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Do you have the 1962
Standard Catalog? If not,
write for a free copy.

Or, better yet, get in touch
with your Standard man.

New 5-second

remedy for green dents

Removing ball and heel dents has always been a slow,
aggravating job . . . until now! Now, Standard’s new
Dimple Doctor makes it a H-second “breeze” . . . so
easy a child can do it perfectly. Simply push down . . .
lift . . . and the dent is gone. In one motion Dimple
Doctor Aerates . . . lifts sod to perfect level without
cutting roots . . . without a scar or blemish. Dimple
Doctor comes in two models . . . made to last for years
.. . both moderately priced. Ask your '
STANDARD man for a demonstration
. . . takes just 5 seconds.

S
Standard

STANDARD MANUFACTURING CO., CEDAR FALLS, IOWA
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olfing

for Country Club Golfers

Concentrates Selective Selling on Golf's Blue Chip Market!
GOLFING SCORES — WHERE IT COUNTS!

—with America’s country club families — the golf market’s
top spending customers for top quality equipment and

GOLFING REACHES THEM — WHERE THEY LIVE!

— by mail subscription, to country club members’ homes.
GOLFING is not sold on newstands.

GOLFING PRE-SELLS PRO CUSTOMERS

GOLFING's Pro-only advertising pre-conditions customers
to Pro Shop quality and service, builds sales and prestige
for the Pro, builds Pro and customer goodwill for the

407 S. Dearborn St.,, Chicage 5, Il

All Clubs Invited to
Take Part in Golf Day

Every golf club and course in Ameri-
ca has been invited to participate in
National Golf Day. The PCA will spon-
sor the 11th annual observance of the
nation-wide competition JTune 2.

Invitations to participate in National
Golf Day have been sent to every club
and course, every golf club president
and to every golf professional. In ad-
dition, the governors of all of the 50
States have been asked to recognize Na-
tional Golf Day through proclamations or
official statements. Twenty-one Gover-
nors have already made National Golf
Day “official” in their states, and three
others have indicated that they will do

s0.

On National Golf Day, and during the
entire period from June 2, through June
10, gollf):rs of America will donate $1.00
or more per round to compete against
the nation’s two major champions. The
“target” score will be established on the

12

5th when Jerry Barber, 1961 PGA Cham-
pion, and Gene Littler, 1961 USGA Open
winner, meet in an 18-hole “round of
the champion” at Aronimink GC, New-
town Square, Pa.

How They're Scored

The nation’s golfers will match their
own scores in relation to par to the score
of the winner of the “round of the cham-
pion”. Men will use their club handicaps
plus three strokes, and ladies their club
handicaps plus 10 strokes. Those who
do not have established handicaps can
use the Callaway system.

Through the years, Golf Day contri-
butions have amounted to $160,705 for
the United Service Organizations, $63,392
for the American Red Cross, $2,584 for
the Babe Didrikson Zaharias Cancer Fund,
$2,000 for the U. S. Olympic Association
and $1,584 for the Institute for the
Crippled and Disabled.

Golf charities and worthwhile golf
projects have benefitted from National
Golf Day from its inception in 1952. Dur-
ing the last six years, National Golf

Golfdom



GET SOUND GUIDANCE

on PLANNING, BUILDING and OPERATING

GOLF FACILITIES

from Golf’s clearing house of information

PLANNING INFORMATION FOR
PRIVATE COUNTRY CLUBS

A compilation of practical, cur-
rent data and information on plan-
ning and organizing the private golf
and country club which includes a
Planning and Organizing Guide, na-
tional growth, statistics, course plan-
ning and building information, ex-
cerpts from Excise Tax Laws outlin-
ing exemption from Club Dues Tax of
certain  payments for construction,
architects, sample construction con-
tract, suggested list of course main-
tenance equipment, suggestions for
golf by-laws, data on club member-
ships, dues and fees, details of suc-
cessful membership campaigns, club
financing plans, sample club bro-
chure, a clubhouse planning and
evaluation checklist, and a brief study
on developing golf course subdivi-
sions. $7.50 each.

PLANNING THE GOLF COURSE

This 96 page, 8% x 11 inch (hard
cover) book takes the guesswork out
of golf clubhouse design with specific
facts on various clubhouse facilities
and the space they require, based
on the size and type of membership
to be accommodated. This data has
been drawn from the practical op-
erating experience of American golf
clubs over manr) years through a
study conducted by the Building Re-
search and Development Corporation
of Chicago. The only book of its
kind. $9.00 each.

GOLF EVENTS

A 43 page, 4 x 9 inch check list of
101 tournament and novelty events
that can be used to make any golf
program varied and exciting. A
definite aid to the golf chairman
faced with the problem of ‘coming up
with something new. Lists types
of events and tournaments of any
length desired, from day-long to sea-
son length programs. 50¢ each.

PLANNING AND BUILDING
THE GOLF COURSE

A complete, 32 page, 86 x 1l
inch fully illustrated guide for the
design and construction of the regu-
lation golf course. Includes: Selection
of the Site, Soil Factors, Power and
Water Availability, Natural Golf Fea-
tures, How to Design a Golf Course,
Golf Course Costs, Construction and
Construction Equipment, Construction
of Tees, Fairways and Traps and
Greens, Maintenance Equipment,
Watering Systems, etc. $1.00 each.

GOLF OPERATORS HANDBOOK

A 112 page, 8% x 11 inch book
of complete planning, building and
operating information on miniature
golf putting courses, golf driving
ranges and par-3 golf courses. Con-
tains ideas, data, photographs and
plans based on the actual experience
of hundreds of golf operators all over
the United States. $3.00.

Order from:
NATIONAL GOLF FOUNDATION
804 Merchandise Mart
Chicago 54 Il

May, 1962
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Slacks by DiFini

PAR GOLFER SLACKS: 55% Dacron Polyester and

459, Rayon. 17 Colors. Half Belt

TRIM GOLFER SLACKS: 709 Dacron Polyester and
30% Wool. Tapered Half Belt and One Pleat ...$18.75

CONVERTIBLE MODEL Perfect for Golf and Dress Wear.
Domestie, Imported and Forstmann Fabries.

Full Belt $22.95 to $37.50
MEN'S BERMUDA SHORTS

See our attractive selection of “Lady Golfer”
Bermuda Shorts, featuring distinctive man-tailored

styles for active golfing ....$9.95up

DiFini Originals, Inc.

Fund, Inc. has concentrated on these
beneficiaries, since other charities have
other sources of income.

$621,3580 to Charities

A total of $621,380 has gone to golf
charities and worthwhile golf projects in
the last 10 years, compared to $230,267
for non-golf activities. Thus, the overall
contribution has been $851,647.

Caddie scholarship funds have received
$229.930, and turf research and educa-
tion fund of the USGA, $87,000. the
Jaycee fund for the promotion of Junior
golf $55,400, amputee golf $38,600 and
blind golf $23,100.

The Scholarship and Research Fund of
the GCSA has received $21,700, United
Voluntary Services $18,300 and Ameri-
can Women's Voluntary Services $13,550,
National Golf Fund Inec. has contributed
to three PGA activities, allocating $75,500
to the educational fund, $33,900 to the
relief fund and $24,400 to the benevolent
fund,

from $10.95

$14.95

Ten Countries in Southeast
Asia Golf Championships

More than 10 countries are expected
to compete in the second annual South-
East Asia golf championships to be held
in Kuala Lumpus from June 19 to June
23.

Teams from Burma, Thailand, Hong-
kong, Vietnam, Indonesia, the Philippines,
Singapore, Borneo, Brunei, Sarawak and
Malava are likely to participate for the
“Putra” challenge cup, presented by Tun-
ku Abdul Rahman, the prime minister
of the federation of Malaya.

Each team will comprise four players
but the lowest scores of three will be
taken for the team championships. The
playver with the lowest score wins the
individual championship title.

The Selandor Golf Club course was
also the venue of the recent Malayan
open golf championships which attracted
more than 70 international stars.

Classified Ads e P. 157

Buyers® Service o 159
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It's Just Good Business
to Select the Finest

DIPLOMAT Il by Sears

24-volt and 36-volt models

Features like these demonstrate why the DIPLOMAT 11 is the
choice of those who know golf cars: direct gear drive, highly
cfficient power to weight ratio, T-foot control, truss-type tubu-
lar steel frame, fiberglass body, coil and hydraulic shock rear
suspension, differential drive, wide-base 8.00 x 6 tires. The
smooth-flowing lines and distinctive clean styling add prestige
to your club. In over seven years of operation, the DIPLOMAT
has earned an enviable reputation for quality and reliability.
For performance you can depend on, year after year, select

the DIPLOMAT II.

Write for illustrated circular, quantity prices

SEARS, ROEBUCK AND CO.

925 So. Homan, Chicago Ill.
Attention: D. W, Nelson, Dept. 733 1
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GOLF-(")-SHU

THE by TORCH
GOLF RUBBER |
THAT REALLY
GRIPS ON A
WET COURSE!

.

Gum Rubber

e Fits all shoe styles — even |
Rubber and Ripple soles

* [legant styling, so lightweight

* Comes complete with ZIPPER
GIFT POUCH or in box

Wholesale Cost

Style No. Packing per pair Retail
180 In Box $2.90 $4.95
1802 In Zipper Pouch 3.50 5.95

SIZES - § (6-7), M (8:9), L (10-11), XL (12-13)

Order from

Pulelail-Nichaolls

39 Ann St. New York 38, N. Y.
Or Contact
TORCH RUBBER COMPANY, Inc.
1302 Inwood Ave. New York 52, N. Y.
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David Stephenson (second from left), vp of the

Trans-Miss Golf Association, congratulates George

E. Turner, Charles D. Berry and Charles K. Curry,
who are attending Texas A & M.

Trans-Miss Has Scholarship
Fund for Agronomy Majors

For the past several years the Trans-
Mississippi Golf Assn. has been sponsor-
ing a program that helps aspiring supts.
to obtain an education. Youngsters who
major in agronomy and take turf science
and soil analysis as a specialty while in
college have a chance to qualify for
scholarships amounting to $200 per semes-
ter that the Trans-Miss organization pro-
vides. '

Selection of the boys is made by faculty
committees that base their choices on
academic interest and scholastic records.
At the present time, 16 boys are receiving
grants from the association and more are
expected to benefit in the future.

Senior members of the association have
been the major contributors to the scholar-
ship fund. The association also helps the
students locate jobs, but demand for
qualified young agronomy majors is so
great that this doesn’t pose much of a
problem. Assisting in the placement of
the youngsters and serving as an adviser
to the Trans-Miss in the program is Mar-
vin H. Ferguson, research coordinator for
the USGA.

Change Rutgers Turf Dates

Due to a conflict in schedules it has
been necessary for the Rutgers Univer-
sity agricultural :3xll)eri1m-nt station to
push its turf field days ahead one day.
The program will be held on Aug. 7-8
rather than Aug. 8.9, as previously an-
nounced.

Golfdom



T{n’d\ Abvumor
solve your fertilization problems with
“powder blue” Nitroform®

Safest Summer Supplement. The same  soil. Prepared specifically for use i
high-quality, 38% nitrogen content as  water suspension and proportioner sys
~famous Blue Chip® Nitroform, Powder tems, Powder Blue gets down to th
Blue gives gentle initial responsetosum-  *‘grass roots,’” does not lay on turf sur
mer-weary turf, provides a safe, non- face to be picked up and carried awa
burning, nonleaching, odorless feeding by mowers.

over a prolonged period of time.

Economical. Powder Blue Nitroform ca
“No Mower Pickup. Powder Blue Nitro-  be applied with your normal fungicide o
form is the only dispersible ureaform  sprayprograms...usually averages less
fertilizer. The tiny insoluble particles than $1.00 per thousand square fee!
rinse quickly through dense turfintothe  for a full month of feeding.

HERCULES POWDER COMPANY

INCORPORATED

Hercules Tower, 910 Market St., Wilmington 99, Del




Only

NASSAU
CARS

GOLF

Offer all these
advantages:

?A Proven Quality Product

A Profit Planning Service . . .
tailored to your course

Industrys’ Most Flexible Financing
« » « With Fleet Expansion Feature

A Complete Line
” Maintenance Programs
?5 years Experience

Write for literature and the
name of nearest distributor.

PARRETT

MANUFACTURING CO., INC.

777 Paw Paw Ave. + Benton Harbor, Michigan
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Clarkson Sticks to Book;
Runs Solid Operation
(Continued from page 42)

attention to bookkeeping details by say-
ing that if General Motors knows what
it owns right down to the last bolt and
nut, why shouldn’t he know how many

| sport shirts he has on hand? In any event,

running inventories on every item handled
in the Glen Echo are kept up to date
and nothing is bought until after the pur-
chase journals are consulted. Ledger
accounts also are kept on every member
and have been since 1951. They play an
important role in the shop’s sales picture.

“We can go back and tell you how
much every single member spent in the
shop in 1955, says Clarkson. “These
records arent kept out of mere love for
dealing with figures. There is a pur-
pose behind them. They give us an idea
of how much each person will spend
every year, when he last bought a set
of irons or woods or a bag. In short,
they enable you to know your customers
and whether they are buying as much
as voud like to sell them. I won’t go
so far as to say that we set up quotas on
individuals, but in a pro shop operation
you come to depend on getting so much
annual revenue out of each member and
it's only good business to go after it
Ledger accounts that go back a few
vears are the only guide for doing this.”

Three Sales A Year

But as closely as Clarkson watches his
buying, and in spite of the thorough sales
records he maintains, he can’t get away
from holding at least three sales a year.
He has carefully charted the ups and
downs in his business and finds that
late June and late August and, of course,
mid-October, when the season is coming to
a close, are the best periods for holding
clearances, Only sportswear and shoes
are discounted. It is rare when clubs
are sold at cut rate at Glen Echo. To
further protect his club market, Clark-
son doesn’t sell trade-ins to members.

The Normandy pro charges $18 a year
for storing clubs and besides regularly
cleaning and repairing them, winterizes
them. He operates the golf car con-
cession. charging $7 for 18 holes and $4
for 9. There are 26 cars in the Glen
Echo fleet, all of which are leased. On
weekends and holidays, one of the assis-

Golfdom



Two types of ORANGEBURG Brand

plastic pipe—SP and ABS—give you a
choice of modern pipings for golf-
course irrigation:

Orangeburg SP is a flexible polyethyl-
ene pipe so tough it's guaranteed and
bonded for 20 years for cold water
service! It won't split or pinhole, rot,
rust or corrode. It resists creep, kink-
ing, abrasion, chemicals, high pres:
sures and temperatures. Quickly cut
with a hacksaw, it is easy to handle
and lay, and so light a man can sling
a 300 foot coil on his shoulders. A
variety of fittings adapt it to any type
piping arrangement. Shipped in neatly
wrapped coils, in 12" to 2" sizes.

el

FLINTKOTE

[

B

®
- CRANGEBL

May, 1962

RG MANUFACTURING CO., DR

4 Orangeburg ABS is a semi-rigid, com:-
petitively priced plastic pipe, light in
weight, easy to handle. Its outside
solvent welded joints assure uninter-
rupted flow at pressures up to 150
psi. Rust and corrosion-proof, it is
built for years of service in rugged
use. Furnished in 20’ lengths, 12" to
4" sizes.

Write Dept. G -52 for complete infor-
mation and specifications.

ORANGEBURG

BRAND
SP&ABS Plastic Pipe

|

ANGEBURG, N, Y. DIVISION OF THE FLINTKOTE

Y, MANUFACTURER OF AMERICA*S BROADEST LINE OF B
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tant pros ranges the course, l'cut]}' to make
repairs on any vehicle that isn’t function-
ing as it should.

Clarkson’s No. 1 assistant
vear was Ross Horst, who was called
into service late in 1961. Homer Wolf
now is filling the assistant position. And,
of course, Don can always call on his
father when business around the Glen
Echo shop starts stirring and becomes
a little more than the regular staff can
handle.

When the Normandy shop was renovated
late in 1959, the elder Clarkson collabor-
ated with his son in drawing up the new
design. Racks, display cases and counters
are either built into the walls or adjacent
to them so that the center portion of the
rectangular display room is kept open
except for a lounge area at one (m! of
the shop. The room is 20 feet wide by
40 feet long and is finished with sandstone
tinted plastered walls and light oak fix-
tures. The carpeting is green as are
the drapes that can be drawn across four
large windows,

Don Clarkson is a former president of
the Eastern Missouri PCA and now serves
as its tournament director.

until this

Plan and Records Increase
Efficiency, Cut Costs

By Donald MacKay, Sr.
Supt. Hortford (Conn.)) CC

Just what do we mean when we speak
of “increased efficiency” as applied to a
golf course?

In the first place we have to have a
plan in order to apply our mental and
physical efforts and those of our staff,
plus the work of our machines and ma-
terials, efficiently.

We can’t merely say we are going to do
the job more efficiently unless we make
up our own scorecard in advance to en-
able us to determine whether or not we
have succeeded.

Provisions for Emergencies

It is easy enough to lay out a plan of
work that will succeed if nothing hap-
pens to interfere. But no plan is com-
plete and workable unless it contains
ample provision for meeting emergencies
that are more or less sure to arise. For

America’s FINEST GOLF CAR

] (4 wheels and a
= { ® steering wheel)

]
The top performer '
; for RENTAL FLEET
Operaﬁon I NAME
1
| aooRess_
Some choice dealerships are : CITY .
1

available; call or write todayl 1_

120

FAIRWAY KING MANUFACTURING
742 5. W. 23rd §t.,

Please send descriptive literature on the FAIRWAY KING Golf CAR,

gatrway J(ng

% Vinyl Clad
Steel Body

% Removable
Package
Electrical
System

% Spike Proof
Floor Mat

Oklghoma City 7, Okla.
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