
Home Pro Tommy LoPresti, Sacra-
•*mento Go l f Links, Sacramento, Ca l i -
f o rn ia , " M o r e of my members a re 

) switching to Tou rney . " 

Home Pro Leo O ' G r a d y , P. G. A . 
Na t i ona l Go l f Course, Duned in , 
F lor ida, " T o u r n e y is the most im-
proved go l f b a l l t o d a y . " 

Home Pro Char les Penna, Bever ly 
Coun t ry C lub , Ch icago, I l l inois, " O n e 
look a t the modern MacGrego r p l a n t 
and you ' l l rea l i ze there is no bet ter 
go l f ba l l m a d e . " 

Home Pro Char les Congdon , Ta-
coma Go l f a n d Count ry C lub , Ta-
coma, W a s h i n g t o n , " W h e n you h i t 
the Tourney there 's an instantaneous 
react ion which means more d is tance . " 

Home Pro Buck Luce, Pelham Coun-
t ry C lub , Pelham M a n o r , N e w York , 
" M y c lub members th ink the new 
Tourney is the g rea tes t . " 

Home Pro Leland Gibson, Blue Hi l l 
Coun t ry C lub , Kansas C i ty , Missour' 
"The Tourney is the most uniform 
pu t t i ng ba l l I 've ever p l a y e d . " 

MacGregor is famous for firsts in golf . . . and preference for 

the Tourney is no exception. It's the golf ball of champions 

and the choice of "home" pros everywhere. This, together with 

Tourney's powerful 1952 tournament win record, gives every 

golf professional strong sales ammunition—and a chance for 

more profits. Tourneys are first in performance and first in 

profits for the "home" pro. 

m e / t M r f s r M M Ì w s f f i f 

4861 SPRING GROVE AVE., CINCINNATI 32, OHIO 



Meeting Golfers' Demand 
for Short-cut Fairways 

By RALPH E. ENGEL 
Rutgers Un ivers i t y 

(GCSA Paper) 

The height of cut on golf course fair-
ways should be determined by the type of 
turf required for golf and the ability of 
the turf grasses to provide this type of 
turf. The qualities of the several turf 
grasses for providing a fairway turf can 
best be considered by dealing with the 
species individually. In New Jersey Ken-
tucky bluegrass, the red fescues, and the 
bentgrasses have been or are being used 
for fairway turf. 

First, may we consider Kentucky blue-
grass. This species has been one of our 
great turf grasses. I t has many wonder-
ful attributes and uses in the turf field. 
However, it has long been known that 
typical strains available on the market 
will not produce good fairway turf con-
sistently unless they are cut 1-1 % inches 
high. This height of cut is out of the ques-
tion for most golf courses in our area and 
very few have been able to continue with 
the higher cut. Clearly this means that 
Kentucky bluegrass as commonly known, 
in spite of all its great attributes as a turf 
grass, is "out the window" in New Jersey 
if we are thinking in terms of fairway 
turf. 

I f we turn our attention to the B-27 
strain of Kentucky bluegrass, the picture 
is different. This grass which may be 
used considerably in the future appears to 
provide good turf at % inch cut. The B-27 
plots at Rutgers planted in 1948 and cut 
a t % inch are good and compare rather 
closely with the 1V2" plots. We trust that 
B-27 will prove to be a useful fairway 
grass that can be cut at % inch. 

Red Fescues Doubtful in N. J . 
Let us now consider the red fescues. 

These are known under various names 
such as Chewings' fescue, Illahee fescue, 
and others. These grasses prefer cool tem-
peratures, a well-drained soil, and a high 
cut. In spite of the fact that many pounds 
of the red fescues have been seeded on 
fairways in our section, it is seldom that 
anyone can find an appreciable quantity 
of good fescue fairway turf. I believe that 
it is fair to say that the fescues have had 
very limited value in recent years, and 
there is little occasion for their extensive 
use on fairways as required in our area. 

I make this statement in spite of the 
fact that I have great appreciation for the 

fine attributes of the red fescues such as 
tolerance to low fertility and ability to 
produce a firm turf. Many of us have 
seen or read of the promising red fescue 
strains being developed at Penn State. I f 
these continue to show tolerance of dis-
ease and low cut, we may well consider 
using considerable quantities of red fescue 
at some future date for fairway turf. 
However, until that time arrives, there is 
only limited occasion for seeding red fes-
cue for fairway turf. 

Bent Is Approved 
Now may we consider bentgrass. I f one 

must make a choice for a permanent fair-
way grass in the cool-moist sections, the 
bentgrasses win by a very large margin, 
principally because they can tolerate the 
height of cut demanded by the golfer for 
fairway turf. Many have been reluctant 
to acknowledge bentgrass, and it has 
taken many years for it to become recog-
nized as the principal type of fairway turf 
for our section. 

Occasional claims are still made that it 
cannot be used unless fairway irrigation 
is available, and others may point to the 
disease problem which is inherent to bent-
grass. 

Granting that the bentgrasses are less 
drought tolerant than other species and 
more susceptible to disease there is no 
doubt about their ability to supply more 
fairway turf in the moist-temperate loca-
tions of the United States because of their 
tolerance to close mowing. Proof of this 
statement is found in the many fairways 
in the cool-humid sections that were 
seeded to a mixture of grasses and which 
now have bentgrass as the only permanent 
grass in appreciable quantity. 

Since we must admit that bentgrasses 
are the most valuable fairway species for 
our cool-humid sections let us consider a 
basic requirement for proper maintenance. 
I t must be cut close. Our bentgrasses 
have long been recognized as providing 
poor turf when cut high. The spongy, 
loose, poor-rooted turf developed with this 
type of maintenance is very unsatisfac-
tory and difficult to maintain. Either we 
cut bentgrass close or a mat develops rap-
idly which leads to serious problems. 

Up to this point I have considered 





B R O W N P A T C H showing typical smoke ring. 

FOR THE BEST IN BROWN PATCH CONTROL.. . 

THE MERCURY CHLORIDES ARE 
STILL RATED TOPS BY EXPERTS 
"Despite the trial of many fungicidal chemicals for con-
trol of this disease, the mercury chlorides, i. e. calomel 
and corrosive sublimate, usually in combination, still are 
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HIGH POTEHCY! 
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— is the scientific n a m e for the microorganisms that 
grow smoke rings and disfiguring patches of dead 
grass on your greens. But to all of us it's still 
Brown Patch — another word for destruction, for 
unsightly greens. 

Mallinckrodt research has now developed a 
weapon agains t this d isease which is not only more 
effective than the non-mercurial fungicides but also 
safe and economical. It's CALOCURE—a new form-
ulation of mercury chlorides with addit ives which 
increase their power to kill the fungi that causes 
Brown Patch. 

CALOCURE is safer for your greens. It maintains or 
improves the color of bent grass and m a y be ap-
plied even during hot weather . In m a n y tests — a 
richer color has resulted. 

CALOCURE 
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grasses that might be used in the cooler 
portions of our country. In warmer sec-
tions where warm season grasses hold 
sway Bermuda grass is readily recognized 
as the major fairway grass. I believe that 
it is safe to assume that its requirement 
for close cutting is well established. 

Since bentgrass and Bermuda grass are 
the most common fairway grasses, we 
must recognize that high cutting would 
deprive the golfer of the type of grass he 
desires and we would increase our main-
tenance problems. 

Low Budget — Low Cut 
The opinion is often expressed that 

close-cut fairways are only for the courses 
with plenty of money for labor, seed, and 
fertilizer. This thought may be true in 
case the course with a limited budget is 
providing a sound turf cover that is free 
of weeds and clover. However, if these 
disadvantages are a serious problem in 
the fairway it is possible that closer mow-
ing would make them less objectionable. 
This means that in case it has not been 
possible to maintain a good turf with a 
limited budget and high cut, one should 
consider a closer cut. 

I can see many advantages for high 
cut under special fairway conditions and 
for other turf purposes, but the more 
common fairway situation offers no place 
for high cutting such as the old 1 or 
inch cut. The requirements for golf do 
not justify any other viewpoint and the 
grasses available to meet these require-
ments are best with the closer cut. The 
golfer will always demand a firm, closely-
knit fairway turf, and as long as bent-
grass and Bermuda grass offer the best 
opportunity of supplying this type of turf 
we have no alternative but to continue 
using them and cutting them at % inch 
or closer according to local conditions. 

Maintaining A Satisfactory 
Poa Annua Green 
By L. E. " RED " LAMBERT 

Supt., Oakwood G&CC, Dodson, Mo. 

For the past five years we have main-
tained a satisfactory Poa annua green at 
Oakwood G&CC, Dodson, Mo. The green 
is located adjacent to the entrance drive 
and the golf course service drive. Be-
tween the drives and the green, a dis-
tance of about 15 ft., a row of American 
Elms about 35 ft. high are doing very 
well. As a result of this poor location, 
the green is in shade during the heat of 
the day. The feeding roots of the trees 
have almost complete possession of the 
green area. The soil is composed of fine 
particles and compaction has been a prob-
lem. 

Due to the tree root competition, com-
paction and shade, the bent grasses were 
not satisfactory. Due to the small dis-
June 1952 

tance between the trees and the green, 
and due to the fact that the trees were 
a part of the entrance drive landscaping, 
it was seemed inadvisable to construct a 
root barrier wall. A survey was being 
made to improve the golf course as a 
whole, so it was considered a poor invest-
ment to move the green as it might not 
fit in with the overall program. 

As Poa annua was present in the green 
at the time, we set up maintenance prac-
tices to encourage it. 

The soil was kept in a moist or slightly 
wet condition at all times. Water was 
used frequently to maintain this condi-
tion, sometimes in hot weather, four or 
five times a day. As the critical wilting 
period for Poa annua is during the after-
noons, frequent checks were made and 
water applied as required. With the 
shade from the trees as a help, Poa annua 
did very well. 

During the summer months mowing 
was done only when required to maintain 
a true putting surface. (Our bent greens 
are mowed daily.) Three mowings a week 
are about the average. 

Fertilizer was applied in small quanti-
ties at frequent intervals. Due to the 
heavy watering practices and shallow 
roots of the Poa annua, we believed the 
place to keep the nutrients was as near 
the root system as possible, i.e., near the 
surface. We tried to maintain a hard 
sturdy leaf growth and avoid a lush 
foliage. In this way we were able to keep 
the Poa annua growing during the hot 
weather. 

Little or no fungicides were used as 
Poa annua did not seem to be susceptible 
to fungus diseases. A careful check was 
kept for the appearance of any algae, due 
to the wet condition of the soil, and 
hydrated lime and shallow forking used 
whenever any signs of algae showed up. 

We used chlordane as an insecticide as 
we had observed a retarding of the 
growth of Poa annua following the use of 
arsenate of lead. 

A close watch was kept on the condi-
tion of the grass adjacent to the cup and 
the cup moved at any time the grass did 
not stand erect and was apparently ready 
to wilt. 

As a result of all of the above work, 
our labor costs on this green were higher 
than on any of our bent greens. The 
savings in fungicides did offset some of 
the extra labor costs but not all of them. 
I do not recommend Poa annua greens as 
such, but where shade, tree root compe-
tition and compaction can not be cor-
rected, it can be maintained as a satisfac-
tory putting surface. 

Our survey and plans have been com-
pleted, construction work is under way, 
and the green will not be used after the 
Spring of 1952. 
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Insurance Plan to Finance 
Municipal Course 

By LEE CLARK V I N S O N 

One of the marvels of the modern 
sports world is the unprecedented growth 
and rapidly increasing popularity of golf 
and it is growing faster than courses can 
be provided for the steadily increasing 
numbers of devotees of the game. 

One of the big problems connected with 
the rapid growth is the fact that a very 
large percentage of it comes from people 
with a very ordinary income. Our private 
clubs with their limited membership is 
out of the reach of this vast group of 
enthusiastic players. As a result, these 
golfers are forced to look to their local 
government to provide a place for them 
to play. 

On one hand we have the golfer who 
wants and is clamoring for a place to 
play and who cannot afford the expense 
of a membership in a private club and on 
the other hand we have a city council or 
county commissioners who want to pro-
vide every possible recreational facility 
for their constituents but whose hands are 
tied by lack of funds or by increasing 
demands for other improvements that 
they feel are more important. 

The big question is how to bring these 
two groups together and make it possible 
to have a course at the minimum of ex-
pense and effort on the part of both par-
ties. The key to the situation is usually 
the matter of finances for the construc-
tion of a golf course costs considerably 
more money than is usually required for 
similar facilities for other sports. 

There is a way that this problem can 
be taken care of by the golfers, them-
selves, taking the situation into their 
own hands and promising to provide the 
necessary funds for the purchase of the 
land and the construction of the course 
if the municipality, under certain condi-
tions, will agree to take care of its oper-
ation. This can be done without its being 
an undue drain on the finances of either 
the golfer or the community. 

The Columbian National Life Insurance 
Co., some 25 years ago, developed a plan 
that takes care of such situations. The 
plan has been used by hundreds of in-
stitutions of all kinds all over the coun-
try and has now been adapted so that it 
can be used for the financing of golf 
courses and similar community recrea-
tional projects. Through the use of this 
plan the matter of financing a useful 

recreational project such as a golf cour-se 
can be taken care of. 

The first consideration under this plan 
of financing will be the golfer — to make 
it possible for him to lend the money 
needed for the purchase of the land and 
the construction of the course, and at the 
same time be sure that he has a safe 
and profitable investment. To assure him 
of the safety of the investment, he would 
receive a pro rata share in a mortgage on 
the golf course property. This mortgage 
would be for protection only, for it would 
not bear interest. 

The next step would be to set up a sink-
ing fund so that the loan made by the 
golfer could be paid back plus a profit of 
50 per cent. The most economical form 
of a sinking fund that there is, can be 
found in the use of life insurance. Each 
person lending money for the purchase of 
the golf course would be given a 35 year 
endowment insurance policy. This policy 
could be placed on the lender's life or on 
the life of any one that he might desig-
nate. The policy would be for 50 per cent 
more than the amount of the loan that 
had been made by the golfer. This 50 per 
cent profit would take the place of in-
terest on his investment. 

The golfer is not buying insurance — 
actually he buys a portion of the mort-
gage on the golf course. The municipality, 
through the Trustees, takes out the in-
surance policy on this golfer's life as a 
means of accumulating the money needed 
with which to pay the debt. Insurance is 
used as a means to an end. 

To make it easier for the golfer, he 
could pay his loan on the installment plan 
at the rate of 10 per cent down and the 
balance a t the rate of so much a month 
over 60 months, if he wanted to take 
that long, or he could pay cash if he so 
desired. I f the lender is in good health, the 
insurance company does not ordinarily 
require a medical examination for policies 
issued in connection with this plan. 

Golfers Appoint Trustees 
In order to handle this plan in a legal 

and businesslike manner, Trustees (either 
personal or corporate) are appointed by 
the golfers to act as their representatives 
and to administer the operation of the 
plan and to arrive at an ageement with 
the municipality in regard to the opera-
tion of the golf course. This is accom-
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plished through the medium of a Trust 
Agreement. 

This Trust Agreement is a legal con-
tract between the golfers on one hand 
who are lending the money necessary for 
the purchase and construction of the 
course and the city which will agree to 
operate the course and out of the receipts 
obtained from its operation will agree to 
pay the premiums on the insurance poli-
cies. 

The city will agree to do this with the 
understanding that when the premiums 
have been paid in full, the city will then 
own the golf course. The course will have 
cost the municipality little or nothing for 
the income from its operation should be 
sufficient to pay the premiums and cost 
of operation. 

Experience has shown that the pre-
miums on these policies usually aproxí-
mate about 5 per cent of the amount bor-
rowed for the first year and over the 33 
years that they are payable, they will 
average about 3 per cent. This means that 
the city has all of the advantages of a 
long term loan without the burden of 
heavy interest charges that can amount to 
a very considerable sum of money over 
the years. Under this plan the amount 
paid out in premiums will never amount 
to more approximately than the amount 
borrowed. 

Can Take 33 Years 
The municipality can take as long as 

33 years, if it so desires, in which to pay 
the premiums on the insurance policies, 
however, as the golf course prospers and 
there is a surplus left in its treasury a t 
the end of a year, it can take this money 
and pay up the premiums in advance on 
a certain number of policies at a discount. 
B y so doing the municipality would not 
only be getting out from under the neces-
sity of having to pay interest on the 
money borrowed to pay for the course but 
in this way it can discount the principal 
of the debt. 

To illustrate the above opportunity, 
some years ago the Country Club a t 
Piqua, O., refinanced a debt of $31,000 
under this plan of financing. The club 
prospered and a few years after, it was 
able to pay up the premiums in advance 
and so got rid of the debt at a total cost 
to the club of only $27,125. The sub-
scribers who had originally loaned the 
$31,000 to the club received paid-up in-
surance policies to the amount of $46,500. 
In California, the San Diego Club re-
financed a debt of $175,000 just before 
World War II . The war came along and 
the club prospered and by paying up the 
premiums in advance, it was able to get 
rid of this debt of $175,000 for a total 
cost to the club of only $162,000. 

In actual practice, the plan would work 
as follows — John Doe agrees to invest 

$1,000 in a pro rata share of the mort-
gage on the golf course property. In this 
case he pays cash. In return, he receives 
the ownership of his part of the mortgage 
and in addition he receives a 35 year En-
dowment Insurance Policy for 50 per cent 
more than the amount of his investment. 
In his case, he has the insurance placed 
on his own life. A year from this time, 
he has the misfortune to get into an acci-
dent and is killed. He has made his wife 
the beneficiary. She now has two things 
that the Trustees want, the pro rata share 
in the mortgage and the insurance policy 
for $1,500.00. 

Immediately upon notification, the in-
surance company would send the Trus-
tees a check for the face value of the 
insurance policy. In this case it would 
be $1,500. The Trustees would hold that 
check until Mrs. Doe came in and sur-
rendered and cancelled the insurance pol-
icy and that share of the mortgage. When 
she did this, the Trustees would then turn 
over to her the insurance company's 
check for $1,500. This would mean that 
she would get back the $1,000 that her 
husband had invested in the golf course 
mortgage plus a profit of $500. 

By her cancelling the insurance policy 
and the share of the mortgage, the debt 
on the property would be reduced to the 
amount of $1,000. As John Doe only lived 
a year in this case, it only cost the Trus-
tees one year's premium in order to get 
rid of $1,000 of its debt and next year 
the Trustees would have one less premium 
to pay. 

The Insurance policy is a standard pol-
icy. 

The principle back of this plan is just 
about as old as insurance itself. I t is the 
principle of an insured loan. Under an 
insured loan I borrow money and then 
take out insurance to the amount of the 
loan so that in case of my unexpected 
death, the money received from the in-
surance company will be there to pay the 
debt. Under this plan, insurance is used 
as a means to accumulate the money 
needed in order to pay a debt. 

Western G A Publishes 
New Caddy Book 

The further development of golf and the 
citizens of tomorrow through extensive 
caddie programs are the general themes 
of the latest booklet published by the 
Western Golf Assn. 

All phases of the caddie program, from 
recruiting and training to qualifications 
for an Evans scholarship, are described 
in the manual which should be a must for 
any club's caddy committee. 

The book may be obtained by writing 
the WGA, 8 So. Dearborn St., Chicago 3. 
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Fundamentals of Correct 
Golf Course Accounting 

By JOSEPH J. C A N T Y 

Joseph J . Canty is the certified 
public accountant whose services are 
retained by the Merion GC, Phila-
delphia Cricket Club, Gulph Mills 
GC, Sunnybrook GC and several 
other clubs in the Philadelphia dis-
trict. For many years he has spe-
cialized in club accounting and is 
familiar with the operating and ad-
ministration problems of golf clubs. 

This is the talk he gave before the 
Philadelphia Association of Golf 
Course Supts. The Philadelphia dis-
trict superintendents found Canty's 
paper so definitely informative and 
helpful they urge that it be read by 
other supts. and club officials. 

Of all the expenses of a golf club, the 
most important and, generally, the largest 
is its green committee expense. While it 
is, of course, necessary to maintain a 
clubhouse, locker room, golf shop and, 
usually, a restaurant and bar, the golf 
course is the basic reason for a club's 
existence and, to most people, a club's 
reputation is determined by the character 
of the course itself and the manner in 
which it is maintained. 

Most club members take a natural pride 
in their particular golf course and are 
resentful when a non-member criticizes it 
in any way. They want their course to be 
on a par with the best courses in the area 
and, within limits, are willing to spend 
whatever is needed for its proper main-
tenance and to provide funds for added 
features which will heighten its reputa-
tion as a true test of a golfer's ability. 
Few players prefer an easy course and 
there is no pleasure in reporting a good 
score when it is made on a course which 
is popularly known as a "pushover". 

The proper care and maintenance of a 
good 18-hole course is an expensive under-
taking — much more so than it used to be, 
like everything else. Labor costs have 
more than doubled in the past dozen years 
and the cost of new equipment, chemicals, 
seed and other necessities has followed a 
similar course. 

As a result, the maintenance of the golf 
course takes a big bite out of the annual 

budget and, even though a member is 
most anxious that his course be main-
tained in the best possible manner, he 
wants to be assured that the green com-
mittee is spending the money wisely and 
that none of it is being wasted. 

Is there any way in which he can find 
this out ? Well for one thing, he can 
compare his.club's 1951 green committee 
expenses wit hthe 1950 expenses, or with 
the expenses for 1945, or 1940. What will 
this tell h im? For one thing, he will cer-
tainly see that the expenses have in-
creased substantially but how is he to 
know whether or not the increase is more 
than it should be? 

The answer, to his mind, is extremely 
simple and all he has to do is to compare 
his own club's total green committee ex-
penses with those of some other club, or 
with two or more other clubs. I t proba-
bly doesn't occur to him that there is no 
hard and fast rule as to what is included 
in green committee expense and, as a re-
sult, he draws erroneous conclusions from 
a comparison of the expenses of two dif-
ferent clubs which are not on a compara-
ble basis and cannot be compared without 
making certain adjustments and allow-
ances. 

Not on Comparable Basis 
Why aren't two clubs on a comparable 

basis, inasmuch as they both have similar 
golf courses and the same problems of 
maintenance and upkeep ? 

Well, there are a great many reasons. 
Golf clubs, as a rule, are what are known 
as non-profit corporations and, since they 
are not subject to the Federal income 
tax, they may keep their books in any 
way they see fit; if they charge some item 
off as an expense, they don't have to 
worry about whether or not the collector 
of internal revenue, or one of his assist-
ants, will agree with their decision. 

I f a new piece of equipment is pur-
chased which has a useful life of from six 
to eight years, they can, if they wish to, 
charge the entire cost to one year's oper-
ation. I t would not be good accounting, 
but why worry about tha t? The money is 
gone, so let's get the item off the books. 
Sure, the money is gone, but one year's 
expenses are out of proportion to the 
other five or six. 

Take such items as the caddymaster's 
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100% rubber, specially treated, Rubberlock re-
mains soft to absorb the continuous punish-
ment of golf shoe spikes. Interlocks smoothly, 
almost invisibly, to make cleaning easy. 
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SO BEAUTIFUL 
Available in marbleized green and white, grey 
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black and white. Special processing gives 
Rubberlock a natural sheen — occasional mop-
ping keeps it spic-and-span. 

NO CEMENT OR MAST IC 
Install it over any surface. Requires no cement 
or mastic although the tile may be cemented to 
wooden or above-grade concrete floors if you 
desire. Bevel edge blocks are supplied for 
doorways, etc. 

MAY BE TAKEN UP AND RELAID TO FIT 
NEW FLOOR PLANS 

USERS S A Y . . . 
"After two very busy years the tiles look just 
like new and do not show any wear and tear." 
Tacoma Country and Golf Club 

" T h e traffic is very heavy over this floor and 
most of the traffic is in the form of golf spikes, 
but so far no sign of wear can be noticed." 
Forest Hills (111.) C.C. 

"These floors are subject to heavy use by patrons 
wearing spike golf shoes, and your flooring has 
withstood this wear far better than any other 
with which we have had experience." City of 
Pasadena 

WRITE TO DAY FOR PRICES AND 
FREE ESTIMATE 

r 
I R. L. MITCHELL RUBBER COMPANY 
I 2130 San Fernando Road, Los Angeles 65, California 
* Gentlemen: Enclosed is a diagram showing outline and 
» dimensions of floor spaces for which we would like your 

free estimated cost of covering with Golf Type Rubber-
| lock Tile. 
I 
| Nam« Title 

j Club 

J Address 

I City Stat* 



® TERSAN keeps our greens 
like velvet without a trace of burn" 

HERMAN BORCHARDT 

Go If Course Superintendent 

of Northwood Country Club, 

Dallas, Texas 

This picture story is another in a series of "experience reports" from well-known golf courses coast to coast. 

*'Since the spring of 1947, we have 
knocked out brown patch and 
other diseases on our greens with 
'Tersan.' The grass was in terrible 
shape when we started. At first we 

See the Du Pont Booth at 23rd National Turf Conference, Feb. 4-8, Columbus, Ohio 

used 'Tersan' four times a week 
until the grass got the velvety 
look it has had ever since. And 
not a trace of burning!" 


