
WHAT TO GUARD AGAINST— 
Equally as important as what is wanted, 
is what is not. Here is a "rogue's gallery," 
of the grasses and weeds most pestiferous 
in turf, as determined by the Velsicol 
Chemical Co. survey and this writer's 
"The Lawn Book," Macmillan, 1961 (See 
Chart). Obviously, they vary widely with 
the climate and location and many others 
could be added to the list. 

Of these turf rogues, any golf course 
superintendent realizes that many—al-
most all of the broadleaf sort—are con-
trollable these days with herbicides. It's 
a different matter with many grass-type 
weeds, which should be guarded against 
more carefully as inclusion in purchased 
seed. 

HOW TO I D E N T I F Y QUALITY— 
A germination percentage is required by 
law on the seed label or tag; it is checked 
by official policing. The higher the ger-
mination, naturally the greater the value 
(by the same proportion). But it makes 
not a great deal of difference in getting 
a stand, whether the bluegrass you sow 
germinates say 80% or 90% (though the 

higher germinating seed should then re-
ceive at least a 10% price advantage). It 
is normal for germination to vary among 
species, and even between lots from one 
region and another. Except for a casual 
check to note value, one can pretty well 
take for granted adequacy of germina-
tion on seed reaching market through 
regular channels. 

Purity is another common standard of 
sale. It signifies the weight of designated 
seed as a percentage of the total weight. 
The best lots of some seed types may 
run as high as 99% pure, the remaining 
1% being a bit of dust or chaff termed 
"inert." With other seed 85% purity 
may be usual. Much depends upon the 
kind of seed, and even the year of har-
vest. There are instances where cleaning 
out the last bit of chaff would also 
eliminate good seed, and thus raise the 
price for no real benefit. But again, lesser 
purity should certainly be compensated 
for by proportionally lower price. 

Varying according to state seed law, 
weed content must also be listed on the 
label. Some weeds especially pernicious 
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ACTION'S FREE 
OFF EVERY TEE 

with BUTWIN 
GOLF JACKETS 

"Action jackets" by Butwin feature 
exclusive free-swing designs per-
formance-tested and approved by 
the pros. Comfortable and light-
weight, Butwin jackets are made 
from fabrics specially selected for 
rugged, active duty. Let your pro 
help you select the style and color 
that's just right for you. Write for 
free i l lustrated catalog. 

BUTWIN SPORTSWEAR 
Finch Building, St. Paul, Minnesota 55101 



quence in mowed turf—things like Gali-
um, dodder, etc. Nevertheless, it behooves 
a superintendent to specify essentially 
weed-free seed unless an analysis by a 
testing laboratory reveals exactly what 
the weeds are, and the superintendent 
sees that they are of no consequence. 

So far, quality considerations are rea-
sonably clear-cut. But there's a less ob-
vious aspect worthy of checking on, too. 
This is the "crop" content. Most state 
seed laws allow up to 5% each of non-

Continued on page 95 

EPITOMIZED TURF WEED SURVEY 
(in approximate order of recognized pestiferousness) 

Grasses And Other Monocotyledons Comment 
crabgrass, Digitaria An annual, now controllable with herbicides. 

annual bluegrass, Poa annua Good golf turf except for seedheads and sum-
mer die-out risk; no good herbicide control. 

goosegrass or silver crab, Eleusine 
indica 

A tropical annual, favoring hot, compacted 
ground; moderately controllable with herbicides. 

quackgrass, Agropyron repens Tough, persistent perennial with deep rhizomes; 
noxious, no selective control. 

dallisgrass and other Paspalums As bad as crabgrass in middle and southern 
latitudes; perennial, not easily controlled. 

nimblewill, Muhlenbergia schreberi An increasingly important perennial pest of the 
Midwest, fine-textured but patchy; herbicidal 
control erratic. 

sandbur, Cenchrus sp. Annual developing troublesome burs; herbicidal 
control moderately successful. 

tall fescue, Festuca arundinacea Perennial bunchgrass taking place of crabgrass 
as No. 1 pest in lawns; no selective control. 

other "haygrasses" (orchardgrass, 
timothy, brome) 

Perennial problems similar to tall fescue. 

nutsedge, Cyperus Perennial clumps of fast-growing, yellowish 
foliage from deep "bulbs"; no satisfactory 
selective control. 

wild onion or garlic, Allium sp. Problem similar to nutsedge, mostly middle 
latitudes. 

(Others, less frequently listed as important, 
are: barleys, barnyard grass, foxtail, Pani-
eum, redtop, smutgrass, stinkgrass, velvet-

grass, and occasionally bentgrass or ber-
muda when invading other type turf.) 

Broadleaf Weeds , T h e Dicotyledons 
dandelion, Taraxacum officinale Easily controlled. 

plantain, broadleaf and buckhorn, 
Plantago sp. Easily controlled. 

knotweed, Polygonum aviculare Controlled with newer herbicides. 

chickweed, common, Stellaria media Controllable selectively. 

chickweed, mouse-ear, Cerastium vulgatum Controllable selectively with persistence. 

spurge, spotted, Euphorbia maculata Controlled with newer herbicides. 

speedwell, Veronica Controllable selectively with persistence. 

henbit, Lamium amplexicaule Controllable selectively with persistence. 

(Others frequently quite a nuisance are: 
black medic, clovers, docks, ground-ivy, 
hawkweed, mallow, mustards, (Cruciferae), 

pennywort, puncture vine, purslane, sheep 
sorrel, shepherd's-purse and other cresses, 
wild carrot, wood sorrel and yarrow.) 

SEED SELECTION 
Continued from page 91 

in agriculture may be forbidden entirely. 
Others, less serious, must be grouped as 
"weeds" but don't have to be individually 
named. Naturally, for fine turf such as 
on the golf course, purchasing seed with 
any significant amount of troublesome 
weeds (those of Chart) is questionable. 
But it well may be that certain weeds 
bothersome on the farm are of no conse-



Spray time-proven Tersan OM and be sure 

Du Pont "Tersan" OM* turf fungicide applied late in the fall will 
prevent snow mold from developing in late winter and/or early spring. 

• "Tersan" OM, a mercurial-organic sulphur combination prevents 
snow mold and other major turf diseases. 

• Thoroughly tested...provides long-term residual protection. 

• Large safety factor under all conditions. 

• Disease prevention is obtained with an application of 8 ozs. of 
"Tersan" OM per 1000 sq. ft. as late as possible prior to snowfall. Follow with 
3 ozs. per 1000 sq. ft. in early spring during freezing and thawing. 

For full information on "Tersan" OM and other dependable Du Pont 
Turf Products, consult your golf course supplier...your service agency. 

• " T e r s a n " OM combines the protective features of " T e r s a n " 75 with the eradicant advantages of Semesan®. 
With any chemical, follow labeling instructions and warnings carefully. 

Better Things for Better Liv ing . . . through Chemistry 



You share the profit... we take the risk — 

RENT-A-FLEET 
It really isn't much of a risk. We know 
from experience that a fleet of Walker 
Executives will speed play and multiply 
the rounds played on your golf course. 

But how do you know? 
Here's a good way to find out about this 
money-player at very little cost and 
with no risk at all. 

A D V A N T A G E S O F R E N T - A - F L E E T 

The cash outlay is small. The rent is 
low. You can keep your funds available 
for other club improvements, so the slow 
months won't drain your bank account. 
There is no risk and less trouble. 

We take care of any major servicing. 
Naturally, under this arrangement, we 
share the profit with you. If you don't 
like this idea, we'd be delighted to sell 
you a fleet. 

Make sense? 

T H E 1 9 6 5 
W A L K E R E X E C U T I V E 

Gasoline or Electric 
Add all-steel, uni-body 

const ruct ion and 
spor t s car s ty l ing 
comfort to all t h e 
o ther th ings you 

expect from a golf 
c a r t . . . a n d you 

have the W a l k e r 
Execu t ive . . . a 

real money-
player . 

Please send me complete details of the W A L K E R E X E C U T I V E RENT-A-
F L E E T PLAN and your full-color booklet on the '65 model Executive Golf 
Cars—gasoline and electric. 

NAME 

ADDRESS 

M A I L T O : 9a* 
-CITY -STATE 

M A N U F A C T U R I N G . I N C . , S A L I N A , K A N S A S 



N o w - - J o h n s - M a n v i l l e 125 psi 

Ring-Tite® P V C Pipe 
for permanent underground irrigation systems 

D E S I G N E D SPECIFICALLY for permanent un-
derground irrigation systems. 125 psi. Tight 
joints. High flow rate. Corrosion resistant. 

E L I M I N A T E S EXPANSION OR C O N T R A C T I O N 
P R O B L E M S The Ring-Tite Joint permits con-

Cross-section of Ring-Tite Joint. Installers need only 
insert spigot end of pipe into belled end. Com-
pressed ring forms permanent watertight seal, ac-
commodates pipe contraction and earth movement. 
Eliminates the stresses that occur with solvent 
welds Johns-Manville recommends design velocity 
of 5 ft per second. For velocities exceeding 8 ft. 
per second, see your J-M representative. 

traction within the bell. El iminates stresses 
and strains that occur with solvent-weld joints. 
No need to " s n a k e " . . . narrower t renches pos-
sible. 

NO SOLVENT W E L D ATTACK There is no sol-
vent drip to weaken pipe walls . . . no incom-
plete joints to leak. 

NEW J-M F I N A N C E PLAN J-M helps f inance 
your irrigation system. Plan covers pumps, 
engines, fitt ings, pipes, sprinkler-heads and 
other accessories. Installation, too. 
For full information on J-M PVC pipe and de-
tails on the J-M Finance Plan write: 
Johns-Manville, Box 3 6 3 , GO- IO, New 
York, N.Y. 1 0 0 1 6 . Cable: Johnmanvil . j j y j 

Johns-Manville 



BETTER 
GREENS 
CARE. . . with 

rugged 2 h.p. model 64 
SP-24" w i d t h -
durable finish 

Gift wraps can lead 
to more profits 

• removes thatch • "stands up" grasses 
» improves aeration • cuts costs 
'E-Z Rake . . . best machine we ever bought!" 

Write for catalog and prices today. 

E - Z R A K E , INC. 
Acton, Indiana 

For more information circle number 1060 on card 

SOLO GOLF CART 
"A N E W C O N C E P T " 

Golf Technicians, Ine. 
Suite 770 

1776 Peachtree Bldg. 
ATLANTA, GA. 30309 

GEORGE SAAL 
JOE ST. CLAIR 

Phone: 873-6337 

DISTRIBUTORSHIPS NOW AVAILABLE 

G¡ rift wrapping is more than a member 
service with the holiday season drawing 
near. It is a tradition as important as 
quality merchandise; a business practice 
as necessary as the mark-up; a public re-
lations tool which enhances a pro shop's 
reputation. 

The season is always open. Gift wrap-
ping is not just a Christmas custom. It's 
called for on birthdays, graduation, Fa-
ther's Day, Mother's Day, anniversaries, 
etc. It's the icing on the customer's cake, 
often the most important ingredient in 
your sales recipe. 

Gift wrapping moves merchandise. 
Many of the products you sell are bought 
as gifts. If they are gift-wrapped, your 
member has only to buy the product and 
give it. Both the giver and the recipient 
are pleased. 

When you make it easy for them to 
buy, they become satisfied members, re-
peat customers, and perhaps walking, 
talking commercials. 

It's a service that should be exploited 
fully. It is best promoted by making it 
available to all members and by using 
quality materials. Don't hide your gift-
wrap department. Don't make the cus-
tomer beg for the wrapping. Have a 
large selection of bows, ribbons and pa-
pers on hand. 

If the purchaser can't get this service 
at your shop, he will go elsewhere. 

It is no secret that men don't like to 
gift-wrap. The shop must do their wrap-
ping. A good gift-wrap program can 
make your shop gift headquarters for 
your membership. It is good business to 
gift-wrap. It is good business to promote 
your gift-wrapping, whether you offer it 
as a free service or charge for it. 

Members like to know (1 ) does the 
pro shop gift-wrap?; ( 2 ) is it free?; 
( 3 ) if there is a charge, how much? 

If you act as if gift-wrapping is an im-
position, chances are you'll lose repeat 
business. But if your member knows that 
whatever he buys will be cheerfully 
wrapped—and wrapped with taste from 
a good selection of appropriate ribbons 

Continued on page 100 



(pahac GOLF CARS FOR 1966 
Take Your Choice Of The 

CHOICE ONES 
Three W h e e l s — Four Whee ls — Canvas Canopy 
— Exclusive Fiberglass Top — W r a p - A r o u n d 
Windshie ld — Ti l ler or Automot ive Type Steering 
— Personnel Carr ier — Service Car — 

Regard less O f The S t y l e Y o u Choose . . . 

THE FRAME'S THE SAME! 

WHY? 

THE FRAME'S THE SAME! 

Some Select Dealerships Available 

Because Pargo is the O N L Y Golf Car t h a t 
STAYS Y O U N G . T h e Pargo " Q u i c k - K i t " 
allows you to update A N Y model Pargo so 
it looks l ike T H I S Y E A R ' S M O D E L . . . 
BECAUSE . . . 



MORE SERVICE & PROFIT 
IN THE LOCKER ROOM 

with 

Complete Shoe Cleaning/Shine Bar* 

* Anyone can operate 

* Handles shoes, bags, all leather 
items . . . and all colors 

* 5 times faster service than hand 
work 

Write for full information direct to: 

ADVANCE TOOL CO. 
P O. Box 25394, Los Angeles, Calif. 90025 

For more information circle number 1063 on card 

G I F T W R A P Continued from page 98 
and paper—you Ve probably made a 
friend. 

The question of whether to charge for 
the service is more a matter of policy 
than profit. Token charges for wrapping, 
usually ranging upward from a dime, 
normally just cover material costs. De-
mand for gift-wrapping is usually dimin-
ished when a charge is made. 

Shops which offer the service free find 
that increased goodwill and repeat pur-
chases more than offset the small cost of 
wrapping. 

The gift-wrapping technique is easy to 
learn. Information on how to tie special 
types of bows, wrap packages, and other 
procedures is available from major pro-
ducers of gift-wrap materials. 

An efficient operation can be estab-
lished in a minimum of space in any 
shop regardless of size. 

For the service to be really effective, 
the member must know that it is avail-
able, that it is economical (or free), that 
it is fast, and that the shop does not con-

I sider it an imposition. • 

TROUBLE FREE! 
RENTAL CART SERVICE 

We furnish you all you need on rental share 
basis. No investment for you! We deliver 
and service carts regularly and keep them in 
good repair — FREE. Clubs not held responsible 
for damages, theft or breakage. 

CADDY-ROLL RENTAL SERVICE 
Three Rivers, Michigan 

For more information circle number 1064 on card 

irte. 

Member: American Society of 
Golf Course Architects 

11 South LaGrange Rd., LaGrange, III. 
Telephone—Area Code (312) 352-2113 

For more information eircle number 1065 on card 

J. PRESS MAXWELL 
Golf Course Architect 

Member: 

American Society of Golf Course Architects 

Design Construction 

3855 WALNUT HILL LANE BOX 767 

DALLAS, TEXAS ASPEN, COLO. 

TEL FL 2-8889 Tel. WA 5-3409 

For more information circle number 1066 on card 

Ì00 




