unhappy duffer could 
take a quick dip to eternity." 

It was on this very 14th tee that course 
construction was started in May, 1964. 
Except for heavy rains last winter — when 
work was halted and a 'cat' almost sank 
out of sight — construction has moved 
along smoothly. The rains turned out to 
be a blessing because they pointed out 
several requirements for drainage, boost-
ing the actual construction costs of the 
course by $20,000 to $487,000. 

Construction involved the destruction 
of 50 acres of Monterey pine and oak-
trees, which were hauled into holes in the 
middle of the fairways and burned; the 
installation of irrigation and drainage sys-
tems; the closing of one Del Monte road; 
and the elimination of a spectacular col-
lection of equestrian trails and jumping 
courses which ran through the previously 
untouched forest. 

Hold Up on TV Cables 

Originally, it was planned to install 
buried television and power cables on se-
lect holes but the $25,000 expense was 
considered too costly. Now it is antici-
pated that more compact and lightweight 
portable television cameras and other 
sending and receiving equipment wiJ) be 



Now-Johns-Manville 125 psi 
Ring-Tite PVC Pipe 

for permanent underground irrigation systems 

DESIGNED FOR 125 psi Made specifically 
for permanent underground irrigation sys-
tems. Tight joints. High flow rate. Corro-
sion resistant. 

ELIMINATES EXPANSION OR CONTRAC-
TION PROBLEMS The Ring-Tite Joint per-

Cross-section of Ring-Tite Joint. Installers need only 
insert spigot end of pipe into belled end. Com-
pressed ring forms permanent water tight seal, 
accommodates pipe contraction and earth move-
ment. Eliminates the stresses that occur with solvent 
welds. 

mits contraction within the bell. Eliminates 
stresses and strains that occur with solvent-
weld joints. No need to "snake" . . . nar-
rower trenches possible. 

NO SOLVENT WELD ATTACK There is no 
solvent drip to weaken pipe walls . . . no 
incomplete joints to leak. 

NEW J-M FINANCE PLAN J-M helps finance 
your irrigation system. Plan covers pumps, 
engines, fittings, pipes, sprinkler-heads and 
other accessories. Installation, too. 

Johns-Manville recommends design velocity 
of 5 ft. per second. For velocities exceeding 
8 ft. per second, see your J-M representative. 

J-M PVC pipe forms an irrigation system 
that will do a more economical job. For 
full information plus details on the J-M 
Finance Plan write: Johns-Manville, 
Box 363, GO-9, New York, N.Y. 
10016. Cable: Johnmanvil. ¿ / y | 

Johns-Manville 



SOFTOUCH Golfsox and Golfpeds 
put a sock into golf! Perfect f i t . . . outstand-
ing comfort... latest designs and colors... 
footloose freedom and fairway flair! 

Over 60 Sty les. . . for Men and Women 
Tops in Quality and Action-Priced! 

... At Pro Shops Exclusively! 
S T A T E S H A N D K N I T C R A F T S 

Creators and Designers Since 1913 

303 Fifth Avenue, New York, N. Y. 10016 
Send for our new color catalog 

developed by the time the course is 
ready for tournaments. 

A 2,000-square-foot, one-story pro shop 
already has been completed, with con-
struction of a two-story, combination club-
house and NCGA office building sched-
uled to start in early 1966 at the inter-
section of Signal Hill and Stevenson roads. 
The latter will be adjacent to a 300-yard 
driving range and practice greens. 

Primary feature of the 5,800-square-
foot structure will be a rooftop observa-
tion deck overlooking much of the pic-
turesque course. The clubhouse portion 
of the building will include lockerrooms, 
meeting and sitting rooms, a card room, 
and a large club room on the upper level. 
However, since the clubhouse is to be 
the main facility for the Spyglass Hill 
Golf Club, it will have no social area. 
Architect for the pro shop and clubhouse-
office building is Gifford Sobey of Los 
Gatos. 

There is a strong possibility some home 
construction will be undertaken. A few 
custom houses now skirt the links on the 
2nd through 5th and on the 13th holes. 

Deer Inspect Course 
Spyglass has had a collection of very 

unusual construction supervisors. Del 
Monte Estates is the sanctuary of some 
2,000 deer and other wildlife and it's 
a rare day when you don't see several 
deer inspecting the challenging course. 

Challenging is right. Designer Jones 
has described Spyglass as "the supreme 
test for the likes of Arnold Palmer and 
Tack Nicklaus . . . some of those par 
fives will bring those lads to their knees." 

Hanna emphasizes, "There is no way 
to wish your way around this course. 
Not only do you have obstacles of sand 
dunes, bunkers, lakes and trees along the 
fringes but there are menacing 200-foot-
tall pines which sit in the mid-point of 
the fairways on the 9th, 16th and 17th 
holes. Then, there are the elements. 

"Take the first hole. It is a 600-yard 
monster with a dogleg to the left off a 
beckoning clump of trees. But I'd bet 
neither Nicklaus nor George Bayer can 
reach the neck of that dogleg in one shot 
because you must always drive against 
a prevailing northwest wind." 

Hanna and Club Pro Frank Thacker 
take great delight in discussing the other 

BETTER 
GREENS 
CARE . . . with 

r u g g e d 2 h . p . m o d e l 6 4 
S P - 2 4 " w i d t h -
d u r a b l e f i n i s h 

• removes thatch • "stands up" grasses 
• improves aeration • cuts costs 
" E - Z R a k e . . . bes t m a c h i n e w e e v e r b o u g h t ! " 

W r i t e f o r c a t a l o g a n d p r i c e s t o d a y . 

E - Z RAKE, I N C . 
A c t o n , I n d i a n a , 



major obstacles to breaking par on the 
course. Those not previously mentioned 
include: 

—Tremendous, swirling winds which 
whip off the Pacific along the ocean holes 
of Nos. 2 through 5. 

—The 370-yard, par-five 17th could be 
a nightmare. Five bunkers surround the 
green; there's that big pine in the mid-
dle of the fairway; and if you hook the 
ball you're dead because you wind up 
in the 11th fairway with a forest of trees 
blocking your return shot. 

—"A super finishing hole" is what 
the gregarious Thacker calls the 18th be-
cause "there is no way to play it safe." 
The Robert Louis Stevenson School is to 
the left of the fairway; trees to the right; 
and the green guarded by large bunkers. 

"Jones is damn proud of this course," 
explains Hanna. "He proceeded with ex-
treme care because the opportunity to ac-
quire terrain like this for a championship 
golf course comes once in a lifetime." 

Has 250 Sponsors 
The NCCA became seriously interested 

in obtaining a home course in 1959 when 
it began finding it difficult to convenient-
ly stage its championshin events. The idea 
was brought into being by the full cooper-
ation of Del Monte authorities. After 
Samuel F. B. Morse, board chairman of 
Del Monte Estates, made the land avail-
able, a total of 250 sponsors put up $2,500 
apiece to finance the ambitious project. 
Spyglass Hill GC was formed and it ob-
tained a 50-year lease on the land from 
Del Monte, with the latter maintaining 
and operating the course. 

A number of colorful course names 
were suggested by the golf club founders, 
such as Indian Village (a onetime Indian 
village has been converted into picnic 
grounds on the edge of the 6th and 7th 
holes), White Sands, Pebble Pines, Bird 
Rock, Fan Shell Cove and Fan Shell 
Beach. The directors selected Spyglass 
Hill, which was suggested by Morse. 

When not reserved for club members or 
NGGA tournaments, the course will be 
open for general play to all members of 
all USGA golf clubs. 

The Northern California Amateur — 
a match play tournament — is slated to 
formally baptize Spyglass in September, 
1966. 

MCLAUGHLIN 
Range, Miniature, 

Pro Shop Golf Balls 
Made of finest materials, care-
fully supervised. Covers contain 
the new DUPONT NEOPRENE 
HC for maximum durability. Fin-
est URETHANE enamel used. 

* * * * * * 

WANT TO SAVE ON 
RANGE BALLS? 

Have your culls rebuilt the MC-

LAUGHLIN way. Exclusive pro-
cess gives them same durability 
as new range balls. Covers and 
paint the same as our new 
range balls. 

* * * * * * 

Range and miniature sup-
plies and equipment. Send for 
catalog. Used balls bought, 
sold and exchanged. 

Free samples of balls 
on request. 
* * * * * * 

YOU CAN PAY MORE -

BUT YOU CAN'T BUY BETTER! 

HUGH J . MCLAUGHLIN & SON, inc. 
614 N. Indiana Avenue, Crown Point, Indiana 



NEW 
BAG 
RACKS 

INCREASE EARNINGS 
AND SAVE SPACE 

Service is in sight 
with vertical bag racks 

Your club members will appreciate the extra con-
venience and service that only Stafford Vertical 
Bag Racks can offer. And, like pro shops across 
the nation, you can profit from the 40% addi-
tional space (compared to other storage systems) 
this rack makes available. Additional benefits are: 

• Wear and tear of golf bags 
is completely eliminated 

• Damp bags dry faster—no mildew 

• Faster, easier storage 

• Provides a neat appearance 

• Easy to install 

PLAN TO DAY TO CONTACT 

THE A. G. STAFFORD CO. 
2006 Allen Ave S. E. • P. O. Box 287 • Canton, Ohio 
P A T E N T E D Phone 453-8431 

Swinging Around Golf 
(Continued from page 22) 

televised golf tournaments advertising 
putters for $3.98, golf umbrellas for $1.98 
and golf balls three for $1.33 after build-
ing up a quality market enriching tour-
nament winners, they have more of a kick 
about killing the golden goose than the 
tourney pros have. 

Talk of tourney pros needing a "com-
missioner" points up the confusion that 
disturbs professional golf . . . Pro base-
ball and basketball commissioners, now 
that those sports are merely big business 
instead of team sports, are merely window 
trimming and haven't got any authority 
. . . Sale of the Yankees to CBS demon-
strated that . . . So with the conclusively 
demonstrated futility of commissioners in 
sports conducted by soundly financed and 
experienced corporations, what are the 
chances for a "commissioner" in the high-
ly individualistic playing business of golf? 
. . . Anybody who would want a job as 
a pro golf commissioner wouldn't be the 
guy pro golf needs. 

It may not be theoretically the best 
arrangement in the world to have the club 
and playing pros grouped under the PGA 
in its present form, and having as unpaid 
officers, fellows who are either masochists 
or martyrs . . . but, anyway, it's a good 
deal for the playing pros because it pro-
vides somebody to blame when anything 
is screwed up . . . The bellyaching has 
been going on for years and will continue 
while a new crop of boys are growing 
up and learning the wisdom of Harry 
Truman's advice: "If you can't stand the 
heat, stay out of the kitchen." 

You don't suppose Dave Marr, chair-
man of the PGA tournament committee up 
to Aug. 10, 1965, had too much taken 
out of him by that job, or would be in 
favor of splitting the PGA into club pro 
and tournament pro sections? . . . Dave, 
as the new PGA champion, ought to be 
quite well satisfied by $25,000 first prize 
money and the PGA championship as it 
is . . . Very few genuine golf champion-
ships are left . . . Television is making 
golf tournaments just another gimmick 
to sell something . . . The TV World 




