
YOU'RE YEARS AHEAD WITH A HARDIE SPRAYER"* 

Ashbourne Country Club, Cheltenham, Pennsylvania 

T H E F I N E S T IN G O L F C O U R S E S P R A Y I N G E Q U I P M E N T 
Yes . . . Your "Years-Ahead" with a 
Hardie . . . because with a Hardie, the 
beauty of your fairways, greens, and club-
house grounds can be preserved with de. 
pendable ease. Hardie Hi-Pressure spray-
ers are available in sizes from 3 to 60 gal-
lons per minute. Pressure is adjustable 
from 50 lbs for weed spraying to 800 lbs. 
for hand spraying greens, shrubs, etc. 
The Hardie Hi-Lo pressure regulator 
weed boom gives you quick lever change-
over from high to low pressure . . . in-
sures constant and accurate low pressure 

at all times, and is considered by many 
Golf Course Superintendents as the ulti-
mate in boom design and performance. 
Hardie also manufactures a complete line 
of single and multi-nozzle spray guns for 
exacting green or shade tree work. 

There is a budget-priced Hardie Spray-
er, with either the famous long-lasting 
Hardie Douglas-Fir wood tank, or the 
conventional steel tank to meet your 
exact requirements. See your Hardie deal-
er soon, or write today for illustrated 
literature. 

We'll Be A t The Show 

Booth 126 

Come And See Us . . . 

HARDIE SPRAYERS - Dept. G 
American Pulley Co. 4200 Wissahickon Ave. 
Philadelphia 29, Penna. 

NAME 

ADDRESS 

'BECAUSE HARDIE GIVES YOU YEARS OF DEPENDABLE PERFORMANCE 
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Attend the 

34th INTERNATIONAL 
TURFGRASS CONFERENCE 

AND SHOW 
El Cortez Hotel 

SAN DIEGO, CALIF. 

February 6-15, 1963 

See and participate in the: 

EDUCATION CONFERENCE 
Four days of eye-opening, brain 
stretching speeches and demonstra-
tions by leading agronomists, super-
intendents and other turf experts 

"GREATEST SHOW IN TURF" 
Exciting exhibits by scores of manu-
facturers who provide tools and sup-
plies for the golf business 

LADIES' PROGRAM 
Gay, entertaining week-long activi-
ties for the REAL superintendents 

TOURS OF ALL KINDS 
Nurseries and golf courses . . . and 
Hawaii, California and Las Vegas! 

ANNUAL GCSAA GOLF TOURNEY 
Guest and exhibitor flights, too 

For more information write to: 

GOLF COURSE SUPERIOTEflDEIlIS 
HSSOCIflTIOn Of flmERICfl 

P. O. Box 1385 

Jacksonville Beach, Florida 

No Service Charge Tax 
if Minimum Spending 
Isn't Required by Club 
I n a ruling made about a year ago cover-

ing the touchy excise tax-service charge 
issue, the Internal Revenue Service con-
ceded that the dues tax imposed by sec-
tion 4241 (a)(1) of the IRS Code does 
not apply to service charges for food 
and drink when a club doesn't require 
that a fixed sum must be spent by a 
member in the restaurant and bar. 

The Midwestern club that made the re-
quest for the ruling was one of several in-
volved in another tax case (Golfdom, Oct., 
1962, p. 25) in which the IRS made an 
administrative settlement outside of court 
where a required purchase in contrast to 
a required contribution was being tested. 

In the present case, the club submitted 
a variable monthly charge schedule to the 
revenue service and asked that it be de-
clared not subject to a 20 per cent excise 
tax because of its non-compulsory nature. 

The service charge schedule follows: 
$20 added to the restaurant-bar ex-

penditure by a member if the monthly 
sum spent by him is less than $10; 

$16 added for less than $20 expendi-
ture; 

$12 added for less than $30 expendi-
ture; 

$8 added for less than $40 expenditure; 
$4 added for less than $50 expenditure; 
5 deducted from expenditures over $75; 
$10 deducted from expenditures over 

$100. 
Cites Fixed Charges 

In making its plea for tax relief in this 
case, the club pointed out that the opera-
tion of its restaurant and bar poses prob-
lems different from those of comparable 
public establishments. Its patronage, it 
said, is restricted to members and their 
guests, and use of the dining and drink-
ing facilities is dictated largely by the 
availability of golf and swimming facili-
ties. There are certain fixed charges such 
as for the salaried staff, fringe costs, de-
preciation, property tax, heat, etc. that con-
tinue, the club pointed out, regardless 
of the volume realized from the restau-
rant-bar operation. 

Effective financial operations of the 
taxpayer and simple good business prac-
tice, the club further contended, make it 



Sell beautiful trays with your club layout here 
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Distinctive . . . Modern . . . Durable . . . Molded Fiber Glass 
Trays with any design you choose—layout, clubhouse, any in-
signia—molded permanently into the tray in glowing colors. These 
trays are made of Molded Fiber Glass by the same company that 
makes bodies for two American cars. Your members have heard 
of Molded Fiber Glass Boats and hundreds of other Molded Fiber 
Glass products demanding strength and beauty. They are alcohol 
proof and aren't affected by common washing solutions. Send 
us a dozen place mats with your club layout or other design 
and we will mold you a sample tray with that design at no cost or 
obligation to you. These beautiful trays retail for about $4.50 
each with a one-color place mat and slightly higher with a multi-
color place mat. Normal discounts apply, increasing with quan-
tity. Tray sizes are 14 by 18 inches and 15 by 20 inches. Use the 
coupon on the reverse side of this page to send for your sample. 

C A N T E R B U R Y GOLF C L U B 

A S H T A B U L A C O U N T R Y C L U B 



( P L E A S E P R I N T ) 

Title (Pro, Manager, etc.) 

Club 

Address 

MFG golf club trays, with their special designs, 
appeal to your members who want the very 
best. Used for outdoor barbecues, TV snacks, 
cocktail parties, game room wall decorations 
or treasured gifts, they will make an instant 
hit with your members. Put these trays on 
display in your shop and take the orders . . . 
they sell themselves. The colorful design you 
choose wil l be permanently molded into the 
surface of the tray so the design and colors 
last indef ini tely. Trays are stain-resistant, 
dent-proof, quiet and permanent. Send for 
your sample today with the coupon below. If 
you would like to see your own layout or club-
house molded into your sample, e 
dozen place mats with your coupon. 

Molded Fiber Glass Tray Division 
Molded Fiber Glass Body Co. 
Linesville, Pa. 

Please send me a sample tray. I am enclosing place mats. 

W O R L D ' S L A R G E S T P R O D U C E R 

OF R E I N F O R C E D P L A S T I C S 



General Manager Martin Berry (center) and the 
Westchester CC did such fine jobs in playing 
hosts to the Metropolitan PGA tournament last 
fall that Mike Turnesa (r), tourney chairman, and 
Jack Mallon, pres. of the section, showed their 
appreciation by presenting a plaque to the club. 
Dave Marr beat Doug Ford in a playoff to win the 

Met title. 

necessary that the cost of fixed charges 
be met out of what remains from operat-
ing revenue after the purchase of food, 
liquor, linens and miscellaneous items 
plus the cost of extra help is deducted. 
The proposed service charge, the club 
said, is devised to recover necessary fixed 
costs and serve as an inducement for a 
member to increase his patronage of club 
facilities. As an example, it was pointed 
out that if a member had spent $10 in any 
given month he might as well spend up to 
another $10 to take advantage of a $4 
reduction in his service charge. 

IRS Explains Waiver 
In waiving a claim to excise tax on the 

service charge, the Internal Revenue 
Service said that the total amount paid 
by a member of the club in question for 
food and drink would not be a required 
minimum expenditure for such items; nor 
would it be required as a condition of 
membership. However, the IRS reiterat-
ed, as it has so many times, that the tax 
applies to any amount required to be paid 
where the member's purchases of food 
or drink are less than certain designated 
amounts. 

Precedence for the latter stipulation was 
made clear in 1958 when IRS ruled that 
minimum charges to members of Congres-
sional CC in Washington had to be kept 
on a voluntary basis if they were to be 
excise tax free. 

After the government had ruled favor-
ably, the district association to which the 

Ideal for locker rooms, washrooms, lobbies, 
back of counters, at dr ink ing founta ins , 
a n d for carpet protection. Affords u n -
equaied resistance to scoring, dent ing a n d 
p u n c t u r i n g . G o o d s c r a p e a g e f o r d i r t 
removal when used at entrances. Easy to 
clean. Sides beveled. A variety of colors 
and widths. 

Send for catalog sheets and prices. 

A M E R I C A N M A T 
C O R P O R A T I O N 

1802 A d a m s Street • Toledo 2, Ohio 

'America's Largest Specialists in Floor Matting" 



A MECCA 

FOR GOLFERS 

the Famous Scottish Resort 

TURNBERRY 
HOTEL 

Ayrshire 

•iiiiiiiaiuiuiuuiimuiiHiiiiii 

with its championship Ailsa and Arran Golf 
Courses, venue of the 1963 Walker Cup Match, 
overlooking the sea and in the heart of the Burns 
Country, near Culzean Castle. Also a miniature 
golf course, tennis courts, indoor swimming 
pool and a private cinema. Dancing. 
OPEN ALL T H E YEAR 
Turnberry Hotel is adjacent to the international 
airport at Prestwick. 
Full details may be obtained from the Resident 
Manager, Turnberry Hotel, Ayrshire, Scotland, or 
from British & Irish Railways Inc.; 
New York: 630 Fifth Avenue. Los Angeles: 
510 West Sixth Street, Chicago: 39 South La Salle Street, 
Toronto: 4 King Street (West). Vancouver: 409 Granville 
Street. 
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above club belongs, drew up two suggest-
ed schedules for determining variable 
monthly service charges. Here is a sum-
mary of them: 

Schedule I — Determine the break-
even level, variable profit margin and 
constant cost level by one of these 
three methods: 

(a) Comparison with previous years . . . 
Measure increase in cost dollars and per 
cent of sales dollars. Eliminate known 
price increase factors. Use such an indi-
cation of variable nature to restate the 
prior years' operations, applying the var-
iable rate to volume determining variable 
costs. Deduct from total to derive the 
constant. 

(b) Selective cost method . . . Visually 
scan three or four years of comparative 
figures (ratios can be used). Select a rea-
sonable constant level in each cost item 
or, if it can be done, on total expense. 
The remaining portion of the operating ex-
pense constitutes the variable element. 

(c) Comprehensive cost analysis . . . 
This isn't recommended because of its 
complexity. It involves an item by item 
study as to variable, constant character. 

Schedule II — Determine necessary 
sales to the member by the month. 

(a) Show constant cost, divided by 
number of members. Divide this by num-
ber of months of operation. This is the 
amount required each month from each 
member to cover the constant cost of 
operation. 

(b) Determine the amount of profit con-
tribution required from the operation after 
operation costs are met. 

(c) Using your own variable rate, mul-
tiply the necessary monthly sales level by 
your variable rate. This is the service 
charge for the lowest level of use. 

(d) Determine the steps brackets — 
$5 or $10 a step. 

(e) Decrease each subsequent bracket by 
the amount of the step times the variable 
rate. 

Reduce P lay ing Time 
In W a l k e r Cup Matches 

When U.S. and British Walker Cup 
teams meet May 24-25 at Turnberry in 
Scotland, matches will be played at 18 
rather than the traditional 36 holes. The 
USGA and Royal and Ancient recently 
agreed on the reduction in playing time. 
The U.S. team for the 1963 matches will 
be announced at the USGA's annual meet-
ing in New York this month. 



NEWS OF THE 
TURF WORLD 

'Trademark of Hercules Powder Company 
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NITROFORM... 
for the life of your turf 

Turfgrass establishment is easier and 
can be accomplished with greater 
surety and safety when Blue Chip" 
Nitroform® is incorporated into the 
seedbed along wi th needed l ime, 
phosphorus and potash. This practice 
produces playable turf in less time 
with fewer weeds. With ample con-
trolled-release nitrogen in the seed-
bed, maintenance nitrogen can be 
long delayed. Leaching is at an abso-
lute minimum and seedlings develop 
rapidly and with no damage. 

T u r f g r a s s maintenance has b e e n 
greatly simplified by the use of Nitro-
form: Blue Chip (granular) for fair-
way turf and similar; Powder Blue 
(water suspension) for the tight, dense 
turf of putting and bowling greens. 
T h e initial cost is only a little more 
t h a n q u i c k l y a v a i l a b l e n i t r o g e n 

sources. Nitroform is economical be-
cause there is no loss from leaching, 
it does not burn and it is long-lasting. 
Fewer applications are needed and 
there is less material to be stored so 
that labor can be released for use 
elsewhere. 

Nitroform was made for the pro-
fessional superintendent who desires 
a safe material, one that will feed 
grass steadily and give long-lasting 
results. 

Nitroform Blue Chip or Powder 
Blue will work for you if you will put 
it to work. Regular treatments at pre-
scribed rates enable Nitroform to 
give you the slow-feeding, long-last-
ing results you've always wanted. No 
better source of nitrogen exists today. 

Use Nitroform for the life of your 
turf. 

F R E D V. G R A U 

C o n s u l t i n g A g r o n o m i s t 

HERCULES POWDER COMPANY 
I N C O R P O R A T E D 

H e r c u l e s Tower, 910 M a r k e t Street, W i l m i n g t o n 9 9 , D e l a w a r e 

H E R C U L E S P R O D U C E S " P O W D E R B L U E " A N D B L U E C H I P N I T R O F O R M F O R P R O F E S S I O N A L U S E 

SN63-J 



sk your ceramic 
tile contractor for 
free estimates or 
write 

THE CARLYLE 
TILE COMPANY 

Ironton, Ohio 

Don't plan to build or modernize 
your club buildings without Carlyle 

GOLF CLUB QUARRY TILE 

. . .the indestructible, anti-slip floor tile! 

Rippled surface gives excellent trac-
tion, especially to cleated shoes. 
Comfortable under foot and beauti-

ful to look at. Choice of 
eight rich colors. 

Osgood Re-elected President 
of Chicago District GA 

Stacy W. Osgood, an attorney, was re-
elected president of the Chicago Dist. 
OA at the association's annual dinner held 
in Chicago's LaSalle Ho-
tel in Dec. Other offi-
cers are Horace G. Barn-
hart, vp; James L. 
O'Keefe, treas; and Len-
nox G. Haldeman, sec. 
Seventeen board mem-
bers also were installed 
at the dinner. 

Osgood has served on 
the CDGA board since 
1946 as general counsel 
and tournament chair-
man. In 1962 he supervised a 20-tourna-
ment schedule in which approximately 
2,500 golfers participated. He is a former 
president of the South Dist. Golf League, 
plays to a handicap of nine and has scored 
seven holes-in-one in his life. 

Besides running an extensive tourna-
ment program, the CDGA publishes the 
well known Directory of Information on 
its member clubs' finances and operations, 
maintains handicaps for more than 20,000 
players, sponsors an air excursion to the 

Masters and serves as legal counselor to 
more than 125 clubs that make up it: 
membership. 

Michigan Turf Foundation 
Expands Research Program 

Through the efforts of the Michigan 
Turfgrass Foundation, an expanded pro-
gram of turf research and education has 
been initiated at Michigan State U. Sev-
enteen specialists at the University are 
engaged iu some phase of extension work, 
research or teaching. Projects include 
studies of varieties and breeding, soil 
composition, management, physiology and 
ecology and pest control. 

Officers of the Foundation are E. Jo-
hanningsmeier of Hiram F. Godwin & 
Sons, Inc., pres.; Harold Peck of Battle 
Creek CC, vp; and Kenyon T. Payne, 
Michigan State U., executive sec. Directors 
are Frank Forrier, Robert Howell, Bill 
Johnson, Bruce Matthews, Phil Savage, 
Ernie Wohfiel and Clarence Wolfrom. 

Golf clubs can join the Foundation by 
paying $25 (less than 18 holes) or $40 
(18 holes or more). 

Buyers' Service • P. 127 

O s g o o d 



NEW PGA NATIONAL GOLF COURSE PICKS CERTAIN-TEED "K&M"IRRIGATION PIPE! 

Here ' s one of the wor ld ' s most carefully-engi-
neered golf courses in the mak ing . . . new h o m e 
of t h e P r o f e s s i o n a l G o l f e r s ' A s s o c i a t i o n of 
Amer ica at Pa lm B e a c h Gardens , Florida. Every 
detail will be a model of golf course des ign, so it 
i s significant that Certain-teed " K & M " A s b e s t o s -
C e m e n t I rr igat ion P ipe w a s se lec ted for the 
17,000-ft. irrigation s y s tem. 

Installation sav ings , a lone, will be huge. " K & M " 
Pipe can be lifted f rom trucks, laid and connected 
by hand, eliminating cos t and delays of heavy 
equipment. The f a m o u s FLUID-TITE® Coup l i ng 
locks absolutely tight in two quick s teps , a n d 
s tays tight. No water can get out; no roots can 
get in. Joints allow a 5° deflection a round trees 
and traps for efficient planning, still more instal-
lation ea se and speed. 

M o s t i m p o r t a n t to c h a m p i o n s , t h e r e ' l l be 
unl imited trouble-free life expec tancy without 
clogging, loss of pressure or cons tant inspection 
a n d repair. G reens and fairways will get the finest, 
most efficient spray patterns day after day at a 
constant p u m p i n g cost year after year. 
N o wonder the contractor on this job had no 
q u a l m s about guaranteeing the quality of his 
installation. 

A s k y o u r c o n t r a c t o r 
about the proved K & M 
p e r f o r m a n c e r e c o r d . 
And write us direct for 
full details. Certain-teed 
P r o d u c t s Corpora t ion , 
D e p t . A C P , A r d m o r e , 
Penna. 

Asbestos-Cement Irrigation Pipe • Pressure Pipe • Sewer Pipe • Building Sewer Pipe • Air Duct 

(Drop in and see us at the International Turf-Grass Conference & Show. 
El Cortez Hotel, San Diego, Cal., Feb. 10-15, 1963, Booths 31, 32 & 33.) 



T E E BIRD Electrit GOLF CAR 

C omfort 

T A Y L O R - D U N N 
MFG. CO., INC. 

2114 W. Ball Road, Anaheim, Calif. 
KEystone 5-6021 

Smoothest Ride 
On any Golf Course Today 

S tyle 
Custom Contoured Seats 
For Your Riding Enjoyment 

i 
Qual i ty 
Over 14 years experience in 
the Electric Vehicle manufac-
turing business. 

Dealer inquiries invited. 

LoPresti Recognized for 
Work as Community Pro 

Tom Lo Presti, the squire of Haggin 
Oaks GC in Sacramento, and the PGA 
home professional-of-the-year for 1962, 
didn't lose much time getting promoted 

to a head pro posi-
tion. After joining 
the PGA in 1929 and 
serving as a caddie-
master for only three 
years, Tom became 
the No. 1 shopman 
at William Land GG 
in Sacramento. A 
few years later, 
when that city 
o p e n e d Haggin 
Oaks' first 18 Lo 
Presti was installed 

as the professional. He has held that posi-
tion continuously for about a quarter cen-
tury. Haggin Oaks now is a 36-hole lay-
out. 

Over the years, Lo Presti has earned 
a reputation for being one of the most 
community conscious professionals in the 
business. He has spearheaded many bene-

fit tournaments for charity, war relief and 
other worthwhile projects. But probably 
he is best known for his efforts in getting 
youngsters to gravitate toward golf. The 
Sacramento Junior Boys GC that he found-
ed in 1934 still is going strong and in 1962 
had more than 100 members. In addition 
to devoting much of his time to teaching 
the kids who come to Haggin Oaks for 
instruction, Tom has given hundreds of 
free lessons at schools in the Sacramento ( 
area. 

Section Director 
A member of the board of directors 

of the Northern California PGA section 
and tournament director for that particu-
larly active group, Lo Presti also has given 
unstintingly of his time to his professional 
colleagues. 

A native of San Francisco and a caddie 
in his youth, Lo Presti is married and 
is the father of a 10-year old daughter, 
Victoria. He was officially recognized as 
the 1962 home pro at the president's din-
ner at the annual PGA meeting, held in 
November when a trophy was presented ^ 
to him. 

Lo Presti is the second Californian to 
get the PGA award. In 1959 it went to 
Eddie Duino of San Jose CC. 

Tom Lo Presti 



This Perfect Combination: 

1 . 

2. 

3. J # > > r 

AQUA-DIAL Turf Sprinkler Heads 

AQUA-DIAL Remote Control Valves 

AQUA-DIAL Automatic Controllers 

We manufacture a 
complete line of turf 
irrigation equipment. 

BOX 1325 / NEWPORT BEACH, CALIF. 

52 VANDERB ILT AVE. / NEW YORK, N. Y. 

920 BER ING AVE. / HURST , TEXAS 

BOX 27 I 1485 B A Y S H O R E BLVD. / SAN FRANCISCO. CALIF. 
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THE LOGICAL WAY TO SHIP GOLF CARS! 
"Zfocs&feaf-ftfc/oset/ 
| Eliminate Crating and Uncrating 

• Fully Protected from Road Gravel and 
Weather Damage 

Call Collect for 
Immediate Service 

+ Finest Modern Vans Carry Up to 2 0 
Cars 

t No Unloading Facilities Needed at 
Club 

t Cars Ready for Instant Use at Destina< 
tion in Perfect Condition 

t Obviously the Most Economical Way 
to Ship! 

Silver Lake Clubhouse 
(Continued from page 26) 

"Our clubhouse," says Aaron Martin, 
the club manager, "has become something 
of a model in this area. We've had quite 
a few people in the golf business, or who 
are thinking of getting into it, come to 
Silver Lake and look over the place. Most 
of them have been impressed by the fact 
that our building cost no more than $350,-
000. Considering today's construction 
costs, they think we got more than our 
money's worth. 

Visitors Like It 
"The second floor layout," continues 

Martin, a veteran of 25 years in club man-
agement work, "immediately catches the 
eye of the visitors. Most of them, used to 
seeing so many clubhouses cut up by small 
rooms and partitions, comment on the 
great amount of open space we have in 
the great hall area. In addition, they like 
the idea of closing off the dining room 
section with a simple folding partition. 

"And," adds Martin, with a gleam of 
pride, "they want to know all about that 
divider. It wouldn't surprise me if some 
of them go back and dream up something 
like that and then build their clubhouse 
around it." 

Family Type Club 
Silver Lake CC, resurrected from an old-

er club founded in the '20s and aban-* 
doned to the depression of the '30s, is 
typical of the many family type clubs that < 
seem to be a kind of Ohio monopoly. 
Golf goes out by December 1, but the 
Cuyahoga Falls citizens, 75 per cent of 
whom live within a short distance of the 
club, continue to use the clubhouse dur-
ing the winter almost as much as they did V 
in the middle of July. Bowling and bridge 
are substituted for golf, weekly and sea- 1 

sonal dances and dinner dances are held 
frequently from November through April, 
and teenage parties and dances are sched-
uled just about as often during these 
months. As a result of these activities, and 
because the restaurant and bar facilities • 
have steady, daily patronage through the 
winter, the clubhouse is kept open year 
around. The teenage highlight, incidental-
ly, is saved for mid-June when a Presen-
tation Ball, for members' daughters who 
graduate from high school, is held. Last 
year about 15 young ladies were presented 
nosegays by their fathers at this party, ^ 
the year's gayest affair. 

Adequate for 550 Members 
Silver Lake's limit is set at 400 golfing 


