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We Guarantee Stevens 

Outperform 
Any Golf Car 
On Any Golf Course 

Anywhere! 
t r , 

CLUB PROS • FLEET OPERATORS 
M A K E U S P R O V E ITI 

W H I T E . C A L L . O R W I R E F O R 

FREE DEMONSTRATION 
N O O B L I G A T I O N W H A T S O E V E R ! 

C L U B C A R D I V I S I O N • S T E V E N S A P P L I A N C E T R U C K C O . 
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If compacted turf is overlaid by a t h i c k s h e e t of ice, life-giving 
oxygen can't penetrate to the roots . , . Air drainage is a m u s t 

aerobic condi t ion in which alcohol instead 
of sugars and starches was manufactured. 
It was noted that the thatch actual ly fer-
mented. 

The supts. in the Midwest area hasti ly 
got together to go over tbe maintenance 
ground rules and see i f anyone had any 
lucid ideas for l i f t i ng us out o f our di-
lemma. Certain maintenance procedures 
were suspected of having caused some of 
our trouble. Fert i l izat ion, i r r igat ion, treat-
ment for snowmold, aerif ication, the use oF 
chemicals, etc. were thoroughly discussed 
in an effort to f i nd some clews. 

T l ie use of corn gluten meal as a win ter 
ferti l izer was at f i rs t denounced, but we 
learned that courses that d idn ' t apply this 
product were just as severely damaged as 
those that d id. Next, aerif ication, or lack 
of it, was b lamed. Then, late fa l l mow ing 
and some of our ideas about i r r igat ion 
came under suspicion. W e f inal ly decided 
we couldn't f inger any of these things as 
being the cu lp r i t because the results of 
too many of our maintenance practices 
contradicted others. For example, at one 
36-hole course in the Chicago area, 18 
greens had gone out bu t the other 18 were 
in good shape. Maintenance on bo th 
courses had been identical. 

Is This The Answer? 
Eventual ly , soil structure was discussed. 

A quick survey showed that most severely 
damaged greens were ones in wh ich the 
soil was heavi ly compacted. At one course, 
where thick layers of peat and sand were 
evident in the green structures, excessive 
damage was suffered. There could be only 
one conclusion: I f compacted tur f is over-
la id by a th ick sheet of ice, i t doesn't 
have a chance. There is no way in wh ich 
l i fe-g iv ing oxygen can reach the roots. A i r 
drainage is a must ! 

One rather curious observation was 
made by several M idwes t supts. Immedi -
ately after the thaw, the turf looked per-
fect ly normal for late March. But, w i t h i n 
a few days, i t had turned a sickening 
straw color and, at a few courses, even 
black. Th is led us to believe the grass 
may have heen damaged by sti l l another 
cause — ice crystal format ion on the low-
er tissue and root . 

Supts. in our area no« generally agree 
that certain bents are a good deal more 

tolerant to ice-sheet damage than others, 
Toronto and C-15 and Penncross, for ex-
ample, came through tl ie winter of 1961-
62 in much better shape than Seaside. A t 
our course, much of our old bentgrass 
th inned out and, in some cases, disappear-
ed. Seaside greens a long w i th the poa 
annua took a terr i f ic beating. 

B r ing ing our greens back in the spring 
of 1962 wasn't an easy job. bu t by early 
June they were in reasonably good shape 
again. W e employed a two-step program in 
restoring the pu t t i ng surfaces: First, we 
aer i f ied the dead areas and then used a 
vert icut machine to break up the plugs. 
Then we seeded w i th Seaside at the rate 
of 5 lbs, per 1,090 sq. f t . The seed was 
worked in to the soil and kept moist unt i l 
germinat ion. 

As a second step, we seeded first and 
then aerif ied. This meant that the seed 
actual ly was bur ied by the soil which was 
extracted. W e feel that the seed was wel l 
anchored by p lant ing it this way and that 
germination time was reduced. In both 
operations, damping of f was something of 
a prob lem and could have resulted in a 
bad disease condit ion. Bu t we appl ied 
fungicides qui te l iberal ly and kept it min-
imized. 

H o w New England Fared 
The story of how the Count ry C lub of 

Rrookline was shaken by win terk i l l in 
1962-63 is wel l known because i t was 
widely publ ic ized due to the playing of 
this year's USGA Open. Most other supts, 
in N e w England had just as many prob-
lems w i th ice-sheet damage as John Real-
ty, the C C of Bronkline greenmaster . . . 
Last winter , Penobscot Val ley in Bangor. 
Me,, recorded 175 inches of snow and then 
got an addi t ional 20 in Ap r i l to plague 
Supt. (-harles Emery . . . Pete Ruby of 
Port land G C and Wa l te r Swasey of the 
Riverside muny course, also in Port land, 
were p low ing snow of f the greens in early 
Apr i l . . , They had treated for snowmold 
the previous fa l l and escaped serious 
trouble . . . When the ice broke up in the 
spring, they appl ied Mi lorgan i te at 50 
to 100 lbs. per 1,000 square feet and their 
greens qu ick ly came around . . . Tony De 
Bocco of Oakland C C in I lunford , Me., 
made his f inal fa l l cut at % inches and 
escapcd w i th l i t t le damage, 
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TAKE OUR WORD FOR IT, THE 
INSTALLATION OF GRIPS IS OF 
V I T A L I M P O R T A N C E TO THE 
P R O F I T A B L E O P E R A T I O N OF 
YOUR PRO SHOP and the grips 
which make this possible are: 

TRACTION ACTION GRIPS 

THERE IS M O N E Y I N THE I N S T A L L A T I O N OF 
GOLF PRIDE GRIPS, BECAUSE: 

• They are scientifically designed. 
• They help the golfer's game, and make him 

happier. 

• Their constant design improvements keep in-
terest and desire at a high level. 

• They are of the finest quality. 
• They are widely advertised. 

• They have a high prof i t margin. 

• They are easily installed. 
• Installation of Golf Pride replacement grips 

is restricted to pro shops. 

MAKE THE MOST OF THIS PROFIT OPPORTUNITY 

Wri te for latest price list and catalog of Golf 
Pride grips and pro shop equipment. 

FAWICK FLEXI-GRIP CO., A k r o n 21, Ohio 

Molars of Go l f Pride Grips-Bowler's Pride Gr ips-Angler 's Pride Grips-Skier's Pride Grips-Tool Pride Gr ip ! . 



T h e Purchase of t h e W A L K E R E X E C U T I V E G O L F C A R 
Divis ion by J A T O M A N U F A C T U R I N G , I N C . 

hy JATO 
Manufacturing 
Inc. 

Ra lph Kuhn o f J A T O M f g . a n d M o * W a l k e r 

THE 

Z M m n w & r 
hy WAT. lv U K 

Mi iuu fur tur i r i f ; Co . 

Fowler, Kansas 

Address nil Golf Car correspondence to: 
JATO Manufacturing-, Inc. 

437 S. Broadway 
Box 1404 Phone TA 7-4507 

Salina, Kansas 

Fine Gas Powered 

Golf Course Equipment 



FOR Y O U R GOLFING PLEASURE . . . 

The WALKER EXECUTIVE 

NOW MANUFACTURED BY 
JATO MANUFACTURING, INC. 

C O M P A C T - R U G G E D - T E S T E D - P R O V E N ! 
Drive f r om e i ther s i d e 

All steel u n i t i z ed b o d y 

N e w qu i e t Koh l e r e n g i n e 

G a s o l i n e p o w e r e d f o r e c o n o m y 

R u g g e d A u t o m o t i v e t y p e d i f fe ren t i a l 

Tires a n d whee l o p t i o n a l , 8 0 0 X 6 or 9 5 0 X 8 

Bui l t a n d i m p r o v e d fo r six yea r s 

WHfTE TODAY" fOR COMPLETE INFORMATION? 

•Fato MANUFACTURING, INC. 
4 2 7 S O U T H B R O A D W A Y , P. O . B O X 1404 • S A L I N A , K A N S A S 

817-4507; AREA CODE 913 



Protection Extends 
Beyond Operator in 
Car Lease Arrangement 

BYWILLIAM JABINE 

Does the i m p l i e d or expressed war ran ty of 
a golf ta r , made b y the seller, by advert is-
ing or other means protect only the actual 
owner of the car, or does i t extend its 
protect ion t o the actual user o f tbe car 
who has h i red it f rom its owner? 

That quest ion was presented to a Con-
necticut cour t recent ly (the C o u r t o f Com-
mon Pleas, H a r t f o r d county, a cour t o f 
f i rst instance) w h e n a man was injur-
ed w h e n the arms and back rest of the 
gulf car in w h i c h was r id ing fe l l apart . He 
had rented the car f rom the professional 
at the course n i l wh ich fie was p lay ing. 
His act ion fo r damages was brought 
against the professional w h o o w n e d the 
car, the retai ler who had sold it to the 
professional, and the manufac turer . 

The retai ler f i l ed a demurrer , contend-
ing that whatever warranty it may have 
made, expressed or impl ied , covered only 
the professional, who was the purchaser 
and owner of the car, and d id riot cover 
the p la in t i f f w h o had no ownersh ip of the 
ear but hai l mere ly rented i t . 

Asks for Dismissal 

The retai ler asked for dismissal of the 
complaint on the grounds stated above. 
Before a t r ia l o f the actions against any 
of the three defendants could be held, the 
court had to pass on the va l id i ty of the 
retailer's content ion. 

M u c h of the court 's op in ion is devoted 
to d is t inguish ing the ease f r o m a case 
decided t w o years ago by the Supreme 
Cour t of Er rors and Appeals of Connect i -
cut . I n the course ol this discussion, 
tbe op in ion of the C o u r t of Common 
Pleas says: " T h e p la in t i f f f u r t he r argues 
that the dealer's warranty to Cerard i (the 
professional — Ed. ) should be extended 
to the p l a i n t i f f since it was in the contem-
plat ion of Magove rn (the retai ler — Ed.) 
that he m igh t be a user of a car. and be-
cause he is a t h i r d par ty benef ic iary of 
the sales cont rac t between Ce ra rd i and 
Magovern. 

"Very large numbers of go l f ears are 
in use on courses throughout this state 
and the count ry . A major percentage of 
them are owned and mainta ined b y organ-
izations or indiv iduals operat ing courses. 
They have cars fo r rental to players. Th is 

is a matter of common knowledge and as 
such is the subject of jud ic ia l notice. (Cita-
t ion) 'Facts patent to al l persons concern-
ing popu lar pastimes of the people are 
jud ic ia l ly known, ' 31 C.J.S. Evidence Sec. 
83, p, 678." 

No t the U l t imate Purchaser 

A f t e r po in t ing out that the sale w i th 
w h i c h it was concerned took place before 
Connect icut 's adopt ion of the U n i f o r m 
Commerc ia l code and so was not subject 
to the apparent ly more l iberal provisions 
of that code, the cour t cont inued: "The 
court i n the Ha inon case rel ied upon 
cases where recovery was a l lowed on the 
breach of warranty theory to in jured 
part ies who were not the ul t imate pur-
chaser, nor indeed, in any other than a 
gratui tous relat ionship to h im. (Ci ta t ions) 
T o these citations must be added others 
in w h i c h victorious p la in t i f f s were not the 
u l t ima te purchaser, b u t in various relat ion-
ships to h im . " 

Beg inn ing w i t h a Cal i forn ia case in 
w h i c h the cour t said: " W e see no reason 
to ho ld that he (the defendant) escapes 
l iab i l i t y because the u l t imate consumer, 
whose tise of t l ie p roduct is the essential 
consideration of its manufacture for the 
market , is not a purchaser under a eon-
tract o f sale", the Cour t of Common Pleas 
cities a long list of cases f rom other states 
in support of the theory that others than 
the actual purchaser and owner of a prod-
uct are protected by the manufacturer 's 
and seller's warrant ies of fitness. 

Necessary for Acceptance 

T h e opinion concludes as fol lows: "T l i e 
manufacturer , wholesaler or retai ler, in 
order to market his products, makes rep- , 
resentations, and he intends that they 1 
shall be rel ied upon by many others be-
sides the u l t imate purchaser alone. The i 
very nature and purpose of a myr iad of 
marke ted objects presupposes that accept-
ance and use by the general publ ic , w i th -
out w h i c h their manufacture wou ld be im-
pract ica l and thei r merchantabi l i ty or 
sale almost impossible. These things are _ 
obviously true as to this gol f car. Certa in-
ly it was intended for the precise use to • 
wh ich it was here put . I t does not accord 
w i t h logic to a l low Cera rd i to recover, bu t 
to deny a simi lar r igh t to the p la in t i f f , 
whose use of the car, as a member of tbe 
general publ ic , was patent ly ant ic ipated. 

" T h e demurrer is over ru led. " (S impson , 
v. Powered Products of Mich igan, i n c j 
192 A 2d 555.) 



There've been some changes made 

F r o m G o l f Balls t o - A L L - G o l f E q u i p m e n t 

ms 
Hid til, AYENkJE NO, LAKE WOKIM. R.OHIDA 

Customer Request Information Form to Serve You Faster 

NEW AND USED GOLF BALLS RANGE A N D GOLF COURSE EQUIPMENT 

• New and Used Range Balls 
j_ j Reconditioned Resale Balls 
• Custom Balls 

N A M E 

R A N G E OR C L U B 

A D D R E S S 

c i r y STATE 

n Ball-O-Matie 2-B 
• The N e w B a l l - O - M a t i c 3 - A , (See P a g e 134) 
• Victor Electric Carts 
• Golfball Picker 
• Golfball Washer 
• Gol f Mats 
Q Greens Flags and Poles 
• Direction Signs 
Q Henry Ballwasher 
• Pro Shop Supplies 



Dick Masterson (seated) h head pro at Sunne-

hanna. His assistants are Dave Metro (I) and Don 

Graff is. 

Cleaning-Storage 
Isn't Routine Job 

a t Sunnehanna 
That rack room produces a good 

income ami should gel as much 

attention as the rest of the pro op-

eration, says Dirk Masterson 

Dick Masterson of Sunnehanna CC in 
Johnstown, Pa., has the reputat ion 

of be ing one of the most capable pros in 
Western Pennsylvania. 

Sales reps for bo th equipment and ap-
parel manufacturers and professionals at 
surrounding clubs vouch for this. "D ick 
doesn't do anything spectacular like stand-
ing on his head when he's making a sale," 
says one o i his fe l low journeymen. " H e 
hasn't got the biggest or best looking shop 
in the distr ict, and he doesn't have any 
more members than the rest of us. But 
when the books are closed at the end of 
the season. I have a hunch he has sold 
as much merchandise as anv ,. around," 

N o w in his 13th year in ([. golf busi-
ness, the last four of w h i c l ii'.ive been 
spent as the shopmaster at Sunnehanna, 
Masterson is pleased and he pleads, Just 
a l i t t le puzzled, to hear ail the good things 
that are said about him, "1 jur p l ug 
along," he says, "Th is business is about 
jtO per cent p lugging and 10 per cent 
hop ing that what you do for your plav-
ers is appreciated, Every p ro in the busi-
ness has heard that several thousand times 
and so I 'm afraid that perhaps they won ' t 
l i nd a description of how mv shop is 
operated very enl ightening." 

Only One Commodi ty 

A l i t t le probing of how things work at 
Sunnehanna reveals that D i ck Masterson 
lives by an important piece of intel l igence 
he picked up us an assistant to D ick Shoe-
maker at Beechmont in Cleveland, and ' 
later as L e w Worsham's aide at Oakmont 
i n Pittsburgh, I t comes down to: "Service 
is about the only commodi ty we have to 
offer. If it's anywhere near wha t it should 
be, the patronage of the members is its • 
reward . " 

Serviec, in the estimation of Masterson, j 
p r imar i l y covers two aspects of the pro's 
operat ion: (a) the handl ing and storage of 
clubs; and (b) the club's teaching and 
tournament program. Every th ing else is 
secondary to, or is an offshoot of these 
two functions. 

Hand l i ng clubs in the hack room, the 
Sunnehanna pro concedes, is a pretty L 
prosaic thing, and it's probably because 
oi this that the cleaning and storage oper-
ation at a great many clubs is far f rom 
being a mode] one. But i t provides a 
steady source of income, perhaps f rom 
$3,000 to $4,000 a year at most clubs, 
and Masterson feels that the pro and 
his staff should extend themselves in] 
making this service the best possible one? 





" R E G U L A T I O N " 

G O L F E Q U I P M E N T 



Exterior and interior views of the Sunnehonna pro 
shop ore shown at top. At bottom, is the heavily 
trapped 10th hole with No. 14 behind it. This view 
i» typicol of the club's up-hill, down-dale course. 

He and his assistants, Dave Merto and 
Don Gruff is. try to take the monotony 
out of the rack room operation by keeping 
ahead of their clients in spotting clubs 
and bags that are in need of repair. 
"We're always a little chagrined," says 
Diek, "when the member has to request 
that we repair his equipment. We like to 
spot needed repairs before he does." 

Check With Front Office 
The Johnstown professional feels that 

so far as tournament activity is concerned, 
members at most clubs get a fair share 
of this. Pros as a whole, he concedes, are 
quite ingenious at devising club events in 
which the entire membership can partici-
pate from time to time. If there is any 

failing here at nil, it may be in not keep-
ing in touch with the "front office and 
finding out when parties and other club-
house affairs are going to be held. "Many 
times," says Masterson, "a pro may miss 

(Continued on page 1 1 0 ) 



Two Types of Buildings 
to House Curling Rinks 

By Laurie Carlson 
The response to a Golf dom article, 

(June, p 74) on the installation of curling 
ice at country clubs has been heavy. Many 
country clubs, experiencing some difficul-
ty in operating in the black due to their 
short seasons, are interested in more in-
formation. Our office is prepared to give 
this preliminary information free to any 
club. We have made substantial inquiry 
into the many problems confronting coun-
ty clubs, and have helped several clubs 
that wanted to build curling rinks at 
the lowest possible cost. 

The pole building, for example, can be 
erected for under $1.25 per square foot. 
This is the cost above ground. A building 
housing two sheets of curling ice which 
can take care of 120 men and 120 women 
curlers in a club can be built for about 
$25,000 and up. 

Stevens Point (Wis.) Curling Club has 
such a structure located next to the coun-
try club. It cost $22,500, This includes 
a 170 x 30 structure, refrigeration with 
plastic pipe, lights, and toilets. The El-
cona Curling Club which is a part of the 
Elkhart (Ind.) Country Club has a similar 
structure at a cost of around $25,000. 
These rinks can be enlarged to four sheets 
with ease. I mention these locations be-
cause these clubs were formed by golf 
club members. Their investment, from 
$300 to $500 per person, will be retired 
in ten years. 

Clear Span Structures 

We have seen a new type of low cost, 
clear span structure in Canada that now 
is in production in the U. S. These clear 
span trusses are made of 2 x 12s that go 
from 12 inches at the base to 3 feet at 
the eaves and follow the same pattern of 
going back to 12 inches at the ridge. These 
structures can be constructed up to 60 feet 
wide and will accommodate four sheets. 
They are a better looking structure than 
the pole building and can be crected for 
under $2.25 per square foot above ground. 

These clear span trusses pass the load 
requirements of the Wisconsin Industrial 
Commission, which are among the most 
rigid in the country. A clear span struc-

Laurie Carlson is locatcd in Madison, 
Wis. lie can be reached through P. O. 
Box 1465. 

Two-sheet, pole building structure that cost $22,500 
to erect is operated by the Stevens Poin) (Wis.) CC, 
Building can be expanded so that two more curling 
sheets con be added. Present ite making equipment 
will handle (our sheets. Building is 170 x 30 feet. 

ture is desirable as it can be used for 
ice skating both before and after the 
curling season. The curling rink can be 
used as a storage space for golf cars 
during the summer months, The cost ol 
a four-sheet, clear span curling rink would 
run to figures such as these: 

Building 200 x 60 
Refrigeration 
Lighting 
Ileat 
Wash Rooms 
New Curling Stones 

$26,000 
26,0(H) 

1,500 
4,000 
3,000 
3,000 

$63,500 

This rink can be paid for in six years 
under normal mortgage terms. 

One club manager told me in Winnipeg 
a short time ago: "We don't know when 
the golf and curling starts or begins at our 
club because we have activity at our bar 
and dining room the entire year." 

Golf Day Receipts 
Hit $80,000 Mark 

At the end of August, proceeds from 
National Coif Day had exceeded $80,000. 
Returns will continue to come in for at 
least another month and the PGA is ex-
pecting that total proceeds for 1963 will 
be among the largest in the event's 12-
year history. In the last two years, funds 
realized for golf education and benefit 
activities have fallen short of the $80,000 
mark. The highest amount received for 
National Golf Day play in recent years 
came in 1958 when $83,125 was collected. 
The $80,000 figure also was topped in 
1952, 1956 and 1960. 


