


NELSON 

The World's 

Most Complete 

SPRINKLER LINE! 

When yen specify Nelson - Rain Bird 
Sprinkling Equipment, you have available 
a full and complete line ot the world's 
finest sprinkling equipment: from special 
tied hose nozzles, hose sprinklers on sled 
and roller bases to the unique Rain Train 
traveling s p r i n k l e r . . . from Quick Cou-
pling Valves for underground sprinkler in-
stallations and pressure gauges to com-
pletely automatic equipment wilh remote 
control electrically or hydraulically op-
erated valves. 

This means that your specific needs 
can be met with maximum efficiency — 
lowest cost and complete satisfaction — 
all from one reliable source! 

For complete engineering and 
design information, contact 
your local Rain Bird Dealer 

or write direct to: 

IN WEST: NATIONAL RAIN BIRD SALES A ENGINEERING 
C O R P O R A T I O N 
P.O. Bo* W m Azusa. California 

IN EAST 4 L, R. N E L S O N MFG. CO.. INC, 
MIDWEST: RAINY S P R I N K L E R SALES DIVISION 

609 West Lake Street • Peoria, Illinois 

existed as a piece of construction of the 
same general character, having some def-
inite connection and continuity of use with 
the basic building. In considering whether 
the swimming pool is an 'addition' to the 
clubhouse, it must be recognized that any 
connection between the two is only by 
the tenuous link of the upper 30-foot wide 
concrete terrace, then some 12 to 15 
steps and the apron portion of the lower 
concrete terrace in which the pool is set. 
There is, of course, a very general com-
munity of use in that the clubhouse and 
the pool are both used for recreation. The 
manner of use of the clubhouse and the 
pool, however, is substantially different, 
so much so that, in ordinary parlance, the 
use would not be thought to be the 
same. 

Not An 'Addition' 

"Although an open, uncovered swim-
ming pool may be a 'structure' (Citation) 
it does not seem to us to come within the 
usual meaning of the term 'addition' which, 
in ordinary usage, refers to buildings or 
parts of buildings. We perceive no such 
obscurity in the term, 'addition', as to 
warrant extrinsic evidence of negotiations 
as an aid to interpretation of a standard 

provision of (he complete, integrated ex-
pression of the parties agreement hi the 
policies. (Citations.)" 

The allusion to evidence of negotiations 
refers to the plaintiff's attempt to prove, 
that when the policies were written, lie 
had made it plain that coverage of the 
swimming pool against vandalism was in-
tended, (Joseph E, Bennett Co.v. Fire-
man's Fund Insurance Co., 181 N.E.2d 
557.) 

USGiH J u n i o r Program 

Coif House of the USGA publishes a 
booklet, "A Junior Golf Program for Your 
Club and District." The 16-page booklet 
covers organization of the program and 
discusses age limits, instruction, conduct, 
playing privileges, tournaments and sev-
eral other subjects. A section also is de-
voted to district and national programs, 
and the rules of amateur status are re-
viewed. 

Pacific Northwest Golf Assn. has 
changed the site of its Junior Boys' 
Championship from Corvallis, Ore, to the 
Tualatan (Ore.) CC. It will be played 
Aug. 2 6 - 3 0 . 



Herman Barron Meets Evans 
for Teacher Trophy 

Herman Barron, who last February cap-

tured the PGA Seniors' Teacher Trophy 

championship, will be seeking to win the 

fifth straight Wor ld Seniors' professional 

title for the U . S. when he faces the 

British Seniors' champion, George Evans, 

in a 38-hole match at St, Anne's O l d 

Links, Lancashire, Eng land in July, Since 

the international match was inaugurated 

by W m . Teacher & Sons, Glasgow dis-

tillers, in 1954, U. S. professionals have 

won seven of the nine matches, including 

the last four. 

Both competitors in this year's match 

won upset victories in their national tour-

neys. Barron, who had retired from the 

American professional tour some 13 years 

ago, played four fine rounds in the Amer-

ican Seniors' to turn back a record field 

of 381 and set a tournament record of 

272. O n the other side of the Atlantic, 

Evans, who only turned professional two 

years ago at the age of 49, thwarted Sam 

King's b id for a third straight British 

victory. 

The Teacher International trophy has 

become a most coveted item in Senior pro-

fessional golf on both sides of the Atlantic. 

The first international match was held 

in 1954 with Gene Sarazen defeating 

Percy Allis, 4 and 3. Other American win-

ners have included Mortie Dutra, A1 Wat-

rous, Wi l l ie Gogg in , Dick Metz and in 

the last two matches, Paul Runyan. On ly 

Bob Ken yon, who defeated Pete Burke in 

1956, and Norman Sutton, who stymied 

Sarazen's second try in 1958, have won 

for Great Britain. 

USGA Women's Amateur 

The 63rd U S G A Women's Amateur will 

be played Aug. 19-24 at Taeonie G C , Wil-

liams College, Wil l iamstown, Mass. En-

tries are open to women amateurs with 

handicaps not exceeding six strokes under 

the USGA's handicap system. The field 

will be limited to 128 players and qualifi-

cation will be based on low handicaps. A 

bl ind draw will determine pairings in the 

match play championship, although cer-

tain players will b e distributed through 

the list by lot. W o m e n who plan to enter 

the Amateur must have their applications 

in the USGA office, 40 E . 38th st„ New 

York 16, by 5 p.m. on July 31, JoAnne 

Gunderson is defending champion. 
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Central P la ins Foundation 
Lists Its Objectives 

The Central Plains Tnrfgrass Founda-
tion, which is set up to help turf growers 
in Colo., Neb., Kans., Okla., Ea. and Mo., 
recently published a pamphlet describing 
its services. I t listed as it objectives: To 
carry on research and spread information 
that will promote better turf, flowers, 
shrubs and trees for golf courses, parks, 
etc.; and to cooperate with federal, state 
and other agencies in improving and 
enlarging horticultural research. 

Figh teen-hole clubs pay $25 for an an-
nual membership in the Foundation and 
the charge to nine-hole clubs is $15. 

Headquarters of Central Plains is Kan-
sas State University in Manhattan. Ray 
A. Keen of the Kansas State department 
of horticulture is secretary-treasurer. 

Gets N. J . Section A w a r d 
John J. Clancy of South Orange, N. J „ 

was given the New Jersey PC A section's 
annual "Award of Merit" at a pro-presi-
dent dinner held at Raltusrol G C in June. 
Clancy, a Newark lawyer, has served as 
the section's counsel for the last 15 years. 
He is a member of the Essex County and 
Spring Lake clubs. 

National Amateur to be 
Played in Des Moines 

The 63rd USGA Men's Amateur will 
be played Sept. 9-14 at Wakonda Club 
in Des Moines, la. Entries are open to 
male amateurs with handicaps not exceed-
ing four strokes under the USGA handi-
cap system. 

Thirty-four sectional qualifying rounds 
of 36 holes, to determine the 200 Ama-
teur finalists, will be played throughout 
the U.S. Aug. 27-29. The USGA lists ex-
emptions from qualifying in ten different 
classifications. Among these are former 
U.S. and British amateur champions. 
Labron Harris is defending champion. 

Applications for entries in the Ama-
teur must be received by the USGA 40 
E . 38th st., New York' 16, by 5 p.m., 
August 7. 

Don't Follow Through 
speaking at a recent district association 

meeting, a Midwestern club president 
made this statement: "We go to a great 
deal of trouble to team if people can 
afford to belong to the club, but we don't 
do a thing to let them know they are ex-
pected to spend enough at the club to 
pay their share of expenses." 



The Long Tour 
(Continued from page 37) 

There we saw the Chinese lied Border. 
It is in the great tidal wave area which 
recently claimed 7000 lives. The sampan 
(boat) community of 75,000 people, most 
of whom never leave the water, compose 
a cross section of activity that up until 
now seemed far removed and relatively 
insignificant to American golf profession-
als. But it served to remind us that the 
world is becoming smaller because trans-
portation has brought us so much closer 
together. 

It's Booming Here 

On to Japan we went after the Hong 
Kong tourney. Here we encountered the 
greatest golf boom in the world. Tokyo 
features golf courses with two greens for 
each hole: one is bentgrass, the other, rye, 
Here also is Sliiba Park with its three-tier-
ed driving range, complete with mats, un-
derground l)all retrievers, and unbeliev-
ably long lines of golfers waiting for hours 
to "hit a few." Many of these people never 
play an actual course but prefer to play 
the range, From eight in the morning un-
til almost midnight here golf flourishes. 
Even the first nine holes of one course 
•re lighted to permit evening play. Girl 
Cuddies, who do an excellent job, are tra-
ditional in Japan. 

In the Yomiuri International tourna-
ment, Doug Sanders was the big name. 
He won by four strokes as he turned in 
an exceptional 73 in the face of a GO mile-
au-hour wind. The Japanese are good golf 
fans with better-thau-average appreciation 
of a good shot. 

As we turned back to America, we 
thought again about the great improve-
ments in international sports and sports 
competition in the last decade or so. In-
deed, golf and golfers, as we saw them, 
have a great role to fill in the world scene. 

I My many reminiscences of the trip to 
| the Far East, and the films I took, are 
proving very useful in my TV program, 
"On the Green," which is presented week-
ly by the Pepsi Cola people on WCHU-
TV in Champaign. Every time I show 
the pictures, there arc a dozen recollec-
tions of things I saw and did in Tokyo, 
Singapore and other Far Eastern cities. 
I'm not necessarily beating the gong for 
the travel agencies when I say that any 
professional who makes the trip and plays 
some of those courses on the far side of 
the world in the future has exciting ad-
venture awaiting him. 

There is only 
ONE 

Aero-Thatch 

The wonder machine 
that displaces soil and 

does | 5 ) turf 

care jobs at one time 
Only Aero-Thatch, the o r i g i n a l 
turf care machine, does these 
f ive important jobs so well : 

It starts with soil displacement , . . 
we don'l slice the turf, we actually 
displace it . . , then, 

Aero-Thatch relieves thatch . . . 
Aero-Thatch reduces compaction 
Aero-Thatch aerates 
Aero-Thatch cultivates 
Aero-Thatch is a power spiker, too 

Don't be fooled into thinking that 

other machines con do the same job 

. . . only Aero-Thatch, the original 

machine, has been tried and tested 

on golf courses from coast to coast. 

Coll ifouf deafer for Aero-Thafch row/ 

A e r o T h a t c h 
N . W Brunswick A v . , R a i l w a y , N . J . 



On the 
Professional 
Side 

A CI ilea go advertising 
executive recently pointed 
out that the trend to sell-
ing the sizzle and not the 
steak possibly is being 
overdone. He didn't say in 
so many words that the de-
ficiencies in some products 
are glossed over by over-
dramatizing what these 
products will do for the 
buyers, but he hinted this 
often is the case. The same 
reasoning may apply to 
golf clubs. I f you try to 
sell a player on the idea 
that a new set of clubs 
will knock four or five 
strokes off his score — 
does he really believe you? 
If you cause him to be-
come skeptical by making 
such a statement, does that 
kill the chance of making 
the sale? Wouldn ' t you 
proceed on safer ground 
by first selling the prospect 
on the merits of the clubs, 
putting practically all em-
phasis on these, than by 
giving him a rather fantas-
tic pitch about how they 
are going to help him? 

W b e n E . E . (Dode) For-
rester, pro at Hobbs {N. 
M.) C C sells ;i set of clubs 
he always affixes a band 
bearing the name of the 
purchaser to the shaft of 
each club. It costs only a 
few cents to do so. " I t 
seems," says Dode, "that 
more clubs arc being lost 
or misplaced because golf 
cars are being so widely 
used. There is no good 
reason for this, but it is a 

fact. Anyway, il a lost club 
that is banded is returned 
to the pro shop, there is 
no problem in returning it 
to its rightful owner." 

"This is the time of the 
year to begin listing the 
things your members prob-
ably would welcome as 
Christmas golf gifts," notes 
Harry Montevideo, pro-
fessional at Whippoorwil l 
Club, Armonk, N. Y. "The 
pro and his assistants 
should check what is in the 
bags of members, the age 
and condition of the bags, 
and golf shoes in the mem-
bers' lockers," says Harry. 
"There usually is enough 
time to do this in July or 
August. Many golfers do 
not actually realize what 
they need in the way of 
equipment . . . Probably 
30 per cent of all club 
members think their clubs 
are from three to six years 
newer than they really are 
. . . Golf bags often aren't 
iu the racks after October 
or November, and unless 
the professional has a rec-
ord of what the players 
need, he misses a chance 
to make holiday sales." 

John Boda, Jr., pro at 
Andover (Mass.), CC , was 
one of many home club 
practitioners who studied 
Julius Boros' style at the 
Country Club of Brook-
line and concluded that 
the Open winner is the 
foremost master of the 
wedges. W e l l find that 

sand. "Golfers who can't 
expect to get much more 
distance can improve their 
scores by being taught the 
pitching and sandtrap me-
thods Boros uses in put-
ting the ball close to the 
hole," says John. "This 
opens up a great oppor-
tunity for us. During the 
mid-summer l u l l , w e 
should check the mem-
bers' bags to see if they 
own sand and pitching 
wedges. We'll find that 
many don't. W e can start 
talking Boros immediately, 
pointing out how if he can 
save strokes by learning to 
play the soft shots, the 
member can too. This 
should lead to increased 
sales of wedges, more les-
son business." 

A California profession-
al makes this observation: 
"There is room for im-
provement in the construc-
tion of golf bags, or in golf 
cars — 1 can't decide 
which. Frequent damage 
to the lower part of th 
bags shows something 
should be changed. Our 
storage racks aren't re 
sponsible for this damage 
even though bags that are 
placed in them, or remov-
ed, sometimes are handled 
carelessly. The rack man-
ufacturers have pretty well 
taken care of this. I get 
numerous kicks about ex-
pensive b a g s b e i n g 
scratched, scraped or cut. 
I don't blame a member, 
for protesting when a S150| 
bag begins showing signs' 
of hard wear after he has ' 
had it for perhaps only a 
month or two. There is 
steady improvement in the 
balance of bags so caddies 
can carry them with a min-
imum of strain. From what 
I can sec, the hags mainly ( 

get beat up from being 
transported in golf cars. 
mhis is something that 
should he corrected." 



Moyor Jomes H. J. Tate swings a club at a clinic held in conjunction with dedication of the clubhouse 

ot Walnut Lane muny course in Philadelphia. Ceremony occurred early in June. Watching the mayor are 

five Philly section pros (iron1. I to r): Tony Costama, Sunny brook; Marly Lyons, llanerch; Angela Paui, 

Meadowlandi ; Pete D'Angtlis. Plymouth; and Bud Lewis, Monu(actureri*. 

Get Members' Opinions 
(Continued from page 22) 

e.) Our tennis staff ( ) ( ) < ) 
f.) Our pro shop staff ( ) ( > ( ) 
jr.) Our first tee 

(starters) ( ) ( 1 ( ) 
h.) Our caddies ( ) ( ) ( ) 
i.) Our locker room 

attendants ( ) ( ) ( ) 
j.) Our golf course 

maintenance ( ) ( ) ( ) 
k,) Our Club manage-

ment and Supervi-
sion { ) ( ) ( ) 

Remarks-. 

Our Facilities 
19, With respect to design, appearance 

and maintenance, how do you rate 
our clubhouse exterior? 

( ) Very good ( ) Fair ( ) Poor 
a.) Clubhouse grounds? 

( ) Very good ( ) Fair ( ) Poor 
h. j Parking areas? 

( ) Very good ( ) Fair ( ) Poor 
e.) Entrance from road? 

( ) Very good ( ) Fair ( ) Poor 
Remarks: (Clubhouse and grounds) 

20. With respect to appearance, mainte-

luly, 196) 

nance and furnishings, how do you 
rate our clubhouse interior? 

( ) Very good { ) Fair ( ) Poor 
a.} Locker rooms? 

( ) Very good ( ) Fair ( ) Poor 
b.) Mens grille? 

( ) Very good ( ) Fair { ) Poor 
C.) Mixed grille? 

( ) Very good ( ) Fair ( ) Poor 
d.) New cocktail lounge (Casino)? 

( ) Very good ( ) Fair ( ) Poor 
e.) Main dining room? 

( ) Very good ( ) Fair ( ) Poor 
f.) South dining room? 

( ) Very good ( ) Fair ( ) Poor 
g.) Slain Lounge? 

( ) Very good { ) Fair ( ) Poor 
h.) Rest rooms? 

( ) Very good ( ) Fair ( ) Poor 
Remarks (Clubhouse facilities) 

21. How do you rate our recreation facili-
ties? 

( ) Very good ( ) Fair ( ) Poor 
a.) Coif course? 

( ) Very good ( ) Fair ( ) Poor 
b.) Tennis courts? 

( ) Very good ( ) Fair ( ) Poor 
e.) Swimming pool? 

( ) Very good ( ) Fair ( ) Poor 
d.) Coif practice range? 

( ) Very good ( ) Fair ( ) Poor 



S I M P L E X 1 5 0 P O R T A B L E L A P P I N G M A C H I N E 
reconditions any hand, power or gang reel-type 
mower with lapping compound. Keeps mowers 
in top condition between sharpening. Couples to 
either side of mower (gang mowers need not be 
unhitched). 30 lbs. GE V> hp. motor with revers-
ing action for quiet, dependable operation. 

W r i t e for F r e e Catalog Today I 

I D E A L C L E A N I N G S T A N D is perfect tor cleaning 
mowers, motors, power tools —almost anything 
Recirculates cleaning solvent until it becomes 
unusable. Extra.large sink concentrates all clean-
ing. keeps shop tidy and minimizes fire hazard. 
Special aerating nozzle pours steady stream of 
solvent without spattering. Meets all insurance 
requirements, 

THE FATE-ROOT-HEATH COMPANY 
Dept. G-7 , Plymouth, Ohio 

Here's all you need for mower care! 

e.) Practice putting greens? 
( ) Very good ( } Fair ( ) Poor 

f.) Play ground equipment? 
{ ) Very good ( ) Fair ( ) Poor 

Remarks: (Recreation facilities} . . . . 

Club Improvements 
22, What major improvements do you feel 

are essential to the maintenance of our 
position as a top-rated club? (Check 
(x) those you feel are desirable and 
check (xx) those that you feel are 
essential.) 
( ) Air-condition main and south din-

ing rooms and lounge; 
( ) Build artificial skating rink; 
( ) Light golf practice tee and ten-

nis courts lor night use; 
( ) New ladies* locker room; 
( ) Enlarge men's grille room; 
( ) Build new and larger mixed 

grille; 

( ) Redecorate and refurnish lounge 
( ) Other (state); 
( ) Other (state): 
Remarks; 

23. What new facilities, if any, do you 
think are necessary to better serve 
the needs of our youngsters? (It has 
been suggested, for example, that we 

provide a place in the Clubhouse for 
their protection from inclement 
weather for food service and as an 
inside recreation area.) 
Remarks: 

Financing Capital Improvements 
21. To finance Capital improvements, do 

you favor: 
( ) A monthly long-term increase in 

dues of $5 to $10 to provide a 
Capital Improvement Fund? 

( ) Larger dues increase over short 
periods of times as needed, to 
finance improvements? 

( ) Lump sum assessments as re-
quired for capital improvements? 

Remarks: 

Club Financing 
25. T u best meet the club's future finan-

cial requirements, do you favor: 
( ) Minimum house accounts? 
( ) An annual assessment to cover 

operating deficits, when re-
quired? 

( ) Dues increases, when required, 
to cover operating deficits? 

( ) The XXX, Plan (Food and bev-
erage prices are cut 15 per cent 
and deficits are made up by 
assessments quarterly. Profits in 



any calendar quarter are carried 
over to apply against deficits in 
later quarters.) 
Advantage claimed: Regular 
users of food and beverage are 
"rewarded for their patronage" 
through lower costs. 

( ) None of these: (Please give your 
suggestions for action iu years 
when income does not meet the 
Club's expenses.) 

Your Personal Impressions 
26. In your opinion, how would you rate 

the overall advantages of your mem-
bership with that of other clubs with 
which you are familiar? 
{ ) Very good ( ) About average 
( ) Poor 
Remarks; 

27, What one thing do you like most 
about your club? 

28. What one thing do you dislike most 
about your club? 

29. If you were to become a member of 
the board, what area of club operation 
would you try personally to improve 
as your No. 1 project? 

110, Overall, how would you rate your 
club? Which one of these statements 
most nearly matches your opinion of 
the Club: 
{ ) It's a great Club, 1 like every-

thing fine just the way it is. 
( ) It's a great Club, but there are 

a few little things that could 
stand improving. 

( ) It's very good, but there are a 
few major things that need im-
proving. 

( ) It's fair, a lot of changes are 
needed. 

( ) Mediocre to poor. 
Would you like to amplify on reasons 
for your choice above? 

General Remarks 

Hovers' Service • P 95 

Classified Ads • P 

THE TURF 
IS A L W A Y S 
G R E E N E R O N THE 

Since the first "hose-less" system was 

Buckntr-in stalled over 50 \cars ago at 

California's famed Pebble Beach Golf 

Course, Buckner Sprinklers have been 

the first choice in rurt irrigation. Now 

in manual or fully automatic systems. 

Look in your Yellow Pages under 

"Sprinklers" or write for free literature. 

Com Fop upi I r f - . t Wil.r.. Aulomot.c C o n t r o l s 

fWSSSb - -
^ • ^ J l - I 

B U C K N E R I N D U S T R I E S I N C . 
P .O B O X 2 3 2 . F R E S N O 6. C A L I F O R N I A 

World's leading Name tn Sprinklers for over iO Yean 



AT LONG LAST THE 
combination 

TOP DRESSER-SPIKER 
PLANTER 

Will spike and topdress in one operation. 
Also on ideal stolon planter. 

Dressing Capacity 4 cu. ft. 
3 Foot Spread 

POWER DRIVEN 
3 Horse, 4 Cycle Motor 

This machine will topdress 150,000 sq. ft. 
of putting surface in one 10 hr. day. Ail 

i f j ^ ^ ^ k metal-electric welded. Four rubber tires 
I and two split rear rollers. Sold through 
I dealers only. See your local dealer or 
• write; 

(Patent applied tor) 

Fraser Top Dresser-
Spiker 

12 Center Street 
Travelers Rest, S. C . 

Turf Valley Pro Shop 
(Continued from page 28) 

able corner of the shop. Seeing these 
things, members became infected with the 
spirit of buying. The idea was repeated 
in 1962 and in both years, Strausbaugh 
did a thriving Yuletide business. The gilt 
wrapping offer was carried over so that 
it is now extended around the calendar, 
and on such special occasions as Mother's 
and Father's Day, gift wrapped packages 
are brought out and displayed in order to 
remind members that if they are going 
to fulfill their familial obligations, it's 
smart to do so with golf gifts. 

Turf Valley used 500 copies of Golf-
dom's "Christmas Shopping at Your Pro 
Shop" last year. Jack Henkel, who was 
Strausbaugh s assistant at the time and 
now is head pro at Media Heights CC in 
Lancaster, Pa., kept a record of calls 
made in conjunction with distribution ol 
the shopping guide and savs they totalled 
more than 1,000, "The followup," Henkel 
points out, "is important in getting the 
business." 

The Turf Valley staff, incidentally, 
hangs on to some of its Christmas catalogs 
and uses them the following year in pro-

i.ioting gift business on special days. 

Turns Shop Upside Down 
Strausbaugh was in such demand as a 

teacher at Turf Valley while Henkel was 
there that he turned over a good deal of 
the shop operation to his No. 1 assistant. 
Jack, who got started in the golf business 
at Lancaster, Pa., under A. B. Thome, 
one of the real veterans in the game, has 
a leaning toward merchandising. In 1962, 
when the confusion of organizing a new 
shop was behind him, and there was time 
to do some experimenting in display and 
sales methods, Henkel frequently turned 
the shop upside down. 

"Maybe we overdid it," says Jack, "but 
we were trying to find more and better 
ways of getting the merchandise to sell 
itself. We constantly checked with our 
players, both men and women, to get 
their reaction as to how different arrange-
ments struck them, and once we brought 
in a merchandising expert from Baltimore 
to help us. He also handled our outside 
shop when the Kelly Girl Open was 
played. Apparently he knew a few secrets 
about selling because he did quite a 
flourishing business with the galleryites. 

"Several times we made a chart of 


