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• IT R A K E S • IT VACUUMS 
• IT P U L V E R I Z E S THE L E A V E S 
• IT F E R T I L I Z E S THE GROUND 
AU 9*t One Op&uMcm 
ROTATING RAKE TINES, GENTLY 
LOOSEN THE LEAVES FROM THE 
EARTH. 

A POWERFUL VACUUM SUCKS THE 
LEAVES INTO A HAMMERMILL WHERE 
THEY ARE CRUMBLED INTO TINY BITS. 

THIS PULVERIZED LEAF POWDER IS SPRAYED BACK ONTO THE TURF, 
WHERE IT SETTLES AROUND THE GRASS ROOTS FORMING A PROTEC-
TION FOR THE SOD AND A PERFECT FERTILIZER FOR THE SOIL 

FOR P A R K S 
and 

LARGE E S T A T E S 



Casual water in depression may produce scald and other summertime troubles. 

af te rwards . Should they ever become a 
little too dry it is hard to get water back 
into them. 

Mixing Soil for New Greens: The top-
soil for a new green can be mixed on the 
green with a roto-tiller, or an agricultural 
disc. The best procedure is to mix the soil 
and sand first and then incorporate the 
peat or other organic material . In practice 
the soil is spread over the finished sub-
grade and covered with the proper amount 
of sand. Af te r they are well mixed the peat 
is spread and worked in. A good grade of 
reed or sedge peat should be used. Thorough 
mixing of thick layers is impossible. The 
best way is to spread and mix half the 
amount and then the other half. There is 
a trick to obtaining a sa t is factory mixture 
with a f a rm disc. It must pass s t ra ight 
across the green and all turns must be 
made off the green. Sand or peat pockets 
develop when the disc tu rns on the green, 
or is operated in a circular path. 

The other method is to mix soil, sand and 
peat in the proper proportions and spread 
the mixture on the green to the desired 
thickness. Mixing is done with a Royer or 
a Wichita grinder. 

Tight Subsoil Needs Fine Gravel: The 
soil a t hand is used to make the subgrade 
of elevated greens. I t may be heavy in 
character and ra ther imperious to water . 
Working a 3 to 4 inch layer of pebbly fine 
gravel into the sub-grade before adding 
top soil will make the subsoil more open 
and permeable to air and water . 

Drainage Within the Soil: A film of 
capillary water surrounding the soil 
particles is the reservoir f r o m which grass 
satisfies its water requirements. Any other 
wate r fills the voids between the particles 

and occupies space which should contain 
air. This is gravitational water which 
should not stay in the soil for any length 
of time. I t should pass down rapidly, and 
will do so provided the subsoil has the 
many fine passage ways which are present 
in a well drained soil. 

Tile Drains: A system of tile drains is 
required when natura l drainage is inade-
quate. The herringbone system of design 
is the only sat isfactory one where tile is 
badly needed. I t resembles a tree in out-
line. The main tile line represents the t runk 
of the tree; the laterals correspond to the 
branches. The main should follow the 
direction of the general slope, and should 
bisect the green. The lateral lines should 
make a 45 degree angle with the main line 
and should be spaced not more than 10 to 
20 feet apart . The trenches should be 18 
to 30 inches deep and should be back-filled 
with pea gravel, or similar coarse material , 
to within 6 to 8 inches of the surface. A 
three or four inch tile is large enough for 
the lateral lines, and the four or six inch 
size is sat isfactory for the main. A good 
quality of burnt clay tile is generally used. 
Cement tile is sat isfactory in some sections. 

Drainage of Greens on Hillsides: The soil 
underneath greens situated alongside, or a t 
the base, of a hill is often saturated with 
seepage water . The water comes f rom the 
higher ground and flows under pressure. 
Saturat ion occurs mostly in spring when 
the ground everywhere is full of water . It 
may occur a t other times in soggy spots fed 
by underground springs. The turf becomes 
thin or it may be killed completely in late 
winter or early spring. A deep trench 
located between the hillside and the green 
is needed to intercept the seepage wate r 
which flows under pressure. A line of tile 



, 2-4 Dow Weed Killer 
Low cost. Highly recom-
mended for killing broad-
leavi-d weeds in turfs to 
beautify Rolf courses, streets, 
and company buildings. 
Available both as a lii/uid 
and a powder. 

~ Esteron 44—a powerful 
2, 4-D Weed Killer 

4. 
Especially useful against 
many types of woody plants, 
such as wild rose, poison 
ivy, mesquite and sprouts of 
many other woody species. 
Ideal for use on cut-over 
land along right of way. 

f Dow Contact Weed Killer 
"C.henical Mower" for 

. weeds along canals, ditch 
banks, fences and roads. 
Kills most annuals com-
pletely, Destroys all weals 
and grass above ground, 
leaves roots to preient soil 

A G R I C U L T U R A L C H E M I C A L D I V I S I O N 
* T H E IM>W C H E M I C A L C O M P A N Y • M I D L A N D , M I C H I G A N 

New York • Ronton • Philadelphia • Washington • Cleveland • Detroi t 
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Dow Chemical o f Canada. Ltd., Toronto , Ontario 

Now you can destroy weeds by the million—for less money! N o more 
mowing, digging or burn ing—jus t spray them with the right Dow 
Weed Killer—and watch t h e m die! Weed control with chemicals will 
cnl your maintenance costs way down—turn a troublesome, expensive 
job into a simple, fas t -moving one. 
Main tenance men who want results by the acre can depend on Dow 
products : 2-1 Dow, Es te ron 44 and Dow Contac t Weed Killer—each 
lested and proved for its special task. Produced ami packed by T h e 
Dow Chemical Company—foremost producer of hundreds of essential 
chemicals. 
Use Dow Weed Killers this year and you'll never go back lo old-
fashioned methods! Ask your dealer or write direct . 

u 
D O W 

C H E M I C A L S I N D I S P E N S A B L E 

TO I N D U S T R Y A N D A G R I C U L T U R E 

i S c ! m o n ey this year on Weed Control ! 



is placed on the bottom of the trench, and 
then it is back-filled with gravel right up 
to the top. This is the secret of success. 
Without this t rap the wa te r flows over the 
top of the tile and into the green. The 
gravel conducts the water down to the tile. 

Surface Drainage: The important role of 
surface drainage is overlooked by many. 
They fail to realize tha t surface run-off is 
the quickest way to remove water. A well 
contoured green with good under drainage 
never s tays wet very long. 

A green raised slightly a t the center and 
sloping away on all sides would have the 
best surface drainage. A course with every 
green like tha t would lack character. Yet 
many greens slope from back to front. The 
back pa r t dries first and surface run-off 
f rom it keeps the f ron t of the green wet 
long af terwards . Traff ic concentrates on 
the f ron t so it should dry first. 

Every green should be shaped so the 
surface slopes in two or more directions. 
Sloping in three directions is preferable to 
two. It will insure more rapid and hence 
bet ter surface drainage. Localized low 
spots which hold casual wa te r should be 
removed whenever they develop as a re-
sult of settling. 

The Use of Abrupt Contours is Bad: 
Some architects in this country have ne-
glected the artistic fea tures of design, have 
overlooked the necessity for effective sur-
face drainage, and have ignored the effect 
of topography on maintenance. They 
studied and copied the fea tu res of the sea-
side courses in Scotland. 

A golf green should harmonize with the 
surrounding landscape. I t should look like 
it was carved by na ture and not made by 
man. Severely contoured and heavily 
trapped greens may fit seaside landscapes. 
They may be in keeping with the rugged 
topography of Britain's seacoast and easy 
to maintain because of its cool moist island 
climate. Such greens do not blend into the 
rolling landscape of an inland country, and 
are hard to keep in America because of the 
continental type of climate. Summers are 

too hot and otherwise unfavorable in some 
regions, and winters are too severe in other 
sections. 

Abrupt ridges, high knobs, steep slopes 
and depressed valley-like runways are out-
moded on inland courses. These fea tures 
reduce the amount of cup space on the 
green. The useful surface may become too 
small for the turf to survive the bruising 
effect of concentrated traffic. Yet the 
wasted area must be poled, cut, fertilized, 
watered, and t reated with chemicals for 
disease, worm and insect control. Long 
sweeping contours are just as interesting 
for play. They simplify and cheapen main-
tenance. 

An abrupt bank around the outside edge 
of an elevated green increases the cost of 
maintenance unnecessarily. They mus t be 
mowed by hand and kept moist in dry 
weather. Otherwise the outside edge of the 
put t ing area will become dry. Then the 
grass withers and turns brown. Longer 
slopes which permit mowing with a t rac tor 
and three gang unit are better. 

Air Drainage: The movement of air 
across the surface of the green is very 
beneficial in hot weather. It tends to hold 
temperatures in check and to prevent dew 
formation. The grass stays healthier and 
disease is less formidable. 

A dense growth of trees and underbrush 
around the sides and back of a green stops 
air circulation even though the green faces 
the direction of the prevailing wind. The 
trees and undergrowth act as a barrier . 
Summer breezes pass over the top of them 
and leave a dead spot on the green. This 
happens to greens located on hills as well 
as those in valleys. 

The underbrush should be removed, and 
some trees also if necessary, to provide air 
passage through the barrier. When pre-
vailing winds come from the side an open 
lane can be cut through the trees to make 
an air passage-way without detract ing f rom 
the beauty of the green and its surround-
ings. 

(To be continued) 

Abrupt bank and knob in green cause desiccation (drying) injury during an open 
winter with little snow covering on the green. 



Owners say its 
performance is amazing. 

• It speeds recovery • It stops ball theft 

and deterioration • It relieves labor costs 

and worries • It reduces ball investment 

• It improves play . . . and pays for itself 

many times over. 

The new 7947 

P I I K E R - I I P P E R 
The new PICKER-UPPER, improved in 

both principle and construction, is already 
proving its amazing efficiency and speed 
at many driving ranges. A t 8 miles an hour 
it picks up golf balls with the ease of a vac-
uum sweeper removing dust from a carpet. 
It is fool-proof . . . inexperienced help can 
operate it with comfort, safety and effort-
less efficiency. 

Its many substantial savings begin the 
moment it goes into operation. Savings in 
golf balls — because its rapid, thorough 
coverage of the range means quick re-
placement of tee stocks; Savings in labor 
— because it does the work of many hand 
pickers; Savings in golf ball investment — 
because it eliminates back fence thievery 
and deterioration caused by the sun baking. 

The P ICKER-UPPER cleans a swath 9 feet 

wide — and gets 'em all. Its special plastic 
disks ride in sealed-in life-guaranteed ball 
bearings. Its construction is welded steel 
and its auxiliary wheels are Timken bearing 
equipped which require no lubricating. 

The P ICKER-UPPER is designed to oper-
ate under all weather conditions with a 
rain-proof shelter cover for the scooter af-
fording complete operator protection. A 
three-wheel truck scooter or motorcycle 
has been found the most efficient means 
of motive power. 

The P ICKER-UPPER, with 5 years of re-
search and nation-wide use, is a proven 
machine in every respect. It has picked up 
1008 balls in 8I/2 minutes . . . that's per-
formance that means profit to any driving 
range. Just ask the range owners who op-
erate them. 

ORDER DIRECT FROM 

FONKEN 
M A N U F A C T U R I N G CO. 

308 East Grinnell Drive 
B U R B A N K . C A L I F . 



Twil ight Leagues Bring B ig 
Boom in Golf Play 

By E. T. K U M 
Pro, IBM, Country Club, Endicott, N.Y. 

During my long association with golf, I 
have seen various promotional ideas initi-
ated to increase play and interest in this 
popular sport but the opening of our 1946 
season saw an impetus given to this ancient 
game tha t outshadows anything that I had 
seen before. 

Under the able direction of Jack Bisco, 
our golf chairman, our members were given 
entry blanks before our golf season opened. 
Golf leagues are not a new idea here a t 
IBM CC as we had established these 
leagues prior to our country 's entry into 
World War 2, but the gradual curtailment 
on the use of gasoline, tires, etc., eventually 
necessitated the shelving of our leagues un-
til this Spring. 

The response to the revival was very 
grat i fying. Before very long we had 11 
leagues established based on handicaps. 

Each league was composed of 10 four-
men teams with a total of 440 persons 
participating. The committee composed of 
our club champion, John Grandeo; and 
Messrs. Loftus, Miller, Brumaghin, Ben-
nett, Penrose, Barnes, Laughlin, Beck and 
Lucas of the day shift and Pe r ry and Tran-
sue of the 2nd shif t met with Miss Eff ie 
Herman representing the business girls and 
Mrs. Ar thur Blake represent ing the As-
sociate ladies and the ingenious schedule 
set up by William Bennet t was thrashed 
out and adopted. 

Our leagues rotate play over our 27 hole 
layout playing but 9 holes for each weekly 
match. Most of our league plays had to be 
a f te r 5 p.m. so the recommendation was 
made for 9 hole matches. 

Monday thru Thursday are "League 

Days" a t IBM CC; however, 9 holes of our 
course are kept open each evening for our 
non-league golfers. 

Schedule Gets 'Em Acquainted 
The Bennett and Penrose schedules were 

so arranged so tha t no one team met an-
other team in competition more than once 
during the season. The schedule for a part i -
cular date would read as follows: 

Intermediate League 
Date : June 18 
Course: 2nd nine 
Par tne rs : No. 1 & No. 3 — No. 2 & No. 4 
Teams: No. 6 vs. No. 4 

No. 5 vs. No. 10 
No. 1 vs. No. 9 
No. 2 vs. No. 8 
No. 3 vs. No. 7 

Referr ing to our sample schedule we find 
team No. 6 scheduled to oppose team No. 4, 
consequently, No. 1 man on team No. 6 
meets No. 1 man on team No. 4 and so on 
down the line. 

These men play match play for one point 
per match which accounts for 4 points of a 
potential 6 points. Back to the schedule 
again and we find No. 1 man and No. 3 man 
a r e par tners as are No. 2 man and No. 4 
man. In conjunction with their regular 
match these par tners play their respective 
opponents a hole by hole match based on 
the aggregate score of the partnership. 
These two partnership matches on each 
team accounts for another point per match 
which brings our total to six points. The 
leagues play a schedule over 9 weeks and 
pay a small amount each week as prize 
money. 

Clubhouse of International Business Machine course where Eddie Kuhn has created great golf interest. 



The effective answer to your weed problems! 

Write f o r Free Movies) 
1 6 m m f u l l - c o l o r s o u n d 
m o v i e p r e s e n t s a c t u a l 
proof of t h e remarkab le 
killing ac t ion of Weed-
N o - M o r e . Available for 
e n t e r t a i n m e n t showings 
t o c o m m i t t e e s , b o a r d 
m e e t i n g s . W r i t e F i l m 
D e p t . A-2 ,12 thFloorMid-
l a n d Bldg . , Cleveland, O. 

WEEDNO-MORE 4 I Ì 
AMERICA'S NO. I WEED KILLER 

GREENKEEPERS A N D SUPERINTEND-
ENTS OF GROUNDS k n o w t h e v a l u e 
of beaut i ful weed-free turf . T h a t is 
why so m a n y are now using and 
praising Weed-No-More 40. 

IT'S EFFECTIVE I O n e ga l lon of W e e d -
No-More 40 concen t ra te m a k e s 
4 0 0 g a l l o n s of s p r a y , e n o u g h 
to t rea t two acres. T h e Weed-No-
M o r e ' s b u t y l e s t e r f o r m u l a — 
plus a special emulsifying agent 
—makes for be t t e r adherence to 
broadleaved weeds a n d faster ab-
sorption b y t h e weed plant , t hus 
assuring quicker killing action. 

IT 'S AVAILABLE N O W I M a n y o f 
America 's best-known golf courses, 
pa rks , cemeteries, a n d schools now 
use Weed-No-More 40 regularly 
for beaut i fu l weed-free tu r f . Safe 
to use—easy t o use—assures sav-
ings of hundreds of dollars (on 
m a n y golf courses, t housands of 
dol lars)compared wi th previously 
used methods .of weed control . 
Available in 1-gallon a n d 5-gallon 
cans, 55-gallon d r u m s . 

For fu l l i n f o r m a t i o n , p h o n e y o u r 
local dealer, or wr i te a n y of the 
companies listed below. 

WRITE FOR FREE BROCHURE 
I n f o r m a t i v e — f a c t u a l . P h o t o g r a p h s 
of m a n y f a m o u s golf clubs t h a t use 
Weed-No-More . W r i t e D e p t . A-2,12th 
F loo rMid l and Bldg. .Cleveland,Ohio . 

Photo Courtesy Canterbury Country Club, Cleveland, Ohio 

MODUCTS OF 

SHERWIN-
WILLIAMS 
RESEARCH 

Can't Get Spray Equipment? 
T o help you unt i l y o u can ob ta in de l ivery of 
sp ray e q u i p m e n t , Sherwin-Wil l iams Re-
search has deve loped a 50-gallon s p r a y e r 
t h a t can b e easily bui l t in y o u r s h o p for 
unde r $40. F o r free p lans and specif icat ions, 
wri te D e p t . A-2, 12th Floor M i d l a n d Bldg . , 
Cleveland, Ohio. 

Acme White Leod I Color Work», Detroit • W. W. Lawrence & Co., Pittsburgh 
The Lowe Brother» Co., Dayton • John Luca» JL Co., Inc., Philadelphia • The Mortin-Senour Co., Chicago 

Roger» Paint Product», Inc., Detroit « The Sherwin-Williom» Co., Cleveland 



One of the night shift leagues in the active golf schedule at International 
Business Machine club at Endicott, N. Y. 

F r o m the viewpoint of the pro, we have 
never had any th ing t h a t ha s kep t our pro 
shop and golf course as busy as it has been 
this year . Our play for Apri l and May in-
creased 161% over our figures of the cor-
responding months of las t yea r . With our 
heaviest p lay on Sa tu rday and Sunday, 
nevertheless, we have had 330 golfers on a 

Tuesday and 254 on a Thursday. 
We feel t h a t golf leagues are the answer 

t o m a n y pro 's problems. We took care of 
$2000 merchandise vouchers t h a t repre-
sented the prizes for the various leagues. 
Ours are busy golf shops and we look fo r 
b igger th ings in 1947. Eddie Kuhn will 
describe his pro shop in March Golfdom. 

Service Charge Now 15% 
— More Get Benefits 

By I I M l l l Y J . F A W C E T T 
Genl. Mgr., Kansas City (Mo.) Club 

Club officials and m a n a g e r s are con-
cerned a t the lapse in the "no t ipping" rule 
which has been in nominal, if not actual, 
effect in pr iva te clubs for years . In looking 
real is t ical ly a t the d is regard of the rule 
most m a n a g e r s have conceded t h a t it 's the 
t ip income t h a t is a subs tan t ia l item in 
secur ing fo r a club the type of wai ters or 
wai t resses first class opera t ion requires. 
Bu t t h a t phase of the employee payment 
problem isn ' t basic. Someth ing definite as 
a m a t t e r of managemen t policy is required 
to a t t r a c t to club work the sor t of help 
essential t o eff icient operat ion. The proper 
basis of pay is a fundamen ta l p a r t of opera-
tion. Cheap help can be te r r ib ly expensive 
for a club, while well-paid and satisfied help 
is more than a means of p leas ing members; 
i t 's essent ial to economical operat ion with 
quali ty. 

Th i r ty y ea r s ago I believe I established, 
a t the old Chicago Automobile club, the 
10% service charge which sti l l general ly 
prevai ls a t city and coun t ry clubs. Even 
then we had diff icul ty in g e t t i n g good wai t -
ers in competi t ion wi th hotels and res tau-
r a n t s where t ipping was genera l . 

I soon discovered t h a t the 10% service 
charge on meal t ickets w a s n ' t ca r ry ing the 
idea f a r enough. Employees a t the bar and 

elsewhere around the clubhouse also served 
and were entit led to a bonus for their sa t i s -
f a c t o r y performance. So, several yea r s 
a f t e r tha t , a t the Downtown club of Chi-
cago, and la ter a t the Lake Shore Count ry 
club a t Glencoe, 111., I carried out the idea 
of adding the service fee to other i tems of 
house accounts and a t Lake Shore gave 8% 
of the 10% to the wa i te r s and wai t resses , 
wi th the headwai ter , capta ins and busboys 
g e t t i n g 2%. 

I th ink you will find tha t most members 
believe tha t the 10% service charge is dis-
t r ibu ted among all house employees in lieu 
of t ips. I know of no club where such a 
prac t ice is established. Now, in view of t he 
necessi ty of t eamwork all th rough the 
house it behooves manage r s and officials to 
s t u d y such distr ibution. 

Spread the Bonus 
F u r t h e r m o r e m a n a g e r s and officials of 

first class clubs a re confronted wi th t he 
necessi ty of m a k i n g club employment more 
desirable and in such s tudy they'll see the 
wisdom of spreading the bonus of service 
charges . Club off icials a t their shops and 
off ices know w h a t r ises there have been in 
the wages of employees hence mus t recog-

(Continued on page 60) 
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G S A N A T I O N A L M E E T I N G — ( C o n t i n u e d f r o m p a g e 4 2 ) 

types of grass seeds and a line of equipment. 
N I A G A R A SPRAYER A N D C H E M I C A L 

D I V I S I O N , Middleport, N . Y., plans to present 
its complete line of chemical control materials, in-
cluding insecticides, fungicides and 2,4-D Weed 
Killers. Prominently displayed will be Niagara 
Lead Arsenate and Niatox Crop Spray ( 5 0 % 
D D T ) as turf grub-proofers; Puraturf for the 
control of brown patch, copper spot and dollar 
spot; Puraturf 177, a wettable, organic cadmium 
fungicide; and Niagara 2,4-D Weed Killer. 

A R T H U R D. P E T E R S O N CO. , N e w York 
City, is centering its exhibits about the Whi r lwind 
Mower, Bolans Sickle-bar mower, and the latest 
in Jap beetle controls. Peterson's booth is opposite 
that of Worthington-Jacobsen Co. 

J O H N A. R O E B L I N G ' S S O N S CO. , Trenton, 
N.J. , is showing a 30" power lawn mower, com-
pletely new in design, that cuts and trims at the 
same time and covers half an acre in just an hour. 
Cutting with a rotary action produced by hori-
zontal electric-fanlike blades, the mower is stream-
lined and equipped with an automatic clutch for 
safety. 

O . M. S C O T T & S O N S CO. , Marysville, Ohio , 
is offer ing samples of its 4-X Weed Control 
which won such acceptance following last year's 
G.S.A. Turf Conference. Scott is also displaying 
its Turf Builder and Golf-Park Fertilizer. 

S K I N N E R I R R I G A T I O N CO., Troy, Ohio, 
expects to show its complete line of modern golf 
course irrigation equipment, targeting the types 
installed at West Point, Boys Town, and Ro-
chester, Minn. 

S P E E D Y M A N U F A C T U R I N G CO., Sioux 
Falls, S. Dak. , is unwrapping its newly developed 
"Speedy" Power-Vac Rakeland, the machine which 
through a vacuum and sweeping arrangement, 
sucks up leaves into a hammermill which pulver-
izes them and blows the leaf powder back upon 
the ground to act as fertilizer. 

T O R O M A N U F A C T U R I N G CO., Minneapo-
lis, aims to reveal three new items among its line: 
Spartan gang mower, with simplified drive and 
improved cutting ability; the Toro power greens-
mower, including easily removable reel and drive 
rol ler ; and Aero Rough Cutt ing mower of four 
blades, no rear roller, and large pneumatic tires. 

A Complete List of Exhib i to rs and T h e i r Booth Number s follows: 
American Agricultu ral Chem. Co. 18 
Associated Seed Growers, Inc. 10 
Bean Mfg. Co., John 20 
Brulin & Co 25 
Buckner Mfg. Co. |-2 
Chipman Chemical Co. 14 
Clapper Co. 43 
C. B. Dolge Co 50 
Dow Chemical Co. 26 
E. I. DuPont de Nemours Co. 42 
Fate-Root-Heath Co. 9 
Ferti-Soil Co. 5 
Friend Mfg. Co. 24 
Golf & Lawn Supply Co. 16 
Henderson & Co., Peter 15 
Ideal Power Lawn Mower Co. 7 
Jacobsen Mfg. Co. 31-32-33-34-35 
Jari Products Co. 29 
Johnson Mower Company 31-32-33-34-35 
MacMullen-Turhune Co. 49 
Mallinckrodt Chemical Works 38 
Metalsalts Corp. 21 
Modern Mfg. Co. 5 

Nelson Mfg. Co., L. R 22 
Niagara Sprayer & Chem. Co. 23 
Perfection Sprinkler Co 40 
Peterson & Co., Arthur D 27 
Pfizer, Chas., & Co. 17 
Philadelphia Toro Co. 30 
Roebling's Sons Co., John A 36 
Roseman Tractor Mower Co. 41 
Royer Foundry & Machine Co. 52 
Scott & Sons Co., O. M. 44 
Milwaukee Sewerage Comm. 19 
Sherwin-Williams Co 3-4 
Skinner Irrigation Co.* 28 
Speedy Mfg. Co. 8 
Stumpp & Walter Co 12-13 
Swift & Co. 37 
Toro Mfg. Co. 45-46-47-48-51 
West Point Lawn Products 39 
Worthington Mower Co. 31-32-33-34 
U S G A Greens Section l-E 
N.Y.-Conn. Turf Imp. Assn. 2-E 
N.J. G S A - N J . Exp. Station 3-E 
War Dept. Chief Engineer 4-E 

M E R V I N H O A G , N E L S O N M F G . 
CO. S E C R E T A R Y , D I E S 

In t h e p a s s i n g of Merv in A . H o a g , N o v . 
25th , go l f l o s t o n e of i t s m o s t w i d e l y k n o w n 
a n d p o p u l a r figures in the c o u r s e m a i n -
t e n a n c e d e p a r t m e n t of t h e g a m e . In h i s 25 
y e a r s a s s e c r e t a r y of t h e L. R. N e l s o n Co. 
of Peor ia , 111., h i s e n t h u s i a s t i c i n t e r e s t and 
e n e r g y w a s d e v o t e d t o t h e i m p r o v e m e n t of 
g o l f c o u r s e w a t e r i n g e q u i p m e n t in w h i c h 
t h e N e l s o n c o m p a n y b e c a m e s p e c i a l i s t s . 
Mr. H o a g c a m e f r o m a f a m i l y of p i o n e e r s 
w h o s e t t l e d in t h e P e o r i a a r e a o v e r a cen-
t u r y a g o . H e w a s an a r d e n t g o l f e r a n d a 

l e a d e r in t h e m a n y c i v i c a n d b u s i n e s s 
g r o u p s w i t h w h i c h he w a s a f f i l i a t e d . Mr. 
H o a g i s s u r v i v e d b y h i s w i f e , one d a u g h t e r , 
Mrs . M a r i e t t a H o a g S c h u n k , a g r a n d s o n 
a n d t h r e e s i s t er s . B u r i a l w a s a t P e o r i a ' s 
S p r i n g d a l e c e m e t e r y . 

M R S . W I N I F R E D M c K A Y , w i f e of D a v e 
M c K a y , p r o a t t h e P i t t s b u r g h F i e l d Club, 
d ied S a t u r d a y , D e c e m b e r 21s t , in W e s t 
P e n n H o s p i t a l a f t e r a n i l l n e s s of five 
w e e k s . M c K a y i s p r e s i d e n t of t h e Tr i -
S t a t e P G A . 



GET THE HANDEE KIT. A handsome, all-steel 
case with Handee Tool and a complete assort-
ment of 40 accessories. Postpaid $27.50. 
Handee only, with 7 accessories, $20.50. 
USE THE R IGHT A C C E S S O R I E S ! Choose 
from the more than 500 accessories, made 
right in the Handee plant. 

Free— New 52-page Manual 
ORDER TODAY I Satisfaction Guaranteed! 

CHICAGO WHEEL & MFG. CO. 
1101 W . Monroe St., Dept. G, Chicago 7, III. 

(Continued from page 58) 
r ize tha t the situation a t their clubs is not 
immune to conditions t h a t compel in-
creases. 

The employee security insurance idea has 
spread widely in industry. That 's some-
thing the clubs have to meet in trying to 
get desirable employees. The condition is 
acute enough in city clubs where there are 
12 month jobs but in country clubs with 
shorter seasons and employees sometimes 
having their homes r a the r remote f rom 
their place of work the problem of retain-
ing good help in good morale is a very 
pressing one. 

At the Kansas City club we have adopted 
a security insurance plan providing wages 
to an employee when incapacitated, and 
providing hospital expenses and death pay-
ments. Ours is not the first club to install 
such a plan but I believe t h a t in financing 
these payments which are made solely by 
the club, we have done something tha t is 
overdue in club operations. 

Hike Service Charge 5% 
We have raised the service charge f rom 

10% to 15%. P a r t of the increase has been 
distributed to house employees other than 
the wai ters and waitresses. Thus the em-

WORM-R ID 
KILLS SO IL INFEST ING W O R M S . IN-
SECTS A N D GRUBS THAT RUIN G R E E N S 
R E C O M M E N D E D FOR K ILL ING JAP BEETLE 
GRUBS, also African Stink Beetle (New York 
pest), wire worms, cobweb worms, etc., etc. 
Simply dust on and wash down—or mix with 
soil. 

Write for test sample. 
• 

C O N C E N T R A T E D 

D A N D Y K I L L 
M A X I M U M WEED K ILL ING AT R O C K BOT-
TOM COST at only $4.00 per acre (average 
cost for materials) destroys Dandelions, Plan-
tains, Chickweed, etc., but does not injure 
grass. Harmless — non-corrosive to spray. 
Non-explosive. Standard solution I '/2 lbs. to 
100 gals, of water produces remarkable results. 

Send for data and test sample. 
• 

PLANT PRODUCTS CORP. 
Dept. G BLUE POINT, L. I. 

Order through nearest distributor: 
Arthur D. Peterson Co. Inc. George C. Davis Co..Chicago 

New York City L a w n & G o | f S u p p | y C o 

R. G. Fox, Buffalo, N. Y . Philadelphia. Pa. 

ployees in "the back of the house" upon 
whom so much of the seen sat isfactory 
operation depends finally get a good break. 
Some of the service charge is distributed 
in set amounts monthly to the head waiter, 
captains and busboys. The rest is divided 
on a pro-rata schedule, considering base 
pay, among other employees. In recent 
months the added amount has been about 
13% in addition to the regular wages of 
employees not previously beneficiaries of 
the bonus distribution. That, in addition to 
their health, accident, hospital and death 
policy, has made them appreciate t h a t our 
club is a pre t ty good place to work. 

The increase of service charge f rom 10% 
to 15% has been accepted without com-
plaint by our members. Of course some 
might hold to the belief tha t anyone quali-
fied to belong to a good club these days 
certainly must know that wages and other 
employee inducements must be raised over 
those of previous years, but in almost any 
increase of charges around a club some 
protest can be expected. Absence of criti-
cism of this service charge increase and 
the use to which it was put has convinced 
Kansas City club officials and me tha t the 
suggestion of a service charge increase 
might well be passed along to managers 
and officials of other clubs, country as well 
as city. 

.«OOISHOP 
frJioUR HAND 

Valuable around pro shop 
and for clubhouse repairs. Smooth, 

steady power at your fingertips 
to grind, drill, polish, rout, en-

grave, cut, carve, sand, saw, 
etc. 

Works on metal, al-
loy, plastic, wood, 
horn, bone, glass, etc. 
25,000 r.p.m A C or 
DC. Easy to handle. 
Weighs only 12 ozs. 


