The author and some of his women members check the Centre Hills bulletin board.

Make Bulletin Board
a Pro Shop Asset

By HAROLD B. HARRISON
Pro-Supt,, Centre Hills CC, Sta.e College, Po.

WELL constructed and properly man-
aged bulletin board is a definte asset
to any club. Most clubs have some type of
bulletin board, but many of them are
not as useful and elficient as they could
be. Often a well-meaning committee makes
the mistake of having a bulletin bhoard
constructed without first consulting the
pro about specilications as well as location,
Let us consider an outdoor bulletin
board which can double for a score board
during tournaments, Naturally, it must be
constructed ol weather resistant materials
and it is well to have some type of roof
to protect it. It should be attractively de-
signed to blend in with club buildings,
and always kept in A-1 condition. It must
be sturdily anchored so that the strongest
winds will not faze it
Probably the best location for a board
is near the first tee Much thought should
be given to its size. Here is where the
pro can offer valuable suggestions. Many
boards are too small for maximum use,
Consider first, the largest tournament
your club is likely to run and how many
score sheets will be necessary for record-
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ing results. Next, consider the size of
the score sheets. If you use sheets supplied
by manufacturers, note that they are dil-
ferent sizes; so use the largest size in fig-
uring specifications, Decide whether you
wish 1o use one, two, three or more rows
of score sheets to accommodate players.
I'hen allow additional space for posting
tournament rules and announcements of
immediate importance. From this informa-
tion, figure the size of your board. Re-
member it's better to have some space
vacant than not to have enough room.

Don’t Plaster It

Don’t make the mistake of allowing
every committee (o plaster the board with
notices! That will defeat its purpose. The
pro should be in charge of the board and
decide what is 1o be posted on it. Here
are seven tips that will help him make it
a real club asset:

1. Keep it neat.

2. chL it up-to-date! Take down posters
and notices immediately after they become
dead. Nothing will decrease the popularity
of a bulletin board like having “stale news”
plastered all over it

3. Post notices sent to you from other
clubs that you feel will be of interest to
even a few ol your members, This stimu-
lates interest in golf. In addition, it will
save time that you otherwise would have
to take to look up dates and information
in answer to questions.

4. Post results of state and national

i



tournaments in which you know members
are interested.

5. Make use of the bulletin board to
tell people about any special item you are
featuring in the pro shop: new items that
have just arrived, sales, etc. There are
many ways in which you can effectively
promote sales through smart use of the
bulletin board.

6. Post news of any special feat per-
formed by a club member . . . a hole-in-
one . . . an especially low score . . . an
eagle . . . a long drive . .. an amusing
quip, etc

7. Post amusing cartoons, pictures and
short “tall stories” about golf. Such items
have a magnetic effect!

Superintendents Should Play
More Golf, Says Mendenhall

Speaking at the GCSA convention in
Louisville in February, Marion Menden-
hall, supt. at Kenwood CC in Cincinnati,
said that as far as he can determine, men
in his profession aren't playing enough
golf.

“It's a rather sad commentary on our
profession that we aren't,” said Menden-
hall, “because if we don't get out and
play a round every once in a while, how
are we going to continue to be fully ac
uainted with the course and the condi-
tuon of the turf?”

Mendenhall opined that the longer a
man is in the greenkeeping business, the
less golf he seems to play. This is undoubt-
edly because he feels that during the
regular season he has to devote so much
time to his job that he can't sandwich
in an occasional round. “Maybe we are so
awed by the seeming drain on our time,”
the Kenwood supt. declared, “that we keep
telling ourselves we can't spare three or
four hours once a week to get in a game,
If we've reached that point, maybe we
are working too hard and need the lift
golf gives.”

One way of renewing faded interest
in golf, Mendenhall suggested, is for the
supt. to carry a putter and a hall dozen
balls with him when he makes inspec
tion tours. By doing this he can get a
firsthand check on putting quality of the
various greens and also test cup place-
ments. Two or three tours of this kind,
Mendenhall added, is practically a sure
cure for flagging interest in playing goll.

“Besides playing,” the Cincinnati supt.
continued, “there isn't any good reason

why the supt. shouldn't take a real in
terest in all local wournaments, attending
as many as he can. By putting in an ap-
pearance at these events and shaking a
few hands here and there, he can improve
his public relations. At the same time, the
supt. should check with officials, the host
pro and possibly the press to see if there
is any way in which he can help them con-
duct the tournament,”

Everybody Expected to Win
Prizes at 10th APl Tourney

By ART GATTS

The American Petroleum  Institute
Scholarship blind bogey tournament, in
which every entrant is assured a prize
of some kind, will be held for the
10th consecutive year May 17-18 at Dode
Forrester's Hobbs (N, M.) CC course. More
than 800 golfers who are expected to take
part in the event will share more than
$5,000 in golf merchandise prizes.

Besides the customary awards given for
golling proficiency, the APl hands out
prizes such as a dozen steaks to the skin-
niest player, reducing pills for the heaviest
and suitably rewards the most honest
golfer, the zaniest, sober one and the per-
son who travels the greatest distance to
take part in the tournament. In 1956, one
oil company gave each of the 804 players
a new ball to play with and another firm
donated 10,000 tees.

To take care of the two-day rush, For-
rester has constructed additional greens
on his nine-hole course. The Hobbs club
15 in the process of building a second nine
which will be completed by 1958 when
1,000 or more clubswingers are expected
to take part in the AP1 tournament. When
the tournament was started in 1948, less
than 100 persons took part in it

Par Buster Is New Philadelphia
PGA Section Publication

“The Par Buster,” maiden publishing
effort of the PGA, Philadelphia Sec., was
mailed to members of that organization
last month. Plans are to publish the new
pamphlet three or four times a year al-
though no fixed publication dates have
been set. First edition of the Par Buster
outlined the idea behind the publica-
tion, discussed the pro code of ethics,
described the caddie scholarship sponsored
by the section, included local tournament
information and a rundown on the ac
tivities of many of the members.
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SOLD ONLY
IN PRO SHOPS

THE MOST PAINSTAKING cllort imaginable goes into the
manufacture of every Dunlop Maxfli. The utmost skill and attention of man, the
precision of the most modern machinery, the unerring accuracy of electronic
measuring devices—all jealously guard the quality and uniformity of the Maxfli.
This, indeed, is the finest golf ball the world has ever known...with playing
qualities unmatched by any other ball. Recommend the Maxfli ence and
you've made a friend for life ! (a customer, too).

TIRE AND RUBBER CORPORATION
Sporting Goods Division
B00 FIFTH AVENUE NEW YORK 36, N. Y.
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Mr. Supt., Take Note

What I Look For
In a Golf Course

MORE than 25 years ago 1 had an Irish
friend who olten dreamed out loud
about what the goller wanted in a course,
The fellow's name was Callahan and while
he never made it quite dear whether he
was going to run across the perfect course
in this life or the next, I do recall that
the name of the layout was to be Flana-
gan’s, the fee was to be three dollars and
every golfer who played the course was
going to be assured of shooting par or
better. Callahan envisioned wide troughs
running from tee to green on every hole
and nothing smaller than wash tubs for
cups, The only reason for playing it, Calla-
han olten said, was to make a body leel
like a million because he could come in and
say: “Well, 1 shot par today,” or “What
dya think. I broke 70.”

I haven't seen Callahan for a long time
now; I don’t know if he is still dreaming;
I'm not even sure that he hasn't found his
serfect course in the next life. Callahan was
entitled to his dream, but you and I know
that is not what the golfer wants when he
plays a round of golf. So, let’s see what he
does want when he goes to his dub —
which we can't deny is a luxury for which
he pays real hard cash.

To get everything in proper focus, let's
start right at the beginning.

When I approach a clubhouse, 1 look to
see how the road is maintained, whether it
is landscaped and kept in full repair; how
the parking lot looks, whether it is free of
trash and debris. From here | wander over
to the putting clock where 1 notice if the
cups are cleanly cut without grass growing
over the sides. If they look ragged, 1 say
to myself: “Well, this supt. or one of his
men hasn't been around here for a week
or 10 days.”

Stone or Asphalt Paths

The first tee should make a good im-
pression. I check it, as I check all others,
to see if the ground is firm and free of
divots. The grass should be cut short so
that a normal tee will elevate the ball to
proper hitting height. 1 look to see how
much turf is worn away from the paths

Charles N, Eckstein's views on what he looks for
in a course were expressed at a recent Midwest
GOSA meeting.

34

By CHARLES N. ECKSTEIN
Vp. Chicago District Golf Assn,

leading to and away from the tees. In pass-
ing, I should mention that some of the
more ingenious supts, are using asphalt,
crushed stone ;II‘I(} similar materials in
dressing up paths around tees,

I'm a pretty wild shotmaker, but usually
by the time I reach the third or fourth hole
I get a chance to hit one from the fairway.
Here 1 check the lie in relation to the con-
dition of the grass. 1 don’t pay much at
tention to the color of the turf, but 1 am
interested in how it is cut. If you have 1o
dig in and take a divot with a wood, par-
ticularly a No. 4, then conditions aren't
ideal, 1 dislike fairways that are full of
clover and chickweed.

As for the rough, there is a limit to how
long the grass should be. The deepest
rough shouldn't present a shot more diffi-
cult than if the ball is lodged in sand. In
rough adjoining the fairway, the golfer
shouldn’t be penalized to the extent that
he is when he is in deep. Undoubtedly
there should be two heights of cut in the
rough.,

Trap Overhang

One of my pet peeves is to hit a tra
some distance [rom the green and have the
hall roll against a lip that requires a shot
hit either sideways or backwards to clear
it. The overhang shouldn’t be this severe,

Like most golfers, 1 like to see traps well
raked at all times. Too often they are
properly cared for only on big days. On
the greens I check to see if the grass is
uniformly moist and if it is of uniform
texture throughout. Holding qualities and
position of the hole are other things 1 take
note of. Let me say something here about
approaches. If greens are dried out and
the supt. compensates for this by soaking
approaches I think it is grossly unfair to
the golfer. If he tries to run up a shot the
ball is either slowed down or gets stuck; if
he tries to land on the green his ball rolls
over. What's the percentage in a situation
like this?

I've already made some remarks about
traps. Let me add this: It's folly to go to
all the work of maintaining traps only to
have golfers get away with playing out of
them with a putter.

Golfdom
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Trap Construction

My chief recommendation on construc-
tion of traps is that the lips be well up
on the face of them so that balls can't be-
come lodged at the base,

Now for a word about tees. Placement
ol markers should depend to some extent
on the prevailing wind and distance of the
hole. It isn't quite fair to place the mark-
ers back on a 400-yard par 4 where the
player hits into the wind and move them
up on a 320-yard par 4 where the wind is
at his back. But I see it on every course 1
play. Care and foresight can largely elim-
mate unfair conditions such as these, al-
though I will concede that the wind doesn’t
always cooperate when the supt. places the
markers.

Positions of ball washers and benches,
cleanliness of towels and absence ol litter
are things that most golfers can't help bur
notice by the time they've played five or
six holes, If you, as a supt, give these
things even a little thought and correct
them if they need to be corrected, you're
going to cut down on at least 50 per cent
of the criticism that may be directed at you.

I feel that I've only skimmed the surface
in discussing what 1 look for in a course,
As a [inal remark, I'm going to remind you
that imagination is often needed in de-
termining such things as width and contour
of [airways, while diligence is going to
spare the golfer the pain of looking at a
lot of leaking valves, bare spots, unkempt
trees and similar eyesores, Imagination
and diligence, by the way, are two words
every supt. should keep in mind. They can
carry him over many a rough spot when
other measures fail.

The average golfer’s dream of the per-
fect course pr(:hal)ly' isn't as fanciful as
Callahan’s, nor does he dream as intently
of breaking par as that Irishman did. But
when he gets out to play golf he wants
to play amid pleasant surroundings over
a course that shows some signs of having
received a degree of loving care from the
supt. and his crew.

California Seniors Group
Based on Club Membership

One of the West Coast's contributions
to goll that has been cnjoying steady
growth in the last three years is the
Federated Seniors of Southern California.
Organized through an alliance of the old
California Seniors and Southern California
Seniors groups in 1954, FSSC member-
ship is based on club rather than individ-
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Golf Day Set for June 8

More than 80,000 men and women
golfers are expected to compete against
the champ’s, Cary Middlecoff and
Kathy Cornelius, in the sixth renew-
al of National Golf Day which will
take place on June B. Middlecolf,
1956 Open winner, won't get a chance
to match his round against male chal-
lengers until the week of June 10
when he plays at the Open Inverness
in Toledo. Mrs. Cornelius will post
the score women gollers will shoot at
when she plays in the Ladies' PGA
Championship at Churchill Valley CC
in Pitsburgh. Golf Day is sponsored
by the PGA. In 1956, 7,184 men and
77 caddies were winners over then
champion, Jack Fleck, while 3,339
women were winners over Fay Crocker,
1955 champion.

ual participation and has won increasing
popularity because there is no limit as
to the number of older golfers who can
belong to the organization,

Howard Caya, who was instrumental in
getting FSSC started and served as its
pres. during its first three vyears, has
pointed out that the organization was
pretty much the outgrowth of demand
by 50-year and older golfers for a Seniors
organization that wouldn't have to limit
membership because of lack of playing fa-
cilities.

\ club that applies for membership in
Federated Seniors must start an organi-
zation of Seniors within its own member-
ship. Dues in the club Seniors is $10 and
the club, in turn, pays $15 annual dues
to the parent organization to defray its
postage and printing costs and incidental
expenses. One condition for a cub’s join.
ing Federated Seniors is that its board of
directors will permit use of club facilities
for entertainment of other member clubs
on a reciprocal basis,

For the last two years, each member
club has been assigned to a group com:
prising a total of three clubs on a home
and home arrangement. However, it is
now the opinion of Federated Seniors of-
ficials that one group should be made up
of as many as six clubs,

The climax of the FSSC program comes
in November when the annual tourna-
ment, open to all individual members, is
played.
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FIRST PGA SCHOOL
FOR ASSISTANTS
MAKES BIG HIT

WITH YOUNG PROS

Emil Beck, PGA'’s
dean of men

NEW venture in education by the PGA, which established a live-day waining scheol

for Assistant Pros at its Dunedin, Fla. headquarters early this year, was termed a
smashing success by practically all of the 95 young men who attended the course.
GOLFDOM'S survey of opinion among these voungsters, several of whom travelled
nearly 2,000 miles to attend the 22-hour course in subjects ranging from club [itting to
pro slm]l merchandising, reveals that “Human Relations,” was considered to be the most
important topic discussed. But this did not necessarily dim the interest of the assistants
in absorbing new ideas on instruction methods, club repairing and a hall dozen other
subjects which were discussed.

Dean of PGA’s [irst Assistants’ school was Emil Beck ol Pt. Huron, Mich. His [aculty
included George Aulbach, Houston, Tex.; Bill Hardy, Washington, D. C.; Art St
Pierre, also of Pr. Huron; Willie Ogg, Albany, N. Y. and Joe Devany, Grosse Isle, Mich.

Following are comments by 12 assistants on the merits of the PGA course. A second
article in the June issue of GOLFDOM will tell what other assistants learned in their

five days at Dunedin.

Rollie Wildman, Green Gables CC, Den-
ver, Colo. — First of all let me say that the
PGA officials who thought of setting up
the Assistants’ Training School are to be
commended for being very progressive in-
dividuals. It shows that goll isn't lagging
behind in recognizing the need for educat-
ing people who make a living at it.

As for the school itself, it is hard to say
which subject was best presented. There
were any number of capable instructors
and lecturers. Of these, I'd say that Art St
Pierre, who spoke on human relations be-
tween members and club employees, was
most outstanding. Here was a fellow who
evidently had given a lot of thought to the
topic and | think that practically every-
thing he said will help me.

Don Fairman, Randolph Field (Tex.)
Base GC — Before attending the sessions
at Dunedin, I thought T had a lot of good
reasons for getting irritated at little things
members did, or at some of their habits or
mannerisms that annoved me. The dinic
on employee-member relations pretty well
dispelled these notions. | learned there are
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a lot of things you have to overlook, that
you can't be too sensitive about real or
imagined wrongs because, after all, they
rarely amount to very much,

Joe Devany summed up my new outlook:
“Your members can do without you. But
can you do without them?"

J- T. Tincher, Goose Creek CC, Lees-
burg, Va. — My pro, Al Jamison, did every-
thing possible for me to attend the PGA
school. I can sce now that he realized how
much good I'd get out of it. As for the
subject that interested me most, I'll pick
Club Repairing. Bill Hardy did a masterful
job in explaining and demonstrating it
Club repairing is not only [ascinating work,
but 1 think it is something that should
receive great emphasis in every shop. We're
in a sales and service business and our sales
volume, [ think, is largely dependent on
how much service we give.

Jack Ross, Warwick CC, Warwick Neck,
R. I. — Maybe I'm not the fussy type be-
cause I'll say every one of the training
sessions was good. Before I went to Dune-
din I thought of my profession as one in

Golfdom



N Y.
Wacksman Lawn & Golf Equip.
Asheville, N. C., Henry Westall Co,
Atlanta, Ga., Evans Implement Co.

Bethesda, Md., G. L. Cornell Co.
Birmingham, Ala., Yeilding Brothers Co.
Birmingham, Mich., Miller's Lawn & Garden
Boise, ldaho, Tuck's Lawn Service

Buffale, N. Y., Albert Kassman

Chilton, Wisc.

Horst Engineering & Equip. Sales
Cincinnati, Ohio, Turf Equipment, Inc.
Columbus, Ohio, lacobsen Power Mower Co
C Falls, Akron, Ohio

mcn Power Lawn Mower

Dallas, Texas, Colonial Motors

Danvers, Mass., Sawtelle Brothers

Dayton, Ohio, Baker's Lawn & Golf Equip.
Denver, Colo,, Carson Brothers

Des Iw 5, lowa

Globe Hachmery & Supply Co.
Eau Claire, Mich., Ferguson & Sons
El Paso, Texas, Allen Arms & Cycle Co.

Fargo, No. Dakota, Broadway Hardware Co.
Fort Wayne, Indiana, The Garden Gate
Fort Worth, Texas, Leonard's Farm Store

Gary, Indiana :

Steel City Lawn & Garden Equipment Co.
Grays Lake, NI, Frandsen Brothers
Great Falls, Mont,, Lease's Garden Center

Houston, Texas, Watson Distributing Co.
Indianapelis, Ind., Riley's Lawn & Goll

Jackson, Tenn., Wilson's Equipment Co.
Jacksonville, Fla., Lawn & Golf Supply Ca

Kansas City, Mo.
Robison's Lawn & Golf Supply
Keokuk, lowa, Leon Short & Son

ORTHINGTON

* Every one of the Worthington Dealers listed be-
low is a demonstrating dealer. He handles the most complete

line of large area grass maintenance equipment in the world. In
this extensive line of tractors and gang mowers there's a model
that’s just the right answer to your problem. Ask the Worthing-
ton Dealer in your area for a “no obligation” demonstration
today. See for yourself how Worthington can handle your grass

maintenance problem better...

Lake Worth, Fla,, Barco, Inc,
Little Rock, Ark., Capital Cycle Co.
Louisville, Ky., Jack Dayton & Son

Mamaroneck, N. Y.
Sawtetle Equipment Co. Inc.
Matawan, N. J., M. 5. Whaley Co.

Id Heights, Ohio
acobsen Power Lawn Mower

Memphis, Tenn., Weakley Equipment Co. Inc.
Milwaukee, Wisc., Aring Equipment Co. Inc.
Milwaukee, Wisc., Goit & Garden Equipment

Nashville, Tenn., Tanksley's Sales & Service
New Hyde Park, Long Island, N. Y.

Malvese Mowm & Equip.
New Orleans,

Southern Smu!ty $ales Co.

Oklahoma City, Okla,, Paul Blakeney
Drland Park, L., INlinois Lawn Equipment

Philadelphia, Pa., Lawn & Golf Supply Co.
Phoenix, Ariz., Lawn & Garden Supply Co.
Pittsburgh, Pa., Krigger & Co. Inc.
Pittsfield, Mass,, Weidenmiller-Magovern Ce,
Portland, Oregon, E, P, Baltz Equip, Co.
Providence, R, 1, Woodworth Bradley, Inc.

Racine, Wisc., Einer T. Brown
Rechester, N. Y., Grass Cutting Equip. Co.

St. Louis, Mo., C. G. Kruckemeyer Mach,
St. Paul, Minn., R. L. Gould & Co.

Salt Lake City, Utah, Boyd Martin Company
San Antenie, Texas, Catto & Putty

San Francisce, Calif,, H. V. Carter Co., Inc.
Seattle, Washington, Ivan W, Lee & Sons
So. Glastonbury, Conn., C. M. Jenkins
Springfield, 11l Spence's Power Equip.

Springfield, Mass.
Weidenmiller-Magovern Co.
Stroudsburg, Pa., George Sebring & Son

faster...

cheaper.

Toledo, Ohio, Barton Equipment Co.

Vernen, Les Angeles, Calif., B. Hayman Co,

West Sioux Falls, §, D., Dakota Turf Supply

Wethersfield, Conn., Weidenmiller-Magovern
CANADA

, Aiberta
Igary Farm Machinery, Lid.
Edmenton, Alberta, Rototiller Sales & Service

New Westminster, B. C.
Rotary Equipment Sales Ltd.

Winnipeg, Manitoba, C. C. King & Co. Ltd.
$t. John, N. B., W. H. Thorne & Co. Ltd.
Halitax, Nova Scotia

Foulis Engineering Sales Ltd,

Toronto, OnL., Spramotor Sales & Equip. Ltd.
London, Ontarle
Spramotor Sales & Equip. Ltd.

Charlottetown, P.EL, W. R. Jenkins

Montreal, Que.
Spramotor Sales & Equip. Lid.

Regina, Saskatchewan, Elmer's Machine Shop
Regina, Saskatchewan
Kramer Tractor Co, Ltd.

MEXICO
Guadalajara, Jal, Mexice, Carlos B, Smith

HAWAII
Honolulu, Hawaii, Lewers & Cooke, Ltd,

EUROPE
Wettingen A/G, Switzerland, Otto Richei

Stockholm K. Sweden
Vilhelmson & Co. A. C.

Oslo  Norway, A/S Eik & Hauskens

Colombia, S. A
rmando Escobar, U,
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which a fellow is mainly concerned with
instruction and sales, but 1 had my eyes
open, Especially when Art St Pierre
talked about good public relations. One
thing (among several that he said) stuck:
“Doing the right thing because you want
to do it is the real beginning of any public
relations program.” I I don’t lose sight ol
that I think I'll be successful in this busi-
ness.

Ben F. Dickson, Jr., Oaks CC, Tulsa,
Okla. — George Aulbach of Houston, Tex.,
said that the art ol writing sales letters is
a neglected one in our business. 1 agree
100 per cent with him. Our merchandise
supposedly is exposed to members when
they come in the shop, but how many of
them ever sce most ol it? They've got golf
on their minds and usually they're not
thinking about buying anything except
maybe balls or tees or incidental items.

We've got to reach them when they're
receptive. How can we do it better than by
letter (and 1 mean first class!)? George
gave IJIc.-my of ideas on writing letters that
sell. I'm anxious to get a chance to try
them out.

Stanley Lencki, Manchester (N. H.) CC —
Personally, 1 think that every phase
of the training program was extremely
viluable o us fellows who are new in the
business and just learning our way around,
Probably as important as the actual class-
room sessions was the chance we got to
talk informally with some of the more
experienced pros and also to exchange
ideas among ourselves. Going to a PGA
school is like going to college: not only do
rou pick up a lot of specific knowledge
hut you broaden your grasp of your pro-
fession through the contacts you make.

Raymond J. Bolo, Sylvania (0.) G & CC
— At Dunedin, I noted a great deal of
stress was put on elevating the position of
the pro so that he'll enjoy greater prestige
than he now has. I'm very much in favor
of this, not only because of my job but
because 1 feel that outsiders don't fully
appreciate what a pro has to know and be
able to do. Probably we need more pub-
licity to accomplish part of this aim but
the main burch-n rests with us. As was
brought out at the Assistants’ school, we
have well established standards of know-
ledge, competence, conduct and ethics that
each of us must live up to if we are to
elevate our profession as well as ourselves.

Fred Stegbauer, Sunnyside CC, Waterloo,
la. — There was quite a bit of emphasis put
on club repair at the Dunedin gathering
which, in my estimation, was a fine thing.
Nobody can deny that clubs are expertly

manufactured today, yet [rom time to time
many of them need repairs. II we are go-
ing to give members real service, we should
know how to make these repairs on the
spot and not have to send clubs back to
the factory. Many ol the things pointed out
by Bill Hardy were revelations, 1 am going
back to my club feeling that 1 am better
able to help in giving quick and quality
service in this “lost art.”

Tom Frainey, Jr., Park Ridge (111.) CC —
Il nothing else, 1 gained a lot of confidence
by attending the PGA school. 1 had tried
my hand at practically everything included
in the Dunedin curriculum, but now 1 feel
I can handle the various jobs covered in it
better for having attended the course,

Besides the subjects on pro shop opera-
tions, | was impressed by the way Art St
Pierre handled the “human relations™ topic,
He had his material well organized and 1
prolited greatly by sitting in on the ses-
sion at which he spoke. Subjects such as
this are invaluable in teaching us that we
have obligations to a lot of people around
a goll course, that our success as assistants,
and later as head pros, depends to a large
extent on how well we fulfill these obli-
gations.

Bob Dobbie, Woodcrest CC, Haddon-
field, N. J. — Art St. Pierre, in his talk,
borrowed seven points from a book by
Arthur Beckley, “Let's Be Human,” that
I think was written with assistants and pros
in mind. I'm passing them on because 1
think it was worth the trip to Dunedin
just to learn them: (1) Perfect your self
control; (2) Appreciate and praise; (3) Stress
rewards, avoid punishment; (4) Criticize
tactfully; (5) Always listen; (6) Explain
thoroughly; (7) Consider the interests of
others.

Wayne McCollum, Big Spring GC, Louis-
ville, Ky. — Classroom courses at Dunedin
were well worth the trip down there, but |
think the biggest advantage to attending
a school of this kind comes in getting to
meet and talk with older pros. 1 picked up
at least a hundred teaching tips just from
listening to them. Further, you get so im-
mersed in goll during the few days at the
PGA school that it gives you the en.
thusiasm to go on concentrating on it for
the rest ol the year.

Rudy Goettlicher, Westwood CC, Rocky
River, 0. — I'll go along with Bob Dobbie
(see above) on those seven points. | refer
to them on the average ol twice a week. If
1 can apply them as I'd like to or hope
to, 1 feel that I'll never have any trouble
getting along with mmebers or any one
else around my club.
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When the pressure’s on..

Waster Watching
pays off!

Here it 13 — that shot which can win
or lose — and you know that concen-
tration is & must!

Here's where Master-Matched Power-
Bilis can help you, Their sameness of
feel aids your concentration; eliminates
the distraction caused by differences
in feel so often found in other clubs.

This season, hit the pressure-shots with
confidence — play Power-Bilts! Write
for free full color catalog. Address
Dept. GOL-7

HILLERICH A BRADSBY CO.
Leulsville, Ky.

Master Matched for Perfect
Feel and Balance . . .

Power-Bilt

GOLF CLUBS

May, 1957

REALISTIC
ADS
LIKE THESE
are selling
POWER-RBILT
WMaster, Matching
TO MILLIONS

thru the pages of

® Saturday Evening Post
® Sports lllustrated

® New Yorker

® Golfing

® Golf Digest

® Golf World

® Social Spectator

Display
Power - Bilts
and cadls in
on this big
Promolion

When you
need to
concentrate
MOST
INTERESTING 'Vl/lmter'uWankmq

PAYS OFF!

sEssssEEETAREEEREEE

J\I.\Hilt MATCHED Power-Bilis
help the golfer with the wough ones —
like this sharp side hill Tic — because every
Power-Bilt club feels and swings alike!
This semencss of feel frees the player's
mind ¢

dstractions, ands concontration,
so that be i able w approach awy shat
with bold

frev full «

and confidence. Write for
catalog. Addresy Dept cour

MILLEMOM & PRADVRY CO. LOUHIVILLE, RENTUONY

Power-Bilt

GOLF CLUBS
SOLD THROUGH GOLF PROS
Master Matched for Perfect
Feel and Balance . ..
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—new Double Dot by Spalding

Here, we think, is the perfect answer for
the golfer who sometimes tops a shot, but still
wants to play a high-compression ball.

The new DOUBLE DOT by Spalding is a golf
ball that will take all the beating the average
golfer can dish out and still keep its freshness
and like-new appearance. The secret's in the
DOUBLE DOT's rugged, Dura-Thick cover,

This great new ball also features a True Solu-
tion liquid center, True Tension winding, the
Spalding “Perma-White"” finish that resists
stains, scuffing and will not vellow or chip.

Ask your more erratic long ball hitters to try
the DOUBLE DOT. We think they'll go for it.

Remember to remind your customers that,
like all Spalding products, this great ball is un-
conditionally guaranteed.

The Spalding DOUBLE DOT is sold through
golf professionals only.

Durability plus distance...
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