Pest problems had their share of atten
tion, with discussions of turl diseases by
H. W. Thurston of Penn State and various
insect problems by F. L. Gambrel, J. A.
Adams, and ]. G. Mayyhysse of New York.
Crab er.ss control with chemicals was cov-
ered by R. E. Engel of Rutgers, with com-
ments and discussion of practical expen
ences by other speakers,

Another aspect of weed control was dis
cussed by J. A. DeFrance of Rhode Island
in his talk on weed-free compost and weed
free seedbeds. Roland Schultheis, \‘liin‘l'in
tendant of the Flushing Cemetery, covered
the management of cemetery turk. Discus
sions of problems allied to turf manage
ment were those on Labor Management by
W. F. Whyte of the New York State School
of Industrial and Labor Relations at Cor
nell, and the use of trees and shrubs in the
landscape by R. W, Curtis ol the Cornell
staff. One evening devoted 1o a
spirited Question Box and Bull Session and
the evening just belore
Conference, March 1,
popular Open House on the campus.

was

the opening ol
was devoted to a
While bad weather and shippery roads
attendance somewhat this vear,
the good attendance in spite of these con
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Paper GOLF CLUB Slippers
that

MEMBERS PREFER!

Immediate shipmen! s

ossured on both types
of Sani-Treads, — one-
piece ond sewn. The
same Ssuperior \{U;I||1y
Get our lotest prices;
tamples on request
Sani-Tread Company

Inc. 1722 Elmwood

Ave., Bulfole 7, NY

DISPENSER RACKS
Available
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unbeam

HEDGE TRIMMER

* Powerful * High-Speed
* Light-Weight
® Easy to Handle

FASTER,
EASIER WAY

to trim Hedges, Shrubs,
Ornamental Trees, etc.

Keep your grounds altractive and
inviting with this new high-speed
Sunbeam electric Hedge Trimmer.
Buill and powered to simplily
care and cul maintenance costs. Saves
hours of hard. tedious work. The light-
weight Sunbeam is a precision instrument
in every detail from the high-grade, cutlery-
steel cutter bar to the 110V AC-DC motor.
Built by the makers of the famous Sunbeam Elec-
tric Applionces and Rain King Lawn Sprinklers.
$37.50 at your dealer's.

Sunbeam corpPorRATION

5600 Roosevelt Road, Dept. 190, Chicage 50

for better

greens
and

fairways
FIGHT Soil Starvation

Trace L contains 15 essential mine.
elementsinguaranteed amountswhich
are often lacking in apparently fertile
soil. These 15 elements help to assure
grass luxuriant growth, and resist-
ance to disease and insect pests. All
elements are scientifically balanced
for safe and successful use. Each
pound makes 100 gals. of Trace L
solution. 15 and 35 Ib. drums—60
cents per pound. Also available in
15and 11b. jars, and 100 1b. drums,

Write for more information.
rh--u /
I SARATOGA .

THWE COMPLETE PLANT FOOD

Y
'
]
i
4

]
B LABORATORIES, ) 1
U In¢. Dept. §-3 Saratega Springs, N. Y. -
: Send 15 (35) 1b. drum and bill. 1
M Send full Trace L details. 1
n
: Name - ]

]
1 AT s e s a s e s € a N
I city.. .. State i |
B o o o o ]
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STRE
GOLF BALL WASH

LIQUID LU

NO FUSS, NO MUSS
NO WASTE, NO ODOR

The player’s favorite
The Greenkeeper’s choice

Save money with Liquid Lustre, because you
need so little, and it lasts so long. One table-
spoonful per ball washer every two or three
days is all you need. Just add water when
it gets low.

Same High Quality
Same Wonderful Results

——BUT—
Your constant orders moke possible
A NEW LOW PRICE

$3.50 per single gallon
$3.25 per gallon in 5 gaol. cans

D.B.A. Products Co.

Dept. GD3 Deerfield, ill.

THE PROVEN AUTOMATIC TEE
for PRACTICE RANGES

With Rubber Tee Adjustable
To Different Heights

The Automatic PAR-TEE has proven
itself by having more PAR-TEES in
use on ranges today than any other
TEE made.

Many ranges are using PAR-TEES for
their 9th. year. This must prove that
they are most satisfactory and profit-
able. No tee line preparation necessary.
Write for full particulars.

PAR-Inc., 1947 E. 75th St.
Chicago 49, Il
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' WEED T FEED

ditions indicates a keen interest in turf
problems in New York State,

\ definite need in New York turl work
was met at the Cornell Turf Conlerence
by the organization of the New York State
I'urf Association, Stated objects of the
\ssociation are : to develop an attitude of
solidarity among persons interested in turf;
to encourage the betterment ol conditions
in the field of turf culture in the State of
New York; to handle collectively the prob
lems of turf growers; to disseminate infor
mation concerning activities in the field of
turf culture and generally to further sound
learning and adequate instruction in the
field. Active membership is confined to
persons whose residence or place of em
ployment is in New York State, but any
person in sympathy with the objectives of
the Association may join.

During the first year the Association will
operate under a set of provisional by-laws.
Inasmuch as it is highly desirable that the
Board of Directors and the Officers of the
Association be chosen to be representatives
of the several geographical areas as well as
the major occupations most concerned with
turf the New York State Turf Advisory
Committee appointed several years ago was

IT"S A KNOCKOUT!

Scolta

Use it this spring. I's the mos! prac-
tical, time saving way to eliminate

weeds ond moke fthicker, healthy
turf with one application., Write
lodoy flor complete informotion

and prices,

o mSeo®: sons co

15Park Ave. Marysville, Ohio

olve Pole Alte, California
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asked to serve as a Board of Directors dur-
ing the coming year. The New Board of
Directors is made up of the following
persons; Chairman John Gormley,
Wolferts Roost CC, Albany, Vice Chairman
— Roland Schultheis, Flushing Cemetery
Assoc., 46th Ave. & 168rd St., Flushing,
L. L., Secretary-Treasurer — A.A. Schardr,
Box 42, Lake View, Ass't Secretary-Treas
urer — Richard T. Lord, 22 Orchard St.,
Middleport, Timothy Gagen, Schuyler
Meadows GC, Loudonville, Floyd B.
Gallagher, Cortland Rural Cemetery,
Cortland, Roy Jones, Hempstead CC,
Hempstead, L. I., Harold LeFurgy, Winged
Foot GC, Mamaroneck, Robert L. Mitchell,
The Edison GC, Rexford, James Reid,
Brooklea CC, Rochester, K. W. Troense-
guard, Box 255, Rye, A. R. Twombly, Pel-
ham CC, Pelham.

An immediate activity of the Association
will be the publication of a periodical
dealing with matters of interest in the field
of turf culture. Through this publication
summaries of the discussions at the Turf
Conference will be made available to those
who were unable to attend and as a matter
of record for those who were able to be
present. Complimentary copies will be
available to any interested person.

Every Club Needs One‘
- That's

/|

| finest charcoal broiler”
" A wonderful way to enter-
tain friends and members
ot o reasonable cost.

Here is a new way to add life to any club
party. On terraoce or lawn, or close to the
pool a COOK ‘N’ KETTLE will say “COME
‘N’ GET IT'"— savory, smoky words for a
proud COOK ‘N’ BOSS (Maybe he never
broiled a steak before!”). A 2,000-year-old
broiling method sears, seals, saves delicious
naotural juices by positive control of flame,
heat and smoke making any cock ‘n’ dub
a true chef.

Put COOK ‘N’ CAPS and APRONS on all the players.

HAVE THE GOLFERS JOIN IN THE FUN OF
COOKIN' After a Stag Day or Mixed Foursome,

Complete with COOK ‘N’ INSTRUCTIONS
and recipes, prepaid anywhere in U. S.
$38.75.

WRITE FOR FREE COOK 'N‘ FOLDER B-149

EDOR'N TOOLY

cnar’:nrr:n
P. O. Box K949 TULSA 1, OKLA.
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nJOSKSAND

Valuable around pro
shop and for clubhouse
repairs.
There's only one
genuine Handee.
Smooth,steady power
at your fingertips to
grind, drill, polish,
rout, engrave, cuf,
carve, sand, saw, etc,

TOOL OF
1001 USES

MANDEE
The efficient Handee works on metal, alloy, plas-
tie, wood, horn, bone, glass, etc. 25,000 r.p.m.
AC or DC. Easy to handle. Weighs only 12 ozs.
GET THE HANDEE KIT. A handsome, new wood
case with Handee tool and a complete assort-
ment of 40 accessories. Complete, $27.50. Handee
only, with 7 accessories, $20.50. Get it at stores
everywhere. If they can’l supply you we’ll send
it postpaid. Satisfaction Guaranteed!
Free — New 51-page Manwal.

CHICAGO WHEEL & MFG. CO.
1101 W, Monroe 5t., Dept. G, Chicage 7, lil.

BUFFER - POLISHER

Hundreds
now
in usel

EVERY PRO SHOP...
needs this STANDARD "CLUBMASTER"
Golf Club BUFFER-POLISHER. Wide
swing with 1 H. P. 1750 RPM motor per-
mits two boys to work at the same tme.
We can also furnish the 8” by 1” cloth
and wire wheels, Immediate Delivery!

Write for Bulletin P5

THE STANDARD ELECTRICAL TOOL COMPANY
2524 River Rd., Cincinnati 4, Ohio
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SHAFT ACTION §

that fits each player

THE AMERICAN FORK AND HOE COMPANY
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True Temper (A) Dynamic— -

FOR THE SWINGER, WHO WANTS MORE
SHAFT ACTION T |

—

True Temper (T) Dynamic™ |

True Temper ($) Dynamic— |

FOR THE POWERFUL SWINGING PROFESSIONAL

The Brand is in the Band — also the letter
(A), (T), or (S) that designates shaft action
of each True Temper Dynamic Shaft.

Let your players hit balls with clubs fitted
with an (A), (T) and (S) True Temper Shaft.
Each will thus select the shaft action that fits
his swing and improves his game by giving
better control of distance and direction,

Another True Temper First, developed in
the interest of more and better golf.

TRUE TEMPER
Dipanics-Stp Thuns

GOLF SHAFTS OF CHAMPIONS
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How Much "Mind-Reading”
Must a Pro Do?

By HERB GRAFFIS

Late last year a pro I thought was a good
man and a hard worker was let go after
several years at his club. I thought the fel-
low had received a rather raw deal but the
more 1 looked into the case the more I was
reminded of what a veteran New England
pro — I think it was “Skip” Wogan — once
told me. He said “To make good with
your members you have to be a mind-
reader, but that's not hard if you think
of the members first,”

On most pro jobs the officials and mem-
bers haven't a clear idea of what they want
from the pro. That's understandable e-
nough. They're not pros and don’t know
how the job should be handled. Unless
they've made a study of golf club operating
they are hazy about what the pro should
do. The pro has to do what they want
done before they think of it.

Clubs differ so much that a major factor
in a pro’s qualifications for a job is his
judgment in determining what the club
needs. One club may need energetic pro-
motion of golf activity to get all of the
members playing more. This generally is
the case. Pros who study records of number
of rounds played by various members usual-
ly are surprised to see how many members
cron’l play much more than 20 times a year
at the club. With times tightening up a
bit those members are going to be the
first to resign.

At other clubs the older men who con-
stitue the greater part of the membership
don't want any more play on the course.
As long as they are willing to pay it cer-
tainly isn't the pro’s job to increase play
so cost per member will be reduced. In
such instances the pro still has a plenty
tough job for those old gents are fussy
about having good caddies available and
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having a pro who can teach them in 15
minutes something that will enable them
to win a couple of bucks from another old
plrﬁlf:.

Pro Gets “The Rap"

The pro may say the caddies are the
caddymaster’s problem at such a club, but
the members don't think that way. They
hold the pro responsible for the entire golf
operation, except the course, and il the
caddymaster isn't on the job, it’s the pro
who takes the rap.

With the caddy situation uncertain on
account of the attitude of the kids and the
widespread use of bag carts, the pro these
days has more of a task trying to get the
right answer to caddying than he ever had
before — and that's true regardless of the
competence of the caddymaster. Rarely is
a caddymaster paid enough to attract a
thoroughly well qualified man to the job.
That means the pro has to handle any part
of the job in which the caddymaster is
weak. The pro doesn't have to be much
of a mind-reader to learn if he listens to
a few beefs from men or women members,

Lessons on Wise Basis

Certainly the pro doesn't have to be
psychic to learn tgat in the lesson part of
his business he has fallen heir to an illogical
tradition which established the time for
lessons at a half hour. Anybody who's
made good as a golf instructor can relate
many cases of having given highly effective
golf lessons in five minutes; he may make
a slight alteration in the grip or have the
player move up or back on the ball in the
address, and that’s enough for the pupil
to absorb.in one lesson. The other 25
minutes are devoted to monotony or con-
fusion.

Yet, with this situation being acutely
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realized by pros and the pros knowing well
that members who could make best use
of lessons are scared away by the time
demands, does the pro have to be a mind-
reader to see that his members need edu-
cation in their attitude toward lessons? The
pro doesn’t have to sell the member who
1s content to stay on the lesson tee for a
half hour, and hour or longer. He has to
sell the lesson idea to people who now
think lessons are dreary but rather necessary
performances, like paying income tax.

Or does the pro have to be a mind
reader in secing where he could be discreet
ly helpful to committees, especially those
responsible for preparing the club tourna
ment schedules for men and women and
mixed events. Of course the pro is ex-
pected to conduct these events and [re
quently sees the same winners week after
week. If, without making any tactful sug-
gestions for altering the nature of events
to give the suckers a chance, can the pro
wonder if the suckers have no particular
concern about the pro's welfare?

Pro Shop for Member Service

For 22 years GOLFDOM has been
pounding away on club officials with the
idea that the pro shop ought to be at
least up to the class of the rest of the
club's appointments and in the case ol
many small clubs, a whole lot better than
the restaurant, bar, locker-rooms and show

ers. The idea has caught on with officials
and members,

The pro need not be
impressive qualities (o learn that today

a mind-reader of

golfers get around a lot and compare one
pro shop with another as indications of the
relative ratings of clubs. If a member or
his guest comes into a pro shop that isn't
up to the rest of the club the pro is going
to be held accountable although the pro
may be handicapped by an architect’s errors
of omission or commission,

Golf is a sunshine game, so goll selling
must be sunshine selling. The darker and
more unattractive the pro shop the easier
it is to revolutionize by comparatively small
expense in lighting fixtures which the local
clectric company will suggest, by bright
paint, gay window drapes, soap, a broom
and a dust cloth.

And for stock in the shop the pro doesn't
have to read a member's mind deeply to
learn that merchandise out of the member’s
price range won't move. When the pro
himself goes shopping he wants to know
the price on what he's looking at. The
member’s mind works the same way, but
in too many pro shops the merchandise
isn't price-tagged.

Without exception the most successful
club pros are good practical psychologists
who have the happy habit ol being able to

(continued on page 93)

TAKING A SHOT AT THE NINETEENTH

This bar in grill room at Skycrest CC (Chicogo dist.) is uniquely constructed and its beauty is com-
mented on by members and visitors. But to Skycrest mgr.,, A. C. Perkins and bartenders it would be
more beautiful if the bar were closer to the back-bar. It now colls for extra legwork by bartenders and
lost motion in handling rush business of golfers at bar and those to be served of tables in the room.
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A well developed Bent Grass fairway ot Milwoukee Country Club that is cut closely and fertilized regularly.

Controlling Factors in the
Development of Better Turf

By O. J. NOER

The modern golfer is more critical of
turf condition in every way than his prede-
cessor ever was. Al one time p].‘l)’t‘:l's were
content when greens were perfect. Now,
they demand the same kind of fairways and
tees. They want weed-free roughs. Golfers
expect a good lie for every fairway shot.
There is an insistent demand for closely
clipped fairways, since it is impossible to
control the shot when there is grass between
the club head and ball. Some players urge
fairway watering to provide green grass
all season and to make walking less ardu.
ous. They do not realize that water com-
plicates fairway maintenance, especially
when the existing grass or grasses are not
amenable to water.

Bermuda grass and carpet grass in the
South, and the bent grasses in the North
are the only ones which will withstand
constant close cutting. In the South,
choice of grass is a simple matter because
Bermuda and carpet grass make good fair-
way turf and perform exceptionally well on
areas where soil conditions are favorable.
Centipede and zoysia are possibilities, but
widespread use is not likely for some years
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to come. It will take time to demonstrate
or disprove their worth. Both have their
good qualities, but they may become even
more matted over a period of years than
Bermuda grass. Choice of grass is more
difficult in the North because existing
varieties have more serious drawbacks.
Fescue and Kentucky blue grass cannot
withstand continuous close cutting. They
grow best when mowed at 115 inches or
higher. Discase plays havoc with fescue
during hot wet spells in midsummer, and
leaf spot takes its toll of blue grass during
cool wet weather. There are some good
unwatered Kentucky blue grass fairways in
places where soil and climate are very
tavorable. The wurf is cut at about an inch
in spring and fall, but in midsummer the
mowers are raised to cut at 114 inches.
Where coverage is uniform and the turf
is dense these fairways satisfy the average
golfer, even though the cut is seemingly
high.
Dense Turf Suppresses Weeds

The discovery of 24-D focused attention
upon weed control and created widespread
interest in turf improvement. Many over-
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cas Women Golfers

Golf pros from coast to coast feel that the
new Louise Suggs golf club line is the hottest
pro shop sales-maker of the year. These
great new TOURNEY clubs for women—
available in three price ranges—give you
big additional profit-making opportunities.
The Lovise Suggs clubs have what it takes
—the customers are there—go after them!

NAME i/l SOULF

THE EREATEST

WP AL L PAT. DAY

4861 SPRING GROVE AVENUE
CINCINNATI 32, OHIO




looked the part played by dense turf in
weed suppression and thought 2,4-D the sole
answer to good fairways. Some clubs have
learned the fallacy of that belief to their
sorrow. The use of 2,4-D has speeded the
turl improvement program by eliminating
broad leaf weeds quickly, but they have
come back in larger numbers, or their
place has been taken by clover, crab grass,
etc., unless something was done to develop
a dense turf in the voids left by the weeds.
Good fairways existed long before 2,4-D
was known. It took a longer time to
crowd-out weeds and develop dense turf.

There is a place for 24-D. It is a use-
ful tool to speed turf improvement. Broad
leal weeds can be taken out quickly, then
turf improvement is a matter of fertiliza-
tion, with or without reseeding.

All permanent turf [orming grasses
spread by vegetative means to form a dense
turl — provided environmental factors are
favorable. This fact is the basis upon
which any turl improvement or mainten-
ance program must be formulated, vet this
truth is either overlooked or ignored.
Creeping bent and poa trivialis in the
North and southern grasses, such as Ber
muda grass spread by means ol surface
runners called stolons. The colonial bent
grasses are said to spread mostly by short
underground stems. The blue grasses, and
fescues spread by underground stems called
rhizomes, Failure ol these grasses to
spread and make good turf is the result

of one, or possibly several, unfavorable
lactors. Impoverished soil is common,
and generally blamed first.  Excessive
acidity and other unfavorable soil factors;
bad drainage, unsuited grasses, or the rav
ages of destructive insects and disease may
be equally or more important.
Determine Cause for Poor Turf

A determination of the reason for poor
turl s the first necessity before deciding
upon an improvement program. The an-
swer can be found on the property in al-
most every instance. For example, im-
provement from fertilization cannot occur
if existing grass is unsuited to soil or
climate. In that event, reseeding to intro
duce suitable grasses must accompany fer-
tilization. Bad drainage or something else
may be a contributing cause. A careful
examination ol the vegetative cover in
cluding grasses and weeds, and a survey of
soil, drainage, and all other factors is the
first task. Then it is a simple matter to de-
vise a workable plan which will eliminate
all adverse [actors and transform poor or
mediocre turf into a beautiful dense sward
of grass,

Loam soils, ranging from sandy to silt
loam, are best lor fairway turf because of
their capacity to hold and ability to deliver,
capillary water and plant food.

Developing Good Turf

Good turf can be developed on clay loam
and clay soils, but there are many com-
plaints when the grass is sparse. The jar

Excellent, unwatered Blue Grass fairway, fertilized each fall; cut ot one inch spring and fall and one
and a quarter inches in summer.
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